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By Lee Hart

It would be a hard sell to convince Robert 
Semeniuk of Smoky Lake, Alta., that 2017 
was a very dry growing season. He is the only 

participant in the January 2018 Farmer Panel 
who, on his northeast Alberta farm, had to fight 
with too much moisture from seeding through 
to harvest. 

In many other regions across Western Can-
ada it was a very consistent and contrary report 
on the past year — for most it was just too dry. 

Other than corners like northeast Alberta, 
circumstances varied slightly across Western 
Canada, but a common report from producers: 
they were impressed with crop yields consider-
ing the lack of moisture during the growing 
season. 

Some did experience timely rainfalls, which 
helped to carry the crop, others had to rely on 
ground moisture reserves from previously wet 
years. Other than odd-man-out Semeniuk 
many are counting on good wet snow this win-
ter, or early spring rains to restore soil moisture 
for the 2018 crop. 

None of the panel members report plans 
for major changes for their 2018 crop rota-
tions, although the caution flag is up on what 
to do with pulse crops this coming season. If 
the market signals don’t improve acres could 
be reduced. 

While there is a concern about some mar-
kets, and generally a concern about which 
way the weather might swing, there was also 
a consensus that it is early yet supporting the 
adage “no one has ever lost a crop in Janu-
ary.” 

Here is what January Farm Panel members 
had to say about 2017 and their plans for 
2018 growing seasons. 

DuSTiN WilliamS, SOuriS, maN. 

When contacted in mid-December, Dustin 
Williams was actually out travelling on a 
“summer only” road in southwest Manitoba. 
That was just an indication of how dry it was, 
with at that point no sign of winter in his part 
of the country. 

See hOpiNg fOR RAiN on page 5  PhoTo: ThinksTock
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AS FEATURED ON

call your local agdealer 
representative today!

2017 RAM 1500 CREW CAB HEMI

EDMONTON, AB
1-877-606-4045

Stk# 1776816, B/W $151, MSRP $43,040

$25,788

871338869757

DEMO 2017 NEW HOLLAND T5105

Elctectro-Command Transmission, 835 TL Front End 
Loader, 4WD, Cab Air/Heat, 3 PT Hitch, Joystick, 
Rear Weights, 34” Rubber, Grapple, Bucket. 

$Call

RIMBEY, AB
403-843-3700

871643

2012 MASSEY FERGUSON 1652

ST. PAUL, AB
780-645-4422

819 hrs, JXF30801, Differential Lock,
Diesel, Loader, PTO: 540, ROPS, 3 Pt 
Hitch, Synchro

$29,500

871340

JOHN DEERE 450C

RIMBEY, AB
403-843-3700

Crawler Loader
Call For More Information!

$12,900

871483

2015 NEW HOLLAND 340S

LETHBRIDE, AB
1-800-565-0592

2 to Choose From! 
Brand New With Full Warranty

$CALL

834137

2012 MASSEY FERGUSON 7616

NAICAM, SK

306-874-2011

$CALL
c/w 2012 MF 968 Loader, Deluxe, Instructor 
Seat, 2JS Control Spool Valves, PFA Fr Axle, 
Auto A/C, Rear Wheel Weight, Loader Provision

843266

2015 NEW HOLLAND T7.260

LINDEN, AB
403-546-3814

1750 Hrs., PS, 3 PT, 4 HYD

$169,000
Stk# 1776816, B/W $151, MSRP $43,040

40%
DISCOUNT

871468

2014 JOHN DEERE 9560R

BROWNLEE, SK
306-759-2002

2154 Hrs, 560 HP, 18/6 
Powershift. GS3 Command 
Center. HI-Flow Hyd system

$330,000

2015 JOHN DEERE 8320R

PONOKA, AB
1-888-831-8189

1895 Hrs, 50K IVT W/ LHR, MFWD w/ 
Suspension, 10 In. Command Center Display

$376,900

836792

Rear Weights, 34” Rubber, Grapple, Bucket. 

Call For More Information!

Linden 
Agri-Centre Ltd.

Auto A/C, Rear Wheel Weight, Loader Provision

Farm Centre Inc.

Call for Al’s Pricing!
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GET IN TOUCH

T his issue marks the third installment of 
our new feature, “Meet the Neighbours.” 

We introduced “Meet the Neigh-
bours” before Christmas with the story of Rob-
ert Ellis’s farm in west central Saskatchewan. In 
the last issue, our field editor Lisa Guenther told 
the story of Tennille Wakefield from Maidstone, 
Sask. In this issue we’re moving west to Alberta. 
Freelancer Marianne Stamm has written the 
story of Chris Rottier’s farm near Dapp (north of 
Edmonton). 

Some farmers are everywhere: they’re chair-
ing commodity boards, they’re speaking at con-
ferences, they’re travelling to every farm show 
within a 20-hour drive of their homes. They 
know lots of people and lots of people know 
them.

But there are many more farmers who spend 
most of their time at home — working on their 
farms, volunteering in their local communities 
and spending time with their families. These are 
the farmers we want to feature — people you 
may not have met, but people you would defi-
nitely enjoy spending time with if you had the 
chance.

The term “agvocacy” is getting a lot of trac-
tion these days — the idea of telling our story to 
consumers who don’t know what today’s farm-
ing is all about. We’ll start here, telling our sto-
ries to each other.

Since December, this feature has generated a 
lot of interest from readers who enjoy learning 
more about everyday farmers. When we started 
out I worried that it might be hard for me and 
the other writers to dig up farmers willing to be 
featured. Now I’m getting emails from farmers 
asking if they can be profiled! It is great to see 
positive reader response to a feature that is so 
much fun to write. We’ll keep running it until 
we run out of farmers.

This issue’s “Meet the Neighbours” is on 
Page 14. Find out what Chris Rottier sees as the 
biggest challenge ahead for him and other 
farmers. 

WINTER WORK

We’ve made it though most of January. If you 
live in Alberta or Saskatchewan, your com-
modity organizations have already met and 
held their AGMs. I hope you were there, sitting 
in the front row with your well-thumbed copy 
of the annual report in hand, asking questions 
about issues that interest you. These organi-
zations belong to all of us — we all need to take 
an interest.

Manitobans, make plans to spend your Val-
entine’s Day in Winnipeg at CropConnect. 

Stay tuned to these pages over the next few 
issues for reports on the production informa-
tion shared at the well-organized ag confer-
ences in Edmonton, Saskatoon and Winnipeg 
during the coldest part of the year.   GN

Leeann Minogue
leeann@fbcpublishing.com

Leeann

Meet the neighbours
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We have  
a winner
Thanks to everyone who entered 
to win Deana J. Driver’s new book 
Fun on the Farm Too: True Tales of 
Farm Life. 

Our winner is Charlie Main of 
Virden, Man. Charlie, Deana 
will be sending you a copy of the 
book.

If you didn’t win, but you’re 
still interested, learn more 
about this book (or order a copy) 
at www.driverworks.ca.   GN

Leeann 

I was sad when Amy Jo Ehman 
called to say she thought her 
food column had run its 

course, and that she needed 
time to focus on a new project.

I know many Grainews sub-
scribers like seeing at least one 
recipe in the back pages of the 
magazine — before Amy Jo 
started writing regularly, “more 
recipes” was the most common 
reader request.

Luckily for me (and you), 
before she left, Amy Jo sug-
gested another Saskatchewan 
cook and writer, dee Hobswan-

Smith. I think we’re all going to 
love her.

Dee grew up on a farm, she 
lives in rural Saskatchewan, and 
not only is she a cook, she has 
gone to cooking schools in 
France, Ireland and Vancouver. 
Her last food column was with 
the Calgary Herald. I’m happy 
to have her on board. Now, I 
need to end this paragraph so I 
can head up to the kitchen and 
try out her chili recipe (find it 
on page 39).   GN

Leeann

Grainews food columnist
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This shot was sent in by Emile Hounjet, who wrote, “Our grandson and his two siblings from North Battleford were 
visiting with us when we were harvesting wheat near Prudhomme, Sask.”

Thanks for sharing this, Emile! We’ll be sending you a cheque for $25.

Send your best shot by email to leeann@fbcpublishing.com or through Twitter at @GrainMuse. Please send only one 
or two photos at a time, and also send along some information about where and when you took the photo, or even 
something about your farm. Photos with larger file sizes look better in the paper.

Give us your best shot

wheat & chaff 
Ag sAfety 
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When you tally up your 
assets on your farm, you 
probably count the big 

ones: land, machinery, inputs, build-
ings, stored grain. But do you count 
your people? Your workers, your fam-
ily and yourself? You should. These 
folks are your number one asset and as 
such need to be guided and protected. 
Keeping these people safe will not 
only shield them from harm, but will 
also protect your entire operation.

There are different sorts of people 
that will interact with you and your 
farm. They might be hired workers, a 
neighbour lending a hand, your chil-
dren, or maybe even your elderly par-
ent or grandparent. These individuals 
all have a right to come home from 
your farm free from injury and illness. 
In particular, special attention and 
consideration has to be made for vul-
nerable workers.

According to the Institute of Work 
and Health vulnerable workers are 
defined as “specific groups of workers 
who may be vulnerable to workplace 
injury risks in different ways. Vulner-
able workers may include young 
workers, women (in certain cases), 
recent immigrants (newcomers), 
Aboriginal peoples, older workers, 
those new to their jobs or working for 
new businesses, temporary foreign 
and seasonal workers, workers hold-
ing multiple, part-time or low-paying 
jobs and workers involved in tempo-
rary employment.” This seems like a 
long list, and it is, but it’s better to be 
aware that you might have someone 
on your farm that may be vulnerable 
to injury or illness.

Once you know the definition of a 
vulnerable worker, the next step is to 

identify them. Some workers are easy 
to identify as vulnerable. For example, 
a new worker is vulnerable — you 
know they aren’t trained on your 
farm’s machinery, or know your 
farm’s standard operating procedures. 
But other vulnerable workers might 
not be so easy to identify. Don’t make 
assumptions about the knowledge 
and ability of your workers but instead 
do periodical assessments that can 
help identify vulnerabilities and train-
ing and mentoring opportunities. 

Just as some vulnerable workers 
might not be easy to identify, individ-
ual vulnerabilities may not be easily 
recognized. Something like literacy 
levels aren’t always easy to know. 
Some people are good at hiding their 
reading or writing issues, but anyone 
who cannot read signs or instructions 
is at increased risk for injury. Older 
workers may be very experienced at 
farm tasks, but may have physical 
limitations or take a medication that 
impact how they react in some cir-
cumstances. It’s important to note 
that individuals may not just face one 
vulnerability. An older worker may be 
a new worker whose first language 
isn’t English. Or you may have a 
young worker that is employed at 
multiple jobs. Identifying vulnerabili-
ties among your workers might be a 
challenge, but it’s important to do so 
to keep them and your farm safe and 
productive.

In working with vulnerable work-
ers, a respectful environment is 
essential. For fear of losing their job, 
or disappointing you or others on the 
farm, people might be hesitant to ask 
questions or speak up. Acknowledge 
that speaking up about safety is hard 

and be honest with your workers. 
They are there to do a good job for you 
and your farm and you are there to 
guide them safely through their work.

Strategies for training that are 
inclusive for all workers include things 
like pictograms, images and videos 
that are plain and easy to understand. 
Giving tours around the worksite and 
demonstrating tasks is also a good 
way to show vulnerable workers 
what’s expected. It’s also a great 
opportunity for questions and a good 
way for you to see how the workers 
function at specific tasks. Imple-
menting a mentoring or a buddy sys-
tem is a great way to help vulnerable 
workers learn and become more con-
fident in their jobs. Training alone 
cannot remove all the hazards that 
your workers may face, however a 
complete and dedicated training pro-
gram that uses strategies that address 
vulnerable workers’ needs will 
improve their awareness regarding 
hazards on the job. 

Your farm is your legacy and your 
family’s future, but it’s also a work-
place. Your responsibility is to your 
workers, your family, your farm and 
yourself. Addressing the needs of vul-
nerable workers is one step you can 
take to ensure your farm’s success. 

You don’t have to create an orienta-
tion package or job training from 
scratch. There are plenty of resources 
that can help you create a safe and 
respectful environment for workers 
on your farm. If you’d like to know 
more, contact CASA at 204-452-2272 
or at info@casa-acsa.ca.   GN

Canadian Agricultural Safety Association, 
visit www.casa-acsa.ca

Protecting workers and your farm

Photo Contest

yoU MIght Be fRoM the PRAIRIes If...

Q: What should I consider 
when planting my soybean 
crop?

A: There are several important 
factors to keep in mind when 
growing soybeans. Consider 
your climatic conditions includ-
ing heat units and moisture. 
Soybeans require a full season of 
cumulative heat to mature ade-
quately. Varieties with maturi-
ties ranging from 2350 to 2500 
Heat Units are well adapted to 
the Manitoba Red River Valley 
while early maturing varieties 
(2225 to 2350 HU) are gaining 
traction in southeast Saskatche-
wan and southern Alberta. 

Adequate soil moisture 
throughout the growing season 
is necessary to optimize soybean 
yields. Annual precipitation in 
Manitoba and southeast Sas-
katchewan (where soybeans are 
commonly grown) amounts to 15 
to 20 inches. Maintaining ade-
quate soil moisture in July and 
August is particularly impor-
tant. Seed number and bulking 
up of seed size is highly depen-
dent on this moisture.  

Prior to seed, soybean inocu-
lant is essential as soybeans 
require a high volume of nitrogen 
to reach full yield potential (four 
to five pounds per bushel). For-
tunately, soybeans fix nitrogen 
through nodulation. Double 
inoculation is recommended for 
soybean fields without a history 
of soybean production. Proper 
nodulation is a critical step to 
ensure nitrogen requirements 
are met.

Another factor to consider is 
seedbed preparation. Successful 
crop establishment is dependent 
on a warm seedbed (above 10 C). 
Excess trash can cause chal-
lenges with soil warming and 
crop establishment. Assess and 
remediate fields with tillage in 

the fall or spring prior to plant-
ing.  

Weeds are important to con-
sider as well. Control difficult 
winter annual, biennial and 
perennial weeds like Canada 
thistle in the year prior to 
planting soybeans.  

Finally, consider your crop 
rotation. A three to four year 
crop rotation between soybean 
crops is important for diversity 
and yield stability over time. 
Identify and consider the 
impact of soil factors like salin-
ity, low ph (acidity) and soil 
texture that may impede crop 
establishment and productiv-
ity. Low levels of salinity and 
carbonates are preferred as 
both have an impact on iron 
deficiency chlorosis (IDC).   GN

Gary Topham is a 
manager of agronomic 
services with Crop 
Production Services in 
Manitoba.

Pulse and special crop production 
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Although the 2017 yields on his 
grain and oilseed farm were “rea-
sonable” considering the growing 
season, the soil profile was dry. He’s 
concerned about spring seeding. 

“Overall yields were better than I 
expected,” says Williams. “We had 
very good subsoil moisture heading 
into 2017 and with a couple of 
timely rains during the growing 
season the crop came along quite 
well. It was a bit spotty, but in some 
areas we actually saw above average 
yields. There is no doubt about it, 
the subsurface moisture saved our 
bacon.” But there is no reserve left 
for 2018. 

Williams hasn’t changed 2018 
plans drastically due to the dry 
conditions. He took the opportu-
nity with dry field conditions last 
fall to work up some of the previ-
ously wet, low spots in fields. And 
he reduced the amount of vertical 
tillage on the farm last fall. He has 
used it in the past couple years to 
open the soil profile to help fields 
dry out and breakup surface soil 
compaction. 

Looking ahead to the 2018 grow-
ing season, he’s planning a one-
pass, direct seeding operation — no 
spring tillage. And if the winter/
spring stays dry he will reduce the 
number of corn acres in 2018. 

In the meantime he’s hoping for a 
good snowpack this winter to help 
recharge soil moisture.

Dallas leDuc
Glentworth, sask. 

Yields were down in 2017, but Dallas 
Leduc at Glentworth in southern 
Saskatchewan was pleased with 
what he did harvest. 

“I am amazed at what we did get 
on little more than an inch of rain 
all season,” says Leduc. “We only 
got about 7/10ths of an inch during 
the growing season and the rest of 
the crop grew off soil moisture 
reserves. But it is dry now. There is 
nothing left.”

Overall grain, oilseed and pulse 
crop yields were only about one-
third of the farm average.

Looking ahead to 2018, Leduc 
says he will stick with the crop 
rotation for the most part. He 
expects to need less added fertilizer 
since there is pretty good fertilizer 
carry over from the 2017 crop. And 
he may grow fewer pulse crops and 
increase the oilseeds depending on 
the weather and markets. 

charles schmiDt
DaviDson, sask.

Charles Schmidt says he wants to 
offer a heartfelt thank you to Sas-
katchewan Premier Brad Wall for 
extending a warm welcome to him 
and his family as they moved last 
year from southeast Alberta to 
Davidson, in central Saskatchewan.

“We left a very dry growing area 
in Alberta in 2016 and the Premier 
was kind enough to organize one of 
the biggest droughts in Saskatche-
wan in recent memory,” jokes 
Schmidt. “It certainly eased the 
transition.”

Needless to say it was dry at 
Davidson, SK in 2017 — that after a 
few excessively wet growing sea-
sons. 

“Overall I think we did incredi-
bly well considering the amount of 
rain we did get and the fact it was a 
transition year,” says Schmidt. 
They got the remainder of their 
farm machinery moved to David-
son in late March. And he had some 
fields on the Davidson farm to har-
row before seeding. His seeding for 
that area was about four or five 
days later than most of his neigh-
bours. 

While there were soil moisture 
reserves, there was virtually no 
rain during the growing season — 
2/10ths here and there. “About the 
first real rain we got was about a 
half inch in August which probably 
helped the grain to fill but didn’t do 
much else,” says Schmidt. Being 
his first cropping year at Davidson, 
Schmidt doesn’t have a yield track 
record established, but was satis-
fied his yields weren’t far below 
what others cited as the area aver-
age. 

While it was a dry growing sea-
son and he got the crop harvested, 
his area was fortunate to receive 
about four inches of rain in late 
fall, which helped replenish some 
soil moisture reserves. The dryer 
conditions also provided a chance 
to work some of the formerly wet 
low-lying areas that had grown up 
in weeds. 

Looking at 2018, Schmidt says he 
is waiting to see what the pulse mar-
ket does before deciding how many 
pea and lentil acres to seed. He grew 
about 620 acres of lentils in 2017 and 
as of mid-December that crop was 
still sitting in the bin. At one point 

last fall no one, himself included, 
was interested in an elevator price of 
23 cents a pound, but now as the 
price has dropped to the 13 to 17 cent 
range (well below break even) that 23 
cents actually sounds pretty good. 

“So with the current market situ-
ation I have to decide whether to 
seed lentils again in 2018 and be pre-
pared for more on-farm storage, or 
grow something else,” says Schmidt. 
Durum wheat might be a possibility 
as it did fairly well in 2017 with low 
fusarium disease pressure. But if 
weather conditions change high dis-
ease pressure could be a reality 
again. “We can’t do much if foreign 
markets don’t want our pulse crops,” 
says Schmidt. “But on the flip side 
they have to appreciate if the day 
comes and they do want our peas 
and lentils they may not be avail-
able.”

Dennis reimer
huDson Bay, sask. 

Dennis Reimer says once he got 
3,000 acres of field ruts levelled 
out and burned off 1,600 acres of 
flattened cereal crops, all left over 
from the very wet fall of 2016, the 
2017 growing season actually went 
quite smoothly. 

Reimer, who farms near Hudson 
Bay in northeast Saskatchewan 
(not far from the Manitoba border) 
says once he got the mess from the 
2016 growing season cleaned up 
2017 was a “pretty good” year. 

“It took a while to get the ruts 
levelled out using the cultivator 
and harrow,” he says. “And the 
cereal crops from the previous 

year were flat to the ground, so we 
had to burn those off. So by the 
time we got that done we were 
about 10 days late in getting to our 
seeding.”

Fortunately there was good soil 
moisture reserve to carry the crop 
because there wasn’t a lot of rain 
during the growing season. Over-
all, Reimer says wheat yields were 
decent with the protein a bit low 
at about 13 per cent. Most of the 
canola yielded about 60 bushels 
per acre and oats came in at a 
respectable 120 bushels per acre. 

While there wasn’t much rain 
during the growing season, Reimer 
says they did get about 4.5 inches 
of rain mid harvest, which has 
helped provide reasonably good 
moisture reserves heading into 
2018. 

He doesn’t foresee any major 
changes to his main canola/
wheat/oats cropping rotation. He 
did grow soybeans for the first 
time in 2017, with “satisfactory” 
results and he may grow those 
again in 2018 along with some faba 
beans. 

roBert semiuk
smoky lake, alta.

Robert Semeniuk says it is a good 
thing he is not a heavy drinker or 
the last two growing seasons 
might have put him over the edge 
— “they have been two of the 
toughest crop years we’ve come 
through,” he says. 

 hoping for rain from page 1

in southern alberta, Josh fankhauser says his crop quality was excellent, but his yields were down for most crops. 
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robert and angela Semeniuk of raS farms at Smoky Lake, alta., came 
through two tough years of cropping.
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greg newman says it is dry in the 
northern peace river region.
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Gold/Or 2017

In mid-December he was just 
about ready to fire up a new grain 
dryer on the farm as all of his 2017 
crop came off tough. And that fol-
lowed a horrible harvest in 2016 that 
ended with about 25 per cent of his 
crop left out in the field to be cleaned 
up before a crop could be seeded in 
2017. 

“We did get the 2016 crop cleaned 
up (mostly canola) and it actually 
came off better than I thought it 
would,” says Semeniuk, who farms at 
Smoky Lake about 1.5 hours north-
east of Edmonton. But that was just a 
preview to another wet growing sea-
son. 

“It was just a challenge all year,” he 
says. “We had close to 30 inches of 
rain over the growing season.” It was 
wet at seeding, they had ruts to con-
tend with. The field sprayer repeat-
edly got stuck during the growing 
season — more ruts. “And at harvest it 
seems like we had rain every day or 
every second day,” he says. “It wasn’t 
heavy, just a drizzle, but it was enough 
to keep you from combining.” 

He did manage to get the peas off 
dry, but canola and wheat all came off 
tough — hence the need for a new 
larger capacity grain dryer to get crops 

ready for market. He did market some 
tough grain noting “it’s amazing how 
the grain companies can find a market 
for tough grain when they want it,” he 
says. 

With 2017 almost in the history 
books, Semeniuk says the crop plan is 
ready for 2018 but he’s also waiting to 
see what happens with the pulse crop 
market. “With India not wanting our 
pulse crops and NAFTA under review 
there are some market uncertainties,” 
says Semeniuk. “So we’ll have to be 
watching to see how things develop.” 
If he reduces pulse crop acres he may 
have to increase cereals. Being in a 
clubroot disease-prone growing area 

pushing canola in rotation isn’t an 
option. 

As 2017 ended soil moisture condi-
tions on the farm were reasonable, 
with hopefully no winter or spring 
weather events to tip the balance. 

