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A GLOBAL VIEW, YOUTHFUL 
ZEST, AND INNOVATIVE IDEAS
International youth summit was an eye-opener,  
says young Albertan   » PG 40

IS YOUR FARM WORKING 
AS HARD AS YOU DO?

FARM MANAGEMENT.  DATA MANAGEMENT.  
VARIABLE RATE TECHNOLOGY.  SUPPORT.

The results are clear with average yield increases* of:  10.8% in canola  /  
5.9% in wheat / 6.4% in barley. See the whole picture at echelonag.ca

Available exclusively from CPS.  BRING IT ON.
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REGISTER NOW
FOR THE MOST 
ENERGETIC 
AG EVENT 
OF THE YEAR!
FARMFORUMEVENT.COM

Sign up
today!

CALGARY, DEC. 5-7

BY JEFF MELCHIOR
AF contributor

I f you want to get into solar, there’s now 
more government cash on the table — 
but you’ll have to hurry.

The On-Farm Solar Photovoltaics Pro-
gram now offers 75 cents per watt for 
projects of 100 kilowatts or less, and 56 
cents per watt for installations that are 
between 100 and 150 watts. Both have 
maximum amounts for government 
funding (35 per cent and 27 per cent of 
project costs, respectively) and the instal-
lations have to be tied into a power grid.

Interested producers need to start the 
application process ASAP, said Diana 
Bingham, on-farm stewardship co-
ordinator with Alberta Agriculture and 
Forestry.

“The current programs associated with 
Growing Forward 2 — and the whole 
Growing Forward 2 program — comes to 
an end March 2018 so all of the systems 
we fund have to be installed, complete, 
and operational by February 2018,” said 
Bingham.

“I’ve been telling guys they need to 
get their applications in well before the 
end of December if they want to have a 
chance. But we may have to close earlier 
as our funding is limited.”

There’s a good chance there will be a 
rush to take advantage of the cost-sharing 
program.

More and more Alberta farmers and 
ranchers — especially if they are sig-
nificant power users — have run an eco-
nomic rule over solar power and liked 
what they saw.

That was the case at Nelson Family 
Ranches, which has cow-calf, crop, and 
gravel-crushing operations near Stirling, 
southeast of Lethbridge. It recently had 
a large, 200-kilowatt grid-tied solar pho-
tovoltaic system installed.

Government cash 
makes it a sunny day 
for solar power
Growing Forward 2 has put extra dollars on the table, but they’re expected  
to be snapped up in a hurry

Dishing the dirt  
on soil health  
a big draw
It will be a packed 
conference hall when soil 
health experts gather in 
Edmonton next month

see soil health } page 7

see Government cash } page 6

BY ALEXIS KIENLEN
AF STAFF

S oil health continues to be a 
hot draw  — at least for a por-
tion of Alberta’s farm com-

munity.
This year’s edition of the West-

ern Canadian Soil Health and 
Grazing Conference looks certain 
to sell out all 500 attendee spots — 
repeating the feat accomplished 
when the inaugural edition was 
held two years ago.

“Soil health or regenerative agri-
culture has gained a lot of popular-
ity and interest,” said conference 
chair Nora Paulovich, manager of 

The 200-kilowatt array on Nelson Family Ranches is big enough to supply electricity to 
both its feedlot operation and irrigation pivots.  PHOTO: Nelson Family Ranches
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Genes that fit your farm.®
800-665-7333 secan.com

Genes that fit your farm.®
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Developed by Agriculture & Agri-Food Canada, Winnipeg.
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� very early maturity, 5 days earlier than AC® Carberry
� very good sprouting resistance
� short, strong straw

AAC Redwater
CWRS Wheat
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BY JENNIFER BLAIR
AF staff / Red Deer

D ean Gallimore breathed 
a big sigh of relief when 
he learned that the fed-

eral government had scrapped its 
plans to eliminate the cash ticket 
deferral system.  

“This is a relief in a big way,” 
said the chartered accountant. “I 
was very concerned that they were 
going to scrap the system. Farmers 
could deal with that, but it would 
just be another level of complica-
tion that they would have to deal 
with.”

Deferred cash tickets help 
smooth the ups and downs in 
annual farm income, such as 
when much of a bumper crop is 
sold in the year it was grown or 
when a price spike prompts pro-
ducers to empty their bins. Defer-
ring some of those sales allows a 
portion of that money to be taxed 
in the following year. 

“The nature of farming is a bit 
of boom and bust. Commodity 
prices can be good, or they can 
be bad,” said Gallimore. 

“What this allowed farmers to 
do was manage their income. It’s 
a planning tool to allow them to 
run their businesses and continue 
to produce food for all of us.” 

The federal government had 
removed the cash ticket deferral 
system as part of the 2017 bud-
get, but quietly backpedalled ear-
lier this month as part of a larger 
announcement of “additional tax 
support for Canadian farmers.” 

“We’re pleased to see the rever-
sal on that decision,” said D’Arcy 
Hilgartner, chair of Alberta Pulse 
Growers.  

“Deferred cash tickets have 
always been a useful tool for farm-
ers to help them change how their 
income was applied.” 

But Gallimore isn’t holding his 
breath that more tax relief is com-
ing for producers — particularly 
when it comes to the proposed 
changes to the federal Income 
Tax Act.

“I’m not sure if we’re going 
to see much more changes,” he 
said. “They’ve already reversed a 
bunch of things — thank the lord, 
because there were some pretty 
ugly ones in there — but I am con-
cerned that they’re probably going 
to proceed with what they’ve got.”

These changes — which Gal-
limore calls “some of the most 
onerous changes that I’ve seen 
in 30 years of my practice” — 
included regulations around 
lifetime capital gains deductions, 
income splitting, and incorporat-
ing farms, among other things, 
when it was announced in mid-
July. 

Ottawa has cancelled proposed 
changes to capital gains exemp-
tions — one of the most contro-
versial components of the tax 
changes for farmers, Gallimore 
said at the Alberta Crops Breakfast 
earlier this month.

“It was just a nightmare. Thank 
god they’ve announced that 
they’re backing away from that.” 

Under the original tax propos-
als, using a child’s capital gains 

deductions would come with vari-
ous restrictions. Children under 
the age of 18 who receive a capi-
tal gain would not be able to use 
their deduction on any property, 
and capital gains allocated from 
a family trust would no longer be 
eligible for a deduction. 

Children would also not be able 
to use their capital gains deduc-
tions on the appreciated value of 
eligible farm property that built up 
before their 18th birthday. And a 
‘reasonableness test’ would be 
applied to capital gains that were 
realized through farm partnership 
interests or shares. 

“A lot of people were panicking, 
thinking they were going to have 
to transfer their land to their child 
before the end of December,” said 
Gallimore. 

“The good news is the panic is 
off the table — they’re not going 
ahead with it.” 

The original proposal also 
included an ‘anti-avoidance’ pro-
vision that would prevent convert-

ing dividends to another form of 
income at a lower tax rate, which 
was broad enough to include 
things such as selling farm assets 
to a corporation.

“There was a big concern that 
that was no longer going to be 
allowed, but thank god that’s off 
the table.”

Tax uncertainty
The federal government has also 
“backed off a little bit” on its 
proposed plan to tax investment 
income at a high rate, said Gal-
limore. Initially, the tax rate on 
investment income could have 
been as high as 70 per cent, but 
that plan has been adjusted.

“What they’ve said is that they’re 
going to allow you to have up to 
$50,000 of investment income 
taxed under the old rules — at 50 
per cent, not 70 per cent. So every 
year, you can have some invest-
ment income,” he said. 

“They’ve also said that existing 
investments will not be caught by 

this rule. For those of you who are 
retired or semi-retired and have a 
bunch of money invested inside 
your corporation, they’ve said 
you’re OK.

“That’s a bit of relief. We’ll have 
to stay tuned to see where that 
goes.” 

But right now, the proposed 
tax regulations are still up in the 
air, and that’s making it hard for 
producers and accountants alike 
to prepare for the changes.

“We don’t yet have the complete 
legislation to look at the details 
and know for sure what they’re 
doing,” said Gallimore.

Hilgartner agrees.
“A lot of these things are just 

‘what-ifs,’” said Hilgartner, who 
farms near Camrose.

“Until we actually see some 
draft legislation, it’s difficult to 
assess what the actual risks are. 
There have been a lot of ideas put 
out there, and then brought back, 
so the unknowns become a bit of 
a challenge.

“We have to do the best we can 
with the information that’s avail-
able.”

That’s why it’s critical for pro-
ducers to sit down with their 
advisers and get a handle on their 
financial planning sooner rather 
than later.

“Every circumstance is differ-
ent,” said Gallimore.

“I can’t emphasize enough that 
you need to get some advice from 
someone who understands these 
rules.”

jennifer.blair@fbcpublishing.com

Feds backpedal on plans to scrap 
cash ticket deferral system
The federal government has changed its tune on cash ticket deferrals

“Until we actually see some 

draft legislation, it’s difficult 

to assess what the actual  

risks are.”

D’Arcy Hilgartner

Farm couple’s potato giveaway 
taps into something  
unexpected and special

Option of online reporting 
makes it simple to call in  
suspicious activity

THIS SPUD’S FOR YOU… 
AND YOU AND YOU  
AND YOU

STUDY SAYS CATTLE 
TAX IS UNFAIR, BUT 
ROAD LEVY NEEDED

OUR BEST PULSE  
CUSTOMER THROWS 
A BIG CURVEBALL

POACHERS BEWARE —  
IT’S GOT EASIER TO 
REPORT YOU

Brenda Schoepp   
‘Boys’ shouldn’t get a free pass  
when it comes to aggressive 
behaviour

Gord Gilmour
Should farmers get a carbon  
tax break for practices such as  
no till?

Study dissects controversial  
tax but can’t find a ready  
alternative

India’s  
new tax on 
peas ‘has  
surprised  
us all,’  
said Pulse  
Canada head 
Gordon Bacon

31

33 10 15

4

5

Daniel Bezte         
Is there a weather enthusiast  
on your Christmas list? Then  
you’re in luck 14



3ALBERTAFARMEXPRESS.CA  •  NOVEMBER 20, 2017

FARM BUSINESS COMMUNICATI
3.0000X5.0000
000077783r4
4CXOTHER SIZES ARE AVAILABLE IS NEEDED

Hear the stories behind the stories.
Between The Rows is a weekly podcast featuring the Glacier FarmMedia 
editorial team. Drawing from our more than 20 print and online brands, our 
reporting staff discuss the top stories and latest developments in agriculture 
today.  Listen to Between the Rows now – the weekly farm news and 
information podcast.

Text ‘BTR’ to 393939 to subscribe now! 
Don’t miss an episode!  IT’S FREE!

NEW EPISODE EVERY THURSDAY

The numbers 
— and the 
potential — 
are big

BY JENNIFER BLAIR
AF staff

There were few surprises in 
Farm Credit Canada’s annual 
ranking of Canadian agricul-
ture and agri-food exports. 

We remain the world’s 
fifth-largest agricultural com-
modity exporter for the sixth 
straight year, and have also 
held steady as the No. 11 
exporter of manufactured 
food products.

But “potential” abounds, 
says FCC’s chief agricultural 
economist J.P. Gervais.

“There are plenty of com-
modities where there is 
potential to grow,” he said. 
“That speaks to the strength 
of the industry. It’s a strength 
of ours that we have the diver-
sity that we have.”

Canada exported US$24.6 
billion of ag commodities 
(6.3 per cent of the global 
total) last year. But we are 
No. 3 in some of the world’s 
fastest-growing commodi-
ties — including pulse crops, 
soybeans, and canola.

However, that increased 
demand doesn’t always trans-
late into increased prices — at 
least not in the short term.

“We’ve identified pulses 
as one of the sectors that is 
likely to grow quite a bit, but 
that’s not to say that the sec-
tors we’ve identified as ones 
that will grow are necessarily 
profitable right now,” said 
Gervais.

“The potential demand 
needs to be factored in over 
the long term.”

Changes to NAFTA could 
“bring some disruptions,” and 
not just because the U.S. buys 
a lot of Canadian ag com-
modities and food products, 
said Gervais.

“It’s also about having 
integrated supply chains and 
relying on pricing signals out 
of the U.S. We have a vested 
interest in seeing that the bor-
der remains open.”

Only about a quarter of 
Canada’s crop exports go to 
the U.S., but more than 90 
per cent of Canada’s livestock 
exports and 75 per cent of 
manufactured food product 
exports go south of the bor-
der.

“The U.S. is a big market for 
us. There’s no denying that. 
So we’re just going to have to 
wait and see.”

jennifer.blair@fbcpublishing.com

BY JENNIFER BLAIR
AF staff

S ticking to the status quo 
isn’t good enough to pro-
pel Canada into the upper-

most ranks of global agricultur-
al exporters.

“Over the past year, there’s 
been quite a bit of optimism 
around food and agriculture. 
It’s been identified as one of 
the main sectors to grow in this 
country,” said J.P. Gervais, chief 
agricultural economist for Farm 
Credit Canada. 

“That means something, but 
at the same time, it doesn’t 
mean we don’t have any chal-
lenges in front of us. The sta-
tus quo will allow us to remain 
where we are, but it’s not going 
to allow us to grow.” 

Canada is currently the fifth-
largest exporter of agricultural 
commodities and the 11th-larg-
est exporter of manufactured 
food products in the world, 
according to two trade ranking 
reports that FCC released earlier 
this month.

G e r v a i s  s a i d  h e  e x p e c t s 
demand for Canadian ag prod-
ucts will grow, but the country 
still has a ways to go to reach 
the ambitious targets set out 
in the Advisory Council  on 
E c o n o m i c  G r o w t h ’ s  r e p o r t 
Unleashing the Growth Poten-
tial of Key Sectors. The federal 
report,  released earlier this 
year, sets a target of becom-
ing a top three exporter of ag 
commodity exports and No. 5 
(up from 11th spot) in manu-
factured food exports.

That’s doable, but not easy, 
said Gervais. 

“The reason we’ve been so 
successful is because we’ve 
raised our productivity. But 
the  low-hanging fruits  are 
gone. Our rate of productivity 
is still increasing, but at a slower 
pace.”

Investment is key
Improving productivity means 
innovating — not “simply put-
ting more land into produc-
tion.” 

“Sustainabil ity  issues are 
at the forefront of the discus-
sion when it comes to ag, so 
we need to rely on innovation, 
infrastructure, and efficiency to 
remain competitive,” he said.

“I have no doubt we can be 
successful doing it, but that’s 

going to require us to do things 
a little differently from every-
body who’s invested in the sup-
ply chain.” 

Investment is key, but that’s 
already happening, Gervais 
said. 

He pointed to water-efficient 
wheat varieties as a prime exam-
ple of innovation. Improved 
genetics allowed many wheat 
growers in drought-hit parts of 
Saskatchewan and Alberta sur-
prisingly good yields.

“That investment in innova-
tion directly resulted in our 
ability to be more competitive 
and to raise income when it 
comes to agricultural produc-
tion,” said Gervais. 

Another example is the big 
investment in grain-handling 
facilities, export terminals, and 
canola crush and pulse fraction-
ation plants in recent years.

But more work needs to be 
done on increasing processing 
efficiency.

“In Canada, we’ve been really 
good at product innovation. 
Now we have to be as success-
ful on process innovations,” 
said Gervais.

“We’ve got a tight labour sup-
ply right now, and it’s not likely 
to improve. Automation is the 
obvious solution when it comes 
to food manufacturing.”

Long-term view
It can be hard to see where 
farmers fit in the big picture 
— but they’re actually the driv-

ing force behind these industry 
advances, he said.

“ P r o d u c e r s  a r e  t h e  o n e s 
who are controlling this rate 
of growth and productivity by 
the investments they make into 
the equipment, technology, and 
management practices they 
bring on the farm.”

But rising costs in the past 
three years are a looming issue.

“The margins have been good 
going back over the past three 
or four years, but now, margins 
are getting a little bit tighter,” 
he said. “For producers, the 
challenge is, how can we make 
investments that are going to 
return a positive profit and con-
tinue to sustain our competitive 
position.

“It’s hard to understand how 
opportunities in world markets 
turn into profit.”

That means taking a long-
term view of the opportuni-
ties coming down the pipe and 
building a bit of a five-year plan. 

“They need to be thinking 
about where they want to take 
their farm. Is it growing bigger? 
Is it scaling back? Is it diversi-
fying into other sectors?” said 
Gervais.

“We can’t just take a short-
t e r m  v i e w  o f  t h e  n e x t  f e w 
months and the market prices 
we’re seeing out there.  We 
have to take a long-term view 
and look at where the growth is 
likely to be coming from.”

“The low-hanging fruits are 
gone, and for us to take the next 
step to that next level, we have 
to look at how we can remain 
competitive.”

jennifer.blair@fbcpublishing.com

Ag and food exports: We’re 
good but we can do better
Agriculture is a Canadian success story but taking it to the next level requires smart and 
sizable investments, says economist

CANADA COULD TARGET AN 8 PER CENT GLOBAL MARKET  
SHARE IN AGRICULTURE PRODUCTS BY 2017

“The reason we’ve been so 

successful is because we’ve raised 

our productivity. But the low-

hanging fruits are gone.”

J.P. Gervais
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BY GORD GILMOUR  
Manitoba Co-operator editor 

C anada’s current debate 
over carbon pricing — and 
the Manitoba government’s 

response to the federal require-
ments — highlight the complexities 
of making public policy. 

The federal Liberals want Cana-
dian businesses, households, and 
individuals to emit less carbon. 
That’s going to mean burning 
fewer fuels, using what we do use 
more efficiently, and many other 
changes large and small throughout 
our society. 

Some contest whether this is really 
necessary, including those who 
accept climate change is real, yet 
don’t believe it’s caused by human 
activity. Others say we should be 
taking this path regardless, because 
in the end we’ll all be better off for 
it. A more efficient society will be 
more resilient and less susceptible 
to things like oil price shocks. 

To the surprise of many who view 
conservatism and conservation as 
two mutually exclusive things, the 
government of Manitoba Premier 
Brian Pallister appears to have 
invested considerable effort into 
understanding the issue and for-
mulating a response. The head-
line-catching number was the 
province’s plan to implement a flat 

$25-a-tonne levy. Ottawa’s plan calls 
for a $10-a-tonne carbon tax starting 
next year and rising to $50 by 2022.

But Manitoba says its plan will 
cut emissions more than the federal 
plan and it’s also shown consider-
able leadership in tackling a thorny 
question that’s sure to exhaust 
at least some political goodwill 
amongst its voting base. 

One of the thorniest sticking 
points appears to be just how car-
bon production will be reduced and 
from what point the measurement 
and tracking will begin. To under-
stand this, we need to understand 
how governments incentivize citi-
zens to take desired action. 

In simplified form, they pick a 
behaviour they want to modify or 
encourage, start from a baseline and 
begin piling on penalties and incen-
tives to punish and reward. In some 
ways it makes a lot of sense, as it will 
surely result in a modification of the 
desired behaviour.  

However, some critics point out 
that it’s a bit of a blunt instrument 
approach which assumes a black 
and white world, where nothing is 
already being done to try to prevent 
the problem. Too often it can pun-
ish those who are already doing the 
right thing. 

That’s really, in many ways, one of 
the central themes of the Manitoba 
government’s climate proposal. It 
wants the province’s already consid-

erable investments in things such as 
hydroelectric generation taken into 
account, saying that the raw carbon 
emission numbers already tell the 
tale of our smaller footprint. 

Premier Pallister has a point. 
Alberta and Saskatchewan, have 
a far higher carbon footprint per 
capita. According to the Confer-
ence Board of Canada, in 2013 Sas-
katchewan emitted 67.6 tonnes of 
carbon dioxide a year, and Alberta 
66.7. Compared to that, Manitoba’s 
annual per capita emissions, at 16.9 
tonnes per capita, were positively 
miserly. 

But those raw numbers don’t 
tell the whole tale. One thing that’s 
frequently conveniently left out of 
the discussion is that Alberta and 
Saskatchewan are outliers. In fact 
the Conference Board went so far 
in its analysis to note that our Prairie 
peers “are in a league of their own. 
With per capita emissions of over 
65 tonnes CO2e, these provinces 
are the lowest ranked across all 
jurisdictions and score ‘D-’ grades.” 

Partly the problem for these prov-
inces is they’re still burning coal and 
other fossil fuels to generate elec-
tricity. If Manitoba hadn’t invested 
in hydroelectricity, it would have 
been just as coal dependent.  

The other part of the problem is 
the provincial economies are largely 
dependent on energy, mining and 
agriculture — all energy-intensive 

businesses that have the commen-
surate high greenhouse gas emis-
sions, the conference board states.  

If we want to improve that show-
ing, changes will need to come, and 
here’s where it gets really complex, 
and with some unintended conse-
quences. 

For example, many contend 
agriculture should get credit for its 
changes to management practices 
such as adopting lower tillage, 
which sequesters carbon. That 
might be nice, but is it fair or nec-
essary?  

After all, the early adopters of the 
system might have been chasing 
its soil conservation benefits. But 
most farmers adopted it because 
it made more economic sense. It 
makes sense to use an ALUS-like 
program, as the Manitoba govern-
ment is suggesting it may, to reward 
producers for taking uneconomic 
actions, but less sense to reward 
prudent financial decisions. 

One thing that is certain is this 
debate is far from over. While the 
Manitoba government has made 
the concession of taking action on 
this file, the federal government has 
already stated it’s not enough. 

They can quibble over the num-
bers, but Manitoba’s approach 
merits a thorough airing before 
being rejected out of hand.

 gord.gilmour@fbcpublishing.com

Could a lower carbon tax  
be a better option?
Manitoba’s different approach with its carbon levy raises issues that need to 
be fully considered

BY TOM SLEIGHT
U.S. Grains Council

I nattention, indifference, 
and inaction are no longer 
options for those in agricul-

ture with regard to U.S. foreign 
policy. 

Free trade has remained a key, 
philosophical driver for U.S. feed 
grains for decades, benefiting 
corn, barley, and sorghum grow-
ers — among many other com-
modities. Now, agriculture must 
answer the call to defend trade 
and the rewards reaped from free 
trade-driven policies.

Simply put: When trade works, 
everyone wins. Exports of feed 
grains in all forms to the 20 
countries with which the United 
States has a free trade agreement 
have increased by nearly 24 per 
cent over the last 10 marketing 
years, according to U.S. Depart-
ment of Agriculture trade data.

Free trade agreement partners 
now represent 49 per cent of total 
U.S. exports of feed grains in all 
forms.

In no other case has the benefit 
of open trade been more appar-
ent than in our relationship with 
Canada and Mexico through 
the North American Free Trade 
Agreement. NAFTA provided 
the trade policy underpinnings 
that resulted in the most efficient 

and effective interregional grain 
and livestock value chain in the 
world.

The provisions in NAFTA comple-
ment the natural geographic advan-
tages of close proximity. As a result, 
agricultural trade between the 
United States, Canada, and Mexico 
occur duty free, and trade has grown 
increasingly more integrated.

Mexico was the largest export 
market for U.S. corn in the last full 
marketing year, purchasing 13.3 
million tons (524.4 million bush-
els), in addition to 606,127 tons 
(23.86 million bushels) of sorghum, 
115,000 tons (5.3 million bushels) 
of barley and 1.9 million tons of 
distillers dried grains with solubles 
(DDGS).

Our trade agreements have also 
been a good deal for our trading 
partners who have invested signifi-
cantly in expanding their own feed, 
livestock and transportation indus-
tries while relying on the U.S. coarse 
grains industry.

This cycle of increasing sales and 
then expanding operations results 
in even more demand for U.S. feed 
grains and co-products. And as 
existing end-users advance to more 
sophisticated buyers, the council 
can expand efforts to assist under-
developed sectors like conducting 
DDGS trials with livestock produc-
ers in northeastern Mexico. This 
overall effect is a win-win scenario 
on both sides of the border.

At the same time, the basic tenets 
of free trade are now up for debate 
in the United States. The upheaval of 
this philosophy is forcing U.S. agri-
culture into a defensive mode. We all 
must engage to help achieve conclu-
sions in our trade negotiations that 
provide us and our customer’s long-
term certainty and create a new plat-
form for growth and integration.

Of course, modernizing or exam-
ining the provisions within trade 
agreements is good business. But 
we must recognize agriculture is a 
traditional target for retaliation in 
trade disruptions, a clear and pres-
ent danger. “Do no harm” for U.S. 
feed grains and co-products means 
avoiding these retaliatory measures 
at all costs. 

As a result, members of the grain 
and feed industries must monitor 
trade policy negotiations in any 
sector with a careful eye. Farmers, 

members of the agriculture supply 
chain and negotiators alike must 
understand how important our 
markets — and trade — are to agri-
culture’s profitability.

While we defend and demonstrate 
the mutually beneficial trading rela-
tionships we have built to domes-
tic audiences, our competitors are 
making their own good deals and 
eroding our competitive advan-
tages.

Our largest and most loyal cus-
tomers are at risk of taking their 
business elsewhere.

We are no longer the only option 
for world grain demand. As a result, 
it is up to all of us in U.S. agriculture 
to make sure trade liberalization 
continues at all levels, lest we no 
longer will be the ones in the race, 
let alone winning. 

We in agriculture cannot afford 
to stay humble, silent observers. All 
of us are needed to send a strong 
message to our customers and our 
competitors that the United States 
is in the global marketplace to stay.

The U.S. grains sector has signifi-
cantly benefited from more liberal-
ized trade in the past 30 years, and 
expanding access to export markets 
will continue to drive the success of 
American agriculture for years to 
come.

Tom Sleight is president and chief 
executive officer (CEO) of the U.S. 
Grains Council.

Everyone needs to be a trade policy expert
Time for those who have benefited from free trade to stand up for it, says American farm leader

Our largest and most 

loyal customers are 

at risk of taking their 

business elsewhere.
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Will boys always be boys? Not if 
we teach them proper boundaries 
Around the world, boys are taught that aggression towards females is OK — it’s not, 
and must not be accepted

By BRENDA SCHOEPP
AF columnist

I was at the beach and there was 
a family on either side of me. 
On my left was a father and his 

four boys. On my right was a father 
and his four girls.

The four girls played quietly 
doing make believe and building 
sand castles. Their father listened 
to music and watched for their 
safety when they neared the water. 
It is an idealistic scene. 

The four boys tormented each 
other and played wildly: Sand, sea-
weed, stones, and shells whirled 
over my head as I tried to relax. 
Dad was asleep on a log. There 
was chaos.

One could sit back and assume 
that is the difference between boys 
and girls, but I think it had more to 
do with boundaries. Girls can play 
rough and tumble, and boys can 
play quiet and imaginative games.

The child is who the child is — 
we do not parent to tame them, 
but to channel that spirit into a 
positive stream, give them reason-
able boundaries, and encourage 
positive growth.  

The boundary was crossed 
when the boys tore over and 
without cause, ruined the girls’ 
sand castles. This was a clear act 
of destruction and a violation of 
the girls’ space and creativity; 
it was not invited nor welcome. 
The boys’ father remained asleep 
on the log. The girls’ father offered 
them comfort.

There are greater questions 
behind gender energy here that 
we need to ask. Why is it that we 
accept a boy’s destructive behav-
iour as ‘boys just being boys’? 
What has evolved in our families 
to bring us to that point of accep-
tance? And why are girls not given 
the tools to defend against male 
aggression?
I recall the horror of a young girl 
in her village in Fiji. The boys were 
‘being boys’ and for sport were 
trying to pull her into the water 
and lift her dress. She was clearly 
frightened and did not welcome 
that attention. With a shrug, life 
went on (until I went to her aid). 
As she ages we can assume that as 
a teenager, the unchecked actions 
may become more pronounced. 
Those boys did not have a right to 
physical aggression — at any age.    

An equal world starts at home 
— where boys and girls under-
stand the boundaries of behav-
iour, and are taught respect and 
accountability. The boys in this 
story could have inquired about 
those sand castles (girls make 
great engineers) or offered to 
add a few extra to the kingdom 
(teamwork) or asked the girls to 
play catch (although they were 
throwing stones). There was a 
host of positive interactions that 
could have happened given the 
right culture of growth for boys 
and girls. Whatever the choice 
of engagement, those boys first 
needed to seek permission or 
invitation to walk into the space 
of those little girls.

Cultural norms can be deeply 
imbedded and influence how 
boys and girls act. On a street 
in Argentina with my male 
friends we encountered a soc-
cer team of boys about age 10. 
We asked where the girls were 
as there were no girls playing on 
the team, in the park, or on the 
streets. The boy who answered 
said, “In the house where they 
belong.” We asked, “Do you not 
play soccer with the girls?” That 

child’s eyes just about popped 
out of his head and he backed 
away as though there was a bad 
odour. They were shocked to 
learn that I played soccer, and 
that other boys and girls could — 
and did — play soccer together.

The year before I was in India 
where the caste system is partic-
ularly hard on girls as they are 
born into a life of slavery and 
virtual non-existence. The lack 
of birth certificates is a problem 
but the way they are treated is 
shocking.

We walked into this dark, dirt 
floor hut where lower-caste girls 
were splitting coconuts. As is the 
case in most of my travels, the 
girls want to communicate with 
you. Approaching the first child 
I asked, “What is your name? 
How old are you?” Immediately 
her male employer put himself 
between us saying, “She has no 
name. She has no birth.”

These are not extreme exam-
ples but vignettes of reality 
that demonstrate that a lack of 
respect for a female can spread 
from the family to the commu-
nity, and finally strangle the 
female gender of a nation.

Read carefully the plea from 
Canadian father Glen Canning 
who lost his daughter to suicide 
after being raped by teenage boys: 
“Speaking of accountability, thank-
fully four in five Canadians (79 per 
cent) feel ‘boys will be boys’ is an 
outdated attitude. So that means, 
from a young age, we must hold our 
boys accountable for their behav-
iour. Our boys can be shown how to 
embody empathy and compassion. 
We must make no excuse for toxic 
masculinity to get embedded in our 
next generation.”

I have a high regard for the per-
sons of each gender and believe 
that gender equality is standing 
up for the excellence of the other 
so that both may contribute in the 
way in which they are gifted. This 
starts from the first breath of that 
baby. How we shape their world 
depends on our own examples of 
equality and our healthy respect of 
boundaries.  

Brenda Schoepp works as an 
international mentor and 
motivational speaker. She can be 
contacted through her website www.
brendaschoepp.com. All rights 
reserved. Brenda Schoepp 2017

Dear Secretary Ross:  

We are writing to respectfully 
share information relevant to 
your recent observation that 
there is “not a world oversupply 
of agricultural products” and that 
harm to American food and agri-
culture interests from a potential 
NAFTA withdrawal is an “empty 
threat.”  

We recognize that the North 
American Free Trade Agreement 
(NAFTA) has not benefited some 
sectors as it has American food 
and agriculture. The food and 
agriculture industry is the heart of 
rural America, providing employ-
ment all along the value chain, 
including associated industrial 
and manufacturing industries, 
to ensure that U.S. and global 
consumers have access to high-
quality, safe, and affordable food 
and agricultural products.  

We respectfully submit that 
notification of NAFTA with-
drawal would cause immediate, 
substantial harm to American 
food and agriculture industries 
and to the U.S. economy as a 
whole. Under NAFTA, American 
food and agriculture exports to 
Canada and Mexico grew by 450 
per cent. In 2015, the United 
States held a 65 per cent market 
share for agriculture products in 
the NAFTA region, and in 2016, 
we exported nearly $43 billion (all 
figures U.S. funds) worth of food 
and agriculture goods to Canada 

and Mexico, making our NAFTA 
partners the largest export con-
sumers of U.S. agriculture.  

A c c o r d i n g  t o  a  s t u d y  b y 
ImpactECON, if Canada, Mexico, 
and the United States return to 
“most favoured nation” (MFN) 
tariff rates upon any withdrawal 
from NAFTA, the negative impact 
on the United States will far out-
weigh any benefits from higher 
U.S. tariffs, including a net loss of 
256,000 U.S. jobs, a net loss of at 
least 50,000 jobs in the U.S. food 
and agriculture industry, and a 
drop in GDP of $13 billion from 
the farm sector alone. NAFTA 
withdrawal would also disrupt 
critical industry supply chains, 
close markets, eliminate jobs, 
and increase prices for the basic 
needs of American consumers.

Of course, market conditions 
change over time and we submit 
that long-term trade relation-
ships should not be based on 
temporary market conditions. 
The adverse effects of issuance 
of a notice of NAFTA withdrawal 
would be abrupt and particularly 
severe for America’s farmers, food 
manufacturers, and agribusi-
nesses. For instance, the world 
grain market currently is experi-
encing the greatest oversupply of 
production since the 1980s – with 
the U.S. facing increasing compe-
tition from foreign competitors 
– and net U.S. farm income has 
declined to half what it was just 
five years ago. 2018 would be an 

especially damaging time to lose 
America’s two largest food and 
agriculture product markets.  

Agricultural exporters from Bra-
zil and Argentina, especially, are 
already moving aggressively to 
take advantage of the perceived 
opportunity to access our North 
American markets due to NAFTA 
negotiation rhetoric. In addition, 
the European Union is aggres-
sively negotiating an updated 
FTA with Mexico to expand its 
sales there by seeking reduced 
Mexican tariffs on competitive EU 
export areas and the incorpora-
tion of rules creating de facto bar-
riers to trade to advantage those 
products at the expense of U.S. 
suppliers. We trust you appreci-
ate how harmful it would be for 
the U.S. to become the supplier 
of last resort of major commodi-
ties. Accordingly, we submit that 
it is imperative that America pre-
serve and grow access to markets 

like Mexico and Canada where 
we have a competitive advan-
tage over other global suppliers, 
notably integrated supply chains 
facilitated by over 7,450 miles of 
shared borders.  

Notice of withdrawal from 
NAFTA would result in substan-
tial harm to the U.S. economy 
generally and food and agricul-
ture producers, in particular. 
While it has been asserted that 
negotiations could be completed 
and a new agreement approved 
subsequent to issuance of notice 
of withdrawal, but prior to actual 
withdrawal, that observation 
gravely underestima

tes the business complexity and 
contracting periods involved. We 
are sadly confident that issuance 
of a notice of withdrawal from 
NAFTA would trigger a substan-
tial, immediate response in com-
modity markets as market-spe-
cific focus would turn to a sched-

uled return to trade-prohibitive 
tariff rates. Contracts would be 
cancelled, sales would be lost, 
able competitors would rush to 
seize our export markets, and liti-
gation would abound even before 
withdrawal would take effect.  

Therefore, we respectfully ask 
that the administration continue 
to seek positive engagement 
that would advance America’s 
economic interests by opening 
new export opportunities and by 
tackling non-tariff concerns our 
industries have identified. That 
forward progress must begin by 
maintaining the “do no harm” 
pledge toward food and agricul-
ture trade within NAFTA renego-
tiation. 

This letter, which has been edited 
for length, was signed by more than 
80 U.S. commodity organizations 
and agriculture and food-related 
businesses.

NAFTA death will cost U.S. agriculture
An open letter to U.S. Secretary of Commerce Wilber Ross from farm associations and agriculture businesses

Commodity	 Annual sales
Corn	 $3.2 billion
Soy	 $3.0 billion 
Pork	 $2.4 billion
Beef	 $1.7 billion
Fruit & Veg	 $7.2 billion
Dairy	 $1.0 billion
Animal feed	 $2.3 billion

Value of U.S. NAFTA 
trade by commodity

We respectfully submit that notification of NAFTA 

withdrawal would cause immediate, substantial harm to 

American food and agriculture industries and to the U.S. 

economy as a whole.
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“I’ve just always been inter-
ested in solar so I crunched the 
numbers on it and it looked like a 
pretty decent payback,” said Josh 
Smith, chief financial officer of 
the sixth-generation family farm.

“What we wound up doing was 
leasing the solar panels from 
Enmax for 15 years and at the 
end of the lease we own them. 
They take care of any problems in 
those 15 years. If there are issues 
they deal with that and they mon-
itor it. It’s pretty cool.” 

In a grid-tied system, producers 
get a credit for feeding power into 
the grid when they have more 
than they can use. Those credits 
are used to pay for power drawn 
from the grid on days when they 
need a lot of power, or when it’s 
cloudy and their solar system 
isn’t generating enough electric-
ity.

That was the option best suited 
to the needs of the ranch, said 
Smith. 

“We need electricity when we 
need it, so we didn’t want to rely 
100 per cent on our solar,” he 
said. “But over the course of a 
year, (solar) will produce all the 
electricity we need for our feedlot 
and for the irrigation pivots that 
grow the corn for our feedlot.”

What you need to know
The first step for interested pro-
ducers is to obtain written verifica-
tion from their energy retailers of 
the distribution rate class for the 
site ID on which the system will 
be installed. This information 
can sometimes be found on util-
ity bills. The distribution rate class 
determines whether an applicant 
applies to the On-Farm Solar Pho-
tovoltaics Program or the Residen-
tial Commercial Solar Program.

“Even if the applicant doesn’t 
understand what the rate class 
is, all they have to do is send that 
document to myself and I will be 
able to tell them what the rate 
class is and which program they 
need to apply to,” said Bingham.

Rate classes are not always obvi-
ous and that’s why it’s important 
to know this information before 
proceeding, she said.

“They might be a farm right 
now but they might be classified 
as something different depend-
ing on what they’ve operated as 
before, whereas a non-farm rural 
residence might still be under a 
farm rate class because it was pre-
viously a farm.”

Interested producers will also 
need to find a solar contractor to 
help them source equipment and 
install the system. The solar con-
tractor must be listed on the Solar 
Energy Society of Alberta website 
(www.solaralberta.ca) in order to 
be eligible for funding.

“It’s not difficult for a contrac-
tor to get on that list but they do 
have to be registered,” said Bing-
ham.

Getting a good solar contractor 
is Smith’s No. 1 piece of advice. 
He praises his own contractors — 
Solar Optix of Lethbridge — for 
guiding him through the process. 
He doesn’t recommend produc-
ers attempt to install a grid-tied 
solar photovoltaics array by them-
selves.

“I wouldn’t even consider doing 
it myself and we’re pretty crafty,” 
said Smith. “There are 50 employ-
ees who work on our operation 
and we have all sorts of mechan-
ics, electricians, and plumbers.

“But this is a specialized thing. I 
don’t think you should do it all by 
yourself. You need to have some-
body.”

Producers also need to apply 
for a grid-tied microgeneration 
agreement with their local elec-
trical utility (which is formally 
called a Wire Service Provider). 
“This program isn’t designed to 
fund commercial production 

of solar energy,” said Bingham. 
“The intent is for the system to be 
grid-tied and it really only needs 
to supply enough energy to deal 
with the peak energy use of that 
operation.”

