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BY JENNIFER BLAIR AND ALEX BINKLEY
AF stAFF/contributor

F arm groups are redoubling their 
efforts to get the federal Liberals to 
move canadian grain — but their 

pleas appear to be falling on deaf ears.
olds-area farmer Jeff nielsen travelled 

with other farm leaders to ottawa at the 
start of the month in a bid to get the gov-
ernment to crack a whip and get the rail-
ways moving more grain to port.

but the group didn’t meet with federal 
Agriculture Minister Lawrence MacAu-
lay, said nielsen, who is president of the 
Grain Growers of canada.

“He isn’t as in tune on this file as grain 
producers would like him to be,” he said. 
“that’s where our frustration lies. trans-
portation is a key factor when it comes 
to agriculture and moving our products 
into position, and that hasn’t resonated 
with him unfortunately.”

Alarmed by MacAulay’s lack of action, 
nielsen and other farm leaders made a 
public appeal for help at a press confer-
ence in ottawa. opposition ag critics said 
they would seek an emergency meeting of 
the commons ag committee to “address 
the worst grain backlog in years.” 

However, MacAulay responded by say-
ing he and transport Minister Marc Gar-
neau “have contacted cn to indicate how 

Farmers call for action 
on grain transportation
Thousands of rail cars haven’t been delivered in what has  
been the worst performance since the crisis of 2013-14

With grain loading slowing down at port 
terminals, such as at Cargill’s newly 
expanded Northern Vancouver facility, 
the Grain Growers of Canada placed this 
ad in the Hill Times, the closely read 
newspaper devoted to the goings-on of 
Parliament and federal politics.  
PHOTO: cargill.ca/grain grOwers Of canadaSEE gRAIN tRANSpoRtAtIoN } page 6
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C ritics are calling it “corpo-
rate welfare,” but the sup-
porters of a protein super-

cluster say $150 million-plus in 
federal funding will turn pulses 
into the next canola.

ottawa’s big 
cheque will 
pay even bigger 
dividends, says 
pulse group
But critics decry  
federal grants to  
next-gen industries
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BY JEFF MELCHIOR
AF contributor

P rogress has been made in 
getting the provincial gov-
ernment to adopt sensible, 

practical workplace safety rules for 
farms, but there’s still work to do, 
says the chair of the AgSafe Society 
of Alberta.

“there’s some language in the 
technical wording of the legisla-
tion that can be hard to explain 
and figure out how they practically 
apply on farms,” said Kent Erick-
son, who farms nears irma and is 
past chair of Alberta Wheat.

take, for example, the require-
ment under occupational health 
and safety rules that farm equip-
ment be certified.

“Farmers are innovative by 
nature and a lot of the equipment 
we have now is the result of farm-
ers taking equipment and adapt-
ing it to fit a specific job,” said 
Erickson. “the challenge we’re 
trying to figure out is whether or 
not adapted or modified equip-
ment needs to be certified.

“And if that’s the case, is it prac-
tical, affordable? And is it really 
going to save lives or prevent inju-
ries or just cause more financial 
burden?”

Legacy — a.k.a. ‘old’ — equip-
ment could also require certifica-
tion. that would be a financial 
burden, particularly for smaller 
farms, while not necessarily pre-
venting accidents, said Erickson.

“A good example on my own 
farm is an older tractor that i’ve 
put on an auger. if it had to be cer-
tified by an engineer, it might not 
pass those certifications and yet 
it’s only used for a limited job. if 

we expect small farms to update 
all their equipment to newer 
equipment, that could be a finan-
cial burden without creating any 
safer farms.”

With most of the workplace 
safety provisions now law (either 
in the Enhanced Protection for 
Farm and Ranch Workers Act 
or other statutes), occupational 
health and safety has become  a 
focus for the AgSafe Society. it’s 
been a long haul for the group, 
which evolved out of an unprece-
dented alliance of provincial farm 
groups called Agcoalition (short 
for the Farm and ranch Safety 
coalition), which was formed in 
January 2016.

representatives from 29 farm 
groups created the coalition, and 
close to 30 producers volunteered 
on technical working groups that 
developed recommendations for 
employment standards, labour 
relations, and occupational health 
and safety regulations.

“there’s been an awful lot of 
people who have put in a lot of 
time,” said Erickson.

but more than two years on, 
their work continues.

“We’re hoping to get some focus 
groups together in March in differ-
ent areas of the province, sit down 
and do some ‘what if’ scenarios 
with farmers because a lot of these 
recommendations need to be vet-
ted through the ag community so 
they can understand and decide 
if they work for them or not,” said 
Erickson.

“our goal is to bring all the exist-
ing producer programs together 
to set some guidelines and good 
safety practices that we can start 
to incorporate on the farm. We 
want to carry forward some prac-

tical guidelines that farmers can 
follow to satisfy the intent of the 
regulations that are coming out.”

Sensible, practical rules go hand 
in hand with making farms safer, 
he said.

“our no. 1 goal is to save more 
lives and decrease the amount of 
injuries on our farms, and do that 
in a practical, cost-effective way.” 

Gains being made
this clarification process isn’t new 
to the AgSafe Society and its pre-
decessor group.

“Workers’ compensation has 
been a challenge,” said Erickson. 
“We’ve had some very good dia-
logue trying to get some of that 
legislation refined.”

For example, the original word-
ing used the word ‘violence’ with-
out clearly defining it, he said.

“ D o e s  v i o l e n c e  m e a n  a n 
employee was killed as the 
result of a violent event with 
his employer? in actuality, the 
definition of violence in the leg-
islation is animal violence. it’s 
specific to cow-calf or pig oper-
ations or feedlots — anywhere 
an employee can be injured in 
an altercation with an animal. 
When the public looks at that and 
it just says ‘violence,’ they would 
assume the worst.” 

confusion over terminology 
such as this has created difficulty 
in identifying accident trends 
on Alberta farms. Workers com-

pensation board claims have 
increased since the introduc-
tion of the legislation but Erick-
son said that doesn’t necessarily 
mean there are more accidents 
on Alberta farms than there were 
prior to bill 6 (the highly contro-
versial legislation that created 
the new workplace safety stat-
utes).

“i  know accidents in our 
industry are, in general, higher 
than many other industries in 
Alberta,” said Ericksen. “but at 
the same time i’ve seen data that 
shows we have been getting bet-
ter. i think a lot of that has to do 
with equipment, which over time 
has been getting safer.

“there are a lot more safety 
features on equipment so we 
have been able to bring our 
safety performance up already. 
However, we can still do better.”

that’s the goal of the AgSafe 
Alberta program, which is doing 
on-the-ground work with farm-
ers to help make their operations 
safer. Advisers from the program 
are available to come out free of 
charge to farms and help pro-
ducers develop on-farm safety 
plans. it also has safety material 
at www.agsafeab.ca. 

Farmers should consider tak-
ing advantage of its services, 
said Erickson. (the AgSafe Soci-
ety took over operation of the 
program earlier this month. For 
more on how it works, see stories 
on pages 28 and 29.)

“What happens is the adviser 
comes, sits down with you, asks 
why you want to do this, your 
reason for doing a farm safety 
review, how far you want to go 
with it, and tailor it to what your 
farm operation needs.”

The devil is in the wording when  
it comes to farm safety regulations
Farmer input needed before new OHS rules are enforced, says AgSafe Society chair

The wording of workplace safety regulations could cost producers a lot of 
grief and money if not done right, says Kent Erickson, chair of the AgSafe 
Society of Alberta. FILE PHOTO

Tens of thousands of Albertans 
are gearing up for another  
busy fair season

Grandparents play a critical  
role in safeguarding  
youngsters on the farm

They’re as busy as 
bees — and almosT as 
numerous

noT as GreaT as lasT 
year, buT noT bad 
eITher, says eXPerT

TIGhTenInG your 
roTaTIons? Then uP 
your sCouTInG

The GrandKIds are 
WaTChInG you so seT  
a Good eXamPle

Brenda Schoepp   
A Run-OF-THE-MILL ARGuMEnT  
SHOwS HOw wE COMMunICATE —  
OR FAIL TO

Gord Gilmour
A yEAR AGO, OTTAwA HAd BIG  
PLAnS FOR AGRICuLTuRE,  
BuT THAT’S ALL In THE PAST nOw

Brian Perillat says a stellar  
2017 should be followed by a 
pretty decent 2018

A big jump in canola acres will 
ratchet up the threat of  
clubroot and other diseases

46

32 12 17

4

5

Sylvain charleBoiS   
wITH A TRAdE wAR BREwInG,  
FEdERAL LIBERALS FOCuS On  
EquALITy And InCLuSIvEnESS 4



3ALBERTAFARMEXPRESS.CA  •  MARCH 12, 2018

CDC Austenson
2-row feed barley

The sheriff that’s
bustin’ yields.

CDC Austenson
2-row feed barley

The sheriff that’s
bustin’ yields.

� top grain yield � top forage yield
� large plump kernels � short strong straw 
� good disease resistance � high test weight

� top grain yield � top forage yield
� large plump kernels � short strong straw 
� good disease resistance � high test weight

Developed by Crop Development Centre, University of Saskatchewan.
Genes that fit your farm® is a registered trademark of SeCan.

SEC_AUST_18T

Pr
od

uc
ed

 b
y:

 S
eC

an
 

Ad
 N

um
be

r: 
SE

C_
AU

ST
_1

8T
Pr

od
uc

t/
C

am
pa

ig
n:

 C
D

C
 A

us
te

ns
on

   
  

Pu
bl

ic
at

io
n:

 A
lb

er
ta

 F
ar

m
er

 E
xp

re
s

D
at

e 
Pr

od
uc

ed
: F

eb
ru

ar
y 

20
18

Ad
 S

iz
e:

 5
C

ol
 x

 7
0 

(1
0.

25
” 

x 
5”

)

Genes that fit your farm.®
800-665-7333   secan.com

Genes that fit your farm.®
800-665-7333   secan.com

SEC_AUST_18T_AFX_SEC_AUST_18T.qxd  2018-02-19  4:04 PM  Page 1

BY JENNIFER BLAIR
AF stAFF/Red deeR

I f newspaper headlines are to be 
believed, millennials have already 
killed the paper napkin industry, 

department stores, and beer (some-
how).

Could conventional agriculture be 
next?

Nah. All the generations are working 
on that one, says an organic industry 
official.

“It doesn’t matter if you’re a millen-
nial, Gen X, or baby boomer — across 
the board, organics is going up,” said 
tia Loftsgard, chief executive officer of 
the Canada Organic trade Association.

“You cannot dispel the fact that this 
is a sector that’s growing.”

the organization annually surveys 
consumers to gauge how many are buy-
ing on a weekly basis.

In 2017, it found 83 per cent of mil-
lennials were regularly buying organic 
food (up from 80 per cent a year ear-
lier), with generation X shoppers in sec-
ond spot at 62 per cent (versus 58 per 
cent a year earlier). But baby boomers 
are coming on fast — with 56 per cent 
saying they buy some organic food on a 
weekly basis (versus 47 per cent a year 
earlier).

Millennials are not only persuad-
ing their parents (or grandparents) of 
the merits of organic food but are also 
holding fast themselves. the theory was 
that millennials could afford to indulge 
in “expensive organics” because they 
were living rent free at home.

But now they’re getting jobs and 
moving out on their own — and they’re 
still buying organics, Loftsgard said at 
the recent Organic Alberta conference.

Price is a factor, but not the barrier 
many expected.

“I think it’s really interesting to see 
that a family earning over $100,000 in 
income is purchasing at the same fre-
quency as those under $40,000,” she 
said.

“this whole idea that if you don’t 
have money, you don’t buy organic is 
false. they do buy some organic. 

“they’re just finding ways to make it 
affordable to buy because their values 
are what’s driving their purchases.”

this shift toward values-based pur-
chasing is only going to continue to 
grow, she added. Consumers buying 
organics are doing so because they 
want to avoid highly processed foods 
(49 per cent cite that as a reason), 
as well as shunning foods that con-
tain GMOs (37 per cent) and grown 
with applied chemicals (46 per cent). 
Organic shoppers also regularly say 
they believe organic is better for the 
environment.

“Public trust is a big discussion in 
Canadian agriculture right now,” said 
Loftsgard. “that’s really what’s going to 
drive the next generation of purchas-
ers.”

she offered one more unexpected 
statistic for her audience of organic 
producers and other industry players: 

74 per cent of Albertans buy organic 
food — tops in the nation.

“Alberta is leading the charge,” said 
Loftsgard. “I was shocked to see that. 
I always thought it was more British 
Columbia.”

Overall, 66 per cent of Canadians sur-
veyed said they buy organic food on a 
weekly basis (up from 56 per cent in 
2016).

A key driver of that increase comes 
down to availability. 

Gone are the days when consumers 
had to go to natural health food stores 
to purchase organics. Now only one in 
four buyers does. Most get their organic 
food from regular grocery stores — 
which sold 80 per cent of the organics 
bought last year. this has resulted in 
$4.2 billion in organic food and drink 
purchases, an 8.4 per cent growth rate 
since 2012. 

Produce is the top seller but demand 

for meat from animals only given 
organic feed is rising quickly and 80 
per cent of consumers are interested in 
buying meat bearing a certified organic 
label.

“Alberta livestock producers, help us 
out here,” Loftsgard said to her audi-
ence.

the only way to do that across all 
organic sectors is by increasing the 
number of producers, she added. Right 
now, only 2.2 per cent of Canadian 
farms are certified organic, but that 
number is growing every year — par-
ticularly in Alberta, which has 413 cer-
tified organic operations and 426,000 
acres of cropland that are certified 
organic.

“the more that it’s accessible and 
available, the more they’re going to 
continue to buy it,” said Loftsgard. “We 
want to make sure that organic food is 
available to everybody.”

jennifer.blair@fbcpublishing.com

The stereotypical organic 
consumer doesn’t exist anymore
Alberta has the highest proportion of organic consumers of any province in the country

The growing availability of organic food in grocery story chains is a key factor in driving 
sales. PHOTO: THINKSTOCK

“Alberta is leading the charge. 

I was shocked to see that. I 

always thought it was more 

British Columbia.”

Tia LofTsgard
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Trade wars are brewing. Are we prepared?
The recent federal budget suggests the government  
doesn’t have a plan to defend our trade-driven economy

By Sylvain CharleBoiS
 

B ill Morneau is perhaps an influential fig-
ure in Justin Trudeau’s cabinet, but he’s 
no finance minister.

Given his new budget, he may be more of a 
social justice enabler. Supporting more diversity, 
equality and inclusiveness is obviously critical to 
the betterment of our society, but most Canadi-
ans do expect more from a finance minister.

The new budget has no plans to balance the 
books and, most importantly, there were no miti-
gating strategies presented in relation to a floun-
dering global trade environment. Few details 
were given on the government’s plan to deal 
with NAFTA’s possible demise on Washington’s 
‘America First’ policy and there were no attempts 
to circumvent trading challenges.

The ugly face of protectionism is slowly mak-
ing its way across the globe. Washington’s plan 
to impose a 25 per cent tariff on imported steel 
and a 10 per cent duty on aluminum could obvi-
ously be the beginning of a trade war, embraced 
by Donald Trump.

Despite recent trade deals signed by Canada, 
the world seems at odds with open trading, and 
instead everyone wants to protect their own 
domestic markets. This is a dangerous path given 
that agriculture and food are often considered as 
the most vulnerable and sensitive sectors when it 
comes to trade barriers. Easy targets as tariff (or 
non-tariff barriers) can make a significant dent in 
an economy almost instantly and consumers are 
often affected the most. 

Trump is clearly opting against trade, as he sees 
it as a zero sum game. Some win while others lose, 
and given the economics of our country, Canada 
can not win many trade wars, especially not with 
the U.S.

In fact, we are already witnessing how a trade 
war could affect the Canadian agri-food sector as 
Canadian pulse farmers are now bracing for some 
major trading headwinds with India. Some politi-
cal opponents are linking our prime minister’s 
recent visit to India with its decision to increase 
its tariff on chickpeas from 44 per cent to 60 per 
cent overnight. This decision comes after India 
introduced a variety of tariffs on pulse crops, 
including lentils, peas and chickpeas, in the past 
few months. These are growth sectors for our 
economy. Canadian pulse exports to India alone 
are worth well over $1 billion. 

This could easily escalate further and affect 
other sectors of our agri-food economy.  In 
Europe, South America, everywhere, we are see-
ing more governments reducing their exposure 
to international markets. It reduces risks, makes 
things more simple.

There is considerable consensus that trade wars 
can backfire and support inefficiencies which 
eventually hurt consumers in the end. Trade bar-
riers make economies weaker and less competi-
tive over time. Duties may look like an attractive, 
simple mechanism to protect domestic interests, 
but they are a very expensive way to retain jobs 
in an economy. 

However, Canada doesn’t necessarily have an 
immaculate record either, applying heavy duties 
on many imports, such as dairy products, poultry, 

and eggs. These duties are embedded into our 
supply management regime which is considered 
by many as one of the most protectionist policies 
in the world. In some cases, duties exceed 300 per 
cent. Most countries do enact duties on a variety 
of food products, but Canada goes even further 
by enabling and controlling domestic production 
with quotas. We are the only western economy 
still doing it. The awkwardness of asking trading 
partners for exemptions is clearly palpable. Yet 
what remains underappreciated is how inter-
twined our economies are. Duties in one sector 
will affect the ability of other sectors to trade. It 
is difficult, if not impossible to link steel and alu-
minum with dairy, poultry and/or eggs, but the 
connection is likely there.

This could easily worsen, which spells trouble 
for an open economy like ours. Almost 60 per cent 
of our economy is trade driven. Minister Morneau 
essentially shortchanged Canadian taxpayers 
with his so-called budget. The government’s 
focus on equality would have been better served 
at another time instead of dealing with the noise 
and distraction that a national budget usually 
brings. We should not be shocked to see Ottawa 
being utterly unprepared for Washington’s wrath 
towards its trading partners.

Upholding equity values for our country is 
undoubtedly noble, but the government could 
fall short on its social promises if it runs out 
of cash.

Sylvain Charlebois is dean of the faculty of 
management and a professor in the faculty of 
agriculture at Dalhousie University.
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F or  a  brief   and  shining 
moment,  Canadian  agri-
culture  truly  was  “this 

year’s model,” to quote singer-
songwriter Elvis Costello.

Just a year ago, the sector was 
the belle of the ball during the 
federal  government’s  annual 
budget having, for the first time 
in living memory, captured the 
imaginations  of  the  nation’s 
policy-makers.

At that point Justin Trudeau’s 
government was touting its new 
“Innovation and Skills plan” to 
bolster the middle class. It was 
under this umbrella that agricul-
ture was suddenly seen not as a 
poor cousin perpetually in crisis, 
but instead as one of the cylin-
ders of  the nation’s economic 
engine.

Alongside advanced manufac-
turing, digital industries, health/
bioscience and “clean” technolo-
gies and resources, the agri-food 
sector had been identified as a 
key area that would increase pro-
ductivity, grow the economy, and 
provide opportunities.

budget documents noted  its 
federal  Advisory  Council  on 
Economic Growth had recently 
“highlighted the sector’s poten-
tial for growth, citing Canada’s 
natural endowment of water and 
arable  land,  research strength 

and accomplishments and strong 
network of entrepreneurs.”

That budget also set out a target 
even the government itself charac-
terized as “ambitious” — growing 
agri-food exports to “at least $75 
billion by the year 2025.” The gov-
ernment further justified its faith 
in the sector by noting global food 
demand was forecast to “rise sig-
nificantly” by 2050 in the face of 
a growing world population and 
better economic conditions for 
many.

Farm sector observers said at 
the time the budget was long on 
rhetoric and short on concrete 
plans, as these documents fre-
quently are.

The  Canadian  Federation  of 
Agriculture’s response was typi-
cal, noting the government had 
failed to “specify details on cer-
tain policy targets” but noted they 
were otherwise “pleased with the 
emphasis on the contributions of 
agriculture.”

In the end, the sector received a 
putative $100 million in funding 
commitments, but only $70 mil-
lion — over the course of six years 
— was new money. The sector was 
also promised a small piece of the 
government’s $200-million pledge 
to fund “clean growth” initiatives.

What a difference a year makes.
Federal Finance Minister bill 

Morneau recently tabled his third 
budget, and it would appear the 
government’s focus has moved on 
to other things.

This year farm groups talk of 
having to dig deep into the bud-
get to find any direct mention of 
the sector. The Grain Growers of 
Canada’s Jeff Nielsen expressed 
concern over the lack of action 
or even acknowledgment of cer-
tain key issues, noting the federal 
government’s “commitments are 
baby steps at a time when a giant 
leap is needed.”

Levi  Wood,  president  of  the 
Western Canadian Wheat Grow-
ers,  took  it  one  step  further, 
implying  the  government’s 
actions were borderline neglect-
ful to a sector that’s supposed 
to play a key role in growing the 
economy of tomorrow.

As Wood put it, “ignoring the 
farming  community  is  some-
thing that farmers are used to but 
refuse to accept.”

It  is  only  natural  the  sector 
should be disappointed by a dis-
mal  showing  after  what  was  a 
promising start under this federal 
government.

Compounding  this  sense  of 
betrayal is the fact the sector is 
facing pressing issues on many 
sides.

Key trade agreements are under 
a cloud of uncertainty, threaten-
ing the existing markets of many 
farmers and agri-food compa-
nies.

An ongoing grain transporta-
tion meltdown is stirring mem-
ories  of  the  shipping  crisis  of 
2013-14, made all the more criti-

cal by the expiry of emergency 
measures and the slow journey 
of bill C-49 through parliament 
and the Senate.

There’s  no  doubt  the  buck 
stops with the  federal govern-
ment  on  these  issues.  They’re 
the  ones  with  the  mandate  to 
regulate railways and negotiate 
trade deals.

These problems need federal 
action and farmers are right to 
expect  it  and  lobby  for  it.  but 
when it comes to growing the sec-
tor, and the role of government 
in reaching that goal, it might be 
time for a reality check.

Was the government ever going 
to add tens of billions to the total 
of annual agriculture and food 
exports from Canada? Or was the 
heavy lifting always going to be 
up to the sector itself?

Too  often  the  attention  of 
policy-makers is fleeting. Like a 
fickle romantic interest, they can 
flit from one new and shiny thing 
to the next, failing to ever make a 
true connection.

Like a jilted lover, perhaps the 
best advice to the sector is that it’s 
time to work on itself, rather than 
pining for the attention of others. 
Don’t sit there, craving the recog-
nition that may never come.

better to get out there, make 
new connections and continue 
doing what they’ve always done 
— building their businesses.

gord.gilmour@fbcpublishing.com

Ag was fashionable for a 
moment, but that’s passed 
The federal Liberals had a big growth target for ag-food exports,  
but the substance was always lacking
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BY ALAN GUEBERT
Farm & Food

I t was an inarguable fact on 
the southern Illinois dairy 
farm of my youth that there 

was no earthly reason my grand-
father, one of the farm’s princi-
pal owners, would ever borrow 
money from any bank, person, 
or company.

It wasn’t because he feared 
debt; he didn’t. as a St. Louis-
based bond broker for almost 
40 years, Grandpa used debt of 
every kind and class — U.S. Trea-
suries, corporate paper, munici-
pal bonds — to make money for 
his clients. They, however, took 
the risks — Grandpa took the 
commissions.

In the 1940s, he and three 
investors paid cash for what 
became our family’s farm. Within 
a decade of that purchase, the 
partners built a state-of-the-art, 
100-cow dairy knowing it could 
operate, as he often noted, “out 
of our back pocket,” with no bor-
rowed capital.

and that’s the way it worked. 
Planning and savings,  not 
impulse and debt, financed every 
move he and my father, its man-

ager and, later, part-owner, made 
until the farm was sold in the late 
1990s.

Interestingly though, no debt, 
like debt itself, carried a price. 
my oldest brother and I both 
returned to the farm after col-
lege in the 1970s with hopes of 
expanding the family enterprise. 
With the farm’s chequebook 
padlocked in dad’s file cabinet, 
however, it quickly became clear 
that there would be no additional 
cows or land for us to get a toe-
hold. Each of us soon left to make 
our own, different way.

Later, when I asked my father 
why he didn’t borrow to expand 
so richard and I could join him, 
he explained that he “didn’t want 
to get you boys in trouble.” That 
was his upside-down view of debt: 
it wasn’t a hammer that could 
build, it was an axe that would cut.

d e b t  s e e m s  t o  b e  e v e n 
more confounding today. In a 
recent Wall Street Journal col-
umn, Princeton University econ-
omist alan Blinder gives a short 
course on debt — in this case, 
government debt — and how it’s 
best used.

Blinder starts with a simple 
idea: “(B)orrowing for productive 
purposes is perfectly sensible… 

as long as the projects finance(d) 
with debt generate income flows 
large enough to pay the interest 
and principal — and leave… 
some surplus.” That’s exactly 
what most business people do 
every day.

The same holds true for govern-
ment. “debt acquired to build, 
say, schools and highways often 
generates payoffs that exceed 
costs — leaving society better off.”

But how much debt is safe?
For government, and for busi-

ness, too, explains Blinder, the 
former vice-chairman of the 
Federal reserve, debt can grow at 
the same pace of Gross domestic 

Product and not become worri-
some. So, if the american econ-
omy grows three per cent in 2018, 
its budget deficit can grow three 
per cent with little to no concern 
by debt analysts.

“These days, for the federal gov-
ernment, that means an annual 
budget deficit in excess of $600 
billion,” Blinder notes. and, not 
coincidently, that’s exactly where 
the 2017 federal deficit, at $666 
billion, ended up.

But not next year. on Jan. 26, 
the Committee for a responsible 
Federal Budget, a Washington 
budget watchdog, estimated 
that the U.S. federal deficit will 

hit $812 billion in fiscal 2018 and 
— given the direction of today’s 
ongoing budget negotiations — is 
headed for $1.2 trillion by fiscal 
2019.

Even worse, “lawmakers do not 
appear to be finished adding to 
the deficits,” it noted. Congress 
is pushing increases in “discre-
tionary spending caps and disas-
ter relief” — including $1 billion 
more in unbudgeted cotton and 
dairy relief efforts — on top of the 
$1.4 trillion in unfunded tax cuts 
the White House and Congressio-
nal republicans passed last year.

as any honest budget analyst 
can see, it all adds up to an almost 
endless string of $1-trillion-plus 
federal budget deficits. and that’s 
before Congress borrows one 
penny for Prof. Blinder’s “per-
fectly sensible productive pur-
poses… schools and highways… 
(that) leave society better off.”

Which takes me back to my pru-
dent patriarchs. Neither believed 
in personal debt but neither left 
their heirs worse off. The gang of 
billionaires and millionaires now 
in charge already has.

The Farm and Food File is published 
weekly through the U.S. and Canada 
www.farmandfoodfile.com.

Debt is good when used in moderation — 
but that’s not happening now
Borrowing for ‘productive purposes’ is a wise move,  
but that’s not what’s happening in Washington these days

A small conflict offers some larger 
lessons on finding solutions
The story of Sarah and Tom shows how easy it is for battle  
lines to be drawn and how they can be avoided

BY BRENDA SCHOEPP
aF CoLUmNIST

S arah was mad at Tom for 
spending money on a new 
gun.

She has been trying to manage 
on a tight budget for years and the 
kids needed new school boots with 
a long, wet spring just around the 
corner. Tom argued the money 
came from the portion of the 
budget they could both dip into 
for personal spending.

The argument went around 
and around until the question 
was asked: So just how much do 
you both think is an appropriate 
amount for personal spending?

Tom’s reply was $200 a month, 
and that that was an acceptable 
amount and within the bud-
get. Sarah, who was more frugal 
and always felt safer with a float, 
responded that $40 was accept-
able. The difference of $160 was 
a wide spread in the interpreta-
tion of personal spending out of a 
shared budget.

The money looks like it may 
be the conflict in this story, but it 

really is about personal needs and 
values.

Sarah said she was intent on 
ensuring that her family was 
always well cared for because she 
vowed to never be poor again. She 
remembers the tough days grow-
ing up in the inner city and had no 
idea how much it would take to run 
a farm. The little bit of budget set 
aside for personal spending was of 
great comfort to her and she was 
reluctant to spend it. She made do 
for herself and expected the same 
from Tom, a third-generation 
farmer. 

Tom shared the same value 
of ensuring his family was well 
cared for and appreciated that he 
and Sarah could make the bud-
get work. Like Sarah, he also was 
careful about the little set aside in 
the budget for personal use and 
although he respected it, he did 
tend to use it all up. He knew what 
that component of the budget was 
for and stuck to it. Why Sarah was 
upset at him was baffling.

Tom and Sarah both shared 
the same value of caring for their 
family but had different interpreta-
tions of personal spending within 

the budget. once they could rec-
ognize this they could start to dis-
cuss what they believed that bud-
get was for, listening to each other 
and their story. It was important 
that both were heard. Tom put 
that money in the bank and felt he 
deserved the gun. Sarah respected 
the money and felt better when 
there was always a little extra.  

during the conversation, more 
information came to the surface.

Sarah wanted to do something 
special with the banked money 
at the end of the year and was 
planning a surprise for Tom. Tom 
wanted the gun as their oldest son 
was ready to take firearms train-
ing and could then go hunting 
with the men. Both were eyeing 
the account with good intention 
and both had the best interests of 
someone else at heart.

at this point, the solution may or 
may not be found.

The outcome is really up to 
Tom and Sarah, and they get to 
choose the path that best meets 
their needs. By bringing out the 
rest of the story which included 
Sarah and Tom’s different cul-
tural background and their cur-

rent and future needs, the couple 
could move forward. In the end, 
now that the gun was bought, Tom 
offered to stay out of the account 
until Sarah had what she felt she 
needed for her surprise.

Whether it is $200 or $200,000 in 
question is not of relevance.

In conflicts that are old and hurt-
ful, sometimes it helps for a third 
party to simply ask a few questions. 
This only works when there has 
been an invitation for that third 
party to be part of the discussion.

Think of the possible outcomes 
had Tom’s father, who loved hunt-
ing, had got involved, calling Sarah 
“controlling” and hinting to Tom 
that it was “a man’s right” to buy 
what he wanted.

or if Sarah had listened to her 
friend in the city, the one who 
was strongly against hunting. Both 
outside parties could have caused 
conflicting emotions and fogged 
the cognitive or reasoning ability 
of Sarah and Tom, who owned the 
conflict.

Staying out of the conflict is 
likely the toughest part of families 
and partnerships, of leadership, 
and of functioning communities. 

only when we are asked to be a 
third party, can we do so and even 
then it is the stakeholder’s owner-
ship of the conflict that ultimately 
solves it.

Had either Tom or Sarah not 
been honest in expressing their 
needs, the conflict would be ongo-
ing. Had a third party introduced a 
solution, one party may not have 
been heard. Had they individu-
ally sought support with the like 
minded, the battle lines would 
have become longer.

Contrary to our human nature, 
we do not own the conflicts of oth-
ers nor do we own the outcome 
which may not mirror our personal 
values.

When asked, we should listen 
carefully. and when the process is 
going well, step back and allow the 
Toms and Sarahs of our world the 
dignity of finding their own path 
forward.

Brenda Schoepp works as an 
international mentor and 
motivational speaker. She can be 
contacted through her website www.
brendaschoepp.com. All rights 
reserved. Brenda Schoepp 2018

Blinder starts with a simple idea: “(B)orrowing for 

productive purposes is perfectly sensible… as long as the 

projects finance(d) with debt generate income flows large 

enough to pay the interest and principal — and leave… 

some surplus.”
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serious it is, and that it needs to 
move grain faster. I have spoken 
to grain farmers, and indicated 
to them that we are fully aware of 
the seriousness of the situation.”

A t  t h e  p r e s s  c o n f e r e n c e , 
Nielsen said the situation sends 
a big signal to foreign buyers 
about Canada’s reliability as a 
grain supplier. The priority is 
to prevent the kind of grain cri-
sis Western Canada suffered in 
the winter of 2013-14, the farm 
leaders said. The then Conser-
vative government resorted to 
an order-in-council to impose 
minimum grain movement 
numbers and stiff fines on the 
rai lways to make sure they 
were respected. The Liberal 
government did not renew that 
special cabinet order because 
measures in its transport mod-
ernization bill were designed to 
achieve stronger shipper pro-
tection.

But that bill is currently under 
study by the Senate transport 
committee,  which has con-
cerns about other sections of 
the sweeping legislation it’s 
contained in. Parliament is now 
on break and Nielsen said it will 
be mid-April at earliest before it 

can be passed — with additional 
time needed for approval of the 
regulations that will give its pro-
visions teeth.

Meanwhile the Ag Transport 
Coalition said in its Week 30 
report that CN and CP had “the 
poorest order fulfilment perfor-
mance to date.”

“CN and CP combined enter 
Week 31 with 5,383 outstanding 
orders — a 36 per cent increase 
(+1,400)  from the posit ion 
entering Week 30 (which ended 
Feb. 25),” said the coalition’s 
report.

CN was easily the worst of the 
two railways, and for the second 
week in a row delivered only 17 
per cent of the rail cars that 
grain shippers ordered.

The railway’s poor perfor-
mance appeared to  be the 
main reason for the abrupt exit 
of CEO Luc Jobin. In announc-
ing his departure on March 5, 
CN’s board said it “recognizes 
the immediate operational and 
customer service challenges the 
company has been facing since 
fall 2017 — led by high demand 
and insufficient network resil-
iency, coupled with severe win-
ter weather conditions.”

A turnaround can’t come soon 
enough, said Nielsen, because 
the cost  to Prairie  farmers 
mounts by the day. He sits on 
a government advisory board 
called the Crop Logistics Work-
ing Group and reports to that 
group are not good.

“We’re hearing that grain 
companies are having to put off 
sales, and they’re not accepting 
new contracts. And if ships are 
sitting empty out in the har-
bour, they’re charging a fee to 
grain companies that basically 
gets passed to us in our basis.” 

When asked what kind of 
financial impact that might 
have on grain growers, Nielsen 
said, “That’s the million-dollar 
question. It’s really individual.”

He cited operating lines of 
credit as an example. He said 
Farm Credit Canada’s lines of 
credit expired in the middle of 
this month and are supposed to 
be paid off in full by then. But 
farmers who haven’t been able 
to deliver grain because of the 
rail backlog may not be able to 
do that, said Nielsen.

“So even if your grain is in 
the bin for the upcoming year, 
if you haven’t paid off last year’s 
line of credit, you’re going to get 
nailed with higher interest rates 
from that, and you won’t be able 
to access that credit.”

Young farmers are also vulner-
able because their cash flow is 
usually much tighter, he added.

“Landlords don’t care if you 
couldn’t move the grain,” said 
Nielsen. “Come rent day, the rent 
is due.” — With staff files

 grain transportation 
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“Landlords don’t care if you 

couldn’t move the grain.  

Come rent day, the rent is due.”

Jeff NielseN

USDA issues 
soy-planting, 
export tips as 
China trade 
tensions 
mount

BY KarL pLUME
REuTERS

The u.S. Department of 
Agriculture has issued 
grower and grain exporter 
guidelines to reduce weed 
seeds in American soybean 
shipments.

The move is intended to 
soothe rising tension over 
agricultural trade between 
the world’s top two econo-
mies after a recent series of 
trade spats.

The uSDA guidelines 
cover a range of measures, 
from how farmers should 
plant their fields (such as 
planting narrow rows to 
crowd out weeds) to how 
exporters should clean 
their grain before loading 
ships.

The fear, say export 
sources, is that trade 
restrictions on soybeans 
could be used as a weapon 
in the disputes. The u.S. 
exported about a third of 
its soybeans to China last 
year.

In January, Washing-
ton slapped steep duties 
on imported washing 
machines and solar panels, 
triggering a probe by Bei-
jing into u.S. sorghum that 
was widely seen as retali-
ation.

Weed seeds in soybean 
shipments prompted Bei-
jing to tighten scrutiny of 
u.S. shipments beginning 
on Jan. 1, in a move that 
is expected to delay some 
u.S. cargoes and raise costs 
for farmers and exporters.

China announced late 
last year that u.S. soybean 
shipments arriving at its 
ports containing up to one 
per cent of foreign material 
would be expedited while 
shipments with more than 
one per cent could be held 
back for testing.

Beijing’s policy change 
comes amid a global glut of 
soybeans and heightened 
competition from rival 
exporters such as Brazil 
and Argentina.

Of the 5.3 million tonnes 
of u.S. soybeans shipped 
to China so far this year, 
the uSDA is not aware of 
any shipments rejected, 
delayed or discounted in 
price because they con-
tained foreign material, 
said spokesman Will Wep-
sala.

The new uSDA recom-
mendations are aimed at 
raising production and 
handling practices to 
minimize the risk of import 
delays or rejections. Along 
with spacing rows no more 
than 15 inches apart, grow-
ers are being urged to use 
different modes of action 
in weed killers and to 
rotate crops every year.

Grain elevators and 
export terminals were 
asked to examine incoming 
soybeans more closely and 
clean them if necessary.
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improved digestibility 

� 7% higher forage yield 
than CDC Baler 

� tall stature with late maturity

Genes that fit your farm.
800-665-7333 secan.com

Genes that fit your farm.
800-665-7333 secan.com

®®

Developed by Crop Development Centre, University of Saskatchewan.
Genes that fit your farm® is a registered trademark of SeCan.
Developed by Crop Development Centre, University of Saskatchewan.
Genes that fit your farm® is a registered trademark of SeCan.

SEC-HAYM18-T_AFE_SEC-HAYM18-T_AFE.qxd  2018-02-19  6:43 PM  Page 1

BY ALLAN DAWSON
Staff

I n the spring of 2014, Western 
Canada was suffering from a 
massive grain-shipping back-

log and it’s happening all over 
again.

On March 7 of that year, that 
backlog forced the federal cabinet 
to do something radical: Order 
Canada’s two major railways to 
transport at least 5,500 cars of 
grain a week totalling one million 
tonnes, or face fines of $100,000 per 
infraction.

Ottawa was spurred to action by 
losses estimated to have cost farm-
ers more that $5 billion.

Bill C-30, the Fair Rail for Farmers 
Act soon followed. It codified and 
added to the emergency measures 
in the order-in-council. However, 
the law contained a sunset clause 
and, after one extension, expired 
last July 31.

the federal government assured 
farmers and grain companies Bill 
C-49, the transportation Modern-
ization act, would soon become 
law, improving grain transporta-
tion. 

the bill is still before the Senate 
and impatient grain companies 
are demanding government step 
in again.

“It’s pretty bad,” said Wade 
Sobkowich, executive director of 
the Western Grain Elevator asso-
ciation. “Some farmers haven’t 
delivered (grain) in months.”

He said he knows some CP lines 
have received “zero cars” lately as 
the railways scramble to fill back 
orders. In shipping Week 30, CN 
and CP Rail delivered just 17 and 50 
per cent of their weekly car orders 
on time, respectively, the ag trans-
port Coalition reported.

“We really feel like something 
needs to be done,” Sobkowich said. 
“the government needs to take a 
look at this to see how to get the 
grain moving again.” 

the crisis has been building 
since early fall, with CN Rail con-
sistently failing to meet orders. It 
blamed train derailments early in 
the season and later poor weather, 
but also acknowledged more non-
grain traffic, including containers 
and frac sand, than expected.

“So far this year, 75 per cent of 
days have had cold so severe that 
we’ve needed to run shorter trains 
on significant portions of CN’s net-
work to ensure safe operations,” 
CN spokesperson Kate fenske said 
in an email last month.

CN is buying and leasing more 
locomotives and hiring and train-
ing hundreds of new employees, 
she added. CP Rail, which has fared 
better, is also blaming cold weather 
and a bigger-than-expected crop 
— 71 million tonnes instead of 65 
million.

“On top of the crop size (and) 
increased production in the north, 
weather and other challenges have 
created issues for the entire trans-
portation supply chain over the last 
couple of weeks,” Murray Hamil-
ton, CP’s assistant vice-president of 
grain sales and marketing, recently 
wrote on the railway’s website.

“We continue to add both crews 
and locomotives to support vol-
umes across all commodities and 
are confident that with the weather 
on our side, service and network 
fluidity will continue to improve.”

But the railways don’t have 
enough resources for grain after 
shifting capacity to service non-
grain traffic, knowing grain is cap-
tive, said Sobkowich.

Grain movement now is the 
worst it’s been since 2013-14, he 
said.

as of april 1, 2014 there were 
about 70,000 unfilled car orders, 
which translates into 38,000 using 
the current tracking system, he 
said.

“today we are behind by about 
28,000,” he said, just 10,000 fewer 
than four years ago.

Is it as bad as 2014? 
It depends on how you measure 

it, said Mark Hemmes, president 
of Quorum Corporation, hired by 
Ottawa to monitor the grain pipe-
line.

Grain shipments to thunder Bay 
and West Coast ports are down five 
per cent year to date, while total 
movement, including to Eastern 
Canada and the U.S., is down 13 
per cent, he said. But last year there 
was 80.5 million tonnes of grain to 
move — the second-biggest supply 
on record — and the system set a 
grain-shipping record.

Grain movement this year is 
worse than last year, worse than 
the three-year average, and about 
equal to the five-year average, he 
said.

“Every (other) indicator that 
you look at, including the severity 
of the weather, it’s not as bad as it 
was in ’13-’14,” Hemmes said.

But that doesn’t tell the whole 
story.

CN and CP told the grain com-
panies they would move 5,500 and 
5,000 cars a week respectively until 
Christmas, and then do around 
4,000, Hemmes said. they didn’t, 
yet the grain companies were rely-
ing on that guidance to manage 
their operations, he said. 

“Grain companies made sales, 
they made contracts with pro-
ducers, and booked ocean vessels 
based on the guidance given to 
them by the railways,” Hemmes 
said. “that is really what the criti-
cal issue is.”

Because the railways didn’t 
deliver on their guidance to the rest 
of the supply chain, the other play-
ers in that system are now starting 
to suffer. Grain companies are pay-
ing contract penalties and ‘demur-
rage’ fees for ocean-going vessels 
that are waiting at port for cargoes. 
Back in the country farmers have 
made plans and purchases inputs 
on the assumption they’ll be able 
to market their crop, Hemmes said. 

“this is where it all starts to fall 
apart,” he said.

although the basis — difference 
between the elevator and terminal 
price — isn’t as wide as in 2014, it 
is widening as grain builds up, he 
added.

Country elevators are almost 
plugged at 87 per cent of working 
capacity, about a million tonnes 
higher than it was in 2014, he said.

“You put that all into context and 
it’s not a great situation,” Hemmes 
said.

While the grain elevator asso-
ciation wants the government to 
intervene, it isn’t saying how. If 
Ottawa ordered the railways to 
move a certain volume of grain, 
his member companies would 
want more control over where it’s 
picked up and delivered, Sobko-
wich said.

In 2014, the railways controlled 
that, cherry-picking the grain that 
was the fastest to turn over.

as a result most of the grain 
moved from alberta and Mani-
toba, leaving Saskatchewan farm-
ers with much of the carry-over, 
Hemmes said.

“If they are going to go down 
that road there has to be a far more 
clinical and structured method of 
doing it,” he said. “Be careful what 
you ask for.”

In the meantime, while the grain 
elevator association wants speedy 
passage of Bill C-49, Sobkowich 
stresses it won’t fix the current 
backlog because the law’s rem-
edies aren’t retroactive.

“We are in a place where we 
need some relief right now, not two 
months, four months, six months 
from now,” he said. 

allan@fbcpublishing.com

GRAIN GRIDLOCK: Promises 
were made — and never kept
Sales are made and ships are booked on guidance provided by the railways,  
which proved to be entirely inaccurate

The railways say a tough winter has slowed grain traffic. Shippers say a 
jump in other cargoes has played at least as big a role in derailing grain 
traffic. file photo
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There’s never complete buy-in 
for this sort of government action, 
but projects like this typically 
aren’t possible without govern-
ment funding, said Ron Styles, act-
ing president of Protein Industries 
Canada.

“You don’t find many places 
where these types of programs 
don’t have some form of govern-
ment support,” said Styles.

“These ventures are very, very 
risky, and private companies are 
looking for some sort of return. 
In the initial phases, they may not 
believe the return is there, so you 
need government participation.”

The federal Liberal government 
announced last month it will give 
$950 million to five superclusters 
over the next five years. (The other 
four focus on artificial intelligence, 
advanced manufacturing, digital 
technology, and oceans-based 
industries.)

T h a t  a n n o u n c e m e n t  w a s 
panned by some as a giveaway, 
with National Post columnist 
Andrew Coyne saying such 
schemes are based on the faulty 
assumption “that governments 
know better than private inves-
tors how and where to allocate 
capital,” and others criticizing the 
lack of detail on how the money 
will be spent.

But Protein Industries Canada 
says it has already secured more 
than $400 million in matching pri-
vate funding.

And while the specifics — includ-
ing exactly how much federal cash 
it will get — aren’t nailed down 
yet, Styles said his group expects 
that 60 per cent of the money will 
be used to improve processing 
technology. (Three other areas — 
sustainable production; improv-
ing protein quality and yield; and 
marketing — will split the remain-
ing 40 per cent.)

“It would be premature to point 
to very specific technologies until 
we have had time to work more 
closely with our stakeholders to 
arrive at decisions or conclusions 
on what fits best,” said Styles. 
“Starting later this year, we will be 
engaging our stakeholders more 
formally both as a group and indi-
vidually to sort these questions 
out.”

But very promising technology 
could make Canada a world leader 
in processing protein ingredients 
from pulses as well as from hemp, 
oats, and canola, he said.

“It’s about both improving 
existing processing through the 
introduction of new technologies 
such as AI and machine learning, 
plus adding associated systems 
that address issues such as trace-
ability,” said Styles. “We need to 
bring in new processing facilities 
and technologies for specific crop 
proteins where none exist on the 
Prairies at the present time.”

That sort of effort would build on 
the already considerable invest-
ment in pulse fractionation — the 
process that separates out the pro-
tein, starch, and fibre from pulse 
seeds (primarily peas at present) 
to meet the growing demand for 
plant-based ingredients, said 
Alan Hall, new initiatives and pro- 
ject hunter with the Alberta Crop 
Industry Development Fund.

“We’ve got five plants that are in 
various stages of being built on the 
Prairies as we speak, and that’s a 
fairly recent thing,” said Hall.

He compares it to the canola 
industry, which started out 
exporting raw seed. But then the 
first crushing plant came online, 
then another, and then another. 
There are now 14 crush plants in 
Canada processing about 10 mil-
lion tonnes of canola every year. 

The only difference with pulses 
is how quickly fractionation 
plants are being built, he said.

“These processing facilities 
seem to be coming on stream at 
a faster rate than what the canola 
industry did over the last three 
decades,” said Hall.

“It’s the same process, but it 
seems to be ramped up. I’m still 
in amazement that five plants 
are going in on the Prairies just 
focused on peas.

“In the canola world, it prob-
ably took 15 years to get to five 
plants.” 

Hall credits this boom to the 
growing shift toward plant-based 
proteins in consumer diets. 
What was initially thought to be 
a short-term fad has become a 
longer-term trend, with plant-
based protein commanding a 
$13-billion market around the 
world.

“The international markets are 
really starting to pick up on plant 
proteins as a viable source of pro-
tein in human food. It’s really 
catching fire,” said Hall, adding 
pulse consumption in Canada 
has gone up 30 per cent over the 
last three years.

“It’s the consumer who’s driv-
ing this thing. And the processors 
are now seeing there’s a pretty 
good market there and they can 
make a pretty good profit.”

An argument could be made 
that the private sector is capable 
of expanding the plant protein 
processing sector on its own. 
But Styles argues the sector isn’t 
growing nearly as fast as it could.

“If you look at protein pro-
cessing here in Western Canada, 
there’s not a lot, and what is there 
could be improved quite sub-
stantially,” said Styles. “There’s 
not one single area that doesn’t 
need some assistance in terms of 
improving the processing. This is 
simply one more avenue to do it.

“We’re here to work with the 
industry to address some of 

those challenges and allow for 
these plants to develop in West-
ern Canada.”

That process will also involve 
other members of Protein Indus-
tries Canada  — there are more 
than 120, including farm groups, 
universities, and other industry 
players.

“We are going to have to work 
with the industry to sort out the 

specific types (of technologies) 
since a number are being worked 
on,” said Styles, adding that 
includes examining “the costs 
of that new technology as well 
as the specific technology that 
makes sense for the Prairies and 
even how that technology might 
need to be adapted.”

These efforts will directly ben-
efit farmers, he said.

“If you can take some of these 
products, move them up the 
value chain, and use them in a 
way that adds value, that’s going 
to help your farmers and improve 
returns,” said Styles.

“It makes all the sense in the 
world to do the processing here 
if the crops are here.”

jennifer.blair@fbcpublishing.com

BIGGER DIVIDENDS 
} from page 1

This AGT Foods and Ingredients facility in Gibbons represents the current state of Western Canada’s pulse sector 
— which is largely about collecting the raw seed that will be cleaned, sorted, and exported. But the future lies 
in processing pulses for their protein, fibre, and starch, says Ron Styles, acting president of Protein Industries 
Canada. PHOTOS: AGT FOOdS/SuPPLiEd

“If you look at protein 

processing here in 

Western Canada, there’s 

not a lot, and what is 

there could be improved 

quite substantially.” 

Ron StyleS
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BY JENNIFER BLAIR
AF stAFF/Red deeR

O rganic production comes 
with its own headaches 
— but that’s nothing com-

pared to organic record-keeping.
“It’s a crush of paperwork,” said 

Ward Middleton, an organic grain 
producer from Morinville.

“It seems thoroughly intimidat-
ing, and we need to make it as easy 
as possible. Otherwise, we’ll never 
entice larger farms to go organic.”

Organic certifying bodies rely on 
reams of records both in the initial 
startup phase of an organic opera-
tion and throughout the growing 
season to guarantee that any prod-
uct bearing a certified organic label 
meets stringent production require-
ments.

But it’s actually not a whole lot 
different from other traceability 
and certification programs out 
there, said Middleton, who spoke 
at the Organic Alberta conference 
last month. 

“Where there are laws, we have an 
obligation to know those standards 
— and you can know it, or you can 
just know where to find it,” he said.

sometimes, the laws are clear. 
Other times, less so. It’s up to each 
individual organic producer to 
understand how the laws apply on 

their own farms, and how their cer-
tifying body interprets those laws. 

“For those rules that might be a 
little bit interpretative, it’s up to us 
to see how our certifying body feels 
about it,” he said. “Just like there 
might be strict cops and less strict 
cops, it’s the same thing with cer-
tifying bodies. Your certifying bod-
ies are just providing the service of 
ensuring that you’re meeting the 
standard.”

Once you know what your certify-
ing body needs, try not to get bogged 

down in the details, said Middleton. 
He takes the KIss approach on his 
farm — keep it simple stupid. 

“Find whatever works for you — a 
notebook, a calendar, a daily log,” he 
said. “Whatever it is, make it a habit, 
and write it down.” 

Certifying bodies and inspectors 
care less about how things are docu-
mented and more about having the 
detailed information they need, he 
said. 

“don’t be confined to the docu-
ments they give you. they’re after 

the information,” said Middleton. 
“As long as you can make them 
understand the information, it 
doesn’t have to be that document. 

“they love paper. If they want 
paper, bury them in paper.”

then find the easiest way to 
comply with the standards. Mid-
dleton, for instance, found the 
equipment cleanout logs to be 
onerous during his farm’s transi-
tion from conventional to organic 
grains. each time he used a new 
piece of equipment, he needed 
to log its usage and record how 
he had cleaned it out. so instead, 
he simply developed an equip-
ment cleanout standard oper-
ating procedure for each piece 
of equipment detailing how the 
equipment would be cleaned out 
after each use. 

“In my field notes, I would just 
write down which activity we did, 
which equipment we used, and 
that it was a standard cleanout,” 
he said. 

“that’s all I have to document 
each time. It’s the same every time.”

the paperwork process might 
seem intimidating — particularly 
during the initial application when 
“they want to know everything, 
including how many pairs of socks 
you own” — but there’s a purpose 
for it when all is said and done. 

Without it, it would be impos-
sible for organic growers to meet 
those stringent organic standards. 
Otherwise, they may as well just 
switch to conventional production, 
said Middleton.

“even I’ve been sarcastic and 
said, ‘Oh, if I sign a piece of paper, 
suddenly it’s organic,’” he said.

“What I’ve realized over time is 
that all of the documentation has 
forced good behaviour in me. If I 
didn’t have that stupid piece of 
paper to fill out every time, I don’t 
know that I would make certain 
that I asked all the right questions 
every time.

“to me, the benefit of all this 
onerous documentation is assur-
ance that I will have good behav-
iour and be consistent.”

jennifer.blair@fbcpublishing.com

Organic record-keeping made easier
It’s important for organic producers to understand the standards — and how certifiers interpret those rules

BY ALEXIS STOCKFORD
stAFF/BRAndOn, MAn.

Would-be organic farmers want 
more help when transitioning, 
and the Canadian Organic Grow-
ers hopes a new online tool will 
fit the bill.

the organization has spent the 
last year collecting data on the 
issue, drawing from 40 business 
case studies, eight producer focus 
groups, one certifier focus group, 
and evaluations of transitional 
pilot programs in both Alberta 
and Ontario.

It found obstacles range from 
production concerns and crop 
insurance to the stigma that 
switching to organic is perceived 
as a political statement or criti-
cism of conventional agriculture, 
said Ashley st. Hilaire, director of 
programs and government rela-
tions with the Canadian Organic 
Growers.

Other major issues are market-
ing and processing challenges; 
confusion over organic inputs or 
certification; and what is often 
a costly learning curve when it 
comes to production.

And it’s hard to get sound 
advice. 

“It’s what we’re hearing all 
across Canada,” said st. Hilaire. 
“Information is lacking. It’s hard 
to find the right people to give you 
the right answers and get every-
thing that you need in one place.”

Fellow presenter Markus 
Weber echoed the statement.

“People considering transi-
tions… they just don’t have the 
information that they need to 
make decisions,” said Weber. 
“sometimes it’s just to bolster 
your own decision. sometimes 
it’s to come up with a long-term 
plan. You need production infor-
mation. You need business infor-
mation and those really aren’t 

available to them or at least they 
don’t know how to access it.”

the number of farms switch-
ing to organic production hasn’t 
exactly exploded in Canada, 
according to 2013-15 data. With 
the exception of Quebec, which 
had 121 farms in transition, and 
B.C., which reported 54, all other 
provinces sat well below 50 tran-
sitioning farms as of 2015.

Farmers going organic fre-
quently turn to established grow-
ers because of a lack of extension 
support.

“Beyond everything else that 
we’ve heard, those that success-
fully transitioned did that with 
the help of some, either coaches 
or mentors or peers,” said Weber.

to help would-be organic 
farmers, the Canadian Organic 
Growers will release a prototype 
of a new online tool this spring. 
It will walk farmers through risks 
they may encounter, how those 
risks relate to their circumstances, 
and possible actions to manage 
that risk, said st. Hilaire.

the tool will be free, and her 
organization will be evaluating 
its use to see if it performs as 
intended, she said.

astockford@farmmedia.com

Lack of information a barrier for 
farmers wanting to go organic
The Canadian Organic Growers is developing an online 
resource for farmers wanting to switch

Organic grain producer Ward Middleton has found a way to make record-
keeping easier on his farm — the KISS approach, or keep it simple 
stupid. phOtO: Jennifer blAir

“They want to know 

everything, including 

how many pairs of socks 

you own.” 

Ward Middleton

Ashley St. Hilaire discusses  
risks facing farms transitioning 
to organic production. 
phOtO: Alexis stOcKfOrD



Argentine drought spArks rAlly
Argentina’s worst drought in decades is shrivelling farmers’ fields, sending 
grain prices soaring and forcing processors to crush fewer oilseeds. But the 
drought won’t end global oversupply left by years of bumper harvests. However, 
combined with separate bouts of dryness threatening crops in U.S. Plains states 
and South Africa, global reserves are declining and buyers are accelerating 
purchases. American farmers are taking advantage, selling grain that has been 
held in storage for months during a rally that comes in the nick of time for many 
struggling to come up with cash for land rent and inputs. — Reuters

hemp opportunities down under
Australia and New Zealand have approved the sale of foods derived from hemp for human consumption. 
Hemp in Australia and New Zealand is cultivated under strict licensing arrangements and prior to this 
approval was only permitted for use as a source of fibre for clothing and building products. “Short-term 
opportunities for Alberta companies exist for imported hemp foods brands to gain market share and estab-
lish brand awareness before Australia and New Zealand increase their own hemp foods production and 
processing capacities,” said provincial marketing official Albert Eringfeld. Alberta companies interested in 
exhibiting at Fine Food Australia 2018 in September can contact Eringfeld at 780-415-4814. — AAF
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By Phil Franz-Warkentin

I CE Futures Canada canola contracts 
moved to their highest levels in three 
months during the week ended March 

2, having posted gains for 10 straight ses-
sions.

Losses in the Canadian dollar and gains 
in Chicago Board of Trade soybeans 
helped keep speculators on the buy side.

While the May canola contract rose by 
$25 per tonne over the month of February, 
the commodity is actually cheaper from an 
end-users’ perspective than it was at the 
beginning of the month.

The Canadian dollar lost four cents 
relative to its U.S. counterpart since the 
beginning of February. May canola, trad-
ing at $527.10 per tonne on March 2, works 
out to US$408.50 with the Canadian dol-
lar at 77.5 U.S. cents. At the beginning of 
the month, that same contract trading at 
$500 on Feb. 1 was actually worth about 
the same in U.S. dollars, at US$406.30 per 
tonne, with the currency at 81.3 U.S. cents.

Factor in sharp advances in soymeal 
and a relatively steady tone in soyoil, and 
canola crush margins widened to about 
$90 per tonne over the futures, from only 
$65 a month ago. Those good margins 

should be keeping processors on the buy 
side, although export demand has tapered 
off in recent weeks.

Problems moving grain out of Western 
Canada were causing some headaches for 
both farmers and grain companies, with 
the backlog on rail movement slowing 
exports. The vessel lineup in Vancouver 
widened to 31 boats waiting to load in the 
latest weekly grain-handling report com-
piled by the Quorum Corporation. That’s 
well above the average for the year.

Canada has exported six million tonnes 
of canola during the crop year to date, 
according to the latest Canadian Grain 
Commission report. That’s about 200,000 
tonnes behind the pace seen at the same 
point a year ago. Domestic disappearance, 
at 5.1 million tonnes, is also falling behind 
the year-ago pace, which saw 5.5 million 
tonnes crushed by this point.

If the crush and exports don’t pick 
up, ending stocks projections could see 
upward revisions going forward, with the 
official estimates already rather large at 
two million tonnes.

In the U.S., concerns over dryness 
in Argentina provided the catalyst for 
advances in both soybeans and corn as 
production estimates out of the South 
American country continue to be revised 
lower.

Wheat posted sharp gains over the 
course of the week as well, with dryness 
across the southern U.S. Plains giving 
the Chicago and Kansas City winter 
wheat contracts a boost.

Minneapolis spring wheat lagged to 
the upside, with the spreads between 
the spring wheat and winter wheats 
starting to narrow back in to more tra-
ditional levels after a drought in the 
northern Plains last year caused spring 
wheat to rally.

Looking ahead, the mounting possi-
bility of a trade war — brought on by 

threats of tariffs on steel and aluminum 
by U.S. President Donald Trump — will 
be followed closely by the agricultural 
markets. China in particular is a major 
buyer of U.S. soybeans and corn, but 
could impose tariffs of its own. Stock 
markets already dropped in response to 
Trump’s comments, while the currency 
markets also saw large moves.

Phil Franz-Warkentin writes for Commodity 
News Service Canada, a Winnipeg company 
specializing in grain and commodity market 
reporting.

Chicago soy, lower loonie  
give boost to may canola
But while the May contract rose by $25 per tonne, it declined when measured in U.S. dollars

For three-times-daily market reports from Resource News 

International, visit “ICE Futures Canada updates”  

at www.albertafarmexpress.ca.

By aShley rOBinSOn
CNS CANADA

M ost wheat bids in West-
ern Canada rose over 
the week ended March 2, 

following the lead of U.S. futures 
and taking strength from a weak 
Canadian dollar.

Depending on the location, 
average Canada Western Red 
Spring (CWRS, 13.5 per cent pro-
tein) wheat prices rose in West-
ern Canada by $1-$5, according 
to price quotes from a cross-sec-
tion of delivery points compiled 
by PDQ (Price and Data Quotes). 
Average prices ranged from about 
$239 per tonne in southeastern 
Saskatchewan to as high as $254 
in northern Alberta.

Quoted basis levels varied from 
location to location, but rose to 
range from $11 to $16 above the 
futures when using the grain 
company methodology of quot-

ing the basis as the difference 
between U.S. dollar-denomi-
nated futures and Canadian dol-
lar cash bids.

When accounting for currency 
exchange rates by adjusting 
Canadian prices to U.S. dollars, 
CWRS bids ranged from US$185 
to US$197 per tonne, which was 
down on a U.S. dollar basis on 
the week. That would put the 
currency-adjusted basis levels 
at about US$31-$43 below the 
futures.

Looking at it the other way 
around, if  the Minneapolis 
futures are converted to Cana-
dian dollars, CWRS basis levels 
across Western Canada range 
from $40 to $55 below the futures.

Canada Prairie Spring Red 
(CPSR) wheat bids rose across 
Western Canada by $8-$12. Prices 
across the Prairies ranged from 
$207 per tonne in southeastern 
Saskatchewan to $224 per tonne 
in southern Alberta.

Average durum prices were 
mixed, with some unchanged 
and others falling $1 or rising $1 
in most of Western Canada; bids 
ranged from about $255 to $265 
per tonne.

The May spring wheat con-

tract in Minneapolis, off of which 
most CWRS contracts Canada 
are based, was quoted March 2 
at US$6.2025 per bushel, rising 
seven U.S. cents from the previ-
ous week.

Kansas City hard red winter 
wheat futures, traded in Chi-
cago, are more closely linked to 
CPSR in Canada. The May K.C. 
wheat contract was quoted at 
US$5.3375 per bushel on March 
2, rising almost half a dollar com-
pared to the previous week.

The May Chicago Board of 
Trade soft wheat contract settled 
at US$5 on March 2, up by almost 
36 U.S. cents on the week.

The Canadian dollar settled 
March 2 at 77.57 U.S. cents, fall-
ing 1.37 cents over the course of 
the week. The loonie was dragged 
down by global fears of a trade 
war after U.S. President Don-
ald Trump announced he will 
impose tariffs of 25 per cent on 
imported steel and 10 per cent on 
aluminum.