GreG NewmaN
Fort VermilioN, alta.

Near the edge of Alberta’s cropping 
area, Greg Newman says it is dry in the 
northern Peace River Region. 

“We have zero subsurface mois-
ture and we’ve had very little snow,” 
says Newman who farms near Fort 
Vermilion, about seven hours north 
of Edmonton. They’ve had four to 

five years of fairly dry growing sea-
sons in the northern Peace so his 
2017 crop relied mostly on rain. 

“We were fortunate to have timely 
rainfall,” he says. “We’d get half an 
inch of rain and the crop would grow 
half an inch and then we had to wait 
for the next half inch of rain. But 
overall we had a decent crop, not a 
bumper crop by any means, but 
decent.”

Newman, who grows wheat, bar-
ley, canola and yellow peas, says he 
isn’t planning any major changes in 
crop rotation for 2018. “The rotation 
we have works pretty well,” he says. 

He did grow 100 acres of quinoa 
under contract for the first time in 
2017. “And that was a learning expe-
rience,” he says. Quinoa is a small-
seed grain growing on a plant that 
looks much like a lamb’s quarter 
weed, says Newsman. If the market 
is there, he may grow it again in 
2018. 

Josh FaNkhauser
Claresholm, alta.

In southern Alberta, Josh Fankhauser 
says under very dry 2017 growing 
conditions, winter wheat actually 
had the best yield of all his crops on 
his farm near Claresholm about an 
hour northwest of Lethbridge. 

“The quality of all crops was excel-
lent, but yields for most were down,” 
he says. Spring wheat yields were 
down about two-thirds of average, 
while canola was about 50 per cent of 
average. “Winter wheat actually did 
the best coming in close to average,” 
he says. As a former director of the 
Winter Wheat Commission he says 
that will be good news to his friends 
promoting winter cereals. 

The farm does have some irriga-
tion, but crops seeded under pivot 
were harvested for silage for the cat-
tle side of the diversified operation. 
Everything else was dryland. While 
the area did have some snow in Octo-
ber and early November everything 
was brown by mid-December. Win-
ter/spring moisture is needed to 
replenish soil moisture reserves. 

Fankhausher doesn’t expect any 
major changes in rotation for 2018, 
although he says with shorter crops, 
crop residue levels are getting thin. 
He may grow more cereal crops in 
2018 just to get more stubble cover 
over the farm to improve soil and 
moisture conservation.   GN

Lee Hart is a field editor with Grainews 
based in Calgary. Contact him at 
403-592-1964 or by email at  
lee@fbcpublishing.com.

Dennis Reimer, left, and Charles Schmidt took advantage of dry weather in 
July to attend the 2017 Ag In Motion farm show at Langham, Sask.
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By Vicki Dutton
 

Knock knock jokes are as old as 
the hills. For those of you who 
never  had  the  pleasure,  they 

went  this  way:  “Knock,  knock.” 
“Who’s there?” Then a roll-your-eyes 
type Q & A would ensue.

These  days  rail  service  feels  like  a 
knock  knock  joke.  The  billion-dollar 
question is when and if cars will arrive. 
The  shipping  industry  had  enjoyed 
decent rail service since the Conser-
vative government issued an Order in 
Council in 2014, which imposed min-
imum  volume  requirements  on  the 
railways. Car orders were fulfilled well 
last  year,  and  the  industry  came  to 
depend upon reasonable service. 

But in the last few months a sense 
of déjà vu has set in — no cars, can-
celled cars, erratic service, fewer cars 
than ordered, slow delivery to port. 

This fall CN rail’s overall car order 
fulfilment rate dropped to 56 per cent, 
well under the performance of CP rail. 
Shippers  made  sales  only  to  find 
themselves plunged back into the ter-
ritory of unreliable rail service, mak-
ing it difficult to commit to new sales. 

This  comes  in  a  year  when  the 
pulse  export  market  has  been  tough 
due  to  increasing  global  production. 
With  lower  demand,  every  contract 
gleaned  is  a  prize  weighted  heavily, 
but  lack  of  rail  service  can  mean 
potentially losing even the little bit of 
business  squeezed  out  of  the  mori-
bund market. 

In  2013-2014,  when  already-bad 
rail  service  actually  broke  down  in 
Western  Canada,  buyers  waited 
months for product. Today, increased 
global supply finds Canadian suppli-
ers in a much more competitive mar-
ket.  Importers  have  options  beyond 
Canada. 

Canada’s age old problem needs a 
long-term solution. 

Level  of  service  agreements  exist, 
but  without  reciprocal  penalties  for 
non-performance  by  the  railways 
(shippers  must  pay  penalties  and 
demurrage), railways have zero liabil-
ity for failing their customers. Indus-
try  has  done  its  part  by  investing  in 
more  efficient  elevation  capacity. 
There  are  fewer  loading  points  with 
faster  loading  equipment.  Producers 
haul  farther  and  have  invested  in 
more on-farm storage. 

Fewer  points  of  origin,  we  were 
told,  would  be  the  key  to  better  ser-
vice.  But  still,  railway  service  is  not 
dependable. 

Shippers  take  issue  with  the  way 
the lack of service is managed. Indi-
viduals  must  file  tedious,  expensive 
and lengthy complaints. If the ruling 
is in favour of the shipper, relief only 
applies  to  that  one  shipper  bold 
enough to file the complaint. 

Ideally,  the  Canadian  Transporta-
tion  Agency  would  be  able  to  take 
action  on  its  own  to  address  railway 
underperformance.

Sounds  reasonable,  but  railway 
lobbyists  are  working  hard  to  con-
vince  the  government  to  err  on  the 
side  of  the  railways,  and  the  record 
suggests they will.

While  our  forefathers  bound  the 
nation with the critical artery of rail, 
knowing that landlocked production 
would  need  to  get  to  an  ocean,  this 
country  has  been  continuously 
plagued with rail service issues. This, 
despite  taxpayer-supported  infra-
structure and government policy that 
has  included  the  Crow  Rate  Agree-
ment,  the  Western  Grain  Transpor-
tation  Act  (WGTA)  and  dozens  of 
studies  and  commissions.  One  pro-

cess  after  another,  until  dismal  ser-
vice forced government intervention 
—  a  short-lived  bill  that  was 
rescinded  by  the  Trudeau  adminis-
tration promising relief, which is now 
held up by the Senate. 

Railway  shares  have  been  an 
amazing  investment  with  excellent 
shareholder  returns.  But  poor  ser-
vice  still  rears  its  ugly  head,  and  a 
tired  export  community  finds  less 
reason to believe the nation has any 

intention  to  get  this  right  after  150 
years. 

Is  56  per  cent  order  fulfilment 
good  enough  to  ensure  Canadian 
businesses  can  earn  a  return  on 
investment  and  meet  their  custom-
er’s  needs?  Is  this  what  global  cus-
tomers  expect  from  a  supplier?  Like 
the driving of the last stake 150 years 
ago, only the federal government can 
determine the right mix of legislation 
that  will  encourage  the  railways  to 

provide  a  level  of  service  that  pre-
serves the confidence of an industry 
invested in export supply. 

Fifty-six per cent is not a passing 
grade.  Knock  Knock.  Who’s  there? 
It’s  a  Canadian  exporter!  Guess 
what, we still  just want dependable 
rail service.   GN

Vicki Dutton is a grain trader with ADM 
Agri-industries and a grain and cattle 
producer. 
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Fifty-six per cent is not a passing grade
In a special guest editorial Vicki Dutton argues for federal action on rail service
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Crop advisor casebook
Did this Alberta producer burn his durum seed with fertilizer?

By Jessica Siemens 

John’s durum crop got off to a 
rocky start last spring with poor 
seedling emergence. John farms 

16,000 acres of canola, durum, spring 
wheat, barley, peas and lentils near 
Stirling, Alta.

Early on, the stand was thin and 
patchy, which became more prevalent 
as the plants got bigger. Since the 
spring, I’d been keeping an eye on this 
field to see if it would outgrow its 
patchy, thin stand.

While I was scouting the crop, I 
noticed the plants in the patchy areas 
had become stunted, with purpling at 
the plants’ bases, since my last visit.

“I think I might’ve put too much 
fertilizer down in the seed row, and 
I’ve burned the seed,” said John.

However, when I dug up some 
seeds, I could see they had germi-
nated, but the seedlings were yellow 
and kinked. 

I didn’t believe we were dealing 
with a fertilizer issue, but to rule it out 
I checked seedbed utilization, fertil-
izer amount applied in the seed row, 
and moisture conditions at seeding. 
These factors were correct and condu-
cive to proper germination.

Furthermore, there were no visual 
signs of fertilizer burn on the seeds. 
Because it was tested beforehand, we 
knew the seed was not the issue. Seed 
germination rate, vigour and disease 
levels were good.

John also provided a few other 
important details. For instance, the 
field was seeded a few days before 
heavy rainfall. In this field, the soil is 
clay loam. John rolled the field after 
seeding to push any rocks deeper into 
the soil.

I sent samples of the stunted and 
purpling seedlings to a laboratory for 
analysis, and for confirmation of my 
diagnosis of what was happening in 
John’s durum field.

If you think you know what is 
causing the plant injury in John’s 
durum crop, send your diagnosis to 
Grainews, Box 9800, Winnipeg, 
Man., R3C 3K7; email leeann@fbc 
publishing.com or fax 204-944-

95416 c/o Crop Advisor’s Casebook. 
The best suggestions will be pooled 
and one winner will be drawn for a 
chance to win a Grainews cap and a 
one-year subscription to the maga-
zine. The answer, along with rea-

soning that solved the mystery, will 
appear in the next Crop Advisor’s 
Solution File.   GN

Jessica Siemens works for Richardson 
Pioneer Ltd. in Stirling, Alta.

This issue’s winner is a reader 
from the Cornelson Cattle 
Co., near Drayton Valley, Alta. 
Unfortunately, they knew the 
answer to the problem because 
they’d seen it themselves on their 
own farm! 

We’re sending the Cornelson 
Cattle Co. a Grainews cap and 
renewing their subscription for 
a year.

You could be a winner too. 
If you know the answer to this 
issue of Casebook, email me at 
Leeann@fbcpublishing.com.

Leeann Minogue

Casebook winner

Jessica Siemens works for 
Richardson Pioneer Ltd. in 
Stirling, Alta.

By Joelle Burnstad

When Paul, a grain farmer 
who operates a 3500-
acre farm north of Cam-

rose, Alta., noticed the patchy, thin 
plant stand in his canola field, he 
asked me to examine that field for 
cutworm pressure — he thought 
the insects could be responsible for 
the damage. We didn’t find any 
cutworms, but we did find plenty of 
earthworms. Although this solved 
the mystery of the seagulls circling 
the canola field, it didn’t explain 
the thin plant stand.

Part of the issue was flea beetle 
stem feeding in the spring. Paul 
chose the base seed treatment for 
his canola seed, which didn’t 
include extended flea beetle con-
trol. At that time, some of the 
canola plants died because of the 
flea beetle feeding, while others 
looked unhealthy, and were set 
back developmentally. 

Another big factor affecting 
this canola crop was excess mois-
ture.

In the fall of 2016, the Camrose 
area experienced high levels of 
precipitation. Those wet condi-
tions persisted the following 

spring, making it hard for produc-
ers, like Paul, to get into their 
fields and seed into good condi-
tions. The excess moisture and 
saturated fields forced producers 
to seed around water and through 
low-lying areas, which were very 
wet.

In fact, the night before I visited 
Paul’s farm, the field in question 
received an inch of rain and almost 
five inches during the previous 10 
days. The plant stand was thin and 
patchy, and in some areas, entire 
rows of plants were missing; how-
ever, there was no obvious pattern 
to the damage. The canola plants 

ranged in development from coty-
ledon to the two-leaf stage. There 
was also heavy weed pressure in 
some areas.

After scouting the damaged 
field, we discussed Paul’s spring 
seeding operations and scouted a 
few other fields. Paul told me 
because he was seeding into satu-
rated soil, he was unable to main-
tain an even seeding depth. He 
said his drill was set as high as 
possible, but it was still too deep. 
The wet conditions made it near 
impossible to seed properly, 
resulting in poor germination.

After seeding, the temperatures 

remained cool, and the field 
received high levels of precipita-
tion, also slowing growth and 
stressing the crop.

There is nothing growers can do 
about inclement weather other 
than delay seeding until the field 
dries up, but that wasn’t going to 
happen in Paul’s case. However, 
the canola plants in this field did 
eventually grow through the 
stress. The plant stand became 
even in most areas, with only the 
odd spot looking thin.   GN

Joelle Burnstad works for Richardson 
Pioneer Ltd. in Legacy Junction, Alta.

Flea beetles and excess moisture cause thin canola stand
Crop advisor’s solution

I checked seedbed utilization, 
fertilizer amount applied in the seed 
row and moisture conditions.

Early on, the stand was thin and 
patchy, which became more 
prevalent as the plants got bigger.

Plants in the patchy areas had 
become stunted, with purpling at the 
plants’ bases.

When I dug up some seeds, I could see they had germinated, but the seedlings were yellow and kinked.



By Lisa Guenther

For years, flax has been the ugly 
stepsister to Cinderella crops 
such as canola. But with the 

right agronomy and new varieties, 
flax might be the belle of the ball.

The long-term Canadian average 
yield for flax is roughly 21 bushels 
per acre, said Rachel Evans, agrono-
mist for the Flax Council of Canada. 
Improving flax production is largely 
about stabilizing yield fluctuations 
year-to-year, Evans told the audi-
ence at the Saskatchewan Oilseed 
Producers meeting. The meeting 
was organized by SaskCanola, Sask-
Flax, and the Saskatchewan govern-
ment, and held in North Battleford 
on November 17.

Flax yield is influenced by the 
plants per square metre, the bolls 
per plant, and the seeds per boll. 
Ten seeds per boll is the physiologi-
cal maximum, but farmers are more 
likely to see six to eight, said Evans. 

wFarmers looking to bump yield 
should focus on increasing the plant 
stand and the number of bolls per 
plant. 

“They are affected by our man-
agement practices and they’re also 
affected by the environment,” said 
Evans.

1. Review vaRieties 

Over the next couple of years, CDC 
Glas will be phased in as the new 
check variety, said Evans. “And for 
me, that shows the confidence the 
industry has in this variety. It’s 
been higher yielding, performing 
well in all of our soil types.” 

CDC Glas isn’t the only new flax 
variety to be registered in the last 
few years. Crop Production Ser-
vices, Agriculture and Agri-Food 
Canada, and the Crop Develop-
ment Centre have recently regis-
tered new varieties. Some of the 
new varieties mature a little more 
quickly than the current check, 
CDC Bethune. For example, Evans 
suggested farmers with shorter 
growing seasons look into CDC 
Plava, a new variety that matures 
two days earlier than Bethune. 

How can farmers select the best 
variety for their areas? For Sas-
katchewan farmers, the Sask Seed 
Guide is one of the best tools, said 
Evans. The seed guide compares 

each registered variety, and com-
pares the yield percentage to the 
check. Saskatchewan farmers can 
download a current seed guide 
from saskseed.ca/seed-guides. 
Alberta producers can find variety 
info at seed.ab.ca, and Manitoba 
farmers at seedmb.ca.

Crop insurance data is also use-
ful, said Evans. For example, Sask 
Crop Insurance data is available at 
saskcropinsurance.com/resources/
smp. It shows five-year average 
yields for each variety, average 
yields for each year, and the acre-
age that year. Before Sask Crop 
Insurance reports on a variety, it 
needs to have been grown by at 
least two farmers over at least 
400 acres. However, Evans noted 
that if the acreage is low, the 
effect of an individual farmer’s 
management practices could 
skew the results. 
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Six tips for better flax agronomy
Increase flax yields with new genetics and the latest agronomy recommendations

Continued on Page 10 

CDC Plava, a new shorter-season variety, is on display at the Ag In Motion site 
in 2015. 
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2. CheCk your seeding rate 

Research done in Saskatchewan and 
Manitoba has found that the ideal 
plant population is 300 to 400 
plants per square metre, said Evans. 
That works out to 30 to 40 plants per 
square foot.

Flax can offset lower populations 
by developing more bolls per plant, 
said Evans. But it can’t compensate 
to the same extent as canola. How-
ever, plant populations higher than 
the recommendations don’t provide 
consistent benefits, and can pro-
mote lodging, she added. 

Evans recommends using a seed-
ing rate calculator to take into 
account germination, thousand 
kernel weight, and seedling survival 

rates. Seeding rate calculators are 
available online through Alberta 
Agriculture and FP Genetics. 

Seedling survival will depend on 
several factors, such as field condi-
tions, equipment, and fungal loads 
on seed. Evans suggests counting 
plants to see whether seedling sur-
vival came close to the target.

3. seed at the right time

The ideal seeding date for flax is 
sometime between the first and 
third weeks of May, said Evans. The 
farther north a farmer is, the later he 
should seed, she added. For exam-
ple, farmers in the North Battleford 
area should probably target May 
long weekend, she said.

Like most crops, the earlier seed-
ing dates will likely add bushels to 
the yield. However, Evans said, flax 
is more flexible with the seeding 
date than some crops such as oats.

Flax has good frost tolerance as 
long as the crop has had a chance to 
harden off, said Evans. Cotyledons 
can tolerate -3 C. Plants at the two-
leaf stage can withstand tempera-
tures as low as -8 C.

Flax is less tolerant of heat during 
flowering. Evans summarized a 
University of Saskatchewan green-
house study that subjected flower-
ing plants to temperatures of up to 
40 C. Plants exposed to heat stress 
for an extended period suffered the 
most ill effects, including a pro-
longed flowering time, fewer seeds 
per boll, lower test weights, more 
flower abortions, and more shriv-
elled seeds. 

Farmers can mitigate heat stress 
by seeding earlier, she said, so the 
crop isn’t flowering during the hot-
test part of the summer.

4. Control weeds 

Flax is not competitive with weeds. 
And flax growers only have Group 1, 
4, and 6 herbicides for in-crop weed 
control.

“We’ve got a really limited product 
range with our in-crop so let’s try to 
extend it as much as we can by bring-
ing in those pre-emergent products,” 
said Evans. 

Ideally, farmers should control in-
crop weeds early, when they’re 
smaller. Growers should also remem-
ber that flax is sensitive to some 
broad-leaf products. “So going in 
earlier is going to be better than going 
in later in terms of phytotoxicity.” 

Evans also recommended using at 
least 10 gal./acre of water to ensure 
good coverage and help prevent tox-
icity in the crop. 

Evans also encouraged the “many 
little hammers” approach to control-
ling weeds. Cultural practices create a 
more competitive crop that also 
yields better. Those practices include 
growing tall varieties, using a higher 
seeding rate, seeding early, and using 
herbicides. 

5. manage disease 

Research out of the Indian Head 
Agricultural Research Foundation 
has shown higher flax plant popula-
tions with seed treatment, said 
Evans. “But we haven’t necessarily 
seen an increase in yield.” 
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Flax is less tolerant of heat during flowering. Heat stress can cause prolonged 
flowering time, fewer seeds per boll, lower test weights, more flower abor-
tions, and more shrivelled seeds. 
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Flax yield is influenced by the number of bolls per plans. The physiological 
maximum is 10 seeds per boll, but farmers are more likely to see six to eight.
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However, Evans said there are 
situations where the seed treat-
ments make sense. There are three 
seed treatments available for flax: 
Vitaflo (Arysta), Insure Pulse 
(BASF), and INTEGO Solo 
(Valent). Evans said that Vitaflo 
and Insure Pulse are both regis-
tered for rhizoctonia and fusarium 
species. INTEGO Solo is regis-
tered for pythium.

Farmers who save their seed can 
also reduce seedling blight by 
reducing seed cracking at harvest. 
Evans suggested checking con-
cave settings and fan speeds. 

Seedling blight isn’t the only 
disease issue in flax. Fusarium 
wilt girdles the root, preventing 
the plant from drawing up water, 
said Evans. The top of the plant 
will curl over, looking like a shep-
herd’s hook. Varieties are moder-
ately resistant, she said, and 
beyond that, rotation is the best 
management tool. 

Pasmo is the most prevalent 
disease in flax. Like most diseases, 
it benefits from hot, humid condi-
tions. Symptoms can appear at 
the seedling stage. Early on, the 
disease appears as brown spots on 
leaves. Those spots coalesce, and 
the leaves may drop.

Later, lesions can appear on the 
stems. Those lesions weaken the 
stems, and spread up the plant. 
Eventually the branches holding 
the bolls can weaken and break. 
Yield losses can range from five to 
30 per cent.

Evans recommended scouting 
early and often, and using clean, 
disease-free seed when possible. 
Pasmo only infects flax, so crop 
rotation also helps. However, if 
flax is grown in the area, wind can 
spread the disease. 

There are also two foliar fungi-
cides — Priaxor and Headline — 
available to treat the disease. “We 
do know that they work.”

University of Saskatchewan 
grad student Trisha Islam studied 
fungicide efficacy in flax. She 
found fungicides decreased dis-
ease severity and increased yield 
when the disease was present. 

“But, at one of her locations, 
where they couldn’t get the dis-
ease to show up, there was no 
benefit of applying fungicides,” 
said Evans. 

Pasmo also causes premature 
ripening, said Evans. Priaxor 
treatment delayed ripening five 
days compared to the untreated 
check. 

Islam also applied fungicide at 
early-flowering, mid-flowering, 
and both stages. Evans said there 
was no yield difference between 
applications at early- or mid-
flowering. 

“So you can be scouting up 
until you’re about to put this 
product on for those spots on the 
leaves. And if you see them, you 
have a bit of a window there to get 
the product on,” said Evans. She 
noted that sometimes the mid-
flowering application saw a higher 
seed weight. 

To time the fungicide applica-
tion, Evans said farmers can watch 
for the first flowers. Seven to 10 
days after they appear, the crop 
will be in the mid-flowering stage. 

Evans said research published in 
2014 and 2015 shows that fungi-
cide can also reduce lodging. The 
research found that more nitrogen 
added up to more disease, if the 
disease inoculum was present. But 
with a fungicide application, flax 
responded well to higher nitrogen 
rates, and lodged less. 

  6. Watch for fertility  
sensitivity

Flax is a moderate nitrogen user. 
The current nitrogen recommen-
dation is 90 to 110 lbs. per acre, 
including what’s in the soil. That’s 
targeting a 30 to 35 bushel yield. 
Evans said banding is best, as flax is 
sensitive to seed-placed nitrogen. 

Phosphorus is also best below or 
to the side of the seed row, said 
Evans. She recommended no 
more than 15 lbs. of P2O5 in the 
seed row. The Flax Council of 
Canada notes that some prov-
inces recommend no phosphate 
in the seed row. The Council also 
notes that recent research has 
shown that placing nitrogen and 
phosphorus together to the side 

or mid-row doesn’t reduce the 
phosphorus’ benefits.

Fertilizer recommendations 
may change in the near future. The 
Indian Head Agricultural Research 
Foundation is leading the biggest 
study ever done on N-P-S-K on 
flax in Canada, said Evans. The 
research is being done at eight 
locations over three years. 