A recent bill for one month’s 
electricity is also required as part 
of the application, as well as a 

quote for the solar photovoltaics 
equipment they intend to install.

Finally, don’t go out and buy 
any equipment before your appli-
cation is approved.

Along with aligning the On-
Farm Photovoltaics Program with 
its residential and commercial 
counterparts, a major change was 

to end the funding of solar pro
jects retroactively.

“The biggest thing we have to 
get across to as many people as 
possible is that we do not cover 
retroactive projects,” said Bing-
ham. “Applicants have to apply 
and be approved before they buy 
anything.”

Bingham encourages interested 
producers to keep track of pro-
gram developments in case fund-
ing runs out sooner than expected. 
The easiest way to do this is to go to 
the Growing Forward 2 web page 
at www.growingforward.alberta.
ca — click on ‘Programs’ and then 
‘On-Farm Solar Photovoltaics,’ and 
finally on the ‘Subscribe to Receive 
Program Announcements’ on the 
upper right section of that page. 

“If we need to close early we’ll 
put it on the website right away and 
they will receive an email notifica-
tion,” Bingham said.

To contact for inquiries about  
the program, email AF.FarmSolar 
PVProgram@gov.ab.ca.
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Josh Smith (on left) is the CFO of Nelson Family Ranches. Other family members in the operation are (from left) 
Shawn Nelson, Kevin Nelson, Grant Nelson, Jeff Nelson, and Jimmy Nelson. The five of them manage the farm 
with feedlot manager Mike Smith. Josh credits his father-in-law Grant, who has turned the farm over to the next 
generation, for being an advocate of diversification.  PHOTO: Nelson Family Ranches

“I’ve been telling 

guys they need to get 

their applications in 

well before the end of 

December if they want to 

have a chance.”

Diana Bingham
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the North Peace Applied Research 
Association.

“I think producers as a whole are 
looking for answers as to how they 
can improve the health of their 
soils and reduce their reliance on 
inputs.”

Many of the topics, and even 
some of the speakers, were on 
the agenda at the 2015 conference, 
but learning to build soil health 
takes time, said a rancher from 
Longview. Even if you’ve heard 
a presenter before, you’ll learn 
more the second — or third — 
time around, said Alex Robertson, 
a director of the Foothills Forage 
and Grazing Association.

“You have to hear it enough to 
know it, and know that it’s work-
ing,” said Robertson, who recently 
travelled to New York state to take 
a course on soil health and graz-
ing.

“Soil is the life of our produc-
tion,” he said. “If we can reduce 
the inputs by increasing the 
microbial activity in the soil, then 
you will cut down your inputs and 
have more production.”

That’s been the case on his 
ranch, where he and wife Carol 
raise 250 cattle and about 80 
acres of oats. They used to spend 
about $1,500 annually on chemi-

cal fertilizer, but over the last 20 
years have just about eliminated 
the use of that input. By incor-
porating legumes, cover crops 
for swath grazing, and rotational 
grazing, there’s been no drop in 
productivity.

“We’re getting the same days (of 
grazing), but with less inputs,” he 
said.

But understanding just what’s 
happening in the ground beneath 
his boots is challenging, he added.

“It’s not instant, it’s gradual. It’s 
not that you do it one year and you 
see your soils improve, and that’s 
one of the things that’s hard to 
measure.”

Soil tests have shown a big 
increase in organic matter in his 
soils, but Robertson is looking for 
other ways to measure soil health. 

That’s one of the reasons he’ll be 
at this year’s edition of the soil 
health conference in Edmonton, 
which runs from Dec. 5-7. 

“Can you look for earthworms 
in the soil rather than going for 
soil tests? As carbon increases in 
the soil, you can see that. But what 
else can you measure how you’re 
improving?”

He suspects that “bugs in the 
rhizosphere” would be another 
good indicator and plans to ques-
tion an expert at the Edmonton 
conference who will be speak-
ing about that soil zone (which 
has high numbers of soil micro-
organisms attracted by root secre-
tions).

These are not discussions that 
are likely to come up when talk-
ing to an input dealer or fertilizer 

sales rep, and that’s why produc-
ers should attend conferences, 
presentations, and courses on soil 
health, he said. And it’s great this 
year’s edition of the soil health 
conference is being combined 
with the Western Canadian Graz-
ing Conference, he added.

“Without good soils, you won’t 
have grazing,” said Robertson. 
“You can rely on artificial nutri-
ents, but that’s not sustainable 
either.”

Combining the two topics in 
one event is more efficient for pro-
ducers, who “only have so much 
time to attend conferences,” said 
Paulovich.

“Since we feel that soil health 

and grazing are integral to each 
other, we decided to amalgamate 
the two conferences,” she said.

This year’s event will feature 
scientists and experts from across 
North America, including well-
known names such as Jim Gerrish 
and Gabe Brown. Brown will give 
two presentations and also do the 
conference wrap-up.

“Many people are coming 
because he is so well known on 
his journey to regenerative soil 
health,” said Paulovich. “He is 
very passionate and he is an excel-
lent presenter.”

There are more than a dozen 
other speakers and each day will 
feature a producer panel.

“Producers always enjoy and 
learn so much from listening to 
other producers and their expe-
riences on their farm,” she said.

The soil conference, which is 
organized by seven of the prov-
ince’s applied research and for-
age associations, is also being 
held in conjunction with a meet-
ing of the Canadian Roundtable 
for Sustainable Beef. That group 
will launch its verified sustainable 
beef framework at the conference. 

For  more information on 
t h e  c o n f e r e n c e ,  s e e  w w w .
absoilgrazing.com.

akienlen@fbcpublishing.com

“Without good soils, you won’t 

have grazing. You can rely on 

artificial nutrients, but that’s not 

sustainable either.”

Alex Robertson

Nora Paulovich

Staff

Alberta’s new provincial opposi-
tion United Conservative Party 
has gone to the former Wildrose 
bench for its agriculture critic.

New leader, Jason Kenney 
selected Drumheller-Stettler 
MLA Rick Strankman, a farmer 
and rancher from Altario, near 
the Saskatchewan border.

Strankman served as secretary/
treasurer of the Western Barley 
Growers Association (1999-2011) 
before seeking provincial office 
in 2012. As a member of the pro-
test group Farmers for Justice, he 
served a week in jail in 2002 after 
taking wheat across the U.S. bor-
der in 1996 in a challenge of the 
Canadian Wheat Board’s single 
marketing desk. He received a 
pardon in 2012 from then prime 
minister Stephen Harper, follow-
ing the deregulation of the CWB’s 
single desk.

Strankman was Wildrose ag 
critic from 2014 to 2016 and then 
shadow minister for property and 
surface rights until the party’s 
merger with the Progressive Con-
servatives. He takes over the ag 
critic role from David Schneider, 
a farmer and Little Bow MLA, 
who will be his party’s forestry 
critic. — Staff

Strankman 
named ag 
critic for newly 
merged UCP

Rick Strankman



Crop Management Network sells stake
Agrico Canada is acquiring a 50 per cent stake in the Crop Management Network, which was 
established in 2007 and consists of locally owned retailers operating an integrated logistics 
company. Located in central Alberta, CMN is the largest independent retail network in 
the province, with locations in Edberg, Daysland, Vegreville, Fort Saskatchewan, Holden, 
and Camrose. Agrico Canada, a wholly owned subsidiary of La Coop fédérée, is a leading 
wholesale distributor of crop input products to agri-retailers across Canada and the U.S. 
James Mitchell, CEO of Crop Management Network, will stay on and will continue to manage 
the business. — Agrico

Barley marches ‘lockstep’ with corn
The western Canadian feed grain market continues to take strength from consistent demand 
and a lower-size crop in 2017. “The market has changed (got stronger) from last year when 
high-vomitoxin wheat was trading at a discount,” said Jim Beusekom of Market Place Com-
modities in Lethbridge. Feed barley and wheat compete against U.S. corn, and more corn 
will come into the market if barley and wheat prices continue to rise, he said. Some feeders 
have already brought in corn from the U.S. and producers should “just watch the corn mar-
ket” to see where prices are headed, he said. “The market is lockstep with U.S. corn right 
now,” he said.  — CNS

NEWS » Markets 

BY DAVE SIMS
CNS Canada

I CE Futures Canada canola contracts 
may have finally topped out after 
the USDA’s monthly supply-and-

demand report put the entire oilseed 
sector under pressure.

Canola futures began climbing back 
in the early part of September, eventu-
ally rising above the $520-per-tonne 
mark. However, that changed on Nov. 
9, when the USDA left its prediction for 
soybean yields in the U.S. untouched. 
Traders had generally been expecting 
the yield number to fall slightly, but 
when that didn’t happen they started 
selling almost immediately.

The front-month January contract fell 
$5.30 on the day. It could have fallen 
more, but seemed to find a level of tech-
nical resistance at the $515 mark.

Demand for canola remains strong 
though and growers have been moving 
some supplies. Crushers and buyers 
have been putting on a few “specials” 
too, in order to keep things moving. 

Many in the industry want to get some 
more canola out of the bins before the 
dead of winter sets in.

Crush margins have been improving 
recently as the Canadian dollar has soft-
ened a bit from a few weeks ago.

In the U.S., both the soybean and 
corn markets were pressured by the 
USDA’s monthly supply-and-demand 
report. The agency surprised many in 
the oilseed industry by leaving the yield 
number untouched. The USDA also 
issued a slight revision to the carry-out 
in the U.S. which further undermined 
prices. On the international scene, soy-
bean production estimates for Brazil 
and Argentina stayed relatively neu-
tral, although rain in northern Brazil 
has improved growing conditions for 
the soybean crop. Brazil is expected 
to produce around 108 million tonnes 
while Argentina’s output is pegged at 57 
million tonnes.

The corn market dropped from its 
usual perch near the US$3.50-per-
bushel mark after the report came out. 
The USDA raised its yield estimate by 
a larger amount than expected. The 

agency pegged yields at 175.4 bushels 
an acre, up from the previous estimate 
of 171.8 bushels. If that prediction holds 
true it would be the biggest national 
average yield ever. The USDA also raised 
its estimate for the U.S. carry-out to 
2.487 billion bushels, up from the Octo-
ber estimate of 2.295 billion bushels.

Chicago wheat futures continue to be 
pressured by the increasing size of the 

Russian wheat crop. SovEcon consulting 
agency raised its projections for Russian 
wheat production to a record 82.9 mil-
lion tonnes. That exceeds the USDA’s 
prediction and comes at a time when the 
Russian ruble is relatively weak.

Dave Sims writes for Commodity News Service 
Canada, a Winnipeg company specializing in 
grain and commodity market reporting.

USDA report surprises oilseed market
Traders were expecting a lower yield number and when they didn’t get it, they reacted

For three-times-daily market reports from Resource News 

International, visit “ICE Futures Canada updates”  

at www.albertafarmexpress.ca.

BY ASHLEY ROBINSON
CNS Canada 

    

H ard red spring wheat bids 
in Western Canada rose 
for the week ending Nov. 

9, following increases in the Unit-
ed States markets. 

Depending on the location, 
average Canada Western Red 
Spring (13.5 per cent protein 
CWRS) wheat prices were up $8 
to $9 per tonne across the Prai-
rie provinces, according to price 
quotes from a cross-section of 
delivery points compiled by PDQ 
(Price and Data Quotes). Average 
prices ranged from about $245 per 
tonne in western Manitoba, to as 
high as $269 in northern Alberta. 

Quoted basis levels varied from 
location to location, but gener-
ally held steady to range from 
about $7 to $24 per tonne above 
the futures when using the grain 
company methodology of quot-
ing the basis as the difference 
between the U.S. dollar-denom-
inated futures and the Canadian 
dollar cash bids. 

When accounting for currency 
exchange rates by adjusting 
Canadian prices to U.S. dollars 

(C$1=US$0.7879) CWRS bids 
ranged from US$193 to US$212 
per tonne, which was up on a 
U.S. dollar basis on the week. That 
would put the currency adjusted 
basis levels at about US$26 to 
US$45 below the futures. 

Looking at it the other way 
around, if  the Minneapolis 
futures are converted to Cana-
dian dollars, CWRS basis levels 
across Western Canada range 
from $33 to $57 below the 
futures. 

Canada Prairie Red Spring 
(CPRS) wheat bids were any-
where from $1 higher to $6 lower. 
Prices across the Prairies ranged 
from $165 per tonne in south-
eastern Saskatchewan to $185 per 
tonne in northern Alberta. 

Average durum prices rose $3 
to $6, with bids in Saskatchewan 
and Manitoba ranging from 
about $268 to $279 per tonne. 

The December spring wheat 
contract in Minneapolis, which 
most CWRS contracts Canada 
are based off of, was quoted at 
US$6.48 per bushel on Nov. 9, 
which was up by 23.25 U.S. cents 
from the previous week. 

The Kansas City hard red 
winter wheat futures, which 
are now traded in Chicago, are 
more closely linked to CPRS in 
Canada. The December Kansas 
City wheat contract was quoted 
at US$4.29 per bushel on Nov. 9, 
up by 2.25 U.S. cents compared 
to the previous week. 

The December Chicago Board 
of Trade soft wheat contract set-
tled at US$4.29 on Nov. 9, which 
was up by 3.25 U.S. cents on the 
week. 

The Canadian dollar settled at 
78.79 U.S. cents on Nov. 9, which 
was up by roughly half a cent 
compared to the previous week. 

Ashley Robinson writes for 
Commodity News Service Canada, 
a Winnipeg company specializing 
in grain and commodity market 
reporting.

Wheat bids follow U.S. lead and rise across Western Canada
CWRS saw jumps of $8 to $9 per tonne but CPRS bids were anywhere from $1 higher to $6 lower

8 NOVEMBER 20, 2017  •  ALBERTAFARMEXPRESS.CA

  photo: thinkstock



9ALBERTAFARMEXPRESS.CA  •  NOVEMBER 20, 2017

Genes that fit your farm.®
800-665-7333 secan.com

� 5% higher yield than AC® Carberry
� short, strong straw similar to AC® Carberry
� moderately resistant to FHB (Good rating)

CWRS WheatCWRS Wheat
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BY ALEXIS KIENLEN
AF STAFF

I t’s not finalized yet, but the 
organizations representing 
cattle producers and feed-

ers say they’re close to creating 
a fund to advance the province’s 
beef sector — and ending a nearly 
decade-long checkoff.

“The Alberta Beef Industry 
Development Fund is a concept 
that would be able to be imple-
mented with a non-refundable 
service charge,” said Rich Smith, 
executive director of Alberta Beef 
Producers (ABP). 

The money for the develop-
ment fund would come from 
a portion of a non-refundable 
$3 checkoff. Currently, the $2 
provincial part of that checkoff 
is refundable and a big portion 
of that money — $2.5 million 
in 2016 — has gone to refunds, 
mostly to cattle feeders.

“We’re losing about 35 per 
cent right now, which works out 
to about 70 cents a head,” said 
Smith. “Our idea would be that 
a significant part of that 70 cents 
would be allocated to that fund, 
and another part of that money 
would be allocated to the Alberta 
Cattle Feeders.”

If producers didn’t want the 
money to go to the cattle feeders’ 
association, they could direct it to 
the Beef Industry Development 
Fund, which would be used for 
marketing, education, research 
and industry collaboration, said 
Smith. Other beef groups could 
apply to the fund as well. 

The money would be allocated 
through a council with represen-
tation from ABP, the cattle feed-
ers’ association, and the Western 
Stock Growers’ Association.

“We obviously need more work 
on the final terms of reference 
and how it would look,” said 
Smith.

The Alberta government made 
the provincial checkoff refund-
able in 2009, and ABP has been 
lobbying the province to reverse 
that decision ever since. That 
effort finally produced a partial 
result in April when legislation 
allowing non-refundable check-
offs was passed. But it requires 
a plebiscite, and Agriculture and 
Forestry Minister Oneil Carlier 
wants to see “a fair bit of align-
ment in the industry before he 
has a plebiscite,” said Smith.

“I suspect the government 
wouldn’t even conduct a plebi-
scite if it thought it was going to 
be a problem,” he said.

The cattle feeders’ association 
has concerns because making the 
checkoff non-refundable could 
have an impact on the revenue 
it’s currently receiving from its 
members, he added.

“They would be looking for 
some allocation of money from 
a non-refundable service charge 
to them, to maintain their opera-
tions,” Smith said. “We believe 
we can justify allocating some 
funding from the service charge 
revenue to that organization.”

Creating a development fund 
was discussed at the fall producer 
meetings and the boards of both 
organizations back the concept. 
ABP plans to meet with the cattle 
feeders’ association at the end of 
the month to work out details of 
how the fund would operate.

“Once we’ve done that, I sus-
pect that before they would join 
us in asking for a plebiscite, they 
might want to go to their mem-
bers,” said Smith, adding details 
of any tentative agreement would 
be brought to his organization’s 
semi-annual meeting next month.

The two organizations have 
agreed on how a $2 non-refund-
able checkoff would be split.

“It would work out that 25 cents 
per head would be directed to the 
Alberta Cattle Feeders Associa-
tion,” said Ryan Kasko, vice-chair 
of that group.

Another 40 cents would go into 
the industry development fund, 
which would work along the lines 
of  the now-defunct Alberta Live-
stock and Meat Agency. 

“We think that it’s nice — we’ve 
been striving for a long time to 

have a directed checkoff and this 
does allow people to have some 
choice,” said Kasko, who runs 
Kasko Cattle Company feedlots 
near Coaldale.

“We want to make sure that 
our industry and our organiza-
tions are funded to deal with all 
the issues that come up.

“The response has been quite 

positive and we’ve had little 
push-back to the idea. Both orga-
nizations are feeling really good 
and hoping we could make this a 
good solution.”

akienlen@fbcpublishing.com

Long-running checkoff battle may be 
coming to an end
An agreement on an industry development fund is key to a tentative deal between Alberta Beef Producers and 
cattle feeders 

“Our idea would be that a 

significant part of that 70 cents 

would be allocated to that fund, 

and another part of that money 

would be allocated to the Alberta 

Cattle Feeders.”

Rich Smith Ryan Kasko



Results of ABP delegate elections
Here are the delegates elected or acclaimed during Alberta Beef Producers’ fall meetings: Brad Osadczuk (Jenner), Kevin 
Stopanski (Jenner) and Kody Traxel (Seven Persons) in Zone 1; Sheila Hillmer (Del Bonita), Tyler Sawley (Nanton), and Kayla 
Weston (Fort Macleod) in Zone 2; Tim Smith (Coronation), Nicole Viste (Hanna), and Jesse Williams (Hanna) in Zone 4; Charlie 
Christie (Trochu), Cathy Sharp (Lacombe), Stuart Somerville (Endiang), and Cam McLerie (Red Deer) in Zone 5; Ralph Buhler 
(Armena), Kolton Kasur (Bashaw), and Tim Sekura (Rocky Rapids) in Zone 6; Colin Campbell (Bon Accord) and Ken Stanley 
(Westlock) in Zone 7; Blair Anderson (Minburn), Gordon Graves (Iron River), and Melanie Wowk (Beauvallon) in Zone 8; and 
Lorrie Beck (Teepee Creek), Linda Messner (Berwyn), Mike Nadeau (Beaverlodge), and John MacArthur (Fairview). — ABP

Calling Alberta deer hunters
The University of Calgary faculty of veterinary medicine is looking for help from 
deer hunters. Researchers at the faculty are conducting a study on gastrointestinal 
parasite diversity in deer. For that, they need fresh feces samples. Hunters who see 
deer defecate are asked to collect samples and send by courier to the department. 
Samples can also be collected from carcasses. The study is looking at barber’s pole 
worm and whether deer might transmit this parasite to sheep. For more informa-
tion, contact Collin Letain at 403-210-6678 or cletain@cwhc-rcsf.ca. — UCVM

BY JENNIFER BLAIR
AF staff

L ethbridge County’s head 
tax is unfair for cattle 
feeders — but there’s no 

easy alternative.
Those are the key takeaways 

from a new study that looked 
at both the impact of a per-
cow tax, and how the county 
could raise  badly  needed 
funds for maintaining and 
repairing its roads.

“If you’re a cattle feeder and 
you have a lot of capacity in 
your feedlot, you’re looking 
at a substantial tax bill,” said 
economist Mel McMillan, who 
co-authored the paper with 
Bev Dahlby and Mukesh Kha-
nal of the University of Cal-
gary’s School of Public Policy. 

“If you’ve got several thou-
sand head of capacity in your 
feedlot, you’re looking at sev-
eral thousand dollars of tax.”

T h e  $ 3 - p e r - h e a d  b u s i -
ness tax — more commonly 
referred to as a ‘head tax’ — 
was imposed on area feedlot 
operators in April 2016 in an 
effort to raise $3.5 million 
annually over 35 years to cover 
road and bridge maintenance. 
The tax was set to climb to 
$4 per head in 2017, but was 
instead dropped to $2.50 per 
head.

A group of feedlot operators 
in the county challenged the 
tax, but a Court of Queen’s 
Bench judge ruled in April that 
the county had the “delegated 
taxation powers” laid out in 
the Municipal Government 
Act. That was good news for 
the county’s road budget but 
a blow for cattle feeders.

“Assuming that other coun-
ties do not implement a simi-
lar tax, cattle-feeding opera-
tions in Lethbridge County 
are going to be somewhat less 
competitive,” said McMillan.

“It’s certainly going to have 
some effect.”

While estimating its impact 
is difficult, it could slice prof-
its by one-fifth, he said.

“A 20 per cent cut into your 
profit margin is substantial,” 
said McMillan, adding the 
feeders don’t have a way to 
pass on the extra tax cost to 

either cow-calf producers or 
consumers.

“It does raise costs to this 
particular group of people, 
and they’re an important part 
of the Lethbridge County econ-
omy. It may have some conse-
quences there.” 

However, McMillan is quick 
to point out that cattle feeders 
weren’t necessarily taxed fairly 
before the levy was imposed.

“Feedlots can put a lot of 
use on roads, hauling feed and 
hauling cattle,” he said.

“If a quarter section that’s 
all feedlot is taxed the same as 
a quarter section that’s all in 
barley, there’s a considerable 
difference in the utilization of 
roads and other services that 
are provided by the municipal-
ity.” 

And their research found 
that Lethbridge County has a 
“legitimate case for generating 
more revenue.”

“We found that the county is 
not a big spender in large part, 
and it’s probably not investing 
enough in its roads right now 
to maintain them to the stan-
dard that is necessary,” said 
McMillan.

“The county does have to 
spend some more money 
on roads, and some money 
should probably be coming 
out of the confined feeding 
operations. 

“So we have to take a more 
balanced look at it. It’s a ques-
tion of how do you do it?”

Three alternatives
The trio came up with three 
potential alternatives, but all 
had their drawbacks. 

One was to charge truckers 
for the use of county roads 
based on mileage — using GPS 
technology and basing tolls on 
truck weight, location, and 
distance travelled. 

“This is possible. It’s been 
used in New Zealand and 
Oregon, so it would be con-
ceivable to do. New technol-
ogies make it workable,” said 
McMillan.

“But that would require 
provincial co-operation and 
trucking industry co-oper-
ation as well. That would be 
a fairly significant item and 
something the municipality 
could not do on its own.” 

Option No. 2 was to levy a 

charge on cattle feeders based 
on their use of county roads, 
working from the assump-
tion that feedlots located 
closer to provincial highways 
would use county roads less, 
and vice versa. Around 72 per 
cent of feedlots in Lethbridge 
County would see their tax 
burden reduced if this sort of 
usage charge were put in place 
instead of a head tax. 

“Some feeders that are on 
provincial highways would 
pay nothing, and those that 
are sitt ing on 10 miles of 
county roads before you get to 
a provincial highway would be 
paying more,” said McMillan.

“But that may be considered 
unfair by some of the cattle 
feeders.” 

The final option looked at 
giving breaks to feedlots that 
produce most of their own 
feed.

“ S o m e  o f  t h e s e  c a t t l e -
feeding operations would 
have a considerable amount 
of farmland associated with 
them, and an operation that 
produces all of its own feed 
doesn’t use much more local 
roads than if you were a grain 

farmer hauling grain,” said 
McMillan.

“The county could look 
at how much farmland was 
associated with a given feed-
lot, and the feedlot would be 
charged only for the num-
ber of head that it produced 
that were beyond the feeding 
capacity of the farmland that 
it owned.”

But it’s tough to say which is 
the best option, said McMil-
lan.

“What do people regard as 
fair and an equitable distri-
bution? How easily can it be 
managed?” he said.

“You want equity, you want 
efficiency, you want adminis-
trative ease. All of that would 
have to be balanced out by the 
municipality, the voters in the 
county, and the feeders.”

But the bottom line is the 
bottom line, he said, and Leth-
bridge County should revisit 
the tax before cattle feeders 
start moving on to greener 
pastures. 

“There is a concentration 
of feedlots in that area, and 
presumably they’re  there 
because there’s some advan-
tage to them being there,” said 
McMillan.

“There is a risk that some 
feeder operations that are on 
the margins of profitability 
may decide to reduce or even 
end their operations.”

The entire report can be 
found at www.policyschool.
ca/publications.  

jennifer.blair@fbcpublishing.com

A taxing situation — study says there’s 
no easy fix to county’s cattle tax
The levy on feedlot cattle has some justification, a lot of drawbacks, and no trouble-free 
alternatives, says new study
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You can make a user-pay argument that feedlots should contribute to road maintenance costs but Lethbridge 
County’s head tax on cattle could prompt some feeders to move elsewhere, or even close down  PHOTO: CANADA BEEF

 “There is a risk that 

some feeder operations 

that are on the margins 

of profitability may 

decide to reduce 

or even end their 

operations.”

Mel McMillan
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Since 2009 the Bull Buyer’s Guide has  been the Canadian Cattlemen’s source  for bull sale information.

WESTERN CANADA’S ALL BREEDS BULL SALE SOURCE

•  Massive Distribution (91,000) Promotes your bull sale to cattlemen across Western Canada in leading 
ag publications.

•  Covers All Breeds: The only Bull Buyers Guide that reaches commercial cattlemen across 
all breeds that may not be getting the individual breed publications.

•  Unbeatable Value: One low price gets you into all 3 publications

•  Full Colour Ad: Send it to us press ready or don’t have an ad, no problem, we’ll build it at no extra charge

WHY SHOULD YOU ADVERTISE IN THE BULL BUYERS GUIDE

“Where the serious bull 
buyers are looking”

Mike Millar
National Advertising Sales
mike.millar@fbcpublishing.com
Phone: (306) 251-0011
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National Advertising Sales
tiffiny.taylor@fbcpublishing.com
Phone: (204) 228-0842

MID JANUARY ISSUES: Deadline: Dec. 12, 2017

January 18 - Saskatchewan AgDealer
January 18 - Manitoba Co-operator
January 15 - Alberta Farmer Express
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March 1 - Saskatchewan AgDealer
March 1 - Manitoba Co-operator
February 26 - Alberta Farmer Express

PUBLICATION DISTRIBUTION
March 16, 2017 Manitobacooperator.caSerVinG Manitoba FarMerS Since 1925   |   Vol. 75, no. 11   |   $1.75

P
u

b
lic

a
tio

n
 M

a
il 

A
g

re
e

m
e

n
t 

4
0

0
6

9
2

4
0

 

GradinG Grief: NFU exploriNg graiN-gradiNg woes » page 8

See stranded on page 6 »  

BY ALEXIS STOCKFORD
Co-operator staff

Li f e  g ro u n d  t o  a  h a l t 
i n  m u c h  o f  w e s t e r n 
M a n i t o b a  M a r.  6 - 7 , 

as heavy snow, winds and 
whiteout conditions closed 
h i g h w a y s ,  l e a v i n g  m a n y 
travellers stranded and some 
needing rescue. 

Brandon spent 31 hours with 
visibility below 400 metres. 
The same area saw up to 41 
centimetres of snow, sustained 
winds of 71 kilometres an hour 
and gusts up to 87 kilometres 
an hour, matching wind speeds 
in Morden, Berens River and 
Gretna, but below the 105-kilo-
metre-an-hour gusts logged in 
Churchill.

Motorists found themselves 
suddenly seeking shelter as 
conditions deteriorated. Da-
vid Matthews of the Munici-
pality of Whitehead’s volun-

Western 
Manitoba 
opens doors 
for stranded 
travellers
Communities in 
western Manitoba 
found themselves 
sheltering travellers 
Mar. 6-7 as the  
storm raged and 
highways closed

BY ALLAN DAWSON
Co-operator staff 

Ordinarily voting over 
whether to recommend 
new wheat, rye or triti-

cale varieties for registration 
can stretch on well into the 
afternoon.

This year it was over before 
the morning coffee break at the 
annual meeting of the  Prairie 
Recommending Committee 
for Wheat, Rye and Triticale 
(PRCWRT) in Winnipeg Mar. 2.

Many participants said they 
thought it was a record for the 
group, and in no small way 
former federal agriculture minis-
ter Gerry Ritz is the reason why.

The process has been stream-
lined — one of several reforms 
Ritz asked the PRCWRT and 16 
other recommending commit-
tees to do when he wrote them 
in 2013.

“I am challenging you to think 
about the future of variety regis-

tration and how best to ensure 
that Canada has an approach 
going forward that encourages 
innovation in variety develop-
ment and balances the inter-
ests of producers and the entire 
value chain,” Ritz wrote.

Some saw the letter as the 
beginning of the end for recom-
mending committees, which its 
critics alleged were bureaucratic 
and an impediment to getting 
new, higher-yielding varieties to 
farmers faster. 

This year there were just 18 
candidate cultivars before the 
PRCWRT, and a dozen weren’t 
up for voting because they’d 
already been supported for 
registration by the agronomic, 
disease and end-use evaluation 
teams, which results in an auto-
matic registration recommenda-
tion, just one of the streamlin-
ing measures introduced since 
Ritz threw down the gauntlet. 
Before they’d come back to the 
full committee for further dis-
cussion and voting. 

This year only six varieties 
came before the cultivar vot-
ing panel (CVP), a subgroup of 
the PRCWRT, whose members 
represent the entire wheat value 
chain including farmers, breed-
ers, agronomists, plant patholo-
gists, exporters and end-users. 
Up to 23 of the PRCWRT’s mem-
bers serve on the CVP.

The CVP’s creation is another 
streamlining measure.  It 
reduced the number of peo-
ple voting, while still allowing 
all PRCWRT members to give 
expert insight.

The CVP also addresses Ritz’s 
concern that the process reflect 
the industry and its needs.

At the PRCWRT meeting in 
2013 Fairfax, Alta., seed grower 
Henry Vos said farmers and end-
users should decide what varie-
ties to grow, not a committee. 
But this year Vos said creating 
the CVP and having wheat com-
mission representatives on it, is 
an important change. He said in 
the past, farmers had little for-

mal involvement or voice on the 
committee. Today he represents 
the Alberta Wheat Commission’s 
14,000 farmer members on the 
CVP. 

“I like the committee struc-
ture,” Vos said. “I like the input 
of all the individuals. On varie-
ties where there are concerns we 
have the cultivar voting panel, 
which represents the whole 
value chain. That is the most 
important part.”

Much of what Ritz sought 
has been accomplished, said 
Brian Beres, a former PRCWRT 
chair and member of the ad hoc 
committee working on reform-
ing the PRCWRT, following this 
year’s meeting. He said the group 
worked very hard along with 
the PRCWRT’s outgoing chair 
Curtis Pozniak, who is a durum 
breeder at the University of 
Saskatchewan, to streamline the 
process.

“We wanted to get ahead of 

Wheat recommending 
committee reforms paying 
efficiency dividends 
 The process was sparked by a 2013 letter from then agriculture minister Gerry Ritz

See committee on page 7 »  

The Prairie Recommending Committee for Wheat, Rye and Triticale (PRCWRT) has streamlined voting on new varieties seeking a recommendation for registration.  
The PRCWRT held its annual meeting in Winnipeg Mar. 2. Here ballots are being distributed to members of the PRCWRT’s cultivar voting panel.  PHOTO: ALLAN DAWSON
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E xperts say the PEDv out-
break in Manitoba is a warn-
ing to livestock producers 

across the Prairies that biosecurity 
has to be a 24-7 priority every day 
of the year.

since late April, the porcine 
epidemic diarrhea virus has 
been found on 10 farms in three 
areas in southeastern Manitoba 
— and two of those areas suf-
fered outbreaks just last year.

“We’ve heard of a lot of scary 
practices happening on our neg-
ative farms that are in diseased 
areas,” said Mark Fynn, manager 
of quality assurance and animal 
care programs for Manitoba 
Pork.

so far, officials have found 
“some linkages” between the 
three areas where the disease 
has emerged, but are still work-
ing on tracing the spread of 
the disease, including looking 
at staff movement, transport, 
and contamination on load-out 
areas on each of the operations.

PEDv outbreak 
shows the  
‘inconvenient’ 
truth about  
biosecurity
Officials say affected 
farms in Manitoba 
had good biosecurity 
protocols — but following 
them every day is  
another matter

sEE PEDv } page 7
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R emoving the deferred cash ticket 
system won’t just hit farmers at tax 
time — it could also affect the entire 

supply chain, interrupting the flow of grain 
to international markets.

“If they take this deferred cash ticket 
system away, you’re going to have farm-
ers refusing to move grain when we need 
it to move,” said stuart Person, director of 
primary producer agriculture at accounting 
and business advisory firm MNP. 

“You’re going to have railroads sitting 
idle. You’re going to have grain terminals 
sitting empty. All because selling at certain 
times might not work for farmers because 
of tax implications.”

Right now, deferred cash tickets are used 
to help producers “smooth their income 
out,” said Person. 

“With any farm business — it doesn’t 
matter if it’s livestock or grain — the income 
fluctuations can be significant from year to 
year due to a number of factors,” he said.

If, for instance, a farmer has a bumper 
crop one year and sells it that same year, 
he or she will have a significant spike in 
income — and “generally, the higher your 
income, the higher the rate of tax you pay.” 
But the deferred cash ticket system allows 
farmers to take a portion of the money and 
defer the rest until next year. 

But Ottawa is considering scrapping the 
cash ticket deferral system — a move that 
would seriously impact Prairie produc-
ers, say Alberta’s wheat, barley, pulse, and 
canola commissions as well as other farm 
groups.

the commissions asked MNP to review 
the situation and its analysis supports their 
claim.

the majority of farmers aren’t trying 
to avoid paying taxes, but just want to 
“smooth their income out and make sure 
they’re paying tax at a reasonable rate like 
everybody else,” said Person.

Scrapping deferred cash 
tickets could ‘screw up’ 
grain-marketing system
it’s not just farmers who will be hurt if Ottawa axes tax break —  
the entire grain sector will be dramatically affected, says MnP

forget supply and demand or logistics — tax considerations may soon determine when  
Prairie farmers sell their grain if deferred grain cash tickets are scrapped. file photosEE cAsh tIckEts } page 6
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A lberta is back in the fed-
eral-provincial agree-
ment for allocating broiler 

chicken quota after exiting it in 
2013.

“I’m thinking they should hire 
us for NAFTA now,” Alberta 
Chicken Producers’ chair Erna 
Ference said with a laugh.

“This was a huge effort. We 
started back in 2008 with this, 
and it took a lot of producers 
and the processing industry in 
Alberta to accomplish this new 
agreement.

“Obviously, it was a give and 
take — and all of the provinces 
worked really, really hard. It 
shows that we can work together 
and accomplish something. It’s a 
success story.

The new deal concluded Nov. 
2 when the Farm Products Coun-
cil of Canada ruled that the new 
agreement could proceed without 
first getting Governor-in-Council 
approval — that is, approval from 
the federal cabinet through the 
Governor General. 

“We’re excited to have all our 
provinces back on board,” Ben-
oit Fontaine, chair of the Chicken 
Farmers of Canada, said in a 
release.

Alberta Chicken Producers left 
the federal-provincial agreement 
in 2013 due to the unfair alloca-

tion of quota, said Ference, who 
raises chickens west of Okotoks. 
At the time, her organization esti-
mated it was getting only 80 per 
cent of what would be a fair share 
of quota allocation.

“Our population had been 
increasing exponentially com-
pared to other provinces, and 
we were getting a smaller and 
smaller percentage share of that 
growth based on population,” 
said Ference. “We felt that needed 
to be addressed.” 

The organization didn’t exit the 
stage entirely. It continued to be 
involved with the national pro-
ducer body, but wasn’t allowed 
a vote at the table.

“Now we’re back in the fam-
ily fold. I think it’s a good place 
to be,” said Ference. “We have 
more of a say, and that’s a good 
thing.”

The new arrangement means 
provinces will still have a base 
amount of quota, but a percent-
age of new growth will be allo-

cated based on ‘comparative 
advantage,’ including popula-
tion.

“Out of the new growth in the 
country, we’ll get a percentage 
of that new growth until we’re 
able to supply 90 per cent of 
our population, and once that’s 
done, the factor will drop off,” 
said Ference.

“Going back in, I have the 
confidence that what we fought 

for and what we wanted is going 
to be respected. Those are all 
really good things from a pro-
ducer’s point of view.” 

From 2014 to 2017, Alberta’s 
share edged up slightly, from 
producing enough chicken to 
supply grew 80.4 per cent of 
the province’s needs to 81.5 per 
cent. That growth will only con-
tinue under the new agreement, 
said Ference.

“That’s significant, but you 
can imagine how great it’s going 
to be moving forward, as long 
as there’s growth in the indus-
try,” she said. “Chicken is the 
No. 1 meat in Canada, and there 
seems to be an increasing appe-
tite for that. Our general expec-
tation is that we’re going to see 
increased growth.”

Chicken producers in the 
province are already getting 
ready and there’s been a “huge 
increase” in building activity, 
she added. 

“There’s been a lot of new 
barns built in the province, not 
just in broiler chicken produc-
tion but also in hatching egg 
production,”  said Ference, 
pointing to new and upgraded 
facilities in Calgary and Leth-
bridge. 

“There’s a lot of investment 
along the value chain, and all 
of that is benefiting Alberta 
chicken producers.”

jennifer.blair@fbcpublishing.com

Alberta rejoins the flock with new 
national chicken quota deal
A decade-old dispute over quota allocation is finally settled, and producers are already expanding facilities

Four years after leaving the national chicken organization, Alberta 
Chicken Producers has a new quota deal and is back in the fold.  
GRAPHIC: Alberta Chicken Producers

“Going back in, I have 

the confidence that what 

we fought for and what 

we wanted is going to be 

respected.”

Erna Ference



By Roy Lewis DVM

W e all know that when 
handling, transporting 
and shipping cattle, 

stress is increased and weight 
loss and carcass changes occur.