Prairie wheat bids rise, durum mixed, as dollar falls
Threats of U.S. tariffs on steel and aluminum imports drag on the Canadian dollar
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Average (CWRS) 

prices ranged from 

about $239 per tonne 

in southeastern 

Saskatchewan to as 

high as $254 in northern 

Alberta.
  PHOTO: THINKSTOCK
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Analyze your data. Plan your strategy. Then track your performance. 
AgExpert Field gives you the details you need to know to make the 
best business decisions.

It’s all new. And seriously easy to use. Get it now and see.

fcc.ca/AgExpertField

The easy way to manage your farm.

BY DAVID DERWIN
PI FInancIal

T he dramatic rise in Min-
neapolis hard red spring 
wheat futures during the 

summer of 2017 provides a case 
study for having a comprehensive 
revenue management program. 
Those opportunities don’t come 
along very often so you want to be 
prepared for the next one with all 
the right sales tools in your mar-
keting tool box. 

This article will review and ana-
lyze the conditions, psychology, 
as well as sales and hedging deci-
sions leading up to the price peak 
in early July. 

During the winter and spring 
months of 2017, September Min-
neapolis hard red spring wheat 
futures were trading around 
US$5.50/bu. In fact, they were 
hovering near that level for the 
previous six months since the fall 
of 2016.  

Then, around the beginning of 
June, as hot, dry weather contin-
ued across the growing regions, 
hard red spring futures started 
to climb... quickly. They steadily 
increased almost daily, all the 
way up to around US$8.50/bu. 
by canada Day and the 4th of 
July, providing their own set of 
fireworks for producers.  

This kind of fast-moving and 
volatile market action necessi-
tates using numerous marketing 
alternatives including deferred 
delivery and basis contracts as 
well as options and futures. a 
weather rally like this shows why 
options, in particular, are an ideal 
marketing tool to have, especially 
in times of greater uncertainty. 

no offence to our canine com-
panions, but I like to call options 
a farmer’s best friend. Flexible 
put strategies provide the down-
side protection you need with 
the upside potential you want 
without having to commit any 
grain for delivery or the concern 
of margin calls. Think of options 
like a minimum price contract 
but without any delivery risk. 
They helped manage many of the 
production, financial as well as 
emotional issues that were run-
ning through producers’ minds 
that summer. I spoke with many 
growers who shared thoughts 
like: 
•  “It’s too hot and dry so yields 

will be very uncertain.” 
•  “I’ve already priced 50 per cent, 

but don’t want to commit any 
more grain.” 

•  “I want downside floor price 
protection but some upside as 
well.” 

•  “I just want to say, ‘I sold some 
hard red for $8/bushel...’” 

•  and, of course, “How high can 
this go!!!” 
all of these were good reasons 

to include option-based market-
ing strategies. They bought you 
some protection, time and flex-
ibility until you could become a 
bit more confident in your yields 
and pricing decisions. This all 
reminds me of an early-morning 
breakfast I had with a client as 
well as another one of his grain-
marketing advisers near the end 
of June. 

Minneapolis wheat had already 
been climbing for the past month, 

but not without both volatile up 
and down trading action. On that 
particular morning, by the time 
we got to the restaurant, Minne-
apolis wheat futures were already 
down about 15 to 20 cents on 
overnight trading, so there was 
no time for small talk. We started 
discussing marketing strategies 
right away.  

When breakfast arrived, wheat 
was back up to unchanged. as 
we ate, we all kept a close eye 
on our phones, following prices 
as wheat continued higher and 
higher, being up 40 cents at one 
point. We talked about selling a 
bit more physical wheat off the 
combine. We all agreed that it 
made sense to capture some nice 
profits up at these levels. So the 
client called the elevator to book 
the sale.  

We also bought put options 
on 25 per cent of expected pro-
duction. With this minimum put 
price protection in place, it gave 
him the potential opportunity to 
sell some of his physical wheat 
later at higher levels but without 
having any delivery risk from 
uncertain production. 

We continued to sip our coffees 
and then by the time the cheque 
came, wheat was back down 10 
cents on the day. The client hap-
pily grabbed the bill, turned to us 
and said: “I guess I’ll get this one 
since you guys just helped me 
make an extra 40 cents on 30,000 
bushels.” 

This is just one example of 
numerous conversations that 
took place during those volatile 
weeks. and for those of us who 
also like a good picture with our 
stories, the accompanying chart 
illustrates what the various pric-
ing and hedging decisions looked 
like.  

The US$6.20 puts that were 
purchased for about 25 cents 
expired worthless, but they did 
give growers the ability to protect 
prices without production con-
cerns and to eventually sell their 
physical grain in the cash mar-
ket at a much higher price. Given 
many growers subsequently sold 
their wheat $2 per bushel higher, 
that was the best 25 cents they 
ever spent. 

Based on what was already 
priced and hedged, other clients 
also bought US$7 puts, which 
resulted in a net hedge gain of 30 
U.S. cents at expiry. Some clients, 
who were more experienced and 

comfortable with futures, also 
sold short September futures as 
the tide turned and the drought 
concerns turned out to be less 
severe than expected.  

Finally, a lot of growers sim-
ply entered deferred delivery 

contracts for fall when futures 
were between US$7.50/bu. and 
US$8.50/bu. because prices were 
just so profitably high. 

Everyone’s situation was differ-
ent depending on previous cash 
pricing decisions and the hedg-
ing combination strategies cho-
sen so results did vary. Regard-
less, this is the power of having 
access to marketing advisers with 
the right tools and strategies at 
the right time. 

Bottom line, the point of this is 
not to look back at what worked 
and say, “I told you so,” but rather 
to fully understand the value of hav-
ing a full range of pricing and hedg-
ing strategies at the ready. When a 
weather market hits, it’s a good idea 
to have option and futures in your 
marketing tool box. Since different 
strategies are needed in different 
situations, like any good business 
approach, it helps to diversify and 
prepare for the inevitable price 
moves, both up and down. 

David Derwin is a portfolio manager 
and commodity/investment adviser 
with PI Financial Corp. (dderwin@
pifinancial.com / www.commodity-
options.ca), a member of the 
Canadian Investor Protection Fund. 
The risk of loss in trading commodity 
interests can be substantial. Past 
performance is not necessarily 
indicative of future results. You 
should therefore carefully consider 
whether such trading is suitable 
for you in light of your financial 
condition. This is intended for 
distribution in those jurisdictions 
where PI Financial Corp. is registered 
as an adviser or a dealer in securities 
and/or futures and options.

Hard red spring wheat: 
A case study in hedging
Pricing opportunities can be fast moving and fleeting,  
so understand the tools at your disposal ahead of time 

A weather rally like this 

shows why options, in 

particular, are an ideal 

marketing tool to have, 

especially in times of 

greater uncertainty. 

      MARkEtINg DEcIsIoN poINts



CheCkoff goes up on April 1
The national beef checkoff will increase to $2.50 per head (from $1) effective April 1. The 
increase levy will be used to support research, market development and promotion. This 
increase was supported by provincial beef producers in every zone at the Alberta Beef Pro-
ducers 2015 fall meetings. The increase to the national checkoff, along with the $2 provin-
cial checkoff, will bring the total levy per head to $4.50. For more information, go to www.
canadabeef.ca/national-check-off. For information on the national beef strategy, or to 
learn more about the checkoff increase in Alberta, contact Alberta Beef Producers. — ABP

Cow-CAlfenomiCs presentAtions online
Presentations from this winter’s Cow-Calfenomics are now available online. The presentations 
include a market outlook (as of November) from Anne Wasko of Gateway Livestock; use of risk 
management tools in different market situations; business structures for new entrants; how to 
measure production and profit by doing an enterprise analysis; a farmer’s guide to agricultural 
credit and what to consider when taking on debt; and the value of having a mentor. The pre-
sentations along with links to tools and other resources can be found by going to www.agricul 
ture.alberta.ca and searching for ‘cow-calfenomics.’ — AAF

BY JENNIFER BLAIR
AF stAFF

C attle producers hit it out of the 
park in 2017 — but this year is 
going to be a completely differ-

ent ball game.
“Last year, we saw some pretty big 

home runs, and I don’t really anticipate 
that for this year,” said Brian Perillat, 
manager and senior analyst at Canfax. 

“small wins might be all you get this 
year.” 

For most sectors of the cattle industry, 
2017 was a year that exceeded expecta-
tions across the board, said Perillat. 

“Prices were better than expected, 
and pretty much every sector of the beef 
industry was profitable,” he said. 

And while market prices are still 
above where they were a year ago, cat-
tle producers will need to temper their 
enthusiasm with realistic expectations 
as they head into spring. 

“I’m not sure we’ll see prices quite as 
high as last year. But 2016 was pretty 
disappointing, and we don’t anticipate 
a repeat of that.” 

Right now, the North American cattle 
industry — particularly in the United 
states — is in expansion mode after 
nearly five years of flat numbers in the 
national herd, and that trend could 
continue over the next three years. And 
where the U.s. goes, Canada typically 
follows, so producers can expect to see 
more production this year.

“I’m a little cautious as we head fur-
ther into the year,” said Perillat. “We’re 
going to have more beef production 
to deal with, so we’re going to need a 
strong export and domestic market for 
2018 to carry that momentum.”

International demand could keep 
pace with that increased production as 
long as trade deals continue to move 
forward. the trans-Pacific trade agree-
ment, which is slated to be signed this 
month, will be critical, as will NAFtA, 
which is still up in the air.

“We’re highly reliant on trade. We’re 
really going to need trade and interna-
tional demand to step up,” said Perillat. 
“We’re very integrated with the U.s., so 
any kind of disruption to that would be 
negative. I don’t think the sky is going 
to fall. It’s just something we’ve got to 
be aware of.”

Domestic demand for beef is also on 
the rise.

Cattle are getting processed in a 
timely manner, said Perillat, and that 
helps market prices. Despite rising pro-
duction, retail prices have remained 
strong, and with the strong economic 
outlook for 2018, domestic consumers 

should continue to purchase beef even 
with the higher prices. But beef will con-
tinue to face competition from pork and 
poultry, which are also expected to see 
record-large production numbers. Any 
price pressure from competing meats 
could drive down beef prices. 

“Beef demand is such a big driver, but 
it’s really hard to measure and antici-
pate,” said Perillat. 

“But demand has been good so far.” 
For the fed cattle and calf markets, 

basis levels have been “phenomenal,” 
and if that continues, the feedlot and 
calf sectors will profit. But that’s get-
ting hard to predict, he cautioned, and 
if basis levels drop to historical levels, 
the calf market will suffer. For example, 

if the basis is $6 more than expected, 
calf prices jump up almost $15 more 
per hundredweight — and the inverse 
is also true.

“For several weeks last year and to 
start this year, we were at a large pre-
mium to the United states, but we’ve 
seen that realign to where we’re near 
par right now,” said Perillat.

“Looking forward, that’s going to be 
a huge factor. I think we should have 
fairly strong basis levels, but whether 
or not we can maintain a premium will 
be the question.”

A weaker Canadian dollar will also 
support cattle prices, he said. since 
2015, the Canadian dollar has generally 
been below 80 cents, and that’s helped 

the cattle industry over the past three 
years. But the dollar has been stronger 
than expected over the past six months, 
and if it rises over 80 cents, cattle prices 
will take a hit. 

“In the cow-calf sector, if you do some 
projections today, we could be around 
that $2 calf range, but depending on the 
dollar and different scenarios, it could 
be lower than that,” said Perillat.

the weather — particularly droughts 
in the southern United states, Alberta, 
and saskatchewan — also has a role to 
play. Over the past five years, U.s. herd 
expansion has been helped by good 
weather conditions and feed availabil-
ity. that could change this year.

“If we continue to see drought persist, 
we could see more cows go to slaughter 
than anticipated,” said Perillat. “that 
will weigh on the market — not only 
by increasing cattle supplies but by 
increasing feed costs.”

so in order to stay profitable, keep a 
close eye on your margins, he advised.

“Most of the successful guys pay close 
attention to the production side to get 
their cattle to perform and maximize 
efficiency,” he said.

“It always comes down to some kind 
of risk management plan.”

jennifer.blair@fbcpublishing.com

Cattle prices are expected to be 
good this year — but not 2017 good
There will be more beef on the market but a robust economy should keep demand strong

news » livestock 12 MARCH 12, 2018  •  ALBERTAFARMEXPRESS.CA

There aren’t any big clouds on the horizon for the cattle sector in 2018,  
but don’t expect a repeat of last year, says Canfax’s Brian Perillat. PHOTO: CANADA BEEF

“Last year, we saw some pretty big home runs, 

and I don’t really anticipate that for this year.”

Brian Perillat
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CABEF offers six $2,500 scholarships to Canadian 
students enrolling in agricultural or agri-business 
related programs.

CABEF is a registered charity (#828593731RR0001). For more information on all registered charities in Canada under the Income Tax Act, please visit: Canada Revenue Agency, 
www.cra-arc.gc.ca/charities.

IT PAYS to Study Ag

Deadline for applications: April 30, 2018 

Apply at cabef.org

 @CABEFoundation

By JILL BURKHARDT
AF contributor

W hen it comes to work-
ing cattle there’s more 
to just ‘running them 

through the chute.’
being prepared for the day can 

also make things go smoother for 
both the operators and the cattle. 

Focusing on “just the basic 
repairs and maintenance” can 
make all the difference, said Peggy 
Johnson, a former rancher and 2W 
Livestock Equipment dealer from 
Fairview. 

While it may seem obvious, 
keeping the handling facility prop-
erly maintained makes working 
cattle through it easier. 

Johnson’s checklist starts with 
“greasing everything and mak-
ing sure all the slider doors are 
working (and) checking for frayed 
ropes.”

in addition to the slider doors, 
make sure all the latches and mov-
ing parts on your chute are work-
ing properly. this way if you get 
an animal that is smaller or larger 
than average, it’s easy to adjust the 
chute accordingly.

“And make sure the manure is 
cleared out,” added Johnson.

Manure can literally plug up the 
system and also freeze in place in 
the wintertime and cause mecha-
nisms on the chute and in alley-
ways to not function properly. 
too much manure can also cause 
alleyways and squeeze chute bases 
to be slippery.

before working cattle, Johnson 
always walked through her corral 
system.

“We just walk through and make 
sure all the gates leading up to the 
crowding tub and alleyway are 
cleared and working.”

this also helps you see what the 
cattle see. new animals in your 
herd or ones that haven’t been 
through a handling system may 
stop moving if they spot a jacket 
flapping on a gate adjacent to the 
chute or a rope that is dangling in 
the alleyway. Also check on gates 
that are supposed to be latched to 
keep cattle out of an area. 

both the weather and time of day 
can impact on how well the cattle 
move through both the handling 
system and corral area. 

“in summer, you want to han-
dle them early,” said Johnson, as 
avoiding the heat of the day keeps 
from stressing out the animals.

in the winter, the afternoon 
presents a different problem.

“if it’s a bright, sunny day, the 
shadows are definitely going to 
affect (the animals).” 

this can cause cattle to not want 
to move down alleyways smoothly 
or enter the squeeze chute. 

Many ranchers, including John-
son, plan days or weeks ahead 
based on when they can get extra 
help. of course, Mother nature 

may not be co-operative, so hav-
ing a backup or alternate day is a 
good idea. this is also helpful if 
cattle require topical treatments, 
such as a pour-on, as many 
brands advise not using them if 
rain is expected within a specific 
time frame. 

if you get outside help, people 
management is something else 
that needs to be taken into con-
sideration. 

“if you do have somebody else 
there, then no. 1, you need to 
know if they know anything about 
cattle,” said Johnson, who gave an 
example from her ranch.

one of the people she hired 
knew how to run a squeeze chute.

“i still think back to that day. 
Everything went so quick because 
he knew exactly what to do and 
how to handle cattle.”

However, on that same day, 
she had some help who wasn’t so 
savvy around cattle.

“We had to really, really watch 
him because we were afraid he was 
going to get kicked, or ran over. He 
didn’t have a clue!” 

Even if your outside help is famil-
iar with cattle and handling equip-
ment, each brand is designed dif-
ferently. it’s a good idea to go over 
how everything works, she said. 
For example, showing the chute 
operator how all the moving parts 
on your chute work.

once everyone arrives to help 
work the cattle, make sure every-
one knows their specific job and 
match the right person to the right 
job, said Johnson, who gave the 
example of filling syringes.

“if you don’t know how to do it, 
the wrong person could lose a lot 
of vaccine out on the ground.” 

Also take into consideration the 
temperament of cattle in your herd 
and how they act around outsid-
ers. Some cattle may not mind 
having strangers around while 
others might see them as a threat.

Having a game plan before the 
work begins will make the day go a 
lot smoother, she said, and so will 
paying attention to what’s hap-
pening once the day begins.

the key is “just simply being 
aware,” she said.

A little basic planning can go a long way
All sorts of issues can crop up when handling cattle, but preparation makes the day go a lot smoother

Preparation and being mindful of the basics can make all the  
difference when running cattle through your handling system,  
says Peggy Johnson. PHOTO: SUPPLIED

“Johnson’s checklist 

starts with greasing 

everything and making 

sure all the slider doors 

are working (and) 

checking for  

frayed ropes.”
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BY CAROL SHWETZ
DVM

O ver the past two decades 
feeding a variety of fat and 
oil sources to horses has 

become an increasingly common-
place dietary practice. 

The role of fat in the horse’s diet 
has been oversimplified to that as a 
fuel source. Although this is partly 
correct that fats can act as fuel 
molecules, it is equally critical that 
fats are involved in multiple struc-
tural and messaging functions in 
the body. Therefore, the addition 
of man-made fats and oils to the 
equine diet has dramatic impli-
cations and consequences to the 
health of the horse. 

The structural unit of fats, fatty 
acids, are foundational building 
blocks for cell membranes. Thus, 
they are important to the health 
and function of all the cells in the 
horse’s body. These membranes 
need to be in top working condi-
tion to allow nutrients like glucose 
into the cell and allow wastes out 
of the cell. If these membranes are 
disrupted the cell itself becomes 
sick. When horses are fed fats that 
are unnatural and foreign to the 
horse’s body these “renegade” fats 
displace and occupy positions in 
the cell membranes held by nor-
mally “healthy” fats. In doing so 
they disrupt the structural integrity 
and function of the cell membrane, 
and ultimately the structural foun-
dation of the horse. 

Fatty acids also act as core mole-
cules in the body for hormones and 
messenger and signal molecules. 
Once again, if the horse’s natural 
supply of fatty acids is displaced by 

man-made fats and oils the quality 
of communication within the neu-
rological and hormonal networks 
of the body will be interrupted and 
disrupted. 

Horses have evolved a novel 
strategy to ensure a constant sup-
ply of fatty acids called volatile 
fatty acids to their body. Volatile 
fatty acids (VFA) are not found in 

any feed, rather they are the result 
of microbial forage fermentation 
in the hindgut of the horse. The 
horse absorbs the VFAs into the 
bloodstream through the cecal and 
colonic epithelium (gut lining), and 
they are distributed throughout 
the body as energy and building 
blocks for a wide array of biologi-
cal processes. It is important not to 

dismiss the important contribution 
that the VFAs from microbial fer-
mentation make to the health and 
well-being of the animal.

The fat that horses do need in 
their diet is highly specific. Their 
natural diet of primarily fresh and 
dried forages contains approxi-
mately three to five per cent fat. 
That small percentage of dietary 
fat contains the two essential 
fatty acids known as omega-3 and 
omega-6 fatty acids. These two 
fatty acids are considered essen-
tial to the horse because the horse 
is unable to produce them with its 
own enzymes and must acquire 
these two essential fatty acids from 
its diet. 

Fresh grasses contain apprecia-
bly more omega-3 fatty acids than 
omega-6 fatty acids. Although 
the exact ratio may fluctuate 
between 2:1 to 4:1 the proportion 
of omega-3 fatty acids is invariably 
higher than the omega-6 portion. 
Omega-3 and omega-6 fatty acids 
must be in balance for both to be 
effective in the horse’s body. 

Horses are often fed commercial 
feeds rich in omega-6 fatty acids 
but extremely low in omega-3 fatty 
acids, invariably inverting the opti-
mal ratio. This is because omega-6 
fatty acids are overrepresented in 
the grains and vegetable oils used 
in processed feeds. The average 
horse’s diet can have between five 
and 10 times more omega-6 fatty 
acids than omega-3 fatty acids. 

When “vegetable oil” appears 
on the ingredient label of a com-
mercial feed it usually refers to soy-
bean oil. Other common sources 
of oils fed to the horse are corn oil, 
safflower oil, canola oil, and sun-
flower oil. All of these oils are rich 
in omega-6 fatty acids compared 
to omega-3 fatty acids. Feeding 
one or more of these oils creates 
an inverted balance of omega-3s 
to omega-6s. The skewed ratio of 
essential fatty acids creates diets 
which aggravate inflammation in 
the horse, and are as such inflam-
matory diets. The method of this 
has been postulated to occur 
through the hormonal pathways of 

inflammation as well as the alter-
cations to the microbial ecology 
of the gut. Many of these oils are 
refined and exposed to light, air, 
heat and solvents during extrac-
tion, processing and storage and 
further challenge the horse to 
effectively metabolize them. 

Flaxseed is often praised as an oil 
source for horses. What differenti-
ates flaxseed from other fat and/
or oil sources is its fatty acid pro-
file. The essential fatty acid ratio of 
omega-3s to omega-6s in flaxseed 
is 4:1, similar to fresh grass. Horses 
that have access to plenty of fresh 
grass and forage derive little ben-
efit from flaxseed supplementa-
tion to the diet. However, as the 
omega-3 levels in the forage gradu-
ally wane over the winter months 
flaxseed supplementation of one-
quarter to one-half cup a day can 
be a valuable addition to their diet. 

Displacing Mother Nature’s pre-
ferred form of fatty acids with man-
made fats and oils has far-reaching 
consequences to the health of the 
horse. The ideal source of balanced 
fats for horses is found in fresh 
grasses and forages.

Carol Shwetz is a veterinarian 
focusing on equine practice in 
Millarville.

Feeding man-made fats to horses 
has negative consequences
Too much of a good thing can cause a myriad of problems for horse health

Fatty acids as far as the eye can see. Abundant sources of balanced fats for horses are found in fresh grasses and forage. PHOTO: CAROL SHWETZ

The structural unit 

of fats, fatty acids, 

are foundational 

building blocks for cell 

membranes. Thus, they 

are important to the 

health and function of 

all the cells in the  

horse’s body.
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SAVE INSTANTLY WHEN YOU
BUY TWO OR MORE

FIRESTONE AG TIRES 

 

Offer February 1, 2018, through April 30, 2018. Save on your favorite Firestone Ag tires — available only at our Certified Firestone Ag Tire Dealers.

$25 off Destination Farm™ and Destination Turf™ radial tires**  
$100 off on all eligible radial and bias tires** 

$200 off on select AD2™* radial tires** 

*Advanced Deflection Design (AD2)
**CONSUMER: Coupon code may be redeemed for C$25 off the purchase of any Destination Farm™ and Destination Turf™ Radial Tires; OR C$100 off eligible Radial 
and Bias Tires; OR C$200 off eligible AD2™ Radial (excluding DF and DT). Qualifying purchase must be made between February 1, 2018 and April 30, 2018 from any 
Certified Firestone Ag Tire Dealer. To locate the nearest Certified Firestone Ag Tire Dealer, go to FirestoneAg.com and click on “Find A Dealer.” For a complete list of 
eligible tires, visit FirestoneAg.com or see your Certified Firestone Ag Tire Dealer. Valid in Canada only. Retail customers only (excluding implement dealers, 
commercial fleet, fleet and group purchases, original equipment changeovers and adjustment and warranty claims). Must be 18 or older at time of purchase. Not to be 
combined with any other Bridgestone, Firestone or Certified Dealer offer and not to be used to reduce outstanding debt. Coupon code has no cash value. The discount 
is on pre-tax price qualifying sales. Customer pays any sales (or other) tax. Discount given at the time of purchase. Minimum purchase of two (2) eligible Firestone Ag 
tires required; maximum purchase of 16 eligible Firestone Ag tires. Maximum savings of C$3200 per coupon code. Coupon code not valid on returns, exchanges, rain 
checks or prior purchases. Limit one (1) coupon code per qualifying purchase transaction. Coupon code void if copied, altered, transferred, sold/ purchased, irregular or 
defective. Void where prohibited or restricted by law. oktire.com

By JILL BURKHARDT
AF contributor

T hinking of producing certified sus-
tainable beef, but worried your cat-
tle-handling equipment is not up to 

standards?
Don’t fret.
“At entry level, if you have cattle it’s pretty 

hard not to have facilities that are working,” 
said rancher Stephen Hughes.

the third-generation Longview rancher has 
been part of the certified Sustainable beef 
Production (crSb) initiative right from the 
start. A 2003 winner of Alberta beef Producers’ 
annual award for environmental leadership, 
Hughes was quick to sign up for McDonald’s 
sustainable beef pilot, the forerunner of the 
new canadian sustainable beef program.

“it’s something i’m pretty proud of,” said 
Hughes, adding most producers who have 
participated have found it’s not hard to meet 
the standards.

“if you are of the mindset to be involved in 
crSb as a means of promoting our industry, 
you are likely doing most things correctly 
already,” he said. “it’s to get everybody mov-
ing in the direction of best practices to instil 
consumer confidence.”

the part of the program for producers is 
called the Sustainable beef Production Stan-
dard (there’s one for processing, too) and 
it outlines the requirements for certifica-
tion. the system uses an “outcomes-based” 
approach — which means there’s a variety of 
ways to achieve specific standards.

When it comes to handling facilities, the 
goal is to have “facilities that are conducive 
to normal cattle behaviour in feeding pens 
and pastures, access to feed and water, and 
that appropriate facilities and practices are 
used to minimize animal stress,” said Andrea 
White, the community engagement manager 
for the crSb program. 

How it works
the program uses ‘indicators’ to measure 
progress towards goals and certification 
requirements. For example, one of the indi-
cators for cattle facilities is: “unnecessary Ani-
mal Stress is Minimized.” obtaining a score of 
1 (also called the ‘achievement’ or basic level) 
requires a producer to meet the requirement 
set out in the beef code of Practice, namely 
having “access to equipment or facilities for 
the safe handling, restraint, treatment, segre-
gation, loading, and unloading of cattle. Pro-
vide traction in handling areas to minimize 
cattle slips and falls.”

complying with these sorts of standards 
isn’t onerous, said Hughes.

“these terms should be nothing to be afraid 
of,” he said. “it is expected that most beef pro-
ducers are already fulfilling the majority, if not 
all, of the requirements (of the standards),” 

added White. “it is not anticipated that sig-
nificant upgrades will be necessary for those 
producers already following the beef code of 
Practice.”

the handling system Hughes employs on 
chinook ranch is fairly typical of most oper-
ations. He doesn’t have a crowding tub or a 
hydraulic squeeze chute, but when it comes 
to working cattle through it, he said it works 
quite well. 

on the other hand, if your facilities are run-
down; are difficult for cattle to move through 
or cause them stress; or create hazards for 
people, then it’s time to consider an upgrade, 
he said.

“it’s for your own benefit and the benefit 
of the industry at large,” said Hughes. “it’s 
encouragement. if you want to get this indi-
cator area into current practices, this is what 
you are going to need to do.”

‘Part of the job’
if you need to upgrade, there’s no rules spell-
ing out exactly what you have to do — again, 
it’s the end result, not the path you take to get 
there. 

“How certification is achieved will depend 
on the operation,” said White. 

the crSb standard is not prescriptive in 
terms of how the facilities need to be designed. 
there is not one standard type and design of 
handling system a producer has to own.

“if the producer is not meeting the out-
come, then they need to make the adjust-
ments and show the certification body before 
they can get certified.”

However, certifiers will typically request 
certain corrective actions and ask for a time-
line so they can complete the certification 
process.

this approach doesn’t just apply to how 
you raise cattle, it’s also about building trust 
with consumers, said Hughes.

“it’s like, ‘i have good facilities, but now 
somebody is saying so,’” he said. “So the con-
sumer can feel good about how my cattle are 
handled and they are low stress.

“it’s positive suggestions to move you for-
ward. it isn’t a demand because it’s not being 
forced on you.”

the indicators for good cattle-handling 
facilities are very logical, he added. the 
process was quick and his facilities hit the 
achievement level or better for all the indica-
tors. there were some other parts of his oper-
ation that required a few improvements, but 
best practices are nothing to be concerned 
about, said Hughes.

“this is part of our job now,” he said. “it’s 
marketing. it’s marketing what we do right and 
what we do well. that’s how i look at it and 
why i’m happy to be involved.” 

to find out more about the standards and 
how to prepare for certification, go to www.
crsbcertifiedsustainablebeef.ca and click on 
the resources pull-down menu.

Your facilities don’t have to be fancy to be good
Certification for sustainable beef requires having proper handling facilities, but most ranches have those

If properly designed and maintained, older 
pens and handling facilities generally 
don’t need upgrades for sustainable beef 
certification. PHOTO: COuRTESy STEPHEn HugHES

Don’t be intimidated by the certification 
process for producing sustainable beef — you’re 
likely mostly there and any needed upgrades 
will benefit both your ranch and the beef 
sector, says Stephen Hughes. PHOTO: SuPPLIED



Measuring disasters to Manage risk
The UN Office for Disaster Risk Reduction is compiling a complete picture of how countries are affected 
by disasters such as droughts and hurricanes. The goal is to both highlight vulnerabilities and show which 
risk-reduction strategies worked best. “It is impossible to prevent disasters and to manage risk if a 
country is not measuring its disaster losses,” said Mami Mizutori, UN special representative for disaster 
risk reduction. The agency says 144 countries have pledged to submit data that would show the impact 
of disasters, including the number of people affected, the number of deaths, infrastructure damage and 
economic losses. — Thomson Reuters Foundation

La niÑa aids austraLian farMers
La Niña weather conditions will boost yields across Australia, according to the country’s 
Ag Department. The Australian Bureau of Agriculture, Resource Economics and Rural 
Sciences says La Niña will increase the rainfall for Australia’s east coast, bringing much- 
needed moisture for a region that last season received only half the amount it would 
normally. The weather event will also aid Australia’s cattle industry, which has been 
struggling to rebuild after drought conditions in 2015 and 2016 as a result of the El Niño 
weather pattern that left farmers unable to feed and water their livestock. — Reuters
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BY DANIEL BEZTE
AF contributor

A fter a snowy start to the 
first month of spring 
across a large portion 

of Alberta, i thought we would 
revisit the topic of spring snow-
storms. (i know — don’t talk 
about them and then maybe 
they won’t happen.)

believe it or not, across the 
Prairies, March and April have 
seen some of the biggest snow-
storms. As warm, moist air 
begins its yearly push north-
wards, cold air from the Arctic 
sometimes has a difficult time 
letting go. When the two com-
bine, we can get some truly big 
snowstorms.

i don’t have the time or 
resources to check out every 
location across our region, so 
once again i’ll rely on our three 
main centres, calgary in the 
south, Edmonton for central 
regions, and Peace river in the 
north.

For this study, i only looked 
at snowfall and did not take 
into account any combination 
of rainfall and wet snow, as 
this would mostly have been 
recorded as rainfall at any of the 
Environment canada Stations.

Let us begin by looking at 
calgary. April snow is not an 
unknown thing to residents 
of this part of Alberta. Look-
ing back through calgary’s 
weather records, i was actu-
ally very surprised at just how 
many snowfall days occurred 
during April. the biggest April 
snowstorm i was able to find 
occurred back on April 20-21, 
1932 when an amazing 49.3 
centimetres of snow fell.

only one year later, an April 
15 storm hit and lasted through 
to the 17th. During this storm 
nearly 46 centimetres of snow 
fell. Another 40-plus-centime-
tres snowstorm occurred in 
1966 on April 25-27, when 45 
centimetres fell. More recently, 
back in 2003, between April 
26-28, 38.5 centimetres of snow 
fell. this storm recorded the 
second-largest one-day snow-
fall total for April, when 32.2 
centimetres fell on April 26. the 
largest single-day snowfall total 

for April occurred during the 
1932 storm, when on April 21 an 
absolutely amazing 45.7 centi-
metres of snow fell.

Fa rther north in the Edmon-
ton region, the number of spring 
snowfalls is not as great as the 
calgary region, but it has still 
seen its fair share of large April 
snowstorms. the largest one 
occurred on April 18-20,1955, 
when a whopping 47.5 centi-
metres of snow fell. Another big 
April storm hit in 1948 when 43 
centimetres of snow fell between 
April 1-3. the third biggest 
occurred a bit more recently, 
on April 6-7, 1991, when nearly 
41 centimetres of snow fell, with 
more than 36 centimetres falling 
on April 6. this is currently the 
second-largest one-day snow-
fall record for April. the larg-
est occurred on April 19, 1955 
when 38 centimetres fell. the 
most recent big snow event was 
in 2002 when 28 centimetres fell 
on April 14 and 15.

Finally, in the Peace river 
region. While it has seen a 
couple of big spring storms, 
there haven’t been that many of 
them. the biggest snowstorm 
i could find occurred in 1966, 
when from April 9-12 a total 
of 49.3 centimetres of snow 
fell. the second-biggest storm i 
could find for this region was in 
2003 when 45.3 centimetres of 
snow fell from April 1-3.

Let’s hope that the snowy start 
to this spring is not an indication 
of what is to come over the next 
month or two.

that leads me to my next topic, 
the latest long-range forecasts 
for Alberta.

Looking at the latest six-week 
forecast, the news does not 
appear to be that great. After a 
cool start to the month, the mod-
els show a short warm period 
but then the warm-up comes to 
a quick end by the middle of the 
month. the model is showing 
a return to below-average tem-

peratures by the middle of March 
and then shows the below-aver-
age temperatures continuing into 
the first week of April.

the same weather model also 
produces a nine-month fore-
cast and is calling for the cool 
weather to continue for most 
of April before milder weather 
moves in for May. northern and 
central regions are forecasted to 
be warm to above average first, 
with the southern region staying 
near average. these warmer-
than-average temperatures over 
central and northern regions are 
expected to continue into June, 
with southern regions remaining 
near average.

over the two main summer 
months, the model is showing 
near- to slightly above-average 
temperatures across all regions.

While long-range tempera-
ture forecasts are tough enough, 
precipitation forecasts are even 
tougher. the latest model runs 
show above-average precipita-

tion across the southern region 
in April, May, and June, with cen-
tral and northern regions seeing 
near-average amounts. over the 
summer months, the model is 
showing near- to below-average 
amounts.

Environment canada’s latest 
probabilistic forecast is calling 
for near-average temperatures 
in March with a slow transition 
towards above-average temper-
atures in April and May. its sum-
mer forecast is calling for a good 
chance of well-above-average 
temperatures across all regions 
of Alberta. its precipitation 
forecast calls for near-average 
amounts this spring and early 
summer, with below-average 
amounts in July and August.

Daniel Bezte is a teacher by profession 
with a BA (Hon.) in geography, 
specializing in climatology. He 
operates a computerized weather 
station near Birds Hill Park, Man. 
Contact him with your questions and 
comments at daniel@bezte.ca.

april snowstorms can pack  
a big wallop in alberta
Getting a foot or more of snow is not an unusual event in the province, 
especially in the Calgary region
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This map shows 
the total amount 
of precipitation 
that fell during 
the month of 
February across 
the Prairies. You 
can see that with 
the exception 
of far western 
and southern 
Alberta it was 
a dry month, 
with a large part 
of the Prairies 
seeing less than 
10 millimetres.
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Send weeds to the place of no return.
Turn the tables on broadleaf weeds like narrow-leaved hawk’s-beard, cleavers and kochia with Barricade® II herbicide 
– without compromising your crop health. Two modes of action, a wide window of application and outstanding 
re-cropping fl exibility make Barricade® II herbicide a sound choice for wheat and barley growers.

Save up to 20% with new FMC Grower CashBack.
To fi nd out more, visit FMCcrop.ca or call 1-833-362-7722.

SATISF
ACTIONCUSTO
MER

99 %

Barricade® II
herbicide
powered by 
Solumax®

2595 Barricade 2018 Print Ad_CropSponsorhip_FINAL.indd   1 2/28/18   9:49 AM

Last chance to deLiver canceLLed variety 
The Canadian Grain Commission is making an exception and allowing deliveries of canola variety 46A76 made before Aug. 1  
to be assigned any grade for canola. The registrant of 46A76 had applied to cancel the variety’s registration, a popular open- 
pollinated canola variety in parts of Alberta. Alberta Canola learnt about the cancellation last spring, but many growers did 
not hear about it until this winter after the variety’s registration had been cancelled. This decision allows growers to clear 
their stocks without being penalized or potentially creating international market access issues. This permission will not 
extend beyond Aug. 1. After that, the variety will only be eligible for the lowest grade of canola (No. 3 Can). — Alberta Canola

BY JENNIFER BLAIR
AF stAFF

C anola could top out at over 
24 million acres in Canada 
this year — one million 

more acres than growers planted 
in 2017.

“With the relative return right 
now, canola is looking better than 
wheat,” said Murray Hartman, oil-
seed specialist for Alberta Agricul-
ture and Forestry.

“If these kinds of price signals 
continue or strengthen in the 
spring, a million more acres is 
entirely feasible.”

Agriculture Canada’s prelimi-
nary estimates, released at the end 
of January, show both wheat and 
canola plantings rising by about 
one million acres each, with a cor-
responding drop in pea and lentil 
acres as a result of India’s tariffs 
on pulse crops.

If the pulse tariffs remain in 
place — and there’s reason to 
believe they will — a big jump in 
canola and wheat acres is a safe 
bet.

“this estimate is based on the 
India pulse tariff staying in place,” 
said Hartman. “All of a sudden, 
there goes your price advantage 
there, so they need to replace their 
pulses with something else.”

But it’s too soon to say for sure, 
he added.

“You can’t accurately predict 
what this fall’s harvest prices are 
going to be,” said Hartman. “It’s 
like predicting the weather.” 

But price is only one part of the 
“revenue equation.” Producers 
also need to think about how much 
they can grow while still remaining 
profitable. Alberta Agriculture’s 
CropChoice$ software — which 
allows producers to estimate 
their cost of production, yield, and 
prices — can help producers make 
that choice, said Hartman.

“this isn’t an exact science 
where you can figure it out down 
to the exact penny per acre,” he 
said. “(However) this is one tool 
that helps them pencil out which 
ones are a little more profitable.” 

Shortened rotations
Luckily, producers don’t need to 
make their seeding decisions today.

“Growers have gone from having 
a set rotation to having a more flex-
ible rotation, depending on what 
they figure will have higher profit-
ability,” said Hartman.

And if canola fits that bill and 
acres rise, expect to see shortened 
rotations — despite the risks. 

“You don’t want to be planting 
canola back to back for a lot of 
years, but with more canola acres, 
there are going to be more short-
ened rotations.”

the level of risk will vary from farm 
to farm, but if the rewards pencil out, 
producers might be willing to take a 
chance on a shortened rotation.

“Farms tend to be more business 
oriented, so they’re really looking 
at short-term, five-year profit win-
dows,” said Hartman. 

“If they’re more business oriented, 
they’re going to be more comfort-
able with short-term rotations and 
accepting of the risks.”

It’s hard to estimate what sort 
of disease levels could result from 

Canola acres set to jump,  
but so will the risk of disease
Canola plantings are expected to increase by about one million acres,  
and that means more disease risk
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Prairie canola growers are hoping to see this sort of scene this year — but increased acreage ups the odds of blackleg 
and clubroot infestations. PHOTOS: THINKSTOCK AND CANOLA COUNCIL OF CANADA

SEE CANoLA ACRES } page 18
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short rotations on an individual 
farm, and even harder to put a 
dollar value on those losses. But 
the rise of clubroot and blackleg 
across the Prairies heightens the 
risk of disease pressure overcom-
ing resistant varieties and that, 
in turn, will affect the long-term 
viability of canola as a cropping 
option, he said. 

“While one-in-two-year canola 
can seem just as profitable as 
a longer rotation, it’s a compli-
cated scenario,” said Hartman. 
“But from the perspective of 
agronomics, it’s starting to pose 
more problems and create more 
issues.”

Growers will need to make these 
tough decisions as they head into 
the growing season, said Curtis 
Rempel, vice-president of crop 
production and innovation for the 
Canola Council of Canada.  

“Everybody is looking at bal-
ancing rotation needs and profit 
opportunities.”

Best management practices
But regardless of whether a pro-
ducer plans to increase, maintain, 
or cut back canola acres, he or she 
needs to focus on proper produc-
tion practices to keep canola prof-
itable. 

“We know growers are going to 
be growing some canola, so we 
really want to stress best man-
agement,” said Rempel.

The first step is determining 
your target plant density — usu-
ally six to eight plants per square 
foot, depending on things such as 
early-season frost risk, stand uni-
formity, weed control measures, 
insect damage, and the length of 
the growing season. The Canola 
Council of Canada’s Canola Cal-
culator (www.canolacalculator.
ca) can help with that.

“We have tools that are there to 
make canola producers success-
ful for the coming season.”

Producers also need to con-
sider the varieties they grow. If 
they’re in an area where clubroot 
or blackleg is a problem, they’ll 

need to grow resistant varieties. 
And then it comes down to scout-
ing, said Rempel.

“Work with your agronomist to 
make sure you’re scouting your 
fields ahead of time and after 
you’ve planted so nothing gets 
away on you,” he said.

That may also help producers 
decide if shortening their rota-
tions to make a short-term profit 
is worth the risk, Hartman added.

“If they’ve been doing a good 
job of scouting, they have a lit-
tle more confidence knowing 
whether they can shorten their 
rotation there,” he said.

“But for people who don’t scout, 
a short rotation is like crossing the 
highway blindfolded.” 

jennifer.blair@fbcpublishing.com

“We have tools that are there 

to make canola producers 

successful for the coming 

season.”

Curtis rempel

Canola aCres } from page 17
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A flat flax market in Western 
Canada has buyers feeling 
indifferent about this year’s 

prospects.
“I hate to say it, I’m a very opti-

mistic type of person, but it’s kind 
of a flat market right now,” said 
Ben Friesen, senior market man-
ager at Scoular Special Crops.

For the past year, the flax market 
has been fairly steady with no big 
changes, with brown flax hovering 
around the $12.50- to $13.50-per-
bushel range, he said.

But Ilta Grain senior commodity 
trader Mike Allaire said he’s been 
seeing lower prices — $11.50 to 
$12 per bushel lately, and $12 to 
$12.50 over the past year.

The low prices are due to loss of 
market share overseas. The Black 
Sea region has upped its produc-
tion of all crops, including flax, 
and is undercutting Canada’s 
prices in the Chinese and Euro-
pean markets.

“It’s just a lot cheaper to ship 
from (the Black Sea), freight-wise, 
and they’re happy with quality as 
well. So that’s taking away from 
us,” Allaire said.

Last year’s crop was one of the 
best Allaire has seen, quality-wise, 
but as a trader he just hasn’t been 

able to beat the prices at which 
other countries are selling flax.

“We’re (exporting) a little bit 
more to the U.S. this year because 
of its small crop. But the unfortu-
nate thing about it is that we prob-
ably have the best flax quality I’ve 
ever seen in my life and we’re not 
able to export it overseas.”

Agriculture and Agri-Food Can-
ada is forecasting flaxseed prices 
will be between $12 and $12.75 
per bushel this year with acreage 
decrease slightly to 1,037,800 (ver-
sus 1,040,300 in 2017).

Friesen also expects to see a 
slight dip in acres.

“I don’t know if (acres will drop) 
terribly significantly but they will 
probably slack off a bit,” he said.

there’s lots of great 
quality flax, but 
selling it is difficult 
Black Sea producers are undercutting prices  
and winning sales in Europe and China

“It’s just a lot cheaper 

to ship from (the Black 

Sea), freight-wise, and 

they’re happy with 

quality as well.”

mike AllAire

The Prairies produced a very high-quality flax crop last year but it’s not 
selling overseas because of cheaper Black Sea flax. PHOTO: THINKSTOCK
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YOU’RE 
EXACTLY 

WHERE YOU 
NEED TO BE.

Just because you can’t walk every acre, 
doesn’t mean you can’t be there for your 
farm. Using in-season satellite imagery, 
Zone Spray enables you to make a more 
informed decision on which parts of your 
field are best worth protecting. Once 
uploaded to your sprayer, Zone Spray 
maps control the sprayer’s nozzles 
automatically, turning sections on and 
off to selectively protect the highest 
production zones of your crop while 
optimizing your fungicide application.

“I think it was a great decision to 
use Zone Spray, it’s a very efficient 
way of applying fungicides and I’d 
recommend it to other farmers.”   
- James Jackson, Grower, Jarvie, Alberta
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Genes that fit your farm.®
800-665-7333 secan.com

� 5% higher yield than AC® Carberry
� short, strong straw similar to AC® Carberry
� moderately resistant to FHB (Good rating)

CWRS WheatCWRS Wheat
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STAFF

T he parent company for sun-
flower seed processor Spitz 
is poised to close the plant 

in the brand’s hometown, but says 
it’s still “committed” to Canadian-
grown seeds.

However,  the company’s 
founder says the closing of the 
Bow Island processing plant is 
another sign that President Donald 
Trump’s bid to bring jobs back to 
the U.S. is paying off at the expense 
of Canada.

PepsiCo, the U.S. parent for 
Frito-Lay, the owner of Spitz Inter-
national since 2008, says it will 
close the plant in southeastern 
Alberta later this year and shift pro-
duction to a third-party co-packer 
in the U.S.

Closing the plant where growers 
Tom and Emmy Droog founded 
Spitz in 1982 is “a business deci-
sion based on an extensive evalu-
ation of the long-term viability of 
this site and its ability to meet our 
increasing volume requirements 
for the brand,” PepsiCo said in a 
statement.

The company is “proud of our 
relationships with our Canadian 
sunflower seed growers and is 
committed to using their quality 
seeds which have helped to make 
Spitz the market leader in Can-
ada,” said PepsiCo spokesperson 
Sheri Morgan.

Frito-Lay had previously con-
solidated Spitz’s operations at Bow 
Island after shutting its Medicine 
Hat distribution facility in 2016.

Sunflower growers Tom and 
Emmy Droog founded Spitz in 
1982 and made their company a 
North American force through a 
pair of innovations — adding fla-
vouring to their sunflower roasting 
process and selling their products 
in resealable bags. But the couple 
was also famous for the way they 
treated people. When they owned 
the plant, it didn’t run on nights or 
weekends so workers could spend 
time with their families. And the 
couple would pay for a summer 
farm tour and BBQ for their grow-
ers in Alberta and Manitoba, and 
knew all of them on a first-name 
basis.

But times have changed, and 
Tom Droog told the Globe and 
Mail newspaper that two factors 
— shipping costs and Trump’s 
protectionist approach — sealed 
the fate of the Bow Island facility.

Most of the sunflowers pro-
cessed by the plant came from 
Manitoba, and while that province 
is the country’s sunflower capital, 
its acreage pales in comparison to 
South and North Dakota.

PepsiCo had more than doubled 
production at the facility and given 
the shipping costs, the “numbers 
game” favours a more central 
processing plant, Droog told the 
Globe.

But any processor or manufac-
turer will also be thinking of the 
mercurial U.S. president when 
reviewing their production in 
Canada — and thinking about the 
political points they could score by 
relocating jobs to the U.S., he said.

“Trump is not done yet,” Droog 
told the paper.

In January, Campbell Soup 
announced it is closing its Toronto 
soup and broth plant and moving 
production to U.S. facilities. Dr. 
Oetker also announced in January 
it is closing its pizza-making plant 
in Grand Falls, N.B. Although it 
promised to move most produc-
tion to an Ontario facility, one-
third of production will go to the 
U.S.

There is growing speculation 
that this sort of southward shift of 
jobs and investment may persuade 
the White House that dragging out 
NAFTA negotiations will work in 
its favour. The next round of talks 
on redoing the trade deal will take 

place in Washington next month. 
But with Mexico going to the polls 
this summer and U.S. congressio-
nal elections taking place in the 
fall, the talks could be suspended 
after that until 2019.

Meanwhile, even after announc-

ing the closure, Frito-Lay’s Spitz 
website continued to trumpet the 
company’s origins in Bow Island, 
stating the brand started “with a 
little company and a great idea 
about sunflower seeds with a dif-
ference.”

“We hope you get out there and 
enjoy all our delicious flavours 
and taste the Spitz difference for 
yourself,” the site stated. “And 
when you do, think of the folks 
in Bow Island, who couldn’t be 
prouder.”

PepsiCo said it will be offer-
ing financial counselling and 
job placement services to the 53 
workers who will lose their job 
when the plant closes later this 
year.

Spitz sunflower seed processing heads south
In the latest food-processing closure, PepsiCo is closing the Bow Island plant and moving the work to the U.S.

  PHoTo: THinkSToCk
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BY ALLAN DAWSON
Staff

W estern Canadian farm-
ers can expect a cool, 
later-than-normal spring, 

according to a forecast from DtN 
Progressive farmer and Weather-
farm.

While that means a later start to 
spring seeding and the risk of a late-
spring frost, the silver lining is it will 
help conserve the limited moisture 
coming from a smaller-than-nor-
mal snowpack.

although Western Canada is 
expected to gradually get wetter 
this spring, it’s not going to replen-
ish the soil moisture used up by 
crops in 2017.

“My reading of the things is that 
the crop in the Prairies is indeed 
going to depend upon rainfall hap-
pening at the appropriate time,” 
said Bryce anderson, a meteorolo-
gist with DtN Progressive farmer. 
“there’s not going to be a whole lot 
of buildup of subsoil moisture this 
year.”

La Niña, which typically brings 
cooler, drier winters to Western 
Canada, is fading, said Jim Block, 
another DtN Progressive farmer 
meteorologist.

“that means for Western Canada 
we’re looking for below-normal 
temperatures,” he said. “It’s going 
to be cooler. We look for the dryness 
to continue. Dryness will gradually 
change. that’s going to go away in 
the western provinces and gradu-
ally become wetter. But it’s going to 
be cold. We are going to be seeing a 
late frost, especially in the first half 
of spring in March and april and 
towards the end of May and then 
we will finally see things start to 
warm up a little bit. We will start to 
see precipitation totals pick up in 
the Prairie provinces. But all in all 
the snow and frost will extend later.”

Some above-normal precipitation 
in March and april will be appreci-
ated, especially on the southern 
Prairies, said Bruce Burnett, director 
of markets and weather for Glacier 
farmMedia (the parent company of 
this paper).

“If we have this slow start to the 
(spring) season with the cooler-
than-normal temperatures that 
should essentially help us in terms 
of conserving some moisture,” Bur-
nett said. “More of it will stay in the 
soil rather than get into the river 
system.”

Block said Prairie farmers can 
expect frost until at least the mid-
dle of May. the transition from 
cool and dry, to wet and warm will 
be slow.

“as you get closer to the U.S. bor-
der it will be slower to get wet and 
I will be slower to warm up,” Block 
said.

allan@fbcpublishing.com

Cool, later-spring forecast for Prairies
More moisture is in the forecast too, but it needs to be timely to help crops

“If we have this slow 

start to the (spring) 

season with the 

cooler-than-normal 

temperatures that 

should essentially help 

us in terms of conserving 

some moisture.”

Bruce Burnett

The winter precipitation in the map shows 
the precipitation for the period to date. 
Most of Manitoba has received less than 60 
per cent of normal precipitation during this 
winter. Southeastern Saskatchewan is also 
below 60 per cent of normal, while the rest 
of the province is below 85 per cent  
of normal. In Alberta, southern regions have 
received above-normal precipitation along 
with most of the Peace River region. 
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BY RICHARD KAMCHEN 
AF contributor/Winnipeg

D on’t be a gambler when 
it comes to selling your 
grain, said a marketing 

expert.
“it seems like most farmers view 

their grain as casino chips and 
they don’t have too much rhyme 
or reason on which number on 
the roulette wheel that they place 
those chips on,” brennan turner, 
FarmLead president and ceo said 
at the recent cropconnect con-
ference.

“put another way, a farmer 
often does not have a process to 
sell grain other than, ‘i needed 
some cash,’ or, ‘the price was 
pretty good.’” 

Hedge fund managers are 
just like farmers in a number of 
ways in that they too must weigh 
numerous different variables, 
manage an operation with multi-
ple people, and face many outside 
factors they can’t control. 

the difference is the hedge fund 
manager better understands, 
respects and manages risk. 

A risk manager with a crop to 
sell would think and act far dif-
ferently than a typical gambler. 

the gambler, for instance, 
is more likely to hold out for 
$12-a-bushel canola and would 
resist selling at $11.50, even if 
prices over the previous few 
months had been under $11. 

A risk manager, however, would 
acknowledge the price premium 
and sell into strength, turner said. 

“You have no idea what the mar-
ket is going to do. A risk manager 
acknowledges this and manages 
their exposure to the market,” he 
said. 

they’ll weigh the upside poten-
tial versus downside risk, and 
decrease their price risk expo-
sure as the market reaches new 
heights as well as shows signs of 
more downside risks. 

“Just because you have lots of 
cash in the bank doesn’t mean 
you should stop managing your 
risk exposure of the grain in the 
bin/field,” turner said. 

He encouraged farmers to mini-
mize their sense of loss aversion. 

“this is the bad feeling that one 
has when they didn’t sell anything 
and then the market went down, 
versus the feeling when you sell 
some grain and the price does go 
higher a few weeks/months later, 
but you still have more grain to 
sell at that higher price.” 

turner also cautioned against 
confirmation bias or your own 
echo chamber. 

All farmers desire the price of 
their grain to go up, and so when 
everyone else around them said it 
will, they can become overwhelm-
ingly biased that grain prices will 
indeed rise, even if there aren’t 
enough catalysts to make that 
happen. 

“How often is coffee row right 
about where grain prices go?” 

besides understanding their 
cost of production, farmers 
also need to know what it is they 
have to sell, and turner strongly 
encouraged them to test their 
grain. 

they also should keep on top 
of news about the markets that 
affect their farm, explore their 
marketplace options, and ask 
their potential buyers questions 
such as: What are the discount 
schedules, premiums and stor-
age fees? 

He advised farmers to break 
their sales into 10 to 30 per 
cent blocks, and urged them to 
review their marketing plans 
every month of the growing 
season. 

“Farmers, in addition to the 
many other hats they wear, 
they’re also portfolio manag-
ers. they are literally acquiring 
assets (grain) for a cost, and then 
trying to sell them at a profit.”

Don’t gamble on grain marketing
One of the risks that farmers face is their own emotions, which can lead them to make bad decisions

Just because you have 

lots of cash in the bank 

doesn’t mean you should 

stop managing your risk 

exposure of the grain in 

the bin/field. 

Brennan Turner

Marketing your grain shouldn’t be like spinning a roulette wheel. PHOTO: THINKSTOCK
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“ It’s important for us to 
connect with those who 
aren’t involved in  
ag and explain  
what agriculture  
today really  
looks like.”
Pamela Ganske, Agvocate
Ag Retailer

Be somebody who does something.  
Be an agvocate.

Learn more at AgMoreThanEver.ca.
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AM a n i t o b a  H u t t e r i t e 
colony has topped the 
300-bushel-an-acre mark 

for corn yields, a significant 
milestone in a province where 
corn has become a mainstay 
crop.

“It has been a dream a long 
time already to break that 300 
(bushels an acre) mark,” said 
Mack Waldner, a member of 
the Baker Colony located near 
MacGregor, about 40 kilometres 
west of Portage la Prairie.

The official tally was 306.4 
bushels an acre.

It was the sixth time the col-
ony has won the Manitoba Corn 
Growers Association’s competi-
tion — and a sign of how much 
progress has been made in corn 
yields in the province. The colo-

ny’s first win came in 1988 with 
a yield of 147 bushels an acre.

“The growing year was actu-
ally excellent for the corn,” 
said Waldner. “The heat units 
were there. It was on the drier 
side, but the yields that came 
out were phenomenal. We had 
some new varieties that we tried 
with (DuPont) Pioneer and this 
particular variety turned out 
excellent.”

The previous record was just 
under 275 bushels an acre, set a 
year earlier by the same colony. 
The new record was set with 
DuPont Pioneer’s P8387AM 
variety grown in 30-inch rows. 
T h e  t w o  r u n n e r s - u p  g r e w 
DeKalb varieties that produced 
yields of 257.9 and 236.2 bushels 
an acre, respectively.

While the corn competition 
set a yield record, Manitoba’s 
average insured corn yield in 
2017 of 133 bushels an acre did 
not. The provincial record of 
145 was set in 2016. Still, the 
2017 yield exceeded the 10-year 
average of 118 bushels an acre 
by 14 per cent.

Corn yield contestants are 
allowed to select cobs from 
two 50-foot rows in a field. The 
corn is hand picked. And while 
the result is a higher yield than 
would occur if the corn was 
combined and collected from a 
larger area, it shows the crop’s 
yield potential in Manitoba and 
serves as a measure of how pro-
vincial corn yields have steadily 
increased over the years.

Manitoba colony hits a milestone in 
corn yield competition
It had a record-breaking 306.4-bushels-an-acre yield, marking the first time a competitor has hit 300 or higher 

Manitoba’s Baker Colony won the province’s corn yield competition for the third year in a row with a record yield 
of 306.4 bushels an acre. Mack Waldner (second from right) received the competition trophy from Manitoba Corn 
Growers Association president Myron Krahn (second from left). Also pictured are Corn Growers’ Leonard Wiebe 
(l) and John McCulloch of DuPont Pioneer.  PHOTO: ALLAN DAWSON

“The growing year was 

actually excellent for 

the corn. The heat units 

were there. It was on the 

drier side, but the yields 

that came out were 

phenomenal.”

Mack Waldner
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Join Canadian canola growers who use Proline 
and reach your biggest yields yet.

Whatever the forecast, you can count on the yield-protecting 
power of Proline® fungicide. More canola growers use Proline 
to protect against sclerotinia than any other fungicide¥. 
Add in a robust 7.8 bu./ac. increase over untreated under 
high sclerotinia pressure*, and you can see how a proactive 
application is money well spent. Find out the full details, 
including why Bayer is Canada’s first choice in fungicides,  
at itsgrowtime.ca

DOES PROLINE  
PROTECT CANOLA?  
YOU BET YOUR  
YIELD IT DOES.

Always read and follow label directions. Proline® is a registered trademark of the Bayer Group. 
Bayer CropScience Inc. is a member of CropLife Canada.

cropscience.bayer.ca/Proline 1 888-283-6847 @Bayer4CropsCA #AskBayerCrop

*Source: Bayer DSTs (2016)
¥2017 BPI (Business Planning Information) Data.

BY TOM POLANSEK
ReuteRs

A n Arkansas judge has 
dismissed a Monsanto 
lawsuit aiming to stop 

Arkansas from blocking the use 
of a controversial farm chemical 
the company makes, dealing a 
blow to its attempts to increase 
sales of genetically engineered 
seeds.

Monsanto, which is being 
acquired by Bayer AG, filed the 
lawsuit last year in a bid to halt 
the state’s ban on sprayings 
of the weed killer known as 
dicamba from the period span-
ning April 16 to Oct. 31.

Growers across the u.s. Farm 
Belt said last summer that 
dicamba drifted away from 
where it was sprayed, damaging 
millions of acres of crops that 
could not tolerate the herbicides.

st. Louis-based Monsanto, 
the biggest u.s. seed com-
pany, said it was disappointed 
with the judge’s decision and 
would consider additional 
legal action.

In the ruling, Pulaski County 
Circuit  Court Judge Chris 
Piazza cited a recent Arkan-
sas supreme Court decision 
that the state cannot be made 
a defendant in court, accord-
ing to the Arkansas Agriculture 
Department.

Dicamba, also sold by BAsF 
and DowDuPont, is meant to 
be used during the summer 
growing season on soybeans 
and cotton that Monsanto 
engineered to resist the chemi-
cal.

Monsanto is banking on the 
herbicide and its dicamba-
resistant soybean seeds to 
dominate soybean produc-
tion in the united states, 

the world’s second-largest 
exporter. the company says 
dicamba, which it sells under 
the name XtendiMax with 
VaporGrip, is safe when used 
properly.

the Arkansas ban hurts Mon-
santo’s ability to sell dicamba-
tolerant seed in the state and 
has caused “irreparable harm” 

to the company, according to 
Monsanto’s lawsuit. the state 
also limited use of Monsanto’s 
dicamba herbicide in 2017 but 
allowed sales of products by 
other companies.

David Wildy, an Arkansas 
farmer who served on a state 
task force that recommended 
the ban, said he supported Fri-

day’s ruling. He said his soy-
beans suffered damage from 
the herbicide last year and 
that it threatens plants ranging 
from flowers to vegetables and 
peanuts when it drifts away 
from where it is sprayed.

“If we can’t keep products on 
target, then there’s not a place 
for them in agriculture,” Wildy 
said in an telephone interview.

Monsanto loses bid to stop Arkansas ban on farm chemical
Dicamba applications are banned in the state from April 16 to Oct. 31

Dicamba damage from spray drift, as seen here, has prompted Arkansas 
to restrict applications for much of the growing season. FiLE PHoTo

“If we can’t keep 

products on target, then 

there’s not a place for 

them in agriculture.”

DaviD WilDy
ArkAnsAs fArmer
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BY ALLAN DAWSON
Staff/Winnipeg

S ome call it a cereals ‘seed tax’ 
while others say it’s an invest-
ment in improved varieties.

either way, Canadian farmers 
face paying more for new variet-
ies, or when they deliver the crop, 
if one of two proposed new “value 
capture” models is implemented 
by the federal government in 2019.

“We want Canada to continue to 
have access to innovative (cereal) 
varieties... so we have the best 
varieties for our growers, for our 
processors, for our customers,” 
erin armstrong, Canterra Seeds’ 
director of industry and regulatory 
affairs and co-chair of the working 
group, said at CropConnect here 
last month. “that takes invest-
ments.

“this is to ensure that public and 
private, large and small, breeding 
programs are sustainably financed 
so they can continue to produce 
innovative new varieties. and the 
current system won’t do it.”

the working group, formed 
under the auspices of agriculture 
and agri-food Canada’s grains 
roundtable, is co-chaired by tom 
Steve, general manager of the 
alberta Wheat Commission.

Two models
after a year of study the working 
group put forward two options — 
end point royalties and contracts. 
armstrong said ‘value capture,’ or 
‘comprehensive royalty collection 
system’ is being considered, as well 
as other potential seed industry 
changes.

the options haven’t been fleshed 
out. that’s something the indus-
try, including farmers, still has to 
do, armstrong said, adding she 
wants farmers to get involved — 
and quickly — because the federal 
government plans to consult on 
seed policy changes this year and 
implement them in 2019.

an end point royalty system 
would be collected from farmers 
when they delivered cereals to an 
elevator and the money remitted to 
the breeder of the variety delivered.

Under the contract system, farm-
ers would agree when buying certi-
fied seed to plant it just once. if they 
wanted to grow that variety again 
the farmer would buy more certi-
fied seed and pay the royalty again.