Farmers should avoid seeding 

flax into brassica stubble. Flax 
relies on soil fungi to scavenge 
phosphorus from the soil, Evans 
explained. That soil fungi doesn’t 
colonize canola roots, so there will 
be less of it in the soil after a canola 
crop. Seeding into wheat, corn, or 
pulse stubble works better. 

“One of the lowest-hanging 
fruits with flax is crop rotation, in 
my opinion.” 

The Flax Council of Canada has 
a detailed production manual 
available online at flaxcouncil.ca /
growing-flax.   GN

Lisa Guenther is field editor for Grainews 
based at Livelong, Sask. Follow her on 
Twitter @LtoG.
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Flax is not competitive with weeds. And 
flax growers only have Group 1, 4, and  
6 herbicides for in-crop weed control.
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By Melanie Epp

E conomic thresholds are 
developed and publicized so 
farmers will know when it 

makes sense to spray for a particular 
pest. For example, the economic 
threshold might be that if you have 
two bugs in your sweep net, the yield 
you gain will make it worth your 
costs and time to spray for that bug. 

But economic threshold numbers 
are only useful when they’re correct 
and up to date.

In recent years there has been 
much discussion on lygus bug con-
trol and whether or not current eco-
nomic thresholds are indeed cor-
rect. While recent research validated 
thresholds, some producers and 
agronomists feel the numbers are 
too low, especially when applied to 
current canola production systems.

Keith Gabert, Canola Council of 
Canada agronomist, and Héctor 
Cárcamo, research scientist, insect 
pest management, Agriculture and 
Agri-Food Canada, explain their 
differing opinions.

Economic thrEsholds

Ian Wise and Bob Lamb developed 
the first economic thresholds for 
lygus bug in Manitoba sometime in 
the 1990s. According to Cárcamo, 

they suggested a threshold of 1.5 
lygus per sweep at the early pod 
stage of conventional canola (not 
including hybrid cultivars), using 
the prices for canola at that time. 
Ten or so years later, Cárcamo con-
ducted further research that con-
firmed those numbers. 

“In fact, several years ago we 
actually lowered the threshold to 
take into consideration the higher 
price of canola,” he said. 

The new threshold was set at one 
lygus per sweep, which some think 
is too low. Carcamo openly admits 
there is a problem with the concept 
of economic thresholds. Some, he 
said, will look at the tables and for-
get to consider that plants can com-
pensate for insect feeding. 

“When you develop thresholds 
you kind of force a linear relation-
ship,” he said. “You have a graph 
where you have, say, yield on the 
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Lygus bugs: know when to spray them
Researchers are revisiting economic threshold recommendations on spraying these bugs
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y-axis and insect numbers on the 
x-axis, and usually you get a very 
messy relationship.”

“To be able to develop the thresh-
old you have to have an equation 
where you have a regression coeffi-
cient, and then you use that and 
relate it to the price of canola and 
the amount of grain that can be 
saved by spraying,” he continued. 
“It becomes a little artificial, in my 
opinion, and I think we should use a 
bit more common sense sometimes 
and not get too carried away with 
stretching that threshold to the very 
high end just because the prices are 
very high.”

Cárcamo has conducted three 
years of cage studies in different 
regions. His findings support the 
listed thresholds. “The data, to the 
best that I can analyze it, suggests 
those thresholds,” he said.

Another view

Gabert thinks current thresholds are 
dated, though, and don’t match 
what he’s seeing in the field. 
“They’re quite specific in terms of 
what’s the value of your canola and 
what’s your application cost per 
acre,” he said. “If you actually follow 
the chart and canola is $6 and it’s 
going to cost you $8 to spray, well, 
then you might consider spraying 
with 11 lygus bugs per sweep.”

“On top of that, there are two 
charts, based on the stage of the 
crop, so it makes it look like we’re 
very exact on how much damage 
this insect can cause and how dedi-
cated or effective we should be at 
controlling the insect,” he contin-
ued. “I have to say that that hasn’t 
necessarily been my personal expe-
rience or the feedback that I’ve got 
from growers.”

“While it seems that there is 
some yield potential to be lost to 
lygus bugs, it has never been 
described to me as a linear or a 
growing loss from more and more 
lygus bugs,” he concluded.

According to Gabert, advisors in 
the Black soil zones tend to increase 
the threshold numbers before 
advising growers to spray. “The 
charts end somewhere in the mid-
30s and I have advisors using num-
bers in the 60 to 80 (lygus per 
sweep) range — or maybe even 
higher,” he said. “They’re sort of 
padding the threshold numbers, 
which is likely a good thing. If 
they’re not seeing a lot of damage, 
they want to make sure that not only 

do they break even, but actually 
make money from spraying this 
insect.”

the future of the 
threshold

Gabert is currently part of a team 
that’s working with Cárcamo to 
investigate what’s going on at the 
field level. Their field-scale studies 
began in the 2017 growing season 
when, unfortunately, insect popula-
tions were historically low. They 
plan to continue their research in the 
hopes of getting some more con-
crete field data. 

In the meantime, Gabert suggests 
that growers scout early in order to 
establish whether or not the insect 
is present in the field. “Plan to scout 

again and make a relatively quick 
decision near the end of flowering or 
prior to pod ripening,” he said. “And 
get the benefit of controlling this 
insect for a number of weeks before 
swath timing would become a con-
cern.”

“If you’re going to control an 
insect and try to prevent its damage, 
it makes sense to remove it after 
flower, near the end of flowering 
when the crop is really trying to fill 
those pods,” he continued. “Rather 
than maybe waiting a few more 
weeks when it’s still perhaps advis-
able to spray, but you won't get as 
much time or benefit out of control-
ling them.”   GN

Melanie Epp is a freelance farm writer.

Melanie Epp

L ygus bug is an interesting 
pest. Native to Canada, 
adult insects overwinter 

under plant debris and migrate 
into crops, including canola, 
alfalfa, soybeans and sunflow-
ers. Arriving in spring and 
summer, they lay their eggs on 
crop stems. 

Lygus is a complex that refers 
to four species: L. elisus (pale 
legume bug), L. lineolaris (tar-
nished plant bug), L. borealis 
and L. keltoni. Populations 
depend on location and avail-
able crop. According to Héctor 
Cárcamo, research scientist, 
insect pest management, Agri-
culture and Agri-Food Canada, 
L. elisus, L. borealis, and L. kel-
toni are more often found in the 
drier parts of the prairies. “If 
you are in the more humid 
areas, for example, north of 
Edmonton and in parts of Man-
itoba, you get this tarnished 
plant bug, Lygus lineolaris, as 
the dominant lygus species,” he 
said. 

While the species are biolog-
ically similar, they have some-
what flexible life cycles in the 
sense that they can produce 
more than one generation, 
depending on temperature. If 
the weather is warm enough, 
they can actually continue 
feeding and laying eggs. 

In southern Alberta, for 
example, L. keltoni have two 
generations on average. In the 
Lacombe region, they have 
about one and a half genera-
tions. In the Peace region, they 
only have one. 

scouting is key to 
control

In canola, lygus adults and nymphs 
attack the seeds, buds and flowers, 
piercing the tissue in order to 
extract its contents. Once attacked, 
buds turn white and fail to develop, 
flowers fall without forming pods 
or pods fall off without maturing. 
When the pest feeds on the seeds 
they tend to darken and collapse or 
shrink, impacting both quality and 
viability. According to the Canola 
Council of Canada’s pest profile, 
additional loss may occur if flow-
ering is delayed by heavy feeding 
pressure or drought. 

Monitoring for lygus is key. It is 
recommended that growers take 
samples at the end of flowering 
and at early ripening when the 
temperature is >15 °C. After taking 
10 sweeps at 15 sites and recording 
the cumulative total of lygus at 
each site, it is recommended that 
growers refer to provincial govern-
ment websites for economic 
thresholds. 

Before spraying, Keith Gabert, 
Canola Council of Canada agron-
omist, reminds growers that eco-
nomic thresholds do not take nat-
ural predators and beneficial 
insects into consideration. “We 
really want to make sure that they 
understand that there’s a whole lot 
of insect ecology happening in 
their field,” he said. “And that a 
really small percentage of it is 
pests.”

“There are a lot of natural ene-
mies and predators that are keep-
ing those populations in check,” he 
said. “Should you choose to wipe 
the slate clean with an insecticide, 
that’s generally a bad thing. It 
needs to be considered a serious 
decision, not just a quick solution.”

Lygus bug: Profile of a pestS
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lygus bug thresholds At end of flowering

Application cost ($/ac.) Number of lygus bugs / sweep

$8 8 7 5 5

$10 10 8 7 6

$12 12 10 8 7

$14 14 11 9 8

$16 16 13 11 9

$18 18 15 12 10

Canola Price ($/bu.): $8 $10 $12 $14

Source:	ManitoBa	agriculture,	via	canola	council	oF	canada

lygus bug thresholds in cAnolA At pod ripening

Application cost ($/ac.) Number of lygus bugs / sweep

$8 12 9 8 7

$10 14 11 10 8

$12 17 14 11 10

$14 20 16 13 11

$16 23 18 15 13

$18 26 20 17 15

Canola Price ($/bu.): $8 $10 $12 $14

Source:	ManitoBa	agriculture,	via	canola	council	oF	canada

“When you develop thresholds you kind 
of force a linear relationship,” he said. 
You have a graph where you have, say, 
yield on the y-axis and insect numbers 
on the x-axis, and usually you get a very 
messy relationship.”
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By Marianne Stamm

Every farm has its own story. 
No two farms (or farmers) are 
exactly alike. Everyone got 

started in a different way, and every 
farm has a different combination of 
family and hired staff who make the 
decisions and keep things running. 
But, in general, even after you con-
sider all of the details, Prairie farm-
ers are more alike than different. 

In this new feature, we’ll profile 
farmers from B.C. to Manitoba. 
We’ll tell you how they started out, 
and what they see ahead. Maybe 
you’ll find a story just like yours, or 
maybe you’ll get an idea for some-
thing new to try.

This is the story of Chris and 
Michelle Rottier’s farm, Southside 
Rottier Farm, as told by Chris.

Where do you farm?
We farm in the Dapp, Alberta, area, 
north of Edmonton.

What do you grow?
We grow peas, canola, wheat and 
barley.

How long have you been farming?
I have been farming my whole life. 
My wife Michelle and I have been 
farming together for 19 years.

Who do you farm with?
Michelle and I farm together.

Meet the neighbours
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Meet your farming 
neighbours:  

Chris and Michelle
This is the story of Chris and Michelle Rottier, 

Southside Rottier Farm, Dapp, Alta. 
Chris has been farming his whole life. Michelle always knew that one day she would live on a farm.
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Chris and Michelle Rottier farm near 
Dapp, Alta., north of Edmonton.
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Why did you choose farming?
I’m probably farming because my 
parents did. I really like the variety in 
farming. Every day is different, 
whether it be the weather, the mar-
kets or human elements. Michelle 
always enjoyed visiting her grand-
parents’ dairy farm when she was 
younger. She always knew that one 
day she would move back to Alberta 
and live on a farm.

What farming season do you  
enjoy most?
I like the spring. I like to see things 
turn green and the birds come back. 
Michelle finds pleasure in the fall, 
the beautiful colours of the chang-
ing leaves. We both enjoy bringing in 
our crops together.

What’s the farm implement  
you can’t live without?
I find our Cat Challenger is very 
reliable. There is very little soil 
compaction and great floatation, 
which allows us to get out in the 
field earlier.

What good decision have you made 
that turned out well?
Growing peas has been a great 
choice in our rotation. It allows for 
some earlier harvesting and is great 
for the soil.

Have you made a decision on  
the farm that you regret?
I wish I’d bought more land when I 
was younger. There was an opportu-
nity to purchase land close by years 
ago. It was so much cheaper than it 
is now.

What do you see as the biggest 
challenge over the next five to 
10 years?

I believe weed resistance is our 
biggest problem. There is getting to 
be more and more Group 1 and 2 and 
even some Group 4 resistance. We 
have to outsmart the weeds and 
maybe use more mechanical meth-
ods for weed control.

What do you see as the biggest 
opportunity over the next five to  
10 years?

Perhaps for us: using technology, 
for example drones, to monitor our 
crops. Implementing more legume-
type crops which produce their own 
nitrogen will help the soil. 

What do you like to do for  
fun or to relax?

I like to bike, skate and play vol-
leyball. Michelle enjoys playing 
hockey, pickle ball, squash and gar-
dening. We both enjoy cross-coun-
try skiing as well. In the summer we 
travel to B.C to visit our parents and 
siblings. 

If you or someone you know would 
like to be featured in a future edition 
of “Meet the Neighbours,” email Lee-
ann@fbcpublishing.com or Lisa.
Guenther@fbcpublishing.com.   GN

Marianne Stamm is a freelance farm 
writer from Jarvie, Alta. Email her at 
marerobster@ gmail.com. 

Michelle’s favourite time of year is fall, with the beautiful colours. Spring is Chris Rottier’s favourite time of year.
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By Leeann Minogue

We’re used to dealing with 
p r i v a t e  s e c t o r  h a i l 
insurance companies, 

or at least seeing their ads. Now 
two companies, both based in 
Moose Jaw, Sask., are offering pri-
vate crop insurance products to 
cover grain farmers’ risk.

You might wonder how private 
companies could compete against 
a government-run Crop Insur-
ance program where premiums are 
government subsidized to the 
tune of 50 per cent (at low yield 
coverage rates). Or why farmers 
would buy private insurance when 
there are already two different 
subsidized government programs 
available. But these companies are 
offering products that are just a 
little different than traditional 
Crop Insurance or AgriStability, 
and they might be a fit for your 
farm.

Global aG Risk solutions 

Global Ag Risk Solutions is not exactly 
new. 2018 will be the eighth year the 
company has offered private produc-
tion cost insurance. President/CEO 
Grant Kozior says GARS is now cover-
ing more than two million acres across 
the prairies.

GARS was developed by insurance 
experts working with an accountant 
from MNP, looking for a way to help 
farmers manage the higher risks that 
come along with increasing input 
costs.

Over the past decade, Kozior says, 
prairie grain farmers’ variable costs 
“have doubled, on average.” As well, 
he says, “fixed costs have gone up 
about 80 per cent.” With higher costs, 
there is more risk than ever at the farm 
level. Crop Insurance can help, but 
there are times when insurance pay-
outs wouldn’t cover all of a farm’s 
input costs. AgriStability covers farm 
margins, but calculations can be com-
plicated and payouts are based on his-
torical reference margins.

GARS insures your input costs 
(seed, fertilizer and chemicals), plus 
an additional per-acre amount to 
put towards your fixed costs. 

Here’s an example: you buy a plan 
to cover $150 per acre of direct input 
costs plus $125/ac. to put towards 
fixed costs. Now you have coverage 
of $275/ac. If you farm 10,000 acres, 
you’re insured for $2,750,000. 

In mid-summer, say you decide 
to apply extra fungicide and fertil-
izer, raising your input costs by an 
additional $25/ac. Now you’re cov-
ered for $300/ac., for a total of 
$3,000,000. If your sales from 
crops grown this season are less 
than $3,000,000, you’ll be eligible 
for a payment.

There are lots of details. 
•  Your revenue, as calculated by 

GARS, is based on your actual 
yields and your actual sale prices. 

•  If you still have grain in the bin by 
May 1, your sales revenue will be 
calculated based on average prices 
in your area.

•  You’ll need to enroll your whole 
farm. You can’t just pick one or 
two crops.

•  Money spent in the fall (for exam-
ple fall-applied fertilizer) is 
included in your input cost calcu-
lation.

•  Once you have a policy in place, 
you may increase your input costs 
by up to 140 per cent of your pre-
vious three-year average spend 
without authorization from 
GARS. (For example, if you want 
to add more nitrogen during the 
growing season.)

•  If you spend money to hedge your 
crop price, your hedging costs 
will be insured. If you contract at 
a high price and then can’t deliver 
due to low yields, your contract 
shortfall costs will also be cov-
ered. 
As a GARS customer, you’re 

going to be working pretty closely 
with your advisor. Your advisor will 
know everything about your busi-
ness and how it’s run.

To qualify, you’ll need to provide 
five years of full accrual financial 
statements and have your accountant 
send over a margin analysis along 
with notes about your inventory and 
operations. Once they have your 
information, your advisor will send 
over a quote, and you’ll decide if you 
want to purchase the product. While 
GARS doesn’t accept all applicants 
Kozior says the rejection rate is less 
than one per cent.

If sharing this much information 
to get a price quote makes you 
uncomfortable, Kozior says, consider 
the fact that you already give all of 
this information to your banker. 
“And,” he says, “if you really screw 
up, he takes your land.” Kozior thinks 
that farmers are more comfortable 
sharing information with bankers 
and accountants simply because 
we’re used to doing business that 
way. 

ChanGinG youR attitude?

When we talk to our clients, Kozior 

Risk manaGement
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says, “we don’t talk about insur-
ance, we talk about farming.”

Kozior believes farmers insured 
with GARS spend more on crop 
inputs. If there is any doubt whether 
or not to spray a fungicide, he says, 
GARS customers will go ahead and 
do it. Why wouldn’t you? If spend-
ing additional money on inputs 
leads to a bigger, more profitable 
crop, you’ll get the financial benefit. 
If the year turns dry and the yields 
aren’t there, your GARS payment 
should cover the cost of the addi-
tional input costs.

This, says Kozior, lets his cus-
tomers “farm for a home run every 
year.” GARS advisors are likely to 
encourage their clients to try things 
like taking plant tissue tests during 
the growing season to see if top-
dressing nitrogen could be a profit-
able option.

From 2011 to 2015, Kozior says, 
GARS customers spent, on average 
$139.74/ac. on input costs. Non-
GARS customers, that is, farmers 
who applied for a GARS contract 
and were given a quote but chose 
not to purchase insurance, spent 
$125.66/ac. during that same 
period. Based on this data, GARS-
insured farmers spent $14.09/ac. 
more than their counterparts. (Keep 

in mind, these numbers don’t 
include data from farmers who have 
never applied for a GARS contract.) 

Having input costs insured, he 
says, “fundamentally changes a 
farmer’s behaviour,” and allows 
GARS clients to take more risk.

Kozior is not the only one saying 
that farmers using GARS insurance 
are spending more on inputs. Bayer 
has recognized that GARS custom-
ers are buying more inputs. They’re 
offering GARS clients a four per 
cent rebate on Bayer products (over 
and above the regular Bayer rebate).

Kozior says these extra expendi-
tures have resulted in higher farm 
revenues. According to his data, 
that extra $14.09/ac. expenditure is 
returning an additional $34.97/ac. 
in higher revenues for his clients. Of 
course these customers had to 
spend, on average, $12/ac. to pay for 
the GARS premium.

However, Crop Insurance premi-
ums, Kozior points out, would have 
been $9/ac. for these same farmers. 
“We’re $3 more than what they 
would have spent anyway,” he says.

Grant Kozior is very excited about 
the GARS product. “This is the first 
new idea in crop insurance since the 
early 1980s,” he says. He hopes that 
this product can be a “north star” 

for farmers, changing mindsets and 
enabling farmers to do all they can 
to maximize their yields every year, 
rather than focusing on financial 
survival.

GARS veRSuS AGRiStAbility

GARS and AgriStability are similar. 
Both hope to help farmers cover their 
margins (revenues less costs). Both 
programs are based on actual farm 
expenditures and revenues. 

However, there are some key dif-
ferences.
•  AgriStability covers you based on 

your historic margins, while GARS 
covers you based on your input 
costs for the current year. 

•  GARS is sold by advisors who work 
closely with you and your numbers. 
Policies can be tailored to specific 
individual situations. AgriStability 
is more generic and generally 
involves little contact with program 
staff. 

•  During a series of years with declin-
ing profitability, your AgriStability 
coverage margin will decrease. 

•  GARS can pick and choose its cus-
tomer and vary premium rates to 
reflect the actual risk levels of each 
farm. AgriStability accepts all 
applicants and has a set premium 
rate.

JuSt SolutionS 
AGRicultuRe

Just Solutions Agriculture is offering 
a completely different form of reve-
nue insurance. You may not have 
heard of this product yet, as there’s 
been little advertising. Justin Simp-
kins, Just Solutions’ senior risk 
manager, says this is intentional as 
they get their product off the ground. 
“We work on referral sales,” he says.

As with GARS, Just Solutions’ 
advisors are closely involved with 
their customers. “We can work with 
them to help identify some of the 
risks,” Simpkins says. 

Simpkins says Just Solutions 
identified the need for this product 
because, “the number one need on 
every farm is cash flow.” Just Solu-
tions’ business interruption insur-
ance, called Ag|Right Risk Manage-
ment (ARRM), is intended to help 
farmers make sure they have enough 
cash to meet needs when things go 
wrong.

Instead of insuring your farm’s 
entire revenue, ARRM insures a spe-
cific “band” of your revenue.

Let’s look at an example. At seed-
ing, a farmer growing canola, lentils 
and durum is expecting total sales 
revenue of $548/ac. Just Solutions 
covers that farmer for a “band” of 

$285 to $385/ac. — that is, total cov-
erage of $100/ac. If the farmer winds 
up with $400/ac. revenue, there is 
no payment as he’s over the top of 
the $385/ac. band. If the farmer has a 
net revenue of $300/ac., the payout 
would be $85/ac. (the $385/ac. 
insured rate less $300/ac. actual 
revenue). If there’s a disaster and the 
farmer only brings in $50/ac., the 
maximum ARRM payment would be 
$100/ac. (the full band of $385/ac. 
less $285/ac.). 

As always, there are details: 
•  Your advisor will work closely with 

you to help you estimate your 
expected revenue based on your 
data, your history, your area and 
the current commodity price 
index. 

•  Your actual sale prices are not used 
to calculate claims. Instead, your 
yields (adjusted for grade differen-
tials) are multiplied by a public 
commodity price index based on 
November prices. This means, the 
AARM brochure says, “A client 
does not have to wait until his 
crops are sold, since the actual 
crop revenues are irrelevant to his 
claim.” 
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•  Some clients buy Crop Insurance as 
well as ARRM insurance, to cover the 
risk of very low yields, when reve-
nues may be well below the lower 
end of the insured band.

For the 2017 crop year, Simpkins 
says, “we’ll pay out a large number of 
claims.” Rather than sounding dis-
turbed, he says “we’re excited about 
that. It’s become proof of concept.” 

Simpkins is optimistic about the 
future of AARM, pointing out that 
they have a lot of capacity in the area of 
reinsurance (insurance for the insur-
ance company). “We have five major 
reinsurers in 2017 who have a com-
bined $60B in cash assets,” he says.

How can I cHoose?

Although these two new products are 
completely different, they add a lot of 
extra complexity to farmers’ insurance 
choices.

MNP has come to the rescue with a 
tool they call the Ag Risk Management 
Projector.

Steve Funk, MNP’s director, farm 
income programs, says, “That tool 
allows us to evaluate for a particular 
farm, and a particular year, the differ-
ent opportunities in AgriStability, 
Crop Insurance, Global Ag Risk Solu-
tions and Just Solutions Ag|Right Risk 
Management.”