A new, or should I say rein-
troduced product, is back on 
the market after having been 
shelved by Agriculture Canada 
for many years. The product is 
called DeStress and is currently 
being marketed by a Wetaskiwin 
feed mill. In a way, it provides 
instant returns to the feed-
lot finisher through increased 
yield and reducing dark cutters 
in half. And it is simply the right 
thing to provide from an animal 
welfare perspective.

It is a way to manage antemor-
tem stress. Dr. Al Schaefer of 
Lacombe Research Centre and 
others worked on derivatives of 
this product, relying on 15 to 20 
years of published research to 
get the formulation right.

This article will provide an 
explanation of the product, 
how it benefits the cattle, and 
the expected financial benefit. 
(There are probably other areas 
in cattle, swine or equine pro-
duction and performance where 
feeding of this product could 
provide huge benefit.)

There is no doubt that trans-
port of cattle (regardless of the 
distance) produces stress that 
causes shrinkage, dehydration, 
and the loss of electrolytes and 

amino acids. Some types of ani-
mals have this to lesser or greater 
degrees than others. Genetics of 
the cattle; weather conditions; 
and excitability or docility of the 
cattle method of handling will all 
determine what the final shrink-
age and meat quality will be at 
the packing plant.

Some of these things are under 
our control and others simply 
are not. Once the cattle leave 

the farm/feedlot, the owner has 
no control. Feeding a product 
before transport to replace the 
expected losses of these neces-
sary nutrients means the cattle 
will arrive in better health with 
less shrink and less dark cutters, 
and potentially grade better.

When transporting catt le 
either to a plant or auction mar-
ket or home from pasture, we all 
have looked at the proverbial 

shrink that occurs. We know 
there will be some weight loss 
(or shrink) because of fecal loss, 
urine loss, sweat, etc. It is when 
this amount gets exces sive and 
climbs well above the two to four 
per cent we are hoping for, that 
we recognize the significance. 
Some freshly weaned, trans-
ported and held-overnight cattle 
at auction markets can shrink 
by 10 per cent or even higher. If 
this is not replenished quickly 
after the stressful event, cattle 
are more prone to get sick from 
other things — or in the case of 
slaughter animals, the number of 
dark cutters will increase. If we 
can retain some of that shrink by 
feeding a nutritive supplement 
before shipping which replaces 
these lost nutrients, it will be a 
positive experience for the cattle 
and will return economically for 
the producer.

DeStress came on the market a 
decade ago under the name Nut-
richarge, but then was released 
to the United States and lost to 
Canada for a long period of time. 
It is considered a nutritive supple-
ment so has no slaughter with-
drawal period and is not consid-
ered a pharmaceutical in any way.

It contains a combination of 
electrolytes, amino acids, and cer-
tain blood sugars. So it is similar 
to giving an electrolyte to coun-
teract dehydration to a scouring 
calf or a stress diarrheic show bull. 
In this case though, it is given to 
healthy cattle to counteract the 
dehydration that occurs during 
transport. It is easy to administer 
as it is a feed supplement and can 
be mixed into feed 24 hours before 
the stressful event.

Dr. Schaefer and his research-
ers found it lessened shrink by 
about two per cent compared 
to control animals, which is sta-
tistically significant. Improve-
ments in carcass yield and grade 
were also noticed. These all go 
hand in hand — two per cent 
less shrink would convert into 
20-plus pounds (depending on 
the size of the cattle).  

With transportation coming 
under more public scrutiny, 
this should make cattle more 
comfortable — kind of like us 

having Gatorade after a period 
of intense exercise.

While the focus has been trans-
portation of cattle headed for sale 
or for slaughter, benefits are found 
after weaning or when transport-
ing show cattle. Severely shrunk 
cattle are much more stressed 
and definitely more likely to get 
BRD (bovine respiratory complex) 
among other infectious diseases.

We all need to get around 
the expectation that we want 
shrunk-out cattle. Stressful con-
ditions such as parturition or 
recovery from illness will benefit 
from something like DeStress. 
Even shipping cull cows should 
benefit, (although to a lesser 
degree than feedlot cattle) as 
they are subject to potentially 
higher levels of stress because 
they are more fractious animals. 
With feeder cattle having more 
energy, they will need fewer 
treatments after arriving at their 
final destination. This product is 
also formulated for swine, and 
different rates have been tried 
on other minor farmed species 
such as elk and bison.

Reducing morbidity or mor-
tality with a non-prescription 
product that is a supplement is 
a win for the cattle industry. In 
the future, there may be more 
specific guidelines regarding 
type of cattle, temperament, 
distance travelled, and ambi-
ent temperature as to whether 
a nutritive supplement may be 
mandatory. Dr. Schaefer’s group 
even fine-tuned it to the extent 
to determine that the top and 
front of cattle liners cause more 
shrink on average in cattle.

There was an average of more 
than eight per cent shrink on 900-
pound feeders which converts 
to over 70 pounds. The nutritive 
supplement will significantly 
reduce some of these losses.

Adoption of a nutritive supple-
ment program relies on ease of 
administration, and feeding this 
product fits this requirement. A 
dose is about a couple of pounds 
per 1,100 pounds of cattle.

I would suggest going to the 
website www.destress-nutrition.
com for more complete infor-
mation. This is one more tool 
to ensure healthy well-treated 
cattle are being raised on Cana-
dian farms.

Roy Lewis practised large-animal 
veterinary medicine for more than 
30 years and now works part time as 
a technical services veterinarian for 
Merck Animal Health.
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Product for reducing shrink during 
transport worth considering
A feed supplement that counteracts dehydration offers animal welfare benefits and 
an economic return

  File photo

There is no doubt that 

transport of cattle 

(regardless of the 

distance) produces stress 

that causes shrinkage, 

dehydration, and the 

loss of electrolytes and 

amino acids.
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BY ALEXIS STOCKFORD
Staff

T he science of precision pig 
feeding has come along 
nicely, but the manufactur-

ing industry has been slow to climb 
on board, according to the project’s 
lead researcher. 

Candido Pomar, of Agriculture 
and Agri-Food Canada, was set 
to bring his pig-specific feeder to 
commercial trials in 2016 but says 
there has been little industry move-
ment.

“The research is going on very 
nicely,” he said. “We are improving 
the system... new concepts and so 
on. This part is going quite well.”

It’s the technology transfer to 
industry Pomar describes as “... 
going very slowly.” They’ve had a 
hard time convincing feeder manu-
facturers to take the project on.

The research aims to cut out extra 
feed cost and reduce the amount of 
manure in hog barns by tailor mix-
ing feed for each pig, based on a his-
tory of feeding habits and growth. 
The feeder could lower feed costs 
by 10 to 15 per cent without low-
ering carcass performance or size.

Farmers feed to the highest com-
mon denominator, which ensures 
that no pigs are underfed but also 
overfeeds other pigs, he said.

His research uses a computer 
model to collect information on 
body condition, weight gains 
and growth and feed intake to 
determine the most efficient feed 
amount and quality for each indi-
vidual pig. Each animal has an elec-
tronic chip implanted in the ear, 

which allows the feeder to identify 
it and dispense the right amount 
and mix of feed.

Feed data is taken from the feed-
ers themselves, while several scale 
configurations are being consid-
ered to track the pig’s progress, 
including a scale in front of the 
feeder to weigh the pig as it feeds, 
or a scale that animals must pass 
over to reach the feeder.

Automatic systems would take 
daily weight measurements, 
although the researcher argues that 
once a week should be enough for 
commercial operations. 

The system is not yet sophis-
ticated enough to measure indi-

vidual ingredients, but combines 
two feed mixes, a low-nutrient mix 
and a higher-nutrient mix, which 
includes higher soybean protein, 
minerals and vitamins.

“What we call the ‘rich’ feed is 
similar to a feed that the industry 
formulates for young pigs at the 
beginning of the growing period,” 
Pomar said.

He estimates his system will save 
producers $8 per pig in feed, equat-
ing to 23 kilograms of soybean meal 
and 0.6 kilogram of phosphate over 
the growth period. More efficient 
feed also leads to less manure, with 
trials finding up to 40 per cent less 
nitrogen is excreted. Pomar expects 

a 25 to 30 per cent drop in phos-
phorus.

But there has been little interest 
in bringing the feeder to market in 
Canada.

“The industry would need not 
just to buy the feeders. It will need 
also to find the optimal way to use 
all these feeding approaches,” he 
said. “It’s not just adding some-
thing to what it is doing. It is going 
to have to change the way it is feed-
ing pigs.”

However, three European com-
panies have shown interest and 
Pomar expects them to start apply-
ing his concepts by as early as next 
year.

“I think there’s a clear interest 
and I’m quite sure that in five to 10 
years, this technology is going to be 
applied somewhere.”

But without industry partners, it 
is hard to say how much a preci-
sion pig feeder will cost or how long 
it will take for efficiencies to offset 
equipment cost. Precision feeders 
in Europe cost thousands of dollars, 
Pomar said, although they are tar-
geted for niche research use rather 
than the commercial production.

“For commercial purposes, I 
expect that the feeder itself should 
be much, much lower than that, but 
we don’t have it, so I don’t know 
how much it may cost.”

astockford@farmmedia.com

No dice yet on precision pig feeder
The technology has been in development for years, but don’t expect to see one soon

 The developer of this precision feeder has yet to find a manufacturer to make a commercial version.  photo: aafc/file

“The industry would need 

not just to buy the feeders. 

It will need also to find 

the optimal way to use all 

these feeding approaches. 

It’s not just adding 

something to what it is 

doing. It is going to have 

to change the way it is 

feeding pigs.”

Candido Pomar



Extreme weather takes a big toll
Haiti, which was hit last year by its strongest hurricane in 50 years, has been ranked the country worst 
affected by extreme weather in 2016. Next on the Climate Risk Index were Zimbabwe, which suffered 
severe drought followed by floods, and Fiji, which was hit by the strongest tropical cyclone ever 
recorded in the island nation. Between 1997 and 2016, more than 520,000 people died in over 11,000 
extreme weather events including storms, floods, and heat waves,  said research group Germanwatch, 
which creates the index. Nine of the 10 worst-affected nations in that period were developing 
countries, with Honduras, Haiti and Myanmar topping that list. — Thomson Reuters Foundation

La Niña looking more likely
A U.S. government weather forecaster says La Niña conditions are predicted to continue through the 
Northern Hemisphere this winter. The Climate Prediction Center, an agency of the National Weather 
Service, now pegs the chance of La Niña developing at about 65 to 75 per cent — up 10 percentage 
points from its October estimate. “La Niña is likely to affect temperature and precipitation across the 
United States during the upcoming months,” the agency said. La Niña emerged last year for the first 
time since 2012. Characterized by unusually cold ocean temperatures in the equatorial Pacific Ocean, it 
is linked with floods and droughts. — Reuters
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BY DANIEL BEZTE

I must begin with a bit of 
an apology. I had prom-
ised for this issue that we 

would be looking at trends in 
overnight temperatures across 
the Prairies, but we will not be 
able to cover that in this issue. 

As I was working on the final 
crunching of the data I realized 
that I had made a mistake early 
on in my analysis, which had a 
significant impact on the final 
results. Combine this with an 
earlier-than-usual deadline 
and I just didn’t have the time 
to recrunch the numbers. I 
promise that we’ll look at this 
in the next article.

For this article, I thought 
we could begin with a look at 
some weather gift ideas for the 
upcoming holiday season.

For those of you interested 
in a full-blown weather sta-
tion, the top choice once again 
is the Davis Vantage Vue sys-
tem. Running between $500 
and $700, this station has con-
sistently ranked as one of the 
best. It pretty much measures 
everything you would want 
and is easy to install.  While 
there are cheaper systems out 
there that do the same thing, 
I can say from experience, the 
Davis stations just keep on 
working year after year, with 
minimal maintenance. In fact, 
I could probably count on one 
hand the number of times my 
Davis station has caused me 
problems since I bought my 
first one back in 1998.

If a big-budget station is not 
what you are looking for, then 
there are plenty of low-cost sta-
tions out there. Over the last 
five or so years there has been 
an explosion of these relatively 
low-cost stations. It has got to 
the point now that it is almost 
next to impossible to review all 
of them. Most have an indoor 
console to display the data and 
simply measure indoor/out-
door temperatures, humidity, 
and barometric pressure. As 
well, they will often also give 
basic forecasts based on this 
data. Canadian Tire often has 
these systems on sale for some 
great prices.  Just remember, 

just like most things in life, 
you get what you pay for. If you 
buy a weather station for $20 
or $30 then don’t be surprised 
if it ends up only working for 
a couple of years before some-
thing goes wrong.

Finally, there are the tradi-
tional style of weather instru-
ments ranging from simple 
rain gauges to flashy barom-
eters. One of the most interest-
ing ones that I came across is 
the Fischer Instruments 115.01 
laboratory-grade outdoor 
thermometer with human 
hair hygrometer.  It runs for 
around $100, looks nice, and is 
just a neat, accurate, conversa-
tional weather instrument. It is 
claimed that the use of human 
h a i r  t o  m e a s u r e  h u m i d -
ity is one of the most accu-
rate methods available. The 
hygrometer has a non-linear 
scale that allows you to get a 
more accurate measurement 
when humidity levels are low.

As I have said, there are lit-
erally hundreds of different 

weather instruments avail-
able, along with many differ-
ent websites and stores that sell 
them. One website that has a 
very comprehensive listing of 
weather instruments, along 
with good to very good descrip-
tions, is ambientweather.com. 
As an FYI, I have no affiliation 
with this website, it just carries 
the largest collection of weather 
hardware that I know of.

To finish up this issue, it is 
looking more and more cer-
tain that there will be a La Niña 
episode this winter across the 

tropical Pacific.  The NOAA/
NWS Climate Prediction Center 
has issued an advisory declar-
ing that La Niña conditions are 
now in place and that there 
is a 65 to 75 per cent chance 
that these conditions will last 
throughout the upcoming win-
ter. Currently, it looks like it will 
be a weak La Niña, much like 
we saw last winter.

La Niña means that there are 
colder-than-average sea surface 
temperatures across the east-
ern tropical Pacific. This setup 
historically results in a colder- 

and wetter-than-average win-
ter across Western Canada and 
the northwestern U.S. If we use 
last year (which also had a weak 
La Niña) as a comparison, the 
winter ended up being a mixed 
bag. December was very cold, 
January relatively mild, and 
February mild in the central 
and northern regions while 
southern regions were colder 
than average. Precipitation over 
central and northern regions 
was near to slightly below aver-
age, while southern regions saw 
above-average amounts.

I will keep an eye on just how 
strong this current La Niña 
becomes over the next month 
or so and give everyone an 
update when I revisit the win-
ter forecast in early December.

Daniel Bezte is a teacher by 
profession with a BA (Hon.) 
in geography, specializing in 
climatology. He operates a 
computerized weather station near 
Birds Hill Park, Man. Contact him 
with your questions and comments 
at daniel@bezte.ca.

Santa will have many choices 
for the weather fan on his list
There are literally hundreds of different weather instruments available, 
including a big range of low-cost weather stations
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This map shows 
the total amount of 
precipitation that 
has fallen across the 
Prairies so far this fall 
as percentiles. So far it 
has been an interesting 
mixture of wet and dry 
conditions, especially 
across Alberta. 
Southern Alberta, 
minus the foothills, 
has been relatively dry 
while north-central 
regions extending 
northwestwards 
into the Peace River 
region has been 
wet to near-record 
values in some areas. 
Extreme northern 
regions have been the 
exact opposite with 
precipitation amounts 
ranging from low to 
extremely low.

If a big budget station is not what you are looking for, 

then there are plenty of low-cost stations out there.” 



*Canola yield from a large-scale, grower managed trial in Alberta as of October 16, 2017. Product responses are variable and subject to any number of environmental, disease and pest pressures. Individual results may vary. Multi-year and multi-location data is a better predictor of 
future performance. Refer to www.pioneer.com/yield or contact a Pioneer Hi-Bred sales representative for the latest and complete listing of traits and scores for each Pioneer® brand product. Genuity® and Roundup Ready® are registered trademarks of Monsanto Technology LLC.
Pioneer® brand products are provided subject to the terms and conditions of purchase which are part of the labeling and purchase documents. ®, TM, SM Trademarks and service marks of DuPont, Pioneer or their respective owners. © 2017, PHII.
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81.2 Bushels per acre 
Calmar, AB. 

45CS40

High yielding canola with built-in resistance to both sclerotinia AND clubroot. High yielding canola with built-in resistance to both sclerotinia AND clubroot. 

2433 Yield Hero_Sponsorship Ads_Canola_45CS40_81.2_Calmar.indd   1 11/9/17   8:44 AM

New directors for crop commissions
Three producers have been acclaimed to the board of the Alberta Canola Producers Commission. Andre Harpe of Valhalla Centre 
will replace outgoing director Greg Sears of Sexsmith in Region 2 while John Guelly of Westlock has been acclaimed in Region 5 
and Dale Uglem of Bawlf acclaimed in Region 11. Region 8 received no nominations so an election will be held at FarmTech on Jan. 
30. Directors can serve two consecutive three-year terms. Meanwhile, Hannah Konschuh of Cluny and Justin Bell of Rosebud were 
acclaimed as directors of the Alberta Wheat Commission in Region 2 while Todd Hames of Marwayne, and John Wozniak of St. Paul 
were acclaimed in Region 4. Konschuh, Bell, and Hames are new directors and Wozniak will serve a second term. Departing the 
board are chair Kevin Auch of Carmangay, Greg Porozni of Mundare, and Gerry Good of Carstairs. — ACPC/AWC 

STAFF

I ndia’s sudden decision to 
impose an immediate 50 per 
cent duty on pea imports has 

Canadian pulse officials scrambling 
to find answers — and figure out 
what comes next.

“This sort of moves us beyond 
even where India has been before 
in pulse import duties... more than a 
decade ago we were at 10 per cent,” 
Pulse Canada CEO Gordon Bacon 
said after the Nov. 8 announcement. 
“So to sort of move to the maximum 
allowable for peas under WTO 
(World Trade Organization) rules 
has surprised us all.”

Reuters reported the tariff was 
meant to support India’s own pea 
growers after prices fell below a 
support threshold set by the Indian 
government.

The move came just as Bacon and 
Lee Moats, chair of Pulse Canada, 
were heading to India where the top 
issue had expected to be whether 
the country would extend a fumiga-
tion exemption for Canadian pulses. 
That exemption expired in October 
and the Indian government had said 
nothing on the matter, throwing 
into question the ability of Canada 
to export to its top pulse customer.

The pulse industry was anxiously 
waiting to find out what’s up on 
both issues, said Leanne Fischbuch, 
executive director of Alberta Pulse 
Growers.

In the meantime, producers want-
ing to sell peas have limited options, 
Fischbuch said on Nov. 14.

“If they’re talking to their deal-
ers and their dealers are looking at 
alternative markets, that’s another 
option,” she said. “But otherwise, 
if their dealer is not looking to sell 
anything at the time, farmers have 
to bear with it at the moment.

“Until we learn more and the 
trade sees that there’s opportunity 
for movement, we’re in a challeng-
ing situation.”

One major Prairie pulse exporter 
used stronger language. 

“That is very horrible news for us 
as exporters,” said Meiyun Li, gen-
eral manager with ADM Ag Indus-
tries in Saskatoon. “India is our 
biggest buyer of pulses, of peas. So 
if India doesn’t want to buy, where 
will our yellow peas go?”

Last year, India’s pea imports — 
mainly from from Canada, Russia, 
the U.S., and France — soared by 
41 per cent to a record of 3.17 mil-
lion tonnes. But shipments were 
already well off that pace this year, 
with total Canadian pea exports at 
849,000 tonnes as of Oct. 29 — half 
a million tonnes behind exports 
from the same time last year. Li 
said demand in China is also down 
while big pea crops in the Ukraine 
and Russia are driving down prices.

The only place where there is 
interest for Canadian peas is in 
the U.S., according to Li. The U.S. 
pea crop is down this year due to 
the drought but “they cannot con-
sume all of our pea production,” 
she said. 

Drought in recent years had been 
driving India’s imports of pulses 
and wheat but the return to near-
normal monsoons has changed the 
scenario.

That will also have an effect on 
wheat markets.

Along with the pea tax, the coun-
try simultaneously doubled its tax 
on wheat to 20 per cent. That’s 
expected to slash wheat imports, 
which means both Ukraine (India’s 
biggest wheat supplier) and Russia 
will be looking for new destinations 
for that crop.

“Twenty per cent is basically a 
prohibitive tariff, and we are likely 
to leave the (Indian) market,” said 
Yelizaveta Malyshko of UkrAgoCon-
sult consultancy.

Ukraine had expected to sell as 
much as 1.6 million tonnes of wheat 
to India, but that’s now expected to 
fall to one million tonnes. — With 
files from Commodity News Service 
Canada and Reuters

Out of the blue — India’s tax 
on peas hits growers here
India is our top customer for pulses but the pea tax and ongoing fumigation issue 
make for ‘a challenging situation’ 
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India’s decision to impose a 50-per-cent tax on peas surprised the Canadian 
pulse sector.  PHOTO: tHINKSTOCK

 “Until we learn more 

and the trade sees that 

there’s opportunity for 

movement, we’re in a 

challenging situation.”

Leanne 
Fischbuch
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Emmett Sawyer, Agvocate
4-H Member and Farmer

“It’s all of our
responsibility

to speak up
for agriculture.”

Be somebody who does something.  
Be an agvocate.

Learn more at AgMoreThanEver.ca.

Reuters

U .S. corn production will 
be higher than expected 
as harvest yields came in 

at record levels, according to the 
latest USDA report.

Exports forecasts are also up, 
but not enough to prevent stock-
piles from rising. The USDA now 
pegs the corn crop at 14.578 billion 
bushels, based on an average yield 
of 175.4 bushels per acre. That’s 
well up from its October estimate of 
14.280 billion bushels and an aver-
age yield of 171.8 bushels per acre.

Analysts had been expecting a 
corn production figure between 
14.250 billion bushels and 14.459 

billion bushels, based on esti-
mates given in a Reuters survey. 
Analysts’ yield estimates ranged 
from 171.7 bushels per acre to 
174.0 bushels per acre.

If realized, the government’s 
corn yield projection would top 
the previous record of 174.6 bush-
els per acre reached in 2016.

In Iowa and Illinois, the two 
largest production states for corn, 
USDA boosted its average yield by 
six bushels per acre from its Octo-
ber estimate.

For soybeans, USDA pegged the 
crop at 4.425 billion bushels, top-
ping the average of analysts’ esti-
mates but in line with forecasts 
that ranged from 4.375 billion 
bushels to 4.467 billion bushels.

It’s another bin 
buster for U.S. corn

  photo: Thinkstock

STAFF

A partnership between 
University of Saskatch-
ewan crop scientists and 

genomic big data company 
NRGene of Israel has success-
fully sequenced two wild lentil 
genomes — the largest legume 
genomes ever assembled.

The research was part of the 
$7.9-million Genome Canada-
funded “Application of Genom-
ics to Innovation in the Lentil 
Economy,” led by U of S scien-
tists Kirstin Bett and Bert Van-
denberg, the university said in a 
press release. Now with the help 
of NRGene’s genomic technol-
ogy, their research will be aimed 
at enhancing lentil yield and 
quality.

“NRGene’s technology has 
dramatically accelerated our 
research, which aims to shed 
light on lentil domestication and 
adaptation,” said Bett. “Through 
identifying beneficial traits from 
wild relatives and integrating 
them into the genome of the 
domesticated lentil, we can now 
develop lentil varieties with much 
improved vigour, resilience and 
productivity. Maintaining sus-
tainable lentil production will 
play an important role in address-
ing the world’s need for an eco-
logically sound protein source 
that is also highly nutritious.”

Bett’s group leads the interna-
tional lentil genome sequencing 
initiative which has resulted in 
the release of a complete genome 
sequence for a Canadian-cul-
tivated lentil variety. Now with 
additional genomic informa-

tion from wild lentil species, the 
researchers have a much broader 
view of genes and pathways that 
enable lentils to thrive in volatile 
climatic conditions.

She noted that to date, breeders 
have only been able to access a 

small fraction of the total germ-
plasm diversity in existence, 
which hinders Canadian pro-
ducers’ ability to meet growing 
global demand. With its focus on 
wild lentil genomes, the project 
is aimed at introducing genetic 
diversity with great precision and 
speeding up the breeding cycle 
to provide breeders with faster 
access to better lentil varieties.

The U of S Crop Development 
Centre, which has developed 
400 commercial crop variet-
ies, is working with NRGene to 
sequence several of the world’s 
major crops.

A huge step forward in crop 
genomic research was the release 
this year of the wild Emmer wheat 
genome sequence, generated 
using NRGene technology and 
involving U of S scientists. Emmer 
wheat is the wild form of all the 
domesticated wheat in the world.

Crop research partnership 
maps two lentil genomes
The genetic information will hasten the development of  
higher-yielding varieties with better quality and more vigour

Crop scientists Kirstin Bett and Bert Vandenberg examine lentil plants. 
Photo: University of Saskatchewan

“NRGene’s technology 

has dramatically 

accelerated our research, 

which aims to shed light 

on lentil domestication 

and adaptation.”

STAFF

A new report from Agricul-
ture and Agri-Food Canada 
says agriculture has con-

tributed more than $110 billion to 
Canada’s GDP in 2016 — 6.7 per 
cent of the national total.

And farming and agri-food is 
becoming a larger and larger con-
tributor — growing by 11 per cent 
in the past five years compared to 
the 7.8 per cent increase for the 
entire economy.

In 2016, it also employed 2.3 
million people — or one in eight 
workers.

Exports from the agriculture sec-
tor rose to $56 billion in 2016. On a 
value basis, it is estimated that last 
year just over one-half of the value 
of primary agricultural production 
in Canada was exported either 
directly or indirectly through the 
manufacturing sector.

The food and beverage process-
ing industry is the largest manu-
facturing industry in Canada, 
accounting for 16.4 per cent of 

the total manufacturing sector’s 
GDP in 2016. As well it accounted 
for the largest share of jobs in the 
manufacturing sector at 17.3 per 
cent.

Farm market receipts remained 
at a record high of $57.6 billion in 
2016. Between 1971 and 2016 farm 
market receipts have grown on 
average by 5.8 per cent. This has 
been driven by grain and oilseed 
receipts, which have increased 
by 6.5 per cent annually over the 
same period.

Net farm operating expenses 
dropped to $44.2 billion in 2016, 
which was a 0.9 per cent decrease 
from the previous year. This 
was the first decline in six years 
and was due to lower fertilizer, 
machinery fuel and cattle prices.

The federal government spent 
an estimated $5.4 billion in sup-
port of the agriculture and agri-
food sector for the fiscal year of 
2016-17. This accounts for 24.2 per 
cent of agricultural GDP. Public 
funding of research for agriculture 
was estimated to be at $557 mil-
lion for the fiscal year of 2016-17.

Farms don’t just feed Canada, 
but power the economy
Latest stats show agriculture and agri-food 
pumped more than $110 billion into the GDP  
and employed one in eight workers

Farms are generating big dollars for the entire country.  PHOTO: THINKSTOCK
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� moderately resistant to fusarium 
� replacement for AC Foremost
� next generation of milling quality for CPS 
� great option for intensive management 

Make the leap to
AAC Penhold

CPS Wheat
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Short, strong straw with exceptional yield. Short, strong straw with exceptional yield. 

Developed by Agriculture & Agri-Food Canada, Swift Current.
Genes that fit your farm® is a registered trademark of SeCan.

Genes that fit your farm.®
800-665-7333 secan.com
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BY ALEXIS KIENLEN
AF STAFF / SAINT-LOUIS-DE-BLANFORD, 

QUEBEC

I f you’re ever looking for a com-
pletely different harvest expe-
rience, Quebec is the place to 

go.
Cranberries are a big deal in La 

belle province and getting a close-
up look at the harvest was a high-
light for a group of ag journalists 
during a recent Canadian Farm 
Writers’ Federation tour.

Yes, a tractor is involved — but 
only briefly and then it’s time to 
flood the bank-enclosed fields, 
corral the fruit, and turn on the 
suction pumps to hoover up the 
bright-red berries.

But then, pretty much every-
thing about growing cranberries 
compared to grain is as different 
as can be.

It costs about $40,000 an acre 
(mostly for irrigation) to establish 
a cranberry crop and you have to 
wait about five years for plants 
to mature and produce their full 
yield. But the payoff keeps com-
ing.

“Once you plant the cranberry, 
you can keep it up to 100 years,” 
said tour guide Rejean Leblanc, a 
cranberry producer and ag econo-
mist in the pork sector.

However, the bush-like vines 
need constant care.

“Through the summer, every 
year, you need to water the cran-
berry,” said Leblanc. “The cran-
berry needs water every day, but it 
doesn’t like to be sitting in water… 
(and) if you put on too much water 
in the summer, the plant will just 
grow and will not focus on making 
the fruit.”

Leblanc waters his cranberries 
with sprinklers. Excess water goes 
down a drain and then back to the 
reservoir in a closed system. The 
fields are flooded in the winter to 
protect the plants. 

“That’s what makes it expensive 
to establish. It’s digging the pond 
and the drain and the pipe. But 
once it’s done, it’s good for a long 
time.”

Plants must be pollinated 
between June 20 and July 15 by 
honeybees or bumblebees. Then 
the fruit will appear at the end of 
July or the beginning of August. 
Cranberries are biannual crops 
that bear fruit, rest during the fall, 
and then make their buds for the 
next year the following August. 

“The goal for a producer is to be 
able to manage the fruit and the 
buds you’re making for the follow-
ing year,” said Leblanc. “If you give 
too much nitrogen, the plant will 

make new seeds and will not bear 
too much fruit.”

The plant also needs to be 
stressed so that it focuses on mak-
ing buds, and not on growing.

“To f ind the equil ibrium 
between water, stress and every-
thing, that’s the challenge for 
cranberry producers,” he said. 

The amount of nitrogen given 
is critical. 

“If you give too much water or 
too much nitrogen, the plant will 
just grow and she will not bear 
fruit or will bear less fruit,” said 
Leblanc. “You have to find the 
balance in your farm to be able to 
have a good harvest every year.”

Cranberry pests include cater-
pillars that eat buds along with 
wild turkeys and Canada geese, 
which can damage plants in the 
frozen ponds. 

Harvest is a complex process 
involving a lot of water and time. 
First, fields are flooded with eight 
inches of water, and then there’s 
a bit of tractor time. It pulls an 
implement with blades that shake 
the berry plants so their fruit falls 
off. Then the fields are flooded up 
to 20 inches deep, the fruit floats 
to the top, and wind pushes the 
berries into one corner where they 
are sucked up. 

And although there are only 
about 10,000 acres of cranberry 
production in Quebec — mostly 
in the Centre-du-Quebec region 
near the provincial capital — it’s 
big business. Last year, the prov-
ince’s 82 cranberry producers har-
vested about 215 million pounds 
of cranberries — production that 
is second only to Wisconsin.

But there’s no organic produc-
tion in the U.S., while Quebec has 
embraced that market. Conven-
tional cranberries fetch 25 cents a 
pound, while Quebec’s 30 organic 
producers receive about 60 cents.

That price differential prompted 
Leblanc to switch from conven-
tional to organic production. He 
now brings in Mexican workers to 
hand weed his bogs and fertilizes 
with chicken compost.

“A good conventional farm, last 
year, some had 50,000 pounds an 
acre, and the best organic was 
30,000,” he said. “The average 
organic was 22,000 and the aver-
age conventional was 40,000. You 
have to take that into account.”

And because the fruit is bian-
nual, one year’s harvest is bigger 
than the next. This year’s harvest 
is estimated to be about 100 mil-
lion pounds less than last year’s 
harvest.

akienlen@fbcpublishing.com

A cranberry harvest is unlike any other
Farming cranberries is big business in Quebec but it’s unlike anything you see on the Prairies

Producer Rejean Leblanc gives the lowdown on cranberry farming to a 
group of visiting ag journalists.  PHOTOs: ALEXIS KIENLEN

A worker walks across a field of flooded cranberries during harvest.



BY JOHN GREIG
Glacier FarmMedia

A n e w  c o - o p e r a t i v e  i n 
Ontario is offering farm-
ers in that province a 

chance to be paid for their corn 
stover and wheat straw.

The co-op has about 40 per 
cent of the acres committed 
that it needs by next fall, when 
it plans to harvest its first crop 
of stover, said Brian Cofell, gen-
eral manager of the Cellulosic 
Sugar Producers Co-operative. 
The stover will be turned into 
sugars for industrial uses.

“There is a lot of momen-
tum with the co-op right now,” 
said Cofell. “A lot of people 
are excited. You know things 
are turning when people are 
reaching out to you and calling 

you and asking you to speak to 
them.”

Farmers will have to be mem-
bers of the co-op in order to 
deliver to the Comet BioRefin-
ing Plant in Sarnia, Ont. Mem-
bership will cost $500 and then 
farmers will have to put in $200 
per acre committed and will 
have to commit 100 acres mini-
mum. They also have to grow 1.5 
tonnes per acre of corn stover 
and 1.2 tonnes per acre of wheat 
straw. For that production they 
will be paid $25 per tonne for 
corn stover and $40 per tonne 
for wheat straw. 

Comet BioRefining has com-
mitted to a preferred dividend 
of $50 per acre. Cofell said that 
means corn stover and wheat 
straw will pay about $83 to $88 
per acre per year.

The dividend has improved in 
the past few weeks, said Cofell, 
which has helped drive more 
interest in the co-op.

Farmers have to be within 125 
kilometres of Sarnia in order to 
qualify.

“We believe there are enough 
acres to handle the co-op in that 
area,” he said.

The co-op will own 27.5 per 
cent of Comet BioRefining, 
which plans to build a plant 
in Sarnia, to start up in 2019. 
Comet will be creating high-
purity dextrose, hemi-cellulose 
and lignin from the corn stover, 
as part of the move to creat-
ing high-value chemicals from 
biomaterials instead of petro-
chemicals.

The co-op will do all the har-
vesting and movement of the 
stover. 

“We think cost-wise it is very 
efficient for us to do it our-
selves,” said Cofell. “That way 
we know that the right product 
will come to the plant. There are 
certain specs we want inside of 
the bale. We want to control the 
flow of the biomass coming in 
as well.”

Convincing farmers that the 
co-op will take good care of 
their land while they are har-
vesting the stover is impor-
tant, said Cofell. The co-op is 
showing farmers what that will 
look like with a series of stover-
harvesting demonstrations and 
offers additional info at www.
cspcoop.com.
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Co-op offers farmers chance to 
be paid for straw and stover
Farmers are being promised $83 to $88 an acre for the material, which will be turned into an industrial product

The Cellulosic Sugar Producers Co-operative will do all the mowing, baling and transportation for the co-op 
members.  PHOTO: JOHN GREIG

“A lot of people are 

excited. You know things 

are turning when people 

are reaching out to you 

and calling you and 

asking you to speak  

to them.”

Brian Cofell
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STAFF

A U.K. research project has 
planted, tended, and har-
vested the first crop — of 

spring barley — that’s never seen 
direct human labour.

Hands Free Hectare was aim-
ing to test the concept in the field 
and consciously chose smaller 
machinery, said Jonathan Gill, a 
researcher at Harper University.

“There’s been a focus in recent 
years on making farming more 
precise, but the larger machines 
that we’re using are not compat-
ible with this method of working,” 
Gill said. “They’re also so heavy 
that they’re damaging farmers’ 
soils.”

Another reason the researchers 
decided to go small was the real-
ity of short windows to complete 
work, often around weather. When 
human operators are necessary, 
bigger is better, but when they’re 
removed, many smaller machines 

managed by a single farmer are 
likely to be better.

“We believe the best solution 
is that in the future, farmers will 
manage fleets of smaller, autono-
mous vehicles,” Gill said. “These 
will be able to go out and work in 
the fields, allowing the farmer to 
use their time more effectively and 
economically instead of having to 
drive up and down the fields.”

Martin Abell, mechatronics 
researcher for the company Preci-
sion Decisions, the key corporate 
partner for the project, said the 
project has proven what’s possible 
and affordable.

“The whole project cost less 
than 200,000 British pounds 
(C$341,960),” Abell said. “We used 
machinery that was readily avail-
able for farmers to buy; open source 
technology; and an autopilot from 
a drone for the navigation system.”

Not only was the crop success-
fully raised and harvested, it also 
yielded decently, at 4.5 tonnes per 
hectare (67 bu./acre). 

Machines plant, care for, and harvest barley crop
British researchers have put automation to test in a small field using scaled-down equipment

This small combine was the final operation in a season-long experiment in autonomous farming.  PHOTO: HANDS FREE HECTARE
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TWO
GREAT WAYS
TO GROW YOUR
REWARDS

REWARDS PROGRAM

Visit CANTERRA.COM for full program details.

Sign up for Germinating Success™ and Real Farm Rewards™ 
to see how BIG your rewards cheque could be.

ROHINGYA 
CRISIS APPEAL

CANADIAN FOODGRAINS BANK

600,000 Rohingya children, women and men have fl ed 
violence in Myanmar to fi nd safety in Bangladesh.

The Canadian government 
is o� ering a special 1:1 
match for donations until 
Nov. 28. This is on top of 
our regular 4:1 match.

Your gift of $100 will 
provide $600 in food aid!

To give TODAY, go to 
www.foodgrainsbank.ca 
or call 1.800.665.0377.

Thanks for your support!
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BY ALLAN DAWSON
Staff

CN Rail is still  strug-
gling to fulfil grain car 
orders in Western Can-

ada, but says it is beefing up 
its handling capacity.

The company has ramped 
u p  h i r i n g  a n d  w i l l  a d d 
another 250 new crew mem-
bers this quarter, spokes-
person Kate Fenske said in 
an email. 

“We’re completing delivery 
of 22 new AC locomotives and 
are in the process of injecting 
100 more locomotives into 
our fleet that were in long-
term storage,” Fenske wrote. 
“We’ve increased our capital 
spending for the year by $100 
million, including invest-
ments in our Edmonton to 
Jasper corridor.”

Fenske blamed a number 
of factors for service prob-
lems, including a derailment 
in Alberta caused by strong 
winds, reduced unloads at 
Prince Rupert because the 
grain terminal is not operat-
ing seven days a week, and 
increased shipments of other 
commodities.

“ C N  c o n t i n u e s  t o  s e e 
increased demand across 
several business segments 
including intermodal, met-
als, coal and frac sand,” Fen-
ske wrote. “Following more 
than a year of declining vol-

umes, dating back to 2015, 
our economy has turned 
around.”

Grain companies and farm-
ers are gun shy after a huge 
backlog of grain occurred in 
the 2013-14 crop year, which 
by one estimate cost farmers 
more than $5 billion in lower 
prices over two crop years. 