Or there could be a ‘trailing roy-
alty,’ where a farmer agrees to pay 
a royalty on saved seed planted in 
future years.

either way farmers would volun-
tarily give up their historical access 
to saved seed, which many see as 
not only a right, but an important 
way to save money.

“to me it is very concerning,” 
said Manitoba farmer Butch 
Harder. “it’s a seed tax as far as i 
am concerned.

“to me, once you have an end 
point royalty it’s like a drug pat-
ent — you don’t have to be inno-
vative. it’s a very dangerous path 
and could affect our bottom lines 
to no end.”

Harder complained farmers 
would pay twice for variety devel-
opment — a royalty when buying 
certified seed and again when cere-
als are delivered to the elevator.

But armstrong said double-dip-
ping isn’t allowed.

the national farmers Union 

opposes plant breeders’ rights, 
arguing farmers are better served 
by publicly funded variety devel-
opment.

However, agriculture and agri-
food Canada is only contributing 
$20 million a year to cereals breed-
ing compared to $100 million in the 
1970s — a fivefold decrease with-
out accounting for inflation.

“Several times people from ag 
Canada addressed the (working) 
group and they were very clear 
that they had no plans to cut 
investment in R&D, but they said 
it is simply not realistic to expect 
that they would simply increase 
their funding,” armstrong said in 
an interview. “and plus, that’s just 
ag Canada.”

private sector investment in 
cereal breeding is continually 
growing,” said Canadian Seed 
trade association executive direc-
tor Dave Carey.

“in 1987 private sector invest-
ment in plant breeding was $14.7 
million annually,” he stated. “in 
2017, it is estimated that the num-
ber will have reached $115 million.”

Cereals impoverished
Canola, corn, and soybeans 
accounted for 89 per cent of pri-
vate sector investment, based on 
the 2012 survey, while only eight 
per cent was invested in cereals 
research, said Carey, adding he 
expects it has risen since UpOV 
’91 (enhanced plant breeders’ 
rights legislation) was enacted in 
Canada in 2015.

How much more revenue will 
come to private cereal breeders 
after ‘value capture’ is enacted is 
being studied, he said.

the nfU alleges the end game 
is to kill public plant breeding and 
turn it over to private companies 
that will extract what the market 
will bear for new varieties.

However, armstrong said ‘value 
capture’ will not apply to varieties 
released before 2015 and farmers 
will have choices about whose seed 
they buy.

the proposed models will ben-
efit public breeders as much as 
private ones, she said. 

One of the tenets of the pro-
posal is to “ensure the public sec-
tor continues its current level of 
investment (in cereal breeding)” 
as well as ensuring that it doesn’t 
harm Canada’s pedigreed seed sys-
tem, or the checkoffs farmers pay 
to support provincial commodity 
associations and their research 
efforts.

there are a lot of problems with 
end point royalties, according to 
the nfU, including:
•  the funds collected are not 

directed by the public or farmers.
•  they do not necessarily create 

innovation, but rather reward 
past developments.

•  if a variety is particularly success-
ful and widely used, all the funds 
flow to one party potentially cre-
ating a monopoly.

•  farmers have no control over how 
much the royalty is.
that has prompted some to 

suggest farmers consider owning 
cereal breeding rather than relying 
on major companies.

University of Saskatchewan 
agricultural economist Richard 
gray has calculated private canola-
breeding companies invest only 
about 10 per cent of seed sale rev-
enues in breeding.

and while most farmers appreci-
ate improvements in canola variet-
ies, a common refrain has been not 
to let wheat seed costs go the way 
of canola.  

armstrong noted the ‘value cap-
ture’ options are for cereals only, 
as canola has a successful system. 
that’s in part due to the fact most 
canola seed is hybrid forcing farm-
ers to buy new seed each year. 
Wheat is open pollinated, and most 
farmers buy new certified wheat 
seed every five years and plant 
saved seed in between.

However, hybrid wheat is on the 
horizon, with trials expected by 
2020, said Canadian Seed grow-
ers’ association president Kevin 
Runnals.

the value capture working group 
has asked ag Canada to look at the 
legalities and economics of its two 
options, including whether the 
industry-wide adoption of a single 
royalty payment contract would be 
deemed anti-competitive.

allan@fbcpublishing.com

Royalty payment proposals  
for cereals spark controversy
A proposal to better compensate cereal breeders will almost certainly cost farmers  
more either when they buy seed or when they deliver grain to the elevator

Farmer input is needed on two options being considered to better 
compensate cereal breeders for new varieties, said Erin Armstrong, 
co-chair of the working group on the ‘value capture,’ also known as the 
comprehensive royalty collection system. PHOTO: ALLAN DAWSON
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BY ALEXIS STOCKFORD
Staff/Brandon, Man.

I t’s time to expand the tool box 
when it comes to managing 
weeds.

as of 2015, there were 65 
unique weed-resistance cases 
in Canada, a number that rose 
from near negligible in 1975 and 
sat under 50 in 2005, agriculture 
Canada research scientist Bob 
Blackshaw said at a recent farm 
conference here.

“It’s very difficult because we 
have resistance in insects and 
in diseases, but we’ve had some 
new modes of actions being 
introduced in recent years by 
various different companies, so 
that’s helped a lot,” said Black-
shaw, who works at the Leth-
bridge research station. “It sort of 
helps manage our existing resis-
tance and it doesn’t stop us from 
future resistance, but it’s another 
tool for producers to use. 

“But we just haven’t had a new 
mode of action, a truly new mode 
of action herbicide, for more than 
25 years, so that’s why the resis-
tance story is a little bit more 
critical than in some of our other 
pests in crop.”

one of the greatest concerns 
is the number of wild oats now 

resistant to Group 1 and Group 
2 herbicides, Blackshaw said at 
the BaSf Knowledge Harvest 
event. It’s a similar story for yel-
low foxtail. Glyphosate-resistant 
kochia is not the challenge it has 
become in other parts of north 
america, but Blackshaw warned 

farmers not to drop their guard as 
the weed is a high risk for devel-
oping glyphosate resistance, he 
warned.

Producers need to think long 
term in their herbicide plans, said 
andrew reid, BaSf technical ser-
vice specialist.

“the big thing from our per-
spective is proper usage of our 
products, understanding the risks 
associated with resistance devel-
opment, and continuing to search 
for innovation as we go forward 
into the 2020s and beyond,” said 
reid.

He urged producers to use tank 
mixes, rotate groups, and employ 
multiple modes of action. More 
importantly, multiple modes of 
action should have two active 
ingredients targeting the same 
problem, he said.

the chemical side of weed con-
trol is not producing new modes 
of action like it once was, both 
because of increased cost and 
regulatory hoops, reid said.

Both reid and Blackshaw said 
there has not been a truly new 
mode of action for decades, and 
another is not expected for years 
to come, although reid says there 
are some active ingredients wait-
ing in the wings.

“We screen about 100,000 mol-
ecules per year looking for activity 
on weeds or fungi or insecticides, 
but the big thing is, even if we 
could find some activity, (that) 
doesn’t necessarily guarantee 
that it will ever make it to market 
because there’s a lot of very strict 
regulatory processes that we have 
to go through,” he said.

at the same time, Blackshaw 
added, tailoring a tank mix may 
come with its own challenges.

“I think cost is always foremost 
in producers’ minds, so that is a 
barrier, there’s no doubt about 
that,” he said. “they have to sort 
of think, ‘oK, if I’m going to spend 
an extra $10 or $15 an acre, am I 
going to get value today or maybe 
there’s sort of value if you think in 
terms of multiple years.’ then we 
talk about using multiple modes 
of action on herbicides, whether 
it’s a tank mix or different kinds, 
but it’s very hard to, on every 
weed species, (to make sure) 
that there are actually multiple 
modes.”

Even when farmers are willing 
to spend the extra money, “it’s 
hard to come up with another 
herbicide that will be the perfect 
tank mix partner, especially in 
some crops,” Blackshaw said.

“You might be able to do it in 
wheat, but the chances of doing 
it in your pea crop or your lentil 
crop or something else is virtually 
zero.”

Beyond chemistry
those challenges have put a new 
focus on employing non-chemi-
cal strategies.

Increased seeding rate may be 
an economical way to deal with 
weeds, particularly in crops like 
wheat, Blackshaw said. Mechani-
cal weed control is, likewise, 
something that producers have 
explored and that the organic 
sector is constantly looking to 
improve, although Blackshaw 
remains leery of erosion risk and 

increased tillage. He did tag the 
practice, however, for headlands, 
slough areas and very weedy 
fields, and noted that shallow till-
age might limit soil damage.

“tillage is a complicated issue 
and it depends on what kind of 
tillage and the frequency of tillage 
and how deep it is,” he said.

Longer rotations, however, have 
become a consistent recommen-
dation among experts, Blackshaw 
included. two- and three-year 
rotations have shown yield boosts 
while cutting down resistance 
pressure, he said.

But while Blackshaw joins the 
voices urging producers to space 
out their crops, tight rotations are 
still very popular.

the ideal mix of chemical and 
alternative strategies will vary 
from farm to farm, reid said.

“the best place to start is scout-
ing and testing and understanding 
what issues or what problems they 
have to manage in their opera-
tion and from there, depending 
on what their situation is, we can 
start to look at different perspec-
tives or different solutions that 
would work for them.”

farmers should flag potential 
problem areas to watch and sub-
mit samples if they suspect a resis-
tance problem, he added.

astockford@farmmedia.com

Herbicide resistance just getting worse and worse
Farmers urged to target weeds with more than one mode of action and employ non-chemical solutions

Don’t count on new modes of action showing up any time soon,  
research scientist Bob Blackshaw said at a recent farm conference in 
Brandon, Man.  phOtOs: AlexIs stOcKfOrD

Use tank mixes, rotate groups, and employ multiple modes of action, says 
Andrew Reid, a technical service specialist with BASF. 

“We just haven’t had a 

new mode of action, a 

truly new mode of action 

herbicide, for more than 

25 years, so that’s why 

the resistance story is 

a little bit more critical 

than in some of our other 

pests in crop.”

BoB Blackshaw
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BY TOM POLANSEK  
AND MARK WEINRAUB

ReuteRs

U .s. agricultural merchants 
are scrambling to register 
themselves as co-operatives 

after a blunder in the country’s new 
tax law gave farmers a tax break for 
selling grains to co-ops rather than 
private firms.

Private crop handlers — which 
include the “big four” merchants 
Archer Daniels Midland, Bunge, Car-
gill and Louis Dreyfus — fear they will 
struggle to buy grain supplies when 
the next harvest season comes if the 
provision is not overturned.

Lawmakers have admitted they 
made a mistake by including the 
clause in last-minute changes to 
the bill.

the new code has pushed 
the private companies to spend 
thousands of dollars to form co-
ops or find alternative ways to get 
their hands on billions of bushels 
of u.s. corn and soybeans.

In Minnesota, private handler 
Minn-Kota Ag Products is among 
the companies establishing a 
co-op so farmers can supply grain 
to the company and still receive 
the tax benefit. the move, which 

involves legal filings and set-
ting up a board, could cost up to 
$100,000, chief financial officer 
Dale Beyer said.

“It’s wasted money,” he said. 
“It makes us inefficient but it’s 
what u.s. President Donald 
trump signed into law in Decem-
ber the Republican tax overhaul 
that allows farmers a 20 per cent 
deduction on payments for sales 
of crops to co-ops, but not for 
sales to private or investor-owned 
grain handlers.

the provision is the latest chal-
lenge for merchants such as Car-
gill and ADM. they are also fac-
ing a supply glut that is making it 
tough to turn a profit on their core 
business: buying, processing and 
selling corn, soybeans and wheat.

Cargill is planning for ways to 
remain competitive under the tax 

provision, spokeswoman April 
Nelson said, without provid-
ing details. As it stands, the rule 
“would create a proliferation of 
co-ops,” she said.

ADM is also working on options 
to offset the rule, after suffering a 
minor commercial impact from 
it, the chief executive said last 
week.

some farmers and grain com-
panies believe lawmakers will 
craft legislation to fix what they 
call the unfair advantage for co-
operatives. still, many say they 
cannot wait to make alternative 
plans.

In Minnesota, farmer Kirby 
Hettver said he will start com-
mitting grain he will harvest this 
autumn to a local co-op, instead 
of to Cargill, if the tax issue is not 
fixed by the time he starts plant-
ing crops in April.

“It’s just creating turmoil and 
this uncertainty is just driv-
ing everybody crazy,” said Bob 
Zelenka, executive director of 
the Minnesota Grain and Feed 
Association, a trade group that 
represents co-ops and private 
companies.

Crops flow to co-ops
the provision was introduced 
to compensate co-ops and their 
farmer owners when Congress 
eliminated a part of the tax code 
that had benefited them for more 
than a decade.

On Wednesday, Republican 
u.s. senator Orrin Hatch said he 
and other senators were working 
toward “a solution to this issue 
that does not choose winners and 
losers.”

s i n c e  t h e  p r o v i s i o n  w a s 
approved, Chicago Board of 
trade corn futures have climbed 
about five per cent and soybean 
futures have gained about eight 
per cent, prompting farmers to 
increase sales of crops they har-
vested last fall.

Citizens LLC, a privately held 
grain elevator in Michigan, has 
seen its share of those sales fall 
as farmers have booked more 
deals with co-ops because of the 
tax rule, said Angie setzer, vice-
president of grain.

Citizens is working on a deal in 
which its customers would tech-
nically sell crops to the company 
through a local co-op, she said. 
the arrangement would allow the 
elevator’s customers to receive 
the tax benefit. However, Citizens 
would have to pay the co-op a fee 
for each bushel of grain under the 
deal.

“It is not an easy fix and it is not 
a clean one so I hope we do not 
have to do it,” setzer said.

u.s. ethanol producer Green 
Plains Inc., which buys about 
three per cent of the nation’s 
annual corn harvest, recently 
obtained approval to operate a 
co-op in Indiana, Minnesota and 
Colorado, CeO todd Becker said. 
It is awaiting approval in other 
states.

Green Plains has not yet acti-
vated the co-op because Becker 
is holding out hope lawmak-
ers will address the imbalance. 
However, the company could do 
so quickly if business is suffering 
or it appears there will not be a 
legislative solution soon, he said.

“We can’t be at such a signifi-
cant disadvantage to the co-oper-
ative down the street,” Becker 
said.

U.S. tax law co-op preference 
‘wasted money’ — ag companies
Lawmakers now admit including the clause in a recent tax overhaul was a mistake

Private grain handler Minn-Kota Ag Products has been setting up a new 
shuttle facility at Barney, N.D., about 80 km south of Fargo. PHoTo: MKAP.CoM



27ALBERTAFARMEXPRESS.CA  •  MARCH 12, 2018

A five-year,  
$3-billion investment  
by federal, provincial and  
territorial governments. 

The Partnership will help you:
• Expand into new markets

• Stay on the cutting edge through investments  
in research and innovation

• Maintain public trust in a dynamic, diverse  
and evolving sector

• Access simplified and streamlined programs  
and services

• Keep your operation strong with  
Business Risk Management programs

Helping ensure you can meet the growing  
demand for Canada’s safe, high-quality products.

Learn more at

Canada.ca/agripartnership   
1-877-246-4682

Details and application forms for federal programs are available.

An AviAn version of hArvesting

A vivid blue jay takes off with a bill full of peanuts, after dining at a feeder near Millarville. PHoTo: WEndy dudLEy

Bayer says it would need more 
time to wrap up its takeover of 
seeds company Monsanto after 
the drug maker reported lower-
than-expected fourth-quarter 
earnings which were hit by pes-
ticide pricing pressures in Brazil.

The Monsanto deal will now 
close before the end of June, 
Bayer said, compared with previ-
ous ambitions to finish it early in 
2018, but negotiations with anti-
trust authorities in jurisdictions 
such as Europe, Russia and the 
United States are dragging on.

“Operationally, 2017 was a year 
of ups and downs,” chief executive 
Werner Baumann said after the 
company reported a 1.3 per cent 
fall in fourth-quarter earnings.

The US$63.5-billion Monsanto 
deal will boost Bayer’s agricul-
ture sales to the same level as its 
core health-care business, but the 
acquisition has not been univer-
sally popular among sharehold-
ers, many of which are critical of 
Bayer’s drug pipeline as being too 
weak.

Bayer has already pledged to 
sell certain seed and herbicide 
assets for US$7 billion to BASF to 
help to gain approval for the deal.  
— Reuters

Bayer goes 
through ‘ups 
and downs’ as 
Monsanto deal 
drags on

have combined 
forces! 
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Get safety tips
We can all take concrete steps to make agriculture work safer.  
Visit the CASA website and learn more about safety on the farm.

Let’s get you
back to work
The Back to Ag program helps fund specialized equipment or adaptive 
technology for farm workers who’ve experienced traumatic injury.

FARM SAFETY WEEK

BY JEFF MELCHIOR
AF contributor

B etter farm safety can start 
with small steps.

Even a simple act like 
hanging a sign can play an impor-
tant role in preventing a disaster.

“We have these lockout tags 
that say ‘Lockout. Do not oPEr-
AtE,’” said Donna trottier, exten-
sion co-ordinator of the AgSafe 
Alberta program. “there was an 
incident a farmer told me about. 
the farmer was planning to mix 
some feed for his dairy cows. He 
went in the house for lunch, came 
out and started up the feed mixer. 
When he looked back there was 
a hand coming out of the mixer 
at the top. 

“As it turns out, one of the 
employees saw some twine at 
the bottom of the mixer so he 
got in to pull it out. When the 
mixer started he got all entangled 
in the equipment. He ended up 
spending several months in the 
hospital. 

“Had the employee put one of 
those lockout tags on the steering 
wheel, the equipment would not 
have been started without check-
ing why the tag was in place. the 
injuries could have been avoided. 
it’s really all about communica-
tion and having a process on the 
farm for communicating what 
each other is doing. 

“i tell that story at trade shows; 

when i’m passing out those lock-
out tags people kind of dismiss 
them but then i tell them that 
story and they understand the 
practical applications and end up 
taking three or four of the tags for 
use on their farms.”

the 356 claims accepted by the 
Workers compensation board 
in the first six months of 2016 
underscores the need for better 
communication between those 
who work on farms and ranches, 
she added. it’s one of the things 
AgSafe Alberta’s on-farm advisers 
emphasize when they help farm-
ers develop their safety plans.

“We have QuickStart guides 
to walk farmers through the key 
components of a program,” said 
trottier. “We’ve tried to tailor 
each QuickStart guide down to 
four easy steps. For example, the 
hazard management program 
suggests you select a job, such as 
spraying, identify the hazards of 
that job, what control measures 
do you or should you have in 
place and then train everybody 
about those hazards and controls 
you have in place for them.”

As much (or as little)  
help as you want
AgSafe Alberta’s on-farm adviser 
program is a free service for pro-
ducers. the first step for those 
wishing to participate in the pro-
gram is to either fill out a form at 
www.agsafealberta.ca or email 
inquiries to office@agsafe.ab.ca. 

An adviser will then call to dis-
cuss logistics.

“they will discuss the type of 
operation they have, the level of 
safety programming they already 
have on their farm and the level 
of farm safety programming that 
they may be looking for assistance 
with,” said trottier. 

“then the adviser will make 
arrangements to come out to the 
farm, sit down with the producer 
and talk about targeting the farm 

safety program to meet the needs 
of the producer. it may involve 
walking around the farm identi-
fying areas of concern for the pro-
ducer. if they want to take it to the 
next level, the advisers can help 
them train employees or family 
members on farm safety.”

Producers can participate in a 
few ways. they can let an adviser 
develop a farm safety plan or get 
recommendations and develop 
a plan themselves. they can 
also skip the adviser component 
entirely and use the other free 
resources available on the web-
site. 

“there are QuickStart guides 
on the website to help farm man-
agers develop safety programs 
themselves. We’ve also developed 
quite a few videos, such as how to 
do a hazard assessment. 

“And then we have two videos 
we call ‘Speaking from Experi-
ence’ that include interviews with 
people who were seriously injured 
in a farm incident. they talk about 
how the incident impacted their 
lives, what they changed to pre-
vent that incident from happen-
ing again and advice to other 
producers to prevent a similar 
occurrence on their farm.”

interest in the adviser program 
has been strong since it started a 
few months ago, said trottier. “it 
seems to be the progressive farm-
ers — the leaders in the industry 
— who are embracing the help 
being offered. there appears to be 
pockets of demand; word gets out 
in a certain area and neighbour-
ing producers call in and request 
guidance.”

one of the biggest concerns is 
that the program will be “exces-
sive,” said trottier.

“We just want to assure them 
that we make the programs prac-
tical and customized to the type 
of farm. We only develop to the 
level of programming that pro-
ducers are willing to implement 
and carry forward with.”

Taking a proactive approach
Hanneke camps — who grows 
potatoes, sugar beets, sunflow-
ers, wheat and grain corn with 
her husband Michel on their 
farm southwest of barnwell — 
enrolled in the adviser program 
because she wanted a better 
way to train seasonal workers 
about farm safety. the adviser 
input gave camps the idea of 
encouraging her full-time staff to 
become more proactive in help-
ing seasonal employees work 
safely.

“(Previously) our full-time 
staff would see seasonal staff do 
unsafe things and would leave 
it up to management to correct 
them, but now we have a sense 
of ‘it’s our farm and our safety,’” 
said camps.

“Anyone can speak up in 
regards to safety because if 
something does happen or 
almost happens it should be 
talked about so we can take 
charge and make sure nobody 
gets hurt.”

camps, who serves on the 
AgSafe board, has also expanded 
her safety training sessions for 
new workers from a half-hour 
to two hours.

“if you take more time to train 
people, they’re more safety 
minded. if you give them a quick 
10-minute run they’re going to 
feel like it’s just something that 
had to get done and it’s not a big 
priority.”

AgSafe Alberta is one of several 
initiatives by the Agcoalition in 
response to bill 6 — the contro-
versial farm safety legislation 
introduced in 2015. the project 
was initially funded by a Grow-
ing Forward 2 grant and has now 
been taken over by the AgSafe 
Society of Alberta. that organi-
zation evolved out of Agcoali-
tion, a broad alliance of provin-
cial farm groups that wanted to 
ensure workplace safety regula-
tions were sensible and practical.

Farmer-led AgSafe program helps 
producers tackle farm safety issues
The program is free, designed to be practical, and can be tailored for individual farms

Hanneke and Michel Camps wanted 
training for seasonal workers and 
have developed a safety program 
that involves their full-time 
staff. PHOTOS: SUPPLIED

Hanneke and Michel Camps with their children Kevin (13), Lisa (11), 
Kim (nine) and Nick (seven). 
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FARM SAFETY WEEK

BY JEFF MELCHIOR
AF contributor

A safer farm begins with 
three questions, says a 
longtime farm safety con-

sultant in b.c.
What’s the problem?
What have you done about it?
How can you prove it? 
“We’re pretty good at ‘a’ and 

‘b’ – we recognize the problem 
and we try to fix it, although 
sometimes we take shortcuts or 
monkey-fix it,” said reg Steward. 

“but we’re really very weak at 
‘c’ but it’s ‘c’ which drives better 
results in ‘a’ and ‘b.’ So what we’ve 
tried to do is help people through 
incorporating the way that they do 
safety into the way they do busi-
ness.”

in other words, there needs to 
be a better focus on record-keep-
ing, but somehow that task — like 
all safety practices — needs to be 
incorporated in day-to-day work 
processes in order to not become 
cumbersome.

A good farm safety plan should 
be realistic, simple and doable, 
said Steward, who believes AgSafe 
— the b.c.-based organization he 
works for and the model for Alber-
ta’s own AgSafe program — offers 
that with its boots-on-the-ground 
approach. 

if there’s one thing Steward has 
learned in his 18 years of helping 
producers develop farm safety 
plans, it’s that it’s more impor-
tant to listen to farmers instead 
of dictating what they should do.

“the most important thing we 
can do is stop telling farmers what 
their problems are and start lis-
tening to them — find out what 
keeps them up at night,” he said. 
“Everybody has a different deal. 
it could be, ‘i have cowboys out 
there on the range and i worry 
about them working alone,’ or, 
‘i worry about this young trac-
tor operator because he’s always 
goofing around.’

“We see the cracks begin to form 
and we see people go, ‘You know 

what? You can solve that problem 
for me.’ i’m pretty happy about 
that.”

No smoking gun
Steward has also been involved 
in a number of investigations 
into farm accidents on behalf of 
insurance companies throughout 
canada. What he’s found is that 
farmers are rarely purposely negli-
gent, and it usually comes down to 
some combination of being com-
placent, rushed, or simply tired.

“there isn’t a particular prac-
tice that has run amok or people 
inherently doing things wrong or 
dangerously,” he  said. “it isn’t 
that someone doesn’t necessar-
ily know what they’re doing or 
they don’t do what they should 
do. it’s typically that they get in a 
hurry and might take a shortcut. 
they might just be too tired. they 
get into that complacent mental-
ity where they fail to be on top of 
their game.”

Steward compares farm acci-
dents to a set of dominoes — the 
key is understanding which dom-
ino tipped over the others.

“take, for example, a tractor 
rollover where a whole bunch of 
things went wrong, but what really 
went wrong is the operator, on a 
tractor with a rollover protection 
structure, wasn’t wearing a seat-
belt. if we take that domino out 
of it we have a totally different 
outcome.”

Don’t just create binders
So what makes a good safety plan?

Producers should start with the 
understanding that it’s a long-
term thing and one that will likely 
change the culture of your farm 
over time, said Steward.

“to actually get a viable, fully 
implemented health and safety 
program that addresses things like 
orientation, meetings, training, 
inspection, competency determi-
nation — all of those things take 
time.”

that’s where AgSafe’s consulta-
tion program comes in.

“if i hand them a six-inch binder 
with all that stuff in it, nothing gets 
done. i walk them brick by brick, 
step by step through that and 
say, ‘oK, let’s start with pre-shift 
inspections on your mobile equip-
ment,’ and give them a tool that’s 
easy to use and doable. So when i 
build that into a system and they 
do that for two or three weeks, they 
develop a habit and then you can 
add another layer.”

A good farm safety plan starts 
with integrating safety into every-
day practices, including record-
keeping, equipment inspections, 
and staff meetings. Safety check-
offs, for example, should be done 
at the same time as other docu-
mentation. 

“We have to be on top of that 
stuff whether we like it or not,” said 
Steward. “changing the culture is 
about making this as important as 

any other aspect of what you’re 
doing and when we begin by 
incorporating it into the way we 
do business, that’s when we make 
headway.”

However, that doesn’t mean 
record-keeping can’t be simple.

“We supply an adequate inspec-
tion checklist that captures what 
that producer is already doing, put 
it in a viable place for him to simply 
do his job and make some initials 
— 15 seconds is all we’ve asked him 
to add to what he’s doing. if we just 
give him a bunch of papers and it 
ends up on a shelf — that has never 
saved anybody’s life.”

one thing that complicates farm 
safety is the vast number of things 
most producers are responsible for.

“We have some unique issues 
in ag,” said Steward. “if you are a 
roofer you deal with one skinny 
little part of occupational health 
and safety regulations. if you are a 
rancher or a farmer, you deal with 
everything a roofer deals with; you 
deal with everything a trench dig-
ger has to do when he gets on his 
hoe; you deal with anything anyone 
in these subcontractor-type posi-
tions would have to do. 

“So we have to make this really 
easy, accessible and doable.”

Making it work
context is extremely important 
when introducing safety concepts, 
said Steward, who also works as a 
contract cowboy.

“if we have a tailgate meeting 
and the cow boss said, ‘change 
your shoes on your horses, boys, 
because that hillside we’re work-
ing on next week is going to start 
to slick up,’ that’s a brilliant safety 
meeting.

“if that same cow boss takes us 
out in the middle of July and we’re 
getting out of our trailers some-
place in the middle of nowhere 
and we’re going to be 12 hours 
on horseback and he starts to talk 
to us about fire extinguishers, we 
stand patiently and listen but he 
knows it’s stupid and we know it’s 
stupid because we’re not going to 
see a fire extinguisher.”

b.c.’s AgSafe, a 25-year-old 
farmer-led organization, was the 
model for AgSafe Alberta and Stew-
ard was heavily involved in setting 
it up.

“i would say in my entire health 
and safety career one of the great-
est privileges i’ve had is the work 
and foundational baby steps of 
AgSafe Alberta,” he  said. 

“Very few agencies have a 
boots-on-the-ground solution to 
farm safety. i’ve spoken all over 
north America on that particu-
lar topic because people want to 
know how we get people who are 
unaccustomed to the rigours and 
regulations of a bona fide health 
and safety program to buy in. the 
concept of advisers or consultants 
which we’ve built our whole future 
on is the meat and potatoes and 
that’s the real value to the pro-
ducer.”

Making health and safety a seam-
less part of the business process 
will, over time, change the image 
of the ag community in the eyes of 
urban consumers, he added.

“i think we are sometimes our 
own worst enemy by presenting 
an appearance that we – in some 
way — don’t care about health and 
safety because of the way we voice 
our arguments and protest against 
it. the person in the city looks at 
that and said, ‘these guys are just 
trying to skirt safety issues.’ that’s 
not the reality, so we need to be 
really strong in our message.”

‘Realistic, simple and doable’ is key to farm safety plan
Alberta AgSafe modelled on B.C. program that makes listening the cornerstone of its approach

Creating a good safety plan means listening to producers and building it 
up over time, says Reg Steward. 

Reg Steward has been involved in 
farm safety planning for nearly two 
decades. PHOTOS: SUPPLIED
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FARM SAFETY WEEK

Age brings 
wisdom — 
use it to  
stay safe
A safety audit is 
the first step in 
reducing the risk 
of accidents and 
injuries

Canadian agriCulture 
Safety aSSoCiation 

releaSe

Senior farmers have experi-
ence in spades but what 
about physical capability? 
Is your back as strong as it 
once was? How about your 
eyes? Those reading glasses 
sure come in handy some-
times. Are you as quick as 
you used to be? How about 
your hearing?

Physical capabilities 
diminish with age, but with 
age comes gifts. We often 
become more patient, make 
wiser decisions and are 
better at asking for help — 
alongside age comes emo-
tional maturity.

A good attitude about 
farm safety is what leads to 
a safe farm.

Start by conducting a 
safety audit of your farm 
to determine hazards and 
what action is needed to 
reduce the risk of accidents 
and injuries.

An audit also provides 
an opportunity to discover 
what you’re doing well 
on your farm. The next 
assessment is on yourself. 
Ask yourself if there are 
tasks that are beyond your 
physical capabilities. Take a 
close look at farming tasks, 
break down the steps and 
determine if you can do the 
job safely. Be honest with 
yourself. It’s not weak or 
shameful to acknowledge 
limitations.

Think about and make 
adjustments as needed. A 
hired worker can help out 
with particularly physical 
tasks. A new (or new to you) 
piece of equipment can 
make life easier. Reorganize 
your workspace for efficien-
cy and safety. It might also 
be time to take on a new 
farming role.

Mature individuals gen-
erally are guided by their 
lifetime of experience. You 
may remember being able 
to perform certain tasks, 
but the reality is your capa-
bilities may have changed 
and having a good attitude 
about this will help you stay 
safe and keep your farm 
successful.

The bottom line is that 
regardless of age, people 
can and do get hurt farm-
ing. Don’t let your legacy be 
injured because of a poor 
attitude towards farm safety.

Canadian Agricultural Safety 
Week (CASW) is a public 
awareness campaign focusing 
on the importance of farm 
safety. CASW takes place every 
year during the third week of 
March. In 2018, CASW takes 
place March 11 to 17. 

By alana fearnall
CAnADIAn AgRICulTuRe  

SAfeTY ASSoCIATIon

T he good news is statistics 
indicate that farm fatali-
ties are declining. The bad 

news is that for older farmers the 
fatality rate is much higher than 
any other age group.

Canadian Agricultural Injury 
Reporting (CAIR) found that 
fatality rates are highest for older 
adults, aged 60 and over. In 2012, 
the fatality rate for older adults 
was 22.2 per cent. Compare that 
to adults in the 15 to 59 age range, 
which was only 4.2 per cent.

It’s important for senior farm-
ers and their families to have 
conversations about aging and 
discuss making modifications to 
daily routines to keep everyone 
safe, says safety specialist glen 
Blahey.

“As people age,  there are 
changes that occur in their 
body,” said Blahey, agriculture 
health and safety specialist for 

the Canadian Agricultural Safety 
Association. “These changes 
can present significant hazards 
because people attempt to per-
form tasks with the same degree 
of skill, or dexterity, that they did 
earlier in their lives.”

However, the good news is 
that overall, agriculture-related 
fatalities are declining, and Bla-
hey says there are two major 
reasons for this.

“The work environment is get-
ting safer — equipment design, 

and technology. And because 
of heightened awareness,” he 
said. “Discussing farm safety is 
no longer considered a taboo.”

even though senior famers 
experience fatalities higher than 
other age groups, that does not 
mean older farmers have to stop 
contributing to the farm. learn-
ing how to identify hazards in 
the workplace can be a useful 
practice for all operations and 
can keep experienced farmers 
contributing longer and in a safe 
way. More importantly, having 
someone with the life experi-
ence, and wisdom, still work-
ing in agriculture helps to make 
the transition process smoother 
from one generation to the next.

“Wisdom, experience, and 
physical presence is important 
to the farm,” Blahey said. “Take 
advantage of all experienced 
farmers have to offer, and suit 
the work to the best of their 
abilities.”

CAIR indicates that these 
older adults (aged 60 and up) 
consistently have higher fatality 
rates than children and adults. 
In Alberta, the average age of 
farmers is 55.7 years, according 
to the 2016 Census of Agricul-
ture. That’s slightly about the 
Canadian average. The census 
also found that 56 per cent of 
farmers in Alberta were over 
age 55.

Clearly, a prevention strategy 
on the farm that specifically 
addresses older farmers’ safety 
is needed.

The first step is a job safety 
analysis — and that has five 
critical steps.

The first is identifying specific 
jobs. look at your farm and fig-
ure out what jobs each person 
performs on the operation (and 
write it down). The second and 
third steps are to break down 
each job into tasks and then 
determine the minimum ability 
to safely perform the task, any 
potential hazards, and personal 
risk factors. The fourth step 
involves determining an action 
plan to eliminate or reduce the 
hazards of each task. The final 
step is about making the neces-
sary changes and taking the time 
to provide effective training to 
all employees, young or old.

for more information about 
supporting seniors including 
a job safety analysis template, 
visit agsafetyweek.ca.

StatiSticS tell the tale — 
older farmers are more at risk
But the hazards that come with aging can be dealt with through a farm safety audit

Older farmers are at more risk than any other group when it comes to 
farm fatalities. PHOTO: THINKSTOCK

“These changes can 

present significant 

hazards because people 

attempt to perform tasks 

with the same degree of 

skill, or dexterity, that 

they did earlier in  

their lives.”

Glen Blahey
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In theory the prevention of falls is 
simple. Nearly all falls result from 
conditions or practices whose haz-
ard is obvious or readily discover-
able. In practice, however, preven-
tion is difficult because the detail 
involved is very great and it is nec-
essary to improve the performance 
of practically everyone.

– From “Safety Subjects,” U.S. 
Division of Labor Standards, 1944

Falls are a serious concern for 
all seniors, including senior 
farmers.

According to a report published 
by the Public Health Agency of 
Canada, “falls remain the lead-
ing cause of injury-related hos-
pitalizations among Canadian 
seniors.”

The report says that there are 
complex risk factors that lead to 
falls and they can be categorized 
as biological, behavioural, envi-
ronmental, and social. 

“Each older person may face a 
unique combination of risk fac-
tors according to his or her life cir-
cumstances…” the report reads. 

Preventing falls isn’t as simple 
as telling someone to be careful. 
Rather, it requires attention to 
detail and changes to the environ-
ment and behaviours.

A Canadian Agricultural Injury 
Surveillance Program report says 
that between 1990 and 2000, falls 
made up the majority of hospital-
ized farm-related injuries among 
seniors aged 60 and older. These 
falls were from machines, from 
heights and on the same level. 
Many factors that lead to falls 
are very complex — such as how 
machine vibrations affect bal-
ance. However, there are steps 
that people can take to help pre-
vent slips, trips and falls on the 
farm.

With the scope of the problem 
clear, there are some solutions 
that can be implemented on 
farms to prevent these very seri-
ous slips, trips and falls.

First, address the environment. 
Environmental hazards can be 
everything from poor stair design 
to inadequate lighting to uneven 
surfaces. It can involve hazards 
such as power cords, spills, or 
even a family pet that gets under-
foot. Take a look around the farm 
and identify those environmental 
hazards and then address the haz-
ard, which might be as simple as 
putting in a brighter light bulb.

However, there are hazards that 
might be costly, time consuming, 
or even impossible to address, and 
this is where changing behaviour 
becomes more important.

Behaviours such as wearing the 
appropriate footwear can help 
reduce the likelihood of a fall. 
Eating well and drinking enough 
water are also behaviours that can 
help prevent falls. (Being hungry 
and thirsty make you feel weaker.) 
Some medications can interfere 

with your ability to keep your bal-
ance. (Talk to your doctor, explain 
your activities and develop a plan 
to reduce the impact of medica-
tions on your daily activities.) And 
very importantly, watch your risk 
taking.

The Public Health Agency 
report says, “For an older person, 
behaviours such as climbing lad-
ders... paying little attention to the 
surrounding environment.. are all 
risk-taking behaviours that lead to 
falls and injuries.” 

Sometimes seniors take risks 
that they know could lead to inju-
ries. “But I used to do this all the 
time!” or, “I’ve done this before!” 
are comments that seniors make 
when asked why they take such 
risks.

But as we age, risk factors for 
falls such as balance changes, 
and chronic conditions and vision 
changes occur. Sometimes these 

risk factors can be managed, but 
sometimes, they cannot. A part 
of healthy aging is creating con-
ditions so that people can make 
choices and behave in a way that 
prevents falls — this includes 
not taking risks that could lead 
to a fall, or injury, or even worse, 
death.

A slip, trip or fall can be pre-
vented. It takes attention to detail 
and the commitment of everyone 
on the farm to prevent slips, trips, 
and falls. Environmental factors 
can be addressed through man-
aging hazards. Biological factors 
can be addressed by adjusting 
behaviours and the environment.

Remember, this isn’t a “one-
size-fits-all” solution. Each farm, 
each senior, and each scenario 
is unique. Protect yourself, your 
farm and your legacy by taking 
steps to prevent slips, trips and 
falls.

Taking steps to prevent slips, trips and falls
You can change the environment or change your behaviours to stay safe

A Canadian Agricultural 

Injury Surveillance 

Program report says 

that between 1990 and 

2000,  falls made up the 

majority of hospitalized 

farm-related injuries 

among seniors aged  

60 and older. 

Once-common activities like 
climbing a ladder can become more 
risky due to the natural effects of 
aging. PHOTO: THINKSTOCK
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Grow informed.
With the new web series: AGGronomyTV

AgCanada.com is proud to present this new informative web video series.
AGGronomyTV is a series of videos that covers today’s top issues related
to soil management and crop production. Video topics include:

Scan the code or visit the website for more information

www.agcanada.com/aggronomytv

 New Seeding Technology
 Tire Performance
 4R Stewardship
 Growing Soybeans

 Crop Suitability for 
 NW Saskatchewan
 Plus more…
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A ny grandparent will tell you 
that grandkids are pure 
joy. There’s nothing better 

than having a grandchild throw 
their arms around your neck and 
whisper “I love you.”

These young people are a farm’s 
future and a grandparent’s legacy. 
It’s important that grandparents 
understand their role in keeping 
kids safe on the farm.

The farm is an incredible place 
for kids to grow up or visit. Noth-
ing is better than being the one 
to introduce your grandchild to a 
baby chick, or show them how to 
successfully pull a carrot on the 
first try. The farm is a great place 
to learn about the value of hard 
work and nothing is more won-
derful than experiencing the joys 
of farming life alongside a grand-
child.

But grandparents also play a 
vital role in keeping their grand-
children safe, although that gets 
complicated. It’s hard to say no 
when grandchildren jump up 
and down and plead, “Oh please 
Grandpa! Just one ride in the trac-
tor!”

However, your legacy depends 
on keeping these young people 

safe from harm. So what can you 
do as a grandparent to keep your 
grandchildren safe?

First, remember even the most 
advanced eight-year-old is still a 
child. Children don’t have the expe-
rience, physical strength or under-
standing to always make the right 
choice, handle large equipment, 
or be entrusted with farming jobs.

If you’d like to introduce your 

grandchildren to farming, there are 
tasks that can teach the fundamen-
tals without endangering their lives. 
The North American Guidelines for 
Children’s Agricultural Tasks (avail-
able at www.nagcat.org) is a great 
tool to determine such tasks.

Establishing boundaries is essen-
tial in making sure that children 
understand that farming is an occu-
pation and can be hazardous. It’s 

not ‘mean’ to tell children that cer-
tain areas of the farm are off limits. 
Talk to your grandchildren about 
hazards around the farm, it’s a great 
learning opportunity for them and 
a good reminder for you.

Supervision is also key. Even if 
you have an established play area 
for your grandchildren, it is no sub-
stitute for supervision. A watchful 
eye can prevent a tragedy.

Children model the behaviour 
that they see around them. Often 
grandchildren want to do things 
just like Grandma or Grandpa. It’s 
important that they see you perform 
tasks safely. If you model safe behav-
iour, your grandchildren are more 
likely to behave in safe ways too.

Rethink your traditions. If they’re 
risky, build new traditions.

Talk about farm equipment, 
show them safety gear, explore the 
farm together in a safe and con-
trolled way. You don’t have to put 
a child in a potentially hazardous 
situation in order to establish tradi-
tions with your grandchildren.

Take the time to teach age-
appropriate tasks, establish 
boundaries, provide supervision, 
model safe behaviour, and build 
safe traditions. These steps will 
not only help keep your grandchil-
dren safe, but will help safeguard 
your legacy.

Grandparents play a vital role in keeping kids safe
You can instil a safety-first attitude when exploring the farm with your grandkids

This may not look unsafe, but is it sending a message you didn’t intend? PHOTO: THINKSTOCK

Even the most advanced 

eight-year-old is still  

a child. 



CheCkoff tax Credits available
Alberta Barley advises farmers that 17 per cent of their 2017 checkoff payment is eligible 
for the Scientific Research & Experimental Development (SR&ED) tax credit. Farmers must 
include Form T661 with their tax return along with either Form T2SCH31 (incorporated 
businesses) or Form T2038 (individuals). Farmers can learn more about the SR&ED pro-
gram by visiting the Canada Revenue Agency website. Credits are also available for pro-
ducers who paid checkoffs for wheat (21 per cent of the checkoff is eligible), canola (14.32 
per cent), pulses (check albertapulse.com) and oats (11.8 per cent). — Alberta Barley 

survey on alberta’s ag priorities
Alberta Agriculture and Forestry has developed a short online survey for input on the program 
concepts for the Canadian Agricultural Partnership (the successor to Growing Forward 2), which 
is set to begin in April. Input provided will equip provincial staff to provide programming that 
meets the needs and priorities of Alberta’s industry. The five priority areas identified by Alberta 
are science and research; risk management; environmental sustainability; market growth and 
diversification; and public trust. The survey is open until March 18. (Go to www.agriculture.
alberta.ca, search for ‘cap survey’ and follow the links). — AAF

HEARTLAND
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DAY 21: complete burn

Actual test results. University of Guelph, 2014.

SEE THE PROOF FOR YOURSELF 
Express® burns to the roots with no re-growth. Add Express® herbicides 
to your pre-seed glyphosate burn-off and you’ll eliminate your toughest weeds 
from the shoots to roots with its complete systemic activity. For cleaner fields 
and higher yields, get a head start this spring with Express® herbicides.

Visit FMCcrop.ca or call 1-833-362-7722 to learn more.

Ask your retailer how you can save up to 20% with 
NEW FMC Grower CashBack. 

Express®

herbicides

Always read and follow label instructions.  Member of CropLife Canada. FMC and Express are trademarks of FMC Corporation.  © 2018 FMC Corporation.

2588 Express 2018 Print ad_AlbFarmExp_Banner.indd   1 2/27/18   4:33 PM

REUTERS/SEATTLE/ 
BOCA RATON, FLA.

T he drive for cost cuts and 
higher margins at U.S. truck-
ing and railroad operators is 

pinching their biggest customers, 
forcing the likes of General Mills 
and Hormel Foods to spend more 
on deliveries and consider raising 
their own prices as a way to pass 
along the costs.

The prospect of higher prices on 
chicken, cereal, and snacks costs 
comes as inflation is rising and  U.S. 
economic growth has revved up. But 
railroads and truck fleets have not 
expanded capacity to keep pace — a 
decision applauded by Wall Street. 
Share prices for railways CSX Corp., 
Norfolk Southern, and Union Pacific 
Corp. have shot up by an average 22 
per cent over the past year, as they 
cut head count, locomotives and rail 
cars, and lengthened trains to lower 
expenses and raise margins.

On the trucking side, a shortage 
of drivers, reduced capacity, and 
higher fuel prices have driven up 
costs for food companies — with 
Cream of Wheat maker B&G Foods, 
Cheerios maker General Mills and 
Tyson Foods (owner of Hillshire 
Farms and Jimmy Dean sausage 
brands) all saying they will pass 
along higher freight costs to their 
customers.

Hormel Foods, the maker of 
Skippy peanut butter and SPAM, 
has been talking with retailers about 

raising prices, said chief executive 
Jim Snee.

“We don’t believe we’re going 
to recoup all of our freight cost 
increases for the balance of the 
year,” said Snee, noting operating 
margin sank to 13.2 per cent (from 
15.6 per cent) due to higher costs 
— including freight — in the most 
recent quarter.

The transportation squeeze even 
prompted one company, Mondelez 
International, to close the second-
largest flour mill for a couple of days 
earlier this year because the Ohio 
plant could not get enough rail cars 
to carry flour to bakeries.

To be sure, transportation costs 
are just a sliver of the price consum-
ers pay at the grocery store. The U.S. 
Department of Agriculture esti-
mates transportation represents 
just 3.3 cents of every dollar con-
sumers spend. But an increase in 
truck rates over the next 12 months 
implies a 15 to 18 basis point gross 

margin headwind for U.S. food 
companies on average, according 
to Bernstein analyst Alexia Howard.

“A lot of the consumer goods 
companies work on margin,” said 
Joe Glauber, a former USDA chief 
economist and a senior research 
fellow at the International Food 
Policy Research Institute. “They 
are going to be pushing those costs 
along” to retailers. Ultimately “con-
sumers end up shouldering more of 
the burden,” he said.

That would be a change for con-
sumers who have seen years of low 
to negative food inflation, he noted.

Profits over service
Prices of key commodity ingre-
dients including corn, sugar, and 
cocoa remain relatively low due to 
bumper harvests around the globe. 
But even as companies’ freight costs 
increase, their packaging costs are 
also rising, industry analysts said.

Global energy prices have risen 

sharply from 2016’s lows, driving 
up prices for not only diesel but 
also packing material like plastics, 
which are byproducts of crude and 
natural gas.

Other companies have blamed 
freight hikes for lower earnings 
forecasts for 2018.

“They try to squeeze every dollar 
for profit rather than provide ser-
vice,” said Robert Murray, the chief 
executive of Murray Energy Corpo-
ration, the largest privately owned 
U.S. coal company which relies on 
CSX and Norfolk Southern to help 
transport its goods.

Murray said both CSX and Nor-
folk Southern have lacked rail cars 
and crew to haul four million tons 
of coal from mines in West Virginia 
and Ohio to the Port of Baltimore 
this year.

A CSX spokesman said its ser-
vice has improved steadily over 
recent months and it was working 
with customers to solve problems. 
Norfolk Southern declined to com-
ment, but a senior company official 
recently told analysts that the rail-
way has no plans to increase head 
count or move equipment out of 
storage, despite worsening train 
speeds and rail car idle times in the 
first quarter.

U.S. truck fleets have not kept 
pace with growing demand for 
different reasons, industry execu-
tives said. A new federal regulation 
requiring drivers to electronically 
log their hours has effectively cur-
tailed capacity, adding to a chronic 

shortage of people willing to drive 
trucks for the wages offered.

Tight capacity means trucking 
firms have leverage as they negoti-
ate freight rates. Dry van shipping 
rates are expected to rise as much 
as 10 per cent in 2018, while “spot” 
rates for last-minute cargo recently 
hit record levels.

Chemical maker Chemours 
Company estimates 30 per cent 
of its rail shipments have highly 
unpredictable delivery times, while 
automaker Toyota Motor Corp. has 
struggled periodically to get rail 
cars for finished vehicles at plants 
served by the major railroads.

Agribusiness giant Cargill 
declined to quantify how much 
its freight costs are going up and 
whether it would pass costs on to 
its customers. But at a soybean-
processing plant near Lafayette, 
Ind., Cargill has had such long 
delays getting loaded rail cars 
moved out, the company plans to 
buy its own Trackmobile rail car 
mover to relieve the congestion. 
One Trackmobile unit can cost at 
least $250,000, but otherwise the  
Lafayette plant could shut down, 
said Brad Hildebrand, Cargill’s 
global rail and barge lead.

“When we load a train at one of 
our eastern elevators it sits for an 
extended period of time before 
locomotive power and crews can 
come in,” Hildebrand said. “There 
is no slack in the system to handle 
weather problems or even a small 
uptick in demand.”

Transportation woes hitting  
U.S. food companies, too
In a story familiar to Prairie farmers, U.S. companies are complaining about poor rail service

Shares of CSX, the third-largest U.S. rail carrier, have soared in the past 
year, thanks largely to cutbacks initiated by the late Hunter Harrison, who 
ran both of Canada’s railways, and continued by his successor. PHOTO: CSX.COM
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kubota.ca  |  
*See your dealer for details.

Kubota’s 5’x 6’ Round Baler produces the most dense 
bales in its field thanks to BV4580’s PowerFeed 
rotor intake for ultimate capacity and using it’s 3D 
Density system. You get direct feed transfer into the 
bale chamber, while the wide opening allows almost 
unrestricted intake capacity for fast and efficient baling 
process. Whether you’re working with silage, hay or 
straw, you can count on great quality binding  
and the biggest Kubota sized bale.

WE’VE GOT  
BIG BALES.

BY ALEX BINKLEY
AF contributor

A fter enjoying headline sta-
tus last year, the agri-food 
sector found itself once 

again on the back burner in the 
2018 federal budget.

there was none of the bold talk 
of 2017, when the agri-food export 
target of $75 billion by 2025 was 
set.

While the new budget includes 
moderate investments that will 
support the agricultural sector, it 
doesn’t set the stage for meeting 
the government’s goal of grow-
ing the sector, said ron bonnett, 
president of the canadian Federa-
tion of Agriculture.

“the government hasn’t directly 
followed up on the vision from last 
year’s budget, which set ambi-

tious targets to grow the industry 
for the benefit of all canadians,” 
said bonnett, whose organization 
made several proposals to expand 
the sector’s profitability and com-
petitiveness.

Jeff nielsen, president of the 
Grain Growers of canada, was 
concerned about the lack of action 
on key priorities for farmers. 

“budget 2017 established an 
ambitious target to increase agri-
food exports to $75 billion by 2025 
but budget 2018 did little to deliver 
on it and other priorities for the 
sector,” he said.

“Grain farmers welcome the 
budget’s commitments on trade, 
regulatory reform and tax changes. 
However, these commitments are 
baby steps at a time when a giant 
leap is needed.”

Grain farmers are waiting on 
ottawa on several fronts, he said.

“What farmers want to see 
are ratification of the compre-
hensive and Progressive trans-
Pacific Partnership before Par-
liament breaks for summer; the 
launch of free trade negotiations 
with china; and the passage of 
bill c-49 to secure a rail trans-
portation system that works,” 
he said.

the Western canadian Wheat 
Growers Association president 
Levi Wood said his organization 
“was appalled that the 2018 fed-
eral budget contained nothing 
for agriculture.”

“Grain growers alone contrib-
ute over $30 billion to the cana-
dian economy and the federal 
government has chosen to ignore 
this major contribution,” he said. 
“ignoring the farming commu-
nity is something that farmers 
are used to but refuse to accept.”

if  the federal government 
really wanted to help farmers, 
it would remove trade barriers 
and ensure they can move prod-

ucts to market, rather than face 
transportation delays that cost 
them both time and income, 
said Wood.

there could be a consolation 
prize in the budget’s support for 
science and innovation, which 
don’t directly mention agricul-
ture but “could have an impact,” 
said Serge buy, president of the 
Agriculture institute of canada.

the science announcements 
included a $540-million increase 
in funding for the national 
research council; additional 
support for training of research-
ers, and a new $275-million 
fund for “research that is inter-
national,  interdisciplinary, 
fast breaking and higher risk.” 
As well, the canada research 
chair Program will receive an 
additional $210 million over 
five years, which could result 
in an additional 250 research 
chair positions for early-career 
researchers by 2020-21. As well, 
the government will put another 
$100 million to expand rural 
broadband and Farm credit 
canada will offer lending pro-
grams aimed at women entre-
preneurs in agriculture and 
agri-food.

While the budget contained 
more information on small-busi-
ness tax reforms and changes 
regarding passive investment 
incomes, “more time is needed 
to review the legislation with 
more scrutiny,” bonnett said.

the budget came up short on 
dealing with canada’s growing 
competitiveness gap, the need 
to attract more private sector 
investment, and presenting a 
realistic plan to balance the 
government’s books, said Per-
rin beatty, president and cEo 
of the canadian chamber of 
commerce and a minister in the 
former Mulroney government.

“the cost of running a busi-
ness in canada is rising rapidly. 
Without a strong private sector, 
there’s no way to pay for all this 
spending, except by sending the 
bill to our kids,” he said.

over the last two months, 
business groups and a wide 
range of economic commenta-
tors have urged the government 
to respond to recent u.S. corpo-
rate tax reforms, which for the 
first time in many years have 
given the united States a sig-
nificant competitive edge over 
canada.

the budget has only a single 
brief mention of u.S. tax cuts, 
saying that “over the coming 
months, Finance canada will 
study the u.S. reforms to assess 
any potential impacts on can-
ada.”

Agriculture an also-ran in the 
federal Liberals’ new budget
There were few tangible investments made to meet the government’s own targets to grow food exports

“Grain farmers welcome 

the budget’s commitments 

on trade, regulatory reform 

and tax changes. However, 

these commitments are 

baby steps at a time when a 

giant leap is needed.”

Jeff NieLseN
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FMC
grower
cashback

AIM®       |       AUTHORITY® SUPREME       |       BARRICADE® II       |       COMMAND®

EXPRESS®       |       FOCUS®       |       PRECISIONPAC®       |       TRAVALLAS®

Get up to 20%
cash back

5% EXTRA CASH BACK 
When you match 300 or more acres of non-crop herbicides with 

your broadleaf or cross-spectrum herbicide purchase 

BROADLEAF

$15,000 – 
$29,999

4% 6% 8% 12%

CROSS-SPECTRUM

7% 9% 11% 15%

NON-CROP

TOTAL PURCHASES

$30,000 – 
$49,999

$50,000 – 
$74,999 > $75,000

17%

20%

Your potential 
maximum 

savings

• BARRICADE® II 
• PRECISIONPAC® 
   DB-8454, PP-23235, 
   PP-2525 and 
   PP-3317  

• REFINE® M 
• REFINE® SG
• TRAVALLAS™
• TRITON® C 

• PRECISIONPAC®
   CS-100-2525, 
   CS-75-2525, 
   CS-100-23235 
   and CS-75-23235 

• GP HERBICIDES*
• PREDICADE™

EXTENDED 
WEED CONTROL
• Authority® 480
• Authority® Supreme
• Command®
• Express® PRO
• Focus®
• PrecisionPac® 
   NC-00439 

BURNDOWN
• Aim® EC
• Express® FX
• Express® SG
• PrecisionPac® 
   DB-858 
   and NC-0050 

REBATE CATEGORIES

Save on over 25 proven herbicides. No sign-up or seed purchases is required.
Your retailer will track your purchases* and your FMC Grower CashBack cheque 
will arrive at the end of the season.

*  A minimum of $15,000 in purchases from November 1, 2017 to October 31, 2018 is required.

Always read and follow label directions. Member of CropLife Canada. 
FMC, Aim, Authority, Barricade, Command, Coragen, Express, Focus, Perimeter, Pounce, PrecisionPac, 
Predicade, Refi ne, Rovral Flo, Travallas and Triton are trademarks of FMC Corporation. 
© 2018 FMC Corporation. All rights reserved.

Book today at fmccrop.ca/earlybookbonus
Visit FMCcrop.ca or call 1-833-362-7722

PLUS AN EXTRA 10% CASH BACK
 on your non-crop herbicide purchases
  Visit fmccrop.ca/earlybookbonus and book 5,000 or more acres of extended   
 weed control and/or burndown herbicides online before March 31, 2018.
Purchase by October 31, 2018 and you’ll get an additional 10% cash back.

2710 Grower Cash Back_FP_AlbFarmExp.indd   1 2/28/18   9:07 AM

AlbertA Agriculture And 
Forestry releAse

W as your farm profitable in 
2017?

Now is the time to find 
out by converting cash statements 
to accrual income and expenses 
statements, says a provincial farm 
financial specialist.

“The majority of farms still report 
their incomes and expenses on a 
cash basis via their annual income 
tax returns with the goal of avoiding 
or postponing income tax,” said Rick 
Dehod. “Very few actually have an 
accurate accrual statement pre-
pared to give them a true picture of 
profitability, and if their farm made 
a profit. The goal, after all, is to make 
a profit.”

Accrual income and expense 
statements allow producers to 
know their cost of production and 
see whether decisions made during 
last year’s growing season increased 
or reduced the farm’s profitability.

While incorporated operations 
will have an accrued income state-
ment included in its financial state-
ments, those that operate on a cash 
basis need to do some financial cal-
culations.

Those include year-end numbers 
for inventories of livestock, crops for 
sale, feed on hand, purchased sup-
plies, accounts receivable, accounts 
payable, and accrued interest.

“Now is the time to collect those 
numbers,” said Dehod. “Most 
farmers will have these numbers 
available either from the year-end 
statement that they provide to their 
banker or accountant, or from their 
annual AgriStability returns.

“The only number that may not be 
readily available is the accrued inter-
est at year-end, so that number can 
be requested or calculated at this 
time. Producers need to have the 
required numbers for the beginning 
of the year and end of the year for 
the accrual adjustments to be cal-
culated properly for any given year 
— 2017 year-end numbers become 
2018 beginning-year numbers. Ask 
your accountant or business adviser 
to assist you in accruing your cash 
statement.”

Depreciation is the tricky one, said 
Dehod.

“Income tax returns may have 
capital cost allowance (CCA) num-
bers, but those can be quite differ-
ent from the actual depreciation 
numbers that should be charged as 
a business expense. For the histori-
cal accrued net farm income num-
bers to be meaningful, depreciation 
amounts must reflect true deprecia-
tion of the assets used to generate 
an income.

“This may be close to 16 per cent 
for your equipment line, and two 
to four per cent for your grain and 
machinery storage. If you are in 
an intensified livestock operation, 
depreciation on building and equip-
ment could be higher.”

To learn how to accrue income 
and expense statements go to www.
agriculture.alberta.ca and search for 
‘income statement.’

What was the real bottom line in 2017?
Cash accounting can save you taxes, but it doesn’t give you a true picture of profitability

“Very few (farms) actually 

have an accurate accrual 

statement prepared to  

give them a true picture 

of profitability.”

Rick DehoD

  PHOTO: THINKSTOCK
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HOT, COLD, BIG, SMALL, EARLY, LATE?  
Just GO with Pixxaro™, the total annual broadleaf 
weed control that won’t slow you down. Only 
Pixxaro includes maximum crop, weed and 
weather flexibility, PLUS the proven power of 
Group-4 resistance management. 

IT’S ABOUT TIME. Go to Go4Arylex.com.

Let nothing slow you down. 

® TM  Trademark of The Dow Chemical Company (“Dow”) or an affiliated company of Dow. | 02/17-57786-2
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The Beef Cattle Research Coun-
cil recently posted two in-depth 
articles on record-keeping and 
benchmarking. The articles look at 
the benefits, what records to keep, 
resources, and how good records 
can boost profitability. But they 
also note a recent survey found 
that while almost all producers 
keep some sort of records (such 
as birthdates, culling/death loss 
records; and health info), fewer 
than half recorded birth weights, 
weaning weights, and other pro-
duction data. The full versions 
of both articles can be found at  
www.beefresearch.ca (click on the 
Blog pull-down menu and scroll 
down). Here are comments on 
record-keeping from three produc-
ers profiled in the articles.

Karmen McNabb 
Eastend, Sask.
Data col lected on Karmen 
McNabb’s Excel spreadsheets 
gives their southwest Saskatch-
ewan farm a pretty good handle 
on overall herd performance, 
pointing out the better and poorer 
performers in their Red Angus/
Beefbooster-cross commercial 
beef herd, as well as help in group-
ing backgrounded calves for mar-
ket. The 20-plus years of records 
can also be used for tracking any 
trends in production — point-
ing toward any changes needed 
in production and management 
practices.

“To be honest, I don’t know if 
the longer-term information has 
ever indicated a need for any dra-
matic changes,” says McNabb. “It 
allows us to do some benchmark-
ing with industry averages. There’s 
always room for improvement.”

The information tells them if 
they are in the ballpark with their 
practices.

“I suppose our weaning weights 
could be a little higher, but then 
we calve later in April and May, so 
our weaning weights will be lower 
than ranches where they calve ear-
lier. We are also working to reduce 
cow size and get away from those 
1,700-pound cows, and that will 
influence calf birth weights too.” 

McNabb says, half jokingly since 
she does most of the tagging at 
calving, that she’s not interested in 
switching from late-spring calving 
to a February calving season just 
to have higher weaning weights.

Karmen and husband Jason 
are the third generation on the 
farm and also crop about 1,000 
acres of grain. She began keep-
ing herd records in Excel in about 
1996, tracking animal identifica-
tion numbers, calving dates, esti-
mated birth weights, all medical 
treatments and protocols, and 
calf weaning weights. She’s also 
recording “poor performance 
indicators” such as calving diffi-
culty, temperament, and physi-
cal issues.

Most years, all heifers and steers 
go into their on-farm background-
ing program.

“I use the data from the spread-
sheet to calculate a normalized 
200-day weaning weight on our 
calves,” she says.

A normalized weight is adjusted 
for calving dates and steers versus 
heifers. Cows that produced calves 
with the lowest performance are 
identified for culling.