To get a detailed analysis of how 
these four products would work for 
your farm, first, you would need to go 

to Just Solutions and GARS to get pre-
mium quotes. You would also need 
your Crop Insurance premium num-
bers and information about your 
AgriStability margin.

Then, Funk says, “We can program 
those into the calculator.” Your MNP 
advisor will ask you what you’re plan-
ning to seed, how many aces of each 
crop, and what you expect for com-
modity prices. 

“That would form the basis for what 
their expected revenue is,” Funk says. 

They’ll also ask what you plan to 
spend on inputs (seed, fertilizer, herbi-
cide, fungicide), and then consider 
your estimates or your past financial 
statements to fill in the rest of your 
expenses. 

“We’re trying to model a complete 
income statement including things 
like depreciation, interest, rent and 
even management salaries.” 

With this information, your MNP 
advisor will show you a graph, starting 
with the most likely scenario based on 
what you expect for prices and pro-
duction. Then, they’ll model further 
options with lower prices or lower 
production. “We’ll shave 10 per cent 
increments off,” Funk says. 

“We can toggle on and off different 
options in terms of AgriStability, 
GARS, Ag|Right Risk Management 
and Crop Insurance and show how 
those products could potentially fill in 
some of those losses.” 

They’ll show you side-by-side 
comparisons of price declines and 
production losses. "Programs react 
quite differently,” Funk says, depend-
ing on what goes wrong. 

Once they start showing you per-
sonalized graphs, Funk says, “these 
different products all fit slightly dif-
ferent bands.” In some cases, he says, 
farmers will find overlap between two 
products. “In that case they don’t 
need both.” 

The MNP computer simulation 
includes details for all four insurance 
program and lets your advisor show 
you 11 different revenue scenarios for 
the coming year. “There’s a lot of math 
that goes into these calculations,” 
Funk says. ”I don’t know how farmers 
do it without something like this."

If you’re not an MNP client, you can 
still meet with them to use the Ag Risk 
Management Projector. “We find for 
the most part that producers have a 
pretty good idea of what they want to 
grow and what they expect from it, 
and what the basic direct input costs 
are. Even if we haven’t been preparing 
their statements for years we can look 
at the statements that they have from 
previous accountants they’ve dealt 
with, and use those to help estimate 
the rest of the cost.”

For a farm of 2,500 acres, the basic 
fee to use this calculator would be 
$1,200. Costs will increase with the 
size and complexity of your farm.

THe fuTure of prIvaTe 
Insurance

“Four or five years ago,” Funk says,“ I 
don’t think we would have said there’s 
a place for private sector insurance. It 
was hard to fathom how private sector 
insurance could compete with 
something that’s government 
subsidized.” 

“I think that as time goes on the 
private sector companies are finding 
their niche. I think it’s unrealistic to 
expect that they’re going to compete 
across the same spectrum as subsi-
dized government products like 
AgriStability and Crop Insurance. All 
the programs have different parame-
ters and operate quite differently.” 

It wouldn’t make sense for a com-
pany to compete head-to-head with 
the government-subsidized Crop 
Insurance program, Funk says. “They 
have to come in with a different prod-
uct that has different parameters, and 
that will operate in a certain niche or in 
a certain band.”   GN

Leeann Minogue is the editor of Grainews.
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By Andrew Allentuck

F rom the back rooms of bond 
research departments comes 
the disheartening news that the 

yield curve for U.S. Treasury bonds is 
flattening and could invert next year, 
causing a kink where rates rise for a 
while and then drop. Somewhere 
between one day and 30 years, which 
is the usual span of the curve, the up 
would stop and the down would start. 
That is the kink and it is a warning that 
recession and falling stock prices are 
to come.

Normally, the curve rises gently 
from one day to 30 years, reflecting 
inflation expectations. If the yield-to-
time relationship drops, it means sev-
eral things: one, that there will be less 
inflation ahead. Moderate inflation is 
associated with economic growth. So 
no curve rise or even a drop means less 
growth or no growth and stagnation 
or recession to come. What’s more, 
after a fairly sustained rise since the 
end of the mortgage meltdown crisis 
of 2008-09 and the correction at the 
start of 2016, it’s time stock markets, 
many at all-time highs, take a break 
and reset. A collapsing curve of gov-
ernment bond yields would precede 
that event.

American investment bank Morgan 
Stanley recently told its clients that 
the U.S. Treasury yield curve would go 
flat in the third quarter of 2018 with 
the 10-year Treasury bond hitting a 
record low of two per cent. 

Flattening to inversion

There is evidence that the process of 
flattening going to inversion is under-
way. Stock prices are high because 
interest rates are low. People take risk 
on stocks rather than holding safe gov-
ernment bonds because bond payouts 
are so crummy. A yield curve inversion 
would, however, tell people to take 
cover, sell stocks, and accept even 
lower bond returns. That would, in 
effect, be insurance against worse to 
come. Federal government bonds may 
be a poor way to earn income, but they 
never default.

A yield curve kink indicates two 
things: From the investor’s point of 
view, it’s evidence of people buying 
shelter through lower bond yields and 
accepting the cost in terms of lower 
returns. From the point of view of 
companies that sell bonds to raise 
money, it shows precaution for they 
borrow less and thus offer lower inter-
est rates. 

Where government bond yields go, 
corporate bond yields follow. It is 
worth noting that yield curve inver-
sion, that is, the point where the curve 
stops going up and starts to head 
down, has predicted every North 
American recession in the last half 
century. 

The inversion may be coming, but it 
will take at least some months. The 
main player is the Federal Reserve 
Board. For flattening or inversion to 
happen, the Fed has to push up short-
term rates above present 10-year rates 
at least. That would mean that the 
three-month U.S. Treasury yield, now 

about 1.25 per cent, and Canada’s as 
well at one per cent would have to rise 
to two per cent. That’s not in immedi-
ate sight, but it could happen next 
year. If T-bond buyers prefer to go 
long and lock in money ahead of the 
dropping long rates that are part and 
parcel of a recession in combination 
with rising short rates, the kink would 
happen. 

How sure a thing is the inversion? 
No one knows what the American 
administration may do. Uncertainty is 

itself a reason to buy Treasury debt, 
especially long debt to lock up money 
safely until the fog clears. 

“The Fed has been wanting to raise 
rates for a couple of years and if it does, 
its overnight rate would rise from 
today’s effective rate of about 1.4 per 
cent by 1.6 per cent to three per cent. 
That would take at least a few meet-
ings of the Fed’s rate-setting Open 
Market Committee,” says Edward 
Jong, vice president and head of fixed 
income at TriDelta Investment Coun-

sel Inc. in Toronto. “We think that the 
Fed would be smart enough not to 
cause an inversion. Moreover, rising 
inflation is not yet a concern.” 

What to do? Investment decisions 
based on political forecasts are dicey. 
Precaution suggests lightening up on 
stocks because markets are high. The 
potential of a yield curve inversion 
adds to the incentive to move to 
10-year Canada or U.S. bonds for a 
recession that may yet happen. A yield 
curve kink is part of most recessions, 

but the timing remains uncertain. But 
the post-2008 to 2009 boom, which 
withered in 2015 and then restarted in 
early 2016, is almost a decade old. A 
stock market reset heralded by a kink 
in the government bond yield curve 
would just be part of the process.   GN

Andrew Allentuck’s book, “Cherished 
Fortune: Build Your Portfolio Like Your 
Own Business” (with co-author Benoit 
Poliquin), will be published in November, 
2018.
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The notion of value is a tricky 
one. For many, it unequivo-
cally refers to money. When 

a new product promises to deliver 
more value to your farm, most of 
us take that to mean that product 
is going to increase our profits. Or, 
if not explicitly that, it will make 
our farms better in a different 
way, like, say, increase the horse-
power of a tractor or the effi-
ciency of an implement. 

“Delivering more value to farm-
ers” is a phrase I’ve heard often. 
And I’ve thought about its mean-
ing often, as well. 

I thought I knew what value 
means to farmers. I assumed it 
was as I mentioned: either money 
or an obvious improvement. It 
made sense. As a farmer myself, 
money comes up often. 

Much of what we do on our 
farms revolves around money. The 
word gets frequent attention in 
our vocabularies. Input costs 
erode tight profits. Markets tank 
and transportation costs rise. 
Markets bounce back and we act 
quickly to move product along the 
line. We are constantly aware of 
money. It would be intuitive that 
we’d associate it with value. 

I held until now that value must 
be as quantifiable as the chair 
you’re sitting on.

I was wrong. Value is not such a 
simple, black and white concept 
to many people. And I met a 
bunch of those people the other 
day. The whole experience was 
genuine in encouraging, uplifting 
ways. And it was also surprising. 

Meeting soMeone new

In the moments leading up to meet-
ing someone I’ve never seen before, 
a part of me is terrified I’m going to 
experience something completely 
unfamiliar — something I don’t yet 
recognize as human — something I 
have never seen in anyone else. 

Like, when I meet someone who 
has been hailed as brilliant or amaz-
ing or exceptional. I assume that 
person is operating on a plane that 
has no connection to the one I reside 
on. That’s never the case. Most peo-
ple like pizza. Add a few more blocks 
and you’ve got me. Add a few more 
and you’ve got someone else. 
Change the size and shape and 
you’ve got your best friend. 

Whatever. People are interesting. 
And the people I met the other day 
are no exception. 

I attended an ag event that hon-
oured farmers who conducted 
research on their own farms with 
support from Manitoba Pulse & 
Soybean Growers’ On-Farm Net-
work. 

I work with this group but I didn’t 
have any responsibilities at this 
event. The research and production 
team took care of the details. I was 
there to learn about the program 
and do what I love: meet new people 
and chat with farmers. 

I sat at a table full of unfamiliar 
people. I did so purposefully. It can 
be uncomfortable at first, but it is 
always rewarding. 

One farmed a whole bunch of 
acres and could offer insight on 
what it’s like to farm on that scale. 
And the couple sitting beside him 
farmed fewer acres, but, as the 
afternoon progressed, it came out 
that the wife and husband team not 
only conduct their own on-farm 
research, but also do other things. 

She went back to school and got 
a science degree after more than a 
decade working in a completely 
different field. She then learned to 
code on her own, and as a couple, 
they developed a smartphone app 
that helps farmers determine the 
moisture of their crops. 

Once that gracious couple and 
the other man sitting at my table 
had suffered through my million or 
so follow-up questions regarding 
what it takes to develop an app, the 
conversation changed gears. 

“What value do you get from 
doing the extra work of running a 
research program on your farm?” I 
asked. For me, it was the elephant 
in the room. 

This table. My table. They were 
unanimous on this: they conducted 
research on their farms not for mon-
etary gain, not for anything they 
could show off on Sunday morning, 
but because they had a genuine 
interest in seeing the results of 
whatever specific input or practice 
they were conducting research on. 

I asked the question. I started the 
discussion. But just as quickly I was 
pushed out of it. The three farmers 
starting to chat amongst themselves 
about how interesting it was to see 
with their own eyes the differences 
in their test strips. They had big 
smiles on their faces. The kinds of 
smiles one would associate with 
genuine discovery. 

They discovered things impor-
tant to agriculture over the sum-
mer and that is exciting. They 
were proud of that — as they 
should be — and they looked for-
ward to continuing with the pro-
gram in 2018. 

If I were a betting man, I would 
guess the rest of the room felt the 
same way. It was encouraging. It 
was genuine. I made friends and I 
learned that value as an idea not 
tied to cold, hard cash still has a 
place in agriculture. And that 
should make both of us happy.   GN

Toban Dyck is a freelance writer 
and a new farmer on an old farm.  
Follow him on Twitter @tobandyck.
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The value of on-farm research
On the farm, “value” and money aren’t necessarily always the same thing

Toban Dyck

“It appears as though she lost control around the snow peas,  
veered right and hit the iceberg lettuce...”

CoUntry ChUCkLes by Jonny hawkins
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In early December, I had the plea-
sure of taking in a talk by Cana-
dian Football League Commis-

sioner Randy Ambrosie, at Cavalier, 
Sask. (just north of Meota). Cava-
lier Agrow was holding its annual 
agronomy day, and Ambrosie deliv-
ered the keynote.

Ambrosie played for the Univer-
sity of Manitoba before being 
drafted as an offensive guard with 
the Calgary Stampeders. He also 
played for Toronto and Edmonton, 

and had a post-football career as an 
executive in finance before return-
ing to the CFL. He had plenty of 
funny stories from his football 
career. The one that stuck with me 
the most was his story of playing 
against Robert Weir, a giant Toronto 
Argonaut who also happened to be a 
hammer throw champ. Weir would 
simply throw Ambrosie and his 
teammates when they faced off. 

Afterwards, I did a little research 
on Bob Weir. Weir originally hailed 
from Birmingham, U.K. He placed 
first in hammer throw at the 1982 
Commonwealth Games in Brisbane, 
Australia, and first in discus at the 
1998 Commonwealth Games in 
Malaysia. He also competed in sev-
eral other international competi-
tions over 20 years, including the 
Olympics. His daughter, Jillian Weir, 
is now a Canadian hammer thrower. 
She played on a college team in Ore-
gon, and competed internationally 
last May. 

A couple of decades ago, Bob Weir 
was a formidable addition to the 
defensive line. Ambrosie and his 
teammates weren’t sure how to 
handle him at first. They couldn’t 
match his strength, and they didn’t 
enjoy being tossed around the field. 

But eventually someone figured it 
out. The way to overcome Weir, 
Ambrosie said, was to keep him 
moving, so he couldn’t plant his 
feet. It’s just one example of how 
football teams come up with strate-
gies to get around whatever their 
opponents throw at them. 

Football has evolved over the 
years, and more changes are under-
way. Ambrosie told us about how 
the CFL decided to change the rules 
around challenges, and new rules 
around practices to try to cut con-
cussions.

AdApting to chAnge

Change is a constant in agriculture, 
too. I don’t envy farmers for the Bob 
Weir-type challenges they face 
these days. Market fluctuations, 

herbicide resistance, crop and live-
stock diseases, consumer percep-
tions, land prices, international 
trade issues, and weather are just a 
few of the variables that affect 
farms. Keeping up with rapidly 
evolving technology and figuring 
out how best to apply it to the farm is 
another big one.

There’s no ignoring the chal-
lenges and opportunities that 
change brings. But at the same time, 
trying to adopt every piece of new 
technology or implementing every 
potential change on a farm would be 
crazy-making, and likely lead to 
bankruptcy. So how does a person 
successfully adapt to a changing 
world without losing all focus?

Farmers have been putting this 
into practice for years, and many 
readers would know much more 
about it than I do. But I imagine 
readers must have to think about 
what they’re good at as farmers, 
what the risks are, and how to cover 
those risks. The end results vary 
between farms. Some might run 
mixed farms, or maybe add seed 
cleaning or grain trucking or some 
other income stream to the opera-
tion. Off-farm income from at least 
one spouse is also common and 
helpful. 

Resourcefulness and adaptability 
are ingrained in the farming culture, 
and it’s one of the agriculture sec-
tors’ biggest strengths. Several gen-
erations of farmers and livestock 
producers have survived and 
learned from all kinds of disasters. 
Today’s producers have generations 
of experience to draw on. 

That doesn’t mean that any farm 
is immune to failure. And it’s impos-
sible to know what everything that 
lies in store for producers. But I 
can’t think of a group of people bet-
ter suited to survive and adapt when 
Fate hammer throws them.   GN

Lisa Guenther is field editor for Grainews 
based at Livelong, Sask. Follow her on 
Twitter @LtoG.

When you meet a challenge, change
Whether you’re a farmer or a football player,  
adaptability is the key to success

Lisa Guenther

coUntRY chUckLes bY JonnY hAWkins
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By Lee Hart

It was just an old house at the end 
of the road I grew up on in Eastern 
Ontario, but for some reason news 

I received on New Year’s Eve that the 
Ballantyne place had been destroyed 
by fire, really hit home — it was a bit 
like losing a friend.

I had only been inside the Ballan-
tyne house perhaps three or four 
times in my life — it was located 
right next to the one-room school-
house where I gathered the first 
eight years of my education. Both 
the school and the Ballantyne house 
were about half a mile west of the 
farm where I was raised.

But the Ballantyne place had a 
long and important history for the 
Hart family. The house and farm, 
built and owned by Senator Charles 
Ballantyne, provided employment 
for my grandparents shortly after 
they immigrated from England in 
1925. And of course they had in tow a 
toddler named Roy (who was to 
become my father). 

And later in the early 1940s the 
Ballantyne family hired a young slip 
of a girl Marion McConnell, from 
nearby Gallingertown. She worked 
on the housekeeping staff. So this 
McConnell gal met up with this farm 
worker named Roy Hart at the Bal-
lantyne farm... One thing led to 
another and they were married in 
1942 and a few years later along came 
their third bundle of joy — me. 

The namesake of what in those 
days would have been a mansion or 
certainly an estate was Charles Bal-
lantyne. He was born in that com-
munity called Colquhoun in 1867. At 
some point he moved to Montreal 
(about 90 miles away), became a 
successful businessman — one time 
owner of Sherwin-William Paints — 
and then became a millionaire. He 
later went on to be a cabinet minister 
in the government of R.B. Bennett 
and later in his political career 
became a Senator. 

tHe House

Somewhere in the success of his life 
— late 1800s, early 1900s — he 
returned to Colquhoun and built the 
fine home and farm at the corner of 
the 7th Concession and Beckstead 
Roads. It was a large brick and wood 
combination home with a coach 
house and servant quarters at the 
back and portico over a curved drive-
way at the front. The main part of the 
house was large, with several bed-
rooms upstairs, a large living room 

Old hOuse 
ImpOrtant part 
Of my rOOts
Where or who would I be without the old Ballantyne 
place in Eastern Ontario?

The Ballantyne house in 1942.
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with heavy wood panelling, fire-
places, and other features. 

The farm, known as Evie Farms, 
was an operating dairy farm. There 
were about 200 acres of which about 
85 acres were cleared for hay, pas-
ture and crops. My grandfather was 
hired to manage the dairy, which 
initially had about 15 purebred Ayr-
shire cows imported from Scotland. 
My grandmother was cook at the 
house. It appears there were about 
three or four housekeeping staff, 
along with three or four farm work-
ers including a horseman and a gar-
dener. The house sat on a small rise 
and was surrounded by two or three 
acres of well manicured garden. The 
grounds were fenced and gated, 
dotted with several maple and elm 
trees. A row of towering Lombardi 
poplars lined the one side of the yard 
that faced the road. 

The Ballantynes used the place on 
weekends and often as a summer 
retreat. I don’t recall stories of lavish 
parties, but it was the home of the 
wealthy in midst of a humble farm-
ing community — fine horses, later 
nice cars with people of some celeb-
rity coming and going. 

In his later years (age 75) the Sena-
tor sold the farm to the MacDonnell 
family who farmed there for several 
years, they sold it to the Vilmansen 
family— who had immigrated from 
Estonia. The oldest son of the Vil-
mansen family was the last to live 
there until his death in 2012. The 
house sat empty for a few years until 
Jack and Sasha Flammia from Mon-
treal bought the place in 2016 with 
plans to restore the house to its orig-
inal condition. The Flammias were 
in the midst of those renovations 
when the house caught fire and 
burned December 30, 2017. They 
were in Montreal at the time. 

Although the exact cause of the 
fire isn’t known, local fire fighters 
did say they saw a half-naked racoon 
(fur had been singed off) running 
from the house shortly after they 
arrived. Suspected cause of the fire 
was attributed to a rodent chewing 
electrical wires. 

It was just an old house, with about 
120 years of history, and in its day a 
real anchor for the community. It was 
a household that brought together 
people who ultimately gave me a start 
in life. The house is gone, but the Bal-
lantyne memory lives on.   GN

Lee Hart is a field editor with Grainews 
based in Calgary. Contact him at 
403-592-1964 or by email at lee@
fbcpublishing.com.

The Ballantyne house caught fire and burned on December 30, 2017.
Side view of part of the Ballantyne 
house, 1939 

The house and 
farm, built and 
owned by Senator 
Charles Ballantyne, 
provided 
employment for 
my grandparents 
shortly after they 
immigrated from 
England in 1925.
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T he first freeze-up stubble 
soil moisture map was made 
in Saskatchewan in 1978. 

Readers with Henry’s Handbook of 
Soil and Water can see it on Page 
109. It showed a lot of “very dry” 
and “dry” space. Red ink was com-
mon in the 1980s.

The maps show the situation in 
fall 1987 and fall 1988. There was a 
lot of red ink on the map and also a 
lot of red ink on farm balance 
sheets. 

In fall 1987 the west central area 
of Saskatchewan (Rosetown-
Kindersley) not only had no stub-
ble soil moisture but the summer-
fallow of the day was not fully 
recharged either. In those areas the 
1988 rural municipal average 
wheat yields were under 10 bush-
els/acre. The 1988 rainfall for 
Rosetown in 1988 was four inches 
for May through July. Kinderley’s 
rainfall was six inches for the same 
period. That is as much rain as 
those areas had in 2017 when crop 
yields were great. 

The old Soil  
moiSTure STory

The early soil moisture maps as of 
freeze-up each year were made on 
the assumption that the year’s crop 
had sucked the soil moisture com-
pletely to a depth of four feet. As 
the fall rains came (or not), maps of 
that rainfall were made using the 
excellent crop reporting and rain-
fall data service of Saskatchewan 
Agriculture. 

Based on the rainfall maps, field 
verification was done by soil prob-
ing to determine the wetting front. 
The wetting front is the depth to 
which the rain wets the soil. It is 
very easy to determine. 

Fall rains are usually system 
rains rather than local showers, so 
you can determine the wetting 
front with very few probes over a 
large area. I can map a large area in 
a one-day field trip. If no signifi-
cant fall rains had occurred there 
was no need to do much field 
checking.

If the wetting front was down to 
30 inches or more we would some-
times try to probe through the dry 
layer to determine the depth that 
residual moisture occurred — ie, 
“the other moisture.” Packrats can 
check out the April 26, 2016 issue 
of Grainews to read all about “the 
other moisture.”

The old moisture story was 
mostly written in a weather cycle 
of a 30-year (1975 to 2005) period 
of cumulative drought. We were 
living hand to mouth where many 

crops had to live off the rainfall of 
that growing season with scant 
reserves in the soil. The old mois-
ture story did not take in to 
account that there might be some 
interaction between groundwater 
and available water in the soil pro-
file. 

The new Soil  
moiSTure STory 

Starting with the big snow melt of 
2005 and the many years of abun-
dant rainfall since that time, the 
water excess to plant needs has 
raised the water table. 

The water table rise is huge. For 
each inch of excess rain the water 
table will come up eight inches in a 
medium textured soil. Thus, the 10 
inches of extra rain in 2010 would 
raise water tables 80 inches, 6.6 
feet, two metres. Whatever unit 
you choose, it is huge. 