The Western Grain Eleva-
tor Association, which repre-
sents the major grain compa-
nies, is also concerned about 
CN’s recent performance, but 
is willing to cut it some slack 
given its recent challenges 
and that it’s adding crews 
and power, said executive 
director Wade Sobkowich.

“CN is trying to manage the 
issue,” he said. “We do recog-
nize that it will probably take 

them a while to recover, even 
if they could bring on power 
and crews right away. So 
we’re going to try and work 
with that.”

Since part of the problem is 
increasing volumes of non-
grain traffic, measures need 
to be taken to better predict 
railway demand, Sobkowich 
said.

“ I n t e r m o d a l  i s  a  m o r e 
competitive industry than 
the grain industry,” he said, 
alluding to how containers 
can more easily move from 
one railway to another. “Both 
railways tend to want to put 
more resources into shipping 
containers than grain cars 
and that doesn’t work for us.”

allan@fbcpublishing.com

CN says it is beefing up 
capacity to catch up
Railway has struggled to fulfil grain car orders, but says 
it will soon have more crews and trains

CN says it’s ramping up hiring and adding locomotives because 
there’s been an upsurge in business this year.  FILE PHOTO

BY ALLAN DAWSON
Staff

B ill C-49, the Grain Mod-
ernization Act, has passed 
third reading in the House 

of Commons and now goes to 
the Senate for debate.

Farmers and grain compa-
nies hope if  it  becomes law 
the railways will be obliged to 
sign level-of-service contracts 
backed by financial penalties.

“It’s clear that the federal 
government has listened to our 
industry,” Alberta Wheat Com-
mission chair Kevin Auch said 
in a news release. “With Cana-
da’s agriculture sector working 
to increase its export capacity, 
AWC has pressed hard to ensure 
a more efficient and account-
able transportation system.”

The wheat commission wants 
the Senate to make passing C-49 
a priority.

“While we didn’t get some key 
amendments we had asked for, 
including improvements to long 
haul interswitching, the legisla-
tion is still a major step forward 
for farmers,” Auch said.

The Western Grain Elevator 
Association has a similar view.

“We’re going to see if we can 
appear before the Senate... and 
inform it about some of the areas 
where the bill may not accom-
plish what was intended,” said 
executive director Wade Sob-
kowich. “But at the end of the 
day... we need to get it passed 

so that we can begin using the 
provisions.”

His association wanted the 
bill to give grain companies 
the right to move grain to a 
competing railway within 160 
kilometres of an interchange. 
That measure, introduced as 
an emergency provision from 
2014 to this summer, worked 
well and would be effective in 
encouraging competition, he 
said.

allan@fbcpublishing.com

New grain transportation 
bill hailed
The legislation isn’t perfect, say farmers and 
grain companies, but it’s an improvement and 
they hope it will become law quickly

  photo: istock

“It’s clear that the 

federal government has 

listened to our industry.”

Kevin Auch
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The new S700 Combines are the latest in our proven S-Series line, built to deliver 

consistently high grain quality — no matter the harvest conditions or the operator.  

Get the most from your field with intelligent, automated features like  

ActiveYield™, which lets you make real-time decisions from the cab, eliminating 

manual calibration and improving your yield data. 

And to get the most grain out of every acre with the best quality, add the 

Combine Advisor™ package. With it, the combine is constantly making automated 

adjustments, delivering exactly what you asked it to. And you’ll see the results, too. 

The ActiveVision™ Cameras show you free grain vs. foreign material, right on  

your display.

What are you waiting for? Get in the driver’s seat of the most intelligent, automated 

combine you’ve ever driven and get ready to harvest. Smarter.

Introducing the S700 Combines.

JohnDeere.ca/Combines

70495_S700_Combine_10.25x15.5_CA.indd   1 6/5/17   11:33 PM
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Introducing Nexicor. For enhanced performance  
that builds on the proven benefits of AgCelence.
This’ll make any cereal grower sit up and take notice. New Nexicor™ is  
the latest innovation from fungicide leader, BASF. It combines three powerful 
modes of action, including the unique mobility of Xemium®, for more 
consistent and continuous control. Touting the benefits1 of AgCelence®, 
Nexicor also increases growth efficiency and helps plants manage minor 
stress for greater yield potential.2 It’s the only leaf-disease fungicide that 
offers these benefits, ensuring cereals play a bigger role in maximizing your 
operation’s total profits. For more information, visit agsolutions.ca/nexicor.
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Agrium sells 
U.S. plants 
to ease 
PotashCorp 
merger 
concerns
Agrium will sell its Idaho 
phosphate production 
facility for US$100 million 
to fertilizer company Itafos, 
to address concerns of U.S. 
regulators about its merger 
with PotashCorp.

The combination of 
Agrium and PotashCorp 
is expected to close by 
year-end, and requires U.S. 
approval. Agrium did not 
specify what concerns U.S. 
regulators have, but Potash 
is already one of the biggest 
U.S. phosphate producers. 
China’s Commerce Minis-
try said it has approved the 
merger on the condition 
that Potash divest certain 
stakes in other companies.

The merger combines 
PotashCorp’s fertilizer 
production capacity, the 
world’s largest, with Agri-
um’s network of farm sup-
ply stores, the biggest in the 
United States. — Reuters

BY JOHN GREIG
Glacier FarmMedia

T here are larger issues driv-
ing food trends that should 
give farmers opportunities 

to open conversations with peo-
ple in the food movement.

The challenge is starting that 
conversation.

The future of food is going to 
be strongly influenced by people 
who are younger, urban, have 
higher incomes, and who are 
often involved in the food move-
ment, said Jayson Lusk, the head 
of the department of agricultural 
economics at Purdue University.

Not only are farmers a small 

minority in North America, 80 
per cent of agricultural output 
comes from only 7.5 per cent of 
producers, Lusk said in a recent 
presentation at the University of 
Guelph.

“There are a lot of people with 
less knowledge of where food 
comes from,” he said.

There are other areas where 
farmers have little influence, but 
are important to understanding 
the complexities of food conver-
sations.

The first is that there’s increas-
ing inequality and divergence in 
food preferences of the rich and 
the poor. 

“The people influencing the 
conversations in food and agri-

culture are eating out of a very dif-
ferent bowl than people affected 
by food movements,” said Lusk.

That means while some peo-
ple pay more for niche foods — 
including organic and non-GMO 
— others are just trying to get 
enough food into the mouths of 
their family. They are motivated 
by price.

It’s not just the quantity of food 
that’s the issue, but the quality of 
food. A higher diversity of diet is 
related to the healthfulness of a 
diet.

“Advocating for food systems 
that are more expensive is not a 
big deal to higher-income people, 
but it is a much bigger deal to 
lower income,” said Lusk.

A third issue affecting commu-
nication with the food movement 
is diverging population growth in 
high- and low-income countries. 

The ag industry says productiv-
ity increases are needed to feed 
nine billion people by 2050, but 
that argument doesn’t resonate 
in Canada and the U.S., where 
population is stagnant.

“If you are producing food 
that you want people to buy, you 
might want to think about what 
this narrative is saying to them,” 
he said. “We need to feed the 
world, but it’s hard for people in 
relatively rich countries to feel 
that message.

“Productivity is the forgotten 
cornerstone of sustainability.”

‘Feed the world’ doesn’t resonate with 
affluent consumers
There’s a small section of society driving the food conversation and productivity isn’t one of their 
concerns, says economist

Jayson Lusk
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BY JOHN GREIG
Glacier FarmMedia

T he latest edition of the Real 
Dirt on Farming is out, and 
it continues to be a printed 

copy success story in a digital 
world.

There are more than three mil-
lion copies of the agriculture 
information resource in print and 
the demand doesn’t appear to be 
dropping.

Farm & Food Care Ontario cre-
ates the publication designed to 
answer consumers’ questions 
about farming and food with 
forthright, easy-to-understand 
stories.

The content is based on surveys 
with 2,500 Canadians on their 
biggest questions about farming 
in Canada, said Kelly Daynard, 

executive director of Farm & Food 
Care Ontario.

Some topics that been taken out 
of the publication — no one seems 
concerned about BSE anymore — 
and new ones added, including 
urban gardening, alternative pro-
tein sources like insects, and sea 
farming.

But the big four concerns haven’t 
changed in a decade — genetically 
modified organisms, pesticides, 
antibiotics, and hormone use. 
And old-fashioned print format 
endures, too.

“In 2006 with this online world, 
we thought we wouldn’t need 
print, but it’s a lasting document,” 
said Daynard. “They want to keep 
it around. They want it handy. I 
can give it to somebody. I’m not 
sending them to a website that 
they may or may not go to.”

The organization blankets the 
country, sending copies to teach-
ers, registered dietitians, mayors 
and other municipal leaders, along 
with inserting the document in 
major urban newspapers.

“It’s the stories. It’s the guy who 
takes it on the plane and leaves it in 
the seat pocket. It’s the person who 
leaves it in their doctor’s office. 
It’s something we create and then 
everybody owns,” said Daynard.

The resource is popular with 
farmers and industry workers 
because it helps them deal with the 
difficult questions they get from 
consumers, family, and friends.

“People want to own it because 
they are asked tough questions. 
We’re in an industry where we’re 
asked tough questions. Sometimes 
they are afraid to answer. They can 
say this book will have the basic 
answers you’re looking for, with 
way more resources if you want 
anything else.”

The document can also be 
downloaded at www.realdirton 
farming.ca. The publication and 
website are supported by $100,000 
donations from Wallenstein Feed 
& Supply and CropLife Canada.

Farmers face tough questions — 
and magazine has the answers
Real Dirt on Farming answers consumers’ questions about farming and food with easy-to-understand stories

The new cover of the Real Dirt on Farming was unveiled at the Farm & Food Care Harvest Gala in Toronto by 
chair Brian Gilroy (l), Christine Schoonderwoerd, vice-chair, and representing funder Wallenstein Feed & Supply 
Ltd., Pierre Petelle, president of CropLife Canada. Farm & Food Care executive director Kelly Daynard is at the 
podium.  PHOTO: JOHN GREIG

“In 2006 with this online 

world, we thought we 

wouldn’t need print, but 

it’s a lasting document. 

They want to keep it 

around. They want 

it handy. I can give 

it to somebody. I’m 

not sending them to a 

website that they may  

or may not go to.”

Kelly Daynard

canada’s ag-only listings giant
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Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in 
accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization of 
Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with 
functioning regulatory systems. Any crop or material produced from these products can only be exported to, or used, processed or sold in 
countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material 
containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to their grain handler or 
product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is a registered trademark of 
Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready 2 Xtend® soybeans contain genes that confer 
tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate, 
and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your Monsanto dealer or call the Monsanto 
technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control programs. Roundup 
Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. 
Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate.

Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered products, 
which together contain the active ingredients metalaxyl, prothioconazole and fluoxystrobin. Acceleron® seed applied solutions for 
corn (fungicides and insecticide) is a combination of four separate individually-registered products, which together contain the active 
ingredients metalaxyl, prothioconazole, fluoxystrobin, and clothianidin. Acceleron® seed applied solutions for corn plus Poncho®/
VOTiVO™ (fungicides, insecticide and nematicide) is a combination of five separate individually-registered products, which together 
contain the active ingredients metalaxyl, prothioconazole, fluoxystrobin, clothianidin and Bacillus firmus strain I-1582. Acceleron® Seed 
Applied Solutions for corn plus DuPont™ Lumivia® Seed Treatment (fungicides plus an insecticide) is a combination of four 
separate individually-registered products, which together contain the active ingredients metalaxyl, prothioconazole, fluoxastrobin and 
chlorantraniliprole. Acceleron® seed applied solutions for soybeans (fungicides and insecticide) is a combination of four separate 
individually registered products, which together contain the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. 
Acceleron® seed applied solutions for soybeans (fungicides only) is a combination of three separate individually registered 
products, which together contain the active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Visivio™ contains the active 
ingredients difenoconazole, metalaxyl (M and S isomers), fludioxonil, thiamethoxam, sedaxane and sulfoxaflor. Acceleron®, Cell-Tech®, 
DEKALB and Design®, DEKALB®, Genuity®, JumpStart®, Monsanto BioAg and Design®, Optimize®, QuickRoots®, Real Farm Rewards™, 
RIB Complete®, Roundup Ready 2 Xtend®, Roundup Ready 2 Yield®, Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, 
Roundup Xtend®, Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are 
trademarks of Monsanto Technology LLC. Used under license. BlackHawk®, Conquer® and GoldWing® are registered trademarks of 
Nufarm Agriculture Inc. Valtera™ is a trademark of Valent U.S.A. Corporation. Fortenza® and Visivio™ are trademarks of a Syngenta group 
company. DuPont™ and Lumivia® are trademarks of E.I. du Pont de Nemours and Company. Used under license. LibertyLink® and the 
Water Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences LLC. Used 
under license. Poncho® and VOTiVO™ are trademarks of Bayer. Used under license.

BY THIN LEI WIN
Thompson Reuters Foundation

T he tracking technology used 
to halt the deadly Ebola and 
Zika viruses could now be 

turned against wheat rust as scien-
tists try new ways to stop the fun-
gus devastating world grain crops.

Wheat rusts are nothing new — 
ancient Romans honoured the rust 
god Robigus, hoping to protect 
their fields — but they are adapting 
to outwit man and pose an ever-
growing global risk.

So now technology is stepping 
in, in the form of a pocket-sized 
tracking device invented by a 
British company with the hope 
that early detection can limit the 
damage of any outbreak.

Early detection is “the most 
critical part” of tackling any type of 
wheat rusts, said Fazil Dusunceli, 
plant pathologist at the United 
Nations Food and Agriculture 
Organization (FAO).

Caused by fungal pathogens, 
the rusts can devastate the world’s 
most widely grown crop, the 
source of food and livelihoods for 
more than one billion people in 
developing countries.

Key to halting the devastation is 
stopping its spread.

“People can walk through an 
infected field, unknowingly pick 
up a few spores on their clothes, 
then get on a plane and acciden-
tally take the disease to other 
countries or continents,” said 
Dave Hodson, senior scientist with 
the International Maize and Wheat 
Improvement Center in Ethiopia.

“With globalization, we are 

increasingly seeing this happen-
ing. In addition, wheat rusts are 
continually evolving so we’re see-
ing new strains appearing all the 
time.”

According to FAO, the risks 
posed by wheat rusts are growing, 
with modern versions of the fun-
gus becoming ever-more virulent, 
evolving to adapt to the earth’s 
higher temperatures.

Alarm
There are only two ways to control 
wheat rust diseases — planting 

varieties that are resistant to rusts 
or using chemicals to kill the fungi. 
But as rusts mutate and produce 
new strains, resistant varieties 
may only be effective for a couple 
of years. In addition, the fungi are 
airborne, meaning the spores can 
spread rapidly over large distances.

In February, the FAO sounded an 
alarm, saying wheat rusts old and 
new are appearing in new coun-
tries, including Italy, Morocco, and 
Scandinavian countries.

Yellow rust is considered the 
most economically damaging, 

leading to annual losses of nearly 
5.5 million tonnes of wheat, 
according to research published 
in 2015.

This translates into a loss of 
about US$1 billion a year, said 
Hodson, who is leading a tech-
nology project to tackle the rust.

The new method proposed by 
Hodson could cut yellow rust 
disease diagnosis from months 
to days.

Currently, only specialized labs 
can do the diagnosis and the pro-
cess could take months.

“By the time we’ve got the 
answer to that question (of 
whether we have a potentially 
damaging new race), the damage 
could already have been done,” 
Hodson said. “That’s what we 
want to change.”

Mobile lab
He is banking on MinION, a 
pocket-sized device that used 
sequencing technology to help 

track Ebola and Zika outbreaks 
in Guinea and Brazil by provid-
ing real-time diagnosis.

Developed by a British-based 
firm, Oxford Nanopore Technol-
ogies, the device connects to a 
laptop via a USB cable, creating a 
mobile lab that can generate DNA 
sequences directly from samples 
collected in the field.

These are then compared to a 
range of known DNA sequences 
to diagnose their particular strain 
of rust, with results visible in just 
a few days.

“If successful, the initial plat-
form could be immediately 
deployed for yellow rust surveil-
lance all around the world,” Diane 
Saunders, a plant pathologist 
at the British-based John Innes 
Centre who built the database of 
known DNA sequences, told the 
Thomson Reuters Foundation.

Hodson is planning to test the 
device next summer in Ethiopia, 
where more than 500,000 hectares 
of wheat were affected by yellow 
rust in 2010.

Deploying the device widely 
would not be cheap — the Min-
ION, which weighs 100 grams, 
costs $1,000. However, top-end 
sequencing equipment costs 
and weighs much more, Hodson 
added. 

High-tech tracker to battle 
ancient wheat plague
Wheat rust early detection is critical and a surprising source is providing new hope

Farmers in Africa and other locations have been battling resurgent wheat rust infections, which are now 
spreading.  Photo: REUTERS/Mohamed Abd El Ghany

“People can walk 

through an infected 

field, unknowingly pick 

up a few spores on their 

clothes, then get on a 

plane and accidentally 

take the disease to other 

countries or continents.”

Dave Hodson
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BY TOM POLANSEK
Reuters

U .S. farmers have over-
whelmed state govern-
ments with thousands of 

complaints about crop damage 
linked to new versions of dicamba-
based herbicides.

Monsanto is banking on weed 
killers using dicamba — and 
seeds engineered to resist it — to 
dominate soybean production in 
the U.S. Both Monsanto and BASF 
say the herbicides are safe when 
properly applied, but there’s been 
a flood of complaints after the 
U.S. Environmental Protection 
Agency’s approved them last year 
for use during the growing season. 
Previously, farmers used dicamba 
to kill weeds before they planted 
seeds, and not while the crops were 
growing.

However, the EPA approved such 
use only until Nov. 9, 2018, because 
“extraordinary precautions” are 
needed to prevent dicamba prod-
ucts from tainting vulnerable 
crops, a spokesman said. Next year, 
the agency will determine whether 
to extend its approval by reviewing 
damage complaints and consult-
ing with state and industry experts. 
States are separately considering 
new restrictions on usage for 2018.

Major soybean-growing states, 
including Arkansas, Missouri and 
Illinois, each received roughly four 
years’ worth of complaints about 
possible pesticide damage to crops 
this year due to dicamba use, state 
regulators said.

Now agriculture officials face 
long backlogs of cases to investi-
gate, which are driving up costs 
for lab tests and overtime. Several 
states had to reassign employees to 
handle the load.

“We don’t have the staff to be 
able to handle 400 investigations in 
a year plus do all the other required 
work,” said Paul Bailey of the Mis-
souri Department of Agriculture.

In Missouri, farmers filed about 
310 complaints over suspected 
dicamba damage, on top of the 
roughly 80 complaints about pes-
ticides the state receives in a typical 
year, he said.

Nationwide, states launched 
2,708 investigations into dicamba-
related plant injury by mid-Octo-
ber, according to data compiled by 
the University of Missouri.

States investigate such com-
plaints to determine whether 
applicators followed the rules for 
using chemicals. Those found to 
have violated regulations can be 
fined.

Monsanto has said that U.S. 
farmers spraying this past sum-
mer failed to follow detailed 
instructions of up to 4,550 words 
printed on labels. The companies 
will change usage instructions in 

hopes of avoiding a repeat of the 
past summer’s problems.

“With significant adoption and a 
lot of interest in this new technol-
ogy, we recognize that many states 
have received a number of reports 
of potential off-target application 
of dicamba in 2017,” said Mon-
santo spokeswoman Charla Lord.

State investigators try to visit 
fields within days after farmers 
report possible damage to take 
photos before signs of injury, such 
as cupped leaves on soybean plants 
hit by dicamba, disappear. They 
question farmers and the people 
who applied the herbicide, and 
often gather samples from plants 
to test.

In Arkansas, farmers filed about 
985 complaints associated with 
dicamba, the most of any state. 
Investigators are probing about 
1,200 total complaints involving 
pesticide use, which includes weed 

killers, said Terry Walker, director 
of the Arkansas State Plant Board.

Arkansas delayed inspections of 
animal feed and allowed overtime 
to handle the dicamba cases, which 
is not normal practice, he said.

Monsanto is betting on dicamba-
tolerant soybeans to replace those 
that withstand glyphosate, a her-
bicide used for decades but which 
is becoming less effective as weeds 
develop resistance. The company 
aims for its dicamba-resistant 
seeds to account for half the U.S. 
soybeans planted by 2019.

Monsanto, which is in the process 
of being acquired by Bayer for $63.5 
billion (all figures U.S. funds), said 
it plans to open a call centre to help 
customers use dicamba next year 
and is talking with states about the 
product. The company and BASF 
already face several lawsuits from 
farmers alleging damage to plants 
from dicamba used by neighbours.

American officials can’t keep up with 
dicamba herbicide complaints
Monsanto and BASF say the herbicides are safe when properly applied, but there’s been a flood of damage reports

“We don’t have the staff 

to be able to handle 400 

investigations in a year 

plus do all the other 

required work.”

Paul Bailey

Soybean plants demonstrating the leaf cupping that is typical of dicamba 
damage.  PHOTO: BOB SCOTT, UNIVERSITY OF ARKANSAS
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YOU GO FIRST. NO, PLEASE, YOU GO FIRST

Blue jays, known to be quite raucous, show their polite side, seemingly waiting for the other to eat first at this feeder, near Priddis.  Photo: Wendy Dudley

Ukraine 
winter 
wheat 
sowing near 
complete
Ukrainian farmers have 
sown 5.9 million hectares 
of winter wheat for the 2018 
harvest, or 96 per cent of the 
expected area of 6.15 mil-
lion hectares, the Agricul-
ture Ministry said on Nov. 1.

Ukraine plans to sow 7.2 
million hectares of vari-
ous winter grains for next 
year’s harvest, including the 
wheat, 926,000 hectares of 
winter barley and 161,000 
hectares of rye.

At the same date a year 
ago Ukraine sowed 5.7 
million hectares of winter 
wheat and 772,000 hectares 
of winter barley.

Ukraine has completed 
the 2017 wheat harvest, 
threshing a total of 26.6 mil-
lion tonnes.

Ukraine harvested a 
record 66 million tonnes of 
grain in 2016 and exported 
43.9 million tonnes in the 
2016-17 season, which runs 
from July to June.

This season, Ukraine 
plans to harvest between 
61 million and 63 million 
tonnes of grain and 2017-18 
exports could total up to 45 
million tonnes. — Reuters
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Reuters

A large long-term study on the use 
of glyphosate by agricultural work-
ers in the United States has found 
no firm link between exposure to 
the pesticide and cancer.

Published in the Journal of 
the National Cancer Institute, 
the study found no association 
between glyphosate “and any 
solid tumours or lymphoid malig-
nancies overall, including non-
Hodgkin’s lymphoma (NHL) and 
its subtypes.”

It said there was “some evidence 
of increased risk of acute myeloid 
leukemia among the highest 
exposed group,” but added this 
association was not “statistically 
significant” and would require 
more research to be confirmed.

The findings are likely to impact 
legal proceedings taking place in 
the U.S. against Monsanto, in 
which more than 180 plaintiffs 
are claiming exposure to Roundup 
gave them cancer — allegations 
that Monsanto denies. The find-
ings may also influence a crucial 
decision due by the end of the year 
on whether glyphosate should be 
relicensed for sale across the Euro-
pean Union.

The EU decision has been 
delayed for several years after 
the World Health Organization’s 
International Agency for Research 
on Cancer reviewed glyphosate in 
2015 and concluded it was “prob-
ably carcinogenic” to humans. 
Other bodies, such as the Euro-
pean Food Safety Authority, have 
concluded glyphosate is safe to 
use.

The research is part of a large 
and important project known as 
the Agricultural Health Study, 
which has been tracking the health 
of tens of thousands of agricultural 
workers, farmers and their families 
in Iowa and North Carolina.

Since the early 1990s, it has 
gathered and analyzed detailed 
information on the health of par-
ticipants and their families, and 
their use of pesticides, including 
glyphosate.

U.S. farm 
study finds  
no firm  
cancer link to 
glyphosate
Findings came out 
of long-term study 
tracking health of 
tens of thousands of 
agricultural workers 
and farmers

The EU decision has 

been delayed for several 

years after the World 

Health Organization’s 

International Agency 

for Research on Cancer 

reviewed glyphosate 

in 2015 and concluded 

it was “probably 

carcinogenic.”

Reuters

A protein shortfall in this 
year’s U.S. soybean crop 
has forced processors 

like Bunge to cut the amount 
of the nutrient they can guar-
antee in soymeal, prompting 
concerns that animal feed costs 
and meat prices could rise.

Adverse crop weather this 
summer likely dragged down 
the protein content of soy-
beans, prompting concern 
that the soymeal produced at 
crushing facilities will be light 
on protein and other key nutri-
ents, traders and agriculture 
experts said.

Soy plants can tweak pro-
cessing steps to maximize pro-
tein yields and animal feeders 
can alter rations to include 
other feeds and supplements. 
But consumers may ultimately 
feel the pinch in higher poultry 
and pork prices as the steeper 
production costs are passed 
along.

“The pig doesn’t care if it’s a 
low-protein crop or not,” said 
Charles Hurburgh, professor 
of agricultural engineering at 
Iowa State University. “The 
pig just wants the protein so 
the nutritionist has to adjust 
rations. They will probably end 
up with a little bit more expen-
sive rations.”

Hurburgh is gathering sam-
ples for the United Soybean 
Board’s annual soy quality 
survey. Early data suggests 
the U.S. crop would average 
about 34 to 34.5 per cent pro-

tein, down from 35 per cent 
normally, he said.

That may translate to lower-
protein soymeal.

High-protein soymeal that 
typically is sold with 47.5 to 
48 per cent protein is being 
offered at 46.5 or 47 per cent 
instead, traders said.

“In general, the industry is 
seeing lower protein content 
in new-crop soybeans,” said 
Deb Seidel, spokeswoman for 
Bunge North America. “Bunge, 
along with most other opera-
tors, have adjusted protein 
specs (in soymeal) to ensure 
we are accurately reflecting 
the product we sell to our cus-
tomers.”

Low-protein U.S. soy crop 
dents meal quality
This year’s crop profile could result in higher feed costs

“The pig doesn’t care if 

it’s a low-protein crop 

or not.”

Charles 
Hurburgh
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BY ALEXIS STOCKFORD
Staff

F arming for short-term yield 
will be different than long-
term soil benefit.

That’s not a new idea, but it has 
been driven home by 18 years of 
research spearheaded by researcher 
scientists Alan Moulin and Taras 
Lychuk of Agriculture and Agri-
Food Canada research station in 
Brandon, Man.

From 1994-2003, the pair’s team 
cross-compared organic, reduced-
input no till, and high-input man-
agement with three six-year rota-
tions. There was a low-diversity rota-
tion of wheat and summerfallow, 
plus one year of canola, diversified 
annual grains (which mixed canola, 
fall rye, peas, barley, flax and wheat) 
and an annual-perennial mix, which 
took canola, wheat and barley and 
finished off the rotations with three 
years of alfalfa.

High inputs largely echoed 
conventional agriculture, while 
reduced-input systems applied 
fertilizer according to soil tests and 
yield goals and herbicides were 
applied to manage weeds.

At the Scott, Sask. research site, 
Moulin and Lychuk found reduced 
inputs and a rotation of diverse 
annual grains produced the great-
est benefits.

“This combination may offer a 
sustainable solution, at least for that 
particular location we were looking 
at, in terms of soil organic carbon 
contents, the crop yield, nitrogen 
and phosphorus,” Lychuk said.

Limiting inputs made for the low-
est nitrogen losses and highest phos-
phorus content, while reduced till-
age, increased cropping frequency 
and “appropriate combinations 
of fertilizer input and diversified 
cropping” helped build carbon and 
organic matter and maintain soil 
nutrients.

“I’m not saying that following 
the zero tillage and including grain 
crops in the production will be a 100 
per cent solution for farmers to pur-
sue in the future,” Lychuk added. “It 
will just help alleviate the negative 
impacts of climate change on crop 
and environmental quality in the 
region.”

At the same time, the mix prom-
ised to be the most economical.

High inputs gave the most raw 
yield out of the three management 
systems and, within that system, low 
diversity and annual grain rotations 
outperformed the annual-perennial 
mix. Reduced-input no till, however, 

was close behind. The lower inputs 
averaged 95 per cent of high-input 
yields in wheat. 

Organic plots dropped behind 
with only 77 per cent of high-input 
yields, a pattern that would repeat 
throughout the study.

Results were similar in barley, 
but yields leaned more towards 
diversification. Both annual grains 
and annual-perennial crops yielded 
high when mixed with the two high-
est input levels. 

The study noted, however, that 
yield increased in all three input 
systems over time.

Downside
Soil quality data was not as kind to 
conventional agriculture.

Data from the second cycle (2001-
06) found that fallow systems, like in 
any form of the low-diversity rota-
tion or organic annual grains, had 
more nitrate in the 90-centimetre-
deep rooting zone and more leach-
ing into the subsoil. 

High-input systems had a similar 
problem. Plants didn’t need or use 
the amount of nitrogen fertilizer 
added, which also increased nitrate 
in the rooting zone, the study found, 
although some years showed little 
nitrate difference between high- and 
reduced-input soil nitrate.

High-input plots averaged 84.7 
kilograms of nitrate in the first 90 
centimetres of soil from 2001-06, 
while reduced input and organic sat 
at 76 and 74 kilograms per hectare 
respectively.

“Our results suggest that con-
ventional soil testing is not robust 
enough to detect overapplication 
of fertilizer N, particularly during 
dry cycles,” the study’s final report 
read. “Under such conditions, some 
mechanism is needed to adjust rec-

ommended fertilizer rates down-
ward to account for this.”

Carbon, likewise, favoured 
reduced-input no till, in no small 
part due to the reduction in tillage. 

The lower-input system averaged 
36 grams of aggregate organic car-
bon per kilogram of soil, compared 
to 31 grams per kilogram in high-
input plots and 30 grams per kilo-
gram in organic.

There was no impact on total 
organic carbon across either inputs 
or rotations, but light fraction car-
bon, light fraction organic matter 
and light fraction nitrogen were all 
highest in reduced input and, within 
the three rotations, in annual grains 
and annual-perennial plots.

“Light fraction carbon accumu-
lates at the surface of reduced tillage 
because the roots and the crop resi-
due aren’t mixed thoroughly into 
the soil,” Moulin said. “In organic 
systems, with cover crops, that’s a 
different equation.”

Soil stability
Reduced-input plots had the high-
est wet aggregate stability (54.4 per 
cent compared to 42.6 per cent in 
conventional plots and 40.6 per 
cent in organic), something Mou-
lin attributed to less tillage. Both 
annual grains and annual-perennial 
rotations (46.9 and 46.3 per cent, 
respectfully) beat out low-diversity 
plots’ 44.3 per cent aggregate stabil-
ity.

The study did not take organic 
cover crops into account, Moulin 
added, something that might add 
into the soil health equation when 
comparing reduced input and 
organic systems in the field today. 

For Stephen Crittenden, one of the 
Brandon research stations’ experts 
in nutrient management and soil 

health, the study’s results become 
a matter of long-term versus short-
term gain.

“Researchers looking at soil health 
might say that sometimes producers 
might take a hit in terms of yield in 
the short term,” he said.

Crittenden, who has delved into 
reduced tillage and is currently look-
ing at biological soil health indica-
tors like water movement, soil car-
bon, organisms like earthworms 
and water infiltration, argues that 
building soil health and soil struc-
ture will add capacity to the system 
and better buffer against environ-
mental changes.

“These are indicators which, over 
the long term, the idea is they will 
build resistance to change,” he said. 
“So if they have a drought year and 
yields go down, you hope that the 
management practices that you 
implemented to try and improve 
your soil health will, in that case, 
give you a better yield.” 

Organic’s nutrient struggle
Organic systems were generally 
nitrogen and phosphorus deficient.

Organic plots averaged 19 kilo-
grams of extractable phosphorus 
per hectare in the first 90 centime-
tres of soil from 2001-06, compared 
to an average 24.3 kilograms per 
hectare in high-input systems and 
25.5 kilograms per hectare with 
reduced input. Phosphorus was as 
high or higher in reduced input as 
in conventionally managed plots.

“One fundamental process in agri-
culture is that if you don’t add nitro-
gen and phosphorus and you con-
tinue to crop the soil, you’re going to 
remove nitrogen and phosphorus,” 
Moulin said. “So mining the soil in 
a system without replacing those 
plant nutrients will certainly reduce 

nitrogen and phosphorus in the soil. 
Other systems that use fertilizer and 
soil test recommendations for fer-
tilizer will maintain nitrogen and 
phosphorus in the soil. That said, 
with organic systems — if you have 
a system that has green manure, 
for example — green manure can 
fix nitrogen and that nitrogen will 
be added to the soil and certainly 
reduce the loss of nitrogen.”

The study noted green manure 
helped limit both nitrate in the 
rooting zone and leaching, since 
the crop stored nitrate and used up 
more water that would have other-
wise drawn the nutrient down.

Legumes and composted manure 
also helped make up for removed 
nitrogen, although Moulin’s team 
warned that organic producers 
should be on the watch for drop-
ping nutrients.

Environmental factors 
important
Farmers can play with combina-
tions of inputs and rotations, but it 
might not matter in wet or dry years, 
Moulin and Lychuk said.

In both of those cases, environ-
mental factors like terrain and rains 
took the lead.

“It has nothing to do with your 
inputs or crop diversity in that par-
ticular year,” Lychuk said. “That’s 
why we were looking at many years 
of simulations in climate change so 
that we can get a better signal based 
on average by averaging out the dry 
spells and wet spells in the long-
term yield and N (nitrogen) and P 
(phosphorus) and carbon.”

Despite elevation varying only 
3.5 metres across the field, the Scott 
study found that only 56 per cent of 
yield variation could be explained 
by input or diversity in 1998, the 
driest year of the study and terrain 
featured heavily into the difference. 
At the wettest point in 2010, about 
66 per cent could be explained by 
input and diversity and in 2005, 
when crops were following a wet 
year, almost all wheat yield variation 
was attributed to terrain. 

Likewise, a “primary yield driving 
factor” in the study was not input or 
diversity, but April rain. The early 
precipitation was cited for 18.5 per 
cent of total yield variation and, 
when combined with June rain, 
accounted for more yield variation 
than input and diversity changes.

The researchers argued taking 
those environmental factors into 
account during long-term field trials 
would lead to better data analysis.

astockford@farmmedia.com

Mixing and matching inputs and rotations
An 18-year study compared three different levels of inputs with three crop rotation diversities

  pHOTO: THINKSTOCK



BY ALEXIS STOCKFORD 
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C onventional wisdom says 
less tillage is better when it 
comes to soil structure, but 

the issue is more complex when 
comparing organic soil health to 
zero till, according to researcher 
Alan Moulin. 

Moulin’s team looked at “soil 
aggregates,” or how soil particles 
bind together into larger groups, 
under high-input conventional 
till, reduced-input no till, and 
organic production (where till-
age was the main means of weed 
control). 

The analysis was part of an 
18-year study comparing dif-
ferent levels of input and tillage 
with three six-year crop rotations 
(a low-diversity rotation, a mix 
of annual crops and a rotation 
including both annuals and peren-
nial forage). The team explored 
soil aggregation during the second 
of three six-year rotations. 

Less tillage means a ‘stronger’ 
soil structure that’s less prone to 
wind and water erosion, the think-
ing goes, and, in fact, zero-tilled 
plots have the highest stability. 

Reduced-input plots averaged 
54.4 per cent wet aggregate sta-
bility across rotations, compared 
to 42.6 per cent in high-input and 
40.6 per cent in organic systems. 

That does not mean that tilled 
organic soils are automati-
cally unhealthy, said Moulin, a 
researcher with Agriculture and 
Agri-Food Canada.

“When you consider aggrega-
tion in organic soils, you’ll often 
find a lower proportion of large 
aggregates but those aggregates 
are quite resistant to pressure — 
quite stable — and the reason that 
they’re stable under organic agri-
culture, at least agriculture that 
we did in this particular study, is 
because of the tillage,” he said. 
“The tillage dissolves or affects 
those aggregates that aren’t very 
stable; they don’t have a lot of 
cohesiveness. They disintegrate 
quickly.” 

At the same time, results showed 
a much higher accumulation of 
large aggregates at the surface in 
zero till, an indicator of soil health 
that is in line with conventional 
wisdom on preventing erosion. 

Organic production beat out 
high-input systems on soil aggre-
gate size, but still fell well behind 
reduced-input no till. An aver-
age 23.6 per cent of aggregates 
in organic soil were under five 
millimetres and just over 31.5 per 
cent of aggregates lay within the 
1.3-millimetre erodible soil frac-
tion. 

In comparison, just over 21 per 
cent of reduced-input aggregates 
measured under five millimetres 
and only 27.9 per cent of aggre-
gates lay under the 1.3-millime-
tre threshold. More tellingly, 28.7 
per cent of aggregates measured 
between 12.7 and 38 millimetres, 
the most out of the three crop-
ping systems (25.7 per cent in 
high input and 22.9 per cent of 
organics). 

Between rotation systems, 
annual grains in reduced-input 
no-till plots had the highest 
number of large aggregates (over 
12.7 millimetres) and the small-
est number of fine, easily wind-
eroded, aggregates (smaller than 
1.3 millimetres) in the first five 
centimetres of soil, something the 
study attributed to both cropping 
diversity and the use of tillage.  

Both soil carbon content and 
soil aggregation are among Mou-
lin’s top indicators of soil health, 

he said, and yet both aggregate 
stability and the number of large 
aggregates may be considered 
signs of healthy soil. 

The report concluded, however, 
that reducing or eliminating till-
age, along with increased crop-
ping frequency and “appropriate 
combinations of fertilizer input 
and diversified cropping,” would 
benefit soil. 

Moulin added that the length 
of the study might have weighed 
results against organic produc-
tion. There have been many 
changes to the industry since his 
study started in the mid-’90s, he 
said.

“The impact of organic systems 
may not be as dramatic as the sys-
tems that we included in this study 
that was started in 1994 and I think 
cover crops, to a certain extent, 
may have some significant influ-
ence on sustainability and soil 
health in these organic systems,” 
he said. 

astockford@farmmedia.com 
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Study finds tillage in organic systems is complex 
Long-term research finds fewer large soil aggregates in organic fields, but they were surprisingly stable

  PHOTO: THINKSTOCK

REALFARMREWARDS.CA

*Registration required. Growers must purchase a minimum of 32 bags of a qualifying brand of Genuity® Roundup Ready® 
canola to be eligible to earn rewards. Additional terms and conditions apply. Visit RealFarmRewards.ca for full details.

Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with 
Monsanto’s Policy for Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with functioning regulatory systems. 

Any crop or material produced from these products can only be exported to, or used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and 
international law to move material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to their grain handler or product purchaser to confirm their buying 

position for these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. 
Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate. Genuity®, Real Farm Rewards™, Roundup Ready® and Roundup® are trademarks of Monsanto Technology LLC, 

Monsanto Canada Inc. licensee. ©2017 Monsanto Canada Inc.
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Introducing the revolutionary Genuity® Roundup Ready® 
canola hybrid from Proven® Seed. It’s an exciting new way 
to meet your high yield and profit demands — while getting 
world-class blackleg protection and incredible ease of harvest. New PV 540 G. 
Proven performance, and more, on farms across Western Canada. Time for a 
change, available only at your CPS retail. 

WELCOME TO THE E XCITING NE W WORLD OF PROVEN SEED

THIS CHANGES
EVERYTHING

AND IT’S PROVEN

Always follow grain marketing and all other stewardship practices and pesticide label directions. Details of these requirements can be found in the Trait Stewardship 
Responsibilities Notice to Farmers printed in this publication. Genuity and Design®, Roundup Ready® and Roundup® are registered trademarks of Monsanto Technology 
LLC, Monsanto Canada Inc. licensee. Proven® Seed is a registered trademark of Crop Production Services (Canada) Inc. CPS CROP PRODUCTION SERVICES and Design 
is a registered trademark of Crop Production Services, Inc.  |  09/17-56763

provenseed.ca

56763 CPS_Proven_2017_Print_Canola_PV540G_10-25x15-5.indd   1 2017-09-11   7:45 AM



Global giant buys Alberta company
Global seed-testing company SGS has purchased BioVision Seed Research of Sherwood 
Park. BioVision, which also has additional facilities in Winnipeg and Grande Prairie, is a 
leading seed, grain, and soil-testing laboratory in Western Canada. Founded in 1996 and 
privately owned, BioVision has 20 employees and revenues of more than $3.4 million. 
SGS is the world’s leading inspection, verification, testing, and certification company.  
It has more than 90,000 employees and operates a network of more than 2,000 offices 
and laboratories around the world. Its global headquarters are in Geneva. — SGS

AFA questions government move
The Alberta Federation of Agriculture wants to know why the province is dissolving the Agriculture Operation 
Practices Act Practice Review Committee. The move would eliminate “the pool of farmers and ranchers who 
can be designated to hold an inquiry should there be a nuisance complaint lodged against a farming opera-
tion,” said federation president Lynn Jacobson. While the committee has not been called to action in several 
years, his organization doesn’t want to see “only government staff or non-farmers/ranchers being appointed 
to judge an agricultural operation,” he said. — AFA

HEARTLAND
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BY SANDI KNIGHT
AF contributor 

H ow does it feel to give 
away 35,000 pounds of 
potatoes in just under 

five hours?  
“It was awesome... a lot of fun,” 

farmer Mark Peters recalled with 
a wide smile.

Last month, Peters and wife 
Yanara, who grow certified 
seed potatoes near Portage la 
Prairie, Man., brought in two 
potato trucks and a conveyor 
to a vacant lot in town and set 
up for their second Community 
Potato Give-Away.   

Word about the event spread 
throughout the week and people 
were already lined up by 8:30 
— a half-hour before the give-
away was slated to start. While 
many had driven, others walked, 
pushed strollers, rode bikes or 
scooters. As the potatoes were 
unloaded from the truck onto 
the 36-foot conveyor, folks gath-
ered around filling bags, boxes, 
containers of all sizes, and even 
backpacks.

Volunteers worked alongside 
the Peters, helping load and carry 
the spuds as well as encouraging 
those who were unsure of what 
to do to find a place along the 
conveyor and help themselves. 
The atmosphere was light and 
jovial.

It didn’t matter who you were, 
or where you came from, every-
one was welcome to as many 
potatoes as they wanted.  

“What I loved about it, is that 
we’re not just targeting one sec-
tor of our community. We had 
people of all ages, all income 
brackets and walks of life stop 
by,” said Mark.

Many people on fixed incomes 
and social assistance came up to 
him to express just how much 
this was helping them out, shake 
his hand and thank him. Others 
stopped by out of curiosity or 
because they knew the couple. 
Some didn’t even need the pota-
toes but just thought it was a cool 
idea.  

For Yanara, the feeling of com-
munity was incredibly gratifying. 

“Discovering how people are 
there for each other, like those 
taking potatoes for perogy fund-
raisers to support other needs in 

our area. Or the grandmothers 
who cook extra meals for the 
children in their community,” 
she said. “We’re all the same and 
we all have a story.”  

“You had people who come 
back two or three times,” Mark 
added. “But they’re not coming 
back for themselves. They’re 
coming back for their neigh-
bours, their friends, their fami-
lies.”

Inadvertently, the event also 
bridged the farmer-consumer 
gap.

The young ones in the crowd 
often opened up the best con-
versations. “Why are the pota-
toes dirty?” “How come there 
are so many different shapes 
and sizes?” “Why are you giving 
them away?” 

Many discussions ensued on 
food waste, what happens to 
produce before you find it on 
your store shelves, and why it 
feels good to give back when 
you can.  

Getting back to basics
The inaugural event in 2016 was 
a result of circumstance.

Seed potato production stan-
dards are very precise and that 
year, some of the Peters’ crop 
did not meet seed specifica-
tions but was perfectly suitable 
for the consumer market. How-
ever, without a contract to sell 
consumer potatoes, there was 
no place for those spuds to go. 
They could have left them in 
the field and avoided incurring 
any more costs, but that type 
of waste didn’t sit well with the 
Peters. They opted to dig the 
crop and the Community Potato 
Give-Away was born.  

Being cognizant of local veg-
etable fundraisers in the com-
munity, they waited until those 
were over before proceeding. 
The event was a success, in more 
ways than the Peters could have 
imagined. The heartfelt grati-
tude and connections made 
were powerful and lasting.  

“It was always on my heart,” 
said Mark. “I really wanted to 
do that again.” 

However, this past summer 
rains eluded his area. Only the 
smaller of his two potato fields 
had access to irrigation. The 
potatoes in the larger field suf-
fered under the intense sum-
mer heat, not looking healthy 
at all. Peters worried, unsure if 
he would even have enough to 
fill his seed contracts.  

Once harvest was underway, 
those worries slowly receded. 
Whether it was divine inter-
vention or answered prayers, 
that field with little to no rain 
produced amazingly well. On 
the last day of harvest, Mark 
had a good idea of what was 
left in the field and didn’t think 
it could all fit in his storage bin. 
The giveaway would happen.  

He set up a sizer to separate 
the larger potatoes (less desir-
able for seed) as they were 
unloaded. One and a half 

truckloads were set aside for 
donation. Along with the Por-
tage la Prairie event, six 2,000-
pound totes were filled to be 
delivered to remote reserves 
across the province. The fact 
that the Peters don’t even 
mention the effort, cost and 
time that goes into this, speaks 
volumes.  

Many asked if this will be an 
annual event. When it comes 
to farming, it all depends on 
the year and success of the 
crop. The Peters remember 
and appreciate how generous 
people were with them when 
they were young adults, so 
when they are in a position to 
give back, they definitely will.  

“It’s only potatoes, but it 
just brought so much to the 
community,” Mark said. “It’s 
a great opportunity to inter-
act with people and hear their 
stories. The most basic need is 
being met with the most basic 
vegetable.” 

Couple’s generosity sends 
ripples far and wide
Mark and Yanara Peters couldn’t stand to see a crop go to waste — and that was the start of something magical

Mark and Yanara Peters say a community potato giveaway has been fun and fulfilling.  PHOTO: SANDI KNIGHT
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Introducing new Pioneer® hybrid D3156M, the fi rst D-Series canola hybrid with the Pioneer Protector® HarvestMax trait. Pioneer® 

brand D-Series canola delivers excellent early growth and high yield potential along with reducing pod shatter. Harvest canola 

your way. Pioneer® brand D-Series canola hybrids are available only from select independent retailers. Get yours today.

SWATH OR STRAIGHT CUT - YOU DECIDE!
D3156M

All D-Series canola hybrids are now available with DuPont™ Lumiderm® insecticide seed 
treatment – for early season cutworm control and enhanced protection against fl ea beetles.

As with all crop protection products, read and follow label instructions carefully.  Member of CropLife Canada.
Pioneer® brand products are provided subject to the terms and conditions of purchase which are part of the labeling and purchase documents. 
 ®, SM, TM Trademarks and service marks of DuPont, Pioneer or their respective owners. © 2017, PHII.www.dseriescanola.ca
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By John Greig
Glacier FarmMedia

Like a doctor delivering bad 
news to a patient, Martin 
Gooch gave it straight to the 
sheep sector: it continues to 
be disjointed and inefficient, 
and lacks benchmarks to 
drive change.

Like a good doctor, Gooch 
also delivered some opti-
mism.

“You could double pro-
duction and have room for 
growth and that is without 
expanding the current mar-
ket for lamb,” Martin Gooch, 
chief executive officer of 
Value Chain Management 
International, said in a recent 
presentation to the Ontario 
Sheep Farmers.

The organization commis-
sioned a study by Gooch and 
he found more potential in 
lamb production than in any 
other Canadian ag sector.

That’s not new — the 
potential has been there for 
decades but past attempts at 
building value-chain models 
haven’t enjoyed great success.

Gooch said there are several 
foundational steps that need 
to be taken — and that their 
global competitors imple-
mented long ago. He said the 
sector has the characteristics 
of an emerging industry, with 
a lack of reliable information, 
marketing orientation, and 
collective behaviour. 

One problem is a lack of 
grading system, along with 
marketing to promote higher-
quality lamb. This means 
superior producers aren’t 
getting a premium for their 
efforts.

“Lamb is not rewarded 
according to its value,” said 
Gooch.

Another issue is the lack 
of benchmarking, which is 
one reason why there is little 
understanding of the gold 
standards, the best ways to 
produce lamb, and make 
business decisions accord-
ingly.

Australia has been bench-
marking sheep flocks over 
1,000 ewes since the 1970s, 

while similar efforts in New 
Zealand date back to the 
1950s, and to 1936 in the 
United Kingdom.

Meat quality also needs to 
improve, and that starts with 
actually measuring it, said 
Gooch.

“The purpose of grading is 
misunderstood,” said Gooch. 
“The grading purpose is to 
provide objective feedback 
to producers on the value of 
lamb and how their opera-
tions are performing. 

It can help to create com-
mon language that applies 
from farm to farm, and 
rewards producers who cre-
ate good value and penalizes 
those who don’t.

The industry also needs 
to improve its research and 
engagement. The sheep 
industry supports much lower 
levels of research than other 
ag sectors, said Gooch.

But through all the inabil-
ity to fill the Ontario market, 
shepherds are still getting 
strong prices for lamb — a 
disconnect from the global 
market where lamb is priced 
lower.

However, that also means 
suppliers around the world 
are looking at the Canadian 
market.

An international marketing 
group set up a bridgehead 
in Toronto to figure out how 
they can get more of their 
lamb into the Ontario and 
Canadian market, said Gooch.

“Your market is so good, 
international competitors 
are purposely targeting your 
market,” he said. “You have 
other people stealing your 
breakfast.”

Work on the basics,  
expert tells lamb producers 
Benchmarking, grading, and research  
are all needed to move the Canadian  
lamb sector forward

Martin Gooch  PHOTO: John Greig

BY JOHN GREIG
Glacier FarmMedia

W ahab Zamani’s family 
knows what it wants 
in a lamb. And fam-

ily members go to great lengths, 
partnering with sheep farmers, 
to get it.

The Zamani family runs Sim-
coe Street Meat Packers and 
processes lamb in Kawartha 
Lakes, Ont. for its retail stores 
in Toronto. They specialize in 
“truly halal products,” he told 
the Ontario Sheep Convention 
as part of a panel on marketing 
lamb.

Zamani, an accountant who 
studied economics at the Univer-
sity of Guelph, said that working 
directly with farmers they know 
and who want to supply top prod-
uct means a better product for 
their customers.

“We are consumer-centric,” 
said Zamani. “We figure out what 
consumers want and then we do 
everything in our power to get 
them that. We go to demand and 
work backwards.”

Their ability to supply what 
consumers want is aided by 
building strong relationships 
with supplying farmers.

He said their success hasn’t 
been complicated.

“Take that really nice product 
that those consumers want and 
price it fairly and then your busi-
ness grows.”

However, market forces push 
faster and cheaper production, 
which has meant Zamani, like 
people who work in most family 
businesses, has had to pull out 
the welder and modify equip-
ment and create new processes.

“My dad’s first dozen lambs 
took him three hours (to process). 
I wonder how he stayed in busi-
ness.”

Zamani was asked what made 
an ideal lamb for him and he had a 
rapid-fire and detailed response, 
including dressing at 48 pounds, 
with at least a quarter-inch — but 
no more than an inch — of fat. 
The stomach will have less than 
1.5 pounds of suet and the lamb 

will be leaner looking than many 
of the lambs he is seeing. It will 
be a light-pink colour and well 
framed. He encouraged more 
crossbreds. 

“Straight Rideaus and straight 
Suffolks will not make the cut,” 
he said.

Bill McCutcheon, a sheep 
farmer who also co-ordinates 
a lamb value chain between 
producers and processors, said 
Zamani’s numbers are accurate. 
He said lambs should be 20 to 24 
kilograms warm dressed weight 
with a GR measurement (a tool 
used to measure fat) of seven to 
15 millimetres.

Zamani said he leaves the 
farming to the sheep experts, 
but he will tell them what he 
wants to see arriving at his 
plant. How they get the sheep 
to those specifications is up to 
the farmer.

For example, he appreci-
ates receiving sheared or clean 
lambs to minimize potential for 
E. coli contamination.

“Keeping those lambs clean 
is very important and it starts 
on the farm. In order to put out 
a really safe product, we need 
clean animals,” he said.

Unfortunately, the areas that 
are often most dirty on a lamb 
are also where processors need 
to cut into the animal, including 
the back and down the back legs 

and the area from the neck to 
the belly.

A producer who gets different 
definitions of halal from different 
buyers asked Zamani to define 
the term for her. Halal is a Muslim 
standard for meat production.

“The discussion could last for 
hours on what is halal,” said 
Zamani. “Not all Muslims are 
the same. What it means to us is 
that the animal is treated in the 
most humane, respectable way 
possible.”

Zamani has a window into their 
kill floor for customers to watch.

“If they don’t appreciate it or 
like how we’re doing it, they can 
go elsewhere,” he said.

The focus for Zamani always 
comes back to the customer.

“The difference is that a really 
good lamb brings back customers 
and a poor lamb doesn’t.”

Success in the lamb 
business isn’t complicated, 
says lamb packer
Simcoe Street Meat Packers begins with the customer  
and works all the way back to farmer partners

Wahab Zamani and his family run Simcoe Street Meat Packers.  PHOTO: JOHN GREIG

“My dad’s first dozen 

lambs took him three 

hours. I wonder how he 

stayed in business.”

Wahab Zamani
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Alberta and Saskatchewan cattle 
producers affected by bovine TB 
outbreak in 2016 and this year 
will receive additional tax relief.

Farmers who received com-
pensation under the  Health 
of Animals Act  from livestock 
destroyed due to the bovine 
tuberculosis outbreak in 2016 
and 2017 in  Alberta  and  Sas-
katchewan are eligible for live-
stock tax deferral provisions. 
These allow them to defer a por-
tion of their 2017 sale proceeds 
of breeding livestock until 2018 
to help replenish the herd. The 
cost of replacing the animals 
in 2018 will offset the deferred 
income, thereby reducing the 
tax burden associated with the 
original sale.

Eligibility for the tax deferral 
is limited to those producers 
located inside the designated 
prescribed areas. Producers 
can request the tax deferral 
when filing their 2017 income 
tax returns.

The federal government also 
released its 2017 list of desig-
nated regions for livestock tax 
deferral in  Alberta, B.C., Sas-
katchewan and Quebec affected 
by drought, flood or excess mois-
ture. In Alberta, those regions 
are the counties of Cardston, 
Clearwater,  Cypress,  Forty 
Mile, Lacombe, Kneehill, Leth-
bridge, Mountain View, Newell, 
Paintearth, Red Deer, Rocky 
View, Starland, Stettler, Vulcan, 
Warner, and Wheatland. It also 
includes Special Areas No. 2, 3, 
4; the city of Calgary, and the 
municipal districts of Bighorn, 
Foothills, Pincher Creek, Ranch-
land, Taber, and Willow Creek.

For more information, go to 
www.agr.gc.ca and search for 
‘livestock tax provision.’

Feds announce 
tax support for 
farmers
Measures will assist 
those hit by bovine TB 
outbreak and in areas 
affected by drought

Alberta Government 
release

Y ou can now report suspi-
cious hunting or fishing 
activity online.

Until now, the only way to 
report poaching activity, dan-
gerous wildlife or public land 
abuse was to phone the Report 
A Poacher hotline. There is now 
a Report A Poacher website (go 
to www.alberta.ca and search 
for ‘poacher’) to fill out a form 
and submit it online. The report 
goes to fish and wildlife officers 
so they can follow up and inves-
tigate.

“The more public support 
we receive through the Report 
A Poacher program, the more 
effective we can be in combating 
fish and wildlife crime and public 
land violations,” said Sgt. Major 
Adrian Marr of the Fish and Wild-
life Enforcement Branch.

“Officers cannot be everywhere 

at once, and we must rely on the 
public for their tips so that poach-
ers can be brought to justice.”

“It’s important that we give 
people more options to report 
suspicious or illegal activity,” 
added Ken Kranrod, vice-pres-
ident of the Alberta Conserva-
tion Association. “The message is 
clear: Hunt and fish responsibly, 
and don’t be a poacher.”

Emergencies and incidents that 
need immediate attention should 
still be reported through the 
24-hour Report A Poacher line at 
1-800-642-3800. Phoning is still 
the fastest way to reach an offi-
cer, while the new website can be 
used to report issues that are less 
urgent. People reporting through 
either the phone or the web can 
remain anonymous and could 
be eligible for a reward, which 
ranges from $100 to $1,000.

Although not required, provid-
ing your contact information is 
helpful as the investigating offi-
cer may have followup questions. 

Any personal information pro-
vided is kept confidential.

I n  2 0 1 6 - 1 7 ,  t h e r e  w e r e 
14,894  calls to the Report A 
Poacher toll-free hotline. Of those, 
3,097 were about suspected illegal 
activity, with $108,600 in rewards 
paid to individuals whose calls 
and information led to charges. 

In total,  there were 9,133 
enforcement actions — both 
charges and written warnings — 
issued by fish and wildlife officers.

You can now report poachers online
The 1-800 Report A Poacher hotline is the best option when immediate action is needed

Using your smartphone is now an option for reporting poaching or 
suspicious incidents.  PHOTO: GOVERNMENT OF ALBERTA

“It’s important that we 

give people more options 

to report suspicious or 

illegal activity.”

Ken Kranrod
vice-president of the 
Alberta Conservation 
Association
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 #CBoCFood

Canadian Food & 
Drink Summit 2017
DECEMBER 5–6, 2017 • 

For the first time, the Canadian Food & Drink Summit is coming 
to Calgary!

Join us to explore the future of Canada’s food sector and leverage 
new opportunities to enhance the food sector’s performance—
both provincially and globally.

CALGARY AB

Use rebate code SPNSF when you register  
to receive your exclusive rate of $695.  
For program details and to register, visit  
www.conferenceboard.ca/conf/foodsummit.
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C argill’s Canadian arm says 
it wants to offer consumers 
an audited “birth to burg-

er” trail for the beef they buy. And 
it hopes it will put more money in 
the pockets of cattle producers.

The year-long Canadian Beef 
Sustainabil ity  Acceleration 
pilot will both “incorporate and 
explore” assorted new technolo-
gies, to “determine their long-
term value,” the company said. 
Those technologies include DNA 
testing and blockchain (an inter-
net database tool considered to be 
well suited for secure food trace-
ability).

“Ultimately, the intention is 
to create a process that is robust 
while still being practical, scal-
able, and cost effective,” the com-
pany said in a release.

Beef customers taking part in 
the pilot so far include Loblaw, 
McDonald’s Canada, and Cara 
Operations’ Swiss Chalet chain.

Cargill said its pilot will build 
on learnings from McDonald’s 
beef sustainability program, 
in which almost 9,000 cattle 
were tracked last year down the 
length of the supply chain.

The new pilot is also designed 
to provide a first-ever test for the 
standards and guidance devel-
oped by the Canadian Round-
table for Sustainable Beef, of 
which Cargill  is  a founding 
member.

Cattle will be tracked via the 
BIXS (Beef Info-Exchange Sys-
tem) from the time they are 
given an RFID tag right through 
to processing at Cargill’s High 
River slaughter plant. VBP+ 
(Verified Beef Production Plus) 
will be the first certification body 
used to audit cattle producers 
who choose to participate.

Producers may receive “a 
financial credit” to partly offset 
costs of becoming VBP+ cer-
tified according to the CRSB 
framework, Cargill said in an 
email. 

The company said it’s too early 
to say what the value of such a 
credit, but it will be “modest” 
and depend on how many cattle 
go through the “fully certified” 
supply chain — that is, from a 
certified cow-calf operation to 
a certified feedlot to a certified 
packer such as the High River 
plant.

“This will increase the volume 
of beef from certified sustain-
able sources available to those 
customers who are funding the 
pilot, which thereby will increase 
the credits that are available for 
distribution back to the supply 
chain,” Cargill said.

The company is open to incor-
porating “any technology that 
could potentially make this 
process better,” said Gurneesh 
Bhandal, Cargill’s beef sustain-
ability manager.

The sustainability pilot “will 
help create the infrastructure 
needed to implement (CRSB)’s 
standard in our supply chain,” 
she added.

Consumer research done by 
her company has found “a thirst 
for this type of information.”

“Ever-more frequently, our 
retail and restaurant customers 
ask us questions about where 
Canadian beef comes from and 
how the cattle are raised,” Bhan-
dal said.

Even though its retail, din-
ing and food-service customers 
can’t yet make any “consumer-
facing claims,” they are willing 
to fund the pilot and “kick-start 
this effort,” Cargill said in its 
news release.

Cattle traceability to pay off in Cargill pilot
Company to test ‘birth to burger’ auditing, reward participating producers with a ‘modest’ financial credit

  photo: dave bedard

“This will increase the 

volume of beef from 

certified sustainable 

sources available to 

those customers who are 

funding the pilot, which 

thereby will increase the 

credits that are available 

for distribution back to 

the supply chain.”
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Richardson is committed to bringing quality ingredients 
to the table.
We’re proud to add value to two of Canada’s leading crops—oats and 
canola. We source healthy canola and oat ingredients right from 
the farm to supply our North American processing plants and global 
markets. Backed by a seasoned team of technical experts with a 
passion for innovation, we offer a wide range of food products and 
ingredients to meet the needs of a changing market.

Being truly invested is at the heart of everything we do.  
To learn more, visit richardson.ca

BY ALEXIS KIENLEN
AF STAFF/EDMONTON

E v e r y o n e  w a n t s  t h e i r 
goats to kid, but there 
are a few things they 

can do to ensure that breed-
ing is done well, says a leading 
North American goat expert.

“ A  f e m a l e  g o a t  l i k e s  a 
choice,” Mary Smith said at 
the recent Alberta Goat Breed-
ers Association conference. 
“Does do have preferences in 
which bucks they will want to 
breed.”

Veterinarians should do 
breeding soundness exams, 
get  a  semen sample,  and 
observe the buck in action, 
she said.

“If he’s got the semen, but 
doesn’t know where to put 
it, it doesn’t help a lot,” said 
Smith.

Attendees were given in-
depth breeding advice from 
the professor at Cornell Uni-
versity College of Veterinary 
Medicine, including how to 
measure and evaluate tes-
ticles.  Turns out the male 
reproductive glands change 
in size over the course of the 
year (they’re biggest in Octo-
ber and smallest in February) 
and you want to ensure there 
are two (having one testicle is 
a hereditary trait).

Smith also had pointers for 
determining whether a doe 
is in heat — this can include 
using a hermaphrodite goat 
or rubbing the buck’s horns 
where the scent glands are 
and putting the rag in a jar 
(any doe in heat will be very 
interested in the rag).

Keeping bucks and nanny 
goats in adjacent pens isn’t 
a good idea unless you have 

a very robust fence as bucks 
are very determined when 
females are in heat.

“Get the bucks away from 
the does by three months,” 
said Smith, noting females are 
generally fertile at five months 
— something that often sur-
prises owners of pet goats.

On the other hand, a seem-

ingly pregnant goat may not 
actually be with kid.

“Pet goats and goats that 
are not allowed to get bred 
when they come into heat 
commonly get a false preg-
nancy,” said Smith. “With a 
false pregnancy, progesterone 
is elevated and the goat thinks 
it is pregnant.”

Fluid will accumulate in the 
uterus, and the animal will 
look pregnant, but an ultra-
sound or blood test will deter-
mine the true state of affairs.

Vaccination protocols for 
pregnancy are very regional 
and producers should seek 
veterinary advice on what to 
vaccinate for. 

“You should suspect  an 
infectious abortion if more 
than two per cent of your 
goats abort,” said Smith.

There are many infectious 
causes of abortions in goats, 
including Q-fever, listeria, 
and Cache Valley virus. All of 
these diseases are zoonotic, 
and can be passed to humans 
so producers  should take 
proper precautions and use 
gloves and even a face mask 
if appropriate.

akienlen@fbcpublishing.com

No kidding around — goat expert offers breeding advice
Have some very good fencing, a pregnant-looking animal often isn’t, and have a chat with your vet

“Get the bucks away from the 

does by three months.”

Mary Smith

STAFF

A University of Saskatchewan 
PhD chemistry student has 
devised a new and more energy 
efficient way to separate water 
from ethanol.

Leila Dehabadi is using starch-
based materials such as corn, 
and can extract the water with-
out using additional energy to 
isolate the ethanol, which could 
reduce the cost of biofuels.

“Compared to distillation, this 
new approach based on green 
chemistry and engineering will 
be a significant saving to bio-
fuel and alcohol production in 
Saskatchewan and globally by 
changing the way water is sepa-
rated from ethanol mixtures,” 
said Lee Wilson, U of S chem-
istry professor and Dehabadi’s 
supervisor. 

In tradit ional  dist i l lation 
methods, fermented plants cre-
ate a mixture of water and etha-
nol which is then heated to sepa-
rate out the ethanol. However, 
some water remains, Dehabadi 
said. 

She solved this problem by 
using non-toxic starch-based 
materials that do not require 
energy to remove water. Her 
results show the new technol-
ogy is 40 times more effective 
than materials previously stud-
ied and achieves an efficiency 
comparable to traditional dis-
tillation. 

Dehabadi has modified dif-
ferent types of starch (corn) 
and cellulose (plants) to create 
materials with varying chemi-
cal compositions and textural 
properties.

During trials, she found that 
her materials act like “selective 
sponges,” and remove water bet-
ter than cellulose-based ones.

When immersed in a mixture 
of water and ethanol, her new 
materials suck up 80 times more 
water than ethanol.

“You can repeat the process 
in a ‘loop’ to get more ethanol,” 
said Wilson.

Student finds 
way to slash 
costs for ethanol 
production
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REGISTER NOW FOR THE MOST 
ENERGETIC AG EVENT OF THE YEAR!
DECEMBER 5-7, 2017

DAMIAN MASON

THOMAS HAGER

DREW GREGORY
BAND

DAVID BAYER

JAYSON LUSK
An incredible lineup of keynote speakers. 
Top entertainers. And more. You won’t want 
to miss hearing about the latest business 
trends, discovering the latest innovations 
and solutions that can help you achieve  
success. Make your reservation today.

You can learn and grow at this year’s FARM FORUM EVENT. We 
bring together the most forward-thinking minds in agriculture, 
business and technology.

©2017 AGRI-TREND. The Farm Forum Event™ and its logo, and AGRI-TREND® are trademarks of Trimble, Inc. All rights reserved.

DONKEY TALK

Two donkeys, Raven and Danielle, enjoy a chit-chat on Burro Alley Ranch, near Millarville.  Photo: Wendy Dudley

BY EMILY FLITTER
Reuters

A bipartisan group in the U.S. 
House of Representatives has 
called on the Environmental Pro-
tection Agency to recognize “the 
significant pitfalls and costs” of 
renewable fuel standards in its 
future rule making and enact 
“well-rounded” biofuel policies.

“We look forward to work-
ing with you to put forth well-
rounded biofuels policies that 
reflect market realities and ben-
efit American families and busi-
nesses,” the 64 lawmakers wrote 
to EPA administrator Scott Pruitt 
in a letter earlier this month.

The letter says the renewable 
fuel standard (RFS) had not 
accomplished any goals it was 
purportedly designed to meet, 
like protecting the environment 
and revitalizing rural America.

“By diverting more than 35 per 
cent of the annual corn harvest to 
fuel additive, the RFS has raised 
the cost of livestock produc-
tion, increased food price vola-
tility and insecurity, decreased 
fuel efficiency, damaged small-
engine equipment, hurt the envi-
ronment, and chipped away at 
household budgets,” the letter 
said.

Earlier this year,  the EPA 
proposed re-examining sev-
eral aspects of the standard 
for renewable fuels, includ-
ing whether refiners should be 
responsible for blending them 
and whether ethanol exports 
could be included in a market-
place for renewable fuel credits. 
But the agency announced last 
month that it would abandon 
those efforts after protests from 
Midwestern lawmakers.

“President Trump pledged to 
support biofuels during his cam-
paign,” Republican U.S. Senator 
Chuck Grassley of Iowa said in 
a statement. “A strong RFS is 
consistent with that pledge, 
and President Trump should be 
applauded for keeping his word 
to the country.”

A Renewable Fuels Associa-
tion spokeswoman said biofuels 
“bring about consumer choice 
by breaking Big Oil’s monopoly 
at the pump.”

U.S. lawmakers 
seek ‘well-rounded 
biofuels policies’
The group says the 
existing policy has failed 
to meet its own goals 

“By diverting more 

than 35 per cent of the 

annual corn harvest to 

fuel additive, the RFS 

has raised the cost of 

livestock production, 

increased food price 

volatility and insecurity, 

decreased fuel efficiency, 

damaged small-

engine equipment, 

hurt the environment 

and chipped away at 

household budgets.”

lawmaker 
letter to  
U.S. EPA
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WE SPECIALIZE IN QUALITY USED EQUIPMENT CALL US TODAY

SALES -  PARTS -  SERVICE
Service Since 1933

Follow us on       and

TRACTOR
2012 NH T4040, 952 hrs ................................................................... $49,500 
2011 NH T7.260, 5387 hrs ............................................................ $132,000 
2013 MF 8670, 2535 ......................................................................... $215,000 
2009 Challenger MT765C, 2735 hrs ....................................... $165,000 
2003 JD 9420, 5229 hrs .................................................................. $169,900 
2007 NH TJ530, 3355 hrs .............................................................. $215,000 
2015 NH T9.480HD, 1415 hrs ..................................................... $365,000 

COMBINE HEADERS
2013 Michel’s ProTech .........................................................................$3,300 
1994 JD 925F .............................................................................................$6,500 
1994 JD 925F .............................................................................................$7,500 
2004 NH 76C .......................................................................................... $10,000 
1998 MacDon 960 ................................................................................ $14,500 
2004 JD 630R .......................................................................................... $17,500 
2001 HB SP30 ......................................................................................... $19,000 
2000 HB SP36, 36’, cat adaptor .................................................... $19,000 
2005 JD 630F .......................................................................................... $21,000 
2004 JD 630R .......................................................................................... $21,000 
2009 JD 635F .......................................................................................... $23,000 
2003 NH 94C, 25’ CR/CX .................................................................. $24,000 
2007 HB SP36 ......................................................................................... $25,500 
2009 NH 72C .......................................................................................... $24,500 
2017 MacDon CA25, CR/CX Adapter ........................................ $27,500 
2003 NH 94C .......................................................................................... $29,000 
2008 NH 74C .......................................................................................... $29,000 
1999 HB SP36 ......................................................................................... $29,000 
2000 JD 930D ......................................................................................... $33,000 
2009 JD 635F .......................................................................................... $37,500 
2007 JD 930D ......................................................................................... $38,000 
2009 NH 94C .......................................................................................... $38,000 
2011 NH 94C .......................................................................................... $39,000 
2009 JD 635D ......................................................................................... $40,000 
2012 NH 94C .......................................................................................... $47,500 
2013 HB SP36 ......................................................................................... $49,500 
2014 NH 740CF ..................................................................................... $49,900 

2014 NH 740CF ..................................................................................... $49,900 
2010 MacDon D60S, JD, S & 70 Series Adapter ................... $52,000 
2011 NH 94C-36 ................................................................................... $52,500 
2012 NH 760CG .................................................................................... $53,500 
2011 MacDon D60, JD, S & 70 Series Adapter ...................... $55,000 
2013 NH 760CG .................................................................................... $59,000 
2011 JD 630D ......................................................................................... $62,000 
2013 HB SP30 ......................................................................................... $67,500 
2013 NH 880CF ..................................................................................... $74,500 
2014 Macdon FD75-40, JD, S & 70 Series Adapter ............. $87,500 
2013 Macdon FD75-35 ...................................................................... $87,000 
2015 MacDon FD75-35 ..................................................................... $91,000 
2015 MacDon FD75-35 ..................................................................... $91,000
2014 MacDon FD75-40 ..................................................................... $97,000 
2016 MacDon FD75-35 ..................................................................... $97,500 
2017 MacDon FD75-35 ..................................................................... $99,000 
2017 MacDon FD75-35 ..................................................................... $99,000 
2017 MacDon FD75-35 ..................................................................... $99,000

COMBINE
1998 Case IH 2388, 3932/2936 hrs ............................................. $42,000 
1994 JD 9600, 3485/2630 hrs ........................................................ $55,000 
2011 JD T670, 2244/1565 hrs ..................................................... $210,000 
2011 JD T670, 2125/1473 hrs ..................................................... $210,000 
2005 NH CR970, 2200/1700? hrs .............................................. $115,000 
2011 NH CR9070, 1091/893 hrs ................................................ $245,000 
2012 NH CR9090, 800/651 hrs ................................................... $280,000 
2011 NH CR9080, 1267/834 hrs ................................................ $285,000 
2013 NH CR9090, 1050/837 hrs ................................................ $315,000 
2013 NH CR9090Z, 1130/840 hrs ............................................. $359,000 
2014 NH CR8090, 974/680 hrs ................................................... $389,000 
2016 NH CR8.90, 714/560 hrs ...............................................................$???
2016 NH CR8.90, 394/288 hrs .................................................... $479,000 
2015 NH CR9.90, 721/575 hrs .................................................... $505,000 
2015 NH CR9.90, 600/431 hrs .................................................... $515,000 
2003 NH CX840, 2630/1920 hrs ................................................ $110,000 
2007 NH CX8080, 1956/1519 hrs ............................................. $169,000 

2010 NH CX8080, 1061/828 hrs ................................................ $235,000 
2013 NH CX8080, 761/583 hrs ................................................... $315,000 
2013 NH CX8080, 744/596 hrs ................................................... $315,000 
2015 NH CX8080, 660/511 hrs ................................................... $369,000 
2015 NH CX8080, 654/508 hrs ................................................... $369,000 
2016 NH CX8.80, 396/316 hrs .................................................... $419,000

HAYING EQUIPMENT
2004 NH BR780 ..................................................................................... $10,500 
2003 CIH RBX562 ................................................................................. $11,500 
2002 Hesston 8020.............................................................................. $11,500 
2011 NH BR7090 .................................................................................. $22,000 
2004 Hesston 956 ................................................................................ $20,000 
2012 NH H7150 .................................................................................... $17,000 
2013 NH HS16 ....................................................................................... $18,000 
2011 CIH DC132 ................................................................................... $37,500 
2014 NH H7450 .................................................................................... $43,500 
2013 NH Roll-Belt 560, 9834 Bales ............................................ $51,000 
2015 NH DB313R ................................................................................. $46,000 
2014 NH DB316R, 500 hrs ............................................................... $49,000 
2013 NH H8040, 750 hrs, 16’, SP Haybine .............................. $99,000 
SEEDING EQUIPMENT
1993 JD 787, 170 Bushel, TBH..........................................................$4,000 
200 NH P1050, 380 Bushel, TBH .................................................. $45,000 
2009 NH P1060, 430 Bushel, TBH ............................................... $52,500 
2009 NH P1060, 430 Bushel, TBH ............................................... $54,500 
2006 NH SD440A/SC430, 51’x10” with 430 Tank ............... $79,000 
2011 NH P2060, 70’x10” ................................................................... $92,500 
2004/2013 NH SD440A/P1060, 58’x9” w/ 430 Tank ....... $125,000 
2012 NH P2060/P1060, 60’x10” with 430 Tank ................ $145,000 
2009 NH P2060/P1060/P1060, 70x10 w/2-430 Tanks .. $175,000 
2010 JD 1870/1910, 56’x12” ........................................................ $205,000 
2015/2013 NH P2050/P1070, 57x10 ....................................... $230,000 
2011 SeedHawk 6510/600TBT .................................................. $245,000 
2012 SeedHawk 6612/600TBT .................................................. $255,000 
2014 John Deere 1870/1910, 56’x12” .................................... $275,000 
2016 SeedHawk/NH 7012/P4760 8,300 hrs ....................... $440,000 

PETER D. 
POLISCHUK

GRANT
MILNE

MILES
MACKOW

RANDY
REICHELCLARK

PIPKE

MIKE
GOTTSELIG

TRAVIS
GIEBELHAUS

COLTON
DRAVES

DANIEL
WEBB

KEVIN
MARTIN

LAMONT, AB  1-855-895-2189VEGREVILLE, AB  1-877-632-6772 VERMILION, AB  1-888-853-5196

Visit WebbsMachinery.com for Equipment Details

2007 New Holland TJ530
4WD

$215,000
2012 Seedhawk 6612/600

Air Drill

$255,000
2013 Massey Ferguson

8670

$215,000
 2015 New Holland

SP.345F

$420,000
2014 John Deere 1870/1910

Air Drill

$275,000
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Get the same up to date agricultural news 
content from Canada’s most trusted 

farming publications DELIVERED FREE 
to your tablet, smartphone or desktop! 

Glacier FarmMedia publications have been providing 

farmers with insight and information on agriculture 

for over 100 years. Our diverse family of magazines, 

newspapers and websites cover all aspects of the 

industry with keen insight and award-winning reporting. 