Weaning weights of calves are 
used to sort them into the back-

grounding program for the winter. 
Everything is weighed and sorted 
again, usually in mid-January. 
Heavier calves might be put on a 
higher ration to get them to mar-
ket weight sooner, while lighter 
ones might be put on a lower 
ration, and then put out to grass 
in spring depending on available 
feed and grass.

McNabb also monitored herd 
reproductive performance over 
a few years after they switched to 
bale and swath grazing in winter. 
She found no significant differ-
ence in herd conception rates, 
which told her cattle still main-
tained a good plane of nutrition 
even on swath and bale grazing.

Maintaining proper records is 
essential as they participate in 
major industry quality assurance 
and marketing programs such 
as BIXS, McDonald’s Canada Veri-
fied Sustainable Beef Pilot Project 
and Verified Beef Production Plus 
(VBP+).

Maintaining the records takes a 
bit of time and is usually done first 
thing in the morning over coffee.

“I don’t mind it because I am 
interested in it,” she says.

Tyler Fulton 
Birtle, Man.
Herd selection and providing an 
edge into premium marketing 
programs are two of the key ben-
efits Tyler Fulton derives from 
a comprehensive herd record-
keeping system on his southwest 
Manitoba farm.

Records maintained on custom-
ized Excel program spreadsheets 
help him select cattle for optimum 
performance while the collective 
value of the record-keeping sys-
tem helps him access premium 
beef markets.

“It is sort of a split between 
the two,” says Fulton, who along 
with family members runs a 550-
head Beefbooster herd just east 
of the Saskatchewan border. 
“One of the main drivers of keep-
ing proper records is to help us 
make informed decisions about 
culling and selecting animals for 
replacement. Another main driver 
is to provide buyers with the confi-
dence in how our cattle are raised 
so we can access higher-value 
hormone- and antibiotic-free 
markets.”

Fulton says he is proud of the 
record-keeping system they’ve 
developed, although one of the 
downsides is a cumbersome infor-
mation transfer from the field to 
the computer. Particularly at those 
peak times of the year — calving 
and weaning — when he is collect-
ing lots of information, he makes 
notes in a calving book and later 
inputs into the spreadsheet.

“Excel isn’t user friendly on a 

smartphone so I am limited as to 
what I can input directly,” he says. 
“So at those busy times I write the 
information down and transfer it 
to the computer every night to 
keep records up to date.” 

While he has looked at some 
of the commercially available 
record-keeping systems, he is 
waiting for an easy-to-use phone 
app that will allow him to input 
information directly to software.

The effort of maintaining 
records is worth it, he says. Fulton 
collects information on any calv-
ing difficulty and temperament, 
and also scores each animal at the 
time with an assessment of teats, 
udder, and feet condition. That 
calving-time assessment counts 
50 to 70 per cent toward her culling 
score. He also records information 
such as date of birth, sex, polled or 
horned, and birth weight.

The next large volume of herd 
information is collected at wean-
ing. All fall calves are weighed and 
sorted by weight and age into dif-
ferent groups for background-
ing. Some heifers will be kept for 
replacements in the Fulton herd, 
some may be selected to be sold as 
replacement heifers and the rest 
will continue into the beef market.

The final major information 
collecting point is in February 
and March when backgrounded 
animals are again sorted and 
weighed for marketing at about 
750 pounds. Steers and heifers 
are sorted either to be shipped, 
held on feed for a while longer, or 
perhaps held to be put out later 
on grass.

Calf weights from birth to wean-
ing and again from weaning to 
February/March are recorded and 
later analyzed for overall rates of 
gain.

“The primary figure we look at is 
the rate of gain from birth to wean-
ing,” says Fulton. “We are looking 
at the gain of pounds of beef per 
animal up to weaning.”

For the record: Three producers 
say keeping track pays off
These three producers say keeping detailed production and herd records is well worth the effort

Karmen McNabb PHOTO: COuRTESy KARMEn MCnABB Tyler Fulton PHOTO: COuRTESy TyLER FuLTOn
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That figure reflects on the perfor-
mance of the breeding program. 
Females that consistently produce 
high-performing calves and don’t 
have any serious negative ratings 
at calving stay in the herd. Poorer 
performers are culled.

The spreadsheet, which can 
also accommodate some key beef 
enterprise input costs, can gener-
ate aggregate cost-of-production 
figures for the herd.

Fulton says all the detailed pro-
duction information contained in 
the spreadsheet along with partic-
ipation in programs such as VBP+ 
are key to marketing.

“We are targeting the highest-
grossing price for calves by sup-
plying specialty markets,” he says. 
“Those records that help demon-
strate our production practices 
provide buyers with confidence 
that we raise hormone- and antibi-
otic-free cattle. It provides access 
to premium price programs.”

Tom Teichroeb 
Langruth, Man.
Tom Teichroeb says all the effort he 
invests in keeping proper produc-
tion records for his south-central 
Manitoba beef herd and being 
involved with industry programs 
such as Verified Beef Production 
Plus, pays a very important divi-
dend — it allows him to stay in busi-
ness, keep doing what he’s doing.

But tracking profitability is not 
the only reason.

“When people ask me what we 
get out of keeping records and par-
ticipating in other programs it is a 
very simple answer,” he says. “We 

continue to have a licence to oper-
ate. I believe today, for a number of 
reasons, it is so very important to 
have your production information 
documented and to be able to dem-
onstrate we are doing the best job 
possible. It is important to provide 
that transparency. My records on 
how we produce cattle, and on the 
farming operation itself, are open to 
anyone who wants to have a look. I 
am proud of what I am doing here 
and glad to show everyone that we 
are doing a good job.”

Teichroeb, who runs a com-
mercial Black Angus/Simmental-
cross herd, has been maintaining 
thorough production records on 
a custom-built Excel program 
spreadsheet for a number of years. 
It starts with very complete cattle 
identification information for cows, 
calves and bulls. He records not 
only the CCIA ID number, but also 
when each animal is tagged with a 
numbered steel ear tag, as well as 
a dangle tag. And everything is also 
branded.

“Again I believe for our own 
benefit but for the industry as 
well it is important to have a very 
solid tracking and traceability sys-
tem in place,” he says. “We know 
for certain who every animal is on 
our farm.”

Seasonal data collected includes 
individual calving dates, sex, and 
estimated birth weights (backed 
by historical records of actual calf 
weights).

The reports also show cow herd 
performance at calving for the 
moderate-size (1,300- to 1,350-
pound) animals. Calving ease 
along with any physical traits for 
each female is noted. As part of 
the Verified Beef Production Plus 
requirements they also maintain 
very detailed medical records — 
all treatments, withdrawal dates, 
and product expiry dates are 
recorded.

All calves are weighed at wean-
ing before going into a back-
grounding program. The farm 
scale is equipped with technology 

that collects ear tag identification 
numbers, and weights of each ani-
mal, which is easily transferred 
and uploaded to the office com-
puter.

“As we collect all this information 
our goal is to maintain and show 
complete tracking and traceability 
of our cattle and also to demon-
strate an openness to all buyers and 
markets that this is what we have 
and this is how it was produced,” 
says Teichroeb.

The seasonal performance infor-
mation for each animal is analyzed 
to make management decisions on 
culling the herd.

“If we have two calves born on 
April 20, for example, and one 
weans 650 pounds and the other 
is 150 pounds lighter, there better 
be a darn good reason or otherwise 
the mother of that calf is gone. So 
we can use the data we have col-
lected, plus historical information 
for each animal in the herd, to sort 
the top-performing animals. While 
the information has other benefits 

we do have to maintain productiv-
ity and profitability.”

Teichroeb says that accurate ani-
mal identification records as well as 
performance data may now have 
the potential to add value for fats 
marketed through the BIXS net-
work. This will hold true as long as 
everyone in the chain, starting with 
the primary producer, feedlot and 
including the packer, has VBP+ sta-
tus. Ultimately, all the records and 
shared information provided by 
BIXS will potentially qualify the pri-
mary producer for a premium for 
those VBP+ certified animals.

“Maintaining proper and thor-
ough production records benefits 
not only the individual producer 
but the industry as a whole,” says 
Teichroeb. “Once you get your 
main database established, main-
taining records is not a big job. 
We add updated information as it 
comes along but it only takes a few 
minutes at a time. I don’t consider 
it much extra work for what we get 
in return.”

Tom Teichroeb phOtO: cOurtesy tOm teichrOeb

“As we collect all this information our goal is to  

maintain and show complete tracking and traceability 

of our cattle and also to demonstrate an openness to all 

buyers and markets that this is what we have and this is 

how it was produced.”

Tom TEICHRoEB

By Alex Binkley
AF COrrESPOnDEnT/OTTAWA

T he country’s foreign affairs 
minister says the federal 
government is aware of 

dairy and poultry producers’ con-
cerns with a new Trans-Pacific 
trade deal.

But Chrystia Freeland didn’t 
offer any ideas on addressing 
those concerns when she recently 
appeared before the Commons 
trade committee.

The Comprehensive and Pro-
gressive Trans-Pacific Partnership 
(CPTPP) — signed by 11 countries 
but not the U.S. — gives a 3.25 per 
cent access increase to the Cana-
dian dairy and poultry markets. 
That figure was agreed to by the 
previous Conservative govern-
ment, but Freeland said nothing 
about why the level was left intact 
even though the United States is 
no longer in the trade deal. 

That issue was also ducked 
by International Trade Minister 
Francois-Philippe Champagne in 
an appearance before the Senate 
trade committee. Manitoba Sena-
tor Patricia Bovey said dairy and 
poultry producers in this country 
stand to lose close to $250 million 
in sales, and asked Champagne 
why the level of access wasn’t 
lowered with the U.S. out of the 
Trans-Pacific deal. 

While he said it was an impor-
tant question, he didn’t answer 
it. Instead he talked about a series 
of meetings he’s held with dairy 
farmer representatives before 
and since Canada’s decision to 
sign the Trans-Pacific deal was 
announced.

Champagne was also asked by 
nova Scotia Senator Jane Cordy 
if more access to dairy and poul-
try markets will be given up if 
efforts to renegotiate nAFTA 
succeed. 

Will they again become “at the 
11th hour a trading door opener, 
a football or a hockey puck, one 
way or the other that they will be 
hurt again?” asked Cordy, who 
also pressured for assurances 
“they won’t be hurt again with 
the next trade agreement.”

Champagne replied the gov-
ernment would continue to 
meet with farm groups to dis-
cuss progress in trade talks.

Others pressed the Liberals 
not to delay ratification of the 
trade deal. Canadian ag export-
ers especially need improved 
access to the Japanese market, 
said Conservative Agriculture 
Critic John Barlow.

If Canada is slow to ratify the 
agreement, “we’ll miss out on 
some real opportunities if new 
Zealand or Australia are able to 
access the market with Japan, 
for example, before we are,” he 
told Freeland.

She replied her government 
is “very mindful on the agri-
culture file” and the advantage 
of early access to other CPTPP 
countries.

Canada was slow to act on a 
trade deal with South Korea cre-
ating a disadvantage “that our 
ranchers and our pork produc-
ers are still fighting to make up,” 
she said. “There are some great 
opportunities in the CPTPP and 
I look forward to seeing Cana-
dian farmers and ranchers take 
advantage of them.”

Liberals questioned on 
what trade deal means for 
supply management
Conservatives want quick ratification to allow 
Japan access for other commodities
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Express mobile app now.

NEVER MISS A STORY

Keep up to date on all the latest 
regional agriculture news with the  
new Alberta Farmer mobile app! 

INSTANT ACCESS TO:

•	 Daily	regional	news

•	 Daily	market	news	
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Viewing All Western Articles
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Cattle values generally fi rm 
as weather drags on volumes
February 16, 2018

A weaker loonie didn’t draw 
much cross-border traffi  c… 

More than a rotation 
crop for feed
February 16, 2018

New varieties that consistently 
yield 120 to 140 bushels per acre… 

Crop yield records 
broken across the board
February 15, 2018

It’s offi  cial. Many Manitoba yield 
records were broken in 2017, despite…

Pursuing alternative fuels
February 13, 2018

New Holland has been pursuing 
alternate fuel possibilities for more 
than a decade...

The bush is beTTer when The snow piles up

A white-tailed doe wanders in a grove of aspen near Millarville, where the snow is not as deep as in open fields. PHoTo: WEndy dudLEy

The Falher Library/Bibliothèque 
Dentiger is one of 10 community 
groups to receive a grant from the 
FCC Expression Fund.

“This library is a vibrant bilin-
gual learning and social centre 
serving two municipalities and 
the surrounding area,” said Farm 
Credit Canada. “FCC funds will 
allow this BiblioTECH to expand 
and promote its French e-learning 
resources and overall French pro-
gramming and services.

The library, which was awarded 
$5,250, offers a number of services 
and programs along with innova-
tive outreach such as last month’s 
‘Blind Date with a Book’ (which are 
chosen by the library and wrapped 
so readers don’t know what book 
they have until they get home and 
unwrap it). Two national projects 
and seven other provincial ones 
received grants ranging from 
$2,000 to $10,000 from the fund.

Since 2008, the FCC Expression 
Fund has awarded more than 
$400,000 in grants to support early 
childhood initiatives for franco-
phone families outside of Quebec 
and anglophone communities in 
Quebec. Applications for next 
year’s grants must be submitted 
by December. Eligibility require-
ments and more info is at www.
fccexpressionfund.ca.

Alberta library 
gets grant  
for bilingual  
programming

have combined 
forces! 

The ag-only listings service that 
combines the unmatched inventory 

and massive reach of Canada’s most 
trusted ag newspapers and websites.

canada’s ag-only listings giant
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Trilex it any 
way you want.
Trilex EverGol. 
The fully customizable seed 
treatment for pulses.

Exceptional fl exibility. Exceptional disease 
protection. Whatever your needs, applicators 
and growers like you can reap the rewards of its 
concentrated formulation to adjust water volumes 
and optimize coverage. And that’s just the start. 
You get superior protection against rhizoctonia, 
ascochyta, botrytis, fusarium spp. and pythium. 
Plus the ability to protect against insects 
including pea leaf weevils and wireworms 
when tank-mixed with Stress Shield® or 
when using Trilex® EverGol® SHIELD. This 
year, choose a pulse seed treatment that 
puts more control in your hands. 
Choose Trilex EverGol.

Learn more at cropscience.bayer.ca/TrilexEverGol

cropscience.bayer.ca or 1 888-283-6847 or contact your Bayer representative. @Bayer4CropsCA
Always read and follow label directions. EverGol®, SeedGrowth™, Stress Shield® and Trilex® are trademarks of the Bayer Group. 
Bayer CropScience Inc. is a member of CropLife Canada. 
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STAFF

W ith its ever-evolving vir-
ulence, rust is a disease 
of major global concern 

for farmers.
Now a group of scientists says 

cutting-edge genome sequencing 
technology could provide a better 
path forward than the traditional 
approaches using fungicides.

A group of American and Aus-
tralian researchers has now gener-
ated the first haplotype-resolved 
genome sequences for the rust 
fungi causing oat crown rust and 
wheat stripe rust diseases, two of 
the most destructive pathogens in 
oat and wheat, respectively.

“Like humans, rust fungi con-
tain two copies of each chromo-
some, which makes their genet-
ics much more complicated than 
other types of fungi,” said Mela-
nia Figueroa from the University 

of Minnesota. “A key advance of 
this work is that for the first time, 
separate genome assemblies were 
generated reflecting both of the 
two chromosome copies in the 
rust.”

These studies represent a break-
through in plant pathology as they 
now show how genetic diversity 
between the two chromosome 
copies can influence the emer-
gence of new virulent pathogen 
strains.

Both studies uncovered a sur-
prisingly high level of diversity 
between the two copies, sug-
gesting that such variation likely 
serves as the basis to rapidly 
evolve new rust strains.

“This work will really help 
understand how new rust dis-
eases like the highly destructive 
Ug99 race of wheat stem rust can 
overcome resistance in crop,” 
said Peter Dodds of Australia’s 
CSIRO Agriculture and Food.

Researchers gain new tool  
for combating rust fungi
The latest technology has scientists poised for a breakthrough on this tough crop disease

Wheat stripe rust, seen here, and oat crown rust, are the subjects of a 
joint U.S.-Australia study. PHOTO: USDA/ARS

BY NIGEL HUNT
ReUTeRS

The British government is promis-
ing to issue a post-Brexit agricul-
ture policy in response to farmers’ 
demands for clarity on their pros-
pects after the country quits the 
european Union.

“Our consultation paper will out-
line how we plan to change things 
more broadly. The paper will out-
line a clear direction of travel on 
how we can better deliver sup-
port,” said environment Minister 
Michael Gove. “But it is a consulta-
tion, not a conclusion.”

British farmers have been grow-
ing increasingly impatient at the 
government’s failure to provide 
clear guidance on its plans for sup-
porting agriculture after the U.K. 
leaves the eU.

“For too long, ministers have 
claimed to have a plan. So we ask 
again, let’s hear that plan,” Meurig 
Raymond, president of the farmers’ 
union, told the group’s annual con-
ference.

Britain is due to leave the eU on 
March 29, 2019.

“We have a lot less time than that 
to get a trade deal agreed,” said 
Raymond. “Time is running out.”

One of Britain’s largest berry 
producers, Haygrove in Ledbury, 
Herefordshire, recently said that 
it was relocating some raspberry 
and blueberry growing to China 
because of uncertainty over 
migrant labour caused by Brexit.

“When I hear of a large fruit 
farmer in Herefordshire thinking 
of exporting his business to China, 
that is when I get nervous, that is 
why we need that commitment, 
why we need to know (on future 
trade and migrant labour arrange-
ments),” Raymond said.

Gove said he had been discuss-
ing the labour issue with colleagues 
in the government, but he added 
that decisions on migration were 
ultimately decided by the Home 
Office.

Raymond said it was also vital 
that Britain not walk away from 
the eU, by far its biggest market 
for agricultural products.

“We must have frictionless 
trade with the eU. everything 
else, including the final shape of 
any domestic agricultural policy, is 
dependent on that,” he said.

Gove said there was a strong 
incentive for Britain and the eU 
to agree a good trade deal.

“We want to continue to have 
tariff-free and as frictionless as 
possible trade with the european 
Union, and it is in their interests 
for that to work for the eU as well,” 
he said.

U.K. promises 
post-Brexit 
agriculture 
plan
Farmers are 
demanding more 
clarity, frictionless 
trade with EU

“ For too long, ministers 

have claimed to have a 

plan. So we ask again, 

let’s hear that plan.”

Meurig rayMond
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2015 NH P2050/P1070,
57’ x 10”

$230,000
JD 1870/1910,

56’ x 12”

$275,000
NH SD440A/P1060,

58’ x 9”

$109,000
Case IH 700/ADX430,

60’ x 12”

$135,000
Seedhawk/NH 7012/P4760,

70’ x 12”

$440,000REDUCED

TRACTORS
JD X534, 70 hrs  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $7,900
Kubota L6060, 2014, 240 hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . $43,500
NH T4040, 2012, 952 hrs  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $49,500
NH T7.260, 2011, 5387 hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . $132,000
MF 8670, 2013, 2535 hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $215,000
Versatile 835, 1982, 5417 hrs . . . . . . . . . . . . . . . . . . . . . . . . . . $20,000
Challenger MT765C, 2009, 2735hrs . . . . . . . . . . . . . . . . . . . $165,000
NH TJ530, 2007, 3360 hrs  . . . . . . . . . . . . . . . . . . . . . . . . . . . . $215,000
Versatile 575, 2012, 1933 hrs . . . . . . . . . . . . . . . . . . . . . . . . . $295,000
Versatile 575, 2011, 2403 hrs . . . . . . . . . . . . . . . . . . . . . . . . . $295,000
NH T9.480HD, 2015, 1415 hrs  . . . . . . . . . . . . . . . . . . . . . . . . $365,000
NH T9.670 Smart Trax, 2012, 1983 hrs . . . . . . . . . . . . . . . . $484,000

COMBINES
NH TX66, 1997, 3250/2500 hrs  . . . . . . . . . . . . . . . . . . . . . . . . $25,000
Case IH 2388, 1998, 3932/2936 hrs . . . . . . . . . . . . . . . . . . . . $42,000
JD T670, 2011, 2 to choose from, starting at 1473 Sep Hrs  . . $210,000
NH CR970, 2005, 2140/1692 hrs . . . . . . . . . . . . . . . . . . . . . . $115,000
NH CR9060, 2007, 1935/1425 hrs . . . . . . . . . . . . . . . . . . . . . $115,000
NH CR9070, 2007, 2978/2193hrs  . . . . . . . . . . . . . . . . . . . . . $120,000
NH CR9090, 2012, 1667/1170 hrs . . . . . . . . . . . . . . . . . . . . . $240,000
NH CR9070, 2011, 1091/893 hrs . . . . . . . . . . . . . . . . . . . . . . $245,000
NH CR9080, 2011, 1267/834 hrs . . . . . . . . . . . . . . . . . . . . . . $285,000
NH CR9090, 2013, 4 to choose from, 
starting at 577 Sep Hrs . . . . . . . . . . . . . . . . STARTING @ $315,000
NH CR8090, 2014, 974/680 hrs . . . . . . . . . . . . . . . . . . . . . . . $389,000
NH CR8.90, 2016, 394/288 hrs . . . . . . . . . . . . . . . . . . . . . . . . $479,000

NH CR9.90, 2015, 2 to choose from, starting at 502 Sep hrs  . $505,000
NH CX840, 2003, 2630/1920 hrs . . . . . . . . . . . . . . . . . . . . . . $110,000
NH CX8080, 2007, 1956/1519 hrs . . . . . . . . . . . . . . . . . . . . . $169,000
NH CX8080, 2010, 1061/828 hrs . . . . . . . . . . . . . . . . . . . . . . $235,000

NH CX8080, 2013, 2 to choose from, starting at 586 Sep Hrs $315,000
NH CX8080, 2015, 2 to choose from, starting at 508 Sep Hrs $369,000
NH CX8.80, 2016, 532/415 . . . . . . . . . . . . . . . . . . . . . . . . . . . . $419,000

HEADERS
Macdon 960, 1998, 30’, JD Adapter . . . . . . . . . . . . . . . . . . . . $14,500
JD 630R, 2004, 2 to choose from . . . . . . . . . .STARTING @ $17,500
HB SP30, 2001 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $19,000
HB SP36, 2000, 36’, CAT adaptor . . . . . . . . . . . . . . . . . . . . . . . $19,000
JD 630F, 2005,  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $21,000
JD 635F, 2009 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $23,000
NH 94C, 2003,  25’, CR/CX Adapter  . . . . . . . . . . . . . . . . . . . . $24,000
NH 72C, 2009, 30’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $24,500
JD 930D, 2001  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $25,000
HB SP36, 2007 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $25,500
Macdon CA25, 2017, CR/CX Adapter, 
BRAND NEW . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $27,500
HB SP36, 1999 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $29,000
NH 74C, 2008, 35’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $29,000
JD 930D, 2000  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $33,000
JD 635F, 2009 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $37,500
JD 930D, 2007  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $38,000
NH 94C, 2009, 30’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $38,000
JD 635D, 2009  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $40,000
NH 94C, 2012, 30’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $47,500
HB SP36, 2013, 2 to choose from . . . . . . . . . . . Starting @ 449,500
NH 740CF, 2014, 35’, 2 to choose from . . . . . . . . . . . . . . . . . $49,900
MacDon D60S, 2010, 30’, 70 Series JD Adapter, 
2 to choose from . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $52,000
NH 94C, 2011, 36’, Transport, UCA . . . . . . . . . . . . . . . . . . . . . $52,500
NH 760CG, 2012, 35’, 2 to choose from  . . . . . . . . . . . . . . . . $53,500
JD 630D, 2011, 30’ DK, Transport, Hydrafloat . . . . . . . . . . $62,000
HB SP30, 2013 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $67,500

NH 880CF, 2013, 40’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $74,500

JD 640FD, 2014, 40’ . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $82,500

MacDon FD75-35, 2013, CNH Adapter . . . . . . . . . . . . . . . . . $87,000

MacDon FD75-40, 2014, CNH Adapter . . . . . . . . . . . . . . . . . $87,500

MacDon FD75-35, 2015, CNH Adapter, 2 to choose from . . . $91,000

MacDon FD75-40, 2014, CNH Adapter . . . . . . . . . . . . . . . . . $97,000

Macdon FD75-35, 2017, CNH Adapter, 3 to choose from . . . $99,000

SEEDING
JD 787, 1993, 170 Bushel Tank, tow behind . . . . . . . . . . . . . $4,000

NH P1050, 2009, 380 Bushel, VR, TBH, 6 Run, Dual fan, 
Intelliview Monitor . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $45,000

NH P1060, 2009, 430 Bush, TBH, Mech, Intelliview Plus II . . $52,500

NH P1060, 2009, 430 BU, VR, TBH . . . . . . . . . . . . . . . . . . . . . $54,500

NH SD440A/SC430, 2006, 51’x10”, DS, 4.5” Steel Pkrs, TBH, VR $79,000

NH P2060, 2011, 70’x10”, 4” Rubber Packers, 3.5” Dutch Boots, 
DS, w/ Liquid, Liquid has Raven sectional control  . . . . . $92,500

NH P2050/P1060, 2011, 40’X10”, DS, 4” Stealth, 4.5” Steel . . . $115,000

NH SD440A/P1060, 2004/2013, 58’x9”, DS, 4”Stealth, 4.5” Steel, 
TBH, VR, Hyd Auger, Duals . . . . . . . . . . . . . . . . . . . . . . . . . . . $125,000

NH P2060/P1060, 2010/2011, 70’ x 10”, DS, 4” Stealth, 4.5” Steel, 
Basic Blockage VR, SCTS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $135,000

NH P2060/P1060, 2012, 60’x10”, DS, 4” Stealth, 4.5” Steel, TBT, 
VR, Dual Fan . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $145,000

NH P2060/P1060/P1060, 2009, 70x10, DS, 4” prd row Stealth, steel 
pkr, harrows, VR, NH blockage, 1 Intelliview Plus II . . . . . $175,000

JD 1870/1910, 2010, 56’x12”, TBT 430 Bus, DS, Full Blockage . $205,000

SeedHawk 6510/600TBT, 2011, 65x10, Sectional Control, 
Conveyor, TBT, 600BU . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $245,000

SeedHawk 6612/600TBT, 2012, 66x12”, Sectional Control, DS, TBT, 
Sideband Knife, semi pneumatic packers, Viper Pro . . . . . $255,000
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NOTHING BEATS A 
CLEAN SAMPLE

GROUP

13 

Always read and follow label instructions. Member of 
CropLife Canada. FMC and Command® are trademarks 
of FMC Corporation. ® 2018 FMC Corporation.

CANOLA | FMCcrop.ca | 1-833-362-7722

Keep your canola cleaver-free with Command!

A little cleaning goes a long way. Add the pre-emergent, 
extended control of Command® to your canola program and 
enjoy cleaner canola fields, even against stubborn cleavers.

Ask your retailer how you can save up to 20% 
with the NEW FMC Grower CashBack.

17FMC047_Command West
Alberta Farmer Express & Manitoba Co-operator
8.125” x 10”

BY JARRETT RENSHAW
ReuteRs

U .s.  President Donald 
trump has asked for more 
talks between representa-

tives of the oil and corn industries 
after a meeting failed to yield an 
agreement on how to help refin-
ers cope with the country’s biofu-
els policy.

trump has called the talks 
between Big Corn and Big Oil amid 
rising concern in the White House 
over the u.s. Renewable Fuel stan-
dard, a law requiring refiners to 
mix biofuels such as corn-based 
ethanol into their fuel.

the decade-old policy was 
intended to help farmers and 
reduce u.s. petroleum imports but 
has increasingly divided farmers 
and energy companies — two of 
trump’s most important constitu-
encies. A refining company in the 
key electoral state of Pennsylvania 
blamed the fuel standard law for its 
bankruptcy earlier this year. under 
the law, refiners must cover the 
costs of blending increasing vol-
umes of biofuels such as ethanol 
into the nation’s gasoline and die-
sel each year. to prove compliance 
with the program, they have to 
acquire credits called RINs, either 
by earning them through blending 
or by buying them.

As biofuels volume quotas have 
increased over the years, so have 
prices for the credits. that has 
been good news for companies 
that blend the fuels, but refiners 
that do not have blending facili-
ties are facing rising costs.

At least four options aimed at 
reducing the cost of RINs were 
up for consideration, two sources 
familiar with the agenda of the 
White House meeting said.

One was to count u.s. ethanol 
exports toward annual biofuels 
volume mandates, something 
not currently permitted under the 
policy. Another was to place a hard 
cap on the price of an RIN, and a 
third was to limit RIN trades to 
blenders and refiners — essentially 
to remove market speculation, the 
sources said.

to sweeten the deal for the corn 
industry, any deal would have 
likely included a waiver to allow 
gasoline containing 15 per cent 
ethanol to be sold year round. sales 
of high-ethanol blends are cur-
rently restricted during the sum-
mer due to concerns over smog.

White House pushes for more 
talks after ‘no deal’ on biofuels
The decade-old biofuel policy finds itself under heightened scrutiny after refiners expressed concerns

As biofuels volume 

quotas have increased 

over the years, so have 

prices for the credits. 

That has been good 

news for companies 

that blend the fuels, but 

refiners that do not have 

blending facilities are 

facing rising costs. 

U.S. refiners are crying foul over the rising cost of biofuel credits, capturing the attention of the Trump administration. PHOTO: THINKSTOCK
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Don’t forget your reward savings at 
realfarmrewards.ca

Ask your local retailer for more information.

Always read and follow label directions. 
Valtera™ is a trademark of Valent U.S.A. LLC. 
Fierce® is a registered trademark of Valent U.S.A. LLC.
Real Farm Rewards is a trademark of Monsanto Technology LLC, 
Monsanto Canada, Inc. licensee.
57720-0218

THE BURNDOWNS 
THAT RE-IGNITE.
Valtera™ (Group 14) is a pre-emergent residual herbicide that delivers 
up to eight weeks of extended broadleaf weed control in field peas, 
chickpeas, spring wheat, and soybeans. It works quickly and effectively, 
removing weeds before they even emerge.

Fierce® (Group 14 and 15) provides the same extended performance 
when applied before soybeans and spring wheat – plus the synergy of 
two active ingredients that controls both broadleaf and grassy weeds.

UNMATCHED, EXTENDED CONTROL THAT REALLY FIRES-UP YOUR YIELDS.

57720_NFC_2018_ValteraFierceSpring_10-25x7-75_a2.indd   1 3/2/18   10:24 AM

Staff

T he politics of pulses haven’t 
reached White House levels 
yet, but the unassuming 

legumes are generating headlines 
like never before.

The latest ones include another 
hike in India’s tariffs, a pledge 
to resolve a long-running dis-
pute over fumigation, and a new 
attempt to shield Indian farmers 
from falling prices.

Justin Trudeau appeared to 
have ended a much-derided visit 
to India with a win on the fumi-
gation issue, but that soon turned 
into another controversy for the 
prime minister. (He was also 
ridiculed for repeatedly wearing 
traditional Indian clothing for 
photo ops and also came under 
fire when Jaspal Atwal, a Sikh 
from B.C. convicted of attempting 
to assassinate an Indian cabinet 
minister three decades ago, was 
invited to an official reception.)

The fumigation issue has been 
ongoing for more than a decade. 
India insists pulse imports being 
fumigated with methyl bromide 
to ensure the shipments are free 
of nematodes. But Canada has 
won a series of exemptions on 
two grounds — the fumigation 
process doesn’t work well in cold 
weather and the nematode pests 
India is worried about aren’t pres-
ent here (and therefore not in 
Canadian pulses).

A meeting between Trudeau 
and India Prime Minister Nar-
endra Modi produced a pledge 
to permanently address the issue 

and was hailed by Canadian pulse 
industry reps who were also in 
India as part of the prime minis-
terial visit.

The agreement was hailed as 
“real progress” by Chris Chivilo, 
president and CEO of pulse pro-
cessor W.A. Grain & Pulse Solu-
tions, which is headquartered in 
Innisfail.

“The prime ministers have 
recognized the importance of 
food security and science-based 
approaches to plant protection 
policy,” Chivilo said in a news 
release issued by Pulse Canada. 
“We will need to continue this col-

laboration and finalize solutions 
that will work for both Canada 
and India.”

But days later, the Indian gov-
ernment raised its import tariff 
for chickpeas, hiking a 40 per cent 
duty imposed in early February to 
60 per cent. The opposition Con-
servatives blamed the move on a 
tit-for-tat retaliation for a govern-
ment security adviser suggesting 
Atwal’s presence in India was 
orchestrated by the Indian gov-
ernment in order to embarrass 
Trudeau.

However, Pulse Canada said 
it was told by Agriculture Can-

ada officials that the duty won’t 
apply to Kabuli chickpeas — and 
that variety accounts for almost 
all of the chickpeas grown on the 
Prairies.

Also making news earlier this 
month was the Indian govern-
ment’s decision to double state 
purchases of pulses and oilseeds 
from farmers in a bid to boost local 
output and prevent distressed 
sales. The move was described 
as part of a government plan to 
reach self-sufficiency for pulses 
(although most deem that to be 
unlikely as production pivots on 
variable monsoon rains). 

However, poverty among farm-
ers is an ongoing major issue in 
India — one that regularly makes 
headlines because of suicides. 
The vast majority of Indian farm-
ers have less than five acres and 
have to take on high interest loans 
if there’s a crop failure or plunge 
in prices. Many can’t repay their 
debts and kill themselves — there 
were 8,007 farmer suicides in 2015, 
The Hindu newspaper recently 
reported, citing the latest govern-
ment figures.

While moves to help its farmers 
are understandable, the Indian 
government needs to realize that 
destabilizing the pulse trade has 
long-term consequences, argues 
Pulse Canada CEO Gordon Bacon.

“Domestic price support for 
farmers must be undertaken in a 
manner that is both transparent 
and predictable,” Bacon wrote in 
a column in Alberta Farmer last 
month.

“Without this balance, the 
uncertain future of domestic 
policy in India will continue to 
negatively impact the global pulse 
market, leading to reduced plant-
ings by farmers in regions such as 
South Asia, Africa, North America, 
Eastern Europe and Russia.”

Statistics Canada is predicting 
pulse plantings will drop by a mil-
lion acres this year because of the 
Indian situation.

“This policy shift in India has 
had an enormous impact on the 
Canadian pulse trade,” Bacon told 
CTV News. “We have about a bil-
lion dollars a year of pulse exports 
to India and that trade has virtu-
ally come to a complete halt.”

Troubled pulse trade generating lots of headlines
Tariffs, fumigation, and prime minister’s India trip have put the crop into the media spotlight

Prime Minister Justin Trudeau shakes hands with his Indian counterpart Narendra Modi  
at a ceremonial reception in New Delhi last month. PHoTo: REUTERS/AdnAn ABidi
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For contest rules and to enter, visit: 
www.agriprize.com or call 1.877.276.7526

Canola 100 is sponsored by
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Merle is in the lead with 
85.88 bushels per acre, 
can you beat that? 
Don’t miss your chance, SIGN UP NOW 
for the Canola 100 Agri-Prize!
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Merle!

CatchCatch
Merle!Merle!

CatchCatch

ENTER TODAY!

DEADLINE: APRIL 30th

A new study from Colorado 
State University is breath-
ing new life into the con-

cept of producing biofuels from 
switchgrass instead of grain crops.

The non-edible native grass, 
which grows in many locations 
throughout North America, could 
be a better alternative than corn or 
other crops for auto, and even jet, 
fuel, say researchers.

The scientists used modelling 
to simulate various growing sce-
narios, and found a climate foot-
print ranging from -11 to 10 grams 
of carbon dioxide per megajoule 
— the standard way of measuring 
greenhouse gas emissions. This 
compares to 94 grams of carbon 
dioxide per megajoule for gaso-
line.

“What we saw with switchgrass 
is that you’re actually storing car-
bon in the soil,” said researcher 
John Field. “You’re building up 
organic matter and sequestering 
carbon.”

These grasses, including switch-
grass, are also potentially more 
productive as crops and can be 
grown with less of an environmen-
tal footprint than corn.

“They don’t require a lot of fer-
tilizer or irrigation,” Field said. 
“Farmers don’t have to plow up 
the field every year to plant new 
crops, and they’re good for a 
decade or longer.” — Staff

Cellulosic biofuels best bet 
for climate concerns

“What we saw with 

switchgrass is that 

you’re actually storing 

carbon in the soil.”

John Field

An aerial image of the research study area in southwestern Kansas where 
the study was conducted. PHOTO: COLORADO STATE UNIVERSITY

ADM, 
Syngenta 
settle 
lawsuit over 
biotech corn 
exports to 
China
The grain trader 
was suing the 
lifescience 
company over 
rejected corn 
shipments

BY TOM POLANSEK
ReUTeRS

Archer Daniels Midland 
has settled a lawsuit with 
Syngenta over the seed 
company’s launch of a bio-
tech corn strain that roiled 
grain exports to China, 
according to recent regula-
tory documents.

ADM sued Syngenta 
four years ago for selling 
the corn variety known as 
Agrisure Viptera or MIR 
162 before it was approved 
for import by China, an 
importer of U.S. grain. 
China rejected U.S. corn 
cargoes that contained the 
unauthorized strain, which 
caused financial losses 
for ADM, according to the 
lawsuit.

China ultimately 
approved imports of Vip-
tera corn in 2014.

ADM and Syngenta 
reached a confidential 
settlement over the matter 
in December, according to 
an annual report the grain 
handler filed with the U.S. 
Securities and exchange 
Commission.

Cargill, another major 
grain handler, and U.S. 
farmers also sued Syn-
genta. Last year, Syngenta, 
now owned by ChemChi-
na, agreed to settle farm-
ers’ lawsuits for close to 
US$1.5 billion.

The Cargill case is set for 
trial in September, accord-
ing to Syngenta.

“Syngenta is continu-
ing to defend against the 
claims of other exporters, 
and continues to believe 
that American farmers 
should have access to 
the latest U.S.-approved 
technologies to help them 
increase their productivity 
and crop yield,” spokes-
man Paul Minehart said in 
an email.

Growers also sued ADM 
over the matter, claiming 
the company was negli-
gent in failing to screen 
for biotech corn. China’s 
rejections of U.S. ship-
ments caused corn prices 
to plummet, according to 
the farmers’ lawyers. ADM 
remains a defendant in 
court actions in Illinois, 
which the company has 
sought to dismiss, the SeC 
filing said.

Network SEARCH
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AlbertA Agriculture And 
Forestry releAse

P hragmites is an invasive 
perennial grass that can 
reach heights up to four 

metres tall and likes to grow in 
low lying areas with water. When 
invasive Phragmites is introduced 
to natural areas, it spreads rapidly, 
via rhizomes, and can be difficult 
to control once established.

“It has harmful effects on native 
species and aquatic ecosystems,” 
said provincial weed specialist 
Nicole Kimmel. “Phragmites can 
drastically alter water movement 
and can be particularly threaten-
ing to Alberta’s irrigation infra-
structure.”

While the presence of Phrag-
mites is abundant in North 
America, Alberta had remained 
untouched until the first report of 

invasive Phragmites, near Brooks 
in the spring of 2016.

“Since then with awareness 
and diagnostic support, Albertans 
have found about a dozen more 
locations,” said Kimmel. “Iden-
tification has been complicated 
by a similar looking native type of 
Phragmites.”

In 2016, staff from the County 
of Newell, the Eastern Irrigation 
District, and Alberta Agriculture 
manually removed seed heads 
and stalks following initial reports 
of the invasive plants near Brooks 
and Medicine Hat.

“Physical removal is not a suc-
cessful stand-alone method but 
is recommended in conjunction 
with a herbicide application,” said 
Kimmel.

Two herbicide active ingredi-
ents — glyphosate and imaza-
pyr — have shown to effectively 
control Phragmites in North 
America, but neither is currently 

registered under label for water 
use in Canada. However, last 
year, Alberta Agriculture applied 
for and received emergency use 
registration for aquatic imazapyr 
application. During the summer, 
staff from the County of Newell, 
Medicine Hat, and the province 
cut down the plants and applied 
the herbicide.

“Full success of control treat-
ments will not be fully realized 
until 2018,” said Kimmel. “As an 
added security measure, a repeat 
emergency use will be applied for 
in 2018 for aquatic locations, in the 
event any plants were missed.”

Other locations identified in the 
province are undergoing land-
based herbicide applications. 

Alberta Transportation is working 
with local rural municipalities to 
uproot this invasive weed.

Only invasive Phragmites is a 
prohibited species and while not 
currently regulated, it is being 
reviewed for possible inclusion in 
the Weed Control Act. The plant 
was first reported close to the East-
ern Irrigation District canals and 
provincial officials are particularly 
interested in how it arrived in the 
province.

“A potential pathway of intro-
duction could be ornamental gar-
den plants which are very harm-
ful if introduced into the wild,” 
said Kimmel. “We ask everyone 
to double check before planting 
any plants to ensure they are not 
a prohibited species in our prov-
ince.”

Albertans are encouraged to 
report any suspected Aquatic 
Invasive Species to 1-855-336-
BOAT(2628).

Invasive perennial grass 
threatens irrigation systems
Officials aren’t sure how Phragmites arrived in the province but are urgently trying to eradicate it

Phragmites spreads rapidly, via rhizomes, and can be difficult to 
control once established. PHOTO: www.invAdingSPECiES.COM

ducks unlimited  
cAnAdA releAse

P ull, mow, burn, and spray.
These are common ways 

that Ducks Unlimited Can-
ada manages invasive plant species 
on projects located on agricultural 
land. But there’s a new manage-
ment tool in the mix now being 
used by the organization. It has 
started using goats and flea beetles 
to help combat leafy spurge at its 
Frank Lake project located 50 kilo-
metres southeast of Calgary.

“Goats and flea beetles are natu-
ral allies,” said Ashley Rawlak, a 
conservation specialist with Ducks 
Unlimited Canada. “That’s why 
DUC is using goats on grasslands to 
help combat destructive, invasive 
plants through grazing.”

Prairie grasslands provide ducks, 
such as pintails, with important 
plant cover for nesting. While these 
waterfowl aren’t equipped to stop 
the spread of invasive plants, the 
hoofed animals they share this 
landscape with are. 

Likely introduced to Canada in a 
bag of contaminated seed, invasive 
leafy spurge releases toxins into the 
soil where it grows, which prevents 
other plants from taking root. It also 
impacts the land’s capacity to hold 
water.

“It’s a problematic weed,” said 
Rawluk.

Fortunately, goats love it and “eat 
it like it’s candy.”

This year, Rawluk plans to have 
goats released onto grasslands at 
Frank Lake on three separate occa-
sions. While small improvements 
can be noted after goats have been 
in the field, it will take several years 
before the full benefits of their graz-
ing are seen.

Goats and beetles used  
to fight invasive species
Leafy spurge is found across Alberta and its creeping 
root system makes it very difficult to control

These goats at Frank Lake are 
owned by Baah’d Plant Management  
& Reclamation, based in 
Calgary. PHOTO: dUC

Likely introduced to Canada in a bag of contaminated 

seed, invasive leafy spurge releases toxins into the soil 

where it grows, which prevents other plants from  

taking root.
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Saskatchewan’s provincial 
government has reinstated 
a provincial sales tax exemp-

tion for agriculture, health, and 
life insurance premiums.

Premier Scott Moe said the 
exemption will take effect retro-
active to Aug. 1 last year, when the 
PST was first applied to insurance.

The province said the exemp-
tion will include PST on premi-
ums paid for crop, livestock and 
hail insurance, individual and 
group life and health insurance 
and disability, accident and sick-
ness insurance.

The provincial finance ministry 
said it will work with the insur-
ance industry to sort out how it 
will refund PST paid on insurance 
premiums to date.

The PST exemption for insur-
ance premiums was one of several 
removed by then-finance minister 
Kevin Doherty in his budget last 
March, when the PST was hiked 
to six per cent. The tax on insur-
ance premiums had originally 
been booked to take effect July 
1 but was later delayed a month.

In the lead-up to the Saskatch-
ewan Party’s convention where 
he was picked to replace Premier 

Brad Wall, Moe and three of the 
other four candidates had pledged 
to reverse the tax on insurance 
premiums.

“We already have evidence from 
crop insurance, for instance, that 
the number of insured acres has 
slightly decreased,” Moe had 
said before the convention, in 
response to a candidate survey by 
the Financial Advisors Association 
of Canada. “This is likely the case 
for other insurance products as 
well.”

Removing the tax on insurance 
premiums is expected to cost the 
province $65 million in 2017-18 
revenue, and $120 million for 
2018-19, the government said 
Monday.

PST was also placed on pre-
viously exempt sectors such as 
construction and renovation 
services, restaurant meals, snack 
foods and children’s clothing in 
last year’s budget. The sales tax 
remains in effect on those goods 
and services.

Saskatchewan pulls sales tax  
off farm insurance
The move would have added millions to the cost of crop,  
livestock and hail insurance

Premier Scott Moe photo: ctf video screengrAb viA Youtube

A griculture for Life 
i s  e n h a n c i n g  i t s 
‘What’s in the field?’ 

program to give consumers 
more information on what 
they see when driving by 
fields and pastures.

The program, which is 
entering i ts  third year, 
provides signs (at no cost 
to producers) that identify 
the crop being grown in a 
field or the breed of live-
stock in a pasture. People 
who see the signs can now 

go to a website — www.
whatsinthef ie ld.com — 
to learn more about the 
food being produced, the 
farmers who grew it, and 
“the importance of those 
crops and livestock to our 
sustainability, economy, 
and food system,”  said 
A g  f o r  L i f e  C E O  L u r e e  
Williamson.

Farmers and ranchers 
can get field signs at www.
whatsinthefield.com/get-
involved. — Ag for Life release

A pplications from regis-
tered charities and non-
profit organizations in 

rural Canada are now being 
accepted for the FCC AgriSpirit 
Fund. The fund will award $1.5 
million in funding this year. The 
application deadline is March 
29.

Rural community groups can 
view the eligibility require-
m e n t s ,  p a s t  p r o j e c t s  a n d 
apply online by visiting www.
fccagrispiritfund.ca.

For the past 15 years, the fund 
has awarded community groups 
grants ranging from $5,000 to 

$25,000 in FCC AgriSpirit fund-
ing for  various community 
improvement initiatives. This 
year, the fund will support key 
projects that enhance the lives 
of residents or contribute to 
sustainability in communities. 
Examples include capital expen-
ditures on equipment purchase 
and installation; energy-effi-
cient building improvements; 
and repairs; and purchasing 
rescue and fire equipment.

Since its inception in 2004, the 
FCC AgriSpirit Fund has given 
$10.5 million to more than 1,000 
projects in rural Canada. — FCC

AgriSpirit Fund applications 
due this month

What’s in the 
field?’ program 
adds new 
component

The www.whatsinthefield.com website offers people more 
information on crops and livestock they see in Alberta farm 
country. photo: www.whAtsinthefield.com
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Wildrose Bison Convention
BISON SHOW & SALE | March 16th – 17th Ponoka, AB
FRIDAY: 9:30AM – 10PM

SPEAKER PRESENTATIONS – LUNCH
BANQUET- AWARDS
THE BEST FUN AUCTION EVER!
SATURDAY: 9AM
AGM - JUDGES’ COMMENTS
VJV AUCTION for the BISON SALE

Limited to 200 Attendees
For More Info & Registration Form
Go to www.bisoncentre.com
info@bisoncentre.com  
780-955-1995

 KEYNOTE SPEAKER – TRENT LOOS

Marketplace
Send agriculture-related meeting 
and event announcements to: 
glenn.cheater@fbcpublishing.com

Events for March 12 edition
March 13: Can Google Drive Help Your 
Business or Non-Profit Organization? Smoky 
River MD Council Room, Smoky River. Contact: 
SARDA 780-837-2900
March 13: Strawberry Production Q&A Session, 
Agriculture Building, Lacombe. Contact: Ag-Info 
Centre 1-800-387-6030
March 14: Farm Succession with Elaine Froese, 
Flat Lake Hall, Flat Lake (also March 15 in 
Smokey Lake). Contact: Kellie Nichiporik 780-
826-7260
March 14: Environmental Farm Plan & Growing 
Forward 2 Open House Workshops, Peace 
Country Beef & Forage Association office,  
High Prairie (also March 16 in Hines Creek). 
Contact: PCBFA 780-835-6799
March 19: Certified Sustainable Beef 
Workshop, CrossRoads Church, Red Deer. 
Contact: Megan Balatti 403-342-8654

March 20: North Peace Applied Research 
Association AGM, Manning Legion Hall, Manning. 
Contact: Nora 780-836-3354
March 20-22: Crop Marketing Course, location 
t.b.a., Manning. Contact: Nora 780-836-3354
March 21: Murray Hartman’s science-O-rama, 
Holiday Inn & Suites Edmonton Airport, Nisku. 
Contact: Rick 780-678-6167
March 22: World Water Day - Water Invaders, 
Water Defenders, Ponoka Legion, Ponoka. 
Contact: Battle River Watershed Alliance  
1-888-672-0276
March 26-27: Advancing Women in Agriculture 
Conference, Hyatt Regency, Calgary. Contact: 
Iris Meck 403-686-8407
March 29: Tools for Building Soil Health: 
Livestock & Crop Integration, St. Isidore  
Cultural Centre, St. Isidore. Contact:  
Marianne 780-523-4033
April 3-5: Alberta Institute of Agrologists’ 14th 
Annual Conference, Banff Centre, Banff. Contact: 
AIA 1-855-435-0606
April 6-7: Organic Alberta Conference, La Crete 
Heritage Center, La Crete.Contact: Mackenzie 
Applied Research Association 780-927-3776
April 7: Carstairs — Gardening 101, Carstairs 
Curling Club, Carstairs. Contact: Carstairs 
Agricultural Society 403-940-3302
April 7: Equine Health Education Seminar, 
University of Calgary Veterinary Medicine 
Building, Calgary. Contact: Lianne Knechtel  
403-420-5949

what’s
up

BY GLENN  CHEATER
AF stAFF

S ummer may seem like a 
long way off but across the 
province, tens of thousands 

of volunteers are gearing up for 
the annual frenzy of festivals and 
summer events.

“All indications from our mem-
bers are that they’re prepared, 
ready to go, and do what they 
normally do for their communi-
ties in 2018,” said tim Carson, 
chief executive officer of the 
Alberta Association of Agricul-
tural societies. “there’s obvi-
ously some questions around the 
upcoming provincial budget and 
whether or not they’ll continue 
to find the support that they’ve 
enjoyed for many decades.”

Last year, a review of govern-
ment spending resulted in an 
agonizingly long delay before the 
province approved an $8.67-mil-
lion grant for ag societies. Funds 
that normally flowed in early 
summer didn’t receive official 
approval until september. that 
money supports events put on 
by the province’s 284 primary 
ag societies, and also provides 
operating funds for a wide range 
of community facilities.

“We have a study from 2009 
that shows our primary ag soci-
eties generate more than $44 mil-
lion in revenues annually,” said 
Carson. “the investment of the 
$8.67 million into these commu-
nity groups is multiplied tremen-
dously, not to mention the value 
these organizations bring to their 
communities.

“the last numbers that we have 

are that more than 65,000 volun-
teers are involved and they invest 
more than 640,000 hours annu-
ally. It’s much bigger than most 
people understand.”

It’s also changing — in a good 
way.

the association held its annual 
convention last month, and once 
again there were some very posi-
tive signs.

“We’re watching the age demo-
graphics of members, particularly 
the ones that are coming to our 
conventions, and the average age 
is decreasing steadily,” said Car-
son. “We’re seeing that changing 
of the guard, if you will.”

the convention, like the societ-
ies themselves, offers a whirlwind 
of activities with a host of diverse 
how-to sessions on topics such 

as business plans and financial 
management; how to communi-
cate effectively with volunteers; 
reducing energy costs (an item 
that has taken on new-found 
importance because of carbon 
taxes); employing cyber secu-
rity; and even a session on how to 
bring millennials into a volunteer 
organization.

the latter is something that 

many ag societies in the prov-
ince are already doing well, said 
Carson.

“We’re seeing there is an influx 
of younger people and young 
families who are getting involved 
in their communities and find-
ing that value of community,” 
he said.

there’s a counterintuitive fac-
tor at play in this regard.

the media — both the tradi-
tional version and social media 
— are full of stories about how 
people are spending way too 
much time on Facebook, Ins-
tagram, and twitter. But many 
young people, especially young 
families, are becoming active in 
ag societies because they offer a 
chance to interact with people 
face to face, said Carson.

“ t h e  o p p o r t u n i t y  t o  b e 
engaged with your neighbour 
is one of the vital roles that our 
ag societies provide,” he said. 
“It’s that touchpoint, that cata-
lyst for community engagement 
and understanding that there is 
a greater role for us to play not 
only in our communities, but in 
society in general.”

And younger people are not 
only lending a hand but offering 
new ideas on how to freshen up 
fairs and other events.

“We’re seeing that transition of 
ag societies from where they’ve 
been successful in the past to 
where they’re going to be suc-
cessful in the future,” said Car-
son.

A list of ag societies and upcom-
ing events can be found at www.
albertaagsocieties.ca.

glenn.cheater@fbcpublishing.com

Ag societies gearing up for 
the summer — and beyond

The province’s agricultural societies have a rich and long history, but are firmly focused on the future,  
says Tim Carson, the association’s chief executive officer. Pictured here are members of the Lamont and  
District Ag Society accepting a century award at last month’s convention. PHOTO: AAAS
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INCREASE TO THE CANADIAN BEEF CATTLE CHECK-OFF
Canadian beef  producers continue to support research, market development and promotion 
for Canadian beef  and cattle through the Canadian Beef  Cattle Check-Off.

To achieve the objectives of  the National Beef  Strategy, the Canadian Beef  Cattle Check-Off  
will increase from $1 to $2.50 per head on April 1, 2018. This increase will ensure support 
of  the industry’s long-term vision of  a dynamic and profitable Canadian industry with 
sustainable beef  demand, competitiveness, productivity and connectivity.

This increase was supported by Alberta’s beef  producers in every zone at the Alberta Beef  
Producers 2015 Fall Meetings. The increase to the national check-off, along with the $2 
provincial check-off, will bring your total check-off  per head to $4.50.

The Canadian Beef  Cattle Check-Off  delivers measurable value to Canadian beef  
producers, bringing $14 in benefits for every $1 producers invest through research, market 
development and promotion initiatives across the country. 

For information on the Canadian Beef Cattle Check-Off , visit: canadabeef.ca/national-check-off . For information on the National Beef 
Strategy, and to learn more about the Canadian Beef Cattle Check-Off  increase in Alberta,  please contact Alberta Beef Producers.

Alberta Beef Producers
albertabeef.org

165, 6815 8 Street NE
Calgary, AB  T2E 7H7
(403) 275-4400

NEW GOVERNMENT DEADLINE:  APRIL 29, 2018

Register for your Carbon Credits 
today or risk losing them

CALL US TODAY:  1-855-980-8886 
info@carboncreditsolutions.ca
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5’ X 6’ 
BALING CAPACITY
CLIMBS EVEN HIGHER.
The Roll-Belt™ 560 is built to increase your baling capacity by 20% compared to 
previous models. Higher baling capacity results from these SMART, fi eld-tested 
innovations:

• Activesweep™ 82-inch pickups

•  Better windrow feeding in a wide range of 
crops and baling conditions

•  Proven combination of rolls and belts for 
fast core starts and dense, uniform bales in 
any crop

•  Simplifi ed twine and net wrapping systems

© 2014 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

5’ X 6’ 
BALING CAPACITY
CLIMBS EVEN HIGHER.
The Roll-Belt™ 560 is built to increase your baling capacity by 20% compared to 
previous models. Higher baling capacity results from these SMART, fi eld-tested 
innovations:

• Activesweep™ 82-inch pickups

•  Better windrow feeding in a wide range of 
crops and baling conditions

•  Proven combination of rolls and belts for 
fast core starts and dense, uniform bales in 
any crop

•  Simplifi ed twine and net wrapping systems

© 2014 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

The New Holland Discbine® disc mower-conditioner lets you harvest 
crops faster and produce more nutritious, high-value feed with 
quicker dry-down. Learn more about the gold standard in Discbines, 
part of the world’s best-selling line of hay and forage equipment, at 
NewHolland.com.

  

 MOST CONSISTENT, EVEN DRY-DOWN. 

  THE GOLD STANDARD
HAS BEEN RAISED.

© 2015 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by or licensed to CNH 
Industrial N.V., its subsidiaries or affiliates.

The New Holland Discbine® disc mower-conditioner lets you harvest 
crops faster and produce more nutritious, high-value feed with 
quicker dry-down. Learn more about the gold standard in Discbines, 
part of the world’s best-selling line of hay and forage equipment, at 
NewHolland.com.

  

 MOST CONSISTENT, EVEN DRY-DOWN. 

  THE GOLD STANDARD
HAS BEEN RAISED.

© 2015 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by or licensed to CNH 
Industrial N.V., its subsidiaries or affiliates.

*For commercial use only. Offer subject to credit qualifi cation and approval by CNH Industrial Capital Canada Ltd. See your New Holland dealer for details 
and eligibility requirements. CNH Industrial Capital Canada Ltd. standard terms and conditions will apply. Depending on model, a down payment may be 
required. Offer good through March 31, 2018, at participating New Holland dealers in Canada. Offer subject to change. Taxes, freight, set-up, delivery, 
additional options or attachments not included in price. © 2018 CNH Industrial America LLC. All rights reserved. CNH Industrial Capital and New Holland 

Agriculture are trademarks registered in the United States and many other countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

2017 NEW HOLLAND T5-105
$CALL

Electro Command Tractor, 4WD, Front End Loader, Grapple, Forks
2017 NEW HOLLAND BOOMER 24

$CALL
Hydro, 3pt, 2HP, 235 TL Loader

2014 CATTLELAC 410
$16,900

Right Hand discharge, 400 cu. ft.
1981 FORD TW20

$19,900
Cab heat, only 7000 hours

USED 20303 BR 780
$9,900

Standard pick up, twine wrap, gathering wheels

2006 HIGHLINE 8000 BALE PROCESSOR
$18,900

c/w feed chopper, grain tank

2017 SEGUE DEMO 7T TWIN SCREW

$44,900
dog leg conveyor, scale and weight repeater

2015 TROLIET 2400 SOLOMIX

$53,000
Tandem, 900 cu. ft. capacity, scales

GOOD SELECTION OF NEW AND 
USED SUPREME MIXERS
CALL FOR DETAILS

2017 NH WORKMASTER 50 4WD

$CALL
50HP, 3pt, c/w 611 F/E Loader
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Beef researcher mentorships availaBle
Applications for the 2018-19 term of the BCRC Beef Researcher Mentorship Program are 
now being accepted. Three researchers were selected to participate in the program this 
past year. Each was paired with two mentors — an innovative producer and another industry 
expert — for a one-year term that ends in July. The program allows researchers to establish 
partnerships in the beef industry; discuss priorities with producers and industry leaders; and 
better understand the Canadian beef value chain. More info and applications can be found at 
www.beefresearch.ca (search for ‘mentorships’). The application deadline is May 1. — BCRC

Want to tap into the european market?
The Canadian Cattlemen’s Association has resources for producers interested in exporting 
beef to Europe. That requires participating in Canada’s Growth Enhancing Product (GEP) free 
program, which also enables other market opportunities that require documented confirmation 
of the absence of growth-enhancing products. Concerns have been recently expressed by cat-
tle producers that they are unable to identify EU eligible operations. Cattle must be kept within 
the eligible supply chain and documented through “transfer certificates,” and producers must 
work with a CFIA-approved veterinarian. For more information, go to www.cattle.ca/eu. — CCA

HEARTLAND
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BY HUGH BRONSTEIN  
AND P.J. HUFFSTUTTER

ReuteRs

O n the banks of the Parana 
River, machines hum 24 
hours a day in Argentina’s 

grain ports, churning out soy-
based animal feed and shooting 
it straight into the hulls of ships 
bound for buyers worldwide.

the wind stirs up fine meal 
dust, creating a protein-filled 
haze. Rosario is the biggest soy-
crushing hub in the Americas, 
where 22 plants process 157,500 
tonnes of soybeans per day into 
soyoil and feed that fattens live-
stock in markets from the united 
Kingdom to Indonesia.

these plants are a key rea-
son why top u.s. grains mer-
chant Archer Daniels Midland 
is attempting a us$16-billion 
takeover of longtime rival and 
soy-crushing powerhouse Bunge, 
say grain executives, analysts and 
traders.

ADM and Bunge (along with 
Cargill and Dreyfus) are the ‘A’ 
and ‘B’ of the so-called ‘ABCD’ 
group of firms that dominate 
global grains trading.

ADM’s advance on the finan-
cially faltering Bunge reflects 
larger profit pressures across 
the grains sector amid a global 
glut now entering its fifth year, 
holding commodity prices at 
sustained multi-year lows. such 
conditions are widely expected 
to drive a wave of consolidation 
among agricultural firms.

ADM is the only one of the 
quartet that has no crushing 
capacity in Argentina, where 
Bunge has four plants.

“Where is the value in Bunge 
from ADM’s point of view? It 
is in south America, including 
crushing and elevator capacity in 
Argentina,” said a Buenos Aires 
market source with knowledge of 
the situation.

ADM would also take on Bunge 
assets in Brazil, which include 
factories, mills, silos, distribu-
tion centres and port terminals. 
Bunge is bigger than ADM in Bra-
zil as well as in Argentina.

Juan Luciano, the Argentina-
born CeO of u.s.-based ADM, 
told investors last month that 
ADM aims “to plug holes in our 
value chain,” although he made 
no reference to reports the firm 
has approached Bunge.

“the hole in their value chain 
is called Argentina, because ADM 
hasn’t any crushing facilities 
here,” said Buenos Aires-based 

August Remijsen, former CeO of 
trading group toepfer, which was 
recently absorbed by ADM. “the 
most efficient crushers in the 
world are located in Argentina.”

Representatives of ADM and 
Bunge declined to comment on 
the reported merger talks. Bunge 
last year turned down overtures 
from switzerland-based Glen-
core.

Argentina is the world’s top 
exporter of soymeal and soyoil, 
used for cooking and making 
biodiesel. Most is shipped from 
Rosario, located in the Pampas 
Farm Belt.

the nation’s massive soy 
crushers and grains elevators are 
right next to the deeply dredged 
Parana. the setup offers logisti-
cal advantages over the united 
states and Brazil, where mov-
ing grains involves more costly 
ground transportation and load-
ing products on and off barges.

Losses open door
Bunge, founded in 1818 in the 
Netherlands, is the world’s top 
industrial producer of soymeal 
and soyoil. But a series of losses 
have made the storied firm vul-
nerable to a takeover.

“It’s the inexorable path ahead, 

because it would be hard for 
Bunge to reverse a full year of 
losses,” said Pablo Adreani, head 
of Argentine farm industry con-
sultancy Agripac.