In recent years the three prov-
ince soil moisture maps in my col-
umns in Grainews have been made 
like this:

The Alberta portion of our map 
uses the soil moisture map that 
Alberta Agriculture and Forestry 
produces and is available on their 
website. All I do is tinker the lines a 
little to fit into my legend and use 
the fantastic daily rainfall data for 
300+ stations to help make the 
lines meet at the Saskatchewan 
border. Amazing what the glory 
days of high priced oil did for 
Alberta. Thanks to the folks that 
used some of that money to do 
things like their weather website.

For Saskatchewan the excellent 
rainfall data collected with the 
Saskatchewan Ag Crop Reporting 
service is the main resource. Each 
week 200+ crop reporters check a 
rain gauge and send in reports. 
Sask Ag also has a very good GPS 
arm that can make good maps of 
the rainfall data and those maps 
are recorded each week in the Crop 
Report. 

I’ve included an example of the 
excellent rain maps made in Sas-
katchewan. Note the big blue band 
that carved a path from Swift Cur-
rent to Hudson Bay. That was not a 
typical fall rain as there were thun-
dershowers embedded in the sys-
tem. At my farm I have two rain 
gauges about 150 m apart and they 
usually read very nearly the same. 
On October 2 one had 0.8 inches 
and the other had 1.25 inches. Soil 
probing on a very dry knoll on the 
far corner of the quarter suggested 
that even more rain fell there. That 
is why each farm should be deter-
mining what their situation is on 
various parts of the farm. That 
should be the starting point of any 
precision management. 

For Manitoba I use the three-
province rain maps made by Agri-
culture and Agri-Food Canada 

where the Manitoba data includes 
the excellent weather station net-
work maintained by Manitoba 
Agriculture. Manitoba also has 
easy-to-access daily rain records 
that can be used to check out a 
point that is in doubt.

With the current wet cycle and 
much excess rain, it has been rec-
ognized that water tables are ris-
ing. A fifth category has been 
established to deal with areas 
where there is just too much of a 
good thing.

Soil moisture: the old 
and new stories
Know your subsoil moisture and your chance of rain to make 
seeding decisions

Les Henry
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Managing for various 
soil Moisture scenarios

Scenario 1:
Topsoil Moisture: None
Subsoil Moisture: None

Put the seed in the ground and pray for 
rain. No point in waiting for rain. If it 
does not rain soon and lots of it there 
will be no crop anyhow.

If regular and much-above-average 
rain happens a big crop is still possible. 
But, what are the odds?

If you are in a very stable financial 
situation put on enough nitrogen for a 
good crop. If the rains fail the N will 
still be there for next year.

If you have a big mortgage and few 
cash resources lay off the N and be 
ready to move quick with N if Mother 
Nature declares with a nice soaking 
rain of a few inches.

Now, that is a lot of “ifs.”

Scenario 2:
Topsoil Moisture:  
Good to ~six inches
Subsoil Moisture: None
 
Seed and hope that rain comes within 
about three weeks.

Scenario 3:
From three to five inches: moist
Above and below that: dry
Crop is wheat

This is a tricky one and is the exact 
situation we had in 2001. With a mod-
ern zero-till drill with narrow openers 
and on-row packing it is possible to 
seed right in to the moisture and the 
crop will come up real nice. If the rain 
is a long time coming then the yield 
potential will be set and good rain after 
will not recover the crop.

In 2001 my next door neighbour 
seeded wheat with just such a seeder 
and the crop came up real nice but a 
low yield potential was soon set. I 
seeded with the old discer and no N 
fertilizer. It came up very poorly and 
crop was at many stages all year. Good 
rain came June 11. The June through 
July total rain was six inches.

My neighbour’s yield was eight bu./
acre; my yield was 20 bu./ac. Young 
folk will break out with laughter as 
both are a crop failure in light of our 
last eight big yield years. Hey kids, 
beware the other side of the average!

Scenario 4:
Topsoil Moisture: Excellent
Subsoil Moisture: Excellent 

That is the exact situation we had in 
2015. I seeded canola early in May 
and with the good moisture seeded 
very shallow. But, a very cold May 
with no rain made for very poor ger-
mination. The surface moisture was 
gone by the time the seed germi-
nated. 

A couple of mid-June showers 
germinated a bit more but it was a 
mess and made me sick. My neigh-
bour that had seeded canola deeper 
had a nice looking crop and the good 
subsoil moisture carried it nicely 
through a huge drought that lasted 
until July 28 when 3.6 inches fell. I 
checked his fields and the canola 
that came up was all seeded at least 
an inch deep and some 1.5 inches. 
Not ideal in some years, but a game 
changer in that kind of year.

The lesson is this: if you seed too 
shallow you are assuming the crop 
will pop up nicely before the surface 
moisture is gone. Surface moisture 
can be literally Gone with the Wind in 
a few short days.

Scenario 5:
Topsoil Moisture: Top inch very dry 
but good below that.
Subsoil Moisture: Excellent

Seed to the moisture. If you lay it in the 
dust you are expecting Mother Nature 
to come along soon with a decent rain. 
What are the odds of that? 

in suMMary

It all comes down to this: Moisture in 
the ground is a certainty, rainfall is a 
probability. 

How can you make a good decision 
if you do not know what is certain and 
do not consult the rainfall probability 
for your area?   GN

J.L.(Les) Henry is a former professor and 
extension specialist at the University of 
Saskatchewan. He farms at Dundurn, 
Sask. His book, “Henry’s Handbook of 
Soil and Water,” mixes the basics and 
practical aspects of soil, fertilizer and 
farming. To order a signed copy, send a 
cheque for $50 (includes shipping and 
GST) to Henry Perspectives, 143 Tucker 
Cres, Saskatoon, Sask., S7H 3H7 
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By Brian Wittal

I know some of you living in 
Alberta where the boom and bust 
cycle of the oil and gas industry is 

all too common will have seen a 
bumper sticker on an oilfield work-
er’s truck that says, “Lord, give me 
one more chance at another oil 
boom and I promise I won’t piss it 
all away this time!”

I may make some stickers for 
grain farmers to put on your truck 
windows facing inside, so you can 
read it as a daily reminder. A couple 
that come to mind are “Lord, please 
provide me a profitable price per 
acre and I promise I won’t procras-
tinate again,” or “They’re called his-
torically high prices for a reason — 
because they are usually history 
fast, so sell!”

This past season was what I 
would unfortunately refer to as a 
good teaching and learning year 
from a grain marketing perspective.

A number of events impacted 
grain markets. Some provided great 
pricing opportunities, yet few pro-
ducers took full advantage to lock in 
profitable prices. Other events 
caused chaos and negatively 
impacted the markets. Now, when 
we sit down to review what hap-
pened, we can see signs we missed 
at the time.

Looking back at missed opportu-
nities will carry some sting for those 
who missed them. The exercise is a 
great way for farmers and marketing 
advisors to rethink our approach to 
marketing, so we can be better pre-
pared for the next market event. 

sUmmer droUght rally

The summer wheat rally was easy to 
see coming as the drought contin-
ued to build in June. The reality is 
that if you are in the middle of that 
dry spell, it is hard to lock in a con-
tract on grain you might not harvest. 
Delivery risk can keep you from tak-
ing advantage of high prices.

What can you do next time to 
reduce that fear of delivery risk? 

It starts with a risk review on your 
farm to see how much risk you are 
willing to take in regards to pre-

pricing. With your risk level in 
mind, you can do some deferred 
delivery fixed priced or futures only 
contracts. Companies like Global Ag 
Risk Solutions will help cover you 
on delivery risk so you can lock in 
high prices when they are available. 
Contact a Global Ag Risk Advisor 
near you, or find them at www.
agrisksolutions.ca. You could also 
call me, as I happen to be one of 
those advisors.

You could also take advantage of 
a futures rally by using futures or 
options contracts through a broker 
or an online trading account. This 
would allow you to gain value in 
your contract as the futures rise or 
fall.

Fall pUlse price shocks

India’s 50 per cent pea import tariff 
that hit in November came as a 
shock to the industry and to those 
producers who had only sold a por-
tion of their peas or none at all. The 
world pea market is very small. 
India takes about 40 per cent of our 
Canadian peas; China buys about 
30 per cent. 

For the previous two years India 
has had drought conditions and 
poor crops. They were buying as 
many peas from Canada as they 
could get at very attractive prices. 

No doubt $12 per bushel peas are 
hard to forget and a person is 
tempted to hold on in hopes of those 
prices returning, but the signs were 
not pointing that direction. 

India had an above-average crop 
this year so they had ample inven-
tory to meet demand. When our 
prices started to drop from $8.75/
bu. highs to below $8/bu. it wasn’t 
hard to understand why. It may 
have been hard for some to accept. 
Those are likely the ones who held 
off selling. 

This is where I recommend get-
ting away from setting pricing tar-
gets based on a dollar per bushel 
return. Instead, calculate your tar-
get price as a dollar return per acre. 
That will help you to better under-
stand your farm’s profits. You can 
price grain based on that calcula-
tion without getting hung up on a 
specific dollar value per bushel 
which may never come. 

malt barley oversUpply

Malt barley was everywhere across 
the prairies this year as harvest was 
perfect for a high quality crop. This 
was a signal that the market was 
oversupplied and maltsters would 
have their pick of the cream of the 
crop. The earlier a person locked in a 
price on malt the better. After har-
vest many producers were hoping 
prices would rise back above $5/bu., 
but the reality of this past harvest 
and world supply is telling a differ-
ent story.

A Russian radiation leak that was 
discovered in November is an 
unknown that could impact markets 
if radiation is found in the soil or in 
grains grown in the area. With this 
being a major wheat-growing area, 
how could this impact markets 
going forward? I can’t answer that 
at this time.   GN

Brian Wittal has 30 years of grain 
industry experience, and currently offers 
market planning and marketing advice to 
farmers through his company Pro Com 
Marketing Ltd. (www.procommarket 
ingltd.com).

Marketing lessons learned the hard way
Events in 2017 gave us many opportunities to make grain marketing mistakes

In my January 9 column, I stated 
that grain elevator handling fees 
were still under the watchful 
eye of the Canadian Grain 
Commission, who at one time 
had a maximum tariff amount 
that grain companies could 
charge for their elevating, 
cleaning, drying and storage 
services. 

I recently received the fol-
lowing email from an industry 
colleague at the CGC: 

“Please note that the 
Canadian Grain Commission 
does not set or approve 
tariffs. Changes to tariffs can 
occur anytime throughout the 
year, and the Canadian Grain 
Commission no longer specifies 
maximum rates.

“Updates are applied to the 
website within five business 
days of licensee submission.”

I am grateful to him for the 
correction and clarification of 
information.

This however causes me 
even more concern — now grain 
companies have full autonomy 
to set their own handling fees 
and revise them whenever they 
see fit with no maximum fee 
cap, and all they must do is send 
the information to the CGC for 
posting on its website. Where is 
the oversight and producer pro-
tection in this situation?

I found a spreadsheet on the 
CGC website dated November 
2017 that tracks the handling 
fees charged by all the different 
companies and there are some 
major variations in costs among 
different companies.

A good lesson learned. Never 
assume, always check what you 
are paying for handling fees as 
every elevator is different!

To see this information for 
yourself, visit www.grains-
canada.gc.ca, then search for 
“elevator tariffs” in the search 
box. You are looking for the link 
called “elevator tariff summa-
ries.” The spreadsheet gives you 
the information by company.   GN

Brian Wittal

Information  
correction
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By Scott Garvey

What do you think the 
average field size is in 
We s t e r n  E u r o p e ,” 

Thomas Höglmeier, segment man-
ager for John Deere, asked the group 
of North American journalists clus-
tered around him. A moment later 
he answered his own question: 
“Two hectares (about five acres) is 
the average field size,” he said.

Höglmeier was leading a media 
tour through Deere’s display in one 
of the giant buildings that housed 
part of the 2017 Agritechnica 
machinery show. Aside from the 
fact those small fields mean farm 
machines spend a lot of time min-
gling with regular traffic on narrow 
European roads, it’s one of the fea-
tures of the generally smaller farm 
sizes that continue to dominate 
agriculture on that continent.

Maintaining small farms means 
keeping the long-established nature 
of rural populations that, among 
other things, support small villages 
and contribute to the long-standing 
social structure.

“The European Government isn’t 
encouraging a change of scale as 
much as before,” added Deere’s 
Georg Lanschied. “Smaller farmers 
then outsource some tasks because 
they can afford all the equipment.”

The result of all this is the agri-
cultural contracting business (cus-
tom operators as we’d call them 
here) is booming, and those con-
tractors account for 35 to 40 per 
cent — depending on the specific 
country — of all of Deere’s equip-
ment sales in Western Europe. So 
the green brand is making a strong 
pitch for their business.

Deere’s latest marketing effort is 
aimed at allowing machinery own-
ers to accurately predict yearly 
equipment costs. Brand marketers 
think that will appeal primarily to 
contractors who put a lot of hours 
on their machines. As part of this 
new program the company is offer-
ing, Deere is willing to guarantee 
buyers that their 6R, 7R and 8R 
tractors will achieve a target level of 
fuel consumption, or Deere will 
actually cut a cheque to owners for 

the cost of the difference. And, if the 
operator achieves even better fuel 
efficiency than the target level, 
owners will receive an efficiency 
bonus from Deere equal to twice the 
cost of the fuel saved.

“If we don’t meet it, we pay you 
back,” explained Höglmeier. “We 
measure it with our telematics. Fuel 
represents 50 per cent of contrac-
tors’ costs.”

Although fuel is a major expense, 
keeping machines rolling is the big-
gest concern for both farmers and 
contractors, according to Deere’s 
research.

“Arable farmers aren’t so much 
focused on fuel,” Höglmeier said. 
“They focus on uptime.”

To deal with that concern, Deere 
is offering a second guarantee pro-
gram that deals with uptime. To 
include tractors in it, buyers will 
need to opt for a full maintenance 
contract. As part of it mechanics 
will come to the farm to make peri-
odic inspections to keep machines 
going.

“Dealers are doing in-field visits 
optimizing our machines,” added 
Höglmeier.

If a tractor does go down, the 
dealer will have to provide owners 
with a back-up replacement to keep 
farm operations going.

Deere claims its engineers have 
done so much testing on individual 
components, that they can predict 
the typical lifecycle of many differ-
ent parts. Customers who buy the 
service agreement will see local 
dealership mechanics coming out to 
replace parts based on that sched-
ule, even if they’re still working.

“We can predict part life and 
replace them just before they fail,” 
said Lanschied. “We’ve tested this a 
lot so we can be sure we’re not 
replacing parts for no reason.”

There’s no official word yet on 
whether Deere will bring this con-
cept to North America. But the U.S. 
farm show season is just about to 
start, and that is where a major 
announcement like that would be 
made. So stay tuned.   GN

Scott Garvey is machinery editor for 
Grainews. Contact him at Scott.Garvey@
fbcpublishing.com.
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STORAGE SYSTEMS FOR  THE  WORLD’S  
MOST VALUABLE RESOURCES

888.WESTEEL (937.8335)  |  info@westeel.com  |  westeel.com

QUALITY  TOP  TO BOTTOM

ADVANCED CONTINUOUS
ROOF ANGLE 24" - 36" WIDE  

FILL CAP
WITH REMOTE
OPENER

4" WIDE
CORRUGATION
WITH G115
GALVANIZED 
STEEL

VARIABLE
SECTION
STIFFENERS
(VSS)

CONTINUOUS
BOTTOM
RING ANGLE

LOCK-N-LOAD
FLOOR 
SYSTEM

15" ROUND
GALVANIZED  
ROOF VENTS

SPIRAL
STAIRCASE

WALK-IN-DOOR

EASYFLOW2
U-TROUGH

UNLOAD
SYSTEM

John Deere offers performance guarantees in Europe
Maintenance agreements help owners in Europe stabilize machinery costs

“

Product manager for combines in Europe, Carston Heftig, says Deere’s T560 
5-walker combine is the brand’s bestseller with European contractors.
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The sign (written in German) above John Deere’s exhibit at Agritechnica in 
Germany in November reads, “More affordable, guaranteed.”

Thomas Höglmeier explains Deere’s 
new maintenance and operating cost 
guarantee that is aimed primarily at 
custom operators in Europe.

This German sign announces the 
fuel-cost guarantee program, 
promising owners a money-back 
guarantee.
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Stay on top of what’s new 
with all your favourite brands!

Sign up for E-Quip enews for FREE today and get 
the inside scoop on the latest ag machinery and 
equipment right in your inbox every week!

Ag equipment enthusiasts will love E-Quip enews! 
TO Sign up FOR FREE TOday! ViSiT:
freefarmnews.com/#agd

E-Quip enews features the 
latest stories and videos from 
veteran Grainews machinery 
editor, Scott Garvey.  
Scott dives deep into the 
latest ag innovations, 
interviewing company reps 
and showing equipment up 
close and in action.

E-Quip enews also features 
AgDealerTV equipment 
videos with host Spencer 
Myers. Spencer takes a 
close look at a wide range of 
cutting-edge ag machinery 
and technologies that  
benefit producers on  
and off the field.

EXpERiEnCE MaTTERS

By Leeann Minogue 

T he Italy-based Trelleborg 
may not be the first company 
Western Canadian farmers 

think of when it comes to tractor 
tires. However, Trelleborg’s subsid-
iary, Mitas (based in the Czech 
Republic), is a major tire supplier to 
John Deere, Case New Holland and 
AGCO and has opened two U.S. fac-
tories.

Overall, Trelleborg bills itself as 
the “world leader in engineered 
polymer solutions that seal, damp 
and protect critical applications in 
demanding environments.” Tire 
manufacturing is just one of the 
company’s business areas. This 
area, Trelleborg wheel systems, is 
led by Paolo Pompei. Tires for agri-
cultural use make up more than 70 
per cent of Pompei’s business.

In the tire business, Pompei said 
at Agritechnica in Hanover, Ger-
many in November, “what is really 

making Trelleborg a different player 
than any other competitors in our 
industry is really our manufactur-
ing footprint. We have 17 factories 
producing our tires and wheels, 
located on three continents.”

“We don’t believe you are able to 
support the local markets if you 
don’t have a local presence in terms 
of manufacturing facilities,” Pom-
pei said. Trelleborg has factories in 
Iowa and South Carolina. While 
North America is the biggest agri-
cultural market in the world, Pom-
pei said, “Europe is really advanced 
compared to the United States 
when we talk about tire technol-
ogy.” 

New PNeuTrac Tires

Piero Mancinelli, Trelleborg’s R&D 
director agriculture and forestry 
tires, referred to Trelleborg’s new 
PneuTrac tires as “tracks on 
wheels.” Pneutrac is a hybrid solu-
tion that merges track technology 
with radial tires.

Trelleborg’s press kit says, “Trac-
tors equipped with PneuTrac are on 
average 20 per cent lighter than 
conventional tracks with less stress 
on soil.” As well as the lighter load, 
Mancinelli said, “It is also impor-
tant to consider the time that the 
load is acting. And on a track solu-
tion it is much longer time.”

PneuTrac tires’ sidewalls feature 
new CupWheel technology. The 
Omega design of the sidewall 
(named for the shape of the Greek 
symbol Ω), Trelleborg says, “helps 
the tire carcass to sustain load, 
simultaneously providing flexibility 
and an extra-wide footprint at very 
low pressure, resulting in very low 
soil compaction.” 

While conventional track lugs are 
most efficient near the rear, Pneu-
Trac “gives lug efficiency for the 
entire length of its footprint,” the 
company says.

“Also,” Mancinelli said, “we 
introduced inter-lug terraces to add 
self-cleaning performance.” 

Trelleborg says PneuTrac tires 
offer lateral stability similar to a 
track solution. These tires were 
developed specifically for orchards 
and vineyards where steep terrain is 
common, roots and vines can be 
delicate and rows are typically nar-
row.

At the German press conference, 
Mancinelli  pronounced the “P” in 
“Pneutrac,” (and also the “n”). 
That’s something you probably 
won’t hear in the North American 
market.

coNNecTTire

Low tire pressure helps to reduce soil 
compaction. But how low can your 
tire pressure go without increasing 
slippage, affecting tire performance, 
or compromising efficiency? That 
will depend on soil, humidity, tem-
perature, operation and tire configu-
ration.

Trelleborg wants to help farmers 
find the point where they can effi-
ciently minimize tire pressure using 

Trelleborg tires: tracks, tech and tailor-made
Italy-based Trelleborg execs announced new tire products at Agritechnica

This tire has been customized with 
Trelleborg’s new YourTire feature. 
Blunk, the company featured on this 
tire, is a German agricultural 
contracting firm.
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DEPENDABLE. FUNCTIONAL.

RELIABLE.
At every step, Convey–All’s seed tenders,
conveyors, and bulk systems deliver.

Phone: (800) 418-9461 Email: conveyors@convey-all.com
www.convey-all.com

INNOVATIVE QUALITY
SOLUTIONS

Commercial Seed Tenders

Transloader Tube Conveyors

Phone: (800) 418-9461 Email: conveyors@convey-all.comINNOVATIVE QUALITY

Transloader Tube Conveyors

BTS Seed Tenders

SmartConnect sensors. Two sensors 
on each wheel transmit information 
on slippage, temperature and speed 
straight to the cab via wireless and 
Bluetooth technology. When slip-
page increases between the tire and 
the rim, an alarm is sent to the cab. 
“With this information,” said Man-
canelli, “the farmer can of course 
react by changing the speed or 
changing the depth of the plowing 
operation.”

Farmers can reduce speed when 
tires start to slip, but many would 
prefer to increase tire pressure 
instead. While that feature’s not 
available in Trelleborg tires now, 
Mancenelli said, “that is the direc-
tion.” In the future, he said, “smart 
tires will be positioned at a different 
level of performance,” and targeted 
to different customers at different 
price points. 

GPS capability is also built into 
the sensors, which, Trelleborg says, 
can help protect the machine against 
theft. 

“We have to start to look at the tire 
like a sort of big sensor,” Mancanelli 
said, “because the tire is the connec-
tion between the performance of the 
tractor and the needs of the terrain.”

YourTire

The third new development Trelle-
borg brought to the stage at Agri-
technica was more about packaging 
than performance. With YourTire, 
Trelleborg offers customers an 
opportunity to customize their new 
tires with their name, using an on-
line order form. 

This is important, said Lorenzo 
Ciferri, Trelleborg’s VP of marketing 
and communications, because tires 
are “one of the more visible elments 
of the tractors while they’re per-
forming operations in the field.” For 
farmers, he says, this is the “emo-
tional component.”   GN

Leeann Minogue is the editor of Grainews.