Everyday we deliver the latest agricultural news that 

e� ects you and your livelihood. 

Now you can get this essential news — from the sources 

you choose — delivered directly to your inbox! 

HERE’S HOW:
1. Visit www.freefarmnews.com and simply select the 

newsletters you want to receive from the list shown. 

Choose as many as you like!

2. Enter your email and postal code and then click 

the SIGN UP button – it’s that easy! You will receive a 

confi rmation notice when you’re done.

GET FARM FRESH 
AG NEWS 
DELIVERED RIGHT 
TO YOUR INBOX!  
SUBSCRIBE TODAY!

Signup today at: www.freefarmnews.com

It works on mobile too! 
Scan the QR code with 
your phone to choose 
your free newsletters!

IT’S EASY to SIGN UP - and it’s FREE! 

Forget 
rice, dish 
up Aztec 
pigweed 
From Aztec pigweed to 
dragon beans — several 
ancient, often forgotten 
foods are making their way 
to the dinner table in an 
effort to diversify the diet 
of a growing global popu-
lation.

In an initiative to cut 
the world’s dependency 
on major crops like wheat 
and rice — Britain’s Prince 
Charles has launched the 
Forgotten Foods Network 
to rediscover long-lost 
crops, fruit and vegetables.

As rising temperatures 
wreak havoc on farmers 
worldwide, scientists are 
seeking new ways to feed 
a population that is set to 
boom to an estimated 9.8 
billion by 2050.

Ancient food like pig-
weed once eaten by the 
Aztecs can be eaten raw 
or be ground into flour — 
one of many crops that 
could add valuable nutri-
ents to a limited modern 
diet, say experts.

“We must move beyond 
the ‘business as usual’ 
approach of relying on 
monocultures of major, 
well-known crops, and 
invest in agricultural 
diversity,” Charles said in 
a video message.

The initiative was 
developed by Crops For 
the Future, a Malaysian 
organization doing crop 
research. — Thompson 
Reuters Foundation

canada’s ag-only listings giant

PRINT |  MOBILE |  ONLINE

By Tom Polansek  
and Karl Plume

Reuters

U .S. grain handlers are 
making further cuts to 
operating costs even as 

they point to signs that a bruis-
ing slump driven by a global food 
commodities glut may be nearing 
a bottom.

Bunge, Archer Daniels Midland, 
and Andersons have all said con-
ditions appear to be getting bet-
ter for grains processing and han-
dling, after four years of massive 
harvests reduced price volatility 
and clipped margins.

Bunge plans to reduce 2018 
capital spending by at least seven 
per cent to about $650 million, 
and ADM says it will decrease 
outlays by about 20 per cent to 
$800 million. ADM has also cut 

jobs to become more competitive 
and said it would shift funds to 
value-added businesses from its 
grain-buying and oilseed-crush-
ing operations.

“I’m optimistic that we are, if 
not at the bottom, very close to 
it,” Bunge chief executive Soren 
Schroder said on a conference 
this month after the company 
posted a 28 per cent decline in 
quarterly income on flat revenue.

Schroder has made similar 
comments before, leaving some 
analysts skeptical of his rosy out-
look.

“Record harvests that continue 
to happen year after year do pose 
a difficult trading environment 
for Bunge and ADM, and I don’t 
see a sign of that letting up,” 
Morningstar analyst Seth Gold-
stein said.

Bunge’s South American busi-
ness soured in 2017 because the 

company pre-booked transporta-
tion for a rich harvest and farmers 
opted to withhold soybeans due 
to low prices.

As a result, next year Bunge 
will not guess as much on when 
farmers will sell, according to 
the company. Market conditions 
should also benefit from a decline 
of wheat supplies, it added.

Global inventories of corn and 
soybeans are expected to tighten 
too, said ADM’s CEO Juan Luci-
ano.

“We’re starting to see the pos-
sible green shoots of recovery in 
certain areas,” he said after ADM’s 
quarterly earnings tumbled 44 
per cent from a year earlier.

But ADM’s cost cutting and 
shifting of funds show its execu-
tives are not assuming a robust 
recovery, according to Farha 
Aslam, analyst for financial ser-
vices firm Stephens.

U.S. grain handlers cut costs while 
talking up signs of recovery
Four years of large harvests have weighed in on prices, but the largest grain handlers see some hope

  file photo/jade markus
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5’ X 6’ 
BALING CAPACITY
CLIMBS EVEN HIGHER.
The Roll-Belt™ 560 is built to increase your baling capacity by 20% compared to 
previous models. Higher baling capacity results from these SMART, fi eld-tested 
innovations:

• Activesweep™ 82-inch pickups

•  Better windrow feeding in a wide range of 
crops and baling conditions

•  Proven combination of rolls and belts for 
fast core starts and dense, uniform bales in 
any crop

•  Simplifi ed twine and net wrapping systems

© 2014 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

5’ X 6’ 
BALING CAPACITY
CLIMBS EVEN HIGHER.
The Roll-Belt™ 560 is built to increase your baling capacity by 20% compared to 
previous models. Higher baling capacity results from these SMART, fi eld-tested 
innovations:

• Activesweep™ 82-inch pickups

•  Better windrow feeding in a wide range of 
crops and baling conditions

•  Proven combination of rolls and belts for 
fast core starts and dense, uniform bales in 
any crop

•  Simplifi ed twine and net wrapping systems

© 2014 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by 
or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

The New Holland Discbine® disc mower-conditioner lets you harvest 
crops faster and produce more nutritious, high-value feed with 
quicker dry-down. Learn more about the gold standard in Discbines, 
part of the world’s best-selling line of hay and forage equipment, at 
NewHolland.com.

  

 MOST CONSISTENT, EVEN DRY-DOWN. 

  THE GOLD STANDARD
HAS BEEN RAISED.

© 2015 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by or licensed to CNH 
Industrial N.V., its subsidiaries or affiliates.

The New Holland Discbine® disc mower-conditioner lets you harvest 
crops faster and produce more nutritious, high-value feed with 
quicker dry-down. Learn more about the gold standard in Discbines, 
part of the world’s best-selling line of hay and forage equipment, at 
NewHolland.com.

  

 MOST CONSISTENT, EVEN DRY-DOWN. 

  THE GOLD STANDARD
HAS BEEN RAISED.

© 2015 CNH Industrial America LLC. All rights reserved. New Holland is a trademark registered in the United States and many other countries, owned by or licensed to CNH 
Industrial N.V., its subsidiaries or affiliates.

*For commercial use only. Offer subject to credit qualifi cation and approval by CNH Industrial Capital Canada Ltd. See your New Holland dealer for details and eligibility 
requirements. CNH Industrial Capital Canada Ltd. standard terms and conditions will apply. Depending on model, a down payment may be required. Offer good through 
December 31, 2017, at participating New Holland dealers in Canada. Offer subject to change. Taxes, freight, set-up, delivery, additional options or attachments not 
included in price. © 2017 CNH Industrial Capital America LLC. All rights reserved. New Holland Agriculture is a trademark registered in the United States and many 

other countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or affi liates. CNH Industrial Capital and New Holland Construction are trademarks in the United States and many other 
countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or affi liates.

BUHLER FARM KING 2450 S
$34,500

14 Bale Mover, Hi/Low Range
BUHLER FARM KING 2450 SBUHLER FARM KING 2450 SBUHLER FARM KING 2450 S

$$34,50034,50034,500
14 Bale Mover, Hi/Low Range

2017 NEW HOLLAND BOOMER 24
$CALL

Hydro, 3pt, 2HP, 235 TL Loader
2017 NEW HOLLAND BOOMER 242017 NEW HOLLAND BOOMER 242017 NEW HOLLAND BOOMER 24

$$CALLCALLCALL
Hydro, 3pt, 2HP, 235 TL Loader

2017 BUHLER FARM KING BACK SAVE AUGERS

CALL FOR PRICE
10 x 70 & 13 x 70 IN STOCK!

2017 BUHLER FARM KING BACK SAVE AUGERS2017 BUHLER FARM KING BACK SAVE AUGERS2017 BUHLER FARM KING BACK SAVE AUGERS

CALL FOR PRICECALL FOR PRICE
10 x 70 & 13 x 70 IN STOCK!

1981 FORD TW20
$19,900

Cab heat, only 7000 hours
1981 FORD TW201981 FORD TW201981 FORD TW201981 FORD TW20

$$19,90019,900
Cab heat, only 7000 hours

NEW HOLLAND BOOMER 41
$25,000

Hydro Single Rear Remote 4WD comes with Loader
NEW HOLLAND BOOMER 41NEW HOLLAND BOOMER 41NEW HOLLAND BOOMER 41

$$25,00025,00025,000
Hydro Single Rear Remote 4WD comes with Loader

USED MASSEY FERGUSON 65
$4,000

3pt, hitch, good rubber.

USED MASSEY FERGUSON 65USED MASSEY FERGUSON 65USED MASSEY FERGUSON 65
$$4,0004,0004,000

3pt, hitch, good rubber.

2009 SUPREME 1200 VERTICAL MIXER

$49,600
New augers, fl at conveyor, 2 scale heads

2009 SUPREME 1200 VERTICAL MIXER2009 SUPREME 1200 VERTICAL MIXER2009 SUPREME 1200 VERTICAL MIXER2009 SUPREME 1200 VERTICAL MIXER

$$49,60049,60049,600
New augers, fl at conveyor, 2 scale heads

DEMO NH 313 FLAIL CONDITIONER

$45,000
13ft Hydra Swing! Quick change knives, Skid shears

DEMO NH 313 FLAIL CONDITIONERDEMO NH 313 FLAIL CONDITIONERDEMO NH 313 FLAIL CONDITIONER

$$45,00045,00045,000
13ft Hydra Swing! Quick change knives, Skid shears

GOOD SELECTION OF NEW AND 
USED SUPREME MIXERS
CALL FOR DETAILS

GOOD SELECTION OF NEW AND GOOD SELECTION OF NEW AND GOOD SELECTION OF NEW AND 
USED SUPREME MIXERSUSED SUPREME MIXERS
CALL FOR DETAILSCALL FOR DETAILS

2017 NH WORKMASTER 50 4WD

$CALL
50HP, 3pt, c/w 611 F/E Loader

2017 NH WORKMASTER 50 4WD2017 NH WORKMASTER 50 4WD2017 NH WORKMASTER 50 4WD

$$CALLCALLCALL
50HP, 3pt, c/w 611 F/E Loader



Community news  
and events from  
across the province

Send agriculture-related 
meeting and event 
announcements to: 
glenn.cheater@fbcpublishing.com

Nov. 20-21: Ag Drone School, 
Taber Royal Canadian Legion 
Hall, Taber. Contact: Markus 
Weber 780-448-7445

Nov. 21: Alberta Barley, Alberta 
Pulse Growers and the Alberta 
Wheat regional meetings, 
Pomeroy Hotel, Grande Prairie. 
(Also Nov. 22 in Westlock, and 
Nov. 23 in Viking.) Contact: 
Barley, pulse growers, and wheat 
commissions

Nov. 21: Advice From AgInform 
Professionals (tax, insurance, 
and safety sessions), Seven 
Persons Hall, Seven Persons 
(also Nov. 28 in Brooks, Jan. 16 
in Bassano, Jan. 30 in Foremost, 
and Feb. 6 in Acadia Valley). 
Contact: Janet Adams 403-527-
8114

Nov. 21: Clubroot Info Session, 
Lac Ste. Anne Council Chambers, 
Lac Ste. Anne. (Also Nov. 28 in 
Leduc County.) Contact: Stacy 
Berry 780-785-3411

Nov. 21: Powering Your Profits, 
Dunvegan Inn, Fairview and 
Coast Hotel & Conference 
Centre, Lethbridge. (Also Nov. 
22 in Falher and Medicine Hat, 
and Nov. 23 in Strathmore and 
Grande Prairie.) Contact: Alberta 
Canola Producers 780-454-0844

Nov. 21: Meat Goat Seminar, 
Stettler Agri-Plex Pavillion, 
Stettler. Contact: Battle River 
Research Group 780-582-7308

Nov. 21-23: Alberta Milk 
Dairy Conference and AGM, 
Fantasyland Hotel, Edmonton. 
Contact: Alberta Milk 780-453-
5942

Nov. 24: Agriculture Education 
Teachers’ Symposium, Cochrane 
RancheHouse, Cochrane. Contact: 
Ag for Life 403-481-3632

Nov. 27: EnVigour HX 
Information Session, Lakeland 
College, Vermilion. (Also Nov. 28 
in Rocky Mountain House and 
Nov. 29 in Claresholm.) Contact: 
Delta Genomics 780-492-2538

Nov. 28: Agriculture 101: Trends, 
Tips and Tidbits (various topics), 
Community Hall, Blue Ridge. 
Contact: Dawn Fortin, 780-584-
3866

Nov. 29: Beavers in Our 
Landscape, Summerdale Hall, 
Barrhead. Contact: Lisa Card, 
780-674-8069

Nov. 29: Clubroot Info Meeting, 
Islay Hall, Islay. Contact: Cathie 
Erichsen Arychuk, 780-846-3301

Dec. 5-6: Farming Smarter 
Conference, Coast Hotel 
Lethbridge, Lethbridge. Contact: 
Claudette Lacombe 403-317-0022

Dec. 5-7: Western Canada 
Conference on Soil Health 
& Grazing, Radisson Hotel 
Edmonton South, Edmonton. 
Contact: Vicki Heidt 780-878-4101

Dec. 6-7: Prairie Barley Summit 
(formerly Alberta Barley AGM), 
Fairmont Banff Springs Hotel, 
Banff. Contact: Alberta Barley 
800-265-9111

what’s
up
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BY ALEXIS KIENLEN
AF STAFF

A fter attending a global sum-
mit for young ag leaders, 
Cameron Olson is even 

more excited about agriculture 
and its possibilities.

Talking to some of the other 100 
youth delegates from 49 countries 
at the four-day Youth Ag-Summit 
in Belgium last month was an eye-
opening and energizing experi-
ence, said the 24-year-old from 
Rocky View.

“There were opinions expressed 
that I’d never thought of before, 
and ways of looking at things that 
just aren’t part of our way of doing 
things in Canada,” said Olson.

“For the duration of four days, 
we were basically talking about 
food security and providing food.”

The Bayer-sponsored confer-
ence challenges young people to 
develop ideas to establish food 
security in an environmentally 
sustainable way for a world that 
gains nearly a quarter of a million 
people every day.

The attendees were divided 
into groups of 10, with Olson’s 
group given the topic of how to 
retain youth in agriculture. It is, 
he learned, an issue in both devel-
oping nations and the First World 
— and for much the same reasons.

“If they grew up on a farm, they 
want to go into the city and find a 
higher-paying job that is maybe a 
little bit easier,” he said. “If they 
were born in the city, they aren’t 
exposed to agriculture very often.”

However, this problem is espe-
cially challenging for poorer 
regions.

“When somebody leaves a farm 
in a developing country to go to 
the city, that impact is a lot more 

dire in a developing country. You 
can kind of absorb that in Canada, 
but you can’t absorb that kind of 
loss in developing countries.”

Olson’s group — which included 
young people from Thailand, 
Germany, Guatemala, Uganda, 
and Belgium — focused on three 
areas: How to attract young peo-
ple to agriculture, how to educate 
them about the sector, and how 
to encourage them to enter either 
primary agriculture, or a support 
industry. 

Their solution was both inno-
vative and very practical: Take 
shipping containers and equip 
them with everything a small 
group would need for agricul-
tural output — such as a nursery 
for plants, a produce-cleaning 
station, or a place to store herbi-
cides and pesticides. The animal 
agriculture version was geared 
towards chickens or goats, such as 
an egg-cleaning station or a small 
processing facility. 

“If you had a small milk parlour 

or milk-processing parlour as well, 
you could give them the infra-
structure they need to attract kids 
to agriculture or convince them to 
stay in agriculture,” said Olson.

Their project didn’t take top 
honours — that went to a team 
that included a Canadian from 
Halifax that focused on gender 
equality. (Their solution included 
a website to help Kenyan women 
get involved in agriculture and the 
group will receive funding to make 
that a reality.)

But the goal is to get up-and-
coming young leaders thinking 
about global issues in a big-pic-
ture way. Olson said he learned 
a lot from chatting with other 
participants, and one of his take-
aways was on the need to listen to 
consumers.

“In order for us to continue to be 
a sector that is profitable, we have 
to listen to the concerns of domes-
tic consumers and international 
consumers,” said Olson, whose 
family raises Limousin cattle and 
who was active in both 4-H and 
the Canadian Junior Limousin 
Association.

While the conference was mostly 
dominated by crops, Olson did a 
60-second interview onstage to 
tell the attendees about the impor-
tance of livestock.

“I did everything I could to make 
sure it was not forgotten that cat-
tle, chickens, and pork are part of 
the solution as well,” he said.

Olson has a bachelor degree and 
master’s degree in animal science 
and is currently doing beef cattle 
research during an internship with 
Feedlot Health Management Ser-
vices in Okotoks. In January, he 
will begin his PhD studies at the 
University of Alberta.

akienlen@fbcpublishing.com

Youth summit gives 
young Albertans a global 
view of agriculture 

Cameron Olson brought the view from his family’s ranch in southern Alberta 
to an international youth summit in Belgium last month.  PHOTO: SUPPLIED

Monsanto Fund release

T hanks to the support of 
Canadian farmers ,  66 
rural-based charities and 

non-profits — including 18 in 
Alberta — have received a $2,500 
grant from the Canada’s Farm-
ers Grow Communities program.

The six-year-old program, 
sponsored by the Monsanto 
Fund, gives grants to schools, 
libraries, historical societies, 
health and recreational facili-
ties, rural daycares, senior clubs, 
4-H groups, food banks, and 
other community organizations. 
To be eligible, the organization 
must be supported by a local 
farmer.

One of the Alberta recipients 

is the Bay Tree Community Park 
Association, which will put its 
grant toward upgrading the local 
park and playground facility.

“I am a young senior and I can 
tell you that as a child I played on 
the equipment that is currently 
in the park,” said local resident 
Lurind Jeaneaux. “That’s a long 
time to go without any upgrades, 
so we are thrilled to receive this 
boost to our fundraising efforts.”

That project was supported 
by Bay Tree-area farmer Garth 
Thompson.

“A gift of $2,500 doesn’t seem 
like a lot, but from talking to 
some of the farmers and the 
charities themselves it can make 
a huge difference in their com-
munities,” said Trish Jordan, 
public and industry affairs direc-
tor at Monsanto Canada.

O t h e r  A l b e r t a  r e c i p i e n t s 
(and the farmer(s) who sup-
ported them) were WINGS of 
Providence Society (William 
H e i d e c k e r ,  C a l g a r y ) ,  N o s e 
Creek Valley Museum Society 
(Terrie and Scott Copley, Cross-
field), Ponoka & District Health 
Foundation (Dorothy Ungstad, 
Ponoka), Stettler Regional Child 
Care Society (Heather Rowland, 
Big Valley),  Beaverhill  Bird 
Observatory Society (Nathan 
Strilchuk), Leduc & District 
Emergency Shelter (Gordon 
Schneider, Beaver County), La 
Glace People Deterrent Citizens 
on Patrol (Nancy Schlauwitz, La 
Glace), Medi

ine Hat Youth Action Society 
(Nichole Neubauer, Medicine 
Hat), Wrentham Fire & Rescue 
Foundation (Kim Owen, Wren-

tham), Smoky River Palliative 
Care Society (Jules Aubin, Guy), 
Société Centre Communautaire 
De St. Isidore (Alain Lavoie, St. 
Isidore), Alix Agricultural Soci-
ety (Carolyn Barritt, Alix), Trochu 
Playschool (Ernest Gelinas, Tro-
chu), Community Association for 
Lasting Success (Wesley Anton-
chuk, Vegreville), Holden Agri-
cultural Society (Maury Micklich, 
Holden), Friends of the Innisfree 
Library Society (Randy and Susan 
Cannon, Innisfree), and the Man-
nville Historical Society (Jim and 
Eileen Kitt, Mannville).

T h e  2 0 1 8  e d i t i o n  o f  t h e 
p r o g r a m  w i l l  b e  o p e n  f o r 
submissions in February at www.
canadasfarmers.ca. Farmers 
can submit an application for a 
charity in their area until the end 
of September.

Eighteen good causes championed by farmers receive grants



NOVEMBER 
UPDATE

Another successful round of 
Alberta Beef Producers (ABP) Fall 
Producer Meetings concluded 
November 6. Twenty-five 
meetings were held in nine zones 
across the province with over 900 
attendees. Directors in each zone 
opened the meetings with an 
engagement session to encourage 
conversation among producers. 
Issues varied across the province 
this year with discussions around 
drought and wildfires, federal tax 
changes, Alberta’s grazing lease 
framework and industry funding.

“Good discussions around issues 
impacting the industry took place 
during this important time of year 
when we hear from grassroots 

producers about concerns, 
and receive direction for the 
organization,” said Rich Smith, 
Executive Director.  

There were three delegate 
elections in Zones 5, 8 and 9 
during the meetings and the 
official ballot counting took place 
November 10. The remaining 
six zones elected delegates by 
acclamation with vacancies in 
Zones 1, 3 and 7.

“We are a producer organization 
and our greatest strength is 
the contribution of grassroots 
producers who become 
delegates and directors for 
the organization. Elections are 
a fundamental element of a 
democratic organization. We 
encourage producers to get 
involved and fill the positions 
we still have available. We look 
forward to the fresh input new 
representatives offer the industry 
and ABP,” said Smith.

ABP represents the collective 
interests of Alberta’s beef 
cattle producers and is a proud 
reflection of the industry. Run by 
producers for producers, ABP is 
dedicated to enhancing the image 
of the beef industry, engaging 
consumers, driving the sale of 
Alberta Beef, and maintaining 
a truly sustainable, competitive 
industry for the benefit of all 
Albertans.

A full list of delegates can 
be found on our website at 
albertabeef.org. 

FOR MORE INFORMATION
165, 6815 – 8 Street NE 

Calgary, AB Canada 
T2E 7H7

tel 403.275.4400 
fax 403.274.0007

albertabeef.org 
AllfortheBeef.ca

ALBERTA BEEF 
PRODUCERS FALL 
MEETINGS AND 
DELEGATE ELECTION 
RESULTS

You can sign up for our weekly 
news updates online at 
albertabeef.org/page/news/  
or by contacting katelynl@
albertabeef.org. We’re on Twitter 
@AlbertaBeef and Facebook  
@ABBeefProducers. Our 
accounts engage people sharing 
information about the industry 
and their love for Alberta Beef. 
#AllfortheBeef

Producers, media, industry 
and all interested people are 
welcome to attend this year’s 
Alberta Beef Producers Annual 
General Meeting on December 
4-6 in Calgary at the Sheraton 
Cavalier Hotel. The three-day 
session is two half days and 
one full day that features 
speakers, industry updates 
and resolutions debate. 
Elections will take place for 
various council, director, 
chair and executive positions. 
The 2018 Environmental 
Stewardship Award will be 
presented at the Tuesday 
evening banquet, along with 
a salute to our outgoing 
chair, Bob Lowe. For more 
information and registration 
go to albertabeef.org. 

ABP ANNUAL GENERAL 
MEETING DEC 4-6
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Marketplace

CYSA release

L ois Schultz of Wetaskiwin 
took top honours in the 
senior division of the 2017 

Canadian Young Speakers for 
Agriculture nationals earlier this 
month while Quentin Albrecht 
of Holden was first runner-up 
in the junior category.

Schultz was 4-H Alberta’s rep-
resentative at the event, which 
takes place at the Royal Agri-
cultural Winter Fair in Toronto. 
The 33rd edition of the speak-
ing contest featured 27 com-
petitors, aged 11 to 24, from 
across Canada. Chancey Lane 
of Claresholm also competed 
in the event.

“This is another exciting year 
for the competition for two rea-
sons: this is the first time we’ve 
had so many juniors participat-
ing and it marks another year 
where participants from all 10 
of Canada’s provinces are com-
peting,” said Ted Young, chair 
of the CYSA board. “We are so 
pleased to have all these young 
people from across our nation 
come to tell their story about 
Canadian agriculture.”

T h e  o r g a n i z a t i o n  a l s o 
announced the topics for the 
2018 competition. They are:
• �My view on diversity in Cana-

dian agriculture.
• �Canadian agriculture needs 

more people — and this is how 
we’re going to get them.

• �What is sustainability and why 
does it matter to Canadian 
agriculture?

• �The next big thing in Canadian 
agriculture is: _______.

• �How can we educate urban 
populations about where 
our food comes from and the 
industry standards involved?
For more information, go to 

www.cysa-joca.ca.

Alberta speakers wow 
them with their words

“This is another 

exciting year for the 

competition for two 

reasons: this is the 

first time we’ve had 

so many juniors 

participating and it 

marks another year 

where participants 

from all 10 of Canada’s 

provinces are 

competing.”

Getting some supper is getting harder

A coyote in a field near Millarville, pauses to look back, during its search for small rodents scurrying 
about beneath the snow.  photo: wendy dudley
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SWIFT CURRENT 306-773-4948
MOOSE JAW 306-692-7844
SHAUNAVON 306-297-4131

MEDICINE HAT 403-528-2800
BROOKS 403-362-6256

TABER 403-223-4437www.robertsonimplements.com

 ’14 NEW HOLLAND CR8090 ENG HRS 614 SEP HRS 
448, 620/70R42 DUALS, DELUXE CHOOPER, HID LIGHTS, 

410 BU, 442 HP, SWIFT CURRENT $425,000

’13 NEW HOLLAND CR8090 ENG HRS 1158 SEP HRS 
883, 520/85R42 DUALS, LEATHER, EXT WEAR PKG, DLX 

CHOPPER, 350BU, 442HP, MEDICINE HAT $349,000

 ’13 NEW HOLLAND CR9090 ENG HRS 962 SEP HRS 
833, 620/70R42 DUALS, LEATHER, LATERAL HEADER 

TILT, 355 BU, 523 HP, TABER $335,000

’13 NEW HOLLAND CR9090 ENG HRS 967, SEP HRS 
836, DUALS, MECHANICAL TRAP, PSD CHOPPER, LEATHER 

SEAT, AUTO STTER, TABER $335,000

’13 NEW HOLLAND CR9060 ENG HRS 917, SEP HRS 
649, DUALS, MECHANICAL TRAP, LEAHER SEAT, 

HID LIGHTS, SHAUNAVON $375,000

’13 NEW HOLLAND CR7090 ENG HRS 1173, SEP HRS 
767, 520/85R42 DUALS, LEATHER SEAT, DELUXE CHOPPER, 

HID, EXT WEAR PKG, 402HP, 315BU, BROOKS $250,000

’14 NEW HOLLAND CR8090 ENG HRS 609 SEP HRS 425, 
DUALS, MECHANICAL TRAP, LEATHER SEAT, EXT WEAR PKG, DELUXE 

CHOPPER, HID LIGHTS, BROOKS $439,000

 ’16 NEW HOLLAND CR8.90 620/70R42, LEATHER SEAT, 
EXTENDED WEAR PACKAGE, LED LIGHTS, SWIFT CURRENT $409,000
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THE ANNUAL GENERAL Business Meeting  
and Convention of the ASSOCIATION OF 
CANADIAN CUSTOM HARVESTERS will 
be held at Coast Lethbridge Hotel and  
Conference Centre, Lethbridge, AB. from  
November 28, 2017 to December 1, 2017.   
All farmers or custom operators are en- 
couraged to attend to discuss information  
pertaining to all aspects of custom work.   
Any information required please contact  
Lynn Prevost, executive Officer for the As- 
sociation, 306-322-8200 or 306-322-7901.

1974 PRESSURIZED SKYMASTER, 2400  
TT, front eng. 55 since factory new, rear  
eng. 750 SMOH, flies nice, needs annual,  
$68,000.  Rick: 306-734-7721, Craik, SK.

WIRELESS DRIVEWAY ALARMS- 1/2 
mile range. Easy to install. Calving/polling  
barn cameras, backup cameras for RVs,  
trucks and combines, etc. Free shipping  
from Calgary, AB. 403-616-6610.

1964 MASSEY FERGUSON diesel, home 
built cab, FEL, bucket and rear blade,  
showroom condition, $10,250. Call  
780-603-3171, Vegreville, AB.

SELLING: 656 IH/McCormick tractor with  
Leon FEL, engine needs work, offers. Call  
780-906-5219, Stony Plain, AB.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express 
classifieds. It’s a Sure Thing. Call our toll-
free number today. We have friendly staff 
ready to help. 1-800-667-7770. 

COCKSHUTT 30, heavy wheels, new tires,  
c/w 6’ rotary mower, $2500; MODEL D  
Case tractor, dual hyds., good tires,  
$1100; 3 - John Deere B tractors, $1200  
for all 3. Call 306-722-7770, Osage, SK.

WORKING STEAM TRACTORS for X-Mas 
Giving: Has Fwd, reverse & neutral con-
trols. Double acting brass cylinder and pis- 
ton. Working steam whistle. Engine runs  
15 mins per fueling (supplied)  D405.  
Regular $539.94, on sale for $369.95;   
Shipping $24.95. 1-800-481-1353.  
www.yesteryeartoyscanada.com

1956 COCKSHUTT 50, 2 WD, gas, new
battery, #1534 tires, runs, good condition.
Phone 306-693-1582, Moose Jaw, SK.

COVAIRS: 1963 MONZA, running;  
1966 100 2 door hardtop and new parts,  
$5000 for all.  403-226-1275, Calgary, AB.

SELLING: I&T TRACTOR Shop Manual col- 
lection, 800 manuals, asking $11,500.  
306-230-8833, Saskatoon, SK.

WANTED: TRACTOR MANUALS, sales bro- 
chures, tractor catalogs. 306-373-8012,  
Saskatoon, SK.

PIAPOT LIONS 21st Annual GUN AND 
HOBBY SHOW with antique tables up-
stairs, Sat., Nov. 25, 10:00 AM - 5:00 PM  
and Sun., Nov. 26, 10:00 AM - 3:00 PM at  
the Maple Creek Armories. Admission $5.  
Lions food booth. Info call 306-558-4802.

WANTED: ANTIQUE JUKEBOXES. Will pay
cash and pickup. Wurlitzer, AMI, Seeburg,
Rockola. 403-650-5704, dmanns@shaw.ca

ONLINE AUCTION: “Ready-Aim-Consign”  
Monthly Firearms Sale. Bids Close No-
vember 30th. 203-60th Street East,  
Saskatoon; Call Derek 306-227-5940. 
PL #331787. McDougallAuction.com

AGRO WESTERN - AUCTION RESULTS 
Know Before You Go! The insights you  
need to heighten your farm equipment  
buying power. See our website for fast  
price info: www.agrowestern.com

2S AUCTIONEERS LTD. Online Timed
Auctions. We have sales closing weekly.
Various auctions of Sports/NASCARmemo-
rabilia, glassware, collectibles, jewellery,
coins, stamps, housewares, equipment,
vehicles & more! To register to bid, visit
www.2sauctioneers.ca online auction page,
sign up & bid! We are located at 522 Grand
Avenue, Indian Head, SK. Brad
306-551-9411, Nicole 306-660-7377,
www.2sauctioneers.ca PL# 333133.

ALLISON TRANSMISSION. Service, Sales 
and Parts. Exchange or rebuild. Call Allied  
Transmissions Calgary, 1-888-232-2203;   
Spectrum Industrial Automatics Ltd.,  
Blackfalds, AB., call  1-877-321-7732.

CHECK OUT OUR parts specials at: 
www.Maximinc.Com/parts or call Maxim  
Truck & Trailer toll free 1-888-986-2946.

WRECKING LATE MODEL TRUCKS: 1/2,   
3/4, 1 tons, 4x4’s, vans, SUV’s. Cummins,  
Chev and Ford diesel motors. Jasper Auto  
Parts, 1-800-294-4784 or 1-800-294-0687.

WRECKING TRUCKS: All makes all  
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com   
Wrecking Dodge, Chev, GMC, Ford and  
others. Lots of 4x4 stuff, 1/2 ton - 3 ton,  
buses etc. and some cars. We ship by bus,  
mail, Loomis, Purolator.  Lloydminster, SK.

SASKATOON TRUCK PARTS CENTRE  
Ltd. North Corman Industrial Park.  
New and used parts available for 3 ton  
trucks all the way up to highway tractors,  
for every make and model, no part too big  
or small. Our shop specializes in custom  
rebuilt differentials/transmissions and  
clutch installations. Engines are available,  
both gas and diesel. Re-sale units are on  
the lot ready to go. We buy wrecks for  
parts, and sell for wrecks!  For more info.  
call 306-668-5675 or 1-800-667-3023.  
www.saskatoontruckparts.ca  DL #914394

WRECKING VOLVO TRUCKS: Misc. axles  
and parts. Also tandem trailer suspension  
axles. Call 306-539-4642, Regina, SK.

TRUCK PARTS: 1/2 to 3 ton, new and 
used. We ship anywhere. Contact Phoenix  
Auto, 1-877-585-2300, Lucky Lake, SK.

ONE OF SASK’s largest inventory of used  
heavy truck parts. 3 ton tandem diesel mo- 
tors and transmissions and differentials for  
all makes! Can-Am Truck Export Ltd.,  
1-800-938-3323.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought  
for wrecking. 306-771-2295, Balgonie, SK.

WANTED: TRUCK BOX for 2003-2007 
Dodge 3/4 ton shortbox. 306-873-2208,  
306-873-0077, Tisdale, SK.

WRECKING SEMI-TRUCKS, lots of parts.  
Call Yellowhead Traders. 306-896-2882,  
Churchbridge, SK.

Farming is enough of a gamble, advertise in 
the Alberta Farmer Express classified section. 
It’s a sure thing. 1-800-667-7770.

SCHOOL BUSES: 20 to 66 passenger, 
1998 to 2007, $2700 and up. 14 buses in  
stock! Call Phoenix Auto, Lucky Lake, SK.  
1-877-585-2300. DL #320074.

INTERNATIONAL MAXFORCE - School
buses & white crew buses for sale: 2012/
2014 school buses (70 passenger) & white
crew buses (40 pass.) 70,000/90,000 kms.,
well maintained. Radios, cameras, very
clean, ready to work, $45,000-$60,000
OBO. For details call Ernie 780-691-9552 or
Greg 780-818-2052, Leduc County, AB.
pnesunset@yahoo.ca

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

2016 SUBARU IMPREZA consumer reports 
as best small call starting at $23,360! Call  
for best price!! 1-877-373-2662 or  
www.subaruofsaskatoon.ca DL #914077.

2014 38’ EMERALD tandem grain trailer,  
asking $31,900 plus GST. For more info.  
call 780-679-4714, Daysland, AB.

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims,  
and trailer sales. Epoxy paint. Agriculture  
and commercial. Satisfaction guaranteed.  
306-744-7930, Saltcoats, SK.

2005 LODE KING TRIDEM grain trailers,  
48’, air ride, 3 hoppers, SK safetied,  
$40,000. Can-Am Truck Export Ltd.,  
1-800-938-3323, Delisle, SK.

2006 LODE KING PRESTIGE Super B grain  
trailer, air ride, 24.5 tires, SK safetied and  
ready to go, $42,000. Can-Am Truck Ex- 
port Ltd., 1-800-938-3323, Delisle, SK.
2014 LODE-KING PRESTIGE Super B grain  
bulkers, lift axles, chrome rounded fen- 
ders, premium condition, $78,000 OBO.  
Call 306-874-7696, Quill Lake, SK.

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do   
metal and fiberglass repairs and integral to  
daycab conversions. Sandblasting and  
paint to trailers, trucks and heavy equip.  
Endura primers and topcoats. A one stop  
shop. Norm 306-272-4407, Foam Lake SK.
ALL ALUMINUM GRAIN TRAILERS: Tan-
dems, tridems and Super B Timpte grain  
trailers. Call Maxim Truck & Trailer,  
1-888-986-2946 or  www.Maximinc.Com

2014 WILSON SUPER B Grain Trailers, 2
white aluminum trailers! Both have alum.
wheels, 22.5" rubber tires. 1 has elec. tarps.
$89,000. 306-693-1284, Moose Jaw, SK.

1998 MERRITT GRAIN Trailer, 40' TA, recent
tarp, farm use only, no fert. very good cond,
$28,000. 306-276-2080, Nipawin, SK.

INCREDIBLE VALUE! 2018 Bison Trail  
Hand, 3 horse, 7 ‘wide w/8’ short wall LQ,  
#J2007457, $45,900. 1-866-346-3148 or  
shop online 24/7 at: allandale.com

2018 SUNDOWNER HORIZON 3 horse  
3HGN8010RS, #J1HA7099, $79,900.  
Luxury living quarters! 1-866-346-3148 or  
shop online 24/7 at: allandale.com

2018 FEATHERLITE 8127-7024 7’x24’  
stock trailer, Western package with two  
center gates & spare tire, #JC147598,  
$26,900. Call 1-866-346-3148 or shop on- 
line 24/7 at: allandale.com

$500 USD Mail-In Rebate! EXTENDED! 
Full line-up of Wilson Trailers, including  
the Ranch Hand, Foreman, and Roper  
models. Receive a $500 USD mail-in re- 
bate upon the purchase of any Wilson  
trailer. With over 15 years of Sales and  
Service, we will not be undersold! Bassano,  
AB., 1-888-641-4508,  www.desertsales.ca
2013 TRAVALONG 6x28 stock trailer, triple  
axle, aluminum, new rubber.  
306-542-7007, Veregin, SK.

24’ GOOSENECK 3-8,000 lb. axles, $7890;  
Bumper pull tandem lowboys: 18’, 16,000  
lbs., $4750; 16’, 10,000 lbs., $3390; 16’,  
7000 lbs., $2975, 8000 lb Skidsteer, $1990  
Factory direct. 1-888-792-6283.  
www.monarchtrailers.com
1981 NEIL’S 61’ double drop flat deck,  
snap-off neck, 36’ working deck, $7000.  
780-221-3980, Leduc, AB.

2013 HIGHBOY 53’ flatdeck trailer w/re-
movable bale rack, fresh safety, like new,  
$32,000. Call 780-983-0936, Westlock, AB.

BEHNKE DROP DECK semi style and  
pintle hitch sprayer trailers. Air ride, 
tandem and tridems. Contact SK:  
306-398-8000;  AB: 403-350-0336.

130 MISC. SEMI TRAILERS, flatdecks, 
lowbeds, dump trailers, jeeps, tankers, etc.  
Check www.trailerguy.ca for pictures 
and prices. 306-222-2413, Saskatoon, SK.