A r g e n t i n a  h a s  l a u n c h e d 
reforms meant to attract foreign 
investors under business-friendly 
President Mauricio Macri, who is 
lowering export taxes on soybean 
meal and soybean oil.

Bunge exported 11.2 per cent of 
the 32.8 million tonnes of soymeal 
shipped from Argentina last year, 
and 7.8 per cent of the 5.9 million 
tonnes in vegetable oils, accord-
ing to Agriculture Ministry data.

About 60 per cent of Argentine 
soyoil went to India and Bangla-
desh last year, emerging markets 
where ADM is keen to increase 
access. Both companies had 
just under a 10 per cent share 
of Argentina’s grain exports and 
combined would be the country’s 
No. 1 raw grains exporter, edging 
out COFCO-Nidera, which com-
bined early last year to capture 17 
per cent of the market.

under this scenario, Dreyfus 
would be left in the dust with 9.5 
per cent of the 2017 raw grains 
export market.

But the ADM-Bunge tie-up 
could face regulatory scrutiny 

in the u.s., where the com-
pany is already the largest grain 
merchant. the biggest overlap 
between ADM and Bunge in the 
u.s. is in grain origination and 
oilseeds processing, and regula-
tors could force ADM to divest 
substantial assets as a condition 
of approval, according to antitrust 
experts.

the firms would have to over-
come opposition from u.s. farm-
ers who fear that giving more 
market share to ADM could hurt 
wheat, corn and soybean prices, 
said Peter Carstensen, who 
teaches antitrust law at the uni-
versity of Wisconsin Law school.

the deal could also face oppo-
sition from farmer groups in key 
agricultural markets, including 

the european union, China, 
India and Brazil, he said.

Regulators in Argentina would 
also have to approve any deal. 
A spokesman for the country’s 
regulators declined to comment 
on the matter.

Ocean-going vessels can reach 
the crushing plants that dot the 
banks of the Parana because the 
river is dredged to a depth of 
at least 34 feet from the port of 
timbues, just north of Rosario, 
to Buenos Aires, 462 kilometres 
to the south.

Bunge can process 18,000 
tonnes of soybeans at its Rosario-
area facilities every day, accord-
ing to the local grains exchange 
— that’s more than us$7.3 mil-
lion worth of soybeans in 24 
hours.

Despite the industry’s sus-
tained bout with oversupply and 
low prices, the soymeal business 
has room to grow, said Adreani, 
the farm analyst. that’s because a 
growing world population — now 
approaching eight billion — will 
continue to drive demand for 
meal-fed beef and pork, he said.

“ADM is looking at the advan-
tage it would have over the 15 or 
20 years ahead,” Adreani said. 
“It’s a smart strategy.” 

Bunge’s coveted Argentina plants 
lure ADM acquisition attempt
The Latin American nation is not only a major grain producer but is a highly efficient crusher and exporter

A Bunge plant is pictured in Rosario, Argentina, February 14, 2018. PHOTO: REUTERS

The most efficient 

crushers in the world are 

located in Argentina.”

August ReMijsen
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David Derwin
Commodity Portfolio Manager

844-982-0011
dderwin@pifi nancial.com

www.commodity-options.ca

The C.R.O.P. 
Hedging Program

A proactive, real-time, integrated hedging solution delivering farm businesses a 
unique way to look beyond risk to enhance marketing returns.

•   Reduce production commitments and delivery risk

 •   Optimize your production, storage & sales decisions

 •   Capture the upside price potential you want with the downside revenue 
protection you need

For a complimentary farm revenue management assessment, contact:

Discover all your 
hedging & marketing options

Member - Canadian Investor Protection Fund

Options & futures have inherent risk; consult with a licensed 
professional commodity hedging advisor before trading, 
connect with me at 844-982-0011.

staff

I t’s got no new nuggets spe-
cifically for crop or livestock 
producers, but the recent 

federal budget includes the end 
results of last year’s consultations 
— and backlash — on corporate 
taxation.

Finance Minister Bill Mor-
neau’s 2018 budget proposes a 
couple of new limits on Cana-
dian-controlled private corpo-
rations’ (CCPC) ability to benefit 
from a lower tax rate on passive 
investment income.

Morneau last July had pro-
posed that savings — if held 
as passive investments within 
CCPCs — would be “taxed in a 
manner that is equivalent to sav-
ings held directly by individuals.”

Farm groups objected at the 
time, describing passive invest-
ments as “vital” to farmers in 
managing year-over-year risks 
due to weather or market vola-
tility.

Due to such concerns raised 
during public consultations 
last summer, Morneau stepped 
back from that proposal last fall.

As the budget noted, tax experts 
in last year’s consultations sug-
gested the main reason for the 
use of private corporations as a 
tax planning tool was “the signifi-
cant difference between personal 
tax rates and the low small busi-
ness tax rate.”

Thus the new budget proposes 
that if a corporation earns over 
$50,000 of passive investment 
income in a given year, the 

amount of income eligible for 
the small-business tax rate will 
be “gradually reduced.”

The small-business deduction 
limit would be reduced by $5 for 
every $1 of investment income 
above the $50,000 threshold, cut-
ting the business limit to zero at 
$150,000 of investment income.

The budget’s proposal marks 
“an important departure” from 
last July’s proposal, the govern-

ment said, in that the budget 
plan doesn’t directly affect taxes 
on passive investment income. 
Also, no existing savings will 
face any additional tax on with-
drawal.

The budget also proposes that 
CCPCs will no longer be able 
to get refunds of taxes paid on 
investment income while dis-
tributing dividends from income 
taxed at the general corporate 

rate. Refunds will continue to 
be available when investment 
income is paid out.

Until now, any taxable divi-
dends a private corporation 
pays out could trigger a refund of 
taxes paid on investment income, 
regardless of where the dividend 
came from.

Both measures, the govern-
ment said, will apply in taxation 
years that begin after 2018. The 
two measures, along with new 
rules on income sprinkling, are 
expected to raise $925 million 
per year for the government by 
2022-23.

Budget documents empha-
sized that for a farm operating as 
a CCPC, investment income from 
the AgriInvest program — which 
includes matching government 
contributions — is not consid-
ered passive income and won’t 
be affected by the new rules.

The budget proposals on pas-
sive investments are targeted, the 
government said, to affect less 
than three per cent of CCPCs, 
or about 50,000 private corpora-
tions.

Canadian Federation of Agri-
culture president Ron Bonnett 
said his organization “is pleased 
that changes regarding passive 
investment incomes have been 
further clarified. However, more 
time is needed to review the leg-
islation with more scrutiny.”

Budget expenses
The budget doesn’t include any 
specific additional measures for 
the federal Agriculture Depart-
ment,  holding i ts  program 
expenses at $2.4 billion for 2018.

Noting “few mentions” of 
agriculture in Morneau’s budget 
speech and documents, Bonnett 
said his organization is “disap-
pointed that the government 
hasn’t directly followed up on 
the vision from last year’s bud-
get, which set ambitious targets 
to grow the industry for the ben-
efit of all Canadians.”

However, Bonnett said, the 
budget’s “continued focus on 
research and innovation” is posi-
tive.

On the research front, the budget 
announced Phase 1 of “an ambi-
tious plan to renew federal labora-
tories,” offering up $2.8 billion over 
five years, starting in 2018 –19, for 
construction of “multi-purpose, 
collaborative, federal science and 
technology facilities.”

Specifically, the government 
said, “rather than work in silos, 
this new approach to federal sci-
ence and discovery will look to 
bring together federal scientists 
and science facilities across gov-
ernment including Agriculture 
and Agri-Food Canada, Natural 
Resources Canada, Fisheries and 
Oceans Canada, Environment 
and Climate Change Canada, the 
National Research Council and 
others.”

The budget also sets aside $100 
million over five years for the 
Strategic Innovation Fund with a 
“particular focus on supporting 
projects that relate to (low Earth 
orbit, or LEO) satellites and next-
generation rural broadband.”

LEO satellites, the government 
said, “can receive and transmit 
data with significantly improved 
response times” and help provide 
internet services across “challeng-
ing landscapes” at lower costs than 
fibre-optic lines.

The budget also commits $4.3 
million over five years, starting in 
2018 –19, to “support the reopen-
ing” of penitentiary farms at the 
Joyceville and Collins Bay Institu-
tions at Kingston, Ont.

The farms are to be run by 
Corcan, a rehabilitation program-
ming agency of the Correctional 
Service of Canada (CSC).

The government in mid-2016 
announced a feasibility study on 
reopening the Kingston farms, 
which the previous Conservative 
government had wound down in 
2009. An advisory panel, including 
four eastern Ontario farmers, was 
set up last spring to further explore 
the idea of reopening farms at the 
sites.

The budget also pledged $194.1 
million over five years toward a 
“robust compliance regime” to 
protect and enforce rights for tem-
porary foreign workers (TFWs) in 
Canada, including unannounced 
inspections and “ongoing collec-
tion of labour market information 
related to open work permits.”

The budget further proposes $3.4 
million over two years for a pilot 
program developing a “network 
of support organizations” for TFWs 
dealing with “potential abuse by 
their employers.”

New rules on passive 
investment arrive in budget
CFA pleased that government backs down on controversial tax plan, but pans lack of ag measures

Finance Minister Bill Morneau has backed off on a plan to tax passive investments in a private corporations —  
a move that could have affected many farmers. REUTERS/CHRiS WATTiE

The budget’s proposal 

marks “an important 

departure” from last 

July’s proposal, the 

government said, in  

that the budget plan 

doesn’t directly affect 

taxes on passive 

investment income. 
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Searching 
for Equipment?

AgDealer MOBILE PUTS 
IT ALL IN YOUR HANDS.

With the AgDealer Mobile App 
for IOS and Android devices.

AgDealer 
IT ALL IN YOUR HANDS.

With the AgDealer Mobile App
for IOS and Android devices.

  Search over 30,000 
equipment listings!

  Browse your specifi c 
search results instantly!

 Email or call the seller 
directly – and save 
your results!

Or visit agdealermobile.com for download details.

Why wait and 
miss a deal!? 

Start your search now! Scan the 
code below to download the app. 

BY ALEXIS STOCKFORD
Staff

C anadian cattle breeders 
should be on their guard 
after reports of an online 

scam.
the Canadian Beef Breeds 

Council issued a warning after 
numerous producers reported fake 
emails looking to set up a sale, then 
requesting a refund before cheques 
clear.

“It’s generally pretty high dollar 
values, so it gets the people excited 
that they’ve got a good lead,” said 
Michael Latimer, executive direc-
tor of the Canadian Beef Breeds 
Council.

Scammers pose as staff of real 
companies and send a fraudulent, 
but valid-looking, cheque. they 
then contact producers after the 
cheque is deposited, but before it 
clears, requesting a partial refund. 

“they expect that the producer 
would then wire transfer a portion 

of that money back to them and, of 
course, the original cheque doesn’t 
clear and (the producer) is out the 
money they’ve sent back,” Latimer 
said.

at least half a dozen produc-
ers across Western Canada have 
reported the scam, but many 
more may have received fraudu-
lent emails, said Bruce Holmquist, 
general manager of the Canadian 
Simmental association.

“On the other side of things, it’s 
identity theft,” he said. “they are 
under the disguise of real com-
panies with real people, so if you 
Google or do a LinkedIn (search) or 
something like that, you’re likely to 
find who they claim to be.”

the Canadian Beef Breeds Coun-
cil has yet to hear of any commer-
cial breeders impacted, although 
Latimer said many of Canada’s 
main breeds, including Simmen-
tal, angus and Limousin, have been 
affected.

the scam has also been circulat-
ing longer than first thought, Lat-

imer added. Reports have heated 
up recently, although the council 
says it has now heard of produc-
ers receiving emails as far back as 
a year ago.

Holmquist warned that scammers 
may frame the refund as miscom-
munication within a company, 
such as the company having inad-
vertently overbought.

“If it looks too good to be true, 
it probably is,” he said. “ask ques-
tions... if they don’t ask for things like 
birth weights on an animal or some 
kind of performance information, 
that ought to be a red flag, too.”

a cheque may take up to 10 busi-
ness days to clear even after it has 
been processed by the farmer’s 
bank, he added.

Latimer also advised due diligence 
on all transactions, both to avoid 
fraud and issues such as late pay-
ments.

“Don’t send money out if you 
haven’t received it or don’t release 
your cattle to people until you know 
you actually have the money in your 
bank account,” he said.

Police have been contacted about 
the scam.

astockford@farmmedia.com

Email scam targets beef breeders
Scammers pose as legitimate buyers offering a high price,  
but request a refund before payments clear

“They are under 

the disguise of real 

companies with real 

people, so if you Google 

or do a LinkedIn (search) 

or something like that, 

you’re likely to find who 

they claim  

to be.”

Bruce 
Holmquist

BriefS

Maple Leaf 
quarterly profit 
beats estimates

Better pricing and high 
demand for its prepared 
meats and plant-based pro-
tein foods boosted the prof-
its of Maple Leaf foods.

the company, one of 
the country’s biggest pork 
processors, is focusing on 
expanding into new busi-
nesses in the United States. 
Its latest acquisition was the 
US$120-million purchase of 
vegan foods company field 
Roast Grain Meat.

Maple Leaf said sales in 
the reported quarter rose 
nearly six per cent to $876.8 
million. However, gross 
margins fell 14 per cent on 
higher costs.

Net earnings fell to $59.1 
million, or 45 cents per 
share, in the fourth quarter 
ended Dec. 31, from $76.2 
million, or 56 cents per 
share, a year earlier.

Excluding items, the 
company earned 41 cents 
per share, beating analysts’ 
average estimate by two 
cents. — Reuters

Deadly swine fever 
prompts cull of wild 
boars in Germany
Germany is allowing hunt-
ers to shoot wild boar year 
round to stop the animals, 
which can carry african 
swine fever and be passed 
on to farm pigs.

While no case has yet 
been detected in Germany’s 
wild boar population, the 
spread of the disease in 
eastern Europe is causing 
immense concern in Ger-
many, whose pork industry 
has seen huge growth in 
exports to countries includ-
ing China.

the swine fever virus is 
harmless to humans and 
other animals, but kills 
wild boar and farm pigs in 
almost all cases within 10 
days. a single case of the 
highly contagious disease 
could trigger mass culls.

animal protection group 
PEta criticized the cabi-
net’s decision, saying the 
German government was 
subordinating animal wel-
fare to economic interests.

“the de facto cancel-
ling of the off-season will 
cause great animal suffer-
ing, because the young are 
dependent on their mother 
during the rearing phase,” 
PEta said in a statement. 
“Countless piglets will 
starve to death.”

Infected wild boars have 
been found in the Czech 
Republic and Poland, while 
backyard pigs with the dis-
ease were found in Romania 
in January.

German farmers have 
called for 70 per cent of the 
country’s relatively large 
wild boar population to be 
culled. — Reuters
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SEE Technology TOUCH Innovation BE Empowered

DecisionsDecisionsFieldDecisionsDecisionsDecisionsFieldFieldFieldFieldFieldFieldare made in the
July 17–19, 2018 

15 min. NW of Saskatoon on Hwy. 16
SEE the latest farm technology up close 
and in action on 320 acres.

TOUCH interactive exhibits, field equipment demos 
and live crop plots in a real, agricultural setting.  

BE empowered to make informed decisions 
about your farm operation. Visit our website  
or call 1-800-563-5441 for more details.

Save the date for western Canada’s 
fastest-growing, outdoor farm expo! 

With over 400 exhibitors, daily 
demonstrations, test plots  

and much more! 

Ag in Motion aginmotion.ca@aginmotion 1-800-563-5441@aginmotion info@aginmotion.ca

By Alex Binkley
AF contributor

V ets and feed mill operators 
are working on a plan to 
reduce the use of livestock 

medications and collect data to 
show that progress is being made.

the efforts are part of the Pan-
canadian framework to reduce anti-
microbial resistance, which comes 
into effect Dec. 1. the framework is 
part of an international campaign 
to reduce the use of human crucial 
medicines in treating livestock and 
companion animals to try to slow 
the spread of antimicrobial resis-
tance. Without action, the World 
Health organization fears 10 million 
people could die annually by 2050 
from diseases resistant to existing 
medicines, surpassing deaths from 
cancer.

the framework will require medi-
cines to be administered to livestock 
under veterinary supervision as 
of Dec. 1 (and has already ended 
the importation of antimicrobial 
drugs for livestock). to make that 
approach work, feed mills need to 
be involved so they supply treated 
feed only when needed.

Vets, feed mill representatives, 
commodity groups and government 
officials recently met to draft a plan, 
said Duane Landals, past president 
of the canadian Veterinary Medical 
Association.

“We have reached a common 
goal on how the new system should 
operate,” he said. 

However, making the system 
work smoothly will require a lot of 
work on collecting data on the use of 
medicine usage and educating vets 
and producers on the new system.

“We have already seen reductions 
in the use of medicine in livestock 
production as farmers respond to 
what processors and retailers want,” 
he said.

once funding is secured for a 
data-collection model, a number 
of veterinary firms have offered to 
test drive the system with clients, 
he said. there is also a lot of work 
to be done on the use of medicine in 
livestock production and ensuring 
farmers have medicated feed when 
they need it.

Later this year Health canada is 
to announce specific commitments 
and measurable outcomes for the 
Pan-canadian framework. Health 
canada says antimicrobials “are an 
essential tool against infections in 
both humans and animals, but they 
are losing their effectiveness more 
quickly than we are identifying and 
developing new drugs or other treat-
ments.”

the new framework will allow 
manufacturers to import and sell 
low-risk veterinary health products 
such as vitamin and mineral supple-
ments, for companion and food-
producing animals. these treat-
ments can keep animals healthy 
and may reduce the need for anti-
microbials, it said.

Vets, feed mills, and livestock groups 
working on drug-reduction plan
Canada is part of an international effort to reduce antimicrobial use — and prove it’s making progress

Canada has pledged to cut antimicrobial use and that will require a co-ordinated effort in the livestock sector. FILE PHOTO

“We have reached a 

common goal on how 

the new system should 

operate”

Duane LanDaLs



53ALBERTAFARMEXPRESS.CA  •  MARCH 12, 2018

Gain a new perspective on your farm, your family 
and your future with this informative video series 
from Farm Credit Canada.

Current AGCanadaTV topics include:

 Exchange Rates and Their E	 ect on Canadian Exports
  J.P. Gervais, explains the relationship between exchange rates and 

Canadian exports and why Canada remains competitive despite the 
declining dollar.

 Ag Industry Scores Viral Victory
  Greg Peterson, from Peterson Farm Brothers, discusses his success 

using various forms of social media to promote agriculture.

 5 Keys to a Successful Agribusiness
  Kevin Stewart helps you focus on your farm’s future with these 

five tips for successful agribusiness.

Watch AgCanada TV and be inspired

Start watching: www.agcanada.com/video

FCC Chief Agricultural Economist, J.P. 
Gervais, explains the predicted ups and 
downs of the 2016 Canadian economy and 
their e� ect on the agriculture industry.

INFORMATIVE:

Sylvain Guimond, best-selling author and 
sports psychologist, shares 6 strategies for 
leading a successful life.

INSPIRATIONAL:

AGCanadaTV is sponsored by

AgCanada TV web series informs and motivates farmers 

Watch all 
the episodes 

Now!

AlbertA Forestry And 
Agriculture

N ew fact sheets on plant 
growth regulators and crop 
varieties are now available.

Plant growth regulators (PGRs) 
are synthetic compounds that can 
modify plant growth and develop-
ment by altering plant hormonal 
activity. While PGRs are popular in 
other regions of the world like West-
ern Europe, their use in Western 
Canada is relatively new.

“The plant growth regulators that 
we are interested in western Cana-
dian cereal production are the ones 
that produce shorter stems that 
reduce lodging and to maintain 
grain yield and some of the harvest-
ing headaches that come along with 
lodging,” said provincial agronomy 
research scientist Sheri Strydhorst. 

“Lodging is a major production 
constraint in high-yield environ-
ments in Alberta, particularly the 
irrigated areas or any areas where 
they’re pushing fertility and have 
good moisture conditions.”

The fact sheet Plant Growth Reg-
ulators: What Agronomists Need to 
Know looks at how PGRs perform 
on different crop species and differ-
ent crop cultivars. It also goes into 
some of the plant physiology, and 
how PGRs change that to achieve 
shorter crops.

“Crop staging is absolutely 
critical with plant growth regula-
tors,” said Strydhorst. “So this fact 
sheet gives a guide for growers 
and agronomists as to what those 
growth stages are so that they can 
be applied properly.”

The fact sheet also touches on 
why PGRs are not used on more 
acres in Western Canada. It also 
includes information about Ethrel 
and Manipulator, and the registra-
tion status of a new plant growth 
regulator coming down the pipe-
line.

“This fact sheet is one of those 
tools to give growers and agrono-
mists some of that knowledge and 
help them be more confident in 
their use of plant growth regula-
tors,” said Strydhorst, who coau-
thored the fact sheet with Linda 
Hall from the University of Alberta 
and Laurel Perrott from Lakeland 
College.

Three crop varietal fact sheets are 
also available.

“Varieties of Cereal and Oilseed 
Crops for Alberta provides informa-
tion on cereal and oilseed variety 
performance within Alberta and 
northeastern British Columbia,” 
said crop research technologist 
Alex Fedko. “Important agronomic 
characteristics and disease resis-
tance information are provided for 
varieties of wheat, barley, oat, rye, 
triticale, flax and canola.”

Varieties of Pulse Crops for 
Alberta provides information on 
pulse variety performance within 
Alberta and northeastern British 
Columbia. Important agronomic 
characteristics and disease resis-
tance information are provided for 
varieties of field pea, chickpea, lentil, 
fababean, dry bean, and soybean.

“An important component of 
the annual feed supply for Alber-
ta’s cattle producers comes in the 
form of silage, greenfeed and swath 
grazing,” said Fedko. “As evidenced 
in Silage Varieties for Alberta, the 
selection of varieties that pro-
duce the highest forage yield and/
or nutritional quality becomes 
increasingly important.”

The fact sheets can be found at 
www.agriculture.alberta.ca or by 
calling 780-427-0391 (search for 
‘crop publications’ and scroll down 
the list).

Get the lowdown on plant growth 
regulators and crop varieties
PGR fact sheet looks at lodging and staging while crop fact sheets examine performance in Alberta

Three crop varietal  

fact sheets are  

also available.
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•	 MARKET	INSIGHTS
	 Newsletter	Monday	to	Friday

•	 WEEKLY	WRAP	UP
	 Each	Saturday

•	 DAILY	AG	NEWS
	 Keep	up	to	date	on	the	stories		
	 impacting	Canadian	agriculture 

• PODCASTS
	 Twice	daily	reports,	offering	an	opening	
	 and	midday	look	at	commodity	markets

• BREAKING	NEWS
	 And	alerts

MarketsFarm	delivers	markets	analysis,	
news,	commentary	and	strategic	advice,	
straight	to	your	smartphone.		

We	can	help.	Take	the	complexity	out	of	
understanding	commodity	market	signals	and	
what	to	do	about	them.	Put	our	team	to	work	
for	your	farm	operation.	

P O W E R I N G  I N F O R M E D  D E C I S I O N S

KICK OUR TIRES! Try	us	free	for	30	days!		Visit		
marketsfarm.com	for	details

Make sense of market  
complexity and optimize your 

farm’s profitability.

TOUGH SLEDDING

Zuni, an Australian shepherd, 
struggles to plow through a  
snowdrift on a ranch near 
Millarville. While the daylight 
is lengthening, the snow is not 
letting up, as much of Alberta 
continues to receive precipitation 
and colder-than-seasonal 
temperatures. PHoTo: WEndy dudLEy

STAFF

Dow Chemical and DuPont’s com-
bined agriculture chemical and seed 
businesses will take a new name 
when it is spinned off from the 
merged parent firm next summer.

DuPont Crop Protection, DuPont 
Pioneer and Dow AgroSciences, will 
rebrand as Corteva Agriscience after 
its spinoff, expected by June 1 next 
year.

The name, to be pronounced 
coreTAYvah, combines cor and teva, 
a Latin root word for “heart” and a 
Hebrew word for “nature” respec-
tively.

DowDuPont earlier unveiled a 
combined premium seed brand, 
Brevant, which will replace the 
Dow Seeds brand in Canada and 
some countries in Europe and the 
Coodetec and Biogene brands in 
Brazil this year. The merged com-
pany billed Corteva as “a market-
shaping, stand-alone agriculture 
company with leading positions in 
seed technologies, crop protection 
and digital agriculture.”

Corteva’s corporate headquar-
ters will be in Wilmington, Dela-
ware, with “global business cen-
tres” in Johnston, Iowa, and in 
Indianapolis.

Apart from its ag business, 
DowDuPont also announced its 
materials science division, when 
spun off, will be branded as Dow, 
with the Dow diamond as its logo. 
The specialty products division, 
when spun off, will go with the 
DuPont brand. — Staff

Dow, DuPont 
pick new  
married name for 
agribusiness

DuPont Crop Protection, 

DuPont Pioneer and 

Dow AgroSciences, will 

rebrand as Corteva 

Agriscience.



55ALBERTAFARMEXPRESS.CA  •  MARCH 12, 2018

MACK AUCTION CO. presents a Land and 
Farm Equipment Auction for Briercrest 
Farms, Jim and Larry Willoughby 
306-695-0590 or 306-695-0228, Saturday 
April 14th, 2018 at 10:00AM. Directions 
from Sintaluta, SK: 1 mi West on Hwy #1. 
Watch for signs! Live internet bidding with 
Mack Live www.mackauctioncompany.com 
Two quarters of heavy farmland in the RM 
of Indian Head. SW-04-18-11-W2 and 
NW-04-18-11-W2. Case/IH 9370 4WD 
tractor, 4857 hrs.; 2012 Case/IH Puma 
125 FWA tractor w/CIH L760 FEL and 
3PTH; Deutz D5207 yard tractor with Ezee-
On FEL & 3PTH; Deutz DX710 tractor; 
2012 Case/IH SP combine with 2016 CIH 
Master PU header, showing 1275 threshing 
hrs.; 1986 Case/IH 1680 SP combine, 
4306 hrs, 30’ Honeybee 94C straight cut 
header with UII PU header; 2006 West-
ward 9250 SP swather w/30’ MacDon 972 
draper header with belly mount swath roll-
er; Case 25’ PTO swather, poly swath roll-
ers; 2009 Apache 90’ AS715 sprayer, 1395 
hrs, sectional control; Michelin 650/65R42 
tires & rims; High clearance hydraulic jack; 
1000 gal. poly water tank; Polywest chem 
manager; Chemical transfer pump; 40’ 
Bourgault 8810 seeding tool w/Bourgault 
5250 air cart w/poly packers; Pattison 
1625 gal. liquid fertilizer cart w/new pump 
and motor; 60’ Bourgault 7200 heavy har-
row w/hydraulic tilt and pressure; 36’ Co-
op Implements cultivator; Laurier 60’ tine 
harrows and packers; 2 CCIL 15’ discers; 
1998 Volvo highway tractor with mid rise 
sleeper; 2002 Castleton 36’ tandem axle 
grain trailer with 2 compartments; 1986 
GMC 7000 grain truck w/Del box, 30,690 
kms.; 1999 Dodge Ram 1500 truck; 1972 
Ford 500 2 ton grain truck; 2009 Fastline 
24’ tandem axle gooseneck trailer, 7000 lb. 
axles; Case/IH 8465 round baler; NH 116 
haybine; NH 1033 bale wagon; Reins 6-13 
bumper pull stock trailer; Quantity of bale 
feeders; Wheatheart 10-61 mechanical 
swing auger; Brandt 8-50 auger w/Trakker 
II mover; Pool 8-50 PTO auger; Johnson 
J10-07 transfer auger; Eight 3200 bushel 
Westeel 1505 hopper grain bins; 15 West-
eel 2000 bu. hopper grain bins; Westeel 
4500 bu. hopper grain bin; Goebel 3200 
bu. hopper bin; 2 Goebel 2600 bu. bins on 
wood floor; Lode-King 1400 & 1600 bushel 
hopper bins; 2 Westeel 900 bu. hopper 
bins; Rosco 1350 & 1750 bu. bins on wood 
and cement; 71 ton fertilizer hopper bin; 
80 ton liquid fertilizer hopper bin; 80 ton 
flat bottom liquid fertilizer tank; Leon doz-
er blade; 3 PTH 258 rototiller; Trimble EZ-
Guide 500; EZ-Steer 500 GPS; 1000 gallon 
fuel tank with pump; Slip tank and electric 
pump; Labtronics 919 moisture tester; So-
lar & electric fencers, plus so much more! 
Visit: www.mackauctioncompany.com for 
sale bill and photos & join us on Facebook. 
Info. 306-421-2928 or 306-487-7815 
Mack Auction Co. PL 311962.

CARNEGIE MEDICAL SUPPLIES: We have a
new 2nd location in Saskatoon, 5-3110 8th
St. E. Come see us today for all your wound
care, ostomy, urological, compression and
mobility needs. Please call 306-952-2707,
306-668-3998, carmedical@sasktel.net
www.carmedical.ca

IN SEARCH OF. Estate of the late No-
reen Taber Wilkins. To whom it may 
concern,  please be aware that in the pro-
cess of the settlement of the estate of the 
late Noreen Taber Wilkins, residing in her 
lifetime in Melbourne, province of Quebec, 
JOB 1XO, deceased on August 16th, 2017 
in Sherbrooke, province of Quebec, Cana-
da, we are presently searching for her 
daughter. If you are the concerned person, 
or if you have information concerning her 
said daughter, PLEASE contact Maître De-
nis Tanguay, Notary at 92 Main Street 
North in Richmond, province of Quebec, 
Canada J0B 2H0 or call 819-826-5322.

NEW RENEWAL PERIOD April 2018. A
current environmental farm plan will be
required for some ag funding programs in
Alberta. 780-612-9712, Learn more at:
albertaefp.com/program-updates

AERONCA SEDAN, 4235 TTAF, 1677 SMOH  
120 hrs. on new top, complete air frame 
restoration 2007, all AD’s up to date, and 
borer prop, many new parts, $45,000. 
Floats available, for more info call 
780-808-7094, St. Paul, AB.

FOR SALE: (5) Massey 65 tractors. (2) gas, 
(3) diesel, high/low transmission, $5000 
for all. 306-549-4073, Hafford, SK.

WANTED: OLD DEUTZ TRACTOR, 65-
F4L514, 8005, 130-06 DX, 230, 250, 4.30. 
750-927-7519, Leedes, ON.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

FORD TRACTOR PARTS. Specializing in 
8N, 9N, and 2N tractor parts and engine 
kits. Plus all other Ford models and other 
makes. Manuals. Call 1-800-481-1353. 
www.diamondfarmtractorparts.com

Round up the cash! Advertise your unwanted 
equipment in the Alberta Farmer Express 
classifieds.

Stretch your advertising dollars! Place an ad 
in the classifieds. Our friendly staff is waiting 
for your call. 1-800-667-7770.

ANTIQUE TRACTORS: 1923 Rumely 20-
40;1925 Case 18-32; 1929 Case 25-45;
1946 JD AR. 604-798-2027, Chilliwack, BC.

NEW TRACTOR PARTS. Specializing in 
engine rebuild kits and thousands of other 
parts. Savings! Service manuals and de-
cals. Steiner Parts Dealer. Our 43rd 
year! www.diamondfarmtractorparts.com 
Call 1-800-481-1353.

FOR SALE: 1957 GMC 1 ton, duels, hoist 
and flat deck, $2500; 1951 Ford 1/2 ton, 
partially restored, $3000. 306-549-4073, 
Hafford, SK.

WANTED: 1968 Dodge Coronet or Charg-
er, in any condition. Call 306-536-6693, 
Sedley, SK.

Farming is enough of a gamble, advertise in 
the Alberta Farmer Express classified section. 
It’s a sure thing. 1-800-667-7770.

1984 CHEVROLET 1/2 TON, 26,000 miles, 
Arizona truck, very nice, $9000. Call Rick, 
306-734-7721, Craik, SK.

RARE 1949 CHEVY pickup, deluxe cab, 
chrome pkg., corner windows, limited pro-
duction run. 306-338-2750, Wadena, 
SK.

JIM’S CLASSIC CORNER - We buy or sell 
your classic/antique automobile or truck. 
Call 204-997-4636, Winnipeg, MB.

CANADA’S LARGEST & Finest Antique 
And Modern Gun Show, Calgary, AB, 
BMO Centre, Stampede Park, March 30th 
& 31st. Friday: 9:30-5:00, Sat: 9:30-4:00. 
Admission $10; 2 day pass, $15. Women & 
children under 12 free. 403-771-8348,  
email: aacca.arms.show@gmail.com

WANTED: TRACTOR MANUALS, sales bro-
chures, tractor catalogs. 306-373-8012, 
Saskatoon, SK.

LOOKING FOR: STAND UP GRAVITY flow 
gas pump glass cylinder, 306-824-4711, 
Mayfair, SK.

AGRO WESTERN - AUCTION RESULTS! 
Auction season is here. Know your equip-
ment values! See our website for one stop 
auction pricing, www.agrowestern.com

AUCTION SALES, PROFESSIONAL farm
equipment & farmland auctioneer. Winker,
MB. 204-325-4433, www.billklassen.com

2S AUCTIONEERS LTD. Online Timed
Auctions. Sales closing weekly w/2 or
more sales/week. Auction items of all types
from antiques to shop tools, farm equip-
ment, comics, jewellery to coins & other
currency. Large selection of vintage model
trains, shaving razors and more! Located
522 Grand Ave., Indian Head, SK. Call Brad
306-551-9411, view & bid at our website:
www.2sauctioneers.ca PL# 333133

ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied 
Transmissions Calgary, 1-888-232-2203;  
Spectrum Industrial Automatics Ltd., 
Blackfalds, AB., call  1-877-321-7732.

WRECKING LATE MODEL TRUCKS: 1/2,  
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins, 
Chev and Ford diesel motors. Jasper Auto 
Parts, 1-800-294-4784 or 1-800-294-0687.

WRECKING TRUCKS: All makes all 
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com  
Wrecking Dodge, Chev, GMC, Ford and 
others. Lots of 4x4 stuff, 1/2 ton - 3 ton, 
buses etc. and some cars. We ship by bus, 
mail, Loomis, Purolator.  Lloydminster, SK.

SASKATOON TRUCK PARTS CENTRE 
Ltd. North Corman Industrial Park.  
New and used parts available for 3 ton 
trucks all the way up to highway tractors, 
for every make and model, no part too big 
or small. Our shop specializes in custom 
rebuilt differentials/transmissions and 
clutch installations. Engines are available, 
both gas and diesel. Re-sale units are on 
the lot ready to go. We buy wrecks for 
parts, and sell for wrecks!  For more info. 
call 306-668-5675 or 1-800-667-3023. 
www.saskatoontruckparts.ca  DL #914394

WRECKING VOLVO TRUCKS: Misc. axles 
and parts. Also tandem trailer suspension 
axles. Call 306-539-4642, Regina, SK.

ONE OF SASK’s largest inventory of used 
heavy truck parts. 3 ton tandem diesel mo-
tors and transmissions and differentials for 
all makes! Can-Am Truck Export Ltd., 
1-800-938-3323.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought 
for wrecking. 306-771-2295, Balgonie, SK.

WRECKING SEMI-TRUCKS, lots of parts. 
Call Yellowhead Traders. 306-896-2882, 
Churchbridge, SK.

2015 WILSON all aluminum tri-axle, 3 
hoppers, very low mileage, exc. cond., 
$58,000. 780-787-0347, Vermilion, AB.

2008 CONVEY-ALL CST-32, 4 comp, farm-
er owned, 1 owner, exc. cond., air ride.  
semlerfarms.com 780-206-1234, Barrhead.

2002 DOEPKER TANDEM AXLE grain 
trailer, new Michelin 24.5 tires, repainted 
& refurbished, new alum. slopes, Call Hen-
ry at 403-588-0958, Alix, AB.

HOT DEAL! New 2018 Berg’s 45’ tri-axle,  
air ride, 98”H, gauges, tarp, loaded, financ-
ing, $51,900. 306-563-8765, Canora, SK.

2002 CASTLETON 36’ tandem axle, 2 com-
partments. Briercrest Farms Farm Equip-
ment Auction, Saturday April 14th, 2018, 
Sintaluta, SK. For sale bill & photos visit: 
www.mackauctioncompany.com join us on 
FB. Info. 306-421-2928 or 306-487-7815 
Mack Auction Co. PL 311962.

2014 10” HOPPER AUGERS with remotes. 
Purchased new, never used.  
306-536-1699, Edenwold, SK.

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims, 
and trailer sales. Epoxy paint. Agriculture 
and commercial. Satisfaction guaranteed. 
306-744-7930, Saltcoats, SK.

750 BU. J&M grain trailer, good strong 
trailer, $12,000 OBO. Call 306-726-3203, 
Raymore, SK.

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do  
metal and fiberglass repairs and integral to 
daycab conversions. Sandblasting and 
paint to trailers, trucks and heavy equip. 
Endura primers and topcoats. A one stop 
shop. Norm 306-272-4407, Foam Lake SK.

DELIVERY AVAILABLE ON ALL TRAIL-
ERS. Full line-up of Wilson Trailers also 
available in BC! Call for more info on get-
ting a trailer delivered to you! With almost 
2 decades of Sales & Service, we will not 
be undersold! Call 1-888-641-4508, Bassa-
no, AB., www.desertsales.ca

24’ GOOSENECK 3-8,000 lb. axles, $7890; 
Bumper pull tandem lowboys: 18’, 16,000 
lbs., $4750; 16’, 10,000 lbs., $3390; 16’, 
7000 lbs., $2975, 8000 lb Skidsteer, $1990 
Factory direct. 1-888-792-6283. 
www.monarchtrailers.com

TANKERS, stainless steel or galvanized, 2 
& 3 axle, 4000-8000 gal, $10,000-$20,000, 
306-563-8765, Canora, SK.

BEHNKE DROP DECK semi style and 
pintle hitch sprayer trailers. Air ride, 
tandem and tridems. Contact SK: 
306-398-8000;  AB: 403-350-0336.

130 MISC. SEMI TRAILERS, flatdecks, 
lowbeds, dump trailers, jeeps, tankers, etc. 
Check www.trailerguy.ca for pictures 
and prices. 306-222-2413, Saskatoon, SK.

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now 
own the best. Hoffart Services, Odessa, SK. 
306-957-2033 www.precisiontrailers.ca

1995 DOEPKER 48’, 102”, tandem machin-
ery trailer, single drop, hyd. tail/flip, alum. 
outriggers, 12,000 lb. winch, good cond., 
$30,000. A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

1999 DOEPKER SUPER B Flatdecks, 2003 
Quick Draw tarp system, rakes and tires 
75%, 24.5 alum. rims, four large storage 
boxes, $28,500 OBO. Call 306-547-8419 or 
306-547-5404, Preeceville, SK.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2011 Lode-King Trombone step deck trail-
er. Call Larry, 306-865-7660, Lic# 334832.

WIDOW MUST SELL: Navy blue 2013 
Dodge Ram, 4x4, 4 door, 43,000 km, fen-
der flares, box liner, excellent condition, 
$24,900 OBO. 306-698-2626, Wolseley, SK

2015 RAM 3500, dually, 4x4, diesel, fully 
equipped for RV hauling w/job, 270,000 
km, $42,500 OBO 306-561-7733 Bladworth

2007 KENWORTH T800; 2005 IHC 9200; 
2007 Macks. All with Eaton AutoShift, new 
CIM grain boxes, new Sask. safeties. Call 
Allan at: 306-270-6399, Saskatoon, SK.  
Website: 78truxsales.com  DL#316542

REMOTE CONTROL ENDGATE AND 
hoist systems can save you time, energy 
and keep you safe this seeding season. 
Give Kramble Industries a call at 
306-933-2655, Saskatoon, SK. or visit us 
online at: www.kramble.net
1986 GMC 7000 grain truck with Del box, 
30,690 kms. Briercrest Farms Farm Equip-
ment Auction, Saturday April 14th, 2018, 
Sintaluta, SK. For sale bill & photos visit: 
www.mackauctioncompany.com Info at 
306-421-2928 or 306-487-7815, Mack 
Auction Co. PL 311962. Join us on FB!

DODGE GRAIN TRUCK: 1974, 2 ton, 4 
spd., 318, 920 rubber all around, steel box. 
Open to offers or willing to take tractor on 
trade. Call 306-460-9027, Flaxcombe, SK.

2007 MACK GRANITE, 380 Mack, 13 spd., 
heavy axles, long enough for grain box, 
gravel or decks, clean western truck, last 
year before all of the emissions $26,000 
OBO. Neil 306-231-8300, Humboldt, SK.

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David 
306-887-2094, 306-864-7055, Kinistino, 
SK. DL #327784. www.davidstrucks.com

ALLISON AUTOMATIC TRUCKS: Several 
trucks with auto. trans. available with C&C 
or grain or gravel box. Starting at $19,900;  
Call K&L Equipment, 306-795-7779, Itu-
na, SK. DL #910885.  ladimer@sasktel.net

2005 KENWORTH, 475 HP C13 Cat, 10 spd.,
AutoShift, 20' B&H, fresh safety, $62,000
OBO. 780-808-9778, Lashburn, SK.

1979 MACK TANDEM, R600 21' grain box,
300 HP, 10 speed, 3rd axle air lift, safetied,
$20,000. 204-324-9300 or 204-324-7622,
Altona, MB. E-mail: gpwiebe@sdnet.ca

NORTHERN TRUCK & EQUIPMENT is 
now your connection to LOAD LINE grain, 
gravel boxes & trailers. 1-New 29’ end 
dump tandem gravel trailer w/electric 
tarp, $49,500; 2011 Kenworth T660 
w/550 HP Cummins, 18 spd., 3 way lock-
ers, alum. wheels, moose bar on front, 
nice shape, $54,500. YEAR END GRAIN 
TRUCK CLEARANCE! 2007 Mack 400 HP, 
Mack eng., AutoShift, A/T/C, new 20’ 
BH&T, new RR tires, 716,000 kms., exc 
shape, was $67,500, Now $63,500; 2007 
IH 9200 ISX Cummins, 430 HP, AutoShift, 
alum. wheels, new 20’ BH&T, fully loaded, 
1M kms., real nice shape, was $67,500, 
Now $63,500; 2009 Mack CH613, 430HP 
Mack, 10 spd., 3 pedal AutoShift, new 20’ 
BH&T, alum. wheels, 1.4M kms. has eng. 
bearing roll done, nice shape, was 
$69,500, Now $65,500; 2007 Kenworth 
T600, C13 Cat 425 HP, 13 spd., AutoShift, 
new 20’ BH&T, alum. wheels, new paint, 
1.0M kms., excellent truck, was $71,500, 
Now $67,500;  1996 Midland 24’ tandem 
grain pup, stiff pole, completely rebuilt, 
new paint, new brakes, excellent tries, 
was $18,500, Now $16,500; 1999 IH 
4700 S/A w/17’ steel flat deck, 230,000 
kms., IH 7.3 diesel, 10 spd., good tires, 
was $19,500, Now $18,000; 2005 IH 
9200 tractor, ISX 430 HP Cummins, 13 
spd., alum. wheels, flat top sleeper, good 
rubber, was $22,500, Now $19,500. All 
trucks SK. safetied. Trades considered. Ar-
borfield SK., Phone Merv at 306-276-7518 
res., 306-767-2616 cell. DL #906768.

2009 FREIGHTLINER, new 16’ gravel box; 
2007 International; 2002 Western Star; 
1998 IHC; Also used 17’ Cancade tri-axle 
pup. Call Yellowhead Sales, 306-783-2899, 
Yorkton, SK. yellow.head@sasktel.net

2008 PETERBILT 386, yellow, daycab, 18 
spd., 850,000 kms., 46k rears full locks, vg 
cond, $24,900. 780-206-1234 Barrhead AB

1995 VOLVO, 350,000 original kms., 9500 
hrs., wet kit, 370 HP, 13 spd., one owner, 
farmer owned, exc. cond., 780-206-1234.

1998 VOLVO HIGHWAY tractor with mid 
rise sleeper. Briercrest Farms Farm Equip-
ment Auction, Saturday April 14th, 2018, 
Sintaluta, SK. Sale bill & photos at: 
www.mackauctioncompany.com Info at 
306-421-2928 or 306-487-7815. Mack 
Auction Co. PL 311962. Join us on FB!

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2006 Western Star, 550 Cat, 46,000 rears. 
Call Larry, 306-865-7660, Lic# 334832.

2015 VOLVO 730, D16-600HP, 2050 torque,
I-Shift auto, 13.2 & 46 all on air ride w/disk
brakes, new rubber all around on 22.5, aux
engine and bunk heaters, full load cab. Full
Warranty til May 2019, 580,810 km.
$90,000 OBO. 403-664-0490, Oyen, AB.
shacon.hertz@gmail.com

2004 PETERBILT 379L flat top, Cat 525
heavy spec. 18 spd. full locker, 390 gears,
air trac susp., new 24.5 rubber, wet kit,
580,000 kms. Really clean and mint,
$105,000 OBO. 306-621-0487, Yorkton, SK.
Jbuckfarming@gmail.com

FREIGHTLINER CASCADIA, 530 HP Detroit
deleted eng., 46,000 lb. diff., 18 spd., full
fenders, new tires and beacon, $80,000.
306-642-8551, Assiniboia, SK.

VACUUM SEPTIC TRUCK: 1996 Mack tan-
dem, 3000 gal. tank, hoist, open rear door, 
1200 Fruitland pump, new tires, Smith 
Ind. 306-373-7622, Saskatoon, SK.

WANTED: 1200 gallons good quality leaf-
cutter bees; Also plastic shelters & nesting 
boxes. Reply to: Box  2101, Western Pro-
ducer Classifieds, Saskatoon, SK., S7K 2C4.

LEAFCUTTER BEES: 0 parasites, 0 chalk-
brood. Good L.C. Call Reg Greve at 
306-528-4610, Lanigan, SK.

                                Thursday
two weeks prior to  

publication at noon CST 

                                Thursday
two weeks prior to  

publication at noon CST

LINER AD RAtEs 
$15.00/week, minimum
Ask our customer service consultants about our
additional features
Ask about our 10% pre-payment discount

CLAssIFIED DIsPLAY AD RAtEs
$32.20/column inch/week

CONDItIONs
•	Alberta	Farmer	Express	reserves	the	right	to	revise,	edit,	classify		
or	reject	any	advertisement	submitted	to	it	for	publication.

•	Alberta	Farmer	Express,	while	assuming	no	responsibility	for	
advertisements	appearing	in	its	columns,	exercises	the	greatest	care	in	
an	endeavor	to	restrict	advertising	to	wholly	reliable	firms	or	individuals.

•	Buyers	are	advised	to	request	shipment	C.O.D.	when	purchasing	from	
an	unknown	advertiser,		thus	minimizing	the	chances	of	fraud	and	
eliminating	the	necessity	of	refund	if	the	goods	have	already	been	sold.

•	Ads	may	be	cancelled	or	changed	at	any	time	in	accordance	with	the	
deadlines.	Ads	ordered	on	the	term	rates,	which	are	cancelled		
or	changed	lose	their	special	term	rates.

•	Alberta	Farmer	Express	accepts	no	responsibility	for	errors	in	
advertisements	after	one	insertion.

•	If	you	wish	to	have	replies	sent	to	a	confidential	box	number		
please	add	$5.00/week	to	your	total.	While	every	effort	is	made		
to	forward	replies	to	the	box	numbers	to	the	advertiser	as	soon	as	
possible,	we	accept	no	liability	in	respect	of	loss	or	damage	alleged	to	
arise	through	either	failure	or	delay	in	forwarding	such	replies,		
however	caused.

•	Advertisers	using	only	a	post	office	box	number	or	street	address		
must	submit	their	name	to	this	office	before	such	an	advertisement		
is	accepted	for	this	publication.	Their	name	will	be	kept	confidential		
and	will	not	appear	in	any	advertisement	unless	requested.

AD DEADLINEs
 Liner ads

dispLay ads

pLaCe ads       BY EMAIL: classifieds@farmzilla.com      BY PHONE: 1-800-667-7770      BY FAX: 306-653-8750   i    farmzilla.com
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GOT
PAIN?

Aff ordable alternative to surgery 
without the down time

Hundreds of Western Canadian 
farmers treated

www.docereclinics.com 
(435) 604-0438

Find out why 
half our patients 

are happy Western 
Canadian farmers

Located in Park City, Utah close to the 
Salt Lake City airport.

2011 BRANDT 15-85’, belt swing auger,  
very good condition, Call 780-877-2339 or  
780-877-2326, Edberg, AB.

RM45 MERIDIAN, $35,000; RM55 Me- 
ridian, $36,500; 1645 TL Convey-All,  
$29,500. Call 306-648-3622,  Gravelbourg.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con- 
veyors and bag conveyors or will custom  
build. Call for prices. Master Industries  
Inc. www.masterindustries.ca Phone  
1-866-567-3101, Loreburn, SK.

ROUGH LUMBER: 2x6, 2x8, 2x10, 1”  
boards, windbreak slabs, 4x4, 6x6, 8x8, in  
stock. Custom sizes & log siding on order.  
V&R Sawing 306-232-5488, Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps.  
Ideal for lower slope roofs, rinks, church- 
es, pig barns, commercial, arch rib build- 
ing and residential roofing; also available  
in Snap Lock. 306-435-8008, Wapella, SK.

www.windandweathershelters.com 
COMMERCIAL GRADE Wind and weather 
shelter buildings available in widths from  
20’ to 90’. Prices starting at $2495. If you  
have bought an auction building and need  
to upgrade to more durable material or  
parts, we can help! Contact Paul   
306-641-5464 or Ladimer 306-795-7779.  
Located in Yorkton, SK.

SUCCESSFUL MARKET GARDEN: 45 ac.  
w/equip., buildings & 2 houses. Farmers  
market, wholesale & retail business.   
MLS®#L121179,$1.475M.  780-835-1992,  
henryvos1@gmail.com  Beaverlodge, AB.,

SASKATCHEWAN OPPORTUNITIES: 
Restaurant in Assiniboia, successful opera- 
tion; Large industrial building in the heart  
of Balken oil play for lease/sale; Kenosee  
Lake cabin& campground for sale, includes  
carwash and laundry mat; Development  
lands around Regina/Saskatoon; Large  
building and property on Broadway Ave.,  
Yorkton; Sherwood Greenhouse, Regina;  
Hotel in Biggar; Former senior care home  
on 3.4 acres in Biggar. Brian Teifenbach,  
306-536-3269, Colliers Int. Regina, SK.,  
www.collierscanada.com

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

WELDING AND MACHINE SHOP: Owner  
wanting to retire after 38 years. Estab- 
lished clientele. Located in Maple Creek,  
SK, close to Cypress Hills Park. Serious in- 
quiries only. Phone Dale at 306-662-2727,  
306-662-7522, or 306-662-2398.

2009 WELLS Cargo food concession trailer,  
fully self-contained, 19 cu. ft. fridge, 19  
cu. ft. freezer, 2 fryers, 42” grill with oven,  
7500 KW General power plant, hot and  
cold water system, fire suppression sys- 
tem. More info. please call 204-546-3109  
home, or 204-572-1654, Grandview, MB.

FOR SALE BY OWNER: Turn key 28 room  
motel along with 4 rental houses with up  
to 20 rentable rooms. Available for imme- 
diate possession, located in the heart of  
large oilfield in SW Manitoba. Closest offer  
to $995,000 takes everything. Call/text  
204-483-0228 or 204-741-0412.

FARMERS AND BUSINESS PERSONS need  
financial help? Go to: www.bobstocks.ca  
or phone 306-757-1997, 315 Victoria Ave.,  
Regina, SK.

NEED A LOAN? Own farmland? Bank says  
no? If yes to above three, call  
1-866-405-1228, Calgary, AB.

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call  
us to develop a professional mediation  
plan, resolution plan or restructuring plan.  
Call toll free 1-888-577-2020.

Farming is enough of a gamble, advertise in 
the Alberta Farmer Express classified section. 
It’s a sure thing. 1-800-667-7770.

FARM/CORPORATE PROJECTS. Call A.L.  
Management Group for all your borrowing  
and lease requirements. 306-790-2020,  
Regina, SK.

CAN-WORLD FINANCIAL. Needing a 
farm loan, for land, machinery, crop inputs  
for the season? We can finance it all! Good  
credit or bad credit. We also have great  
leasing programs, excellent competitive  
rates. Call 1-306-535-2512 or visit us on- 
line at: www.canworldfinance.com

FARMING OPERATING LOSSES For Sale: A
longstanding farm that has now ceased its
operations has substantial operating losses
in a #'d company available for purchase
and utilization by another farming opera-
tion. These losses can be used to offset
farm income and/or farming capital gains.
$97,500. 250-999-4777, Vancouver, BC.
just.p@shaw.ca

LONG LAKE TRUCKING, two units, custom  
hay hauling.  306-567-7100, Imperial, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call  
306-334-2232, 306-332-7332, Balcarres.

REGULATION DUGOUTS: 120x60x14’,  
$2000; 160x60x14’, $2950; 180x60x14’,  
$3450; 200x60x14’, $3950. Larger sizes  
avail. Travel incl. in SK. See us on FB at  
saskdugouts. 306-222-8054, Saskatoon SK

ACE ENTERPRISES - ACE gravel truck 
box gravel release is a liquid product  
called C6040, a melting agent that works  
wonders in releasing gravel that builds up  
at the front and sides of the truck box. Can  
be applied with a spray system that elimi- 
nates the need for climbing in and out of  
the truck box, $2.15/L, costs less than  
$1.50/trip. Ask about our asphalt truck 
box release. Call 1-844-291-6582, Saska-
toon, SK., E-mail: jkelsey@sasktel.net    
Visit us online: www.aceenterprises.com

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service,  
competitive rates, 275 HP unit, also avail.  
trackhoe with thumb, multiple bucket at- 
tachments. Bury rock and brush piles and  
fence line clearing. Borysiuk Contracting  
Inc., www.bcisk.ca Prince Albert, SK.,  
306-960-3804.

NEUFELD ENT. CORRAL CLEANING, 
payloader, Bobcat with rubber tracks and  
vertical beater spreaders. Phone  
306-220-5013, 306-467-5013, Hague, SK.

KELLO/ ROME/ TOWNER/ KEWANEE   
disc blades and bearings: 22” to 36” Inger- 
soll notched. Oilbath, regreaseable and  
ball bearings to service all makes of con- 
struction and ag. discs. 1-888-500-2646,  
Red Deer, AB. www.kelloughs.com

RECLAMATION CONTRACTORS: Bigham 
3 and 4 leg mechanical trip 3 PTH Paratills  
in stock; Parts for Bigham & Tye paratills;  
6 & 8 leg paratills available for farm use.   
1-888-500-2646, Red Deer, AB.

PORTABLE TOILET SALES: Selling 5 
Peaks Technologies new portable toilets  
and accessories. Phone 403-680-0752 for  
details. Visit on-line: 5peaksdistributors.ca

2004 CAT 973C, undercarriage 95%, no 
leaks, nice clean one owner machine.  
403-244-7813, Calgary, AB.

CAT 583 & 572 Pipe Layers For Rent, hy-
draulic draw works. Call 403-244-7813,  
Calgary, AB.
2008 KOMATSU WA200 Loader, 10,000  
hrs., 2 yard, QA, 17.5 tires, $48,000.  
403-291-1010, Calgary, AB.

2007 JOHN DEERE 710J backhoe, 4x4, 
new tires,  ex-city, 6445 hrs., $47,500. Call  
403-291-1010, Calgary, AB.

JCB 512-56 TELEHANDLER, 770 hours, lifts  
12,000 lbs., extends to 56’, CAHR, AWD   
and AWS, $119,000 (cost $230,000+).  
Call 403-938-3888, Calgary, AB.

1998 CAT D7R angle dozer ripper, 11,000 
hrs., $127,500. Call Randy 780-983-0936,  
Westlock, AB.
CLIFF’S USED CRAWLER PARTS. Some  
older Cats, IH and Allis Chalmers.  
780-755-2295, Edgerton, AB.

WANTED: COMPLETE CAB or parts of a 
cab for 2012 Case backhoe model 590SN,  
306-824-4711, Mayfair, SK.

WANTED: MOBILE EXCAVATOR w/rubber 
tires, similar to medium sized track hoe.  
306-304-1959, Meadow Lake, SK
2010 JD 870GP Grader, 6635 hrs., very  
good condition, $95,000. 306-372-4502,  
Luseland, SK.

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt  
for years of trouble-free service. Lever  
Holdings Inc. 306-682-3332 Muenster, SK.
SKIDSTEER ATTACHMENTS: Buckets, rock  
buckets, grapples, weld-on plates, hyd. au- 
gers, brush cutters and more large stock.  
Top quality equipment, quality welding  
and sales. Call Darcy at 306-731-3009,  
306-731-8195, Craven, SK.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2006 JD 300D 6x6 articulating rock truck.  
Call Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2008 Auburn 12’x60’ accommodation. Call  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2008 EMT tandem axle jeep. Call Larry,  
306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2011 BSW lowbed, 10’ wide tri-axle. Call  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
1 of 2 - 1998 Terex TS14 scraper(s). Call  
Larry, 306-865-7660, Lic# 334832.
REDUCED TO CLEAR, partial listing only,  
much, much more!! 1990 Ford HWY trac- 
tor with 50 T-winch, 3406 engine; 1985  
Mack dump truck, 18’ box; 1985 Mack  
dump truck, 16’ box; 1985 IH S1900 12’  
blade & 13’ box; 2-1986 Ford 9000 HWY  
tractor; 1986 GMC fuel tanker truck; 1986  
GMC tandem dump truck; 2003 IH 4300  
dump truck; 2006 GMC 1500 V6 ext. cab,  
only 40,000 miles; 2-FWD 4x4 trucks with  
snowblowers, gas & diesel engines; 3-Sic- 
ard 4x4 trucks with v-plow and side wing,  
NH 250 Cummins diesel; 4-Oshkosh 4x4  
trucks with snow plows and side wing,  
auto trans., diesel; Ford 800 truck, diesel,  
with box; IH deck truck, crew cab, DT466  
diesel; Full tandem, 8 1/2x16 1/2 deck,  
large; Fassi crane, rear hyd. winch; Ford  
8000 tandem, with near new 140 Hiab  
crane; 1995 Ford flat deck truck, gas; 1979  
IH Cargo Star 1950B with 15’ van, DT466,  
only 34,000 kms; 2-100’ ladder trucks; 10- 
fire engines; Parting out over 25 graders,  
new and used parts, big discounts. 2 yards  
over 50 acres of dismantled equipment.  
Cambrian Equipment Sales, 494 Panet  
Road, Winnipeg, MB. Ph. 204-667-2867 or  
fax: 204-667-2932
MOVE YOUR DIRT real cheap! Low prices!  
(3) Cat 641 motor 28 yard scrapers; Cat  
235 excavator w/digging bucket, not used  
in 5 yrs.; Cat D9-G hyd. dozer w/tow  
winch; (2) Cat 980B loaders w/bucket; Cat  
977-K loader. Equipment of all types. New  
& used parts. 2 yards over 50 acres. Cam- 
brian Equipment Sales, Winnipeg, MB. (Ph)  
204-667-2867 or (Fax) 204-667-2932.
INTERNATIONAL CLOSED DOOR baler,  
model NA1450; 2 hydraulic pin presses; 1  
portable hydraulic track press; 3 Goodman  
battery locomotive carts w/hundreds of  
feet of track. Cambrian Equipment Sales,  
Winnipeg, MB. (Ph) 204-667-2867 or (Fax)  
204-667-2932.
CAT 463 PULL SCRAPER, hyd. machine, 21  
yard capacity, very nice shape, $50,000.  
OBO. 204-669-9626, Winnipeg, MB.

WANTED: BIG BREAKING PLOUGH for D8 
Cat, must be in good shape, Please call   
204-669-9626, Winnipeg, MB.

2015 JOHN DEERE 130G track hoe,  
w/quick attach bucket, hyd thumb, c/w  
50” ditching bucket, excellent shape, 600  
hrs. $122,250. Lawrence 204-856-9176 or  
Micheal shop, 204-871-6483, Austin, MB.
Round up the cash! Advertise your unwanted 
equipment in the Alberta Farmer Express 
classifieds.

2006 KOMATSU D65 EX-15. Approx. 5950  
org. hrs., 24” pads, straight tilt blade, 3  
tooth ripper, excellent working cond., very  
good UC, $139.500. Bush canopy available.  
Trades considered (warranty). Can deliver.   
Call 204-743-2324, Cypress River, MB.

2007 CASE CX 210 excavator, vg cond.  
Comes with new hyd. thumb, new UC,  
used 32 digging & wrist twist bucket, Frost  
tooth ripper, QA, AC, heater, aux. hyd.,  
6091 hrs. AC good cond., $109,000. Can  
deliver, please serious inquires only.  
204-743-2324, Cypress River, MB.

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large  
inventory of parts, re-powering is our spe- 
cialty. 1-877-557-3797, Ponoka, AB.

DIESEL ENGINES, OVERHAUL kits and  
parts for most makes. Cat, CIH, Cummins,  
Detroit, Mack. M&M Equipment Ltd., Parts  
and Service phone: 306-543-8377, fax:  
306-543-2111, Regina, SK.

290 CUMMINS, 350 Detroit, 671 Detroit,  
Series 60 cores. 306-539-4642, Regina, SK

WANTED DIESEL CORES: ISX and N14  
Cummins, C15 Cats, Detroits Ddec 3, 4,  
DD15. Can-Am Truck  1-800-938-3323.

3406B, N14, SERIES 60, running engines  
and parts. Call Yellowhead Traders,  
306-896-2882, Churchbridge, SK.

FARM AND INDUSTRIAL ELECTRICAL  
motor sales, service and parts. Also sale  
of, and repairs to, all makes and sizes of  
pumps and phase converters, etc. Tisdale  
Motor Rewinding 1984 Ltd.,  
306-873-2881, fax 306-873-4788, 1005A-  
111th Ave., Tisdale, SK. tmr@sasktel.net   
Website: www.tismtrrewind.com

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any  
length. Call Bill 780-986-5548, Leduc, AB.  
www.starlinesales.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls,  
grain tanks, metal cladding, farm- com- 
mercial. Construction and concrete crews.  
Guaranteed workmanship. Call your Saska- 
toon and Northwest Behlen Distributor,  
Janzen Steel Buildings,  306-242-7767,  
Osler, SK.

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction  
and concrete crews available. Mel or Scott,  
MR Steel Construction, 306-978-0315,  
Hague, SK.

SPRING SPECIAL on all post or stud 
frame farm buildings. Choose: sliding  
doors, overhead doors, or bi-fold doors.  
New-Tech Construction Ltd. Phone:  
306-220-2749, Hague, SK.