PneuTrac tires offer users a blend of radial tire and track technology.
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Farmers can 
reduce speed 
when tires start 
to slip, but many 
would prefer 
to increase tire 
pressure instead

T relleborg offers four brands for four different market segments. Paolo Pompei, business area 
president of Trelleborg Wheel Systems, said this structure provides “one-stop shopping for our 
customers.” This also allows the company to reach premium customers with special needs and 

larger budgets while also offering products for budget-conscious buyers with more basic needs.
Trelleborg tires are the company’s premium tires, “delivering higher performance than a standard 

tire,” Pompei said. Marketing for these tires is based on tire innovation and performance.
Mitas tires, Pompei said, are “supporting everyday market needs.” These products are marketed 

based on their quality and reliability. 
Maximo and Cultor tires are Trelleborg’s budget brands, designed for the price-competitive markets 

and sold with minimum service support. (Maximo tires are not sold in the North American market.)   GN

Leeann Minogue

Different brands for different fans
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By Brian Kirkpatrick

In the beginning the harvester 
thresher or combine as it came 
to be known was strictly “pull 

type” — and pulling was hard. It’s 
generally believed the Holt Com-
pany of Stockton, California, sold 
the first commercial combine in 
North America in 1886. It was a 
14-foot cut, ground drive 
machine pulled by up to 14 horses. 
The market was the wheat grow-
ing area of northern California 
and Washington State. Holt made 
several machines including at 
least one with a 50-foot table 
pulled by 40 horses. He also pio-
neered the “hillside combine,” 
which although made of wood 
had main wheels that could be 
raised or lowered while moving to 
keep the threshing body level. 

The Holt combine continued to 
evolve until sold to John Deere in 
1936. (The brilliant inventor Benja-
min Holt also pioneered early 
crawler tractors, and is the person 
behind today’s Caterpillar brand 
crawlers.) There was a Canadian 
Holt Company but there is no public 
record of their sales in Canada.

The harvester evolution began in 
earnest with the manpower short-
age created by the First World War 
and got the attention of harvesting 
leaders like International Harvester. 
The experimental development of 

an IHC Harvester Thresher began 
with a horse drawn, ground drive, 
straight cut machine in 1913. 

By 1915 the Deering Number 1 had 
taken shape and was available for 
sale. In the 1916 crop year, the 
McCormick Number 2, which fea-
tured the newly invented straw 
walkers, joined it. Both were nine-
foot machines but could be 
extended to 12 feet if enough horses 
were available to power the “bull 
wheel” ground drive.

By 1925 tractor-drawn combines 
with engine drives were available, 
though horse hitches were still 
common. In the early 1930s power 
take off drives were featured and 
rubber tires were starting to appear, 
but due to the severe drought and 
depression of the “Dirty Thirties” 
there was limited demand in West-
ern Canada. In 1935 a modern, new 
IHC Number 22 was introduced. 
There is a well-preserved example 
with PTO drive and rubber tires in 

the Country Heritage Park near 
Milton, Ontario.

the first on-farM

For many Canadian farms the first 
combine was a small, tractor-
drawn, engine-powered four- to 
eight-foot machine, and the 1930s 
and early 1940s saw a proliferation 
of these. The most common were IH 
models 42- 52- 62-64, JD 12A-25-
30, MH Clipper, Case A6, or AC All-
crop, but smaller companies like 

MM, Oliver, Cockshutt and Ford 
(Dearborn) also had entries as farm-
ers decided to take full control of 
their grain harvesting and not rely 
on their turn in the threshing ring. 
The tractor driver could operate all 
of these small combines, and the 
limited capacity meant that small 
trucks and/or grain wagons could 
keep up. 

Some western farms had bigger 
pull-type combines, which involved 
a second person to operate the com-

The era of pull-type combines  Part 1
Grainews looks back at the evolution of today’s combine, from 1886 to 1991

This series of early Holt combine images was supplied courtesy of Caterpillar Inc.
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WE STILL USE 
OUR FIRST 
MERIDIAN BINS 
FROM 1975- 
THEY WILL LAST 
FOREVER.”
-Lorne Hamblin, Redview Farms Ltd.

WE STILL USE “

Find your nearest dealer at 

meridianmfg.com/locator/
meridianmfg.com

 
®

YOU COULD 

WIN!

Grain, Seed, Feed and Fertilizer– for all the high value products you store on your farm there’s a Meridian 
Smoothwall Bin. Locally made, our Smoothwall Bins are available in up to 10,000 bushel capacity and are built 
to last for generations. To hear what more customers like Lorne have to say about Meridian products, visit 
MeridianMFG.com/testimonials.

RECEIVE A FREE MERIDIAN HAT!
Visit MeridianMfg.com/ProudandProven and claim a free special edition Meridian hat. Plus, 
enter to win a Meridian Smoothwall Bin! Full contest details online. Entry Deadline is 01/28/2018

© 2018 Meridian Manufacturing Inc.  Registered Trademarks Used Under License.  (01/2018)

bine from a raised platform over-
looking the feeder house. This was 
often the “senior” person who car-
ried over from being the stationary 
“thresher man.” 

In Western Canada swathers and 
windrow pick up attachments were 
common to allow dry down of weed 
growth. Prairie farmers were also 
leaders in creating demand for 
larger combines such as the IH 31T 
or 31RD (spike tooth or rasp bar cyl-
inder) or the JD-Holt-inspired 17 or 
36B (gravity dump and front opera-
tor platform or auger and over the 
feeder house operator position).

In the case of our family farm in 
southern Manitoba, the first com-
bine was a 1940 JD number 17 on 
steel wheels. It had a 16-foot header 
cut down to 12 feet and a drum pick 
up. A six-cylinder Hercules engine 
located over the single front wheel 
powered it. The exhaust pipe and 
clean air intake extended up past the 
front of the operator’s deck. The 
engine ran a bit better in the cool of 
evening, so the tractor driver could 
step up a half mile an hour, the grain 
rattled down from the clean grain 
elevator, the exhaust pipe glowed 
red and life was good. Getting ready 
in the morning was less fun with 
over 100 grease fittings plus chains 
to tighten and sometimes cylinder 
teeth to straighten. A 1948 model 
with rubber tires and a few sealed 
bearings replaced the old model 17.

The transition from threshing to 
combining was hard for many mixed 
farmers, who had beef cattle and 
were embracing the new “loose 
housing” concept. The idea of no 
straw stack to provide shelter in 
winter and no straw for the cows to 
munch on during long winter nights 
was cause for concern. This was the 
case on our farm, so my dad and the 
local blacksmith designed and built 
a conveyor system to replace the 
combine straw spreader. The straw 
was delivered to a trailer-mounted 
forage box, which took it to the cat-
tle yard where it was blown into a 
pile with a portable blower made 
from that part of a salvage threshing 
machine. It was a lot of work but 
still far less than the threshing gang.

The 1940s and the Second World 
War saw the beginning of major 
changes to crop harvesting in West-
ern Canada. I hope to share some of 
that story with you in a future issue 
of Grainews.   GN

Brian Kirkpatrick is an International 
Harvester historian and co-author of “A 
History and Memories of International 
Harvester Canada 1903-1985,” which is 
currently available for $34.95 by phoning 
1.888.571.2665 or online at www.
volumesdirect.com. He welcomes your 
comments at jkirkpatrick@cogeco.ca.

By 1925 tractor-
drawn combines 
with engine drives 
were available, 
though horse 
hitches were  
still common
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     ATTENTION LIVESTOCK OPERATORS

Expected livestock traceability regulatory amendments will require livestock operations, 
where animals are loaded and unloaded, to register and identify their premises with their 
local provincial or territorial government premises registry.

Livestock operators can PREPARE in two easy steps

1.   Contact your local premises registry with your legal land description  
       to confirm or acquire a premises identification (PID) number for your livestock site

2.   Contact Canadian Cattle Identification Agency to confirm or  
       acquire a Canadian Livestock Tracking System database account, and enter your  
       valid PID into it, by toll-free telephone 1-877-909-2333 or email info@canadaid.ca

FIND your local PREMISES REGISTRY

BRITISH COLUMBIA:   1-888-221-7141

ALBERTA:   310-FARM (3276)

SASKATCHEWAN:   1-866-457-2377

MANITOBA:   1-204-945-7684

ONTARIO:   1-855-697-7743

QUEBEC:   1-866-270-4319

NEW BRUNSWICK:   1-506-453-2109

NOVA SCOTIA:   1-800-279-0825

PRINCE EDWARD ISLAND:   1-866-PEI-FARM 

NEWFOUNDLAND & LABRADOR:    1-709-637-2088

YUKON:   1-867-667-3043

By Scott Garvey

A re you a Case IH or New 
Holland guy or gal through 
and through? If so, it’s now 

possible to extend your favourite 

brand colour right down to a new 
Ram pickup truck.

Ram’s new Harvest Edition 1500, 
2500 and 3500 models will be avail-
able with authentic farm equip-
ment colours from those two 
brands. But that’s not too surpris-
ing. Ram trucks, Case IH and New 
Holland are all part of the of FCA 
Global (Fiat) conglomerate. So it all 
amounts to a bit of cross promotion 
for the company. But as Jerry Sein-
feld might say, “Not that there’s 
anything wrong with that.” (You 
have to have been a fan of his show 
from the 1990s to get the meaning 
of that reference.)

What other options do you get 
with the Harvest Edition trucks, 
which debuted early this fall? 
There are quite a few, as it turns 
out.

The Harvest Edition is available 
in all four-door Quad, Crew and 
Mega Cab configurations, all box 
lengths and all powertrains, 
including 5.7-liter HEMI V8, 6.4-
liter HEMI V8 and 6.7-liter Cum-
mins turbo diesel.

The company says the trucks 
are decked out in features that 
help make them better work 
trucks and more capable on rough 
country roads. That includes a 
ride-height increase of about one 
inch on the 1500 along with 
aggressive on/off-road tires. All 
the models get a “premium exte-
rior appearance package.” There 
are things like tubular side steps 
and a sprayed-in box liner. And, of 
course, the options list goes on 
and on.

If you like the features on the 
Harvest Edition Rams, but can’t 
bring yourself to drive one with a 
colour from “one of those brands”, 
the trucks can also be ordered in 
Bright White or Brilliant Black, so 
they won’t clash with the green, 
yellow or other shade of red equip-
ment parked in the farmyard.   GN

Scott Garvey is machinery editor for 
Grainews. Contact him at Scott.Garvey@
fbcpublishing.com.

Ram offers colour-
matched pickups
Harvest Edition models available in 
Case IH red or New Holland blue livery

Ram 1500, 2500 and 3500 pickups are now available with authentic New Holland and Case IH brand exterior body colours.
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Ram’s new 
Harvest Edition 
1500, 2500 and 
3500 models will 
be available with 
authentic farm 
equipment colours 
from those  
two brands
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MARKET INFLUENCES

U.S. tax cuts will increase beef demand
Consumers will have more disposable income, leading to more spending

BY GERALD KLASSEN

I’ve received many inquiries over 
the past couple of months regarding 
the potential effects of U.S. corporate 
and personal tax cuts on beef demand. 
I know most producers focus on cattle 
inventory numbers and cattle-on-
feed reports, but old-time cattle pro-
ducers often remind me that focusing 
on demand is the secret to long-term 
success in the cattle business.

I’ve mentioned in previous articles 
that a one per cent increase in con-
sumer spending results in a one per 
cent increase in beef demand. Under 
the new tax structure, which is 
expected to take effect in late Febru-
ary, a family of four making a com-
bined income around $75,000 will 
take home additional $2,244 per year. 
A family making $175,000 will have a 
tax saving of $3,095. This is fairly sig-
nificant and that’s why this bill is such 
a historical landmark

The U.S. and Canadian economies 
have been in the later part of the 
expansionary phase of the business 
cycle for some time. (For those pro-
ducers who are a bit rusty on their 
economic terms, the business cycle 

has four main phases: contraction, 
trough, expansion and peak).

STRONG CONSUMER 
CONFIDENCE

Consumer confidence is near his-
torical highs and unemployment 
levels are near historical lows. The 
economic environment over the 
next two years will include rising 
interest rates, stronger inflationary 
pressures and lower taxes. So how 
does the cattle market behave when 
consumer incomes increase and 
what are the potential effects of the 
“Trump tax cuts” on overall beef 
demand?

I’ll start with a history lesson to 
clearly explain how the cattle market 
behaves when consumer incomes 
increase. The Monthly Live Cattle 
Futures chart shows two examples of 
expansionary phases of the U.S. econ-
omy. Each example shows the abso-
lute low of the trough phase and the 
optimal point of the peak phase when 
the economy was running at full 
capacity. The first case is from 
November 1970 to November of 1973 
when prices moved from $28 to $54. 
Prices nearly doubled in this three-
year period.

The next major economic expan-
sion was from March of 1975 to Jan of 
1980. Prices moved from a low of $41 
to a high of $77. This reflects an 87 
per cent increase in price from low to 
the high. In 1974 prior to the reces-
sion, interest rates were at 10 to 12 per 
cent and by 1976, interest rates 
dropped to about five per cent during 

the trough phase. We all know how 
interest rates reached record highs of 
20 per cent in the early 80s, to stall 
out the economy and slow consumer 
spending.

I haven’t shown our last recession, 
which should still be fresh in every-
one’s mind. The absolute price low of 
the recession was in the first half of 

2009 when the futures dipped to $81. 
The futures market made all-time 
highs near $172 in October of 2014. 
The market has faded since the 2014 
highs, but economy has another gear 
with the forthcoming tax changes.

Continued on Page 34 

PASTURE MANAGEMENT

By Sean McGrath

We do some apparently 
strange things on our 
operation. We are short 

on cropland and long on native 
rangeland in our resource mix, so 
we run smaller cows and calve later 
than many of our neighbours. We 
also try to extend our grazing sea-
son, particularly the grass compo-
nent, for as long as is humanly or 
cowly possible. This creates some 
management considerations many 
other operations may not have, 
and it means I get to do a lot of rid-
ing through November, December 
and often into January.

The other day a neighbour made 
a comment about grazing in the 
winter, to the effect that “you have 
to have grass to do that!” This is 
not the first time I have heard this 
comment, but it always gives me 
pause. I agree with the sentiment 
completely. It is definitely not pos-
sible to extend the grazing season 
if there is nothing to graze, but the 
growing of grass is not the extreme 
secret that some folks seem to 
think it is. I appreciate there are a 
lot of variables that go into plant 
growth, but it is interesting to me 
that some fencelines that have the 
same rainfall, sunlight and frost-
free growing degree days can have 
such markedly different levels of 
grass growth on either side of the 
fence.

YOU NEED TO PLAN FOR IT

Grass comes from a plan. Grass may 
be one of the most important food 
crops in the world. We often do not 
think about it, but as a human race 
we have become incredibly good at 
growing grass. Wheat and rice are 
both very important grasses to the 
human race, not to mention corn. 
We often don’t think of these types 
of crops as being grass, but as a sim-
plified system they provide some 
useful reflections for how to grow 
grass in a pasture setting.

1.  Realize grass is the crop and it 
has the same goal as I do

In terms of grazing livestock or 
planting a wheat crop, it is good to 
know that the goal of the crop and 
the cropper are compatible. The 
grass wants to grow and I want it to 
grow. Sometimes we can become 
cow-centric in our approach and 
miss looking at the grass, which is 
the actual crop we are growing. Cat-
tle are just the way we harvest that 
crop. If you doubt cows are the har-
vester and not the crop, note in 
many cases we can also harvest 
grass with a set of haying equip-
ment.

2.  Growth takes nutrition
It doesn’t matter what it is, grass 
or a teenager, nutrition is required 
for growth. In a monoculture crop 
such as wheat, we will often add 
inorganic nutrients in the form of 
fertilizer. This is an option for 

pastures as well. However we also 
have another option of adding 
nitrogen fixers into the pasture 
complex. This includes things 
such as clover, alfalfa, vetches and 
other types of nitrogen-fixing 
plants. Every time we add another 
species to our pasture mix, it 
increases the complexity, durabil-
ity and flexibility of our pasture, 
but it also adds another layer to 
the management of that pasture. 
Imagine trying to manage your 
wheat crop if you seeded every 
other row to canola, or had wheat 
every third row, with peas and 
canola spread through the 
remaining rows.

3. Rest
Adequate rest (non-grazing peri-
ods during the growing season) is 
by far the most important and most 
neglected part of growing grass. 
Agronomically, water is the most 
limiting nutrient in most of West-
ern Canada, but in terms of pasture 
growth lack of rest is by far the big-
gest limitation on production that I 
see in my travels. Back to our wheat 
analogy — it is unlikely that you 
will see your grain-farming neigh-
bour out swathing his six-inch 
high, recently germinated wheat 
crop. It is also unlikely you will see 
him swathing it again a week or a 
month later. In fact, if that crop 

were swathed weekly all summer, 
we would have no expectation it 
would ever produce a 70-bushel 
crop of wheat. Yet, this is exactly 
what we are expecting of a pasture 
when we put a few animals on a lot 
of acres and let them harvest it 
repeatedly over an entire growing 
season. In order for grass to grow 
and produce leaves for photosyn-
thesis, we have to give it a break, 
time to recover and rejuvenate 
itself.

There is a lot more to growing 
quality and abundant pastures 
than just these three points, but 
they are a good start to figuring 
out a plan. I don’t think too many 
grain producers start planting 
anymore without a soil test, bud-
get and something of a plan for 
how they are going to grow and 
market that crop. Pastures should 
be no different. We are extremely 
fortunate in our resource base at 
home, but we also plan around 
that resource base so we have 
grass and can maintain grazing for 
a long time. In the next couple of 
articles, we will talk a bit about 
what the elements of a grazing 
plan and the practical application 
of that plan might look like.   GN

Sean McGrath is a rancher and 
consultant from Vermilion, Alta. He can 
be reached at sean@ranchingsystems.
com or (780)853-9673. For additional 
information visit www.ranchingsystems.
com.

Where does grass come from?
Aside from the obvious answer, it is important to have a grazing plan

It takes more than water and sunshine to grow grass — you need to 
also plan for it. 
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Canada’s Forage Innovators
Annual, Perennial & High Energy Grasses & Cover Crop Forage Seed Blends 

Year Round Forage & Grazing Solutions

Early Booking 

Discount Available

“This year has been really dry with only 1/3 
of normal rain, so we’re very happy with the 
volume and the quality of the forage yield.”

“As grass-finished producers, we are excited 
to experience the quality and performance 
benefits of using nutrient-dense grazing 
varieties from Union Forage.”

Jonathan & Stefan Bouw, 
Edie Creek Angus,Dugald, Manitoba.

Facts:

•   Seeded Union Forage Ultimate Mix 
with Haymaker Oats, Fababeans and 
Sunflowers on May 22, 2017

•   Silaged 6 tonnes/acre in mid July

•   Baled .75 tonnes/acre in late August

•   Turned out 100 cow/calf pairs for late 
season grazing in October/November

Canada’s Forage Innovators
Annual, Perennial & High Energy Grasses & Cover Crop Forage Seed Blends 

Year Round Forage & Grazing Solutions

“This year has been really dry with only 1/3 
of normal rain, so we’re very happy with the 
volume and the quality of the forage yield.”

“As grass-finished producers, we are excited 
to experience the quality and performance 
benefits of using nutrient-dense grazing 
varieties from Union Forage.”

Jonathan & Stefan Bouw, 
Edie Creek Angus,Dugald, Manitoba.

My name is Jill Moore and I have a cow/calf 
operation near Bentley, Alberta with my 

children, Joe and Ruth. I planted annual mixes for 
both grazing and silage, to improve soil health 

and increase grazing days.  I learned a lot 
and will definitely do it again.  Graeme 

and Ben are absolutely great when it comes 
to customer service and helping right from the busy 
planting season, the gazing season, right through to 
taking crops off.  There will be a lot to learn in the 
coming years about various mixes across western 

Canada, and these guys spend 
the time to learn what’s working 
and what isn’t. I look forward to 
working with Union Forage in the 
years to come!

Jill Moore with her children, 
Joe and Ruth.

Partnering with World Leaders in Forage Breeding
Ben Stuart 780-888-7303
Graeme Finn 403-312-2240
Roger Meyers 306-221-1558
Brent Difley P.Ag 587-226-9255

See our videos on line at:
www.unionforage.com

Herd HealtH

T here have been many ways 
discussed among both dairy 
and beef producers regarding 

the best way to stimulate a weak calf 
that doesn’t want to breathe.

With calving season just around the 
corner, certainly for many purebred 
producers, this is a good time to share 
techniques and get the calving area 
supplied. My experience has found 
what works and what doesn’t, and 
revealed procedures that are worth 
doing and others that are a waste of 
time. None require a lot of expense, 
but saving one extra calf these days 
converts into dollars down the line, 
not to mention it is doing the right 
thing. The rewards can feel very good.

There are very many reasons calves 
come out slow and weak. Recognizing 
these conditions could give you a 
heads-up. Every time you give assis-
tance for either fetal oversize and a 
harder pull or a malpresentation, one 
must be aware that time is running 
out. Delivering a weaker, barely alive 
calf is a definite possibility.

Other instances when calving 
assistance may be needed include 

where the cow has been sick and lost 
weight or there has been some abnor-
mality during pregnancy. Remember 
— a cow losing body condition in late 
pregnancy could be carrying twins. 
After any assisted calving, it is good to 
carefully examine the uterus for either 
tears or another calf. If you find 
another calf, assist in its delivery 
immediately.

 
reSUSCItatION MeaSUreS

There are several forms of resuscita-
tion that can make it easier to establish 
breathing with the calf. Often, espe-
cially if you see there is a strong heart-
beat, you must establish breathing and 
get oxygenation to the blood. One 
thing we know for sure is the old often-
tried trick of hanging calves upside 
down to get fluid out does no good. In 
fact, it does harm as all the organs push 
down by gravity on the chest, actually 
making it much more difficult to 
breathe. The fluid that does come out 
is generally draining out from the 
stomachs (rumen).

You are much better to get the calf 
in a sitting-up, frog-legged position 
so both lungs can get air equally simi-
lar to what would happen in a standing 
calf. Extend the neck forward to open 
the airways and then go to work with 
the following measures.

Any large amounts of mucous 

around the mouth should be wiped 
away. There are some good calf resus-
citators out there that simply bathe 
the area in extra oxygen — that helps if 
breathing is not strong. Some devices 
even provide suction as well.

Mouth-to-mouth (human-to-ani-
mal) resuscitation pretty much does 
nothing as the air simply goes down 
the esophagus and inflates the stom-
ach. It doesn’t get into the lungs where 
it needs to go. It is better, if breathing 
is slow with a stronger heartbeat, to 
stimulate breathing by either sticking 
a straw up the nostril, or to pour cold 
water or snow in the ear to essentially 
irritate the calf and get him going.

Try the straw next time on a normal 
calving and see the quick response you 
get. If there is no response from the 
weak calf, it is in trouble. The only 
thing I have found that has worked is a 
respiratory stimulant. This used to be 
Dopram but goes under different trade 
names (Respisure) and is harder to 
come by. Your veterinarian can look 
for respiratory stimulants. It will 
require a prescription it as may only be 
approved for other species. In order 
for these products to be useful they 
must be close by in your calving kit 
and readily accessible. Time is of the 
essence for sure, as a few seconds at 
this critical point may make the dif-
ference.

WHat’S CaUSING WeaK 
CalVeS

The need to stimulate calves should be 
the exception in today’s cow-calf 
operations. Calving problems have 
been greatly reduced so unless it is a 
hard calving or there has been a delay 
in getting the calf out, as can occur 
with a full breech birth, resuscitation 
shouldn’t be routine. With hard calv-
ings it sometimes pays to stop pulling 
and let the calf get a few breaths when 
the rib cage is out before you pull the 
tight hips through. The calf may beller 
as they are alive and will feel pain so be 
aware of this response.