BIG TEX TRAILERS: Goosenecks, Bumper  
Tow, Mission Alum. Enclosed, CM Stock &  
Horse Trailers. Big Tex 20- 40’ Goosenecks,  
start at $9195. Free spare & 3 yr. warran- 
ty. Jason’s Agri-Motive 306-472-3159.   
www.jasonsagri-motive.ca

CM TRUCK BEDS. RD models starting at  
$2895. Jason’s Agri-Motive, 306-472-3159  
or visit us at www.jasonsagri-motive.ca
28’ V-NOSE ROYAL Cargo Enclosed Trailer,  
2 floor tie downs, two wall tie downs on  
each wall, left front ramp door, rear barn  
door, 2x7000 lbs. axles, exc. rubber, would  
make a great sled trailer. $12,500+GST,  
PST paid. Bill, 306-726-7977. Southey, SK.

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now  
own the best. Hoffart Services, Odessa, SK.  
306-957-2033 www.precisiontrailers.ca

ALL ALUMINUM TRAILERS: tridems and 
Super B Timpte grain trailers. Call Maxim  
Truck & Trailer, 1-888-986-2946 or see  
www.maximinc.com

1975 SCHWARTZ, SPRAYER Drop deck
water trailer, 2x freeform water tanks (1500
& 2800) US gal. chem handler III, Sotera
chem pump and 5.5 HP 3" water pump, in
good condition. Call Carl for price & more
info. 306-398-7713, Cutknife, SK.

2003 28' MANAC pup current safety, $7000
OBO. Contact Shaun or Wade 306-653-8500
or 306-290-8827, Saskatoon, SK. Email:
wade@customcourier.ca

2016 GMC 3/4 ton crewcab Denali 4x4, 
6.6L V8, dsl, loaded, white, 50,494 kms,  
Stk #H1773A, $66,995.   1-800-667-0490.    
www.watrousmainline.com DL #907173.

2016 GMC 1 ton crewcab Denali, 4x4, 
6.6L V8, dsl., loaded, white, 37,943 kms,  
Stk #H1836A, $75,395.   1-800-667-0490.   
www.watrousmainline.com DL #907173.

2015 GMC 3/4 ton crew SLT, All-Terrain 
4x4, 6.6L V8, dsl, black, 79,030 kms, Stk  
#H1745A,  $57,395.    1-800-667-0490.    
www.watrousmainline.com DL #907173.

2015 CHEV 3/4 ton crew cab LTZ, 4x4, 
6.6L V8, diesel, loaded, red, 68,543 kms,  
Stk #H1813A, $56,995.   1-800-667-0490.    
www.watrousmainline.com DL #907173.

2014 GMC 3/4 ton crewcab LTZ, 4x4, 6.6L 
V8, diesel, sunroof, red, 100,056 kms, Stk  
#H1722A, $50,395. Call  1-800-667-0490.    
www.watrousmainline.com DL #907173.

2014 GMC 1 ton crewcab Dually, SLT, 4x4, 
6.6L V8, diesel, loaded, red, 94,691 kms,  
Stk #H1566A, $49,995.   1-800-667-0490    
www.watrousmainline.com DL #907173.

2014 GMC 1/2 ton crew SLT All Terrain 
4x4, 5.3L V8, loaded, white, 141,006 kms,  
Stk #H1764A, $32,395.  1-800-667-0490.  
www.watrousmainline.com DL #907173.

2014 GMC 1/2 ton crew SLE 4x4, 5.3L V8, 
loaded, brown, 51,502 kms, Stk #H1679A,   
$35,395. 1-800-667-0490.  DL #907173.   
www.watrousmainline.com

2014 CHEV 1/2 ton crew LTZ, 4x4, 5.3L 
V8, loaded, sunroof, white, 84,825 kms,  
Stk #H1023A, $35,395.   1-800-667-0490.    
www.watrousmainline.com DL #907173.

2014 CHEV 1/2 ton crew LT, 4x4, 5.3L V8, 
loaded, tow package, 55,803 kms, Stk  
#H1901A,  $35,395.   1-800-667-0490.   
www.watrousmainline.com DL #907173.

2014 CHEV 1/2 ton, crewcab 2LT 4x4, 
5.3L V8, loaded,  32,995 kms, Stk  
#H1590A, $33,395. Call 1-800-667-0490.  
www.watrousmainline.com  DL #907173.

2013 GMC 1 ton crew Denali Dually, 4x4, 
6.6L V8, diesel, loaded, white, 94,382 kms,  
Stk #H1820A, $64,395. 1-800-667-0490.    
www.watrousmainline.com DL #907173.

2013 CHEV 3/4 ton crewcab LTZ, 4x4, 
6.6L V8, diesel, loaded, 25,614 kms, Stk  
#H1879A, $50,395.  1-800-667-0490.    
www.watrousmainline.com DL #907173.

2013 CHEV 1/2 ton ext Cheyenne 4x4, 
4.8L V8, loaded, 110,426 kms, Stk  
#H1571A, $23,395. Call  1-800-667-0490.    
www.watrousmainline.com DL #907173.

2013 CHEV 1/2 ton, crew SLT, 5.3L V8, 
loaded, 94,784 kms, Stk #H1940A,   
$31,395.   1-800-667-0490.  DL #907173.   
www.watrousmainline.com

2012 GMC 1 ton crewcab SLT, 4x4, 6.6L 
V8, diesel, loaded, 146,516 kms, Stk  
#H1737A, $44,995.  1-800-667-0490.    
www.watrousmainline.com DL #907173.

2012 GMC 1 ton crewcab SLE, 4x4, 6.6L 
V8, diesel, loaded, 145,018 kms, Stk  
#H1885A, $42,395. Call  1-800-667-0490.    
www.watrousmainline.com DL #907173.

2012 GMC 1/2 ton crew SLT, 4x4, 6.2L 
V8, loaded, white, 114,045 kms, Stk  
#H1965B, $33,395. Call  1-800-667-0490.   
www.watrousmainline.com DL #907173.

2012 GMC 1/2 ton crew SLT, 4x4, 5.3L 
V8, loaded, silver, 76,032 kms, Stk  
#H1682A, $34,395. Call 1-800-667-0490.   
www.watrousmainline.com DL #907173.

2012 CHEV 1/2 ton, crewcab LTZ, 4x4, 
5.3L V8, loaded, black, 126,113 kms, Stk  
#H1788A, $29,995.  1-800-667-0490.   
www.watrousmainline.com DL #907173.

2012 F150 XLT XTR 4x4, loaded, 5L, auto,  
tow pkg, always shedded, new canopy, SK  
tax paid, 59,500 kms., 21-22 mpg, $29,900  
firm. 306-307-1747, Lloydminster, SK.

2001 DODGE RAM 3500 Quad Cab, Dually
SLT Laramie, manual, diesel, loaded, new
tires and transfer case, fair cond., $8500
OBO. Call 780-913-1839, Kingman, AB.

2013 FREIGHTLINER TANDEM, automatic 
trans., 20’ Courtney Berg grain box, silage  
gate, remote hoist, grain door silage ex- 
tension, LED lights, powder coat, Michelin  
tires, 25,000 kms., $125,000. Call Dave at  
403-556-3992, Olds, AB.

2007 MACK, 10 speed Eaton auto., new 
20’ CIM B&H, 940,000 kms., fresh Sask.  
safeties. Call 306-270-6399, Saskatoon,  
SK. www.78truxsales.com DL #316542.

REMOTE CONTROL ENDGATE AND  
hoist systems can save you time, energy 
and keep you safe this seeding season.  
Give Kramble Industries a call at 
306-933-2655, Saskatoon, SK. or visit us  
online at: www.kramble.net

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David  
306-887-2094, 306-864-7055, Kinistino,  
SK. DL #327784. www.davidstrucks.com

ALLISON AUTOMATIC TRUCKS: Several 
trucks with auto. trans. available with C&C  
or grain or gravel box. Starting at $19,900;   
Call K&L Equipment, 306-795-7779, Itu-
na, SK. DL #910885.  ladimer@sasktel.net

TANDEM AXLE GRAIN trucks in inventory. 
New and used, large inventory across  
Western Canada at www.Maximinc.Com or  
call Maxim Truck & Trailer 1-888-986-2946

TANDEM AXLE GRAVEL trucks in invento-
ry. New and used, large inventory across  
Western Canada at www.Maximinc.Com or  
call Maxim Truck & Trailer 1-888-986-2946

2008 PETERBILT 386, yellow, daycab, 18  
spd., 850,000 kms., 46k rears full locks, vg  
cond., $24,900. 780-206-1234, Barrhead.

2006 WESTERN STAR 4900FA, 200,000  
kms., 475 Cat., 18 spd., 46 rears, alum.  
front bumper, 42” flat top bunk, 11R24.5  
tires on aluminum wheels, wet kit, asking  
$59,900. 306-825-5355, Lloydminster, SK.,  
Dealer #328771. For more pictures go to:  
www.heavyoilfieldtrucks.com

SANDBLASTING AND PAINTING of heavy  
trucks, trailers and equipment. Please call  
for details. Can-Am Truck Export Ltd.,  
1-800-938-3323, Delisle, SK.

KENWORTHS: 2009 388 Pete, 46 diffs., 
18 spd., lockers; 2003 Pete 379, 6NZ Cat,  
18 spd., wet kit; 2013 IH 5900i, 18 spd.,  
full lockers, 46 diffs., 400,000 kms.; 2009  
T660, new pre-emission, 525 ISX, new 18  
spd. and clutch, 46 diff., lockers; 2008  
Freightliner Cascadia, daycab, Detroit 515,  
18 spd., lockers; 2007 IH 9900i, 525 ISX,  
18 spd., 3-way lockers;    2005 Mack  
CH613, 18 spd., lockers, wet kit, 450,000  
kms; 2- 1996 FLD 120 Freightliners, 425  
Cat’s, 430 Detroit’s, lockers. Ron Brown  
Implements, Delisle, SK.,  306-493-9393.  
DL 905231. www.rbisk.ca

SLEEPERS AND DAY CABS. New and 
used. Huge inventory across Western  
Canada at www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

2008 STERLING A9500, daycab, 10 spd.
AutoShift, 12 fronts, 40 rears, 3-way lock-
ers, MBE4000 455 HP, deleted, tires 80%,
Beacons, $39,000 OBO. Wade or Shaun
306-653-8500, 306-290-8827, Saskatoon,
SK. wade@customcourier.ca

2007 INT 21’ steel deck truck, sliding-tilt- 
ing, new injectors, low profile, air ride, air  
brakes, 306-590-8987, Kamsack, SK.

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

2006 FORD F-650 XL Superduty Dump
Truck, V8 diesel engine, 6 spd. manual,
hydraulic brakes, 65,384 kms., $32,000
OBO. Call 306-537-5248, 306-501-8264,
Regina, SK. mkuzma@taigabuilding.com

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstrek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

2016 SUBARU FORESTER name top pick 
for 2016. Starting from $29,360. Great se- 
lection to choose from!! 1-877-373-2662,   
www.subaruofsaskatoon.ca DL #914077.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

SPECIAL PURCHASE OF new and near 
new 2014-2015 Crosstrek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

CAN-AM TRUCK EXPORT LTD., Delisle, 
SK. 1-800-938-3323. 2004 Freightliner day  
cab, 60 Detroit 13 spd. Eaton, SmartShift,  
46 rears, low kms., $36,000; 2006 Lode- 
King Super B, new safety, $37,000; 2006  
Lode-King tridem, 4 hoppers, new safety,  
$35,000; 2016 Canuck tridem, end dump,  
like new, $54,000; 1992 Volvo tandem  
w/3000 vac. unit, low kms., $19,000; 1997  
FL80, 5.9 Cummins, auto, 40 rears w/lock,  
air ride, 16’ grain box, new tires, $30,000;  
2006 IHC 4200, VT365, auto, 12’ deck,  
260,000 km., $12,500; 1985 IHC S1700,  
6.9 diesel, 5&2, w/45’ manlift bucket, ex- 
SaskPower unit only 109,000 km.,  
$14,000; 1998 Timpte 48’ convertible  
grain trailer, tandem, air ride, $17,000;  
2009 Western Star C&C, 60 Detroit, 18  
spd., 46 rears w/4-way lock, 460,000 km.,  
$50,000; 2003 Freightliner Columbia, 60  
Detroit, 13 spd., 40 rears, $18,000;  Gen  
sets avail. from 45KW to 800 KW. Financ- 
ing available OAC. DL #910420.  
www.can-amtruck.com  

SLEEPERS AND DAY CABS. New and 
used. Huge inventory across Western  
Canada at www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

48” BELTING DOWN to 32”. Good for cat-
tle feeders. Call 403-346-7178, Red Deer,  
AB.

A NEW BOOK: “A Contract for Ethan”. A 
short story for when your down and out or  
just looking for some good reading. 100  
page tale of a busted up rancher and a  
hardscrabble gal from Kansas finding their  
way among the fat cats and high rollers  
during a time when more than 3 million  
head of cattle were moved from Texas to  
the rail head at Abilene Kansas.  
$6.75/print or $1.99/e-book, to order  
your copy visit: www.saltyoldman.com

ROUGH LUMBER: 2x6, 2x8, 2x10, 1”  
boards, windbreak slabs, 4x4, 6x6, 8x8, all  
in stock. Custom sizes and log siding on  
order. Call V&R Sawing 306-232-5488,  
Rosthern, SK.

108 SHEETS OF WHITE liner, still in pack- 
age, 28’ 6”L 3’W .68¢ per sq. ft.   
306-375-9128 ext. 704, Kyle, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps.  
Ideal for lower slope roofs, rinks, church- 
es, pig barns, commercial, arch rib build- 
ing and residential roofing; also available  
in Snap Lock. 306-435-8008, Wapella, SK.
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LINER AD RAtEs 
$15.00/week, minimum
Ask our customer service consultants about our
additional features
Ask about our 10% pre-payment discount

CLAssIFIED DIsPLAY AD RAtEs
$32.20/column inch/week

CONDItIONs
•	Alberta	Farmer	Express	reserves	the	right	to	revise,	edit,	classify		
or	reject	any	advertisement	submitted	to	it	for	publication.

•	Alberta	Farmer	Express,	while	assuming	no	responsibility	for	
advertisements	appearing	in	its	columns,	exercises	the	greatest	care	in	
an	endeavor	to	restrict	advertising	to	wholly	reliable	firms	or	individuals.

•	Buyers	are	advised	to	request	shipment	C.O.D.	when	purchasing	from	
an	unknown	advertiser,		thus	minimizing	the	chances	of	fraud	and	
eliminating	the	necessity	of	refund	if	the	goods	have	already	been	sold.

•	Ads	may	be	cancelled	or	changed	at	any	time	in	accordance	with	the	
deadlines.	Ads	ordered	on	the	term	rates,	which	are	cancelled		
or	changed	lose	their	special	term	rates.

•	Alberta	Farmer	Express	accepts	no	responsibility	for	errors	in	
advertisements	after	one	insertion.

•	If	you	wish	to	have	replies	sent	to	a	confidential	box	number		
please	add	$5.00/week	to	your	total.	While	every	effort	is	made		
to	forward	replies	to	the	box	numbers	to	the	advertiser	as	soon	as	
possible,	we	accept	no	liability	in	respect	of	loss	or	damage	alleged	to	
arise	through	either	failure	or	delay	in	forwarding	such	replies,		
however	caused.

•	Advertisers	using	only	a	post	office	box	number	or	street	address		
must	submit	their	name	to	this	office	before	such	an	advertisement		
is	accepted	for	this	publication.	Their	name	will	be	kept	confidential		
and	will	not	appear	in	any	advertisement	unless	requested.

AD DEADLINEs
 Liner ads

dispLay ads

pLaCe ads       BY EMAIL: classifieds@farmzilla.com      BY PHONE: 1-800-667-7770      BY FAX: 306-653-8750   i    farmzilla.com
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GOT
PAIN?

A� ordable alternative to surgery without
the down time

Hundreds of Western Canadian farmers treated

www.docereclinics.com 
(435) 604-0438

Find out why 
half our patients 

are happy Western 
Canadian farmers

Located in Park City, Utah close to the 
Salt Lake City airport.

www.windandweathershelters.com 
COMMERCIAL GRADE Wind and weather 
shelter buildings available in widths from 
20’ to 90’. Prices starting at $2495. If you 
have bought an auction building and need 
to upgrade to more durable material or 
parts, we can help! Contact Paul  
306-641-5464 or Ladimer 306-795-7779. 
Located in Yorkton, SK.

BUSINESS FOR SALE with great growth in 
consumer and pet industry. Priced at 
$120,000. In Saskatoon, SK. area, but can 
be run anywhere. Call Bert 306-664-2378.

SELLING DUE TO HEALTH: Industry lead-
ing header loss shield. Price includes exist-
ing inventory. Canadian and US patents 
good until 2032. Jig tables and templates. 
Current owner will train in the manufactur-
ing and marketing processes. This is a per-
fect diversification opportunity for a large 
family farm or a Hutterite colony. Call Bill 
at 306-726-7977, Southey, SK.

FARMERS AND BUSINESS PERSONS need 
financial help? Go to: www.bobstocks.ca 
or phone 306-757-1997, 315 Victoria Ave., 
Regina, SK.

FARM BUSINESS CONSULTING, Financial
projections & lender negotiation for exist-
ing, restructuring, or new entrants. 12
years experience Art Lange PAg CAFA. Call
780-467-6040, Sherwood Park, AB.
art@ajlconsulting.ca www.ajlconsulting.ca

NEED A LOAN? Own farmland? Bank says 
no? If yes to above three, call 
1-866-405-1228, Calgary, AB.

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call 
us to develop a professional mediation 
plan, resolution plan or restructuring plan. 
Call toll free 1-888-577-2020.

FARM/CORPORATE PROJECTS. Call A.L. 
Management Group for all your borrowing 
and lease requirements. 306-790-2020, 
Regina, SK.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express 
classifieds. It’s a Sure Thing. Call our toll-
free number today. We have friendly staff 
ready to help. 1-800-667-7770. 

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call 
306-334-2232, 306-332-7332, Balcarres.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

REGULATION DUGOUTS: 120x60x14’, 
$2000; 160x60x14’, $2950; 180x60x14’, 
$3450; 200x60x14’, $3950. Larger sizes 
avail. Travel incl. in SK. See us at on FB at 
saskdugouts. 306-222-8054, Saskatoon SK

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service, 
competitive rates, 275 HP unit, also avail. 
trackhoe with thumb, multiple bucket at-
tachments. Bury rock and brush piles and 
fence line clearing. Borysiuk Contracting 
Inc., www.bcisk.ca Prince Albert, SK., 
306-960-3804.

NEUFELD ENT. CORRAL CLEANING, 
payloader, Bobcat with rubber tracks and 
vertical beater spreaders. Phone 
306-220-5013, 306-467-5013, Hague, SK.

2009 JD 710J backhoe, ex-city, 7370 hrs., 
$47,500. Call 403-291-1010, Calgary, AB.

2000 D6R LGP DOZER c/w angle dozer, 
winch, UC 85%, full canopy, 9471 hrs. 
$125,000.  780-983-0936, Westlock, AB.

1996 CHAMPION 740 motor grader, 
75% rubber, new clutch and rebuilt trans., 
pro-heat, c/w snow wing, 14’ blade, 
$34,000. Call 780-983-0936, Westlock, AB.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express clas-
sifieds. It’s a Sure Thing. Call our toll-free 
number today. We have friendly staff ready 
to help. 1-800-667-7770. 

2002 VOLVO 290 EXCAVATOR, 7500 
hrs., hydraulic thumb, 2 buckets, 90% UC, 
$65,000. 780-983-0936, Westlock, AB.

CLIFF’S USED CRAWLER PARTS. Some 
older Cats, IH and Allis Chalmers. 
780-755-2295, Edgerton, AB.

WANTED GRADER 8.3 motor, Case 580 
3.9 turbo motor, cab drs, more, Bobcat, 
300 Savage or. 306-304-1959, Goodsoil SK

2005 290 LX Link-Belt hoe; 1999 D3C Cat 
dozer, cab, 6-way blade; Fassl Model 
F5022 hyd. arm.306-304-1959 Goodsoil SK

1980 D6D DOZER, wide pad, winch; 1993 
D37 P6 6-way dozer, cab. 306-304-1959. 
Goodsoil, SK.

CAT 941B 1-3/4 yard bucket, ready for 
work, $19,900; Wisconsin equipment 
trailer to haul Cat, Sask. certified, $6900; 
Also 23.5x25 loader tires, $900/each; 
Gravel screener, Lode-a-screen, 4x8 dou-
ble deck, 45’, self-contained, can be seen 
running, $35,000. Call 306-233-5116, 
306-233-7213, Wakaw, SK.

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt 
for years of trouble-free service. Lever 
Holdings Inc. 306-682-3332 Muenster, SK.

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires, 
custom conversions available. Looking for 
Cat cable scrapers. Quick Drain Sales Ltd., 
306-231-7318, 306-682-4520 Muenster SK

LETOURNEAU PULL SCRAPER, 15 yd. cap., 
$21,500. 306-947-4644, 306-222-3885, 
Langham, SK.

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’ 
blade widths avail. 306-682-3367, CWK 
Ent. Humboldt, SK. www.cwenterprises.ca

2007 CAT D6N LGP DOZER, NEW UC, 
34” pads, diff. steer, 6-way blade, 16,131 
hours, $94,900. 1-800-667-4515, 
www.combineworld.com

ATTACHMENTS PARTS COMPONENTS 
for construction equipment. Attachments 
for dozers, excavators and wheel loaders. 
Used, Re-built, Surplus, and New equip-
ment parts and major components. Call 
Western Heavy Equipment 306-981-3475, 
Prince Albert, SK.

SKIDSTEER ATTACHMENTS: Buckets, rock 
buckets, grapples, weld-on plates, hyd. au-
gers, brush cutters and more large stock. 
Top quality equipment, quality welding 
and sales. Call Darcy at 306-731-3009, 
306-731-8195, Craven, SK.

BRUSH OR ROCK rake to fit WBM boom on 
trackhoe; QA off CX210 hoe.  Call 
306-620-2218, Ituna, SK.

1971 CAT 140 grader, runs excellent, rebuilt
top end, controls have rebuilt dog clutches,
new tires, all new fluids. Needs brakes.
Great cond. for its age, $15,000. St. Denis,
SK., 306-230-3355, rick@metering.ca

USED, REBUILT or NEW engines. Spe-
cializing in Cummins, have all makes, large 
inventory of parts, re-powering is our spe-
cialty. 1-877-557-3797, Ponoka, AB.

DIESEL ENGINES, OVERHAUL kits and 
parts for most makes. Cat, CIH, Cummins, 
Detroit, Mack. M&M Equipment Ltd., Parts 
and Service phone: 306-543-8377, fax: 
306-543-2111, Regina, SK.

290 CUMMINS, 350 Detroit, 671 Detroit, 
Series 60 cores. 306-539-4642, Regina, SK

WANTED DIESEL CORES: ISX and N14 
Cummins, C15 Cats, Detroits Ddec 3, 4, 
DD15. Can-Am Truck  1-800-938-3323.

DYNAMIC INJECTION SERVICE, fuel injec-
tion repairs, injection pumps, injectors, 
nozzles and turbo chargers. 306-868-4849, 
306-205-5624. Email: osirus1@sasktel.net 
Website: dynamicinjection.ca Avonlea, SK.

3406B, N14, SERIES 60, running engines 
and parts. Call Yellowhead Traders, 
306-896-2882, Churchbridge, SK.

FARM AND INDUSTRIAL ELECTRICAL 
motor sales, service and parts. Also sale 
of, and repairs to, all makes and sizes of 
pumps and phase converters, etc. Tisdale 
Motor Rewinding 1984 Ltd., 
306-873-2881, fax 306-873-4788, 1005A- 
111th Ave., Tisdale, SK. tmr@sasktel.net  
Website: www.tismtrrewind.com

100 GALLON FUEL tank w/tool box combo,
Delta model 498000, rated for 50 psi.
25"x33"x48"bottom, vg cond., $1000.
403-837-7559 email: rumscheid@telus.net

DIAMOND CANVAS SHELTERS, sizes 
ranging from 15’ wide to 120’ wide, any 
length. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

780-939-3328 or 1-844-897-6501
Main Offi ce, Morinville, AB

VIEW OUR WEBSITE   WWW.CIABUILDING.COM

Commercial * Industrial * Agricultural

Industrial or Farm Shops, 
Storage Buildings, Barns, 

Arenas and
Turn-key Available

POST FRAME OR STUD FRAME
ON CONCRETE FOUNDATION

Commercial * Industrial * Agricultural

CIA Buildings Ltd.

INSULATED FARM SHOP packages or 
built on site, for early booking call 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

STRAIGHT WALL BUILDING packages or 
built on site. For early booking call 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

WOOD POST BUILDING packages or built 
on site. For early booking call 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls, 
grain tanks, metal cladding, farm- com-
mercial. Construction and concrete crews. 
Guaranteed workmanship. Call your Saska-
toon and Northwest Behlen Distributor, 
Janzen Steel Buildings,  306-242-7767, 
Osler, SK.

FALL SPECIAL: All post & stud frame 
farm buildings. Choose sliding doors, over-
head doors or bi-fold doors. New-Tech 
Construction Ltd 306-220-2749, Hague, SK

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction 
and concrete crews available. Mel or Scott, 
MR Steel Construction, 306-978-0315, 
Hague, SK.
AFAB INDUSTRIES POST frame buildings. 
For the customer that prefers quality. 
1-888-816-AFAB (2322), Rocanville, SK.

CHIEF WESTLAND AND CARADON BIN 
extensions, sheets, stiffeners, etc. Now 
available. Call Bill 780-986-5548, Leduc, 
AB. www.starlinesales.com

LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid 
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

BROCK (BUTLER) GRAIN BIN PARTS 
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.
273 M T WESTEEL Magnum fert.; 4  West-
eel Magnum F #1616; 2 Westeel Magnum 
grain bins #1616. All on triple skid bases. 
Sell separate. 306-296-4640, Frontier, SK.

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks. 
306-629-3324, 306-741-9059, Morse, SK.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact: 
Kevin’s Custom Ag in Nipawin, SK. Toll 
free: 1-888-304-2837.

by the leader in grain bagging innovation.

Welcome to the new standard
in �exible grain storage

®

Manufacturing
®

Toll Free: 1.866.497.5338
Neeralta.com

6- 4000 BU. WESTEEL BINS, flat bottoms.
RM 129. 8 miles south, 8 miles west of
Regina. Pick up. Good cond., $4000 OBO.
306-536-5475. dstrauch@accesscomm.ca

20’ AND 40’ SEA CONTAINERS, for sale 
in Calgary, AB. Phone 403-226-1722,  
1-866-517-8335. www.magnatesteel.com

BEAVER CONTAINER SYSTEMS, new 
and used sea containers, all sizes.   
306-220-1278, Saskatoon and Regina, SK.

20’ TO 53’ CONTAINERS. New, used and  
modified. Available Winnipeg, MB; Regina 
and Saskatoon, SK. www.g-airservices.ca 
306-933-0436.

20’ and 40’ SHIPPING CONTAINERS 
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

HORNOI LEASING NEW and used 20’ and 
40’ sea cans for sale or rent. Call 
306-757-2828, Regina, SK.

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For 
inventory and prices call: 306-262-2899, 
Saskatoon, SK.  www.thecontainerguy.ca

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 53’ steel and insulated 
stainless steel. 306-861-1102 Radville, SK.

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and 
MB., call Gerald Shymko, Calder, SK., 
306-742-4445 or toll free 1-888-674-5346.

RM45 MERIDIAN, $35,000; RM55 Me-
ridian, $36,500. Call 306-648-3622,      
Gravelbourg, SK.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con-
veyors and bag conveyors or will custom 
build. Call for prices. Master Industries 
Inc. www.masterindustries.ca Phone 
1-866-567-3101, Loreburn, SK.

FLOATER: IHC NAVISTAR, 2014 with new 
Leader L4000g spin spreader box, only 
39,850 kms, 295 cu. ft. box with tarp, Au-
toSteer, Mapping, Vari-rate, exc. cond., 
$199,000. Agriterra Equipment High River, 
AB., call 403-652-2414 or 403-336-5106.

REMOTE CONTROL SWING AUGER 
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms, 
swing belt movers, wireless TractorCams, 
motorized utility carts. All shipped directly 
to you. Safety, convenience, reliability. 
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

SAKUNDIAK 8”x45’, 18 HP Kohler/mover, 
HD clutch, reverse gearbox, lights, $4250; 
Sweep avail.  306-296-4640, Frontier, SK.

NEVER CLIMB A BIN AGAIN! Full-bin Su-
per Sensor, reliable hardwired with 2 year 
warranty; Magnetic Camera Pkg. - One 
man positioning of auger (even at night); 
Hopper Dropper - Unload your hopper bins 
without any mess; Wireless Magnetic LED 
Light - Position your swing auger at night 
from the comfort of your truck. Safety and 
convenience are the name of the game. 
www.brownlees.ca Brownlees Trucking Inc 
Unity, SK., 306-228-2971, 1-877-228-5598  

MERIDIAN TRUCKLOADING AUGERS 
TL10-39, loaded, $17,450; HD10-46, load-
ed, $18,650; HD10-59, loaded, $19,500; 
TL12-39, loaded with 37 EFI engine, 
$19,500. 306-648-3622, Gravelbourg, SK.

USED AUGER: 2014 MERIDIAN HD853, 
loaded, in excellent condition, $10,995.  
306-648-3622, Gravelbourg, SK.

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call  
Hoffart Services Inc., Odessa, SK., 
306-957-2033.

MERIDIAN GRAIN AUGERS available 
with self-propelled mover kits and bin 
sweeps. Call Kevin’s Custom Ag in Nipaw-
in, SK. Toll free 1-888-304-2837.

Bag Supplies Canada Ltd.Bag Supplies Canada Ltd.
Bulk Bags/Tote Bags/Super SacksBulk Bags/Tote Bags/Super Sacks

If we don’t have it in stock, we’ll custom make it for you!
info@bagsupplies.ca www.bagsupplies.ca
Tel: 1-519-271-5393 Fax: 1-519-271-2027

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional. 
306-741-3177, Swift Current, SK.

SIMON-DAY 612 GRADER, 6 - 5.5 slotted 
shells, excellent shape, $5500 OBO. 
306-690-8105, Moose Jaw, SK.

DUAL SCREEN ROTARY grain cleaners, 
great for pulse crops, best selection in 
Western Canada, 306-946-7923 Young, SK

CONT. FLOW BEHLEN M700, propane, sin-
gle phase, good cond., Canola screens, 
$10,500.  306-690-8105, Moose Jaw, SK.

SUPER-B GRAIN DRYER, AS-600G, single 
phase, 5200 hrs., good condition, $18,000. 
306-885-4545, 306-537-2563, Sedley, SK.

SUPERB GRAIN DRYERS: Grant Service 
Ltd. winter pricing has started. We have 
the largest single phase dryer- SQ28D, 30 
HP, quiet fan, 576 bu., 12,000,000 BTU. 
Call 306-272-4195, Foam Lake, SK.

SELLING GRAIN LEGS, distributors, con-
veyors and truck scales. Also other eleva-
tors parts. 403-634-8540, Grassy Lake, AB.

CONVEYAIR GRAIN VACS, parts, acces-
sories. Call Bill 780-986-5548, Leduc, AB. 
www.starlinesales.com

.com
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WANTED: SMALL SQUARE BALER in good 
working condition. Phone 780-305-4106,  
Barrhead, AB.
WANTED: JD 7810 c/w FEL & 3-PTH; SP 
or PTO bale wagon; JD or IHC end wheel  
drills. Small square baler. 403-394-4401.

2010 MASSEY 2190 baler with ACC, 18,500
bales, $125,000. Phone 403-308-0815,
Enchant, AB.

MF 9430, 30’ header, 30’ table, low hours,  
2-speed, PU reel, c/w header trailer,  
$65,000. 306-563-8765, Canora, SK.
2014 MF 9740 windrower, 30’ header, low  
hrs, GPS, Roto-Shear, PU reel, c/w header  
trailer $115,000. 306-563-8765, Canora SK

16’ CASE/IH 8380 hydraswing haybine,  
1000 PTO, $3750 OBO. Call 306-395-2668  
or 306-681-7610, Chaplin, SK.

AFTER HARVEST CLEARANCE: 2000 
CIH 2388 w/1015 header, $55,000; 2004  
2388 w/2015 PU header, $95,000; 2006  
2388 w/2015 PU header, $110,000; 2002  
2388 w/2015 PU header, $80,000; 2008  
2588 w/2015 PU header, $135,000. C & H  
financing at 2% for 48 months. A.E. Chi- 
coine Farm Equipment, 306-449-2255,  
Storthoaks, SK.
2007 CASE/IH 7010, dual wheels, w/2016  
header, $170,000. Call A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.
2013 CASE 8230, duals, ext. auger, fine 
cut chopper, 640 sep. hrs, $299,000. Take 
trade or financing. 306-563-8765, Canora

LEXION 400 & 500 Salvage, wide & nar-
row body, walker and rotary. Lots of parts!  
1-800-667-4515. www.combineworld.com
PRICED TO SELL! Multiple Lexion 700 & 
500 series combines available. All field  
ready in excellent condition, with available  
options. Delivery available. 218-779-1710.

LIKE NEW CR9090, CR9080 and CR8090,  
all very low hours. Discounted prices, save  
$$$. Call 218-779-1710. Delivery available.

JD 9600, with PU table (brand new PU 
belts), $40,000; Also straight cut header  
available. 306-460-9027, Kindersley, SK.
2010 JD 9870, 615 PU, 1600 sep. hrs., 
2300 eng., self-levelling shoe, ProDrive,  
duals, recent Greenlight, excellent cond.,  
$175,000. 306-497-3322, Blaine Lake, SK.
2008 JD 9870 STS, 1650 rotor hrs., 5 
spd. feeder house, duals, loaded,  
$155,000. 306-552-4905, Eyebrow, SK.

MULTIPLE 9870 & 9770 JD combines, field  
ready with very low hours (700-900 sep. 
hrs.), various options in excellent condi- 
tion. Delivery available. Ph 218-779-1710.

2013 CHALLENGER 560C (Massey 8560)  
fully loaded, 587 sep. hrs., c/w PU header,  
duals. Retired, mint unit. $300,000 OBO.  
306-345-2039, Pense, SK.

2017 CLAAS 950, 150 hrs., 300HD Pro 
hay PU, loaded, $375,000; 2013 JD 7280R,  
2400 hrs., IVT50k $155,000; 2013 JD  
8360R, 1300 hrs., IVT50k, $232,500; 2011  
Fendt 939, 1300 hrs., 65 kms/hr.,  
$235,000; 2016 Fendt 936, 500 hours,  
loaded, $call; 2014 Magnum 370 and 315,  
CVT50k, low hrs., $call; 2016 MF 8737,  
900 hrs., loaded, $223,000. Clinton, ON.,  
519-955-1331, www.rozendaalclinton.com

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports.  
Ed Lorenz, 306-344-4811, Paradise Hill, SK  
www.straightcutheaders.com
2005 & 2006 JD 635 HydraFlex, $11,000 
each. Call 306-552-4905, Eyebrow, SK.
2010 NH (HONEYBEE) 88C 42’ flex drap-
er, cross auger, vg cond., c/w factory  
transport, field ready, $27,500 Cdn OBO.;  
Also available late model Class/Lexion, 
MacDon & John Deere flex heads and  
flex drapers for various combines. Call 
218-779-1710. Delivery available.

SWATHMASTER AND RAKE-UP Belt  
Rollers available brand new! Save vs. 
OEM prices. Call us now! 1-800-667-4515,  
www.combineworld.com

RECONDITIONED COMBINE HEADERS.  
RIGID and flex, most makes and sizes; 
also header transports. Ed Lorenz,  
306-344-4811, Paradise Hill, SK.  or web- 
site: www.straightcutheaders.com

PUMPS, PRESSURE WASHERS, Honda/Ko- 
shin pumps, 1-1/2” to 4”, Landa pressure  
washers, steam washers, parts washers.  
M&M Equip. Ltd. Parts & Service, Regina,  
SK. 306-543-8377, fax 306-543-2111.

Genuine OEM 
Replacement Parts

We ship direct anywhere in 
Western Canada

Kello-Bilt Industries
Red Deer, AB

403-347-9598
Toll free: 

1-877-613-9500
www.kello-bilt.com

For all Kello-Bilt Models

WInTER DIsc BlADE sAlE
Special pre-order pricing.

Book now for  
early 2018 delivery.

Call for pricing and details.

MEDICINE HAT TRACTOR Salvage Inc. 
Specializing in new, used, and rebuilt agri- 
cultural and construction parts. Buying all  
sorts of ag and construction equipment for  
dismantling. Call today 1-877-527-7278,  
www.mhtractor.ca  Medicine Hat, AB.

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills.  
etc. We buy equipment.   306-246-4260, 
306-441-0655, Richard, SK.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth- 
er Ag equipment. 3 miles NW of Battle- 
ford, SK. off #16 Hwy. Ph: 306-445-6769.

LOEFFELHOLZ TRACTOR AND COMBINE  
Salvage, Cudworth, SK., 306-256-7107.  
We sell new, used and remanufactured  
parts for most farm tractors and combines.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors,  
combines, balers, mixmills and swathers.   
306-997-2209, 1-877-318-2221, Borden,  
SK. We buy machinery.
SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts.  
1-888-676-4847.
G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

SANDBLAST PAINT AND Repair. We offer
sandblasting, painting and repairs to all
trailers ie: Flatdecks, horse trailers and
farm equipment. 306-472-5506, Lafleche,
SK. dectra@sasktel.net decaptrailer.com

SCHULTE 9600FM front mount snowblow- 
er, low hrs., orig. cutting blade, JD mounts  
$8900 firm. 780-853-4888, Vermilion, AB
FARMKING 96” 3 PTH snowblower, hyd.  
chute, used 1 hour, $3300. 306-561-7733,  
Bladworth, SK.
FARM KING 3 PTH snowblower, PTO driven,
hand crank. $1900. 306-921-5490, Fairy
Glen, SK. conniecarter@hotmail.com

2014 NH SP240F 120’, 1200 gal. SS tank, 
IntelliView IV , AccuBoom, AutoBoom, Stk  
024111, $299,000. 1-888-905-7010,  
Lloydminster. www.redheadequipment.ca

AGCO EAGLE 8500, 2001, 1844 hrs., 90’, 
SS plumbing, 800 gal., new Trimble 750  
EZ-Steer c/w 3 sec. controls, Raven Auto- 
Boom, newish 520/85R46 floaters, 320/90  
R54 skinnies in good shape, fenders, front  
fill, very nice overall condition, $79,000.  
Agriterra Equipment High River, AB.,  
403-652-2414 or 403-336-5106.