STEEL CLADDING: New Grade A, 3/4” high  
rib, 29 gauge Galvalume, White-White and  
a wide selection of colours for sale. Cut to  
your length! All accessories available. Call   
Prairie Steel, Clavet, SK. 1-888-398-7150,  
or email: buildings@prairiesteel.com

AFAB INDUSTRIES POST frame buildings.  
For the customer that prefers quality.  
1-888-816-AFAB (2322), Rocanville, SK.

� � � � � � � �

� � � � � � � �

• 28 Gauge Steel (Industry Leading)

• Strongest Posts Available 

• 20+ Colours In-Stock

www.PrairiePostFrame.ca

CHIEF WESTLAND AND CARADON BIN  
extensions, sheets, stiffeners, etc. Now 
available. Call Bill 780-986-5548, Leduc,  
AB. www.starlinesales.com

LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid  
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

BROCK (BUTLER) GRAIN BIN PARTS  
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.

POLY GRAIN BINS, 40 to 150 bu. for grain  
cleaning, feed, fertilizer and left over treat- 
ed seed. Call 306-258-4422, Vonda, SK.  
www.buffervalley.com

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks.  
306-629-3324, 306-741-9059, Morse, SK.

BOOK NOW, TAKE DELIVERY, DON’T  
PAY UNTIL NOVEMBER, 2018. Top 
quality MERIDIAN bins. Price includes: 
skid, ladders to ground, manhole, set-up  
and delivery within set radius. Meridian  
Hopper Combo SPECIAL: 5000 bu., 
$14,990. We manufacture superior quality  
hoppers and steel floors for all makes and  
sizes. Know what you are investing in. Call  
and find out why our product quality and  
price well exceeds the competition. We  
also stock replacement lids for all makes &  
models of bins. Leasing available. Hoffart  
Services Inc., 306-957-2033, Odessa, SK.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact:  
Kevin’s Custom Ag in Nipawin, SK. Toll  
free: 1-888-304-2837.
GRAIN BIN INSTALLATION. Large diame- 
ter bin setup, concrete, and repairs. Now  
booking Spring 2018. Quadra Develop- 
ment Corp., 1-800-249-2708.

3 - WESTEEL ROSCO GRAIN BINS, 3350 
bu.  $500/each; 2 - 3850 bu. $750/ea. All  
19’ diameter. All to be moved.  
204-669-9626, Morris, MB. area.

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,   
1-866-517-8335. www.magnatesteel.com

BEAVER CONTAINER SYSTEMS, new 
and used sea containers, all sizes.    
306-220-1278, Saskatoon and Regina, SK.
20’ TO 53’ CONTAINERS. New, used and   
modified. Available Winnipeg, MB; Regina  
and Saskatoon, SK. www.g-airservices.ca  
306-933-0436.

20’ and 40’ SHIPPING CONTAINERS  
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

HORNOI LEASING NEW and used 20’ and  
40’ sea cans for sale or rent. Call  
306-757-2828, Regina, SK.

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For  
inventory and prices call: 306-262-2899,  
Saskatoon, SK.  www.thecontainerguy.ca

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 53’ steel and insulated  
stainless steel. 306-861-1102 Radville, SK.

NEW CROSS FLOW AERATION, up to 
75% less electricity, up to 75% faster dry- 
ing/cooling, up to 75% better for cano- 
la/corn/cereals. Runs very powerful 365  
days/year without power. Call to find out  
why this is the only aeration for you! Gatco  
Mfg. 306-778-3338, Swift Current, SK.
KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.
KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and  
MB., call Gerald Shymko, Calder, SK.,  
306-742-4445 or toll free 1-888-674-5346.

NH3 CONVERSION KIT/PUMP. Fits 66’ 
Bourgault air seeder, $13,000. Call Phil  
Stewart, 780-813-0131, Vermilion, AB.
2013 Raven NH3 autorate kit w/5 section  
control, electric shutoff, Impellicone mani- 
folds, Trimble EZ-Boom control, Call  
780-878-1479, Camrose, AB.
PATTISON 1625 GALLON liquid fertilizer  
cart with new pump & motor. Briercrest  
Farms Farm Equipment Auction, Saturday  
April 14th, 2018, Sintaluta, SK. Visit:  
www.mackauctioncompany.com for sale  
bill and photos. Join us on Facebook! For  
info call 306-421-2928 or 306-487-7815  
Mack Auction Co. PL 311962.
FERTILIZER STORAGE TANKS- 5000 US 
gal., $3000; 6000 US gal., $3600. Pick up  
at factory. Ph 306-253-4343 while supplies  
last. www.hold-onindustries.com
FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000  
free freight to farm. 1-800-383-2228    
www.hold-onindustries.com 306-253-4343
2010 TERRAGATOR 8204 air spreader, 
dual bin, 70’ spread, 3960 engine hours,  
204-368-2353, 204-841-3014, Arden, MB.

2011 4520 1-bin, 70’ booms, $143,000; 
2010 Case 3520, 3-bin, 2670 hrs.,  
$115,000; SPECIAL: 2010 Case 4520, 1-
bin, 70’ booms, 1920 hrs., AutoSteer,  
$138,000; 2006 Case 4510, AutoSteer,  
FlexAir 70’ booms, 7400 hrs., $77,000;  
2005 Case 4520 w/70’ FlexAir, 4000 hrs.,  
$78,000; 2010 International New Leader  
G4, 3000 hrs., $88,000; 2004 Case 4010,  
80’ SPRAYER, 7000 hrs., $58,000; 2002 
Loral AirMax 1000, 70’ boom, $63,000;  
2009 AgChem 3 wheeler, 4000 hrs., G- 
force spinner bed, $88,000; 2013 Wilmar  
Wrangler 4565, loader, 1600 hrs., bucket  
and fork, $29,500; 18,000 gal. NH3 hold- 
ing tank, $34,500. All USD prices.  
406-576-3402 or 406-466-5356, Choteau,  
MT. Visit: www.fertilizerequipment.net

2010 TERRAGATOR 8204 w/AirMax Preci- 
sion 2 bed (2 bin), 4400 hrs., $93,500  
USD; 2014 Rogator 1300 New Leader G4,  
3220 hrs., $137,000; 2012 AgChem Roga- 
tor 1300, 2000 hrs., 120’, $148,000. Call  
406-576-3402 or  406-466-5356, Choteau,  
MT. Visit: www.fertilizerequipment.net

2004 24 ton WILLMAR on 3 axle trailer  
$37,500; 2009 24 ton, Willmar on 3 axle  
self-contained $43,500; 2004 KBH semi- 
tender, self contained, $32,500; 2009 and  
2012 Merritt semi-belt tender, self con- 
tained, $33,500 and $44,000. Call  
406-576-3402 or  406-466-5356, Choteau,  
MT. Visit: www.fertilizerequipment.net

2013 FARMKING 2460, 60' liquid applicator,
20" spacing injector tips, 2400 US gal. 3"
fill, very low acres, excellent condition,
$85,000 OBO. 780-307-4343, Barrhead, AB.
forwardseedfarm@gmail.com

FOR SALE
2014 Terragator

• 8400 Air Max • Raven Viper Pro Controller 
with Accuboom (Auto on/off) • Auto Steer, 
70 foot Boom 
This unit is serviced and ready for the field

To View Please Contact Matthew Krutzfeld 
780-387-6778 or 780-352-3359

Send Offers to: 
Wetaskiwin Co-op Association Ltd

Attention - Allan Halter, General Manager
4707 - 40th Avenue, Wetaskiwin Alberta, T9A 2B8

220,000 or O.B.O.

PRINT |  MOBILE |  ONLINE
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REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

MICHEL’S THREE HOPPER alum. 8” auger 
system for Doepker trailer, used very little, 
shedded. 306-372-7715, Luseland, SK.

NEVER CLIMB A BIN AGAIN! Full-bin Su-
per Sensor, reliable hardwired with 2 year 
warranty; Magnetic Camera Pkg. - One 
man positioning of auger (even at night); 
Hopper Dropper - Unload your hopper bins 
without any mess; Wireless Magnetic LED 
Light - Position your swing auger at night 
from the comfort of your truck. Safety and 
convenience are the name of the game. 
www.brownlees.ca Brownlees Trucking Inc 
Unity, SK., 306-228-2971, 1-877-228-5598 

MERIDIAN TRUCKLOADING AUGERS 
TL10-39, loaded, $18,300 HD10-46, load-
ed, $19,500; HD10-59, loaded, $20,425; 
TL12-39, loaded with 37 EFI engine, 
$20,370. 306-648-3622, Gravelbourg, SK.

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hoffart Services Inc., Odessa, SK., 
306-957-2033.

MERIDIAN GRAIN AUGERS available 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

Bag Supplies Canada Ltd.Bag Supplies Canada Ltd.
Bulk Bags/Tote Bags/Super SacksBulk Bags/Tote Bags/Super Sacks

If we don’t have it in stock, we’ll custom make it for you!
info@bagsupplies.ca www.bagsupplies.ca
Tel: 1-519-271-5393 Fax: 1-519-271-2027

®Farm Faster

1.866.497.5338
neeralta.com

GRAIN BAG

EXTRACTOR

18
01

11
01

Welcome to the new standard
in flexible grain storage

by the leader in grain bagging innovation.

Manufacturing
®

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

HARVEY GJESDAL 5-IN-1 cleaner, very 
good cond., w/conveyor auger for screen-
ings, $5000. 306-246-4881, Speers, SK.

CAN-WORLD FINANCIAL. Needing a 
farm loan, for land, machinery, crop inputs 
for the season? We can finance it all! Good 
credit or bad credit. Special program for 
Grain Cleaning Equipment & Facilities. We 
also have great leasing programs, exc. 
competitive rates. Call 1-306-535-2512 or  
online at: www.canworldfinance.com

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

REM 3700 complete with dust cyclone, 
exc. cond., 315 hrs., pictures available, 
$23,000. 780-679-7795, Camrose, AB.

FEED BLOWER SYSTEMS, Sales and Ser-
vice. Piping, blower and airlock repairs. 
John Beukema 204-497-0029, Carman, MB

WANTED: JD 7810 c/w FEL & 3-PTH; SP 
or PTO bale wagon; JD or IHC end wheel 
drills. Small square baler. 403-394-4401.

2013 Highline 1400 bale mover, $22,000; 
2011 Tubeline 5000 silage bale wrapper, 
$19,900. 306-768-7726, Carrot River, SK.

Round up the cash! Advertise your unwanted 
equipment in the Alberta Farmer Express 
classifieds.

2006 WESTWARD 9250 SP swather and 
30’ Macdon 972 draper header with belly 
mount swath roller.  Briercrest Farms Farm 
Equipment Auction, Saturday April 14th, 
2018, Sintaluta, SK. Sale bill & photos at: 
www.mackauctioncompany.com Info at 
306-421-2928 or 306-487-7815. Mack 
Auction Co. PL 311962. Join us on FB!

NEW AG SHIELD cross auger, fits Mac-
Don D60 header, $4400 OBO. Call 
306-726-3203, Raymore, SK.

2012 CASE/IH SP combine w/2016 CIH 
Master PU header, showing 1275 threshing 
hrs; Also 1986 Case/IH 1680 SP combine 
w/4306 hrs. Briercrest Farms Farm Equip-
ment Auction, Saturday April 14th, 2018, 
Sintaluta, SK. For sale bill & photos visit: 
www.mackauctioncompany.com  Info at 
306-421-2928 or 306-487-7815, Mack 
Auction Co. PL 311962. Join us on FB!

2011 CASE/IH 9120, 1056 threshing hrs. 
Rock ingestion spring 2017 (repaired by 
Redhead Equipment Saskatoon). Engine 
dusted out fall 2017, (replaced with CIH 
crate engine), no DEF, small tube rotor, 
duals, small and large wire concaves, c/w 
3016 PU table and CIH 2166 40’ draper 
flex header, spare table converter. Down-
sizing farm, Complete unit $375,000.  
Contact Blair 306-831-9497, Tessier, SK.

2004 CIH 2388 w/2015 PU header, AFX 
rotor, lateral tilt feeder house, HHC, chop-
per, rock trap, grain tank ext., roll tarp, 
DMC II moisture tester, exc. cond, vg tires 
$62,000 OBO. 306-861-4592, Fillmore, SK.

2000 CIH 2388 w/1015 header, $55,000; 
2004 2388 w/2015 PU header, $95,000; 
2006 2388 w/2015 PU header, $110,000; 
2002 2388 w/2015 PU header, $80,000; 
2008 2588 w/2015 PU header, $135,000.  
A.E. Chicoine Farm Equipment, 
306-449-2255, Storthoaks, SK.

BOOKING NORCAN SOYBEAN Common 
#1. Put the new big red in your shed, not 
the seed dealers! Buy a bigger Case/IH 
combine! Early discounts. Call Norcan 
Seeds, 204-372-6552, Fisher Branch, MB.

2011 CASE/IH 8120, 2700 eng. hrs, 1900 
sep., AutoSteer, farmer owned, $125,000 
USD, 605-226-0695, Aberdeen, SD, USA.

2012 CASE 8120, 3016 table, 1106 sep.
hrs., duals, lat. tilt, Pro 700, 262 AutoSteer,
power fold top, exc.cond., $195,000 OBO.
403-340-9484, Trochu, AB.

1978 JD 7700 TURBO COMBINE: Must be 
seen to be appreciated, one owner, always 
shedded, great shape. 4100 eng. hrs. All 
belts new in last 5 years, runs beautiful. 
Standard transmission, rebuilt 100 hours 
ago, $9,000 Canadian. Athabasca, Alberta. 
780-689-7381, bbahry@mcsnet.ca

1981 JD 7720, 3960 hrs., eng/trans both 
good, starts good, doesn’t burn oil, c/w 
chopper. Rest of combine in fair cond. 
$7500 OBO. 780-920-7356 Stony Plain, AB

WILLING TO TAKE A TRADE on JD 4WD 
30, 40 or 50 series. As well as Stieger 6 
cylinder Cat or Cummins & Versatile 6 cyl. 
Cummins. Selling JD 9600 w/PU table, 
30’ JD 9000 rigid header, batt reels, straw 
spreaders. 306-460-9027, Flaxcombe, SK.

1988 JD 8820 Titan II, mint condition, 
must be seen to be appreciated, always 
shedded. 3800 engine hours. 3 year old 
pick up belts, extended auger, feeder 
house tin work all new. Many new parts. 
Replaced all belts and Greenlight this year. 
$1500 in new spare parts, shop manuals, 
$30,000 Canadian. Athabasca, Alberta. 
780-689-7381, Email: bbahry@mcsnet.ca

2011 JD 9770 STS, 615 PU, 850 sep. hrs., 
duals, Contour-Master, excellent condi-
tion, 306-493-7409, Delisle, SK.

1994 JD 9600 with 3900 threshing hrs., 
Sunnybrook cylinder, MAV chopper, new 
tires 5 years ago, asking $37,500; JD 930 
rigid header including transport, $5000. 
Will sell both for $40,000. 306-989-4332, 
cell: 306-960-2160, Paddockwood, SK.

2003 JD 9750 STS, 2215 sep. hrs., 
yield/moisture, MacDon PU, ready to go, 
$72,000. 306-269-7801, Foam Lake, SK.

2008 JD 9870 small grains combine, 1762
eng./1186 sep. hrs., AutoTrac ready, 20.8R/
42 duals, 28L/26 rears, 2009 JD 615 PU
platform, Michel's roll over tarp. Has never
done peas. Has been Greenlighted every
2nd year and has many product improve-
ment and software upgrades. Always shed-
ded, like new cond., $200,000.; 2009 JD
630D draper straight cut header, single
knife drive, PU reel, slow spd. transport w/
full skid shoes, exc. cond., always shedded,
$50,000. 780-518-0635, Sexsmith, AB.
tnvavrek@coool.ca

1996 JOHN DEERE 9600, SP, 4800 eng. hrs,
optional with 960 36' MacDon draper head-
er, good condition, $28,000. 306-452-7705,
Redvers, SK. countrygirl@sasktel.net

2004 JD 7300, 1497 cutter head hrs.,
always stored in heated shop, owned for
10+ yrs., many new parts over last two
years, c/w KP and 2004 JD 686 corn head
and 2011 JD 630C grass head, excellent
cond., $195,000 OBO. For details call
604-819-8870, Chilliwack, BC.

30’ HONEYBEE 94C straight cut header 
with UII PU reel. Briercrest Farms Farm 
Equipment Auction, Saturday April 14th, 
2018, Sintaluta, SK. Sale bill & photos at: 
www.mackauctioncompany.com Info at 
306-421-2928 or 306-487-7815. Mack 
Auction Co. PL 311962. Join us on FB!

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports. 
Ed Lorenz, 306-344-4811, Paradise Hill, SK 
www.straightcutheaders.com

2014 & 2016 MacDon FD75 headers,
40' models, dbl. knife, spare knife, cross
auger, all options, exc. cond. 2014:
$69,000; 2016: $79,000. 306-533-4891,
Gray, SK.

RECONDITIONED COMBINE HEADERS. 
RIGID and flex, most makes and sizes; 
also header transports. Ed Lorenz, 
306-344-4811, Paradise Hill, SK.  or web-
site: www.straightcutheaders.com

SWIFT FOX INDUSTRIES: Skid steer, trac-
tor & excavator attachments for sale. Au-
gers & bits, brush cutters, buckets, grap-
ples, hay spears. North American built with 
warranty. Call/text Kevin 780-674-1568, 
Vermilion & Mayerthorpe, AB.

PUMPS, PRESSURE WASHERS, Honda/Ko-
shin pumps, 1-1/2” to 4”, Landa pressure 
washers, steam washers, parts washers. 
M&M Equip. Ltd. Parts & Service, Regina, 
SK. 306-543-8377, fax 306-543-2111.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

PROPANE/CNG DIESEL INJECTION, $949.
www.dieselperformanceproducts.com Call
1-800-606-0858, Free Shipping.

70% OFF 42" outdated canvas. HCC and
Universal Harvester reels to fit HoneyBee
machines; Weasler and Walterschied drive-
shafts; Eaton hyd. motor, gear box 1:1 ratio,
1" spline output; various pulleys. All prod-
ucts reduced to sell. Call 306-296-2019,
Frontier, SK. Email: parts@honeybee.ca

HD WBM 10' wide angle blade with quick
connect. Priced to sell at $2400 firm.
aabsbobcat@hotmail.com Calgary, AB.
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Genuine OEM 
Replacement Parts

•	 Disc	blades
•	 Oil	Bath	Bearings
•	 Scrapers
•	 Hydraulics
•	 Wheel	Hubs	&	Parts

We ship direct anywhere in 
Western Canada

Kello-Bilt Industries
Red Deer, AB

403-347-9598
Toll free: 

1-877-613-9500
www.kello-bilt.com

For all Kello-Bilt Models

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills.  
etc. We buy equipment.   306-246-4260, 
306-441-0655, Richard, SK.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth- 
er Ag equipment. 3 miles NW of Battle- 
ford, SK. off #16 Hwy. Ph: 306-445-6769.

LOEFFELHOLZ TRACTOR AND COMBINE  
Salvage, Cudworth, SK., 306-256-7107.  
We sell new, used and remanufactured  
parts for most farm tractors and combines.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors,  
combines, balers, mixmills and swathers.   
306-997-2209, 1-877-318-2221, Borden,  
SK. We buy machinery.

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts.  
1-888-676-4847.

G.S. TRACTOR SALVAGE, JD tractors 
only, models 2010-8640, incl. some 2 cyl.  
parts. Call 306-497-3535, Blaine Lake, SK.

DEUTZ TRACTOR SALVAGE: Used parts 
for Deutz and Agco. Uncle Abe’s Tractor,  
519-338-5769, fax 338-3963, Harriston ON

COMPLETE LINE OF potato equipment. 
Planting, sorting, harvest. 306-873-5527,  
Tisdale, SK.

MOBILE RUST & Corrosion Control Service.
A mobile service at your place of business,
specially formulated products designed for
the protection of vehicles and equipment
against corrosion. Please call 403-596-9081
or Email: shawnpurdy@profleetcare.com
Online: www.profleetcare.com Penhold, AB

SCHULTE SRW 1400 Rock Rake, exc. cond.,
$10,000 OBO. 204-647-4274, Ochre River,
MB. Email: wolff.ron.odile@gmail.com

DI-ACRO HAND shear 36”x16 gauge & 24’’  
BerkRoy finger break c/w HD cabinet on  
castors $2500. 204-800-1859, Winnipeg.

2014 NH SP240F 120’, 1200 gal. SS tank, 
IntelliView IV , AccuBoom, AutoBoom, Stk  
024111, $299,000. 1-888-905-7010,  
Lloydminster. www.redheadequipment.ca

FLEXI-COIL 67XL, 1200 gal., w/rinse tank,  
triple nozzles, autorate, windscreens, disc  
marker, $4800. 306-937-2890, Cando, SK.

2010 MILLER G75, 103’ air booms, Raven  
AutoSteer, AutoBoom, section control,  
1200 gal. tank, FWA 1350 hrs., $165,000  
OBO. 403-318-8390, Red Deer, AB.

2013 RG 1100, Viper Pro, height ctrl., Ac- 
cuBoom, BCO, deluxe cab, HID lights, re- 
mote section ctrl., 2 sets of tires, 2160  
hrs., $255,000. 403-994-7754, Olds, AB.

HEAVY DUTY WHEEL DOLLY. Change your  
sprayer tires in less than an hour! Over 250  
units sold. Perfect tool for safely and  
quickly moving or changing large wheels  
and tires, $1499. Phone 403-892-3303,  
Carmangay, AB., www.hdwheeldolly.com

2016 CASE/IH 4440, 120’, AIM Pro, Accu-
guide, AccuBoom, Trelleborg 710’s, Stk#  
022565, $495,000. 1-888-905-7010, Sas- 
katoon, SK. www.redheadequipment.ca

2010 JD 4830, 100’ booms, 1000 gal. 
tank, AutoSteer, Swath Pro, AutoBoom St:  
021520, $169,000. 1-888-905-7010, Sas- 
katoon, SK. www.redheadequipment.ca

2013 CASE/IH 4430, 120’, HID lights, Au-
toBoom, AccuBoom, 380 duals Stk#  
022733, $279,000. 1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca

2015 JD R4045, 120’ boom, SS tank, 20” 
spacing, 651 hrs., $447,300. Avonlea, SK.  
306-868-5000, www.nelsonmotors.com

2009 APACHE 90’ AS715 sprayer, 1395 hrs  
& sectional control.  Briercrest Farms Farm  
Equipment Auction, Saturday April 14th,  
2018, Sintaluta, SK. For sale bill & photos  
visit: www.mackauctioncompany.com Info  
at 306-421-2928 or 306-487-7815, Mack  
Auction Co. PL 311962. Join us on FB!
2008 APACHE AS1010, Cummins eng.,  
2443 hrs., 1000 gal. poly tank, 100’ boom,  
Outback GPS w/AutoSteer, Raven control- 
ler, sec. boom w/sec. control, 6 speed  
electric shift, work light package, fender  
kit, fence row nozzle both booms,  
$86,400. 306-741-0387, Swift Current, SK.

2006 JD 4720, 90’ boom, 800 gal. poly 
tank, 20” spacing, AutoTrac, two sets of  
tires, $120,750. Radville, SK.,  
306-869-3000, www.nelsonmotors.com

2008 JD 4930, 2100 hrs., 120’ boom, SS 
tank, 20” spacing, HID lighting, traction  
control, $189,000. Estevan, SK.,  
306-634-6422, www.nelsonmotors.com
4640 SPRAY COUPE, 80’, Outback GPS  
with sectional control, duals, crop dividers,  
hitch, field ready, $42,500 OBO.  
306-873-5788, Tisdale, SK.

120' SPRAY-AIR TRIDENT 3600 sprayer, w/
1300 gallon tank, $16,000 CAD. Scobey, MT.
406-783-5510, charlie@cahillseeds.com

2014 JOHN DEERE 4730, 110 Hours, 800
gal tank, 100 ft booms, next to new condi-
tion, $270,000. 403-704-3537, Ponoka, AB.

2009 1286C Rogator parts, 830 hrs, C9 Cat  
engine w/radiator, hydros, wheel motors,  
plenty of other parts. 403-994-7754, Olds.
SET OF FOUR 320/90R50 Michelin Agribib  
sprayer tires w/rims, fit Rogator 1084, 10  
bolt, $5000. 403-994-7754, Olds, AB.

FLOATER TIRES: Factory rims & tires: JD 
4045, 710/60R46, $20,500; 800/55R46,  
$22,500; JD 4038, Case 4420, 650/65R38  
Michelin tires and rims. Sprayer duals  
available.  306-697-2856, Grenfell, SK.

2009 SEED HAWK 66’, 12” spacing, single  
knife, only 1 season on new knives,  600  
bu. TBH tank, 30.8 rear tires, always shed- 
ded, field ready, $160,000. 780-812-4471,  
Bonnyville, AB.
2006 JD 1895 43’ disc drill, MRB’s, 10.5” sp  
1910 430 cart, low acres, $83,000. Will 
deliver. 403-654-0430, Vauxhall, AB.
29’ MORRIS MAXIMUM II, 10” sp., midrow  
disc banders, DS, 3/4” knives, blockage,  
monitors, 7180 triple tank, nice and rare,  
$32,500. 403-627-8314, Pincher Creek, AB
MOON HEAVY HAUL pulling air drills/ air  
seeders, packer bars, Alberta and Sask. 30  
years experience. Call Bob Davidson,  
Drumheller, AB. 403-823-0746.

WANTED: 2000 OR NEWER Flexi-Coil 40’  
to 45’ air drill and TBT cart, 7” spacing.   
Call 780-841-9594, La Crete, AB.
2016 BOURGAULT 6550ST, loaded, 1 own- 
er, $127,500; 2006 Bourgault 54’ 5710 II,  
DS, MRB II, 2” carbide tips, 3” rubber  
packers, $35,000; 2013 Raven NH3 auto- 
rate kit w/5 section control, electric shut- 
off, Impellicone manifolds, Trimble EZ-   
Boom control, 780-878-1479, Camrose, AB

WANTED: NEWER FLEXI-COIL 5000, 
33-39’, 9” spacing, DS or TS, large tank.  
780-405-8089, Tofield, AB.

2009 SEED HAWK 72-12 72’, 12” sp., twin 
wing, pneum. packers, 600 TBT cart,  stk:  
021477, $179,000.  888-905-7010, Prince  
Albert, SK. www.redheadequipment.ca

2016 BOURGAULT 3320 66’, 10” sp., c/w 
7800 tank, DS, HS & HC fans, Stk: 027668,  
$478,000. Call 1-888-905-7010, Swift Cur- 
rent, SK. www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart  
$42,000.  www.redheadequipment.ca or  
1-888-905-7010, Swift Current, SK.

2012 BOURGAULT 3320 QDA 76’, c/w 
L6550ST TBT cart, MRB, duals Stk:  
023731, $295,500. 1-888-905-7010, Swift  
Current, SK.  www.redheadequipment.ca

2009 SEED HAWK 80-10 80’, 10” spacing,  
DS, Viper sectional control, Stk 020802,  
$190,000. Prince Albert, SK.,   
1-888-905-7010. redheadequipment.ca

2012 CASE/IH PH800 70’, 12” spacing, 
DS, 3430 TBH cart Stk: 020409, $89,000.  
1-888-905-7010, Swift Current, SK.  
www.redheadequipment.ca

1995 Flexi-Coil 5000, 57’, 9” spacing, 2320 
TBT cart, Stk# 017438, $18,500.   
1-888-905-7010, Swift Current, SK.  
www.redheadequipment.ca

2008 NH SD550, 60’, 10” spacing, DS, 
SC430 TBT cart, duals, Stk# 023331,  
39,900. www.redheadequipment.ca or  
1-888-905-7010, Swift Current, SK.

2003 BOURGAULT 5710 64’ 9.8” spacing, 
3” rubber packers, 5350 tank Stk: 37529C,   
$42,900. www.redheadequipment.ca or  
1-888-905-7010, Lloydminster, SK.

2010 SEEDMASTER 72-12 72’, 12” space, 
JD 1910 air cart, 3-tank metering, Stk:  
020958, $98,000.  1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk:  
020407, $73,000. 1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca
40’ BOURGAULT 8810 c/w Bourgault 5250  
air cart with poly packers. Briercrest Farms  
Farm Equipment Auction, Saturday April  
14th, 2018, Sintaluta, SK. Visit:  
www.mackauctioncompany.com for sale  
bill & photos. Info at 306-421-2928 or  
306-487-7815, Mack Auction Co. PL  
311962. Join us on Facebook!
2001 BOURGAULT 5350, 3 tanks, 3 meters,  
double shoot, rear rice tires, rear hitch,  
very good cond., $31,250. Call/text  
306-921-5402, St. Brieux, SK.
2001 JOHN DEERE 1820, 54’, 10” spacing,  
3/4” Bourgault knives, 1900 340 bu. cart,  
$24,000 OBO. 306-291-9413 Aberdeen, SK

WANTED: 40-50’ SEEDHAWK Air Drill. 
With or without liquid. Call 306-230-7401,  
Saskatoon, SK.
2010 JD 1830 drill, 61’ 10” spacing, w/430  
bu. 1910 grain cart, duals, double shoot,  
$69,000 OBO. 306-552-4905, Eyebrow, SK.

2010 JD 1870, w/1910 430 bu. TBH air 
cart, 56’, 12” spacing, double shoot,  
$185,000. Avonlea, SK., 306-868-5000,  
www.nelsonmotors.com

2008 SEEDMASTER TBX8012, w/430 bu.. 
JD 1910 air cart, double shoot, 12” spac- 
ing, $143,000. Oxbow, SK., 306-483-5115,  
www.nelsonmotors.com
2010 JD 1830, 60’, 10” spacing, single 
shoot, w/430 bu. JD 1910 air tank,  
$115,000. 306-868-5000, Avonlea, SK.,  
www.nelsonmotors.com
1999 SEED HAWK 40-12, 40’, 12” spacing, 
DS, 360 bu. tank, 7” fill auger, fine and  
course roller, $49,000. Redvers, SK.,  
306-452-3418, www.nelsonmotors.com
2- 60’ EZEE-ON 7560 Air Drills, 400 
bu. 4000 TBH tanks, var. rate ctrl, new in  
2007, 2000 ac./year per drill, 3” steel  
packers, 8” spacing, 2” paired row openers,  
excellent for organic farming, $40,000 per  
drill OBO. Charles Cattle Co. Ltd., for an- 
swering service call 306-457-2935 or cell:  
306-457-7529,  Stoughton, SK.
2004 EZEE-ON 7550, 60’, 10” spacing, 4”  
packers, 4000 TBH tank, var. in cab rate  
control, 33,800 total acres seeded, exc.  
cond., 1 year on Atom Jet rate  high rate  
side band openers. Retiring, $40,000.  
306-424-7761, Montmartre, SK.
66’ Bourgault, front delivery, single shoot,  
bolt on, 3/4” openers, like new, $4500  
OBO. Call/Text 306-736-8088, Kipling, SK.
2010 BOURGAULT 3310 65’, Paralink, 12”  
spacing, mid row shank banding, double  
shoot, rear hitch, tandem axles, low acres,  
$135,000.  A.E. Chicoine Farm Equipment,  
306-449-2255, Storthoaks, SK.
2011 SEED HAWK 50’ toolbar, 12” spac-
ing, w/600 cart, dual wheels, auger and  
bag lift, $225,000; 2010 Seed Hawk 66’ 
toolbar, 12” spacing, w/400+ Seed Hawk  
seed cart, 2 fans, seed and fertilizer kit,  
also NH kit, $175,000. A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.
2010 SEED HAWK 60’ Toolbar, 12” sp.,  
w/Seed Hawk 400 cart, 2 fans, seed & fer- 
tilizer distributing kit auger. Also NH kit &  
winch $175,000. 306-449-2255, A.E. Chi- 
coine Farm Equipment Ltd., Storthoaks SK.
2000 BOURGAULT 5350, dual fans with 3  
tank metering, with 1997 5710, 54’, steel  
packers, rubber packers optional, $45,000.  
306-876-4517, Goodeve, SK.
33’ FLEXI-COIL, 550 shanks, 12” spacing,  
DS, 1720 tank, Poirier boots, $2000 worth  
of extra new boots, shedded, low acres.  
306-877-2014, 306-745-7505, Dubuc, SK.
WANTED: 3RD TANK for Harmon air 
tank. 306-335-2777, Abernethy, SK.
2015 BOURGAULT 60’ 3320 QDA, Devloo  
mud scrapers, DS, 5.4” semi-pneumatic  
packers, 10” spacing, w/6550 TBH tank, 4  
tank metering, deluxe auger, shedded, exc.  
$245,000. 204-937-7184, Roblin, MB.

2003 BOURGAULT 5710, 64', 9.8" spacing,
3.5" packer wheels, MRB 2, NH3 setup,
2001 5440 tank, 491 monitor, hitch,
$35,000. 306-398-7449, Cut Knife, SK.
garewerts@sasktel.net

2011 NEW HOLLAND P2050, TBH, dual
shoot dry, 3.5" steel packers, dual fans,
paired row dutch carbides, INT IV monitor,
low acres, field ready, $79,000 OBO.
306-827-7704, 306-827-7425, Radisson,
SK. cwsch@sasktel.net

2012 BOURGAULT 5810, 72', 9.8" spacing,
4.5" packer wheels, MRB3, NH3 kit,
$30,000. 306-398-7449, Cut Knife, SK.
garewerts@sasktel.net

72 TRIPLE SHOOT (including liquid tube),
3" low draft Dutch openers. Used approxi-
mately 2000 acres. Came off Case 800 drill.
$130 each. 780-632-1935, Innisfree, AB.
Email: coryhlus@hotmail.com

2013 60' CASE/IH 800 Drill with 3430 tank.
DS Atom Jet openers with Raven NH3 kit.
Hoses are on drill and tank to switch back
to dry fertilizer. Tank has approx. 6000
acres and openers have approx. 4000 acres,
$135,000. 780-632-1935, Innisfree, AB.
Email: coryhlus@hotmail.com

2012 JOHN DEERE 1830/1910, 10" spac-
ing, 430 bu. TBT cart, single shoot,
$120,000 OBO. 780-806-9720, Czar, AB.

2010 BOURGAULT 3310, 74', MRB's with
granular and liquid kits., 2" carbide tips, 4"
round air filled packers. No frame cracks,
$75,000 OBO. 204-526-0575, Regina, SK.
marcelrejean@hotmail.com

2014 55' K-HART drill, Paralink 4612 open-
ers, Quick depth changing, Bg MRB, high
floatation, 3" V-packers, great shape.
Awesome for high speed fertilizer banding
or seeding. Seed in tall stubble, $70,000
OBO. Del. possible. 204-526-0575, Swift
Current, SK. marcelrejean@hotmail.com

2002 JOHN DEERE 1820 air drill, 54', 10"
spacing, auto rate, 2012 Agtron primary
blockage system, Bourgault 3" carbide
knock on spoons, JD structural reinforce-
ment kit on drill and cart, 1900 JD 350 bu.
cart, $27,000 OBO. Call 306-268-4350,
306-268-7858, Bengough, SK.

1996 BOURGAULT 5710, 42', 3/4" carbide
spikes, 3" packers and Haukass disc mark-
ers. 1993 Bourgault 2155 air tank, always
shedded, very clean, very little rust,
$35,000 OBO. Phone 204-734-0013 or
204-238-4258, Bowsman, MB.

2011 BOURGAULT 5810 & 2005 6450 tank,
62', 10" spacing, 3.5" packers. Variable rate
liquid kit, low acres, exc. cond., $145,000
OBO. Call 306-529-2871, Southey, SK.

NH3 CONVERSION KIT/PUMP. Fits 66’ 
Bourgault air seeder, $13,000. Call Phil  
Stewart, 780-813-0131, Vermilion, AB.

2009 SEEDMASTER 6912, expandable to  
80’, 300 bu. on frame w/tracks; Bourgault  
6550 tank, many extras, CTF ready.  
780-206-1234, Barrhead, AB.
2012 JD 1870 SEEDER, 1910 cart, 430 bu.  
TBT, 18,000 ac., paired row openers, 56’,  
12” spacing. 403-396-0828, Rimbey, AB.
BOURGAULT 40’, w/harrows, packers and  
granular app., 3225 tank, has 3rd tank,  
field ready, $20,000. 306-937-2890 Cando.
2003 BOURGAULT 5300, single shoot, 
TBH, rear hitch, $20,900. Redvers, SK.,  
306-452-3418, www.nelsonmotors.com
40’ BOURGAULT 36-42 AIR SEEDER, 8”  
spacing, with 3225 tank, QA, on row pack- 
ers, $13,000. 306-567-8614, Davidson, SK.
2008 BOURGAULT 6350, 2 fans, 3 TM,  
$46,000 OBO. Call 306-563-8482.

BOURGAULT 3225 TBH tank, with 3rd tank,  
good condition, $7000. 306-561-7780,  
Davidson, SK.

MORRIS 7180 air tank, new meter body on  
fert. tank, good hoses & recent loading au- 
ger, $5000. 306-276-7788, 306-769-8887  
Arborfield, SK. breavie@live.ca

FLEXI-COIL 5000 33’, 9” spacing, TBH  
1720 tank w/monitor and harness, 4” rub- 
ber packers, 3” spreader carbon tips. New  
feed housing, newer hyd. fan, single shoot,  
TBH liquid caddy hitch, liquid fertilizer  
pots, DS openers available, $23,000 OBO.  
204-967-2009, Kelwood, MB.

JD 1910 AIR CART, SS meter body, & 
other parts avail. 519-682-2404, Online:  
www.lumamfg.com Tilbury, ON.

NEW AND USED land rollers - all sizes.  
D&H Equipment, Bow Island, AB.   
403-580-6889.

50’ FLEXI-COIL SYSTEM 92 harrow packer  
bar; 60’ Flexi-Coil tine harrow bar w/tank  
and spray attachments. 780-663-2201 or  
780-679-5606, Ryley, AB.

60’ BOURGAULT 7200 heavy harrow with  
hydraulic tilt and pressure; 36’ Co-op Im- 
plements cultivator; Laurier 60’ tine har- 
rows and packers. Briercrest Farms Farm  
Equipment Auction, Saturday April 14th,  
2018, Sintaluta, SK. For sale bill & photos  
visit: www.mackauctioncompany.com Info  
at 306-421-2928 or 306-487-7815, Mack  
Auction Co. PL 311962. Join us on FB!

2014 DEGELMAN STRAWMASTER 7000 
Heavy Harrows, 82’, hyd. tine adjust,  
$53,000. Estevan, SK., 306-634-6422,  
www.nelsonmotors.com

2003 BRANDT 5000 Heavy Harrow, 50’, 
hyd. tine adjust, $28,000. Redvers, SK.,  
306-452-3418, www.nelsonmotors.com

2017 DEMO 80’ Degelman landroller; 
New 51’ Degelman landroller. Odessa  
Rockpicker Sales, 306-957-4403 or  
306-536-5097, Odessa, SK.

FORD TANDEM DISC 13’ wide, new front 
notched blades, plain back blades, 20” dia.  
blades front and back, nice shape, $4000  
OBO. 204-669-9626, Winnipeg, MB.

2011 BOURGAULT 6000 Mid Harrow, 70',
exc. cond., $25,000 OBO. 204-647-4274,
Dauphin, MB. wolff.ron.odile@gmail.com

JD 7300 PLANTER, MaxEmerge 2, 12 row,  
liquid kit, 2 PTH, seed box ext., corn &   
bean discs, granular applicators, $12,500.  
Matt at 204-723-5002, Notre Dame, MB.

1997 JD PLANTER, 1770 NT, 16 R 30",
single disk dry fertilizer openers, Yetter row
cleaners, precision meters, new seed open-
ers and seed tube guards, new gauge
wheels, pneumatic down pressure and var.
rate drive, $28,000 OBO. Call 204-526-0848
204-526-7805, Cypress River, MB. Email:
wyndview@hotmail.com

2013 BOURGAULT 6550, two fans, X-20
monitor, extra ECM for liquid or gas,
$85,000. 306-398-7449, Cut Knife, SK.
garewerts@sasktel.net

2009 SEED HAWK 50-12 TBT w/2650 gal.
onboard liquid & Maxquip NH3 w/JD rate
controller. $87,000. Call: 306-365-7710,
Jansen, SK. Email: b.elke@littleloon.ca

2013 CIH 1245 Planter, 18 rows, 20" spac-
ing, 4276 ac., used to seed canola, c/w
trash managers 660 gal. liquid fert. tanks,
canola plates included. $95,000 OBO.
Please call 780-307-4343, Barrhead, AB.
forwardseedfarm@gmail.com

2006 JD 1780 Planter, 12 row, 30" spacing,
vacuum tanks w/liquid fert., & row clean-
ers, good cond., $35,000 CAD. Scobey, MT.
406-783-5510, charlie@cahillseeds.com

7200 MAX EMERGE II JD Planter, 12 row,
30" spacing. Dry fertilizer boxes w/3 PTH &
row cleaners, $18,000 CAD OBO. Scobey,
MT. 406-783-5510 charlie@cahillseeds.com

35’ IHC VIBRASHANK field cultivator with  
210 Valmar tank & kit; 31’ Morris CP631  
DT cultivator, with NH3 application kit.  
780-663-2201 or 780-679-5606, Ryley, AB.

7 SERIES MORRIS, brand new HoneyBee 
dead rod, needs shovels, $3500. Willing to  
trade for smaller 7 series Morris cultivator.  
306-460-9027, Flaxcombe, SK.

26' 842T WISHEK disc, s/n 3970126, new
blades and bearings, new rims w/new 315/
80R22.5 truck tires, $65,000. Stony Plain,
AB. 780-445-0979 or 780-914-3557.

WANTED: USED K-HART air drill, with or 
without cart. Call Jim at 306-882-5101,  
D’arcy, SK.

BOURGAULT 3195 TANK, w/monitor, load- 
ing auger, $5000. Call 306-937-2890,   
Cando, SK.

2000 DEGELMAN 45’ land roller, $29,500.  
Good cond., 306-812-9877, Arborfield, SK.

60’ EXCEL LAND ROLLER w/5 plex rollers,  
great for following the land contour. Like  
new, $60,000. Arborfield SK 306-276-7788  
or 306-769-8887. Email: breavie@live.ca  
Leasing available.

NEW SEED BOOTS and fertilizer openers 
for SeedMaster drill. Plus various other  
parts. 306-547-7235, Sturgis, SK.

CIH 5600 33’ Chisel Plow, c/w Gaber verti- 
cal tillage discs and Bourgault harrows,  
very good condition; Valmar 2455, good  
condition, ready to mount on harrow or  
cultivator. Call 306-595-2180, Pelly, SK.

WANTED: OLD DEUTZ TRACTOR, 65-
F4L514, 8005, 130-06 DX, 230, 250, 4.30.  
750-927-7519, Leedes, ON.

2015 CASE 580 QT, 1029 hrs., full load,  
ext. warranty, PTO, eng. brake, $420,000  
OBO. 403-575-5491, Coronation, AB.

2014 CASE/IH STEIGER 620 Quadtrac, 
36” tracks, PTO, Accuguide, HID lights,  
Stk# 025032, $489,000. 1-888-905-7010,  
Estevan, SK. www.redheadequipment.ca

2015 CASE/IH STEIGER 540, PTO, HID 
lights, Accuguide, duals, Stk# 016410A,  
$429,000. 1-888-905-7010, Swift Current,  
SK.  www.redheadequipment.ca

2016 CASE/IH STEIGER 580 Quadtrac, 
36” tracks, PTO, Accuguide,  Stk# 022922,  
$565,000. 1-888-905-7010, Swift Current,  
SK.  www.redheadequipment.ca

2016 CASE/IH STEIGER 420, triples, Ac-
cuguide, HID lights, PTO, Stk# 023174,  
$359,000. 1-888-905-7010, Swift Current,  
SK.  www.redheadequipment.ca

2016 CASE/IH STEIGER 500, triples, Ac-
cuguide, HID lights, 342 hrs., Stk#  
023022, $380,000. 1-888-905-7010, Swift  
Current, SK.  www.redheadequipment.ca

CASE/IH 9370 4WD, 4857 hrs; 2012 CIH  
Puma 125 FWA with Case/IH L760 FEL  
and 3PTH. Briercrest Farms Farm Equip- 
ment Auction, Saturday April 14th, 2018,  
Sintaluta, SK. For sale bill & photos visit:  
www.mackauctioncompany.com join us on  
FB. Info. 306-421-2928 or 306-487-7815  
Mack Auction Co. PL 311962.

1997 CIH 9380, 5200 hrs., w/500 hrs. on  
rebuilt engine, four new inside duals, full  
AutoSteer and Outback GPS, very good  
condition, $92,500. Call 306-921-5402, or  
email assiea@sasktel.net   St.Brieux, SK.

2010 CASE/IH 535HD, 1800 hrs., luxury  
cab, AutoSteer, 113 GPM, twin flow hyd.,  
850 Trelleborg tires, $250,000. Call   
306-264-7869, Kincaid, SK.

2010 CASE/IH QUADTRAC 535, 30” 
tracks, PTO, 3PTH, 6975 hrs., 535 HP,  
$194,000. Radville, SK., 306-869-3000,  
www.nelsonmotors.com

1990 CASE/IH 9150, Outback AutoSteer &  
mapping, 8000 hrs., usually shedded,  
$48,500. 306-567-8614, Davidson, SK.

2012 CIH 500HD, 1915 hrs., 4 remotes, 
tow cable, luxury cab, red leather heated  
seats, 16 spd. PS, 57 GPM hyd. pump, 710  
tires, buddy seat, gd cond., $228,000 OBO.   
Ph/tx Brandon 306-577-5678, Carlyle, SK.

1989 CIH 9170, PS, AutoSteer, 8180 hrs.,  
$45,000. Located near Minot, ND. Call  
306-563-8482.

1997 CASE/IH 9350, 310 HP, 5480 hrs., 4  
remotes, tires at 50%, c/w AutoSteer,  
$67,000. 306-620-5407, Kamsack, SK.

2014 CIH STEIGER 600 Quadtrac, 1950
hrs., PTO., PS, leather, 30" tracks, 6 SCV, 58
GPM pump, Pro 700, $335,000. Killaly, SK.,
306-730-7871, deandouhaniuk@live.ca

2012 CIH STEIGER 550 Quadtrac 1995H,
30" tracks, dual hyd. pumps, leather, shed-
ded, $289,000 OBO. Call 780-204-0391,
Mayerthorpe, AB. jekfarm@gmail.com
www.buymyfarmequipment.com

STEIGER TRACTOR PARTS. New and 
used, from radiator to drawpin, 1969 to  
1999. Give us a call 1-800-982-1769 or  
www.bigtractorparts.com

1988 JD 4650, PS, 3 hyds., Greenlighted,  
like new rubber, hard to find one better!  
$36,500. 403-504-9607, Medicine Hat, AB.

JOHN DEERE 7610, MFWD, c/w JD load-
er, 4000 hrs., mint cond., never been a  
chore tractor. 780-990-8412 Edmonton AB

PRICE REDUCED: JD 4650, 8650 hrs., 15  
spd PS, 3 hyds., 1000 PTO, 20.8Rx38 rear  
duals, 14Lx16.1 front, tires vg. cond., 8’  
blade. 306-882-2358, Rosetown, SK.

REDUCED PRICE! 1983 JD 4450 MFWD 
w/Ezee-On FEL 2130 grapple, 15 spd. PS,  
3 hyds., 7925 hrs. showing, 14.9-26F,  
20.8R38, duals available. 306-283-4747,  
306-291-9395. Langham, SK.

2011 JD 9530 4WD, 1580 hrs., clean, 
one owner tractor since new, shedded, in- 
ner wheel weights, GPS ready and  
available, 800 Firestone metrics, big hyd.  
pump, $245,000 OBO; 2009 9530 4WD  
tractor, inner weights, GPS ready, 800  
Michelin metrics, shedded, $195,000 OBO.  
Call Neil 306-231-8300, Humboldt, SK.

1979 JD 4440 with 158 loader and joy- 
stick, 10,000 hrs., excellent tractor,  
$25,000. 306-233-7774, Cudworth, SK.

1993 JD 8870, 7305 hrs., 20.8x42 Fire-
stone radials, LED lights all around, 12  
speed, asking $65,000. 306-989-4332,  
cell: 306-960-2160, Paddockwood, SK.

2012 JD 9360R, duals, 1200 hrs., 24 spd., 
deluxe cab, 360 HP, 4WD, GS3 Command  
Centre, $227,000. Oxbow, SK.,  
306-483-5115, www.nelsonmotors.com

2014 JD 9560R, 1700 hrs., 18 spd. Power 
Shift, duals, 1000 PTO, 560 HP, HID lights,  
$417,700. Redvers, SK. 306-452-3418,  
www.nelsonmotors.com

2017 JD 9620RX, 36” tracks, 870 hrs., 
PTO, 620 hrs., Performance Package,  
leather, $689,000. Avonlea, SK,  
306-868-5000, www.nelsonmotors.com

2011 JD 9430, 3000 hrs., 710x42 Fire-
stones, 18 spd. PS, Active Seat, rubber  
70%, exc. cond., $225,000 OBO. Charles  
Cattle Co. Ltd. For answering service call  
306-457-2935, 306-457-7529, Stoughton.
1983 JD 8850, 370 HP, PTO, tires are like  
new, 9200 hrs., in nice shape, $40,000.  
306-768-4099, Carrot River, SK.
1997 JD 9400 4WD, 425 HP, 8562 hrs., 12  
spd., diff. lock, 4 hyds., 20.8x42 triples  
new 400 hrs. ago, does light duty work,  
mint condition, always shedded, $100,000.  
306-675-6136, Kelliher, SK.

UTILITY TRACTORS: John Deere 6200, 2 
WD, open station with loader; JD 5524,  
MFWD w/loader; 5400 MFWD JD open  
station, 204-522-6333, Melita, MB.
1990 JD 8760, 300 HP, PTO, 3 PTH, 24  
spd. trans., exc. cond., good rubber, 9500  
hrs., $52,000. 204-476-0107, Eden, MB.
BOOK NORCAN SOYBEANS Common #1   
so you keep more green. Buy a bigger JD  
with the savings! Early discounts. Norcan  
Seeds at 204-372-6552, Fisher Branch MB.

JD 6140R, 50 km, 994 hrs., 20 SP Auto- 
Quad (50K), triple link suspension, premi- 
um cab, HID light package, 520/85R42  
Michelin’s, H360, 3rd function available,  
loaded American tractor, mint condition.  
$144,000. 888-242-1571, Gadshill, ON.  

JD 9420, 6200 hrs., 710/70/42's, 24 spd.,
axle weights, ATU 200 AutoSteer system w/
receiver and display, good cond., $125,000
OBO. 204-461-0834, Marquette, MB.

1983 MASSEY 4900, 23.1-34 duals in good  
shape, 100 hrs. on complete 903 motor  
(cost to rebuild eng. $18,000). New Turbo,  
starter & alternator. Low hrs. on rebuilt  
trans. and hyd. pump & fuel injection  
pump & nozzles, low hrs on front planetar- 
ies, good cab and paint. Clutch useable but  
sometimes slips under heavy loads, other- 
wise excellent tractor, asking $25,000.  
306-937-2795, Battleford, SK.

2008 NH TV145, MFWD, 145 HP, 6115 
hrs., cab, front and rear PTO, 3PTH, grap- 
ple, $74,000. Redvers, SK., 306-452-3418,  
www.nelsonmotors.com

2013 NH TV6070, loader/bucket/grapple,
4100 hrs., very good condition, $100,500.
Please call 306-263-3232, Tyvan, SK. Email:
youngslandc@gmail.com

2012 NEW HOLLAND T9.450, 2985 hrs.,
powershift, $150,000. 204-921-0233,
Rosenort, MB. www.equipmentpeople.com

WANTED: SERIES 800 - 875 Versatile 
tractor in good shape. Call 306-847-2112,  
or 306-567-7830, Liberty, SK.
1977 VERSATILE 500 4WD, 18.4x38 tires,  
15 spd., circulating block heater, 2 new  
batteries, newer radiator & hyd. pump, ad- 
justable axles, big 1000 PTO, 3 PTH, Cum- 
mins engine runs great, $10,000 OBO.  
204-967-2009, Kelwood, MB.

1985 VERSATILE 856, 4 WD, 8725 hrs., 12
spd., PS, PTO, and 20.8/38 tires, 30%. Very
well maintained, good condition. $30,000
OBO. Call 204-734-0013 or 204-238-4258,
Bowsman, MB.

GRATTON COULEE AGRI PARTS LTD. Your  
#1 place to purchase late model combine  
and tractor parts. Used, new and rebuilt.  
www.gcparts.com Toll free 888-327-6767.

2011 MCCORMICK X10.25 Utility Tractor, 
540 PTO, MFWD, 48 hours, 22 HP,  
$10,000. Avonlea, SK., 306-868-5000,          
www.nelsonmotors.com
1979 UNIMOG 406 Case MB4-94, 1400  
hrs, 5600 mi, 20 spd. trans., disc brakes,  
front & rear 540-1000 PTO, high volume  
hyds., c/w Schmidt VF3C snowblower  
w/840 hrs. on OM352A turbo, 1600  
tons/hr; Schmidt angled snowplow;  
Schmidt loader bucket; Case Extend-a- 
hoe; and Case dozer blade. Will separate.  
Everything works great, $55,000 OBO  
complete. Call 204-748-2454, Virden, MB.

2006 MCCORMICK MTX 150 and 2004 
MTX 140 with loader. Both low hours. Call  
204-522-6333, Melita, MB.

2013 VARIOUS LS MTRON, MFWD, 550
hrs., FWA. This unit has all the bells and
whistles except 3 PTH, exc. cond., 96 HP,
w/loader, cab, only 550 hrs., replacement
$80,000 +. Would look at cash offers/
possible trade or some financing, $55,000.
More info call Bill 780-482-5273 or call
David at 780-349-5244, Edmonton, AB.
Email: dwrhine41s@live.ca
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Big Tractor Parts,
Inc.

1-800-982-1769
www.bigtractorparts.com

STEIGER TRACTOR SPECIALIST

Geared For
The Future 

1. 10-30% savings on new replacement 
parts for your Steiger drive train.

2. We rebuild axles, transmissions 
and dropboxes with ONE YEAR 
WARRANTY.

3. 50% savings on used parts.

RED OR GREEN

2 BLADES: Degelman 7200, 14’ 6-way,  
mounts JD 9320 4WD, $19,500; Degelman  
5700, 12’ 4-way, mounts JD 7720,  
$11,000. Call 780-679-7795, Camrose, AB.

12’ DEGELMAN 46/5700 4-way dozer  
blade, QA, $15,000; HLA snow wing dozer  
blade, trip cutting edge, can be mounted  
on industrial loader, $15,000. Wandering  
River, AB. 780-771-2155 or 780-404-1212.

ADD A GRAPPLE to your compact John  
Deere tractor. For more information go to:  
viperbitegrapples.ca  306-493-7153.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2010 Cat D7R dozer with winch. Call Larry,  
306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
Dresser/IHC 530 wheel loader. Call Larry,  
306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2011 JD 850J dozer w/H6H winch. Call  
Larry, 306-865-7660, Lic# 334832.

2007 CAT 938G, 2550 hrs., $115,000. Call  
1-800-510-3303, St. Lazare, MB.

2008 Hitachi ZX 270 LC-3, new hyd.  
thumb, QA WBM, vg cond. Eng. Proheat,  
job ready, approx 10,000 hrs on Isuzu eng.  
(Warranty), $124,000. Can deliver, call  
anytime 204-743-2324, Cypress River, MB.

WANTED: 4020 JOHN DEERE, powershift  
gas model. 403-823-1894, Drumheller, AB.

2006 CAT CHALLENGER MT845B, 5163  
hrs., Outback AutoSteer, Steinbauer mod- 
ule (500 HP), $92,000; 2008 MacDon D60  
header 25’, PU reel, dbl. knife dr., fore/aft,  
triple delivery, $19,000; 2009 Farm King  
13”x70’ auger, reverser, hyd. winch, hyd.  
mover, full bin sensor, camera, $8000;  
MacDon 973 39’, PU reel, transport  
wheels, fore and aft, headsight AutoHeight  
control, c/w MacDon/NH adapter,  
$19,000. 403-665-2341, Craigmyle, AB.

ACREAGE EQUIPMENT: 3-PT. CULTI- 
VATORS, Discs, Plows, Blades, Etc. 
780-892-3092, Wabamun, AB.

FOR POST-EMERGENCE WEED manage- 
ment- Harriston 60’ tine weeder, excellent  
condition. 306-382-9024, Saskatoon, SK.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw- 
master, rockpickers, protill, dozer blades.  
306-957-4403, 306-536-5097, Odessa, SK.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg.,  
www.luckemanufacturing.com

USED, LOW HOUR Generator. 20 kW - 2000
kW. Diesel, propane, and natural gas. CAT,
Cummins/Onan, Kohler, Detroit Diesel, and
more. All units have been ran, serviced, and
load bank tested. See the complete inven-
tory online! www.abrahamindustrial.com
701-371-9526, 701-367-4305, Cooper-
stown, ND., info@abrahamindustrial.com

(403) 540-7691
ronsauer@shaw.ca

RON SAUER 
MACHINERY LTD.
25’ Heston PT Swather, bat reel, 540 PTO .................................................$3,000 
25’ Case IH (MacDon) PT Swather, bat reel, 1,000 PTO  ......................... $3,000
40’ Morris 3100 Hoe Drills, mover and hitch, nice shape .............................$10,000
560 Hesston Round Baler, 1,000 PTO  ........................................................ $5,500
660 NH Round Baler, 540 pto, nice shape ......................................................$5,500
60’ S82 Flexcoil Harrow Draw Bar, 5 bar Bent, Nice shape ..........................$5,250
44’ 820 F.C. Deep Till Air Seeder, 4 bar harrows  ..............................................CALL
2320 F.C. TBH Air Tank, complete with 320 - 3rd tank  ........................................CALL
41’ Flexicoil 300 B Chisel Plow, 3 bar harrows ..........................................$12,500
100’ 65XL Flexicoil Sprayer, complete with windguards, 

elec. end nozzles single tips, auto rate, excellent condition ..................................$12,500
29’ 225 DOW Kello- Bilt Tandem Disc, 28” smooth front & rear blades, 

10.5” spacing, oil, bath bearings, as new ........................................................ $60,000
47’ 820 Flexicoil Chisel Plow, 4 bar harrow, low mileage.............................$67,500
HD8 - 1400 (46’) Sakundiak Grain Auger, 31 HP Vanguard engine, E-Kay mover, 

belt tightener, power steering, spout, 10 gallon fuel tank.....................................$11,500
13“ X 95’ FarmKing HydraulicSwing Auger, reverser, low profl ie hopper, spout, full bin 

alarm, 1 season ...................................................................................................CALL
New E-Kay 7”, 8”, 9”Bin Sweeps available .................................................CALL
3 Used E-Kay Bin Sweep Extensions ..............................................................CALL
8” Wheat Heart Transfer Auger, hydraulic drive, good condition .....................$1,000
New Outback S-Lite guidance  ....................................................................$1,250
Factory Recon. Outback STS GPS and Mapping ........................................$2,250
New Outback STS Guidance, c/w E-Drive TC & VSI steering wheel ...................$7,000
New Outback STS Guidance, c/w E-Drive TC & hydraulic kit ............................$6,000
New STX Guidance, c/w E-Drive XD & hydraulic kit, 3 year ESP .........................$9,200
Used Outback E-Drive Hyd. kits .......................................................................$500

**Outback GPS Systems, E-Kay Custom Augers, Movers, Clutches, Bin Sweeps & Crop Divider Kohler, Vanguard, 
Robin Subaru Engines, Headsight Harvesting Solutions, Greentronics Sprayer Auto Boom Height, Kello-Bilt Discs**

SPOOLER
Barb Wire & Electric High 

Tensile Smooth Wire

Call for Local Dealers in Sask., Alta. and B.C.

Central Alberta Machinery 
Sales & Service Ltd

Ken Lendvay 403-550-3313
Red Deer, Alberta

e-mail: kfl endvay@hotmail.com
www.levelwind.com

Roll up Silage 
Plastic & Grain 

Bags;
OR

Roll up Silage Roll up & unroll lay 
fl at plastic water 

hose (up to 6” diameter 
11” fl at)

Roll up & unroll lay 

Features:
• Hydraulic Drive (roll or unroll);

•  Mounts to tractor draw bar, skidsteer, 
front end loader, post driver, 3 pt. hitch 
or deck truck (with receiver hitch & rear 
hydraulics);

•  Spool splits in half to remove full roll;

•  Shut off/Flow control valve 
determines speed;

Works great for ...
•  pulling out old wire (approx. 3 to 

5 minutes to roll up 80 rod or ¼ mile)
• Swath grazing or rotational grazing

CAN BE CONVERTED TO:

The Level-Winder II
Rolls wire evenly across the full 
width of the spool automatically 

as the wire is pulled in!

WANTED: T810 VOLVO Tractor, in good  
running condition. 780-806-3439,  
780-842-4088. Wainwright, AB.

WANTED: 30’ BATT REEL, for Case 8230  
PTO swather or a 1200 Hesston PTO  
swather. 403-485-1028, Champion, AB.

WANTED: JD 9660 Combine; 8’ metal  
break; mobile excavator, 306-304-1959,  
Meadow Lake, SK.

WANTED: USED, BURNT, old or ugly trac- 
tors. Newer models too! Smith’s Tractor  
Wrecking, 1-888-676-4847.

WANTED: MF #36 DISCERS. Will pay top 
dollar and pick from anywhere. Phone   
Mike 306-723-4875, Cupar, SK.

WANTED: IGNITION COIL (Prestolite) for 
P51 Pioneer chainsaw. Call 204-742-3738,  
Ethelbert, MB.

WANTED: NH BALE WAGONS & retriev-
ers, any condition. Farm Equipment Find- 
ing Service, P.O. Box 1363, Polson, MT  
59860. 406-883-2118.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca
GUARANTEED PRESSURE TREATED fence  
posts, lumber slabs and rails. Call Lehner  
Wood Preservers Ltd., ask for Ron  
306-763-4232, Prince Albert, SK.

16’ PEELED RAILS, 2-3” $4.50/ea., 125 per 
bundle;  3-4” $9.50/ea, 100 per bundle;  
4-5” $11.50/ea, 75 per bundle. Vermette  
Wood Preservers, Spruce Home, SK.,  
1-800-667-0094, email: info@vwpltd.com  
website: www.vwpltd.com

SOLIDLOCK AND TREE ISLAND game wire  
and all accessories for installation. Heights  
from 26” to 120”. Ideal for elk, deer, bison,  
sheep, swine, cattle, etc. Tom Jensen  
ph/fax: 306-426-2305, Smeaton, SK.