If you are getting too many weak 
calves, one must look at several factors 
in the herd management. Is interven-
tion too slow especially in the case of 
heifers? Once the calving process has 
started and regardless whether the 
waterbag has been broken, time is 
a-ticking.

An old misconception with pro-
ducers is they have lots of time if the 
waterbag has not been broken, but 
that simply isn’t true. As a good rule, 
intervention should be initiated if 
within one to 1.5 hours from the onset 
of labour no progress has been made.

With breech births (backwards 
with both back legs ahead) and tor-
sions we know often that time is run-
ning out so it is imperative to be ready 
to stimulate the calf.

With a backward calf presentation, 
once the tail head comes through the 
pelvis the navel is essentially broken 
and the calf tries to start breathing. 
This is where a faster pull from that 
point forward will save calves. That is 
why always assist a backwards calf 
where possible.

Weak calves may be the result of 

nutrition, vitamin and mineral defi-
ciencies or imbalances. We must 
always make sure body condition 
score is good on the cows and heifers. 
They also need to be on a good min-
eral/vitamin program well before 
calving. These deficiencies happen as 
the calf is developing so if a deficiency 
is diagnosed there is no quick fix to get 
the deficiency reversed.

For example, selenium deficiencies 
can lead to the weak calf syndrome 
and iodine deficiencies lead to a goiter 
and weak or dead calves born. 

I have also seen the need to resusci-
tate when the water bag fails to break. 
The calf can drown in essentially a cup 
of fetal fluids. This can happen in too 
quick a birth and the water bag has 
essentially not had enough force on it 
to break. Watch for these cases as well. 
Also, if placenta is starting to come 
first, again time is running out. It may 
already be too late but if there is any 
sign of life get the calf out as quickly as 
possible.

One last word of advice on deliver-
ing a calf and pre-empting the need to 
resuscitate — check the viability of the 
calf by putting fingers in their mouth 
to test the strength of the swallowing 
or gag reflex. If the response is very 
weak you can be sure the calf will be 
sluggish when delivered. Also if the 
calf is overly active and thrashing 
around this could be another sign time 
is running out. They are being oxygen 
deprived and need to be delivered as 
soon as possible. Be ready to apply 
your resuscitation skills.   gn

Roy Lewis is an Alberta-based veterinar-
ian specializing in large-animal practice. 
He is also a part-time technical services 
vet for Merck Animal Health.

Be prepared to resuscitate calves
Depending on the birthing difficulty, time may be running out to get a calf breathing

ANIMAL HEALTH
Roy Lewis

Very simply, in the long run, lower-
ing taxes is the most beneficial for all 
income levels. The closer the econ-
omy is to a free market so that an indi-
vidual can keep more of what he earns, 
the higher the income for all citizens.

The U.S. corporate tax rate stands at 
35 per cent but will be lowered to 21 per 
cent. Secondly, there is currently more 
than US$2 trillion in profits belonging 
to American firms parked in foreign 
subsidiaries. Some news articles have 
it as high as US$2.5 trillion. The new 
dividend tax exemption will save mul-
tinationals from paying U.S. corporate 
tax on foreign profits brought back to 
the U.S. These two factors will result 
in private sector growth unseen in the 
past century. Wages are expected to 
rise three to five per cent over the next 
eight to 12 months. In addition to fam-
ilies taking home a larger percentage 
of their earnings, wages will also rise.

COUld trIGGer INFlatION

The tax cuts could be the key that 
turns on inflation. Consumers spend-
ing will increase on everything (in pro-
portion) from houses to furniture to 
food and travel. Stronger demand for 
goods and services will result in higher 

prices. U.S. short- and medium-term 
lending rates will increase because 
there will be more demand for short- 
and medium-term loans. The Federal 
Reserve has taken a “wait and see” 
approach on raising their short-term 
lending rate but in the latter half of 
2018, I believe they will be reacting to 
recent growth. In the latter half of 2018 
and 2019, interest rates will likely jump 
more than expected. The prime rate at 
major banks will likely be three to four 
per cent above current levels by the 
end of 2019.

It all points to lower personal and 
corporate taxes having the effect of 
increasing disposable income. The 
lower corporate tax structure will 
result in higher wages. Restaurant 
traffic will increase and consumers 
will be able to buy higher-quality food 
products on the retail shelf. By the end 
of 2019, we could see higher interest 
rates put the brakes on consumer 
spending.   gn

Jerry Klassen is manager of the 
Canadian office for Swiss-based grain 
trader GAP SA Grains and Products Ltd. 
With a strong farming background, he is 
also president and founder of Resilient 
Capital, a specialist in commodity futures 
trading and commodity market analysis. 
He can be reached at 204-504-8339.
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By Bruce Derksen

There are many things I have 
learned over the years about 
what makes a good pen 

checker in the feedlot. In my opin-
ion, one of the most important is 
learning about the flight zones of 
cattle. Earlier in my career, I 
believed it was something you 
either understood or didn’t. There 
was no middle ground or actual 
way to learn it. I considered myself 
good at this part of the job and at 
times noticed others were not.

Some pen checkers and barn 
staff just couldn’t seem to figure it 
out, or maybe they just didn’t care 
enough to even think about it. 
They would ride or walk into a 
group of cattle attempting to 
make a sort, and generally cause 
chaos of varying degrees, usually 
ending with an out-of-control 
mini stampede or catching a stray 
hoof somewhere they weren’t 
expecting it. At the time it was 
both frustrating and funny.

The hard part is that every pen 
of animals is different. Just like I 
suppose, every animal species 
would be different. How would 
you handle a pen of deer, or a flock 
of chickens or a forest of slow-
moving sloths? What about a herd 
of cats? It’s the same problem 
with cattle. There are so many 
differences.

Some pens of calves are just 
naturally wilder than others and 
take a special kind of treatment 
when you are moving through 
them. There are so many things to 
consider. Does the animal you are 
approaching see or hear you? Are 
they surrounded by unease? When 
you reach the edge of their flight 
zone, do they bolt up and over 
their friend and neighbour just to 
continue chewing their cud 10 feet 
further away, or do they race into 
the corner of the pen to hide 
behind everyone else? In the past, 
I believed to be a good pen 
checker, you should just know 
these things.

In one instance, during the 
monotony of riding in a semi-
automatic state, I had a thought 
about how livestock flight zones 
could be related to those of peo-
ple. When we are pressured to a 
certain degree, it’s in our nature to 
react. And just like cattle, there 
are always a number of factors. 
Maybe it’s our personalities? 
Maybe it’s our backgrounds and 
previous experiences which have 
tended to shape our responses. 
Are we the type that can with-
stand a large amount of pressure 
to the edges of our comfort zones 
until we explode and bolt away, 
scrambling over our friends, 
coworkers and neighbours, wildly 
searching for buses to toss every-
one under? Maybe we stand and 
lash out with our so-called hooves 
at others when they get too close, 
or race away to hide.

ThinKing changed  
WiTh age

As I grew older and became more 
experienced as a pen checker, my 
thinking on this subject began to 
change. It’s certainly important to 
understand how to manipulate the 
varied flight zones of cattle. We need 
to be able to adapt. I like to think that 
over time, as I accepted this could at 
least be a partially learned skill, I 
became a better pen checker. In a 

strange way, I was giving myself per-
mission to continue building knowl-
edge. Just like in people, things 
change with age and experience. The 
way I handled tough situations or 
outside pressures of life as a teenager 
are not usually the way I do now. It is 
important to learn how to deal with 
the stresses encroaching on our per-
sonal space and lives without run-
ning over, hiding behind, or tossing 
our friends under buses.

I eventually changed my earlier 
premise and came to my own 
decision that just like learning the 
do’s and don’ts of handling live-
stock as it pertains to flight zones 
through age and experience, one 
can become a better person as well 
by the way we respond to events in 
our life. But then again, this is 
only my interpretation and what 
do I really know? Riding around in 
pens of cattle looking for sickness 

and other problems certainly 
doesn’t make me an expert in 
anything. But some days, pen 
checking delivers numerous 
empty hours of riding filling the 
mind with all kinds of things — 
like flight zones.

Maybe it’s something to think 
about anyway? Or not.   GN

Bruce Derksen is a longtime feedlot pen 
checker living in Lacombe, Alberta.  
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BEEF
 Talks Ideas Worth Sharing 

Attend Alberta’s Premier 
Beef Industry Event

Workshops | Tradeshow | Education Sessions 
Networking | Social Functions | Entertainment

February 21-23, 2018
Sheraton Red Deer Hotel

Alberta Beef Industry Conference

BE PART OF THE SCENE & BE SEEN THIS FEBRUARY!

Register now at: www.abiconference.ca 

The Right Honourable:

Stephen Harper, PC
Andrew Ramlo 

Executive Director, Urban Futures
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Flight zones can teach some lessons
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Some calves are injured at 
birth by improper pulling 
methods, says Cody Creel-

man, a veterinarian with Veteri-
nary Agri-Health Services (VAHS) 
in Airdrie, Alta.

Most ranchers know when pre-
paring to pull they should use a dou-
ble half-hitch when placing chains 
on the calf’s legs. The correct setup 
should also include one loop mid-
cannon and the other below the fet-
lock joint. But some people don’t 
understand where the chain should 
be, between those two points, says 
Creelman, who is part of a five-vet-
erinarian beef cattle practice.

“The chain should be on top of 
the leg, in the 12 o’clock position if 
the calf is coming normally,” he 
says. “This applies most of the force 
and stress along the strongest part 
(and proper angle) of the leg bone. 
This is much better than having it 
underneath or to one side of the leg. 
Having the chain on top of the leg 
provides the most leverage when 
doing a forced extraction, but also is 
safest for the calf, to prevent injury 
to the leg.”

He says even getting only one loop 
around the leg when first applying 
chains will work. The calf’s legs are 
still inside the cow and you don’t 
have much room to work. After the 
legs are coming into the birth canal 
you will have more room to reposi-
tion the chains, before you put a lot 
of force on the calf. Always apply the 
double half hitch before you use a 
calf jack, he says.

ALSO BE WATCHING

Other positions to watch for include 
making sure the calf’s elbows are 
through the pelvis before applying 
much force. They may hang up and 
make extraction difficult or impos-
sible.

“Pull on each leg individually 
until the elbow comes through,” 
says Creelman. “You can often feel/
hear a pop as it comes through and 
the leg is finally straight. Then you 
can put equal pressure on both legs 
as you pull the calf. Head position is 
something else to keep track of. 
Make sure it is actually starting 
through the birth canal and not 
turning off to one side.”

When using a calf jack, always be 
aware that the amount of force you 
can apply is far greater than what 
can be applied by human strength. 

“A calf jack can easily apply as 
much force as four strong men, 

which is too much — and can cause 
a lot of damage to the cow and calf if 
not appropriately applied,” says 
Creelman. “And we never want to 
hear the horror stories of hooking a 
quad or tractor to those chains. If 
that much force is required, we need 
a different kind of intervention, 
such as a Caesarean section or a 
fetotomy (cutting the calf into 
pieces to bring out, if the calf is 
already dead).”

Timing and knowing when to 
intervene are also important. 

“When the cow is in second stage 
labour, with forced abdominal con-
tractions, the general rule of thumb 
is if she is not progressing within an 
hour, intervention/assistance is 
needed,” Creelman says. 

Check to see if the calf is coming 
normally, or identify the problem 
and correct it. “Don’t let it go too 
long. It’s also important to know 
when to request help from your vet-
erinarian. Our standard rule of 
thumb is that if you are unable to 
make progress with your interven-

tion within 20 minutes, it may 
require a different intervention.”

Don’t wait too long to make that 
decision to call your veterinarian. It 
may take a while for him/her to get 
to your place. The best success 
comes with early intervention 
rather than waiting too long.

An oversized calf is the most 
common cause of dystocia, says 
Creelman.

“Rule of thumb that I use to 
determine if the calf is too large to 
come out include seeing if the legs 
are crossing. This usually means the 
calf is wide in the shoulders and 
may be too wide to come through. 
Also, if you are having trouble with 
the head going back or off to the side 
and not coming into the birth canal, 
this may mean the calf is too large.” 

If the head is starting to enter the 
birth canal but is too large, it stops 
there and you can’t put your fingers 
over the forehead — there’s no room 
to force your fingers between the 
forehead and the cow’s pelvis. 
When in doubt, call your veterinar-
ian. A Caesarean might be neces-
sary but you’ll end up with a live 
calf.   GN

Heather Smith Thomas is a longtime 
Grainews columnist who ranches with 
her husband Lynn near Salmon, Idaho. 
Contact her at 208-756-2841.

A s a dairy nutritionist I’ve 
noticed a new trend among 
dairy farmers in the last few 

years in feeding and management of 
their dry cows.

The line between a faraway dry cow 
and close-up dry cow has faded and 
producers are feeding much more 
nutrient-packed rations to them than 
we used to. I am not saying that this 
trend is necessarily a bad thing, but I 
feel faraway dry cows still have their 
own special nutrient needs compared 
to close-up dry cows, which should 
be recognized and managed for opti-
mum milk production later-on in the 
lactation barn.

I believe that a successful faraway 
dry cow nutrition and management 
period parallels four objectives: 
1.  Post-lactation udder goes through 

a period of rejuvenation, 
2.  Rumen rebounds by repairing tis-

sue lining and muscle tone com-
promised by consuming high-
starch diets, 

3.  Internal organs such as the liver 
damaged by metabolic digestive 
problems (ketosis and fatty liver 
syndrome) is also repaired, and 

4.   Immune function is built back up. 
All of this should happen within a 

60-day total dry cow period, which is 
still a common practice; 40 days for 
faraway cows and about 20 pre-lacta-
tion days for the close-up animals.

I realized that some dairy special-
ists say that dairy lactation cows 
really don’t need a 60-day dry cow 
period to prepare for lactation. They 
point out that many high milk-pro-
ducing cows produce significant 
amounts of milk during the latter part 
of their lactation and it would be of 
greater economic benefit to allow 
additional days of lactation rather 
than dry them off on a man-made 
schedule.

Aside from the duration of a proper 
dry cow period, which should include 
40 faraway dry days, the nutrition of 
faraway dry cows is also very impor-
tant. The National Research Council 
(NRC) requirements for energy, pro-
tein, minerals and vitamins of the far-
away dry cow are approximately 
80-85 per cent of a lactating cow 
milking 30 litres during later lactation.

A dairy cow taken off the milk line 
should be brought into the non-lac-
tation period with an optimum body 
condition score at around 3.0 -3.5 (1 = 
thin, and 5 = fat) and fed a well-bal-
anced diet based on a maintenance 
plane of nutrition. While it seems 
tempting to build back body condi-

tion on thinner dairy cows, this exer-
cise should be handled back in later 
lactation. 

Similarly, over-conditioned far-
away dry cows should be fed like their 
optimum BCS pen-mates, which 
avoid putting them a “diet” that leads 
to metabolic problems such as ketosis 
and fatty liver syndrome during early 
lactation.

GRASSY HAY IS A GOOD 
CHOICE

With a proper faraway feeding pro-
gram, it is not particularly difficult to 
maintain the dry cow body condition 
of any animal in the dry cow pen. One 
should target dry matter intake at 1.8 
to two per cent or about 11-12 kg (23-
25 lbs.) of dry feed based on a forage 
level of at least 60 per cent of total 
ration dry matter. Most sound recom-
mendations advise that good quality 
bulky feed such as long-stem grassy 
mixed hay is the best choice for far-

away dry cow diets. It should contain 
enough energy and protein to meet 
their essential NRC requirements as 
well as have enough digestible fibre to 
keep the cows’ rumen functioning.

Some research from Penn State 
(2003) suggests that faraway dry cows 
fed these traditional high-forage 
feeds allows the dairy cow’s rumen to 
lose its capacity to digest and absorb 
milk-producing nutrients. This is an 
invisible problem, which makes lac-
tating cows play nutritional “catch-
up” when they are put back on the 
milk-line. Penn State says it might be 
necessary to look at feeding faraway 
dry cows in a different way.

These researchers suggest that far-
away dry cows should be fed limited 
amounts of moderate energy forages 
complimented with non-forage high-
fibre feeds such as soy hulls, cotton-
seed hulls or corn cobs. Known as 
“one-group dry cow diets,” these diets 
can be also be dovetailed into the 

close-up dry cow program, which 
primes dry cows for lactation. Other 
similar diets use a combination of 
corn silage and straw as proposed by 
the University of Illinois achieve 
respective nutritional goals.

Aside from the energy and fibre 
status of these diets, I recommended 
the entire faraway dry cow diet pro-
vide sufficient 14-16 per cent pro-
tein (dm, basis), particularly for first 
lactation cows coming off the milk 
line. I also advocate a well-balanced 
mineral-vitamin pack containing a 
high proportion of chelated/organic 
copper, zinc and selenium as well as 
high levels of Vitamin A, D and E. 
Lastly, 10-20 g per head per day of a 
commercial cultured yeast should be 
included.

Meeting such nutritional needs of 
faraway dry cows doesn’t seem diffi-
cult to me. I have seen a lot of differ-
ent diets put in front of them, given 
the availability to good-quality for-
ages and other feed ingredients. I have 
found that the successful programs 
are the ones that best matched what 
nutrients and management that any 
individual faraway group needed in 
the first place.   GN

Peter Vitti is an independent livestock 
nutritionist and consultant based in 
Winnipeg. To reach him call 204-254-7497 
or by email at vitti@mts.net

CALVING SEASON

DAIRY CORNER

Important tips for pulling a calf
Have chains properly positioned; be gentle with the calf puller

Getting faraway dry cows prepared
Ration should be about 80 per cent of the lactation nutrient package

Peter Vitti

Heather  
Smith Thomas

Veterinariam Cody Creelman, right, gets some assistance as he prepares to 
pull a calf. There are several things to consider before either pulling by hand or 
with the help of a jack. 
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“...requirements for energy, protein, 
minerals and vitamins of the faraway 
dry cow are approximately 80 – 85 per 
cent of a lactating cow...”
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BY CHRISTALEE FROESE

Every bull and nearly every 
cow bought from Johnson 
Livestock is delivered in per-

son to the customer. The personal-
ized service is part of a two-pronged 
approach at this purebred Angus 
operation — old-fashioned cus-
tomer service coupled with new-
school dedication to keeping a fin-
ger on the pulse of the market.

“We truly care about our cattle 
working out for the next guy and 
the great thing about being in about 
80 customer yards once a year is 
that I learn so much and I’m 
inspired by what others are doing,” 
said Andrew Johnson, 38, who 
operates Johnson Livestock with his 
parents, David and Anne Johnson, 
and his wife Laurie and their four 
children. 

Even though hundreds of bred 
cows and bulls are sold from this 
large 700-head operation annually, 
Laurie, 37, said her goal is to keep 
the contact with customers as per-
sonal as possible.

“People relate to you when you 
have the personal touch,” said Lau-
rie, pointing to the fact that all four 
of her daughters are part of the 
operation and that Johnson Live-
stock is focused on being a family 
business. 

“This is our family, this is our 
lifestyle and this is why we do what 
we do,” said Laurie.

Growing up on what was origi-
nally a dairy farm, Andrew knew 
early on that his passion for live-
stock would become a career. When 
the dairy was sold in 1993, Andrew 
and his dad began amassing both 
land and cattle to coincide with 
Andrew’s growing interest in 
becoming a purebred Angus cattle 
farmer.

“Dad allowed me to make deci-
sions and make mistakes that 
taught me to be really interested in 
raising the best cattle,” said Andrew, 
who was the only one of his three 
siblings to stay on the farm.

While David and Anne are still 
part of the operation, living in the 
same yard as their son and daugh-
ter-in-law, Andrew said his goal is 
to make the farming experience for 
his parents less physical and more 
retirement focused. Hence the 
building of an 8,500-sq.-ft. state-
of-the-art sale barn and storage 
shed, complete with a heated sale 
ring, seating areas and kitchen 
facility.

Andrew said the new building 
was not so much out of necessity as 
it was a nice perk for his mom and 
dad who spent many years in colder 
and humbler conditions getting the 
Angus breeding business off the 

ground. The former sale building 
has now been converted into an 
indoor cattle chute area where 
Andrew and his older three daugh-
ters administer shots, dewormer 
and general cattle care to as many as 
70 or so cattle a day during the busy 
season.

Andrew focuses his time and 
energy working directly with the 
cattle, taking care of pregnancy 
checks, insemination and breeding 
while his full-time hired hand han-
dles the day-to-day feeding and 
some of the field work.

A large land base allows the John-
sons to grow all of their own feed, 
which includes corn, alfalfa and 
barley silage as well as grain and hay. 
On any given day 17-year-old Bri-
elle can be found baling or putting 
up silage; 14-year-old Maya might 
be bottle feeding an orphaned calf 
and 12-year-old Desta could be 
administering dewormer or halter 
breaking the girls’ 4-H calves. 

“On sale day, it’s basically the 
girls and their friends who put the 
cattle through the ring on their own. 
I give them a two-minute pep talk 

ahead of time and then I’m busy 
with customers and they take care 
of moving all the cattle through,” 
said Andrew, adding that his young-
est daughter, three-year-old Indy, 
likes to tag along and emulate her 
three big sisters.

The Johnsons host two large sales 
a year — the purebred female sale in 
December where 350 to 400 bred 
cows are sold and a bull sale in 
March featuring 150 males. The size 
of the sale allows customers to come 
from as far as Alberta and Ontario to 
buy up to 60 or 70 head at one time.

With Andrew and the kids focus-
ing on the outside work, Laurie con-
centrates on the marketing end of 
the business, photographing and 
laying out the sale catalogues and 
taking care of the farm’s social 
media presence. With a passion for 
design, the Saskatoon-raised 
matriarch of the family has devel-
oped a black and white Johnson 
Livestock brand that extends from 
their new black-sided home with 
white interior to the Johnson logo 
and the black and white T-shirts 
and sweatshirts the family sports. 

Laurie and Andrew have also 
developed a Johnson Livestock blog, 
Facebook feed and Instagram 
account that highlights their pure-
bred cattle and their rural lifestyle.

“The farming lifestyle is really en 

vogue right now and people are 
interested in it. When I grew up you 
were embarrassed to say you were 
from a farm family but today it’s 
become a cool thing,” said Andrew. 

Spending 90 per cent of their 
time on the farm, the Johnsons put 
family first both while working with 
the cattle and in the farmhouse. 

“It’s fun to all be working 
together to put a meal together in 
the kitchen,” said Laurie who 
helped design a state-of-the-art 
area for her girls to prepare their 
garden- and beef-centred menus.

“The girls are extremely compe-
tent in the kitchen… one day I came 
home and Maya had made salsa and 
canned it all on her own,” said Lau-
rie.

The Johnsons are the new face of 
cattle farming, one that is rooted in 
old-fashioned family values and 
personalized customer service, but 
has embraced technology and 
large-scale farming as the way of 
the future.   GN

Christalee Froese writes from 
Montmartre, Saskatchewan.

ALL IN THE FAMILY

JohNsoN Livestock — 
A true family business
Saskatchewan Angus operation is run by young couple, four daughters and his parents 

Sisters Maya, Indy and Desta Johnson (l to r) feed their pet goats on their purebred Angus cattle farm near Peebles, Sask.
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Three-year-old Indy gets a 
bird’s-eye view of the Johnson 
Livestock farm from the shoulders 
of her dad, Andrew.
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BY SARAH SCHULTZ

Believe me, there was a 
time (not too long ago) that I 
was the biggest scoffer of 

any gluten-free labelling on foods 
that clearly did not have any 
wheat, barley or rye in it. Gluten is 
a protein that is only found in 
those specific grains, so why was 
there gluten-free oatmeal? Clearly 
there is no gluten in oats! Gluten-
free sandwich meat? Gluten-free 
tea? Same! Or was I wrong all 
along?

My four-year-old nephew was 
diagnosed with celiac disease last 
April. His mom noticed his belly 
was chronically bloated and he 
complained of tummy pain fre-
quently. She had him screened for 
celiac disease with a blood test 
that showed one of his antibodies 
for celiac, IgG, was off the charts. 
He was officially diagnosed when a 
biopsy of his small intestine con-
firmed the presence of this auto-
immune disorder by showing 
damage to the villi.

One of the most important 
things I’ve learned about the glu-
ten-free diet, for those whose 
health truly depends on it (not fad 
dieters), is that the more fre-
quently they are exposed to the 
gluten protein, the higher risk they 
are for triggering the onset of other 
autoimmune diseases and compli-
cations in the future. It’s not like a 
person with lactose intolerance 
who can just take some Lactaid to 
compensate for lactose ingestion. 
If a person with celiac disease is 
exposed to gluten, even via cross-
contamination, they risk damage 

to their small intestine acutely, and 
autoimmune health issues in their 
future. It’s a big “oops” to make, 
which is why I’ve been extremely 
diligent about ingredient reading.

I go the extra mile, as should 
anyone preparing food for some-

one with celiac disease, and use 
separate butter so that I don’t 
accidentally contaminate his food 
with bread crumbs. I would have to 
deep fry anything separately for 
my nephew because I often fry 
gluten-containing products in my 
deep fryer. I make his french toast 
in a separate frying pan and have 
tried my hand at some gluten-free 
baking too. Sources for contami-
nation are everywhere; this is 
something that never crossed my 
mind when he was first diagnosed.

Therefore, we often see oat 
products labelled as gluten free; 
they are one of the highest-risk 
foods to be contaminated by glu-
ten, as they are often harvested 
using the same machinery as 
wheat, barley and rye and pro-
cessed in the same plants. Oats 
must be certified gluten free for 
them to be safely consumed by 
people with celiac disease. To be 
certified, oats need to be grown in 
fields that haven’t grown barley, 
wheat or rye for at least three 
years. Farmers who grow certified 
gluten-free oats need to meticu-
lously clean all equipment that 
comes into contact with the oats: 
the combines, grain trucks, augers, 
bins, etc.

Beware of hidden gluten! Believe 
me, I know that sounds like a sen-
sationalist scare tactic you might 
find in an anti-wheat book or web-
site, but there really is gluten in a 
lot of products and the source of 
that gluten isn’t always obvious.

Here are just a few of the ingre-

dients to look out for that contain 
gluten: HVP/HPP (hydrolyzed 
vegetable/plant protein), modified 
food starch, malt, maltose, brown 
rice syrup, triticale, kamut, gra-
ham flour, brewer’s yeast, and all 
types of wheat, such as: durum, 
semolina, einkorn, spelt, faro/
emmer, and bulgar.

I made sloppy joes for a harvest 
meal last year, and after the fact, 
my sister-in-law thought to ask if 
they had tomato soup in them. Yes, 
they did... why did she ask? Well, 
the brand of soup I always buy has 
wheat flour listed as the fourth 
ingredient — I was completely 
shocked. It wasn’t even a “hidden” 
ingredient, but I never thought to 
look at the ingredients on soup 
that wasn’t obviously containing 
gluten like a beef barley soup. Now 
I know I must be extremely para-
noid, for lack of a better word, 
about the food I prepare for my 
nephew especially using sauces, 
marinades, soups and even broths.

Should everything not contain-
ing gluten be labelled gluten free? 
Absolutely not, but marketers 

don’t always care and want to cash 
in on their products. In an ideal 
world, it would be awesome if any-
thing that could possibly contain 
gluten be labelled as gluten free, 
such as: soy sauce, barbecue sauce, 
mushroom soup, etc. Should cel-
ery, potatoes, watermelon or 
apples that never have and never 
will contain gluten be labelled as 
gluten free? I really don’t think so.

However, before you jump on the 
gluten-free-label-hating band-
wagon, (I was there previously too, I 
admit!), just take a moment to 
read the ingredients to see if there 
really is gluten and the label is 
justified. The labels have made 
my life a lot easier learning to 
shop for the people with celiac in 
my family.   GN

Sarah Schultz is a nurse who fell in love 
with and married a farmer. She’s 
embracing her role as farmwife and mom 
raising three boys on the family grain 
farm in Wheatland County, Alberta. She’s 
often seen with her camera in her hands 
and blogs about their life on her blog 
Nurse Loves Farmer.

NURSE LOVES FARMER
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Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in 
accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization of 
Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets 
with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed 
or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law 
to move material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to 
their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is 
a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that 
confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to 
glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call 
the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control 
programs. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® 
brand agricultural herbicides. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate.

Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered 
products, which together contain the active ingredients metalaxyl, prothioconazole and fluoxystrobin. Acceleron® seed applied 
solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which 
together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, and clothianidin. Acceleron® seed applied 
solutions for corn plus Poncho®/VOTiVO™ (fungicides, insecticide and nematicide) is a combination of five separate 
individually-registered products, which together contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, clothianidin 
and Bacillus firmus strain I-1582. Acceleron® Seed Applied Solutions for corn plus DuPont™ Lumivia® Seed Treatment 
(fungicides plus an insecticide) is a combination of four separate individually-registered products, which together contain 
the active ingredients metalaxyl, prothioconazole, fluoxastrobin and chlorantraniliprole. Acceleron® seed applied solutions 
for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together 
contain the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions 
for soybeans (fungicides only) is a combination of three separate individually registered products, which together contain the 
active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Visivio™ contains the active ingredients difenoconazole, metalaxyl 
(M and S isomers), fludioxonil, thiamethoxam, sedaxane and sulfoxaflor. Acceleron®, Cell-Tech®, DEKALB and Design®, DEKALB®, 
Genuity®, JumpStart®, Monsanto BioAg and Design®, Optimize®, QuickRoots®, Real Farm Rewards™, RIB Complete®, Roundup 
Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend®, 
Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are trademarks 
of Monsanto Technology LLC. Used under license. BlackHawk®, Conquer® and GoldWing® are registered trademarks of Nufarm 
Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. Fortenza® and Visivio™ are trademarks of a Syngenta group 
company. DuPont™ and Lumivia® are trademarks of E.I. du Pont de Nemours and Company. Used under license. LibertyLink® and 
the Water Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences 
LLC. Used under license. Poncho® and VOTiVO™ are trademarks of Bayer. Used under license.

Changing my tune about gluten-free labelling
When my nephew was diagnosed with celiac disease I found out more about gluten and here’s what I discovered

There really is a good reason why oats are labelled as gluten free.
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Farmers who grow certified gluten-
free oats need to meticulously clean 
all equipment that comes into contact 
with the oats: the combines, grain 
trucks, augers, bins, etc.
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FIRST WE EAT
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“ My family started working 
this land in 1891. Today, I’m 
proud to continue our farming 
tradition with my dad, brother 
and sister. Our farm is part  
of a great industry, and I want 
the world to know it. My name 
is Katelyn Duncan and I grow 
lentils, canola and durum.”

From all of us at FCC, thanks  
for making Canadian agriculture 
so amazing.

Here’s to the

FARMER

FEBRUARY 13

fcc.ca

#HeresToCdnAg

F or the past seven years, we’ve 
greeted the new year by throw-
ing makeshift curling rocks 

across the icy lake that surrounds our 
home west of Saskatoon. The lake 
arrived in spring 2011, eight months 
after we’d taken up residence on what 
has been my family’s farm for decades. 

Following the flood, we used a 
neighbour’s ATV to reach our yard 
— fields and our half-kilometre 
driveway under water; poplar 
groves, garden and the barn and its 
contents all drowned. Water came 
to within 50 feet of the house. 
Within a year, we’d have a berm and 
a causeway, and we’d recognize all 
the nesting shorebirds and water-
fowl. But when that first winter 
rolled in, we looked on the icy 
expanse surrounding our home, 
and we planned a bonspiel.

You can’t fight Mother Nature, 
but you can outwait — and maybe 
outwit — her. So that first winter we 
curled with a group of friends, using 
vinegar jugs filled with water as our 
rocks. We scraped the ice clear, 
marked rings, lit a fire and heated 
cider. The ice was crystal clear, and 
some people brought skates. Others 
strapped on skis or snowshoes. 

When our hands got cold, we 
ceded the rink to the wildlife and 
went indoors. What else to do? I’d 
made bread and chili. Our friends 

brought pies, salads, squares, tortil-
las, cookies, chocolates, wine and 
high spirits. We filled our bowls and 
glasses and held up winter as a toast. 

This year, our seventh with the 
water, the lake has receded to slough 
status. The cattails and bulrushes 
have retreated as well. Today, on 
2017’s final day, I’ve marked the 
rings and set out the firewood. I’ve 
made the chili. Tomorrow, we look 
the frozen lake in the eye once more. 

Thanks to my friends, in particu-
lar Amy Jo Ehman, for their love 

and support since my return to Sas-
katchewan nearly eight years ago. I 
wish you and yours a houseful of 
friends and the faith to carry on in a 
frozen world. 

Next time: a bit about me, just 
FYI. But first we eat. Today: chili for 
a crowd.   GN

dee Hobsbawn-Smith is a writer, poet and 
chef living west of Saskatoon. Visit  www.
deehobsbawnsmith.com and  www.
curiouscook.net for books, doings and 
sightings of things literary and edible.

Chili reCipe to Feed a Crowd
After a cold winter afternoon outdoors with friends here’s a tasty way to warm up

CONDIMENT CHILI 

This chili abets a cook’s resolution 
to reduce the condiment collection 
that clutters most fridges. Thanks 
to my friend Gail Norton, owner of 
The Cookbook Co. Cooks in Calgary, 
for this great way to season pulses. 
Serves 18-20.

4-8 c. dried beans (black turtle, navy,
great northern, lima, pinto, kidney)
2 tbsp. olive oil 
2 onions, chopped
6 cloves garlic, chopped
2 bell peppers, diced
6 links Italian sausage, diced, 

or 3 lbs. ground beef or pork 
(optional)
1 tbsp. cumin seed
1 tbsp. ground coriander
4-6 tbsp. chili powder  

3 tbsp. Spanish or Hungarian 
sweet paprika
Hot chili flakes or cayenne to taste 
1 tbsp. dried basil
1 tbsp. dried oregano
1 tsp. dried thyme
1 tsp. cracked fennel seed
2-4 tbsp. Worcestershire sauce 
1 28-oz. tin canned tomatoes or

tomato sauce
1 5-oz. tin tomato paste 
1/4 c. molasses, pomegranate

molasses or maple syrup
1-2 tbsp. each of condiments

(mustard, pesto, jam or jelly,
barbecue sauce, syrup, flavoured
honey, ketchup, chili sauce,
chutney, herb paste, marmalade, etc.)

1 tbsp. apple cider vinegar 
Salt to taste
Minced parsley or cilantro for garnish
Yogurt for garnish

Cook beans in advance without 
soaking or salting: soaking strips 
out nutrients, and salting toughens 
the proteins and slows the cooking 
process. Put the beans in a big pot 
with plenty of water, bring to a boil, 
then simmer with a lid on until tender, 
about 2-1/2 hours; older beans may 
take longer and require more water. 
Sauté onion, garlic and peppers in oil. 
Sauté chopped sausage or ground 
meat. Add cumin, coriander, chili 
powder, paprika and cayenne. Add 
all other ingredients, including the 
cooked beans and any cooking liquid. 
Simmer until thick, stirring frequently. 
To serve, garnish with chopped 
cilantro and yogurt. 

dee Hobsbawn-
Smith
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SINGING GARDENER

It’s 8 a.m. and I’m in full writing 
mode to fill this page. Already 
sunlight is stronger and daylight 

a tad longer, but it’ll be a while yet 
before summer arrives and living is 
again easier. Yours truly has been 
wondering whether real ground-
hogs or make-believe specimens 
shall see their shadow this coming 
Groundhog Day on Friday, February 
2, 2018. Soon enough we’ll learn 
whether an early spring is nature’s 
gift to us, or do we get another six 
weeks of you know what? The sci-
ence to this tradition can be traced 
back to Germany based on a belief 
that European hedgehogs can pre-
dict the weather. With so many cli-
matic variables across Canada and 
ground still frozen we can presume 
that real live groundhogs are kept in 
captivity throughout winter. Plus, 
some created mascots have sur-
faced to participate in and predict 
future weather outcome as part of 
an annual fun-loving custom.

I’m settling for what Doris Day 
did. She made a bundle of cash sing-
ing: “Whatever Will Be, Will Be.” 
When spring comes, it arrives when 
it does and I’m neither predicting 
nor guessing.

Don’t know if I’ll make a bundle 
but do know that I’ve been singing 
my original “Canadian Weather 
Song” a whole lot throughout 2017 
and my audiences love to hear it. 
Also, am still talking about prostate 
health and awareness to the menfolk 
when singing the praises of toma-
toes. There’s one heritage fruit of 
the vine in particular named Rus-
sian Prince George that’s got his-
tory. Before I tell you more further 
along, let me tip the caricature of 
my welcoming Tilley hat. It’s been a 
tough winter for colds, coughs and 
the flu and so some made-at-home 
remedies are also the order of the 
season.

TomATo SEEDS fRom 
RuSSIA To PRINcE 
GEoRGE, B.c.

While settling an estate many years 
ago, a family member came upon a 
folded paper packet that had “seeds 
from Russia” written on it. As a result, 
the name Russian Prince George 
tomato was born. This exclusive heir-
loom tomato variety is available from 
Heritage Harvest Seed at Carman, 
Man. R0G 0J0. Owner Tanya Ste-
fanec is celebrating her 15th year in 
business specializing in rare and 
endangered heirloom varieties of 
vegetables, flowers and herbs. Tanya 

says, “We can’t fit all of our varieties 
in the catalogue so there are many 
more on the website.” (See www.heri 
tageharvestseed.com.)

Russian Prince George tomato is 
described as bearing indeterminate 
vigorous vines with regular leaf foli-
age that produce beautiful, large 
one- to two-pound (close to a kilo) 
pink tomatoes with great taste. Cli-
mate and degree days of heat, mois-
ture and sunshine determine when 
fruits are ready to harvest and may 
take up to 85 days after transplants 
are placed outside. Or, grow in a 
greenhouse if your season is short. It 
all depends on your weather and 
region. How’s this for a suggestion? 
One thick slice of Russian Prince 
George tomato placed between two 
slices of authentic rye bread made 
with no added sugar, no added fat, 
no artificial preservatives — 
becomes a mighty tasty tomato 
sandwich not to be overlooked and 
worthy of a picture. Maybe a gar-
dener out there somewhere might 
actually email such a picture to me 
this coming August or September.

TED’S hERB of choIcE  
foR 2018

It’s called watercress (Nasturtium 
officinale) and is easily grown in 
pots or garden soil from seeds. The 
one requirement is keeping the soil 
constantly, evenly moist. Water-
cress is a herb that is seldom if ever 
seen in the fresh greens section of 
grocery stores. The evidence is 
mounting that cancer development 
in smokers has been slowed down 
and watercress provides a basis for 
further investigation. There have 
already been several studies as to 
the anti-cancer ability in water-
cress and cruciferous vegetables 
such as broccoli. For example, a 
2012 study from Britain’s Edin-
burgh Napier University found that 
watercress reduces DNA dam-
age and oxidative stress — two main 
components of cancer develop-
ment. Peppery flavour is at its best 
when watercress seeds are planted 
during cooler parts of the season 
such as spring and fall. In summer 
provide filtered light, afternoon or 
partial shade. 

mADE-AT-homE colD AND 
flu REmEDIES — ShoRT AND 
To ThE PoINT

If you didn’t harvest your own rose-
hips last fall, rosehip tea bags or a 
combo of rosehips blended with other 
ingredients are available at health 
food stores. Rosehips are a good 
source of natural vitamin C to help 
boost immunity and keep the body 
healthy. One of my personal favou-
rites for building immunity is 10 drops 
of hot red pepper sauce such as 
Tabasco stirred into a half-cup of 
tomato juice first thing in the morn-
ing. Another of my frequent winter 
beverages is a teaspoon or two 
of unfiltered apple cider vinegar, some 
fresh lemon juice and honey, stirred 
together into a mug filled with quite 
warm water and then slowly sipped. It 
too is a good cold remedy. For chills 
drink fresh ginger root tea or buy gin-
ger available in packets of loose gran-
ules and as tea bags. Got a cold or 
bronchitis? Simmer a whole quar-
tered onion in water for 10 minutes or 
so, allow it to cool then drink the 
onion water. It actually tastes quite 
pleasant with a hint of sweetness. 
Historically, layers of onions were 
believed to draw contagious germs 
and viruses from the body and were 
often placed in sickrooms. Onions are 
also thought to contain antibacterial 
qualities. Let’s not forget about gran-
ny’s favourite — good old homemade 
chicken soup with plenty of garlic 
included. Leftover carcasses from 
roasted chicken or turkey can be sim-
mered and made into bone broth 
that’s loaded with extracted protein 
and minerals. Some food stores also 
sell chicken bone broth in one-litre-
size cartons. Horseradish generates a 
lot of heat to help offset colds. 
According to those in the know a daily 
horseradish sandwich is among the 
best cold remedies out there. To sup-
press a night cough, put one teaspoon 
of black pepper and one teaspoon of 

sugar into a mug then cover with hot 
water, stir and let cool, sipping as 
required. The pepper will mostly set-
tle to the bottom.

Finally, here’s the one that takes the 
cake and is only one person’s experi-
ence with some quotes. It’s 
called: The Pickle Juice Cold and Flu 
Remedy.

“Haven’t had the flu, or even a 
cold, in 30 years because I con-
sume two tablespoons of cold dill 
pickle juice each morning when I get 
up. A doctor told me to do that 30 
years ago. I haven’t had any problems 
since I started the daily ritual.” It was 
later learned that some people also 
take dill pickle juice for upset stom-
ach, and interestingly to diminish the 
effects of a hangover after drinking 
alcohol.

Remember — many of these reme-
dies were used by our forebears and 
are provided for your information. 
The decision whether to try any or 
none at all is purely your choice. As 
with any illness when warranted, do 
not hesitate to consult your practising 
physician or health-care provider. 

cANADIANS ARE wEARy of 
PolAR voRTEx wINTER

Is this what gardeners want to hear?
’Cause Groundhog Day soon shall 
appear,
If skies are cloudy the groundhog 
stays
Outside and springtime isn’t far 
away,
Such words we long to hear indeed,
Gentle days ahead that come full 
speed,
Listen up Canadians young and old,
You’ve paid your dues, goodbye to 
cold.

flAT TIRES lEAD To A hAPPy 
ENDING

A man got out of bed at 7 a.m. sort of ill 
and feeling kind of low but decided to 
go to work anyway because he needed 
the money. Here’s what happened. He 
said: “At 4 p.m. I got laid off. On my 
drive home I got a flat tire. I went to 
the trunk to get the spare and it was 
flat too. A man driving a fancy late-
model car stopped, pulled over and 
gave me a ride. We chatted and he 
offered me a job. I start tomorrow.”   GN

 
This is Ted Meseyton the Singing 
Gardener and Grow-It Poet from Portage 
la Prairie, Man. Whether gardener or 
farmer, we can learn a thing or two from 
birds. Here’s one. When the swallow’s 
nest is high, the summer is very dry. 
When the swallow builds it low, we can 
safely reap and sow. singinggardener@
mymts.net

Groundhogs, tomatoes and home remedies
Plus, watercress is Ted’s herb of choice for this year

Ted Meseyton 
singinggardener@mts.net

Note the beads of raindrops on container-grown watercress (Nasturtium officinale). Increasing evidence among 
researchers confirms that watercress contains several compounds that seriously help prevent development of cancer in 
the body.
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It appears that spring weather had definitely sprung for this contented 
groundhog. It paid no mind to having a picture taken while resting on a piece 
of driftwood. We don’t know if the furry rodent did or didn’t see its shadow 
after venturing out from the burrow.
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Activate your Glacier FarmMedia membership  
account for free today and enjoy these benefits!

FREE PRINT 
CLASSIFIED AD PLUS ONLINE LISTING AT

In the publication  
of your choice:

CHOOSE 
FROM

OR

And there’s more! 
When you sign up for a Glacier FarmMedia Member Account — you get 
free news, markets, weather, and equipment listings — in customizable 
dashboards and personalized newsletters — on your mobile or desktop.  

Who is Glacier farmMedia?
Glacier FarmMedia is Canada’s largest agricultural publisher, producing more 
than 20 print and digital titles that include many of the most trusted names in 
Canadian agriculture. Members benefit from decades of industry insight and 
experience.

Go to www.membersgetmore.ca 
to sign-up today - It’s free!

country guide 
free for a year!
Simply complete our short survey to sign up for your 
free Glacier FarmMedia membership and receive a 
complimentary one year subscription to Country Guide mag-
azine! — Essential reading for farmers!

13
ISSUeS

Are you a  
member yet?



Get the same up to date agricultural news 
content from Canada’s most trusted  

farming publications DELIVERED FREE 
to your tablet, smartphone or desktop! 

It works on mobile too! 
Scan the QR code with 
your phone to choose 
your free newsletters!

Glacier FarmMedia publications have been 
providing farmers with insight and information 
on agriculture for over 100 years. Our diverse 
family of magazines, newspapers and websites 
cover all aspects of the industry with keen 
insight and award-winning reporting. Everyday 
we deliver the latest agricultural news that 
effects you and your livelihood. 

Now you can get this essential news — from 
the sources you choose — delivered directly to 

your inbox! 

HERE’S HOW:
1. Visit www.freefarmnews.com and 

simply select the newsletters you want 

to receive from the list shown. Choose as 

many as you like!

2. Enter your email and postal code and 

then click the SIGN UP button – it’s that 

easy! You will receive a confirmation 

notice when you’re done.

GET FARM  
FRESH AG NEWS  
DELIVERED  
RIGHT TO  
YOUR INBOX!
SUBSCRIBE TODAY!

Sign up today at: www.freefarmnews.com

IT’S EASY to SIGN UP - and FREE! 
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