LOOKING FOR AN Investment Partner: We
are looking for a partner with a profitable
investment proposal. Contact Lewis Natch
at lewis.natch@vclsgroup.com Calgary, AB.

BLOCKED SEASONED JACK Pine firewood  
and wood chips for sale. Lehner Wood Pre- 
servers Ltd., 306-763-4232, Prince Albert,  
SK. Will deliver. Self-unloading trailer.

SEASONED SPRUCE SLAB firewood, one  
cord bundles, $99, half cord bundles, $65.  
Volume discounts. Call V&R Sawing,  
306-232-5488, Rosthern, SK.

BLOCKED & SEASONED PINE FIREWOOD:  
Bags $90. Delivery available. Vermette  
Wood Preservers, Spruce Home, SK.  
1-800-667-0094, email: info@vwpltd.com  
Website: www.vwpltd.com

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2007 Doepker Super B log trailer. Contact  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
Timberjack 450C grapple skidder. Contact  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
1997 Doepker Super B log trailer. Contact  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
Timberjack 618 feller buncher. Contact  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
1992 Lakewood Super B log trailer. Call   
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2004 Tigercat 630C DFG skidder. Contact  
Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
2005 JD 2054 w/Denharco X-treme delim- 
ber. Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
1989 Timberjack 450B grapple skidder.  
Call Larry, 306-865-7660, Lic# 334832.

ONLINE ONLY UNRESERVED AUCTION:
Apr 4-10, 2018 www.championassets.ca 
1999 Timberjack 450C DFG skidder. Call  
Larry, 306-865-7660, Lic# 334832.
2012 VERMEER 372 stump grinder, Yan-
mar diesel eng., SP, very good cond.,  
$18,500. 204-243-2453, High Bluff, MB.

NEW AND USED GENERATORS: 500KW  
Caterpillar, Perkins, Cummins, Magnum -  
In stock. Call 250-554-6661, Kamloops,  
BC. Email: denis@bcdieselgenerators.com  
www.bcdieselgenerators.com

TUBING FROM 1-1/4” to 3-1/2”. Sucker  
rod 3/4”, 7/8” and 1”. Line pipe and Casing  
also available. Phone 1-800-661-7858 or  
780-842-5705, Wainwright, AB.

DRILL STEM FOR SALE: 2-3/8” & 2-7/8”  
available. 306-768-8555, Carrot River, SK.

PUMP MOTORS, propane & diesel, wheel  
moves, all sizes of alum. pipe. Call Dennis  
to discuss your needs! 403-308-1400, 
Taber, AB.

WESTERN IRRIGATION: CADMAN Dealer.  
We BUY and SELL traveling guns, pumps, 
pipes, etc.; EcoSmart water purification  
systems, no salt, no chemicals; Large sup- 
ply of good used buyback centre pivots at  
low prices. 306-867-9461, 306-867-7037,  
Outlook, SK.   derdallreg@hotmail.com

T AND L  1/4 sec. center pivot, 8 towers,  
100 HP Deutz/Berkley pump, good cond.,  
$18,000. 306-424-7761, Montmartre, SK.

2016 WOODS FZ28K, 2WD, gas, front 
blade, soft cab, $18,900. Radville, SK.,  
306-869-3000, www.nelsonmotors.com

2007 HUSQVARNA YTH1542 mower and 
tiller, hydro. transmission, 2WD, gas,  
$3500. Redvers, SK., 306-452-3418,  
www.nelsonmotors.com

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your  
shelterbelt or landscape a new yardsite,  
get the year round protection you need.  
We sell on farm near Didsbury, AB. Also  
can deliver in Western Canada. 6 - 12’  
spruce available. Now taking spring orders  
while supplies last. Phone 403-586-8733  
or visit: www.didsburysprucefarms.com

TREES: Shelterbelt, hedges and small  
fruit trees for acreages, farms, towns and 
developers. A great assortment of seed- 
lings,: Spruce, pine, ash, maples, flowering  
crabs, lilacs, caraganas and more. Com- 
mercial varieties of Saskatoon berry seed- 
lings. All 15-60 cm high. Select Seedling 
Nursery, 306-978-1940, Saskatoon, SK. 
www.selectseedlingnursery.com

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison,  
as well as calves and yearlings for growing  
markets. Contact Roger Provencher at    
306-468-2316, roger@cdnbison.com

BISON HAULING & Exporting Services. 
Canada/USA. Call or text 306-736-3454,  
Andres Trucking.

WANTED: TWO BISON BULLS, Please call    
403-586-2404, Olds, AB.

20 REALLY NICE 2017 Bison calves, ready  
to go in April. $1700 OBO. No feedlot 
buyers. Contact Glengary Bison 
403-836-5900, 403-948-9675, Airdrie, AB.

SEMEN TESTED 2-4 year old Plains breed- 
ing bulls. Call MFL Bison Ranch Ltd.   
403-747-2500, Alix, AB.

25 - 2016 BISON HEIFERS, $3000 each. 
Phone Bill at Bill’s Bison Corp.,  
780-895-7588 (evenings), Lamont, AB.

KEEP JOBS IN CANADA. Elk Valley 
Ranches a Canadian Co. finishes bison in  
Canada. We are now buying cull cows, cull  
bulls, yearlings and calves. Paying top $$  
with prompt payment. Kitscoty, AB,  Frank  
at  780-846-2980. elkvalley@xplornet.com  
www.elkvalleyranches.com

NILSSON BROS INC. buying finished bison  
on the rail, also cull cows at Lacombe, AB.  
For spring delivery and beyond. Smaller  
groups welcome. Fair, competitive and as- 
sured payment. Contact Richard Bintner  
306-873-3184.

QUILL CREEK BISON has 50 bred heifers 
for sale. Call Doug, 306-231-9110, Quill  
Lake, SK.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD,  
paying market prices. “Producers working  
with Producers.” Delivery points in SK. and  
MB. Call 306-231-9110, Quill Lake, SK.

BRED HEIFERS: WX and Pure Woods Bison
available Nov 1, 2018. 780-581-3025,
Vermilion, AB. irishcreekbison@gmail.com
www.irishcreekbison.com

50-2016 BISON FEMALES, weight on
Nov.30/2017 was 815 lbs. $4000, please
call 306-342-4253, donjanzen@gmail.com
Glenbush, SK.

SUNDANCE BUFFALO RANCH 2016 yearling
Bison heifers: Top quality framey 2016 born
M Line bison heifers for sale. Ready to
breed in 2018. 403-502-2486, Irvine, AB.
rick@porterandmacleanlivestock.com

SPIRIT OF THE NORTH BULL SALE,  
Sunday, April 8th at 1:00 PM at the Spirit- 
wood Stockyards, Spiritwood, SK. Selling  
70 Black Angus, Charolais, and Simmental  
yearling & 2-year-old bulls. For more info  
or a catalogue contact T Bar C Cattle Co.  
at 306-220-5006. View the catalogue on- 
line at www.buyagro.com  PL#116061

COW-BOYS Angus Bull & Female Sale  
Friday March 23rd, 1:00 PM, Virden, MB.  
Selling 80 Red & Black Angus bulls, as well  
as 15 Red & Black heifer calves. Presented  
by Ramrod Cattle Co., Cor Vet Cattle Co.  
and Fraser Farms. Wintering & delivery  
available. For a catalogue or more info  
contact Tony Dekeyser 204-264-0270, Jeff  
Fraser 204-522-5964, Corey Jones  
204-264-0444 or T Bar C Cattle Co. at  
306-220-5006.  View the catalogue online  
at www.buyagro.com. Watch and bid on- 
line at: www.dlms.ca (PL #116061)

100 BLACK ANGUS bred heifers, Feb-Mar.  
calvers, some with calves at foot already.  
306-322-7905, Archerwill, SK.

CANADA’S LARGEST SOURCE of moderate  
frame maternal cattle. 40 Red & Black An- 
gus 2 year olds selling by private treaty.  
Ole Farms, Athabasca, AB., 780-675-4664.

BURNETT ANGUS 34TH Annual Bull Sale,  
Saturday, April 7, 2018, 2:00 PM, The  
Ranch, Swift Current, SK. 60 yearling bulls,   
many genetically developed for breeding  
heifers. Sires represented: Shipwheel Chi- 
nook, OCC Missing Link, Sooline Motive,  
Stevenson Rockmount, Bruiser, Optimum  
(Chisum son), Crowfoot Fred. Bryce  
306-773-7065 or Wyatt 306-750-7822,  
wburnett@xplornet.ca

PB BLACK ANGUS yearling bulls, 84 1b. 
BW, Koupal Juneau 797 breeding.  
306-445-8425, North Battleford, SK.

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service.  
Meadow Ridge Enterprises, 306-373-9140  
or 306-270-6628, Saskatoon, SK.

SQUIRREL CREEK ANGUS and Silver 
Creek Farms are selling Black & Red An-
gus two year old, yearling bulls and open  
heifers in the Tri-N Charolais & Guests  
Multi-Breed Bull Sale, Saturday, March  
31st, Heartland Livestock, Virden, MB. Also  
selling Charolais & Simmental bulls and  
heifers. Catalogue online: bylivestock.com   
More info call Chris Moore, 204-856-3178  
or Sadie-Jo Luba, 204-859-0089.

MANTEI FARMS ANGUS at the Alameda 
Bull Sale, March 24th, 1:00PM, Chopper K,  
Alameda, SK. 23 Angus bulls from Mantei  
Farms, Cecil 306-461-5501; 9 Charolais  
bulls from Philips Farms, Kurtiss  
306-421-6416; 9 Simmentals from Table- 
land Cattle Co., Wade 306-421-7967 or  
Heather 306-471-9891. Catalogues on-line  
at: www.buyagro.com or blackharvest.ca

26TH TOP CUT BLACK ANGUS Bull  
Sale, Friday, March 23, 12:30 PM CST at 
Cowtown Livestock Exchange, Maple  
Creek, SK. On offer 75- 2 yr. old bulls & 23  
yearling bulls. 60 quality commercial re- 
placement heifers. For info. contact: Craig  
Angus 306-622-2021; Bear Creek Angus  
306-558-0011; Hawkeye Ranching Co.  
Ltd., 306-622-2632; Forbes Ranching Ltd.  
306-558-2063. Catalogue at  BuyAgro.com

20th ANNUAL 49th PARALLEL Black  
Angus Bull Sale, Monday, March 26th 
2018, 1:00 PM, Mankota, SK. On offer: 70  
Black Angus yearling bulls; 70 commercial  
open replacement heifers. For more infor- 
mation or catalogue contact Glendar An- 
gus 306-478-7722 or Ross River Ranch  
306-741-6251.

BLACK ANGUS BULLS on moderate grow- 
ing ration, performance info available. Val- 
leyhills Angus, Glaslyn, SK. Adrian or Brian  
and Elaine Edwards, 306-441-0946,  
306-342-4407, www.valleyhillsangus.com

21ST ANNUAL Triple A Angus Bull  
Sale, Saturday, March 31st, 1:00 PM, 
Johnstone Auction Mart, Moose Jaw, SK.   
On offer 80 Black and Red Angus yearling  
bulls. Performance tested. For a catalogue  
or more info. contact T Bar C Cattle Co.  
306-220-5006. View the catalogue online  
at www.buyagro.com Sale day watch and  
bid online at: www.dlms.ca (PL #116061).

ANDERSON CATTLE CO. Bull & Female  
Sale, Tuesday, March 27th, 1:00 PM, at 
the farm, Swan River, MB. Selling 60 two  
year old and yearling Black & Red Angus  
bulls, open heifers and cow/calf pairs.    
For more info. or a catalogue contact the  
Andersons at 204-734-2073 or T Bar C  
Cattle Co. 306-220-5006. View catalogue  
online: www.buyagro.com (PL#116061)

ANDERSON’S FOUR BAR X Ranch &  
CMT Farms Annual Bull Sale: Monday, 
April 2nd, 1:30 PM at the Spiritwood  
Stockyards, Spiritwood, SK. 70 Black An- 
gus bulls on offer. All bulls are semen test- 
ed, wintering and delivery available. For a  
catalogue or more info contact Kevin at    
306-883-7335, Chad at 306-441-9837, or  
T Bar C Cattle Co. at 306-220-5006. View  
the catalogue online at www.buyagro.com   
PL#116061

10TH ANNUAL TRIPLE J FARMS Black  
Angus Bull Sale: Wednesday, March 
28th, 1:00 PM at the farm, Whitewood, SK.  
(12 miles south of Whitewood on Hwy#9).  
Offering 60 yearling Black Angus bulls as  
well as 10 purebred heifers. For more in- 
formation contact Brad and/or Sharon  
Jeannot 306-735-7760, Ben Wright  
519-374-3335, or T Bar C Cattle Co.  
306-220-5006. View the catalogue online  
at www.buyagro.com Watch and bid on- 
line at www.dlms.ca   PL#116061

HOLLINGER LAND & CATTLE 6th Annual 
Bull & Female Sale, Tuesday March 20th,  
1:00 PM at the ranch, Neudorf, SK. Offer- 
ing 40 Black Angus yearling bulls, 10 pure- 
bred females and select pens of open com- 
mercial heifers. For more information or a  
catalogue, contact Chad at 306-331-0302  
or T Bar C Cattle Co. at 306-220-5006. To  
view the catalogue online go to:  
www.buyagro.com. Watch and bid online  
at: www.dlms.ca (PL #116061).

10TH ANNUAL IMPACT Angus and  
Charolais Bull Sale, Saturday, March 
24th, 1:30 PM at Saskatoon Livestock  
Sales. 50 Black & Red Angus yearling bulls.  
For catalogue or more info. contact Randy  
Tetzlaff at 306-944-2734, Jason George at  
306-567-7939 or T Bar C Cattle Co. at  
306-220-5006. View the catalogue online   
at: www.buyagro.com (PL #116061).

BLAIRS.AG CATTLE CO. Pursuit of    
Excellence Bull Sale: Tuesday, April 3, 
1:00 PM at the Jackson Cattle Co. sale fa- 
cility in Sedley, SK. Featuring 75 two-year- 
old and 10 yearling Black and Red Angus  
bulls. For more sale information or a cata- 
logue, call Kevin 306-365-7922, Blake  
306-528-7484, or T Bar C Cattle Co. at  
306-220-5006. View the catalogue online  
at www.buyagro.com  PL#116061
26TH ANNUAL COMMON SENSE Bull Sale  
presented by Everblack Angus Monday, 
March 26th, 2:00 PM, at the farm south of  
Vermilion, AB. Offering 75 two year old, 10  
yearling bulls, as well as 15 open Angus  
heifers. For more info. or a catalogue con- 
tact T Bar C Cattle Co. 306-220-5006.   
PL#116061. View the catalogue online at:  
www.buyagro.com

1ST ANNUAL STRONGBOW FARMS   
Bull & Female Sale: Wednesday, April 
4th at the farm, Hartney, MB. Featuring 25  
Black Angus yearling bulls as well as an  
elite group of 10 open heifers. For more  
information or a catalogue contact Devon  
at 204-747-4371 or T Bar C Cattle Co. at  
306-933-4200. View the catalogue online  
at www.buyagro.com   PL#116061

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld,  
SK. www.skinnerfarms.ca

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery  
available. 306-287-3900, 306-287-8006,  
Englefeld, SK. www.skinnerfarms.ca
SELLING: BLACK ANGUS BULLS. Wayside  
Angus, Henry and Bernie Jungwirth,  
306-256-3607, Cudworth, SK.

DOUBLE ‘F’ CATTLE CO. 9th Annual Bull 
Sale, March 29th, 2:00 PM at Northern  
Livestock Sales (Heartland Livestock),  
Prince Albert, SK. Selling 50 rugged Black  
Angus bulls and an elite group of replace- 
ment heifers. Kelly Feige 306-747-2376,  
306-747-7498. Catalogue online after Mar  
1. www.doublefcattle.com

RED & BLACK Purebred yearling bulls, 
Contact Troy at L - Dee Stock Farms,  
306-867-7719, Glenside, SK.

GERLEI ANGUS selling 18 thick, well 
grown, PB, yearling Black Angus bulls at  
Candiac Choice Bull Sale, March 31, at 
2:00 PM, Candiac Auction Mart. Call Gerald  
at 306-424-7676, Montmartre, SK.
2 YEAR OLD Purebred Black Angus Bulls  
for sale, call David at: 306-963-7739 or  
Luke at: 306-370-6301, Imperial, SK.

2 YEAR OLD Black Angus bulls, bred for 
performance calving needs & longevity.   
Hextall Livestock, call Andy 306-697-7897,  
Grenfell, SK.

VIDEOS: WWW.DKFANGUS.CA Select 
now. Get later.  Great selection.  Superior  
quality. DKF Red And Black Angus bulls 
at DKF Ranch, anytime. Gladmar, SK.   
Scott Fettes 306-815-7023; Dwayne   
306-969-4506.
35 BLACK BRED Heifers, bred Black Angus,  
April calving. $2200 OBO. 306-547-2799,  
Preeceville, SK.

CRESCENT CREEK ANGUS 20th Annual 
Bull and Female Sale, Saturday, April 7th,  
2018, 1:00 PM, Goodeve, SK. Selling 62  
Black Angus yearling bulls and 35 top cut  
open replacement heifers. All bulls semen  
and performance tested. For video or cata- 
logue visit: www.crescentcreekangus.com   
Call Wes 306-876-4420 or 306-728-8284.

(10) 2 YEAR OLD BLACK ANGUS bulls, se-
men tested, guaranteed breeders. High  
quality. Reasonably priced. B/B Duncan,  
Cromer, MB. Please call 204-556-2342,  
204-748-2911 or 204-851-0306.

ANGUS BULLS FOR SALE: Coming 2 year
olds, developed on high forage ration.
Western based bloodlines and selected for
maternal strength, longevity & perfor-
mance. Delivery available, for more info and
pics/videos: 705-348-1022, Gore Bay, ON.
Email: nickolas@uoguelph.ca

22 BLACK ANGUS Virgin 2 year old bulls,
slow grown, free delivery. 306-577-9141,
Wawota, SK.

PUREBRED BLACK ANGUS and Hereford
yearling and 2 yr old bulls. Calving ease and
performance. Rod Guilford 204-873-2637
or rodg@mymts.net Crystal City, MB.

75 YEARLING RED ANGUS bulls. Guaran- 
teed, semen tested, and delivered. Call  
Bob Jensen, 306-967-2770, Leader, SK.

HOWE RED ANGUS & Whitecap/Rosso  
Charolais 28th Annual Bull Sale. April 
4th, 2018, 1:00PM at Howe farm, 8 miles  
South of Moose Jaw on #2 Hwy, 1.5 miles  
East on Baildon grid. Selling 45 yearling  
and 2 year old Red Angus; 50 two year old  
Charolais and 25 yearling Charolais. Con- 
tact Darwin 306-690-8916, Kelly  
306-693-2163 or Mike 306-631-8779.   
Catalogue online at: www.howefarm.ca
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DIAMOND W 16TH ANNUAL BULL SALE, 
Tuesday, March 20th, 1:30 PM DST, Valley  
Livestock, Minitonas, MB. Offering: 22 Red  
& Black Angus two year olds and yearlings;  
45 Charolais yearling and two year olds.  
Many polled, some red factor. Sound and  
semen tested. Delivery available. For cata- 
logues and info. contact Orland Walker  
306-865-6539. Sale broadcast live on  
www.dlms.ca Catalogue available online  
at: www.bylivestock.com

REG. RED ANGUS bulls, calving ease, good  
weaning weights, no creep feed, quiet. Lit- 
tle de Ranch, 306-845-2406, Turtleford, SK

RED ANGUS BULLS on moderate growing  
ration, performance info available. Valley- 
hills Angus, Glaslyn, SK. Adrian or Brian  
and Elaine Edwards, 306-441-0946,  
306-342-4407, www.valleyhillsangus.com

ANDERSON CATTLE CO. Bull & Female  
Sale, Tuesday, March 27th, 1:00 PM, at 
the farm, Swan River, MB. Selling 60 two  
year old and yearling Red & Black Angus  
bulls, open heifers and cow/calf pairs.    
For more info. or a catalogue contact the  
Andersons at 204-734-2073 or T Bar C  
Cattle Co. 306-220-5006. View catalogue  
online: www.buyagro.com (PL#116061)

21ST ANNUAL Triple A Angus Bull  
Sale, Saturday, March 31st, 1:00 PM, 
Johnstone Auction Mart, Moose Jaw, SK.   
On offer 80 Red and Black Angus yearling  
bulls. Performance tested. For a catalogue  
or more info. contact T Bar C Cattle Co.  
306-220-5006. View the catalogue online  
at www.buyagro.com Sale day watch and  
bid online at: www.dlms.ca (PL #116061).

BLAIRS.AG CATTLE CO. Pursuit of    
Excellence Bull Sale: Tuesday, April 3, 
1:00 PM at the Jackson Cattle Co. sale fa- 
cility in Sedley, SK. Featuring 75 two-year- 
old and 10 yearling Black and Red Angus  
bulls. For more sale information or a cata- 
logue, call Kevin 306-365-7922, Blake  
306-528-7484, or T Bar C Cattle Co. at  
306-220-5006. View the catalogue online  
at www.buyagro.com  PL#116061

10TH ANNUAL IMPACT Angus and  
Charolais Bull Sale, Saturday, March 
24th, 1:30 PM at Saskatoon Livestock  
Sales. 50 Red & Black Angus yearling bulls.  
For catalogue or more info. contact Randy  
Tetzlaff at 306-944-2734, Jason George at  
306-567-7939 or T Bar C Cattle Co. at  
306-220-5006. View the catalogue online   
at: www.buyagro.com (PL #116061).

EXCELLENT QUALITY Red Angus Bulls: 
Calving ease bulls with 66-80 lb. BW’s;  
Performance bulls with 83-103 lb. BW’s;  
Also 1 exciting Red carrier black bull. Se- 
men tested in April. Delivered free. $1500  
deposit holds bulls. Call Elmer Wiebe, EKW  
Red Angus, 306-381-3691, Hague, SK.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery  
available. 306-287-3900, 306-287-8006,  
Englefeld, SK. www.skinnerfarms.ca

BRED HEIFERS due to calve in April, bred 
to easy calving Angus bulls, preg checked. 
306-287-3900, 306-287-8006, Englefeld,  
SK. www.skinnerfarms.ca

RED & BLACK Purebred yearling bulls, 
Contact Troy at L - Dee Stock Farms,   
306-867-7719, Glenside, SK.

T BAR K RANCH 10th Annual Bull Sale,  
April 5th, 2:00 PM at the ranch. 80 bulls on  
offer, 54 Red Angus and 26 horned Here- 
ford, 2 year old and yearling bulls; View  
catalogue on: www.tbarkranch.com Sale  
live on dlms.  Contact Kevin Dorrance at  
306-577-9861, Wawota, SK.

VIDEOS: WWW.DKFANGUS.CA Select 
now. Get later.  Great selection.  Superior  
quality. DKF Red And Black Angus bulls 
at DKF Ranch, anytime. Gladmar, SK.   
Scott Fettes 306-815-7023; Dwayne   
306-969-4506.

Quiet, easy calving, low to moderate birth 
weights, good growth, E.P.D.’s available, 
guaranteed breeders (vet checked & semen 
tested). From 10 Herd Sires. Selling quality 
bulls for heifers & cows since 1992. 

REGISTERED RED ANGUS BULLS

Cleveley Cattle Company
780-689-2754

POLLED YEARLING BLONDE BULLS for  
sale, Estevan, SK. area. Phone  
306-634-2174 or cell 306-421-6987.

HERD DISPERSAL SALE: Bred cows 96 FB
registered Braunvieh cows, bred to FB
Braunvieh bulls; PB black Braunvieh (homo
polled & hetero black bulls). Exposed June
17th to Sept. 1st, $3200 OBO. Please call us
at 403-243-5530, Huxley, AB., or e-mail:
calvin@fieldstonebraunvieh.com Website:
www.fieldstonebraunvieh.com

COMING YEAR OLD Charolais bulls for  
sale. Call LVV Ranch, Forestburg, AB.  
780-582-2254.

WHITECAP/ROSSO CHAROLAIS and  
Howe Red Angus 28th Annual Bull  
Sale. April 4th, 2018, 1:00PM at Howe 
farm, 8 miles South of Moose Jaw, on #2  
Hwy, 1.5 miles East on Baildon grid. Sell- 
ing 50 two year old Charolais and 25 year- 
ling Charolais, plus 45 yearling and 2 year  
old Red Angus. Contact Darwin  
306-690-8916, Kelly 306-693-2163 or  
Mike 306-631-8779. View catalogue and  
video at: www.howefarm.ca

HUNTER CHAROLAIS BULL SALE,  
Thursday, April 5th, 1:30 PM DST, at the  
farm, Roblin, MB. Offering 44 yearling  
bulls from over 30 years of breeding. Most  
are polled, some red factor. Also 7 Polled  
Hereford yearling bulls. These are top  
quality, quiet, good haired bulls that will  
calve well and then add performance.  Call  
Doug at 204-937-2531. View catalogue &  
videos at: www.huntercharolais.com 

PLEASANT DAWN CHAROLAIS 16th An-
nual Bull Sale, Saturday, March 17th, 2:00  
PM, Heartland Livestock, Virden, MB. All  
polled, some red factor. Offering 51 year- 
lings bulls. Wintering, delivery and sight  
unseen purchase program available. Bred  
for calving ease with growth, hair and  
soundness. Sale broadcast live on  
www.DLMS.ca Contact Trent Hatch  
204-855-3078 or (cell) 204-721-3078.  
Catalogue & videos available online at:  
www.pleasantdawn.com

TEN OPEN REPLACEMENT Charolais heif- 
ers. Wheatheart Charolais, 306-882-6444,  
or cell 306-831-9369, Rosetown, SK.

WILGENBUSCH Charolais 15th Annual  
North of the 49th Bull Sale, on Monday, 
April 2nd, 1:00 PM at the farm, Halbrite,  
SK. Saskatchewan’s largest Charolais bull  
sale offers a top set of bulls that are  
sound, good haired and guaranteed to  
work. Selling 100 two year old and year- 
ling bulls, most are polled, some red fac- 
tor. Sale online at dlms.ca View videos &  
catalogue at: wilgenbuschcharolais.com  
For more info. or a catalogue call Craig  
Wilgenbusch at 306-458-7482.

CEDARLEA FARMS GIT R DONE Bull  
Sale, Tuesday, April 3, 1:00 PM, at the 
Windy Willow Angus farm, Hodgeville, SK.  
60 Charolais yearlings sell. Most are  
polled, some red factor. Bulls that will  
calve well, give you added performance,  
hair and docility. Also 65 Black & Red An- 
gus bulls and a group of open Angus heif- 
ers from Windy Willows. Garner or Lori  
Deobald, 306-677-2589. View videos and  
catalogue online: www.cedarleafarms.com

HTA CHAROLAIS & GUEST Rammer 
Charolais Bull Sale, Wednesday, March 21,  
1:00 PM. Beautiful Plains Ag Complex,  
Neepawa, MB. 58 yearling bulls, most are  
polled, some red factor with good disposi- 
tions. These are the best in performance  
genetics. Live Broadcast at www.dlms.ca  
Contact Shawn Airey 204-724-8823 or  
Matthew Ramsey 204-365-0976 Catalogue  
& videos online at: www.htacharolais.com

DIAMOND W BULL SALE - 16th Annual  
Tuesday, March 20th, 1:30 PM DST, Valley  
Livestock, Minitonas, MB. Offering: 45  
Charolais yearling and two year olds. Many  
polled, some red factor; 22 Red & Black  
Angus two year olds and yearlings. Sound  
and semen tested. Delivery available. For  
catalogues and info. contact Orland Walker  
306-865-6539. Sale broadcast live on  
www.dlms.ca Catalogue available online  
at: www.bylivestock.com

TRI-N CHAROLAIS AND GUESTS Multi-
Breed Bull Sale, Saturday, March 31st, 
Heartland Livestock, Virden, MB. Offering  
41 Charolais yearlings, most are polled,  
many red factor with calving ease and hair.  
Also selling Simmental, Black & Red Angus  
bulls and open heifers. View catalogue and  
videos online at bylivestock.com or call  
Merv Nykoliation, 204-851-2290.

ELDER CHAROLAIS 8th Annual Bull Sale. 
Thursday, March 22nd, 1:30 PM, at the  
farm, Coronach, SK. 40 Yearling bulls most  
are polled, some red factor. Top quality  
bulls that will calve and then give you the  
performance you want. Ron 306-267-4986  
or Mike 306-267-7730. View catalogue &  
videos online at www.eldercharolais.com

PHILIPS FARMS CHAROLAIS at the Ala-
meda Bull Sale, March 24th, 1:00PM,  
Chopper K, Alameda, SK. 9 Charolais bulls  
from Philips Farms, Kurtiss 306-421-6416;  
23 Angus bulls from Mantei Farms, Cecil  
306-461-5501;  9 Simmentals from Table- 
land Cattle Co., Wade 306-421-7967 or  
Heather 306-471-9891. Catalogues on-line  
at: www.buyagro.com or blackharvest.ca

POLLED PB YEARLING Charolais Bulls,  
performance and semen tested. Can keep  
until May, $3000-$4000. Charrow Charo- 
lais, Call Bill 306-387-8011, 780-872-1966,  
Marshall, SK.

TAN, WHITE & RED Charolais Bulls, year-
lings and 2 year olds, Wheatheart Charo- 
lais, 306-882-6444, or cell 306-831-9369,   
Rosetown, SK.

10TH ANNUAL IMPACT Angus and  
Charolais Bull Sale, Saturday, March 
24th, 1:30 PM at Saskatoon Livestock  
Sales. Selling 40 yearling Charolais bulls.  
For a catalogue or more info. contact Mike  
at 306-241-1975 or T Bar C Cattle Co. at  
306-220-5006. View the catalogue online   
at: www.buyagro.com (PL #116061).

NEILSON CATTLE COMPANY Charolais 
Bull Sale,  Monday March 19th, 1:00 PM at  
the Ranch, Hwy #47 south of Willow- 
brook, SK. Offering 32 coming 2 year old  
Charolais bulls, all semen tested and vet  
inspected. For a catalogue or more info.  
contact Mike at 306-783-0331 or T Bar C  
Cattle Co. at 306-220-5006. Watch and bid  
online at: www.dlms.ca View catalogue  
online at: www.buyagro.com (PL#116061)

JTA DIAMOND CHAROLAIS BULL SALE  
12:00PM on the farm, Monday, April 2nd,  
2018. 28 bulls, tan and whites; 6 two year  
olds and 22 yearlings. Start calving March  
10th, actual average weaning weight  
Nov.10th, 838 lbs. No creep. Will keep un- 
til May 1st. Must be insured. For more in- 
fo. call Jerome and Cindy Tremblay  
306-394-4406, Courval, SK.

COMING 2 YR. old polled PB Charolais  
bulls, some red factor. Call Kings Polled  
Charolais, 306-435-7116, Rocanville, SK.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

TWO YEAR OLD Char. Bulls, sired by Sil-
ver Bullet and Roundup, calving ease and  
growth, exc. selection. Martens Charolais  
and Seed, 204-534-8370, Boissevain, MB.

GELBVIEH BULLS Reg. 2 yr. old and year-
ling polled bulls from our 39 year breeding  
program. Reds and blacks. 780-672-9950,     
Camrose, AB. gwinder21@gmail.com

DAYSPRING CATTLE, GELBVIEH BULLS 
select quality, 100% grass fed. May/June  
born, rising 2 yr olds, polled, Red & Black.  
Private treaty sale off the farm, Sylvan  
Lake, AB., delivery available.  View online:  
dayspringcattle.com  For catalogues or in- 
fo. contact Marilyn & Dan Nielsen at:  
403-887-4971 or Adam Nielsen at:   
403-588-9281.  info@dayspringcattle.com

SELIN’S GELBVIEH HAS polled yearling  
bulls, black’s and red’s. Call Wayne at    
306-793-4568, Stockholm, SK.

PURE BRED BULLS: Rocky Top Gelbvieh is
offering 15 yearling and 5 two year old
registered bulls. Red & Black available w/
BW categories from 76 lbs. to 114 lbs.
Semen tested, delivery available. Please
call: 403-350-5791, Bashaw, AB. Email:
rockytopgelbvieh@hotmail.com

18TH ANNUAL SASKATOON Gelbvieh Bull  
and Female Sale, Saturday, March 17,  
2018, Saskatoon Livestock Sales. Pre-sale  
viewing and customer appreciation Friday,  
March 16, 2018. Gelbvieh bulls add  
pounds at weaning, feed efficiency, and  
superior maternal strength. Selling 35  
stout polled red and black yearling PB and  
balancer Gelbvieh bulls and select females.  
Also new this year selling a select group of  
Angus bulls. Sale can be viewed online via  
DLMS. For more info. and catalogue: Darcy  
306-865-2929 or 306-865-7859, or Darrell  
780-581-0077, www.gelbviehworld.com or  
sales consultant Kirk Hurlburt  
306-222-8210. www.stonegatefarms.ca

CRITTENDEN BROS. POLLED HERE- 
FORDS “Supplying The Seed” Bull and Fe-
male Sale: Thursday, April 5th, 1:00 PM at  
the Crittenden Sale Barn, Imperial, SK.  
Selling 60 polled Hereford yearling and fall  
born bulls and females. For more info or a  
catalogue call Howard at 306-963-7880 or  
T Bar C Cattle Co. at 306-220-5006. View  
the catalogue at www.buyagro.com Watch  
and bid online at www.liveauctions.tv  
PL#116061

WILSON-LEES VALUE ADDED BULL  
SALE: Friday, April 6th, 2:00 PM at the 
Right Cross Sale Facility in Kisbey, SK. Of- 
fering 75 Hereford yearling and two-year- 
old bulls. All bulls are semen tested, vet  
inspected. Volume discounts and delivery  
available. For a catalogue or more info  
contact T Bar C Cattle Co. at  
306-220-5006. View the catalogue online  
at www.buyagro.com   PL#116061

ANL POLLED Herefords Annual Bull Sale 
with guest Brooks Farms, Sunday March 
18th, 2:00 PM at the farm in Steelman, SK.   
Selling a great selection of yearling and 2  
year old bulls live in our new sale facility!  
Wintering & delivery available. For a cata- 
logue or more information contact Karl at  
306-487-2670, Jeremy at 306-485-8003  
or T Bar C Cattle Co. at 306-220-5006.   
View the catalogue and videos online at:  
www.buyagro.com (PL#116061).

TWO YEAR OLD BULLS: Easy calvers, fed  
for service not for show. Polled Herefords  
since 1950, Erwin Lehmann, Rosthern, SK.  
306-232-4712.

POLLED HEREFORD BULLS, 2 year olds 
and yearlings, Holmes farm, Semans, SK.,  
306-746-7170 or 306-524-2762

SQUARE D BULLS FOR SALE: 2 year olds,
fall & spring yearlings. Quiet, performance
and semen tested. Delivery can be
arranged. Group of young females to calve
in March. Please contact Jim Duke at
306-538-4556, 306-736-7921, Langbank,
SK. Email: square.d@sasktel.net Website:
square-dpolledherefords.com

REGISTERED HEREFORD BULLS. Airriess
Acres has a strong group of yearlings and
two year olds for sale. All Bulls are thick
topped, structurally sound, quiet and are
bred for calving ease and performance.
Semen tested before delivered. For more
info call: 306-338-3496, Wadena, SK.
Email: airriessacres@hotmail.com

FRESH AND SPRINGING heifers for sale.  
Cows and quota needed. We buy all class- 
es of slaughter cattle-beef and dairy. R&F  
Livestock Inc. Bryce Fisher, Warman, SK.  
Phone 306-239-2298, cell 306-221-2620.

STONEYVIEW LIMOUSIN BULLS for sale at  
Prairie Gold, March 23rd, 2018. Young two  
year olds & yearlings from herdsires Black- 
smith and calving ease Alabama, w/gesta- 
tion period from 5 days up to 9 days short- 
er than average. These will work on heifers  
or cows. Dale 306-371-4101 or Bob  
306-621-3595, Saskatoon or Lockwood, SK

SELLING POLLED LIMOUSIN yearling 
bulls in the Prairie Gold Limousin Bull Sale,  
March 23, Saskatoon Livestock Sales. Also  
bulls for sale on the farm. Please Email:  
kendoc@sasktel.net or call Ken Gillies  
306-221-1159, Saskatoon, SK.

3 POLLED RED LIMOUSIN herdsires. 2, 3,  
& 4 year olds. Can be used on heifers and  
cows; 1 black 3 year old Simmental,   
Phone 306-755-4203, Tramping Lake, SK.

GOOD SELECTION OF stout red and black  
Limousin bulls with good growth, disposi- 
tions, calving ease. Qually-T Limousin,  
Rose Valley, SK. Call 306-322-7563 or  
306-322-7554.

SPRINGER LIMOUSIN has very quiet 
yearling and 2 year old PB Limousin bulls.  
Red or Black. Call Merv at 306-272-4817  
or 306-272-0144, Foam Lake, SK.

AMAGLEN LIMOUSIN has for sale: polled 
bulls, Red or Black, at the Manitoba bull  
test station & at home. 1-204-246-2312,  
www.amaglenlimousin.ca Darlingford, MB.

32ND ANNUAL PRAIRIE Gold Limousin
Bull Sale, has 40 performance and calving
ease yearling and 2 year old bulls. Selling
March 23 at Saskatoon Livestock Sales,
Saskatoon, SK. View catalogue online at:
buyagro.com More info 306-567-7456 or
Email: lredwards@sasktel.net

2 YEAR OLD AND YEARLING BULLS,  
calving ease and performance. Vet in- 
spected. Guaranteed. Will feed and deliver.  
Melfort, SK. 306-921-7175, 306-752-3808,  
mspratt@sasktel.net or donarofarms.com

RED POLL BULLS: Thank you to all our  
buyers - recent and former. Due to health  
issues, 2018 will be our last year offering  
bulls. A limited number of yearling and  
2-year-olds are available. Larry and Linda  
Fleming 780-892-3447, Wabamun, AB.

POLLED PB THICK Butt Salers age advan- 
tage bulls, exc. disposition, tested, also re- 
placement heifers. DynaRich Salers. Rich- 
ard  Andersen, 403-746-2919, Eckville, AB.

POLLED POLLED POLLED- Salers bulls 
for sale. Call Spruce Grove Salers, Yorkton,  
SK, 306-782-9554 or 306-621-1060.

2 YR. OLD Salers bulls, 18 Red and Black
bulls, mostly polled. Excellent dispositions.
Bulls for cows and heifers. See Facebook,
403-872-1549, www.skywestsalers.com
Red Deer County, AB. Please email:
travisdepalme@outlook.com

WHO’S YOUR DADDY’S 15th Annual Bull 
Sale will be selling 60 Shorthorn bulls, 2 yr  
olds and yearlings and open replacement  
heifers, on April 5, 2018 at the Saskatoon  
Livestock Sales, Saskatoon, SK. Richard  
Moellenbeck 306-287-7904, Carl Lehmann  
306-232-3511 or Scot Muri 306-741-6833.  
View catalogue: www.muridale.com Online  
bidding at www.dlms.ca

SELLING FOR THE ESTATE of Harvey  
Blanchette. One 3 year old white bull, very  
sound and quiet. PB name is BMC11C, Sire  
BMV1274, Dam-uphill rose 6Z.  
306-342-4918, Glaslyn, SK.

FOR SALE by some of Manitoba’s top  
Shorthorn breeders, 17 Shorthorn yearling  
bulls & 4 heifers at the Douglas Bull Devel- 
opment Center, March 31st, 2018 at 1:00  
PM. Bulls performance and semen tested,  
structurally sound and ultra sounded. Visit  
www.manitobabulltest.com 204-895-8191.

SHORTHORN BULLS FOR SALE: Coming 2
year olds, raised on high forage diet.
Outcross genetics selected for maternal
strength, longevity & performance. Delivery
available, for more info and pics/videos:
705-348-1022, Gore Bay, ON. Email:
nickolas@uoguelph.ca

BENDER SHORTHORNS & STAR P FARMS
Online Bull & Female Sale, March 23 & 24,
Neudorf, SK. Phone 306-728-8613 or
306-231-3933, www.bendershorthorns.com
E-mail: bendershorthorns@sasktel.net

REGISTERED SHORTHORN OPEN heifers for
sale, 3 early 2017 open heifers, 2 Roans
and 1 Red, weighing 800-900 lbs. Please
call 204-748-3136, gwtough@rfnow.com
Hargrave, MB.

EHR SIMMENTALS is selling FB and 
Fleckvieh influence bulls and open heifers  
in the Tri-N Charolais & Guests Multi- 
Breed Bull Sale, Saturday, March 31st,  
Heartland Livestock, Virden, MB. Also sell- 
ing Charolais, Black & Red Angus bulls and  
heifers. Online catalogue: bylivestock.com  
or call Blaine Ehr, 306-575-9601.

TCCO SIMMENTALS at the Alameda Bull 
Sale, March 24th, 1:00PM, Chopper K, Ala- 
meda, SK. 9 Simmentals from Tableland  
Cattle Co., Wade 306-421-7967 or Heather  
306-471-9891; 9 Charolais bulls from Phil- 
ips Farms, Kurtiss 306-421-6416; and 23  
Angus bulls from Mantei Farms, Cecil  
306-461-5501. Catalogues on-line at:  
www.buyagro.com or blackharvest.ca

SIMMENTAL BULLS FOR SALE by private  
treaty. Red, Black & Blaze face. Please con- 
tact for pedigree and performance data. A  
down payment will hold for spring deliv- 
ery. Semen tested, guaranteed. Bulls are  
bred and fed to last. All bulls sell at the  
ranch. EDN Simmentals, Dean Neitz, Maple  
Creek, SK., Please call 306-662-3941 or  
306-662-7036.

PROUDLY WESTERN BULL SALE, Satur-
day March 17th, 1:00 PM at the White- 
wood Auction Barn, Whitewood, SK. Sell- 
ing 64 yearling, Red, Black & Simm-Angus  
bulls. Wintering and delivery available. For  
a catalogue or more info contact T Bar C  
Cattle Co. 306-220-5006. View catalogue  
online at: www.buyagro.com Watch and  
bid online at: www.dlms.ca  (PL#116061).

14th ANNUAL Wheatland Cattle Co.  
Bull Sale, Thursday, March 22nd, 2:00 PM 
at the farm, Bienfait, SK. Offering Black &  
Red Simmental, SimmAngus and Angus  
Bulls. Also selling customer commercial  
heifers. For more information or a cata- 
logue, contact Vernon at 306-634-7765 or  
T Bar C Cattle Co. at 306-220-5006. View  
the catalogue online at: www.buyagro.com  
(PL #116061).

POLLED BLACK SIMMENTAL herdsire for  
sale. Rising 3 year old, 94 lb. BW, Phone  
306-755-4203, Tramping Lake, SK.

BLACK 2 YEAR OLD’s; Also Red, Black 
and fullblood yearling bulls. Moderate  
birth weights, excellent temperaments. All  
bulls sold private treaty. Call  Bill or Virgin- 
ia Peters, 306-237-9506, Perdue, SK.

DARK RED POLLED yearling Simmental 
bulls, off cross roads degree, good disposi- 
tion, good hair coats, also 1 polled solid  
Red 2 year old, will guarantee breeders,  
down payment will hold till spring. Green  
Spruce Simmental, Call 306-467-4975 or  
306-467-7912, Duck Lake, SK.

RED AND BLACK Simmental Bulls: 50 two-
year-old's & 14 yearlings. March 21, 2018,
1:00 PM, Provost Livestock Exchange. Call
Ken at 403-575-5470 www.adairranch.com

PRAIRIE PARTNERS BULL SALE. Red, Black,
FB, Sim/Angus, Charolais bulls and a select
group of open heifers. March 13, 2018,
1:00 PM, Killarney Auction Mart. Sale
broadcast on DLMS.ca Visit the farms of
Gordon Jones Simmentals & Silver Lake
Farms prior to the sale for your chance to
win a $500 bull purchase credit. Please call
204-535-2273 or 204-825-8012, Killarney,
MB. Online: www.bouchardlivestock.com

TOP CUT SPECKLE PARK Bull and Female  
Sale, Tuesday, April 3, 2018, 1 PM, Dryland  
Cattle Trading Corp, Veteran, AB. Offering:  
34 semen tested bulls, 8 fancy purebred  
females, 70+ Speckle Park influenced  
commercial replacement females. More  
info contact: Merl 780-205-4868, Curtis  
306-228-9402, Drew 306-946-7438, Leroy  
780-808-4222. View catalogue online at:  
www.topcutspecklepark.com

THE SUPREME SPECKLE PARK Bull & 
Female Sale: Saturday, April 7th, 2:00 PM  
at Notta Ranch, Neilburg, SK. Selling  
Speckle Park yearling and two-year-old  
bulls, with a select group of females.  
These genetics are being offered by Notta  
Ranch, Spots ‘N Sprouts, Ravenworth Cat- 
tle and Guests. For more information or a  
catalogue, contact T Bar C Cattle Co. at  
306-220-5006. View the catalogue online  
at www.buyagro.com  Watch and bid on- 
line at www.liveauctions.tv   PL#116061

ALBERTA TEXAS LONGHORN Association   
780-387-4874, Leduc, AB. For more info.  
www.albertatexaslonghorn.com

WAGYU BULLS ADD HYBRID VIGOR
Calving ease, vigorous calves and excellent
carcasses. 587-877-2649, Red Deer, AB.

WELSH BLACK- The Brood Cow Advantage.  
Check www.canadianwelshblackcattle.com  
Canadian Welsh Black  Soc. 403-442-4372.

WELSH BLACK POLLED yearling bulls, 
black and red. A few 2 yr old bulls, yearling  
heifers, black and red. Call Scott Farms,  
403-854-2135, Hanna, AB.

100 BLACK ANGUS 3rd and 4th calvers;  
250 Black & Red Angus 2nd calvers. Swift  
Current, SK. 306-773-1049, 306-741-6513.

400 REPLACEMENT QUALITY heifers: 
800 lbs. by mid-March, You pick. Can feed  
until grass time. Will finance feed and cat- 
tle until they go. Trucking available. No  
TBA implants/ balance growing rations/  
complete vaccination program. Not asking  
a fortune for these heifers, just a premium  
over market. Phone Blaine 306-621-9751  
or Steve 306-621-2522, Yorkton, SK.

350 GOOD BLACK Angus Bred Heifers. 
All one herd, home raised, preg. checked,  
Ivomeced and Scourguard. Calving end of  
April - May $2100. Bernard 306-984-7272,  
Spiritwood, SK. Email: tetrb@hotmail.com

100 PLUS OPEN replacement heifers, Red  
Angus/Simm. cross. Home raised, full  
herd health program, no implants, no  
brands. Contact Brian at: 306-432-0001 or  
David at: 306-723-4727, Cupar, SK.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

TOP 500 BRED COWS out of our 1000 
cow herd for sale. These cows have been  
culled to look after themselves and bring  
home 500 to 550 lb. calves in October.  
They start calving in April but most calve  
in May. There are 130 Charolais or Sim- 
mental crosses and 370 Black or Red An- 
gus crosses. $2200 for pick with discounts  
for volume. Could feed till end of March at  
cost, can deliver. Please call Randy at  
204-483-0228 or 204-741-0412, Elgin, MB.

REGISTERED SIMMENTAL FEMALES
includes cow/calf pairs, bred cows &
heifers, open & commercial heifers. March
21, 2018, Provost Livestock Exchange. Call
Ken at 403-575-5470. www.adairranch.com

HOME RAISED TOP Quality Bred Heifers,
vaccinated, Ivomec, bred to calving ease
Black Angus bulls. Start calving mid March.
66 Black Angus; 13 Red Angus X; 12 Here-
ford (SOLD). Winston Hougham, Please call
306-344-4913, 306-821-2751, Frenchman
Butte, SK. magnumranching@gmail.com

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors,  
306-363-2117 ext. 111, Drake, SK.

A TOUCH OF CLASS Performance Horse
Sale, Apr 28, Preview: 11 AM, Sale: 2 PM,
Prairieland, Saskatoon SK. Enter by: April 1
306-299-7253, www.jackauctiongroup.com

5 YEAR OLD Black Team of Percheron Ca- 
nadian cross, 1900 lbs., 17.1 & 17.2 HH,  
match team. 306-862-5975, Codette, SK.

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere.  
Keddie’s, 1-800-390-6924 or keddies.com

PLAN TO ATTEND the 12th Annual 
Pound Maker Ram Sale, Thursday May 17,  
2018 at Fort Macleod, AB. 112 yearling  
rams and 100 premium commercial ewe  
lambs consigned by our ram buyers. Suf- 
folk, Dorset, Hampshire, Charollais, Ile de  
France, Rambouillet, North Country Chevi- 
ot, and Coloured. For details call Warren  
Moore at 403-625-6519. Check out our  
website www.poundmakerrams.com    
Catalogue available on site after May 1st.

EXOTIC/SMALL ANIMAL & Sheep/Goat
Auction, Apr 29, Prairieland, Saskatoon.
May 5 Prince Albert Ex Grounds. May 13
Battleford Ag Grounds. Sale Time: 1 PM.
306-299-7253, www.jackauctiongroup.com

BOB PETER 25 HESSTON Bale Shredder,  
$3500 OBO. 780-853-2642, Vermilion, AB.

HIGHLINE 6800 BALE Pro, good condition,  
$3500. 403-627-8314, Pincher Creek, AB.

Go public with an ad in the Alberta Farmer 
Express classifieds.

Stretch your advertising dollars! Place an ad 
in the classifieds. Our friendly staff is waiting 
for your call. 1-800-667-7770.

WANTED: NEW HOLLAND manure spread- 
er, approximately 250 bu. 780-985-2848,  
Calmar, AB.

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr.  
Example: 300 bu./hr. unit costs $1/hr. to  
run. Rolls peas and all grains. We regroove  
and repair all makes of mills. Call Apollo  
Machine 306-242-9884, 1-877-255-0187.    
www.apollomachineandproducts.com

FREESTANDING PANELS: 24’ corral panels;  
30’ windbreak panels w/wo boards; 24’  
fenceline feeders; 24’ bunk feeders.  
306-441-9327, 306-386-2490, Cochin, SK

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan- 
els, sucker rod fence posts. Custom or- 
ders. Call Shane 306-493-2300, Delisle,  
SK. www.steelviewmfg.com

SUNDOG SOLAR WATER SYSTEMS, 
portable winter/summer. Call Shadow  
Ranch, 306-354-7500, Mossbank, SK.

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle  
handling and feeding equipment including  
squeeze chutes, adj. width alleys, crowd- 
ing tubs, calf tip tables, maternity pens,  
gates and panels, bale feeders, Bison  
equipment, Texas gates, steel water  
troughs, rodeo equipment and garbage in- 
cinerators. Distributors for El-Toro electric  
branders and twine cutters. Our squeeze  
chutes and headgates are now avail. with a  
neck extender. Ph 306-796-4508, email:  
ple@sasktel.net  Web: www.paysen.com

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’  
and 30’ feed troughs; Bale shredder bunks;  
Silage bunks; Feeder panels; HD bale feed- 
ers; All metal 16’ and 24’ calf shelters. Will  
custom build. 306-424-2094, Kendal, SK.

BIG BOY CATTLE FEEDER, 6’ diameter  
wheel, holds 100 bu., tow it behind tractor  
or truck, $5600. 306-734-7721, Craik, SK.

GREG’S WELDING: Freestanding 24’ & 30’ 
corral panels and windbreaks; Also grain  
and silage troughs; as well as calf shelters.  
Call for pricing, 306-768-8555, delivery  
available. Carrot River, SK.

(5) DOUBLE ROUND bale feeders, $550  
each; Hi-Hog self-catch head gate and  
neck extender, $1100; Hi-Hog calf squeeze  
chute, $600. 306-335-7875, Lemberg, SK.

CATTLEVACBOX VACCINE/MED COOLER
and organizer, $375. Protect your vaccine,
your livestock and your workers. Anyone
who vaccinates any type of livestock needs
a CATTLEVACBOX. 780-702-1206, Provost,
AB. Email: cattlevacboxcanada@gmail.com
Website: www.cattlevacboxcanada.ca

USED PORTABLE TOILETS, mostly poly  
John, some good, some not so good, $300  
each, take choice. 403-680-0752.

USED PIPE AND SUCKER RODS: 2-3/8", 2-
7/8", 3-1/2" used pipe, $36/ea.; 7/8", 1"
sucker rods, $12/ea. Call 306-460-7966, or
306-460-4166, Kindersley, SK.
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TRANSLOADING, WE HAVE capacity to
transload third party grain onto rail cars at
our Saskatoon facility. Conventional or
organic, $20. Call 306-933-4644, Saska-
toon, SK. bryce.kohle@grainmillers.com

WANT THE ORGANIC ADVANTAGE?  
Contact an organic Agrologist at Pro-Cert  
for information on organic farming: pros- 
pects, transition, barriers, benefits, certifi- 
cation and marketing. Call 306-382-1299,  
Saskatoon, SK. or info@pro-cert.org

COMMON CERTIFIED ORGANIC Alfalfa  
(tap rooted), common cert. organic Red  
and common cert. organic Alsike Clover,  
50 lb. bags. 306-382-1299, Saskatoon, SK.

CERTIFIED ORGANIC fall rye, buckwheat,  
canola and sweet clover seed for sale. Call  
306-621-7310, Yorkton, SK.

WANTED: ORGANIC LENTILS, peas and  
chickpeas. Stonehenge Organics, Assini- 
boia, SK., 306-640-8600, 306-640-8437.

ORGANIC BORAGE PRODUCERS: DSC is
looking for organic Borage producers for
the 2018 harvest season. 306-697-3152,
Grenfell, SK. dandilee.colby@outlook.com

ARE YOU SINGLE and would rather be  
in love? Camelot Introductions has been 
successfully matching people for over 23  
years. In-person interviews by Intuitive  
Matchmaker in MB and SK. Call 306-978- 
LOVE (5683), 204-257-LOVE (5683)  
www.camelotintroductions.com

IRISHWOLFHOUND PUPPIES, 3 females,
have shots, $1200. 780-954-2415, Jarvie,
AB. Email: michellelovin36@gmail.com

GREAT PYRENEES PUPS born to work-
ing parents. Vet checked, shots up to date,  
$400/each. Please call 403-308-4781 or  
Email: heathernelsonfarm@gmail.com   

REGISTERED BORDER COLLIE Pups Ready
to go, vet checked, 1st shots, microchipped
and dewormed. Out of working parents
used daily, $500. 306-843-7606, Wilkie, SK.
daveycattle@outlook.com

RANCH FOR SALE by owner: 1374.3 acres
in the south Cariboo region, Green Lake
Meadows Ranch. Has adjacent 10,000+
acres, east Coulson unit for 100 Cow/Calf.
$3,000,000. 250-456-7341, 250-456-7727,
70 Mile House, BC. searon@bcinternet.net

ALBERTA HEARTLAND RETAIL building,
4922 sq. ft. Large storefront w/massive
rear storage & living quarters in the rear.
South facing store, opening onto Main
Street. Built in 1958, renovated carpet,
lighting & paint. New water boiler heating
system throughout in Dec. 2017. Great
business opportunity to serve a consistent
heavy industry base in Alberta's Heartland.
For sale by owner, $165,000. Email:
gizmogreeter44@gmail.com Please call:
780-777-6776, Lamont, AB.

LOG AND TIMBER HOMES, Saskatoon, 
SK. Visit www.backcountryloghomes.ca  or  
call 306-222-6558.

WWW.MEDALLION-HOMES.CA modular 
homes/lake houses/RTM’s. Visit our sales  
lot, or check online for stock, homes and  
all other plans. Factory direct orders built  
to your specs! Trade-ins welcome, buy and  
sell used homes. Hwy 2 South, Prince Al- 
bert, SK. Call 306-764-2121 or toll free  
1-800-249-3969.

YELLOWHEAD MODULAR HOME SALES,  
Canadian built by Moduline. Last chance at 
elite pricing: 960 sq. ft., 2 bdrm, 2 bath, 
$79,900; 1216 sq. ft., 3 bdrm, 2 bath,  
$91,900; 1520 sq. ft., 3 or 4 bdrm, 2 bath,  
$114,900. 306-496-7538, weekend calls.    
www.yellowheadmodularhomesales.ca

HOME HARDWARE RTM Homes and Cot-
tages. Phone 1-800-663-3350 or go on-
line for floor plans and specs at:  
www.northbattlefordhomehardware.com

J&H HOMES: Save up to $10,000 on the  
move of your custom RTM home. See   
plans at www.jhhomes.com 306-652-5322.

J&H HOMES: Western Canada’s most  
trusted RTM Home Builder since 1969.  
View at: www.jhhomes.com 306-652-5322

5 ACRE FARM, fenced, 4 bedroom, home,  
cabin, barns, fruit trees, river frontage,  
$329,000. 403-304-9665 msg., Slocan, BC.

LARGE GRAZING LEASE and deeded quar-
ters for sale, 6941 leased and 471.66 deed-
ed. 1439 AUM, $26,250/yearly revenue. All
offers submitted will be reviewed on April
9th, 2018 at 12 noon, $2,200,000.
780-614-0399, JL@cartierrealty.ca

2 QUARTERS OF LAND in RM Grayson, SK.   
NW-29-21-05-W2, NE-30-21-05-W2,   
$350,000. Email:kaa.mpmiller@gmail.com  

1/2 SECTION in the RM of Bratt’s Lake  
#129 for sale: South of Gray, SK. Land 
location is SW and NW 36-13-19 W2. Con- 
tact Sandy Krenning 780-672-9500.

SMILEY HOBBY FARM: Quarter section on  
highway. Private. Partially fenced. Oil leas- 
es. Lots of water. Ravine, house, buildings,  
machinery and much more! 306-838-0352.

24.9 ACRES, 10 MINS south of Saskatoon,  
8 minutes north of Dundurn. $298,000. For  
more information, call 306-249-1971.

RM OF EMERALD: NW 13-30-14 W2 and  
SE 18-30-13 W2. Will sell individually.  
Tom Neufeld Coldwell Banker Signature,   
tom@saskfarmland.com    306-260-7838.

LAND FOR SALE The Public Guardian and 
Trustee of Saskatchewan as Administra-
tor for the Estate of Earl Lehman, will 
accept bids on the following land in the:  
RM of Canwood, NE 07-53-05 W3, ext  
0. As described on Certificate of Title  
150130123 - 124 cultivatable acres.  
Property will be sold in “As Is” condition.  
No minerals included in sale. Sealed bids,  
clearly marked “Earl Lehman Tender”, 
should be received in our office by 5:00 
PM on March 26, 2018 accompanied by 
a deposit of 10% of the bid in the form of a  
money order or certified cheque to the ad- 
dress below. (Deposits will be refunded  
except for that of the successful bidder).  
The highest or any bid is not necessarily  
accepted. For further information phone:  
Faye Mintzler 306-787-7920 or email:  
faye.mintzler@gov.sk.ca or ph: Rowena  
Collins-Huber 306-787-5761, or email:  
rowena.collins-huber@gov.sk.ca Public 
Guardian & Trustee of Saskatchewan,  
100 - 1871 Smith Street, Regina, SK.  
S4P 4W4. Fax 306-787-5065.

NEAR PILOT BUTTE 68 acres with yardsite;  
Near Pilot Butte 80 acres with yardsite;  
1/2 section pasture on Hwy near Perdue.  
Brian Tiefenbach, 306-536-3269, Colliers  
Int. Regina, SK. www.collierscanada.com

1 QUARTER SECTION farmland in the RM  
of Mount Pleasant (SW-35-01-34-W1).  
Macfarlane Land and Farm Equipment Auc- 
tion, Wednesday April 25th, 2018. Glen  
Ewen, SK. For sale bill & photos visit:  
www.mackauctioncompany.com Join us  
on FB! 306-421-2928 or 306-487-7815.  
Mack Auction Co. PL 311962.

NE 19-02-17-W2, RM of Lake Alma  
#8: 146 acres, home quarter, 3 bedroom 
bungalow, 1242+/- sq. ft., partially fin- 
ished basement, electric heat, central air,  
laminate flooring, vinyl siding, 4 applianc- 
es included, shallow well w/quality water,  
small barn, water bowl & cattle shed, pas- 
ture, SE 19-02-17-W2 RM of Lake 
Alma #8; 159 acres, FVA 75,400, 100 
acres tame hay, balance pasture, NW 
20-02-17-W2 RM of Lake Alma #8; 
141 acres, FVA 66,900, dugout, pasture.  
SW 20-02-17-W2 RM of Lake Alma  
#8; 160 acres, FVA 58,600, dugout, 100 
acres tame hay, balance pasture. Maurice  
Ranch Land and Equipment Auction  
Wednesday April 18th, 2018.  Lake Alma,  
SK. Visit www.mackauctioncompany.com  
for sale bill and photos and join us on FB.  
Info. 306-421-2928 or 306-487-7815,  
Mack Auction Co. PL 311962.

QUARTER SECTION #1: SW-04-18-11 
W2, RM of Indian Head #156; FVA  
219,000. 2017 crop - 140 acres (Green  
peas 65 acres & Nexera canola 75 acres).  
2017 taxes $1078.02; Quarter Section 
#2: NW-04-18-11 W2, RM of Indian Head 
#156; FVA 248,800. 2017 crop - 160  
Acres Nexera Canola. 2017 Taxes  
$1224.72. Briercrest Farms Farm Equip- 
ment Auction, Saturday April 14th, 2018,  
Sintaluta, SK. For sale bill & photos visit:  
www.mackauctioncompany.com Info at  
306-421-2928 or 306-487-7815, Mack  
Auction Co. PL 311962. Join us on FB!

8500 ACRE RANCH in RM of Reno, all  
grass, lots of water. $474 per acre.  
306-299-4445, www.ranch-for-sale-sk.ca

BY TENDER: RM of Fertile Valley, NE  
18-30-9 W3. Subdivided yardsite (14 ac.)  
and surrounding land (140 ac.). Send bids  
to: Bill W. Rees, Solicitor, Box 1035, Out- 
look, SK., S0L 2N0. Ph: 306-867-9535. Fax:  
306-867-8891. Bids close March 31, 2018.

QUARTER SECTION IN RM of Bjorkdale, SK.
#426. SW 19-45-09 W2, 147 acres, approx.
100 cultivated. Phone 306-864-7922.

QUARTER SECTION #1: SW-04-18-11 
W2, RM of Indian Head #156; FVA  
219,000. 2017 crop - 140 acres (Green  
peas 65 acres & Nexera canola 75 acres).  
2017 taxes $1078.02; Quarter Section 
#2: NW-04-18-11 W2, RM of Indian Head 
#156; FVA 248,800. 2017 crop - 160  
Acres Nexera Canola. 2017 Taxes  
$1224.72. Briercrest Farms Farm Equip- 
ment Auction, Saturday April 14th, 2018,  
Sintaluta, SK. For sale bill & photos visit:  
www.mackauctioncompany.com Info at  
306-421-2928 or 306-487-7815, Mack  
Auction Co. PL 311962. Join us on FB!

GRAIN LAND TO RENT, 35 mile radius of  
Rouleau, SK. Call  306-776-2600 or email:  
kraussacres@sasktel.net

CAN-WORLD FINANCIAL. Needing a 
farm loan, for land, machinery, crop inputs  
for the season? We can finance it all! Good  
credit or bad credit. We also have great  
leasing programs, excellent competitive  
rates. Call 1-306-535-2512 or visit us on- 
line at: www.canworldfinance.com

RM 486 TOBIN LAKE SK., 3 quarters for  
sale by tender: NW-04-52-12-W2,  
NW-09-52-12-W2, NE-09-52-12-W2. Will  
sell altogether or in different parcels.  
Highest or any tender not necessarily ac- 
cepted. Tenders close March 30, 2018.    
Submit to: farmlands.sask@gmail.com

RM 256 DINSMORE, SK. 2 quarters for sale  
by tender: SE-05-25-12-W3,  
SW-05-25-12-W3. Will sell all together or  
in different parcels. Highest or any tender  
not necessarily accepted. Tenders close  
March 30th, 2018. Submit your tenders to:  
farmlands.sask@gmail.com

RM 193 Eyebrow, SK., 6 quarters for sale  
by tender:  SE-18-21-02-W3,  
SW-18-21-02-W3, NE-07-21-02-W3,  
NW-07-21-02-W3, NW-26-21-02-W3,  
SW-26-21-02-W3, with yard, power, old  
house, barn and 3 grains bins. Will sell all  
together or in different parcels. Highest or  
any tender not necessarily accepted. Tend- 
ers close March 30, 2018. Send tenders to:  
farmlands.sask@gmail.com

RM 96 FOR RENT: 5.5 quarters south of  
Creelman, SK., east 1/2 5-10-10-W2,  
SE-8-10-10-W2, parts of NE-8-10-10-W2,  
and south 1/2 of 7-10-10-W2. Can be  
rented altogether or different parcels.  
306-861-4592 or submit offer to my  
Email:  patrick.sask@gmail.com

RM 370 HUMBOLDT, SK.(NE of Bruno), for  
sale by tender:  NE-18-39-24-W2 and PT  
of SE-18-39-24-W2, approx. 220 ac. High- 
est or any tender not necessarily accepted.
Tenders close March 30, 2018. Submit  
tenders to: farmlands.sask@gmail.com

RM 402 WAKAW SK., 4 quarters for sale by  
tender: SE-14-42-01-W3,  
NE-11-42-01-W3, NW-12-42-01-W3 and  
SW-34-42-28-W2, w/yard, power, VG   
metal quonset 40’x60’ and 3 bins. Will sell  
altogether or in different parcels. Highest  
or any tender not necessarily accepted.  
Tenders close March 30, 2018. Submit  
tenders to: farmlands.sask@gmail.com

LAND FOR SALE BY TENDER. Located in 
the RM of Willner #253, described as:  
SW-36-27-03-W3 & NW-36-27-03-W3(one  
2500 bu. bin on cement located on the NW  
1/4). Full quarters with no trees and mini- 
mal water. Land has been used as hayland  
for the last ten years, was previously  
cropped and able to be cultivated now.  
Please submit tenders in writing, with a  
certified cheque for 5% of the tendered of- 
fer to: Dellene Church Law Office, Box 724,  
200 Garfield Street, Davidson, SK., S0G  
1A0. Tenders will be accepted until 4:00  
PM on March 23, 2018. Highest or any ten- 
der not necessarily accepted.

UP TO 350 ac. of grain land near Hudson  
Bay, SK., $1000/ac. 50 ac. green spruce  
timber w/sawmill, hydro & home on river- 
bank, lots of snow and elk, 306-865-7469.

LAKEFRONT ACREAGE: 113.7 acres, custom
built home, 3 bedroom/3 baths. $975,000
OBO. Please call 306-441-2163, Meota, SK.
www.dreamrealtysk.com

RANCH LAND: 339 ac. in the R.M. of Fertile
Belt #183, NE-22-19-02-W2, 160 ac., 90
field crop production, 70 wetlands,
$120,000; NW-23-19-02-W2, 160 ac., 105
field crop production, 55 wetlands,
$120,000. Take both for $220,000. 1/2
mile north is 19.31 ac. (acreage) for
$45,000, your choice or all for $265,000.
More info: MLS® SK 720491. Please call:
306-421-7446, Esterhazy or Stockholm, SK.
Email: rico.thievin@gmail.com

4 QUARTERS FARMLAND for sale, 40 miles
SE Weyburn. Grains, canola, legumes. 9 oil
well leases. House, electricity, water,
$998,500. 604-971-2870, Benson, SK.
rickzimmerman6@gmail.com

276 CULT. AC., 2 1/2 miles N of the Trans  
Canada on Hwy 10, 1 mile of hwy front- 
age. Jim McLachlan, 204-724-7753, Re- 
Max Valley View Realty Inc.,  Brandon, MB.

LAND FOR SALE at Sandy Lake, MB. 5  
quarters of land on east side of Thomas  
Lake with approx. 500 ac. cultivatable, cur- 
rently in seeded pasture, eligible for or- 
ganic farming. Great potential for lakeside  
development or just having your own  
space. Willing to sell your pick of quarters  
or all 5 as a package. Please call/text  
204-483-0228 or 204-741-0412.

FARM FOR SALE at Plumas, MB. 1/4 Sec.  
of flat corner to corner stone free land  
incl. mature treed yard with livestock fa- 
cilities, incl. 50x155 Biotech, 40x60 heated  
shop & modern 3 bedroom mobile home.  
Land is suitable for corn, beans or cereal  
crops with 560 ac. adjoining available for  
long term lease. Only 50 min. from large  
supplies of vegetable & grain livestock  
feed products at Portage La Prairie, MB.  
Complete unit for $550,000. Call/text  
204-741-0412 or 204-483-0228.

FOR SALE OR RENT: 238 acre farm on  
Drifting River. 200 workable ac., 100 yr.  
old shelter belt, w/older useable house,  
and 11 out buildings. New wiring to out  
buildings, new 200A panel in house, new  
base boards, and very good well.  
431-738-1888, Dauphin, MB.

PRIME FARMLAND SALE:Manitoba crop,
beef or mixed-use farm with a history of
excellent production. A great start-up,
expansion or investment opportunity!
204-945-0891 Email: bwords@mymts.net
www.greenfarmforsale.com

WANTED TO RENT pasture in AB or SK. For  
min. 40 or max. 150 pairs. Prefer super- 
vised. 403-634-1642. gcaillia@telus.net

WANTED: PASTURE FOR 60 - 90 
cow/calf pairs for summer 2018.  
780-753-8650, Provost, AB.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca

1600 ACRES OF PASTURE available at  
Aylesbury, SK. 1000 acres seeded to oats,  
and 600 valley pasture with 1 1/2 miles of  
river. Creep feeders, fly control, and cattle  
care. Call Cliff at 306-734-2997.

6 QUARTERS OF pasture & hay land in one  
block, lots of water, w/wo buildings, in RM  
of 338 near Quill Lake, SK. 306-383-2368.

SMILEY, SASK. 13 acres in townsite, sewer  
and water available, nice property.  
306-838-0352.

4 WHEEL BOMBARDIER Rotex, 250 hrs,  
like new, $4000; Wanted: 14’ bumper hitch  
dump trailer. 306-304-1959, Goodsoil, SK.

2012 JOHN DEERE XUV 825i, gas, 674 
hrs., 4WD, Bighorn radial tires, heavy duty  
front brush guard, $12,500. Oxbow, SK.,  
306-483-5115, www.nelsonmotors.com

2012 ARCTIC CAT 1000 V Twin HD, 163 
hrs., 4WD, stereo, winch, Extreme Terrain  
tires, $13,900. Estevan, SK.,  
306-634-6422, www.nelsonmotors.com

ICE FISHING HUT SALE. Reg. $2200, sale 
$1695. While supplies last. Call  
306-253-4343, toll free 1-800-383-2228.  
www.hold-onindustries.com

2012 ZINGER 260BH, 1 slide, air condi- 
tioning, excellent condition, $19,500.  
306-567-8614, Davidson, SK.

2008 BEARCAT, 570 fan cooled, 20x156”  
track, 800 miles, nice shape, $5000. Call  
Rick, 306-734-7721, Craik, SK.

SAWMILLS from only $4397 - Make 
Money and Save Money with your own 
bandmill. Cut lumber any dimension. In  
stock, ready to ship. Free info. and DVD:  
www.NorwoodSawmills.com/168 or call  
1-800-567-0404.

CERT. #1 CDC Austenson. Nutrient densi- 
fied for enhanced emergence and yield.  
403-633-9999, www.fabianseedfarms.com

FOUNDATION, REGISTERED & CERTIFIED,  
Amisk, Gadsby, CDC Cowboy & Maverick, 0  
fusarium, 780-405-8089, Tofield, AB.

CDC COPELAND, Fdn., Reg., Cert. top 
quality seed. Widely accepted malt variety.  
Inquiries welcome. Volume discounts.  
Gregoire Seed Farms Ltd, North Battleford,  
SK., cell  306-441-7851 or 306-445-5516.  
gregfarms@sasktel.net

AAC SYNERGY, Cert. top quality seed. 
Very high yielder, gaining acceptance with  
maltsters. Contracts available. Inquiries  
welcome. Gregoire Seed Farms Ltd, North  
Battleford, SK., cell 306-441-7851 or  
306-445-5516. gregfarms@sasktel.net

CERTIFIED CDC Copeland, AC Metcalfe,  
AAC Synergy.  Fraser Farms, Pambrun, SK,  
306-741-0475, foc@sasktel.net

CERTIFIED #1: CDC Copeland, AAC Syn- 
ergy, CDC Maverick, CDC Austenson, AC  
Ranger. Ardell Seeds Ltd., 306-668-4415,  
Vanscoy, SK.

CERTIFIED CDC MAVERICK. Hickseeds 
306-354-7998 (Barry) or 306-229-9517  
(Dale), Mossbank, SK.

AC METCALFE, CDC COPELAND, CDC  
POLAR STAR, top quality. Wiens Seed 
Farm 306-377-2002, Herschel, SK.

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds,  
306-287-3977, Watson, SK.

CERTIFIED #1 CONLON, ROSSER, 
smooth on barley. Kerber Seeds,  
306-232-4474, Rosthern, SK.

CERTIFIED #1 METCALF. Pratchler 
Seeds Farm, 306-682-3317 or  
306-231-5145, Muenster, SK.

CERTIFIED #1: CDC COPELAND, AC Met- 
calfe, CDC Polarstar, AAC Connect, CDC  
Fraser. Lung Seeds Ltd. 306-368-2414,  
Lake Lenore, SK.

CERTIFIED #1 CDC Austenson, Ennis  
Seeds, 306-429-2793, Glenavon, SK.

CERT. #1 Copeland: 94% germ., 95% vig- 
or, 48.3 TKW, 100% Copeland. Sandercock  
Seed Farm, 306-334-2958, Balcarres, SK.

CERTIFIED #1 Metcalf(2R) & Legacy(6R).  
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED AC Metcalfe, AC Newdale, CDC  
Copeland, Legacy, CDC Austenson, CDC  
Maverick, CDC McGwire. Van Burck 
Seeds, Star City, SK 306-863-4377.  
www.vanburckseeds.ca

CERTIFIED CDC Copeland & AC Metcalf.  
Call Trawin Seeds, 306-752-4060, Melfort,  
SK. www.trawinseeds.ca

CERTIFIED CDC Austenson & Maverick  
feed barley. Trawin Seeds, 306-752-4060,  
Melfort, SK. www.trawinseeds.ca

CERTIFIED # 1, high germ: AC Metcalfe,  
CDC Copeland. Seed Source, Archerwill, 
SK., 306-323-4402.
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MINIMIZE INPUT COSTS & maximize yield  
potential. Grain & grazing/silage corn. The  
leader’s in non-GMO technology. A more  
sustainable way of farming! Free delivery.  
Call De Dell Seeds Inc. 204-268-5224.

CERT. FDN, REG. CDC Precision; CDC Al-
loy; AAC Spitfire; Transcend. Exc. germ., 
0% fusarium. Fraser Farms 306-741-0475,  
Pambrun, SK. foc@sasktel.net

CERT. & REG. CDC Precision; AAC Spitfire.  
High germ. & 0% F.G., Fast Seed Farm Ltd.,  
306-463-3626, Kindersley, SK.

AAC SPITFIRE, TRANSCEND, top 
quality. Wiens Seed Farm 306-377-2002,  
Herschel, SK.

CERTIFIED TRANSCEND, very good 
quality. Call 306-843-2934, Wilkie, SK.  
www.herle.ca

CERT. AAC SPITFIRE, excellent germ &  
vigour, 0% fus gram. Myles  306-648-8337,  
Gravelbourg, SK., www.foxfamilyfarm.ca

FOUNDATION, REGISTERED & CERTIFIED  
AC Morgan, CDC Haymaker & Murphy, 0  
fusarium. 780-405-8089, Tofield, AB.

REGISTERED/CERTIFIED #1: Summit  
Leggett, CDC Haymaker (Forage). Ardell  
Seeds Ltd., 306-668-4415, Vanscoy, SK.

CERTIFIED CDC HAYMAKER. Hickseeds 
306-354-7998 (Barry) or 306-229-9517  
(Dale), Mossbank, SK.

CDC NORSEMAN & CDC BOYER, CERTI-
FIED #1, 99% germ. Stoll’s Seed Barn Ltd.,  
306-493-7409, Delisle, SK.

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf- 
fian, CDC Orrin. Frederick Seeds,  
306-287-3977, Watson, SK.

CERTIFIED MORGAN, RUFFIAN, HAYMAK- 
ER, Kerber Seeds, 306-232-4474, Ros- 
thern, SK.

CERTIFIED #1: C.S. Camden. Lung Seeds  
Ltd. 306-368-2414, Lake Lenore, SK.

CERTIFIED CDC BALER, forage oat for 
sale, call Dennis at 306-231-7475, Hum- 
boldt, SK.

CERTIFIED #1 CDC Ruffian, AC Leggett &  
CDC Orrin. Fenton Seeds, 306-873-5438,  
Tisdale, SK.

CERT. CDC RUFFIAN, CDC Minstrel, AC  
Morgan. Van Burck Seeds, Star City, SK 
306-863-4377.  www.vanburckseeds.ca

CERTIFIED Camden, Morgan, Baler and  
Haymaker. Trawin Seeds, 306-752-4060,  
Melfort, SK. www.trawinseeds.ca

CERTIFIED #1, high germ: CS Camden,  
CDC Ruffian, CDC Morrison. Seed Source, 
Archerwill, SK., 306-323-4402.

#1 CERTIFIED CS Camden oats, 99% germ.
Available at Sunset Road Seeds, Richard,
SK, more info call Randy at 306-481-5252.

CERT. SUNRAY TRITICALE. Nutrient densi- 
fied for enhanced emergence and yield.  
403-633-9999, www.fabianseedfarms.com

NEW AAC DELIGHT, beardless spring. Nu- 
trient densified for emergence & yield.   
403-633-9999, www.fabianseedfarms.com

CERT. BOBCAT BEARDLESS fall triticale,  
excellent for cover crop. Nutrient densified  
for enhanced emergence and yield.  
403-633-9999, www.fabianseedfarms.com

SELECT CDC GO seed, hand picked from  
breeder seed. Contact: mastinseed.com    
Call or text 403-994-2609, Olds, AB.

REG./CERT. AAC BRANDON. Nutrient den- 
sified for enhanced emergence and yield.  
403-633-9999, www.fabianseedfarms.com

REGISTERED & CERTIFIED, AC Shaw VB, 0  
fusarium. 780-405-8089, Tofield, AB.

AAC BRANDON CWRS, Cert. top quality 
seed, very high yielder and protein. Highly  
recommended by growers. All inquiries  
welcome. Volume discounts. Gregoire  
Seed Farms Ltd., North Battleford, SK., cell  
306-441-7851, 306-445-5516 or email:  
gregfarms@sasktel.net

SY ROWYN CPSR, Cert. top quality seed, 
high yielder with vg protein. All inquires  
welcome. Volume discounts. Gregoire  
Seed Farms Ltd., North Battleford, SK., cell  
306-441-7851 or 306-445-5516. Email  
gregfarms@sasktel.net

AAC ELIE, CWRS, CERT. top quality seed, 
sister wheat to AAC Brandon. Very high  
yielder with high protein. Positive reviews  
from growers. All inquires welcome. Vol- 
ume discounts. Gregoire Seed Farms Ltd,  
North Battleford, SK., cell 306-441-7851,  
306-445-5516. gregfarms@sasktel.net

REGISTERED/CERTIFIED #1: CDC Land- 
mark, AAC Brandon, AAC Jatharia, Cardale,  
CDC Utmost. Ardell Seeds, 306-668-4415,  
Vanscoy, SK.

CDC LANDMARK VB, AAC BRANDON,  
AAC PREVAIL VB, top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

AAC JATHARIA VB, certified #1, 99% 
germ. Stoll’s Seed Barn Ltd.,   
306-493-7409, Delisle, SK.

NEW CERTIFIED CDC LANDMARK VB; 
AC Andrew soft white, very good quality. 
306-843-2934, Wilkie, SK. www.herle.ca

EXCELLENT QUALITY Cert. #1, CWRS:  
CDC Landmark VB, AAC Viewfield, AAC  
Brandon, AAC Cameron VB, AAC Elie, Car- 
dale, CDC Utmost VB, AAC Connery & AAC  
Redberry. Frederick Seeds, 306-287-3977,  
Watson, SK.

EXCELLENT QUALITY CERTIFIED #1: 
AC Andrew, SY Rowyn, Faller, Penhold &  
AAC Sadash. Call Frederick Seeds,  
306-287-3977, Watson, SK.

AC VESPER VB, WASKADA. Fdn., reg., 
cert. #1. High yielders, good protein, ex- 
cellent quality! Nakonechny Seeds, 
306-932-4409, Ruthilda, SK.

NEW WHEAT KING! Certified #1 AAC 
Brandon, 98% germ. Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERTIFIED #1 SHAW CWRS, high yield-
ing. Pratchler Seeds Farm, 306-682-3317  
or 306-231-5145, Muenster, SK.

CERTIFIED #1: AAC Brandon, AAC Came- 
ron VB & Carberry. Lung Seeds Ltd.  
306-368-2414, Lake Lenore, SK.

CERTIFIED # 1 AAC Jatharia VB wheat,   
new. Midge tolerant. Shewchuk Seeds,  
306-290-7816, Blaine Lake, SK.

Cert. CDC LANDMARK VB: high yielding, 
midge resistance, semi-dwarf, 99% germ.,  
0% disease. Printz Family Seeds, Gravel- 
bourg, SK., 306-648-3511, 306-380-7769.

CERTIFIED #1 CARBERRY, Ennis Seeds,  
306-429-2793, Glenavon, SK.

CERTIFIED #1 AAC Brandon: 99% germ.,  
99% vigor, 38.58 TKW. Sandercock Seed  
Farm, 306-334-2958, Balcarres, SK.

CERTIFIED #1  CDC  Landmark VB, CDC  
Plentiful, Cardale, Elgin ND, Goodeve VB,   
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED CARDALE, AAC Redwater, CDC  
Utmost VB, CDC Landmark VB, Pasteur.   
Van Burck Seeds, 306-863-4377, Star 
City, SK. www.vanburckseeds.ca
CERTIFIED CDC Landmark, AAC Cameron,  
Jatharia, Brandon CWRS wheat. Contact  
Trawin Seeds, 306-752-4060, Melfort, SK.  
www.trawinseeds.ca
CERT. # 1, high germ: CDC Landmark VB,  
AAC Cameron VB, AAC Jatharia VB, CDC  
Utmost VB, AAC Brandon. Seed Source 
Archerwill, SK. 306-323-4402.

CERTIFIED AAC BRANDON, AAC Jatharia.  
Call Grant, 306-746-7336, 306-524-4339,  
306-746-8070, Semans, SK.

REGISTERED CARBERRY HARD Red Spring
Wheat, $10.75/bu., 1000 Kernel Weight =
42.14, 98% germ., 0 fus., test results avail-
able, delivery available. 403-634-1643,
Enchant, AB. admin@cailliaufarms.ca
www.cailliaufarms.ca
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TOP QUALITY CERTIFIED alfalfa and grass  
seed. Call Gary or Janice Waterhouse  
306-874-5684, Naicam, SK.

CERT. ALFALFA and GRASSES. Elie, MB.  
Free delivery. Dyck Forages & Grasses Ltd.  
1-888-204-1000 www.dyckseeds.com

CERTIFIED ALGONQUIN ALFALFA Seed and
grass blends, $2.50/lb, bulk discounts, all
blends available, delivery available. Please
call 403-634-1643, www.cailliaufarms.ca
admin@cailliaufarms.ca Enchant, AB.

TOP  YIELDING  CANOLA  from Canterra  
Seeds. Check out yields in the seed guide  
and purchase from Lung Seeds Ltd.  
306-368-2414, Lake Lenore, SK.

HYBRID AND OPEN-POLLINATED canola  
varieties. Certified #1 Synergy (Polish),  
Dekalb & Rugby. Phone Fenton Seeds,  
306-873-5438, Tisdale, SK.

 •  Very Early
 •  Seed Early & Double Crop

 • High Yield
 • Low Seed Cost

 •  NON GMO

 POLISH CANOLA

 mastinseeds.com
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CERTIFIED CDC GLAS. Nutrient densified  
for enhanced emergence and yield.  
403-633-9999, www.fabianseedfarms.com

CDC GLAS, Reg., Cert., top quality seed. 
High yield, exc. standability, easy to har- 
vest. Great reviews from customers.   In- 
quiries welcome. Gregoire Seed Farms  
Ltd., North Battleford, SK., 306-441-7851  
or 306-445-5516. gregfarms@sasktel.net

CERT. CDC Sanctuary, CDC Sorrel, CDC Be- 
thune, AAC Bravo. Fraser Farms, Pambrun,  
SK, 306-741-0475, foc@sasktel.net

CERTIFIED #1: CDC Glas & CDC Bethune.  
Call Lung Seeds Ltd. 306-368-2414, Lake  
Lenore, SK.

CERTIFIED # 1 CDC GLAS - The variety to  
grow! Top yield, excellent lodging resis- 
tance. 306-290-7816, Blaine Lake, SK.

CERT. #1 BETHUNE, 98% germ., 95% vig- 
or. Sandercock Seed Farm, Balcarres SK.,  
306-334-2958.

CERTIFIED #1 CDC Sorrel, AAC Bravo.  
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED CDC SORREL. Van Burck 
Seeds, 306-863-4377, Star City, SK. 
www.vanburckseeds.ca

CERTIFIED GLAS and CDC Sorrel flax.   
Trawin Seeds, 306-752-4060, Melfort, SK.  
www.trawinseeds.ca

CERTIFIED CDC GLAS, $16/bu., test results
available, delivery available. 403-634-1643,
Enchant, AB. admin@cailliaufarms.ca
www.cailliaufarms.ca

CERTIFIED #1: SNOWBIRD. Call Lung  
Seeds Ltd. 306-368-2414, Lake Lenore, SK.

CERT. NSC StarCity, NSC Leroy Soybeans.   
Van Burck Seeds, Star City, SK. 
306-863-4377.  www.vanburckseeds.ca

CERTIFIED Snowbird fababeans & Amaril- 
lo Peas. Call Trawin Seeds, 306-752-4060,  
Melfort, SK. www.trawinseeds.ca

Phone: 403-715-9771 
Email: office@seednet.ca

Now Agents For:
CDC Inca Yellow Pea

CDC Proclaim Red Lentil
CDC Palmer Chickpea

ALso:
AAC Lacombe Yellow Pea

CDC Precision Durum
Guttino and KWs Daniello

Hybrid Fall Ryes 
and so much more!

CERT. CDC GREENSTAR, CDC Impulse,  
CDC Proclaim, CDC Maxim, CDC Redmoon.  
98% germ, 0% disease. Fraser Farms, Pam- 
brun, SK. 306-741-0475. foc@sasktel.net

CERT. CDC PROCLAIM CL Reds, high  
germ. & 0% disease. Fast Seed Farm Ltd.,  
306-463-3626, Kindersley, SK.

CDC IMPULSE, CDC PROCLAIM, CDC  
MAXIM(small reds), top quality. Wiens 
Seed Farm 306-377-2002, Herschel, SK.

CERT. CDC IMPULSE Clearfield red lentil, 
best in it’s class. 306-843-2934, Wilkie, SK.  
www.herle.ca

CDC MARBLE, reg. #1, 99% germ., exc. 
quality! Limited supply. Nakonechny 
Seeds, 306-932-4409, Ruthilda,SK.

CDC PROCLAIM CL, new Red. 100% 
germ., 0% ascochyta. Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERT. CDC PROCLAIM CL Red, high yield- 
ing, exc. quality. Myles 306-648-8337,  
Gravelbourg, SK. www.foxfamilyfarm.ca

CERTIFIED #1 CDC Impala (small red)  
Clearfield. Fenton Seeds, 306-873-5438,  
Tisdale, SK.

CERTIFIED CDC MARBLE, dark speckled;  
Certified CDC 4371-4, red. Call Grant, Se- 
mans, SK. 306-746-7336, 306-524-4339,  
306-746-8070.

GREEN PEAS, yellow pea prices down, try 
new green pea varieties! CDC Limerick,  
CDC Greenwater & CDC Spruce. Select,  
Fdn., Reg. and Cert. Ask about CDC Forest.  
Gregoire Seed Farms Ltd, North Battleford,  
SK., cell 306-441-7851 or 306-445-5516.  
gregfarms@sasktel.net

CERTIFIED CDC INCA & CDC Greenwater,  
Exc. germ. & disease. Fraser Farms, Pam- 
brun, SK, 306-741-0475. foc@sasktel.net

REGISTERED/CERTIFIED #1: AAC Ardill,  
CDC Inca, CDC Spectrum, CDC Limerick  
(green), CDC Proclaim Lentil (red). Ardell  
Seeds Ltd., 306-668-4415, Vanscoy, SK.

CERTIFIED AAC ARDILL yellow peas. 
Call Hickseeds 306-354-7998 (Barry) or  
306-229-9517 (Dale), Mossbank, SK.

FDN. & CERT. CDC Spectrum; CDC Amaril- 
lo. High germ. & 0% disease. Fast Seed  
Farm Ltd., 306-463-3626, Kindersley, SK.

ABARTH, CDC SPECTRUM, AAC Carver  
certified yellow peas, very good quality.  
306-843-2934, Wilkie, SK. www.herle.ca

CDC AMARILLO, CDC INCA, certified 
#1, excellent quality! Nakonechny 
Seeds, 306-932-4409, Ruthilda, SK.

CERTIFIED #1: CDC Limerick. Lung Seeds  
Ltd. 306-368-2414, Lake Lenore, SK.

CERTIFIED #1 CDC Spectrum, CDC Acer  
(Maple), CDC Amarillo and CDC Meadow.  
Fenton Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED CDC AMARILLO. Van Burck 
Seeds, Star City, SK. 306-863-4377.  
www.vanburckseeds.ca

CERTIFIED CDC INCA, CDC Greenwater,  
CDC Mosaic. Call Grant, 306-746-7336,  
306-524-4339, 306-746-8070, Semans, SK

 mastinseeds.com
 403-556-2609

 VERY EARLY 
 YELLOW PEA

 Seed early and double crop.
 Similar to CDC Meadow,

 but earlier

 NEW

 FORAGE 
 PEAS
 CDC Horizon

 mastinseeds.com
 Phone: 403-556-2609

REG. & CERTIFIED CDC Calvi (itchless),  
high yielder. Fast Seed Farm Ltd.,  
306-463-3626, Kindersley, SK.

CERTIFIED #1: CDC Calvi & CDC Cibo.  
Call Lung Seeds Ltd. 306-368-2414, Lake  
Lenore, SK.

CERTIFIED CDC CALVI. Phone Grant at  
Greenshields Seeds, 306-746-7336,  
306-524-4339, Semans, SK

CDC CIBO, CDC CALVI, top quality. Wi-
ens Seed Farm 306-377-2002, Herschel,  
SK.

TREATED OAT SEED for sale: Souris and 
Morgan, treated with Raxil Pro. Call Justin  
306-469-0105, Big River, SK.

TRANSITIONAL ORGANIC WHEAT Seed,
great for organic farmers. 1900 bu. bin run,
tested at germination of 95% and vigor at
86%, vomi less than 0.3 ppm. $9/bu. OBO.
Pickup or delivery can be arranged. Call/
text 306-250-5654 for more info. Saska-
toon, SK. dale.smith@pro-cert.org

TOP QUALITY ALFALFA, variety of grasses  
and custom blends, farmer to farmer. Gary  
Waterhouse 306-874-5684, Naicam, SK.

COMMON CERTIFIED ORGANIC Alfalfa  
(tap rooted), common cert. organic Red  
and common cert. organic Alsike Clover,  
50 lb. bags. 306-382-1299, Saskatoon, SK.

ALFALFA: TAPROOT, COMMON #1, 3 va-
riety blend, 96-98% germ. 25 kg bags or  
1000 kg minibulks. Call Reg Greve  
306-528-4610, Lanigan, SK.

ALFALFAS/ CLOVERS/ GRASSES, hay 
blends and pasture blends. Custom blends  
no charge. Free delivery. Dyck Forages &  
Grasses Ltd., Elie, MB, 1-888-204-1000.  
Visit us at www.dyckseeds.com

HAY BLENDS AND PASTURE BLENDS, 
no charge custom blends. Dyck Forages &  
Grasses Ltd., Elie, MB. Free delivery.    
1-888-204-1000,  www.dyckseeds.com

COMMON GOLD FLAX seed, yellow flax.
Germination 99%, vigor 86%, bushel weight
56 lbs., $25/bu. Pickup, 306-730-8375,
Melville, SK. biocanlloyd@sasktel.net

LOOKING FOR OLD and new crop soybeans  
FOB Western Canada. Licence and bonded  
grain company. Call, email, text Now for 
competitive pricing at the farm! Market  
Place Commodities Ltd, accurate real time  
marketing. 403-394-1711, 403-315-3930.   
info@marketplacecommodities.com

MARROWFAT PEA SEED (common) for 
sale, 91% germ. Call or text for details.  
403-528-0085, Medicine Hat, AB.

GLYPHOSATE 1 SOYBEANS: Top yields,   
delivered. Common #1. Keep your own  
seed! Call Norcan Seeds, 204-372-6552,  
204-739-3519. Fisher Branch, MB.

COVER CROPS. HICKSEED LTD.,   
Mossbank, SK. Now has on the floor  
for organic plowdown: Daikon radish 
(zero till); Hairy Vetch; Austrian Winter  
peas; Buckwheat; Yellow Blossom sweet  
clover. Also, green feed blends available.  
For all your seed needs call Hickseed Ltd.  
Barry 306-354-7998 or Dale 306-229-9517

ITCHY HIGHEST YIELDING variety Ca-
nary seed, high germ, 30¢/lb. 
306-335-2777, Lemberg, SK.

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.   
Cash on delivery or pickup. 306-228-7306  
or 306-228-7325, no texts. Unity, SK.

WHY NOT KEEP MARKETING SIMPLE?  
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay- 
ment, with prompt pickup, true price dis- 
covery. Call Jim Beusekom, Allen Pirness,  
David Lea,  Vera Buziak or Matt Beusekom  
at Market Place Commodities Ltd., Leth- 
bridge, AB. Phone 1-866-512-1711. Email  
info@marketplacecommodities.com or

VAN RAAY PASKAL Farms in Iron Springs  
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us  
with no brokerage fee.  Call 403-330-9147.

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon,  
SK., 306-230-8101, 306-716-2297.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase  
barley. For pricing and delivery dates, call   
Kristen 306-624-2381, Bethune, SK.

WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone  
Gary 306-823-4493, Neilburg, SK.

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain  
and grain by-products. Contact Bill Hajt or   
Christopher Lent at 306-862-2723.  
clent@lpctrade.com  bhajt@lpctrade.com

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

HAY FOR SALE: Various grades, tests 
available. Call 403-633-8835. Tilley, AB.

SHEDDED 3RD CUT ALFALFA. Feed test  
available and delivery available.  
403-363-3318, Tilley, AB.

350 LARGE ROUND HAY BALES, approxi- 
mately 1650-1700 lbs., good condition.  
Call 780-523-2650, High Prairie, AB.

ALFALFA/ TIMOTHY/ BROME/ Crested  
wheat grass mix, small squares, shedded,  
$5/ea. Rounds $45/ea. Very minimal rain.  
Phone late evenings, 780-942-4107, locat- 
ed NE Edmonton, AB. area.

LARGE ROUND ALFALFA brome mixed hay.  
Call 306-764-6372, Prince Albert, SK.

HAY FOR SALE - DELIVERED! Also custom  
hauling. V-V Trucking Ltd., 306-631-8544,  
Moose Jaw, SK.

NEW HAY FOR SALE; Round bale picking  
and hauling, small or large loads. Travel  
anywhere. 306-291-9658, Vanscoy, SK.

POST SHAVINGS: Cattle feedlot, horse & 
poultry bedding. Bulk pricing and delivery  
available; Landscaping Mulch: Available 
in 1 yard bulk bags for $45, delivery  
available; Colored Landscaping Mulch: 
Available in 1 yard bulk bags for $115, de- 
livery avail. Vermette Wood Preservers,  
Spruce Home, SK.. 1-800-667-0094. Email:  
info@vwpltd.com Visit: www.vwpltd.com

LONG LAKE TRUCKING, two units, custom  
hay hauling.  306-567-7100, Imperial, SK.

WANTED: ALFALFA 3x3 and 3x4 bales. 
Will arrange for pickup at farm/field.  
Phone Chris 204-746-0462, Brunkild, MB.

MAKE SERIOUS HAY! Contact Nuhn For-
age for all your forage preservation needs.  
Featuring the #1 liquid and granular prod- 
ucts/applicators on the market. For Seri- 
ous Hay:  800-965-9127 www.juicehay.ca

2017 SMALL SQUARE straw bales, about
600 small square straw bales. Good solid
bales. Shedded, $3 each. Delivery available,
306-862-1998, 306-609-0244, Codette, SK.

BIG SQUARES: DAIRY, beef & horse quality,
5-9¢/lb., cheap freight. Deacons Corner,
MB. 204-270-0115, demplett@hotmail.com

1ST & 2ND CUT large round alfalfa bales.
Straight alfalfa & grass blend available,
Norquay, SK. 306-594-4027

3X4 SQ. BALES: Alfalfa, Orchard, Timothy.
Exc. beef/dairy, 150 RFV, 24% pro., 1600 -
1700 lbs., 7-9¢. 204-270-0115, Lorette, MB.

WE BUY DAMAGED GRAIN

1-877-641-2798

BOW VALLEY TRADING LTD.

Wheat,
Barley, Oats,  
Peas, etc.
Green or Heated  
Canola/Flax

“ON FARM PICK UP” 
1-877-250-5252

BUYING:
HEATED CANOLA 

& FLAX
• Competitive Prices
• Prompt Movement
• Spring Thrashed

FEED GRAIN WANTED! Also buying light, 
tough or offgrade grains. “On Farm Pickup”  
Westcan Feed & Grain, 1-877-250-5252.

BUYING SPRING THRASHED CANOLA  
and grain  “On Farm Pickup” Westcan Feed  
& Grain, 1-877-250-5252.

Stretch your advertising dollars! Place an ad 
in the classifieds. Our friendly staff is waiting 
for your call. 1-800-667-7770.

BUYING HEATED/DAMAGED PEAS,  
FLAX & GRAIN “On Farm Pickup”. Westcan 
Feed & Grain, 1-877-250-5252.

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water  
and liquid fertilizer; Fuel tanks, single and  
double wall; Truck and storage, gas or dsl.  
Wilke Sales, 306-586-5711, Regina, SK.

FERTILIZER STORAGE TANKS - 5000 US 
gal., $3000; 6000 US gal., $3600. Pick up  
at factory. Ph 306-253-4343 while supplies  
last.  www.hold-onindustries.com

FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000  
free freight to farm. 1-800-383-2228    
www.hold-onindustries.com 306-253-4343

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian  
company. We carry aeration socks and  
grain bags. Also electric chute openers for  
grain trailer hoppers.  1-866-663-0000.

ACE ENTERPRISES CLEAR OUT SALE: 
John Deere 4WD triple set, complete of 12  
tires & wheel hubs, hub ext.; Used Good- 
year tires, approx. 50% wear, $10,800.  
New tires, $1800/ea. installed; 3 sets of  
dual wheels & tires for combines, carts &  
tractors, 520/85R38 Trelleborg, $5000; 6  
new 18.4x26 wheels for MacDon swather,  
$450; 2 hub ext. 24” long for MacDon  
swather, $450. Will accept any reasonable  
offer. Call toll free 1-844-291-6582,    
Email: jkelsey@sasktel.net  Saskatoon, SK.

MR. TIRE CORP. For all your tire needs,   
call Mylo at 306-921-6555 or Jeremy at  
306-921-0068. Serving all Saskatchewan.

20.8x42 CLAMP-ON DUALS with rods and  
spacers, for triples, taken off 9370 Case  
tractor, $8000. Call A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.

GOOD USED TRUCK TIRES: 700/8.25/ 
900/1000/1100x20s; 11R22.5/11R24.5;  
9R17.5, matched sets available. Pricing  
from $90. K&L Equipment and Auto. Ph 
Ladimer, 306-795-7779, Ituna, SK; Chris  
at 306-537-2027, Regina, SK.

2 USED RADIAL 18.4/38,  $200 each; 2 - 
R.580/80.42 Michelin, $250 each, recent  
take offs. 204-476-6907, Neepawa, MB.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

TIRE SHOP CLOSING! All in stock tires at
greatly reduced prices, 520/85R/38 Titan
HT; 30.5L/32 Goodyear Dy.ii; 14.9R/28
Firestone ALL TR FWD; 14.9/26 Firestone
SAT, FWD. All in new condition. Call for
other sizes and prices, Paul 306-625-7691,
Ponteix, SK. Email: rabt@sasktel.net

PTO WATER PUMP, Bau-Man, sizes 6” to  
16” w/capacities of 1,250 to 10,000 GPM.  
Lay flat water hose and accessories also  
available. 306-272-7225 or 306-272-4545,    
Foam Lake, SK. tymarkusson@sasktel.net  
www.highcapacitywaterpump.com

PLASMA CUTTER, 8x20 table, vg cond., 
$25,000. 204-243-2453, High Bluff, MB.

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili- 
tation, witching. PVC/SS construction, ex- 
pert workmanship and fair pricing. 50%  
government grant now available. Indian  
Head, SK., 306-541-7210 or 306-695-2061

U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week  
upgrading programs for Class 1A, 3A and  
air brakes. One on one driving instructions.   
306-786-6600, Yorkton, SK.

EMPLOYMENT FOR GRAIN farm in east  
central AB. Full time or seasonal. Very  
modern equipment. Experience operating  
large equip., Class 1A license an asset.  
Very competitive wages. Housing available  
Fax resume to: 780-922-4036 or call  
780-777-5227 for details. Irma, AB.
HELPER WANTED ON mixed farm. Steady  
job for right person. Room and board avail.  
403-631-2373, 403-994-0581, Olds, AB.
WANTED: SELF MOTIVATED and respon- 
sible person for mixed cattle & grain farm.  
Experience with modern machinery, class  
1A license an asset, non-smoker, work well  
with others, wage is $20/hr. plus bonus on  
production & dependability. House  
available, please call 403-575-1964 or  
403-575-4183, Consort, AB.
CALVING HELP NEEDED IMMEDIATELY.  
Experience necessary. Call 780-678-7259,  
Forestburg, AB.
FARM LABOURER WANTED: Must have val- 
id 1A with driver’s abstract. Mechanical  
knowledge and experience with farm  
equipment an asset. Wage based on expe- 
rience starting at $20-30/hr. Located in  
Weyburn/Fillmore area, SK. 306-861-7317

WANTED: Farm Equipment Operators, 
experience required. Full-time available for  
the right person. Class 1A not required but  
an asset. Competitive wages. For more in- 
formation phone Mike, 306-469-7741 or  
Justin, 306-469-0105, Big River, SK.
FARM & RANCH HELP Wanted in southern  
Saskatchewan. Must have some experi- 
ence and drivers licence is an asset.  
306-537-2624.

ALTHOUSE HONEY FARMS INC. 1/2 mi 
south Porcupine Plain, SK., 500 McAllister  
Ave. 7 positions required for 2018 season,  
May-October. $13-$18/hr. depending on  
experience. Job duties: assisting in spring  
hive inspection, unwrapping & splitting,  
supering, building supers and honey  
frames, honey removal and extracting, fall  
feeding, applying mite control & wrapping  
hives for winter. No education required,  
but experience would be an asset. WCB  
coverage. Ph Ron Althouse 306-278-7345,  
email: althousehoney@sasktel.net

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex- 
perience and mechanical ability. Duties in- 
clude operation of machinery, including  
tractors and other farm equipment, as well  
as general farm laborer duties. $25/hour  
depending on experience. Must be able to  
cross US border. Location: Pierson, MB.   
Feland Bros. Farms, Greg Feland and Wade  
Feland, Box 284, Pierson, MB. R0M 1S0.  
701-756-6954.

NEW ZEALAND & AUSTRALIA farm work.
Dairy, sheep, crop, beef. 4-12 mths. Inter-
national Rural Exchange, 306-489-4407.

FARM EQUIPMENT MECHANIC: Diagnose,
adjust, repair, or overhaul farmmachinery
and vehicles, such as trucks, tractors,
dozers, implements and irrigation. Call
250-567-2755 or 604-720-3119.

FULL TIME FARM LABOURER, general farm
duties include: daily barn checks, operate
and maintain farm equipment, barns &
machinery. Class 5 driver's license required,
able to work independently & self-motivat-
ed, must be willing to work some evenings
& weekends. Wages based on experience.
Call: 780-887-0351 or 780-893-8225.
Email: hmturkeyfarm@outlook.com

FARM LABOURERS WANTED. Lincoln
Gardens is a seasonal vegetable farm locat-
ed at Lumsden, SK. Seeking 8 seasonal field
labourers, starting April 15, 2018. Duties
include: Planting, weeding and harvesting
vegetable crops. Sort, wash, weigh vegeta-
bles. Hand move irrigation pipes. 50 to 60
hrs./week. Must be available weekends.
Starting wage is $11.00/hr. Send resume
with references to: Lincoln Gardens, Box
750, Lumsden, SK., S0G 3C0.

FULL-TIME FARM LABOURER: Year round
employment with house, including off farm
acreage supplied. Year round salary depen-
dent on experience and level of involve-
ment in operation. We run a family run
cow/calf operation, backgrounder feedlot,
and grain farm. Non-smoking environment.
Class 1A license required. Families are
welcomed and encouraged. Please contact
Raymond to leave a message 204-937-7371

MECHANIC/FARMWORKERWANTED for
PT(or FT) work on modern mixed farm from
Apr.-Nov. near Calgary, Must have mechan-
ics for modern equip., operating seeder,
combine and tractors. Valid Class 3, prefer-
ably Class 1. Housing negotiable, start
now, good fit for semi-retired with flex. hrs.
Send resume to: lscattleco@xplornet.com
fax 403-335-0086 or call between 9AM-
4PM 403-335-3694.

FARM HAND REQUIRED for a cow/calf feed
lot. Must be able to operate equipment.
Main duties will include feeding and care of
cattle. Wage will depend on experience. On
farm housing available. Call 780-524-9322.

WANTED: ENERGETIC physically fit couple  
to operate/maintain our lodge NE of Ed- 
monton, AB. in remote isolated area, from  
June to September. Responsibilities in- 
clude but not limited to: Greeting and  
transporting guests by boat, maintaining  
lodge, cabins and all associated equip- 
ment, including: ATV’s, boats & chainsaws.  
E-mail resume to: esgc@telusplanet.net  
780-594-1254. Must have boaters license.

FARMHAND APRIL 15th - FALL, repeat  
next year. Mechanically capable, clean li- 
cense, good work ethic, capable of operat- 
ing most grain farm equipment, some  
manual labour, 3-5 yrs. exp., own trans- 
portation, $18-$20/hr. Call 306-335-2777  
or   Fax: 306-335-2773, Abernethy, SK.

GRAIN & OILSEED FarmWorker Needed:
Full-time, year round employment on
grain/oilseed farm. Equipment operation &
maintenance. Starting at $30/hr starting
plus benefit package. 306-745-2528.

EXPERIENCED FARM HAND wanted on
Purebred Black Angus farm, southern AB.
Full ad at: www.banduraranches.com

CUSTOM HARVEST HELP: Carlson Harvest-
ing, Inc. is looking for combine, truck and
tractor drivers for 2018. Must have clean
driving record and ability to obtain a CDL.
Apply online at www.carlsonharvesting.com
or call with questions, 218-686-9189.

FULL-TIME POSITION ON a cow/calf oper-
ation. Must have knowledge of calving, AI,
general farm work, working with a show
herd of Angus and Simmental cattle. One
bedroom apartment available. The RK farm
is located in Central Ontario. Contact Sandy
Reid at rkanimalsupplies@xplornet.com or
call 519-588-7560.

BUSINESS DEVELOPMENT MANAGER,
Great Western Railway Ltd. Great West-
ern Railway Ltd. is located in SW SK and
has been serving Saskatchewan businesses
since its establishment in 2000. Locally
owned, operated and maintained, GWR
operates on over 400 miles of track. GWR is
positioned for significant growth and is
seeking a Business Development Manager
to assist in the next stage of transformation
as we continue to seek ways to foster
growth and support to our vital current
customer base, as we seek out new and
exciting growth opportunities. While the
core of our business is freight haulage of
grain and other ag products, this position
will eventually be responsible for business
growth across all current lines of revenue
streams including all freight rail carloads,
railcar storage, trans-load service, gravel
sales and maintenance services. This posi-
tion will be based in either Shaunavon or
Assiniboia, SK. GWR offers a competitive
salary and benefits package and is eligible
for incentive bonus. The position will
include use of a company vehicle, interim
accommodation, and conditional relocation
assistance. Please send resumes with cover
letter to: PO Box 669, Shaunavon, SK. S0N
2M0 or Fax: 306-297-2508.

NEWTEC ENVIRONMENTAL requires two 
production line workers immediately. Must  
have welding experience and be prepared  
to work in assembly as well. Job is located  
in Osler, SK. Phone Bert at 306-230-8652  
or email resume to mjsharma@sasktel.net

AG MECHANICS NEEDED in SE Sask.
Performing advanced diagnostics, repairs
and maintenance on agricultural & turf
equipment. John Deere Ag experience
preferred. Perm./Full-time. Submit resume
& cover letter on company website as soon
as possible: www.nelsonmotors.com

OWNER/OPERATORS NEEDED to haul Su- 
per B end dumps & hoppers, in BC, AB, SK,  
& MB. Must have experience. Please Call   
403-236-4028.

EXPERIENCED CLASS 1 DRIVERS wanted  
to haul livestock or gravel. Health plan and  
safety bonuses. Year round work. For more  
info, call 403-625-4658.

Looking for a hand around the farm? Place 
a help wanted ad in the classifieds. Call 
1-800-667-7770.

LOOKING FOR LEASED Operators to run  
flatdeck, bulk, and container work, inter  
provincial or across Canada for offices in  
Saskatchewan call Denise 306-757-1448.  
Sign up bonus of $1000!

PROPANE TRUCK DRIVER WANTED:
Stationed full time out of Red Earth, AB.
Class 1 license required, accommodations
supplied. Call: 780-773-0061.

1A TRUCK DRIVER NEEDED: Minimum 2 yrs
flat deck experience hauling ag equipment
in US and Canada. Local and long hauls,
company benefits, competitive wages. Must
have clean abstract and valid passport.
306-776-2349, 306-536-3484.

NORTHLAND LOGISTICS CORP is hiring
Class 1 Drivers for its Grande Prairie, AB.
locations. On-site accommodations avail-
able for out-of-town workers. We offer
competitive wages, & benefits. Contact
Cindy @ 780-957-3334 or email your
resume safety@northlandtank.ca

CARETAKER COUPLE LOOKING for new
position in SW Alberta starting June.
403-558-0191, itsmefred224@gmail.com
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www.novlanbros.com

BOX 89, PARADISE HILL, SK. S0M 2G0

1-306-344-4448 • 1-877-344-4433

USED FARM EQUIPMENT

AIR DRILL
2014 Bourgault 3320 ....................$169,000
2014 Bourgault 3320 ....................$169,000
2009 Bourgault 3310, 65’, 10” .....$128,000
2008 Bourgault 3310, 55’,10” ........$99,000
2007 Bourgault 3310, 55’, 10” .......$89,000
2013 Bourgault 3320, 76’, 12” .....$198,000
2013 Bourgault 3320-76 ...............$245,000
2013 Bourgault 3710, 50’, 10” .....$189,000
2015 Bourgault 3720, 70’, 12” .....$189,000
2015 Bourgault 3720, 70’, 12” .....$189,000
2015 Bourgault 3720 ....................$198,000
2015 Bourgault 3720-50 ...............$149,000
2002 Bourgault 5710, 29”, 10” .......$32,000
2008 Bourgault 5710, 64’, 10” .......$69,000
2005 Bourgault 6350 ......................$43,800
2010 Bourgault 6550 ......................$89,800
2014 Bourgault L6550 ..................$118,000
2013 Bourgault L6550 ....................$98,000
2015 Bourgault L7800, TB, TRKS, SLDT $226,000
2015 Bourgault 3720 ............................ Call
2008 CIH 3430 ...............................$39,500
2000 Flexi-Coil 6000/3450, 

40’, 10”, Pillar Openers ............$115,000
2010 Flexi-Coil P2060, 60’, 10” ......$68,000
2004 Flexicoil 6000, 40’, 10” ..........$39,000
2011 NH P2070, 70’, 12” ...............$85,000
2005 NH SD440, 45”, 10” ..............$48,000
2008 Seedhawk, 50’, 10”, Leading Air .$89,000
2014 Seedmaster CT80-12/520 Tank ...$279,000
2010 FlexiCoil 5000 ........................$29,000
2017 Valmar 8611 ...........................$89,000
AIR TANK/CART
2012 Bourgault 6450,  ..................$115,000
2008 Bourgault 6450 ......................$68,000
2008 Bourgault 6450 ......................$79,000
2005 Bourgault LFC 2000 ..............$15,000
2011 NH P1070, Tow Behind .........$98,000
2008 CIH ADX3430, Mech,No Rust .....$45,000
1995 Flexi -Coil 5000/1330, 33’, 9” $19,500
2004 Flexicoil 3850, Tow Behind DS ....$39,500
2003 Flexicoil 3450 ........................$48,000
2002 Bourgault 5440 ......................$48,000
BALER/ROUND
2014 NH RB560, Wide, BC, Net, Spec ...$45,800
2013 NH BR7090 ...........................$39,800
2005 NH BR780,  ...........................$13,500
2003 NH BR780,  ...........................$11,800
2006 NH BR780A,  .........................$14,500
2004 CIHRBX562, 12,600 Bales  ...$13,800
2008 NH BR7090 ...........................$28,500
2003 NH BR780 ................................... Call
BLADES
2015 Grouser 770HD, 14’, 8-way ...$45,000
2007 Leon 4000 STX425- Frameless $13,800
2011 Leon Q5000 STX Quad .........$30,000
2013 Leon Q5000,  .........................$33,000
2013 Leon Q4000 ...........................$16,800
2012 Leon Q500 .............................$19,500
2016 Kubota BB2763 ........................... Call
GRAIN AUGER/HARROW
2007 Bourgault 6000 ......................$25,800
2013 Bourgault 7200, 72’ ...............$41,800

2010 Salfrod 570RTS .....................$68,000
2011 Salford RTS570 .....................$56,800
2013 Salford I-2141 ........................$98,200
2007 Bourgault 6000 ............................ Call
1986 Bourgault FH-48-52...............$12,500
COMBINE
2012 NH CX8080, 748 hrs ............$278,000
2011 NH CX8080, 1438/1030hrs .$259,000
2010 NH CX8080, 1875/1348 hrs $228,000
2010 NH CX8080, 1755/1237 hrs $228,000
2010 NH CX8080, 1297/939 hrs ..$238,000
2009 NH CX8080 1,301 hrs ..........$228,000
2008 NH CX8080, 1726/2348hrs .$238,000
2007 NH CX8080,1341/1949 hrs .$215,000
2007 NH CX8080, ......................Please Call
2010 NH CX8080, 1237 hrs ..........$228,000
2010 NH CX8080, ......................Please Call
2013 NH CX8090, 846/627 hrs ....$359,000
2013 NH CX8090, 942 hrs ............$359,000
2013 NH CR8090, 1162/904 hrs ..$289,000
2012 NH CR8090, 1144/917 hrs  .$289,000
2012 NH CR8090, 1314/1041 hrs  $299,000
2004 NH CX860, 2688/2035 hrs ..$119,000
2004 NH CX860, 3685/2869 hrs ....$98,000
2004 NH CX860, 2528/1924 hrs ..$138,000
2001 NH TX66, 2270/3018hrs ........$58,000
1997 NH TX66, 3754/2781 hrs .......$28,500
1998 NH TX66, 2796/2188 hrs .......$48,000
1998 NH TX66, 2921/2344 hrs .......$48,000
1987 NH TR96 .......................... Please Call
1997 NH TR97 ................................$38,000
2011 NH CR9070, 749 hrs ...........$258,000
2011 NH CR9070, 1519/1153hrs .$239,000
2009 NH CR9070,1673/1238hrs ..$189,500
2008 NH CR9070, 2279/1562 hrs $228,000
2010 NH CR9070, 1622/1199 hrs $179,500
2007 NH CR9070, 948/780 hrs ....$198,000
2008 NH CR9070, 1434/1023 hrs $189,500
2008 NH CR9070, 2251/1583 hrs $169,500
2007 NH CR9070, 1510/2267 hrs $148,500
2009 NH CR9070, 1554/1137 hrs $198,000
2011 NH CR9070, .....................Please Call
2011 NH CR9080, 1522/1063hrs .$228,000
2010 NH CR9080, 1659/1150hrs,$228,000
2009 NH CR9080, 1347/980 hrs ..$249,000
2011 NH CR9090Z, 1311/967 hrs  $289,000
2012 NH CR9090Z, 632 hrs .........$339,000
2012 NH CR9090Z, 811/576 hrs ..$369,000
2013 NH CR9090Z, 680 hrs ............ $379,000
2013 NH CR9090Z, 1138 hrs .......... $298,000
2012 NH CR9090, 1046/740 hrs ..... $345,000
2012 NH CR9090, 2050/1418 hrs ... $315,000
2011 NH CR9090, 1806/1244 hrs ... $269,000
2014 NH CR9090E, 804/556 hrs ..... $379,000
2010 NH CR9090E, 1187/1703 hrs . $269,000
2010 NH CR9090E, 1064/1518 hrs . $268,000
2013 NH CR9090Z, 1484/1138 hrs .$298,000
2013 NH CR9090Z, 1128/804 Hrs $369,000
2015 NH CR8.90, 620/414 hrs .....$483,000
2016 NH CR8.90, 489 hrs ............$486,000
2016 NH CR8.90, 465 hrs ............$486,000
2016 NH CR8.90E, 266 hrs .................. Call
2017 NH CR9.90E ........................$569,000

2015 NH CR9.90E, 607/452 hrs ...$529,000
2017 NH CX8.80E ........................$478,000
2004 CIH 2388, 2547/2146 hrs ......$98,000
2010 CIH 7088, 1784/1316 hrs ....$187,000
2012 CIH 8230, 1304/962 hrs ......$278,000
2013 JD S680, 933/653 hrs ..........$387,000
2012 CLASS 770, 1131/657 hrs ...$369,000
2012 CLAAS 670, 764/475 hrs .....$339,000
2002 NH CX840, 3700/2500 hrs ....$78,000
VERTICAL TILLAGE
2010 Salford 570 RTS, 30’ .............$68,000
2011 Salford RTS570 .....................$56,800
2013 Salford I-2141 ........................$98,200
2007 Bourgault 6000 ............................ Call
2013 Bourgault 7200-72 ................ $41,800
2007 Bourgault 6000 ......................$25,800
1986 Bourgault FH-48-52...............$12,500
HEADER COMBINE
2010 Honeybee, HB30, 

Gleaner adaptor, 30’ ...................$49,500
1999 Honeybee SP36, 36’ .............$29,000
1994 Honeybee SP30,  ....................$9,800
2009 NH 88C, 42’ ...........................$68,000
2003 NH 94C, 30’ ...........................$29,500
2005 NH 94C, 30’ ...........................$29,500
2009 NH 94C, 36’ CX/CR ...............$39,500
2008 NH 94C-36’,  .........................$39,500
2003 NH 94C-36’,  .........................$39,500
2009 NH 94C, 30’ ...........................$28,000
2008 NH 94C, 30’ ...........................$29,500
2007 NH 94C ..................................$28,000
2003 NH 94C, 30’ CX/CR ...............$29,500
2005 NH 94C, 36’ ...........................$39,500
2004 NH 94C, 30’ CX/CR ...............$29,500
1998 NH 994 CX/CR ......................$19,000
1999 NH 994-30’,  ..........................$29,500
1998 NH 994-36’,  ..........................$19,000
1995 NH SP25 ................................$15,000
2014 MacDon D6530G, 30’ ............$65,000
2014 MacDon D6530G, 30’ ............$69,800
2014 MacDon D6530G, 30’ ............$69,800
2014 MacDon D6530G ...................$65,000
2014 MacDon D6530G  ..................$69,900
2014 MacDon D6535G ...................$69,900
2013 MacDon D6530G ...................$69,900
1998 MacDon 960, 30’ ...................$25,000
2012 MacDon FD70, 45’ ................$79,000
2010 MacDon FD70, 45’ ................$69,000
2014 MacDon FD75 .......................$75,800
2014 MacDon FD75 .......................$79,500
2015 MacDon FD75 .......................$92,000
2014 MacDon FD75 .......................$75,800
2010 CIH 2142, 35’ ........................$58,000
1998 H 994, 30’ TX/TR ...................$18,000
2014 CLASS 1200, 35’ ...................$59,500
1997 Westward Adapter ...................$4.000
2009 Case IH 2142 ............................... Call
1997 NH SP25 ................................$15,000
2007 Honey Bee SP30 CX .............$55,000
1997 Honey Bee SP30 CX ................... Call
MOWER CONDITIONER
2004 NH 1475, Toung only ...............$6,500
2006 NH 1475,  ..............................$21,500

2002 NH 1475, Toung only ...............$2,000
1995 NH 2216,  ................................$7,500
1995 NH 2216,  ................................$9,500
2012 NH H7460 ..............................$33,500
2013 NH H7460, 16’ .......................$39,800
2007 NH 1475/HS18 ......................$23,800
2012 MacDon A40D 18’ .................$23,800
2008 CIH SCX100, 18” ...................$23,800
SKID STEER/ COMP. TRACTOR
2014 Kubota L3800HST, 200 hrs Please call
2014 Kubota B3350, 240 hrs .... Please call
2011 Kubota L3940, 380 hrs, .... Please call
2008 Kubota B2360, 1,257 hrs . Please call
2012 Kubota F2680 .  Please call for pricing
2008 Kubota BX2660 ................ please call
2013 NH L223 ................................$39,800
2002 Bobcat 773, 3,289 hrs ...........$23,500
SPRAYER/HIGH CLEARANCE
2013 NH SP240, 1000 Hrs,

1200 Gal, 100”  ........................$309,000
2011 NH SP.240F .........................$208,000
2011 NH SP240F, 1920 hrs ..........$185,000
2009 Spraycoupe 4660, 440 gal, 80’ ...$84,500
2005 Sprayair 2010 ........................$85,000
2010 CIH 4420 .............................$195,000
2014 CIH 4430, 1300 hrs .............$268,000
SWATHER 
2013 MacDon D65, 40’ ..................$49,500
2010 MacDon M150, 2068/1213 hrs ...$85,000
2010 MacDon M150, 35’,

1848/1213 hrs ............................$85,000
2013 MacDon M155/D6540, 520 hrs .$138,000
2014 NH SR200/440HB ...............$169,000
1999 NH 994, 25’ ...........................$15,000
2007 NH HW325, 1200hrs .............$58,000
2008 NH H8040/HB36, as is ..........$69,000
2014 NH SR200 ............................$175,000
1995 MF 200 ..................................$15,000
2010 NH H8060, 30’, 1075hrs ......$104,800
1997 MacDon 690, 36’ .....................$9,800
2012 MF WR9740/5200 ...............$102,800
2004 MacDon 9352 .............................. Call
2009 MacDon M150/D60 .............$128,000
2000 MacDon 9350 ..........................$8,800
2011 MacDon M205, 1078 hrs .....$158,000
TRACTOR
2011 NH T7.270 AutoCommand - LDR, 

2360 hrs ...................................$178,000
2012 NH T7.235, 2341 hrs ...........$169,000
2011 Versatile 305, 1800 hrs ........$149,500
2012 NH, T7.235, 5959 hrs ..........$109,000
1977 Ford 8700 ..............................$12,500
2005 CIH MXU 110, 7200hrs .........$43,800
2011 Massey 2650 .........................$48,000
2015 NH T7.175 .............................138,000
TRACTOR 4WD 
2008 Versatile 2375 ......................$139,000
2009 CIH STX535Q, 3103 hrs ......$248,000
2012 NH T9.505 ...........................$339,000
1994 NH 9680 ................................$89,000
1995 CIH 9270 .............................. $69,000

*For commercial use only. Offer subject to 
credit qualification and approval by CNH 
Industrial Capital Canada Ltd. See your New 
Holland dealer for details and eligibility 
requirements. CNH Industrial Capital Canada 

Ltd. standard terms and conditions will apply. Depending on model, a down 
payment may be required. Offer good through March 31, 2018, at participating New 
Holland dealers in Canada. Offer subject to change. Taxes, freight, set-up, delivery, 
additional options or attachments not included in price. © 2018 CNH Industrial 
America LLC. All rights reserved. CNH Industrial Capital and New Holland Agriculture 
are trademarks registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affiliates.  