HEAVY DUTY WHEEL DOLLY. Change your  
sprayer tires in less than an hour! Over 250  
units sold. Perfect tool for safely and  
quickly moving or changing large wheels  
and tires, $1499. Phone 403-892-3303,  
Carmangay, AB., www.hdwheeldolly.com
2013 JD 4940 120’, BoomTrac, sect. con-
trol, AutoSteer, 2630 monitor, Stk: 02415,  
$240,000.  1-888-905-7010, Prince Albert,  
SK. www.redheadequipment.ca

2015 CASE/IH 4440 120’, AIM, Auto-
Boom, AccuBoom, Pro 700 Stk: 023153  
$475,000. 1-888-905-7010, Swift Current,  
SK.  www.redheadequipment.ca

1998 CASE/IH SPX3185 90’, 2 sets tires 
Stk: 017817,  $79,000. 1-888-905-7010,  
Saskatoon, SK. www.redheadequipment.ca

2010 JD 4830, 100’ booms, 1000 gal. 
tank, AutoSteer, Swath Pro, AutoBoom St:  
021520, $215,000.  1-888-905-7010, Sas- 
katoon, SK. www.redheadequipment.ca

FLOATER TIRES: Factory rims and tires: 
JD 4045, 710/60R46; 800/55R46; JD  
4038, Case 4420, 650/65R38 Michelin  
tires and rims. Sprayer duals available.    
Phone 306-697-2856, Grenfell, SK.

SKINNY TIRES: Four (4) High Clearance 
sprayer tires off Patriot 4- 12.4x42, $3800.  
Call 306-563-8765, Canora, SK.

FLEXI-COIL 51’, 9”, w/2320, 4” rubber  
packers, in-row liquid phos., exc. cond.,  
$20,000. 306-690-8105, Moose Jaw, SK.

2009 SEED HAWK 72-12 72’, 12” sp., twin 
wing, pneum. packers, 600 TBT cart,  stk:  
021477, $205,000.  888-905-7010, Prince  
Albert, SK. www.redheadequipment.ca

2015 SEED HAWK 84-12 84’ 12” spacing, 
steel seed and fertilizer knives, Stk:  
022334, $352,000. 1-888-905-7010, Sas- 
katoon, SK.  www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart  
$60,000.  www.redheadequipment.ca or  
1-888-905-7010, Swift Current, SK.

2010 SEEDMASTER 72-12 72’, 12” space, 
JD 1910 air cart, 3-tank metering, Stk:  
020958, $132,000.  1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk:  
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk:  
02317, $295,000. Call 1-888-905-7010,  
Saskatoon, SK. www.redheadequipment.ca

2006 BOURGAULT 5710 40’ 9.8” spacing, 
steel packers, 6200 Stk: 020500, Cart  
$60,000.  www.redheadequipment.ca or  
1-888-905-7010, Swift Current, SK.

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,   
Stk 017840, $335,000. Prince Albert, SK.,   
1-888-905-7010. redheadequipment.ca

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk:  
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2013 SEED HAWK 60-12 60’, twin wing, 
semi pneumatic packers, DD, SH 800 TBH,   
Stk 017840, $335,000. Prince Albert, SK.,   
1-888-905-7010. redheadequipment.ca

2009 SEED HAWK 66-12 66’, 12” sp., sin-
gle knife, pneum. pkrs, 30.8 rear tires, Stk:  
021475, $205,000.  888-905-7010,  Prince 
Albert, SK. www.redheadequipment.ca

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk:  
020407, $94,000. 1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca

2012 BOURGAULT 3320 QDA 66’, 10” sp., 
c/w L6550 tank, MRB, NH3 kit, duals Stk:  
02317, $295,000. Call 1-888-905-7010,  
Saskatoon, SK. www.redheadequipment.ca

2010 CASE/IH ATX700 70’, rubber pack-
ers, high float tires, double shoot,  Stk:  
020407, $94,000. 1-888-905-7010, Swift  
Current, SK. www.redheadequipment.ca

2010 JOHN DEERE 1830 61’, 10” sp, DS 
dry, Poirier openers, Alpine liquid kit Stk:  
023964, $67,500.  1-888-905-7010, Swift 
Current, SK. www.redheadequipment.ca

2011 SEED HAWK 50’, 12” sp., tool bar  
with 600 cart dual wheels auger and bag  
lift. $229,000; 1997 39’ Morris Magnum air  
drill, 10” spacing, Atom openers w/Morris  
180 cart, $23,000. A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.

2010 SEED HAWK 60’ Toolbar, 12” sp.,  
w/Seed Hawk 400 cart, 2 fans, seed & fer- 
tilizer distributing kit auger. Also NH kit &  
winch $175,000. 306-449-2255, A.E. Chi- 
coine Farm Equipment Ltd., Storthoaks SK.

2010 BOURGAULT 3310 65’, Paralink, 12”  
spacing, mid row shank banding, double  
shoot, rear hitch, tandem axles, low acres,  
$135,000.  A.E. Chicoine Farm Equipment,  
306-449-2255, Storthoaks, SK.

2001 BOURGAULT 5710 series II w/3170
tank, 29.5', single shoot, 9.8"sp., 3.5"steel
packers, 3"openers, 277 monitor, $26,500
OBO. Call 306-539-3083, Balgonie, SK.

54’ 2008 BOURGAULT 5710, good shape,  
new points, c/w 2013 6550 tank, X30  
monitor, $125,000 OBO. 306-567-7703 or  
306-567-7184, Davidson, SK.

2014 MERIDIAN 375RT Seed Tender, mint.
all options, always stored inside. Asking
$27,500. 204-825-0173, Crystal City, MB.

Add up to 40 GpM 
of hydrAulic cApAcity 
to Any trActor 
with hydrAboost™
•  Power airseeder fans, 
 seed drives, downforce, etc.
•  Self-contained unit with 
 tank cooler, fan and more!
•  PTO-pump with mounting kit.

cAll: 1-800-778-6200
www.commandhydraulics.com
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ROME BREAKING DISC, extra heavy duty, 
48” blades, 23” spacing, 9’ wide, hard to 
find, $35,000. 780-821-0767, LaCrete, AB.

COMPLETE SHANK ASSEMBLIES; JD 1610, 
Morris Magnum, $135; JD 610, Morris 
Magnum II, $185. 306-946-7923, Young

16’ MORRIS DOUBLE DISC, notched front 
blades, $5500. Call 306-395-2668 or 
306-681-7610, Chaplin, SK.

FLEXI-COIL SYSTEM 95 40’ harrow packer 
bar, good cond., new tires 1500 ac. ago. 
306-873-2208, 306-873-0077, Tisdale, SK.

EZEE-ON 6650 TANDEM disc 32’, 10” 
space, 24” front notched blades, $46,000.  
Call 306-620-2218, Ituna, SK.

42’ BOURGAULT 9800 chisel plow, HD dou-
ble spring, w/4-bar heavy harrow, $29,500 
Cdn OBO. 218-779-1710 Delivery available

1998 CASE/IH 9370 QuadTrac, 9700 hrs., 
new tracks, PS. For sale or trade on tractor 
with tires. 780-821-0767 LaCrete, AB.

2015 CASE 580 QT, 1029 hrs., full load, 
ext. warranty, PTO, eng. break, $440,000 
OBO. 403-575-5491, Brownfield, AB.

QUAD TRAC UNDERCARRIAGE parts. 
Bogies, idlers, bearing, seals, tracks... in 
stock, factory direct. 1-800-667-4515, 
www.combineworld.com

LIZARD CREEK REPAIR and Tractor. We 
buy 90 and 94 Series Case, 2 WD, FWA  
tractors for parts and rebuilding. Also have 
rebuilt tractors and parts for sale. 
306-784-7841, Herbert, SK.

2294 CASE FWA w/Allied 894 loader, 
needs powershift work, $15,000 OBO. Cha-
plin, SK. 306-395-2668 or 306-681-7610.

2013 140A FARMALL Case/IH w/loader, 
1800 hrs., $82,000. A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

2014 CASE QUADTRAC 600, 1931 hrs., PTO,
6 SCV, 30" tracks, leather, AutoSteer.
$325,000 OBO. 306-730-7871, Killaly, SK.

JD 9520, 800/70R38 duals, 18 speed, 
powershift power beyond, GreenStar 
ready, 3250 hrs., $187,000. 403-680-4318, 
near Calgary, AB.

2000 JD 7810, FWA, Powershift, c/w 
360H loader, GPS, new tires, $65,500. Call 
Henry 403-588-0958, Alix, AB.

2008 JD 7230 Premium, MFWD, 3 PTH, 3 
hyds, w/JD 741 FEL, bucket, grapple, 2677 
hrs vg. 306-625-7277, Stewart Valley, SK.

1983 JD 4450 MFWD w/Ezee-On FEL 
2130 grapple, 15 spd. PS, 3 hyds, 7925 hrs 
showing, 14.9-26F, 20.8R32, duals avail. 
306-283-4747, 306-291-9395 Langham SK

2012 JD 1026R, 88 hrs., shedded, like new 
condition, c/w loader, mower, and back-
hoe. 306-590-8987, Kamsack, SK.

2010 JD 9630, 530 HP, Michelin 
800/70R38 tires, JD AutoSteer, $239,000. 
306-563-8765, Canora, SK.

2017 JD 6155M, MFWD, w/new 643R load-
er, 174 hrs., new tooth bucket w/grapple,
114L/min PFC pump, 540/540E/1000 PTO,
PowerQuad 20/20 40K, TLS axle ($10,000).
403-638-1904, Sundre, AB.

2017 JD 6120M w/new 623R loader, 225
hrs, new tooth bucket w/grapple, 3 SCV's,
AutoQuad 24/24 40K, MFWD, 114L/min
PFC pump, TLS axle ($10,000), 540/540E/
1000 PTO, $132,500. 403-638-1904 Sundre

2014 JD 9460R, 4 WD, Pre DEF, 1087 hrs.,
Premium cab, HID lighting package, 800
metrics, 5 hyds., rear wheel weights, PTO.
Tractor loaded as you could get at the time.
Always shedded, exc. cond., $307,500 OBO.
306-631-9210, 306-681-8444, Drinkwater,
SK. Tysonthul@gmail.com

2014 KUBOTA B2650, 4 WD, 145 hrs., AC,
radio, 1 owner, well taken care of, no prob-
lems. Has optional fully enclosed cab.
Attachments included: FEL, snowblower
and lawnmower, $37,000. 306-230-3355,
rick@metering.ca St. Denis, SK.

2010 MASSEY FERGUSON 7485, MFWD,
2260 hours, 975 loader, $110,000. Call
403-308-0815. Lethbridge, AB

LOADER TO FIT TV140 New Holland 
bi-directional tractor. 780-625-5227 
or 780-625-1674. Peace River, AB.

1992 FORD/VERSATILE 946, 400 HP, 
20.8x42 duals, JD AutoSteer (valued at 
over $6000), very nice, $44,500 Cdn. OBO. 
Delivery available. Call 218-779-1710.

2015 VERS. 450 4WD, 2279 hrs., warranty
Nov/18, PTO, 800/70R38 Firestone, PS,
106 GPM, DLX cab w/leather seat, HID,
VPAS, 6 SCV's, tow cable, return line,
$260,000. 306-435-7047, Moosomin, SK.

GRATTON COULEE AGRI PARTS LTD. Your 
#1 place to purchase late model combine 
and tractor parts. Used, new and rebuilt. 
www.gcparts.com Toll free 888-327-6767.

M5 DIESEL, good rubber, runs good, 
$2500; M5 diesel w/FEL, $3500. Chaplin, 
SK. Call 306-395-2668 or 306-681-7610.

MULTIPLE HIGH HP track & 4WD tractors. 
Various options, various hours. All are in 
excellent condition and priced to sell! 
Delivery available. Call 218-779-1710.

(403) 540-7691
ronsauer@shaw.ca

RON SAUER 
MACHINERY LTD.
2-25’ Hesston PT Swathers, 540 and 1000 PTO’s .............................. $3,000 each
40’ Morris 3100 Hoe Drills, mover and hitch, nice shape .............................$10,000
560 Hesston Round Baler, 1,000 PTO  ........................................................ $5,500
660 NH Round Baler, 540 pto, nice shape ......................................................$5,500
60’ S82 Flexicoil Harrow Draw Bar, Nice shape .........................................$5,250
44’ 820 F.C. Deep Till Air Seeder, harrows  ......................................................CALL
2320 F.C. TBH Air Tank, complete with 320 - 3rd tank  ........................................CALL
41’ Flexicoil 300 B Chisel Plow, 3 bar harrows ..........................................$12,500
100’ 65XL Flexicoil Sprayer, complete with windguards, 

elec. end nozzles single tips, auto rate, excellent condition ..................................$12,500
29’ 225 DOW Kello- Bilt Tandem Disc, 28” smooth front & rear blades, 

10.5” spacing, oil, bath bearings, as new ........................................................ $60,000
47’ 820 Flexicoil Chisel Plow, 4 bar harrow, low mileage.............................$67,500
8-1400 (46’) Meridian Grain Auger 27 HP Kholer, E-Kay mover, 

belt tightner, power stearing, lights, no spill hopper, spout, as new ........................$12,800
13“ X 95’ FarmKing HydraulicSwing Auger, reverser, low profl ie hopper, 

spout, full bin alarm, 1 season ................................................................................CALL
10”-50’ Sakundiak Hydraulic Swing Auger..............................................$1,750
New E-Kay 7”, 8”, 9”Bin Sweeps available .................................................CALL
3 Used E-Kay Bin Sweep Extensions ..............................................................CALL
8” Wheat Heart Transfer Auger, hydraulic drive, good condition .....................$1,000
New Outback S-Lite guidance  ....................................................................$1,250
Factory Recon. Outback STS GPS and Mapping ........................................$2,250
New Outback STS Guidance, c/w E-Drive TC & VSI steering wheel ...................$7,000
New Outback STS Guidance, c/w E-Drive TC & hydraulic kit ............................$6,000
New STX Guidance, c/w E-Drive XD & hydraulic kit, 3 year ESP .........................$9,200
Used Outback E-Drive Hyd. kits .......................................................................$500

**Outback GPS Systems, E-Kay Custom Augers, Movers, Clutches, Bin Sweeps & Crop Dividers, Kohler, Robin Subaru & Generac 
Engines, Headsight Harvesting Solutions, Greentronics Sprayer Auto Boom Height, Kello-Bilt Discs**

Big Tractor Parts,
Inc.

1-800-982-1769
www.bigtractorparts.com

STEIGER TRACTOR SPECIALIST

Geared For
The Future 

1. 10-30% savings on new replacement 
parts for your Steiger drive train.

2. We rebuild axles, transmissions 
and dropboxes with ONE YEAR 
WARRANTY.

3. 50% savings on used parts.

RED OR GREEN

DEGELMAN 6900 4-WAY blade, 16’ off JD 
9630, little use, good shape, S/N #26153, 
$21,500. 306-389-7733, Maymont, SK.

CAT DOZER BLADE: 12’x3’, good shape, 
cutting edge never been turned, good 
bolts, C-frame for blade, $1200. 
306-722-7770, Osage, SK.

ESTATE SALE: 1989 JD 245 loader, 1 owner.
Will remove self leveling. All cab controls
included, excellent condition, $4500. Please
call 780-312-4629, Bittern Lake, AB.
ian.stewart@telus.net

2004 BOURGAULT 6550, dual fans, rear 
hitch, X15 monitor, $45,000; 2008 Mac-
Don D60 header 25’, PU reel, dbl. knife dr., 
fore/aft, triple delivery, $25,000; 2009 
Farm King 13”x70’ auger, reverser, hyd. 
winch, hyd. mover, full bin sensor, camera, 
$11,000; MacDon 973 39’, PU reel, trans-
port wheels, fore and aft, headsight Auto-
Height control, c/w MacDon/NH adapter, 
$26,000. 403-665-2341, Craigmyle, AB.

ACREAGE EQUIPMENT: 3-PT. CULTI-
VATORS, Discs, Plows, Blades, Etc. 
780-892-3092, Wabamun, AB.

RETIRING - SMALLER FARM EQUIPMENT: 
1999 MX220 Case/IH tractor; 27’ Flexi-
Coil air drill w/7120 tank; 1995 Ford S/A 
dsl., grain truck; Plus more! 306-842-5036, 
306-861-6466, Weyburn, SK.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

FLAX STRAW BUNCHER and land levelers. 
Building now. Place orders and don’t delay!  
306-957-4279, Odessa, SK.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw-
master, rockpickers, protill, dozer blades. 
306-957-4403, 306-536-5097, Odessa, SK.

SUNFLOWER HARVEST SYSTEMS. Call 
for literature. 1-800-735-5848. Lucke Mfg., 
www.luckemanufacturing.com

Round up the cash! Advertise your un-
wanted equipment in the Alberta Farmer 
Express classifieds.

LOADER TO FIT TV140 New Holland 
bi-directional tractor. 780-625-5227 
or 780-625-1674. Peace River, AB.

WANTED: USED, BURNT, old or ugly trac-
tors. Newer models too! Smith’s Tractor 
Wrecking, 1-888-676-4847.

WANTED: NH BALE WAGONS & retriev-
ers, any condition. Farm Equipment Find-
ing Service, P.O. Box 1363, Polson, MT 
59860. 406-883-2118.

MF #36 DISCERS. Will pay top dollar 
and pick from anywhere. Phone  Mike 
306-723-4875, Cupar, SK.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

GUARANTEED PRESSURE TREATED fence 
posts, lumber slabs and rails. Call Lehner 
Wood Preservers Ltd., ask for Ron 
306-763-4232, Prince Albert, SK.

Farming is enough of a gamble, advertise in 
the Alberta Farmer Express classified section. 
It’s a sure thing. 1-800-667-7770.

SOLIDLOCK AND TREE ISLAND game wire 
and all accessories for installation. Heights 
from 26” to 120”. Ideal for elk, deer, bison, 
sheep, swine, cattle, etc. Tom Jensen 
ph/fax: 306-426-2305, Smeaton, SK.

WE BUILD BEAUTIFUL ornamental gates, 
fences and railing. Many styles available. 
Your choice of powder coating for life-long 
durability. Rick: 306-734-7721, Craik, SK.

BLOCKED SEASONED JACK Pine firewood 
and wood chips for sale. Lehner Wood Pre-
servers Ltd., 306-763-4232, Prince Albert, 
SK. Will deliver. Self-unloading trailer.

SEASONED SPRUCE SLAB firewood, one 
cord bundles, $99, half cord bundles, $65. 
Volume discounts. Call V&R Sawing, 
306-232-5488, Rosthern, SK.

NEW AND USED GENERATORS: 500KW 
Caterpillar, Perkins, Cummins, Magnum - 
In stock. Call 250-554-6661, Kamloops, 
BC. Email: denis@bcdieselgenerators.com 
www.bcdieselgenerators.com

WWW.NOUTILITYBILLS.COM - Indoor & 
outdoor - coal, grain, multi-fuel, gas, oil, 
pellet, propane and wood fired boilers, 
cook stoves, fireplaces, furnaces, heaters  
and stoves.  Athabasca, AB, 780-628-4835.

TUBING FROM 1-1/4” to 3-1/2”. Sucker 
rod 3/4”, 7/8” and 1”. Line pipe and Casing 
also available. Phone 1-800-661-7858 or 
780-842-5705, Wainwright, AB.

2 & 7/8” OILFIELD TUBING, cement and 
plastic lined, $25. Call 306-861-1280, 
Weyburn, SK.

DRILL STEM for sale: 200 3-1/2”, $45/ea; 
300 2-7/8”, $40/ea. Call 306-768-8555, 
Carrot River, SK.

CHAINLINK FENCE PANELS, 6x13, fair
condition, $60. 403-265-7337, Calgary, AB.
mary@onsitefence.ca

USED PIPE AND SUCKER RODS: 2-3/8", 2-
7/8", 3-1/2" used pipe, $36 ea; 7/8", 1"
sucker rods, $12 each. 306-460-7966,
306-460-4166, Kindersley, SK.

649 Allis diesel motors with pump, all siz-
es of alum. pipe. Call Dennis to discuss 
your needs! 403-308-1400, Taber, AB.

BLUE WATER IRRIGATION DEV. LTD. 
Reinke pivots, lateral, minigators, pump 
and used mainline, new Bauer travelers 
dealer. 25 yrs. experience. 306-858-7351, 
Lucky Lake, SK. www.philsirrigation.ca

Network SEARCH
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Bred SaleS
 

Tuesday Nov 21 - 200 Head
 

Tuesday Nov 28 - 100 Head
 

MoNday dec 4 - 400 Head
Six Mile & Customer

400 Red & Black Angus Influence Fancy
 

Thursday dec 7 - 500 Head
Feature: 

Denis & Arlene Unvoas Dispersal
140 Sim Angus Cross Cows

Closed herd, no brands, special rare 
opportunity includes 5 herd bulls which 

were sale toppers when bought. 
Maurice Bartzen Dispersal

50 Char Cross Cows, Bred Char.
10 Hfrs, bred easy calving Red Char.  

July 1st turnout.
Carla Miller Dispersal

60 Char Cross Cows, Bred Char. 
John & Ruth Magee Purebred  
Red Angus Production Sale,  

50 head includes 20 bred hfrs and all  
the X and Y year cows bull turn out  

July 22. Sold in groups for commercial 
people but papers available. 

Darwin Dueck & Marcy Thoresen 
Dispersal.

16 young Black & Red Cows. 
Colin & Dodie Greenwald

30 home raised powerful black brockle 
hfrs. No brands. Turn out June 15. 

Wittman Farm
30 Black Hfrs - Turn out June 1st. 

Wayne Flaherty
40 Red 3-4 yr old cows.

 
MoNday dec 11

13th Annual Rock Solid Bred Hfr Sale
550 head Canada’s Finest

*New Location at Bircham Ranch
 

Thursday dec 14 - 600 Head 
Feature:

Tom Graham Production Sale - 
80 Black Hfrs

Steve Gillis - 100 Black Hfrs
Gary Chamberlan -

120 Red Cow Dispersal
Peak Dot Ranch - 35 Cows
Trevor Platt Reduction - 

40 Black Cows
Bill McKeriack - 10 Black Hfrs,  

20 Tan Hfrs, Bred Red Angus June 15th 
 

Thursday dec. 21 - 600 Head
Feature: 

Norman Amthor (Poverty Valley 
Farms) Dispersal

150 Black Cows & 5 Rising 3 yr. Old 
Herd bulls.

Lawrence & Kathryn Olson Dispersal
200 Fancy Black Cows + 2 herd Bulls

Todd Dunham
40 home raised red hfrs - 1200 lbs.
Turn out June 10. Pulled Aug. 15.

Donnie 306-662-8288
Lee 306-741-5701

“Canada’s Source for Quality Bred Cattle” 
For More iNFo call 

(306) 773-3174

Swift Current, Sask.

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your 
shelterbelt or landscape a new yardsite, 
get the year round protection you need. 
We sell on farm near Didsbury, AB. Also 
can deliver in Western Canada. 6 - 12’ 
spruce available. Now taking spring orders 
while supplies last. Phone 403-586-8733 
or visit: www.didsburysprucefarms.com

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison, 
as well as calves and yearlings for growing 
markets. Contact Roger Provencher at   
306-468-2316, roger@cdnbison.com

HARMONY NATURAL BISON buying 
feeder, finished and cull bison. Call or text 
306-736-3454, SE Sask.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD, 
paying market prices. “Producers working 
with Producers.” Delivery points in SK. and 
MB. Call 306-231-9110, Quill Lake, SK.

KEEP JOBS IN CANADA. Elk Valley 
Ranches a Canadian Co. finishes bison in 
Canada. We are now buying cull cows, cull 
bulls, yearlings and calves. Paying top $$ 
with prompt payment. Kitscoty, AB,  Frank 
at  780-846-2980. elkvalley@xplornet.com 
www.elkvalleyranches.com

BUYING: CULL COWS, herdsire bulls, 
yearlings and calves. Now dealer for 
Redmond Bison mineral. Call Elk Valley 
Ranches, 780-846-2980, Kitscoty, AB.

60 PLAINS BISON CALVES for sale by 
Tender. Sale will also include 2 yearlings. 
Free range and grass fed. Please submit 
tender bids by November 4, 2017. Email 
to: kylie.garchinski@natureconservancy.ca 
or phone 306-551-3425, Claydon, SK.

NILSSON BROS INC. buying finished bison 
on the rail, also cull cows at Lacombe, AB. 
For winter delivery and beyond. Smaller 
groups welcome. Fair, competitive and as-
sured payment. Contact Richard Bintner 
306-873-3184.

WANTED ALL CLASSES of bison: calves, 
yearlings, cows, bulls. Willing to purchase 
any amount. dreyelts1@rap.midco.net  
Call 605-391-4646.

BELDON BISON RANCH is offering 30 Select
bred 2 y/o heifers. Call Nathan for more
information. 306-812-7092, Nipawin, SK.
beldonbisonranch@gmail.com

RIVERBEND DISPERSAL SALE on Friday 
December 15th, 2:00 at Innisfail Auction 
Mart, Innisfail, AB. Offering over 200 PB 
Angus consisting of: 70 cow/calf pairs, 37 
bred heifers, 37 bred cows, 14 long year-
ling bulls and 25 commercial bred females. 
Contacts: John McBride 403-505-6607, 
Bud McBride 403-304-2762 or Mark Ho-
lowaychuk OBI 403-896-4990. View online 
catalogue at: www.cattlemanagement.ca 
On-line bidding: www.dlms.ca

CROOKED CREEK ANGUS Production 
Sale, Tuesday December 19th, 1:00PM at 
Innisfail Auction Mart, Innisfail, AB. Guest 
consignor K & L Angus, Linda Weins. 
Offering: 40 top end bred heifers, 20 bred 
cows, 15 yearling bulls, 15 Red Angus bred 
cows, 10 Red Angus bull calves. Contact: 
Rick & Sharon Gabert 780-998-1963, Va-
lentina Gabert 780-916-7218, Linda Weins 
780-678-6547 or Mark Holowaychuk OBI 
403-896-4990. View online catalogue at: 
www.cattlemanagement.ca On-line bid-
ding at: www.dlms.ca

ROYAL ANGUS COMPLETE DISPERSAL, 
Saturday December 16th, 1 PM at SLS, 
Saskatoon, SK. Selling over 100 head of 
proven Angus genetics, cow/calf pairs, 
bred heifers plus bull calves and herd 
bulls. Calving ease with performance, For 
more information or a catalogue contact T 
Bar C Cattle Co. 306-220-5006 or Mel Sis-
son at 306-852-9047. View the catalogue 
online at: www.buyagro.com  Watch and 
bid online at: www.dlms.ca PL# 116061

JOHNSON LIVESTOCK FEMALE SALE, 
Tuesday December 12th, 1:00PM at the 
ranch near Peebles, SK. This sale features 
350 head, which includes 100 bred heifers, 
cow/calf pairs & bred cows. Mostly AI 
sired and AI bred. These females will sell 
individually and in groups accommodating 
all buyers and all price ranges. There are 
also 200 commercial bred heifers selling 
from D&N Livestock, many of which are 
AI sired and AI bred to the great calving 
ease sire Final Answer. For more informa-
tion or a catalogue contact Andrew at 
306-736-7393 or T Bar C Cattle Co. at 
306-220-5006. View the catalogue online 
at: www.buyagro.com. Watch and bid on-
line at: www.dlms.ca

29TH ANNUAL Keystone Klassic Black 
& Red Angus Sale, Saturday December 
2nd, 2017 at 1:00 PM, Keystone Centre, 
Brandon, MB.  Offering 75+ females, in-
cluding an elite selection of foundation 
bred heifers and fancy heifer calves, herd 
prospects and cow calf pairs. Junior dis-
counts available. For a catalogue or more 
info. contact T Bar C Cattle Co. Ltd. at 
306-933-4200. View the catalogue online 
at: www.buyagro.com PL# 116061

RIGHT CROSS RANCH Commercial 
Bred Heifer & Long Yearling Bull Sale 
December 4, 1:30, Right Cross Ranch sale 
facility, Kisbey, SK. Offering 20 long year-
ling Red & Black Angus bulls and 100+ 
commercial Black & Red Angus cross Sim-
mental heifers, bred to calving ease Angus 
bulls. For catalogue or more info. contact 
Jim at 306-575-7608 or T Bar C Cattle Co. 
at 306-220-5006. View the catalogue on-
line at: www.buyagro.com  PL# 116061

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service. 
Meadow Ridge Enterprises, 306-373-9140 
or 306-270-6628, Saskatoon, SK.

BIRCHAM RANCH BRED HEIFERS: 210 
Top cut first cross black brockle face, 35 
3/4 Angus black and black brockle face  
and 35 top cut first cross Black Simm X 
Black Angus heifers. Bred Black Angus. 
Bred June 10th to August 6th. All vaccina-
tions. Will deliver. Selling at the Rock Solid 
Bred Heifer Sale at the new Bircham Ranch 
Sale Barn, Piapot, SK. December 11, 2017. 
Call Wayne Bircham at 306-662-7940,  or  
visit www.rocksolidbredheifer.com

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

SELLING: BLACK ANGUS BULLS. Wayside 
Angus, Henry and Bernie Jungwirth, 
306-256-3607, Cudworth, SK.

RETIREMENT DISPERSAL of Angus ge-
netics. 305 straws of semen from 7 Angus 
sires. 45 embryos from 4 high profile An-
gus cows. Ph/text for list 780-216-0220.

29TH ANNUAL Keystone Klassic Black 
& Red Angus Sale, Saturday December 
2nd, 2017 at 1:00 PM, Keystone Centre, 
Brandon, MB.  Offering 75+ females, in-
cluding an elite selection of foundation 
bred heifers and fancy heifer calves, herd 
prospects and cow calf pairs. Junior dis-
counts available. For a catalogue or more 
info. contact T Bar C Cattle Co. Ltd. at 
306-933-4200. View the catalogue online 
at: www.buyagro.com PL# 116061

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery 
available. 306-287-3900, 306-287-8006, 
Englefeld, SK. www.skinnerfarms.ca

HERD DISPERSAL: PUREBRED Red
Angus cow herd. Established 1982. Never
before dispersed or divided. 70 females
bred to start calving March 1. 25 top cut
2017 born replacement heifer calves. 15
July-August born pairs, currently being
bred for 2018 calving. Herd sires also avail-
able. 1-800-667-2251, Cleardale, AB. Email:
clearrivergroup@gmail.com Website:
clearriverredangus.com

24 RED ANGUS Heifers bred Red
Angus, start calving April 1st, $2200 each.
306-421-6416, 306-636-2213, Estevan, SK.

WILGENBUSCH CHAROLAIS Volume II 
Female Sale, Monday, December 11th, 
1:00 PM, at the ranch, Halbrite, SK. 35 
bred heifers & 9 heifer calves of breed 
leading genetics from the largest Charolais 
herd in Saskatchewan. For catalogue or in-
formation contact Craig Wilgenbusch 
306-458-7482 or view catalogue & videos 
online at: www.wilgenbuschcharolais.com

NO BORDERS CHAROLAIS SALE, Tuesday 
Dec. 5th, 1:00 PM, Heartland Livestock, 
Virden, MB. 48 head of registered females 
from 12 breeders. Polled, Full French, Red 
Factor from fancy heifer calves to proven 
producers. For catalogue or info., contact 
Helge By, 306-536-4261, or view the cata-
logue online at: www.bylivestock.com

38TH STERLING COLLECTION Charolais 
Female Sale, Friday, December 1st, 1:30 
PM, at Saskatoon (SK) Livestock Sales. 
Over 54 head of quality breeding stock. 
Fancy show prospects to proven produc-
ers. For catalogue or info., contact Helge 
By 306-536-4261, or view the catalogue 
online at: www.bylivestock.com

BIG GULLY FARM BULL SALE Thursday, 
Dec. 14th, 5:00 PM MST. 12 miles North of 
Maidstone, SK. Horned and Polled, long 
yearlings and bull calves. FREE wintering, 
delivery, BSE and carcass ultrasound. Vol-
ume Discount of 5% on 2+ head. Repeat 
Buyer Discount of 2%. View videos, info.  
and catalogue at: www.biggullyfarm.com 
Lance Leachman: 306-903-7299 or email: 
biggullyfarm@gmail.com Online bidding 
at: www.LiveAuctions.tv

FRESH AND SPRINGING heifers for sale. 
Cows and quota needed. We buy all class-
es of slaughter cattle-beef and dairy. R&F 
Livestock Inc. Bryce Fisher, Warman, SK. 
Phone 306-239-2298, cell 306-221-2620.

TWO PUREBRED RED Polled bull calves off 
the cow for sale. Call 306-675-4884, 
306-795-7117, Kelliher, SK.

POLLED PB THICK Butt Salers long year-
ling bulls, excellent  disposition, tested. 
DynaRich Salers. Richard  Andersen, 
403-746-2919, Eckville, AB.

PUREBRED SALERS HERD DISPERSAL.  
Details at: www.sweetlandsalers.com Ken 
Sweetland, Lundar, MB., 204-762-5512. 

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express 
classifieds. It’s a Sure Thing. Call our 
toll-free number today. We have friendly 
staff ready to help. 1-800-667-7770. 

20TH ANNUAL SHORTHORN ALLIANCE 
SALE, Thursday December 14th at 1:00 
PM, Saskatoon Livestock Sales. On offer 
will be bull calves, heifer calves and bred 
females. Top genetics from Western Cana-
dian Breeders. NEW this year will be Com-
mercial open and bred heifers from some 
of Saskatchewan’s leading commercial 
breeders. For more info. contact Richard 
Moellenbeck 306-287-7904 or view cata-
logue on line at www.saskshorthorn.com

DOUBLE R FARMS Complete Dispersal 
& High Country Cattle Production Sale 
Monday December 14, 2017 at 2:00PM, 
Innisfail Auction Mart, Innisfail, AB. Selling 
75 cow/calf pairs, bred heifers plus bull 
calves. Wintering & terms available on all 
bull calves. For more information or a 
catalogue contact T Bar C Cattle Co. Ltd. 
306-220-5006, Rob Young 780-517-0758 
or Stacy Young 780-718-0622. Catalogue 
online at: www.BuyAgro.com PL # 116061

DOUBLE BAR D FARMS Sharing The 
Herd Fall Female Sale, Wednesday De-
cember 6th, 1:00PM, at Double Bar D Sale 
Barn, Grenfel, SK. Offering 58 lots of the 
finest Fleckvieh, Red & Black Simmental, & 
Simm-Angus females available. Featuring 
fancy open heifers, powerful bred females 
and exclusive semen packages. For more 
information or a catalogue contact Ken 
Dimler 306-697-7204 or T Bar C Cattle Co. 
Ltd. at 306-220-5006. View the catalogue 
online: www.BuyAgro.com PL # 116061 

FULL FLECKVIEH & PB bred heifers, most 
due in Jan., bred to Captain Morgan son, 
top quality deep heifers. Curtis Mattson, 
306-944-4220, 306-231-9994, Meacham.

ALBERTA TEXAS LONGHORN Association  
780-387-4874, Leduc, AB. For more info. 
www.albertatexaslonghorn.com

WELSH BLACK- The Brood Cow Advantage. 
Check www.canadianwelshblackcattle.com 
Canadian Welsh Black  Soc. 403-442-4372.

CATTLEMENS FINANCIAL CORP. Programs 
for cow/calf operators and feedlots, pro-
ceeds as you sell and equity draws. 
780-448-0033 or www.cattlefinance.com

BURNETT 4TH ANNUAL Bred Heifer Sale, 
Sunday December 3, 2017 at 2:30 PM at 
the Ranch, 12 miles south west of Swift 
Current, SK. Featuring 70 Heifers bred to 
Black Angus and Red Angus calving ease 
bulls; 10 purebred Black Angus; 30 com-
mercial Black Angus; 17 F1 Black Angus 
cross Tarentaise; 10 Red Angus cross 
Hereford; 3 Black Angus cross Shorthorn. 
Pregnancy tested, sound and quiet. For 
more info: Wyatt 306-750-7822 or Bryce 
306-773-7065,  wburnett@xplornet.ca

21 BRED HEIFERS, RWF, BWF, black. Bred 
Polled Hereford Red Angus, very quiet.   
Erwin Lehmann306-232-4712 Rosthern SK

21 BRED HEIFERS: 8 true F-1 RA cross 
Simm.; Also 13 straight bred Red Angus. 
Bred to proven calving ease bulls, with 68 
& 72 lbs. birth weights. Heifers weigh 
1000-1100 lbs. These are a great set of 
heifers. Call Harv Verishine 306-283-4666 
or 306-281-5424, Langham, SK.

110 BRED RED ANGUS Simmental cross 
heifers, bred Red Angus for 30 day calving 
period, bulls out July 1st. 306-355-2700, 
306-631-0997, Mortlach, SK.

3J SIMMENTAL FARMS has for sale 200 
plus Simmental and Simm./Red Angus 
cross bred heifers, bred to Red or Black 
Angus. All one iron, excellent quality. They 
don’t come any better! Call Gordon  
306-327-8005, 306-327-9211, Lintlaw, SK

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors, 
306-363-2117 ext. 111, Drake, SK.

WANTED: RED OR BLACK Angus cross 
younger cows, lease to own. References 
available. 306-542-7007, Veregin, SK.

HORSE COLLARS, all sizes, steel and alu-
minum horseshoes. We ship anywhere. 
Keddie’s, 1-800-390-6924 or keddies.com

PIGS VARIETY ETC. Butcher and Weaners, 
range fed, no hormones. 306-342-4662, 
Glaslyn, SK.

OUTSIDE BUTCHER PIGS for sale. Dress 
out 200+ lbs. Can butcher. Phone 
306-369-7449, Bruno, SK.

ELK WANTED! If you have elk to supply 
to market let AWAPCO be your first 
choice. $11.50/kg. Call our office at  
780-980-7589, info@wapitiriver.com

FROSTFREE NOSEPUMPS: Fully sus-
tainable livestock watering. No power re-
quired to heat or pump. Prevents contami-
nation. Grants available. 1-866-843-6744.  
www.frostfreenosepumps.com

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr. 
Example: 300 bu./hr. unit costs $1/hr. to 
run. Rolls peas and all grains. We regroove 
and repair all makes of mills. Call Apollo 
Machine 306-242-9884, 1-877-255-0187.   
www.apollomachineandproducts.com

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan-
els, sucker rod fence posts. Custom or-
ders. Call Shane 306-493-2300, Delisle, 
SK. www.steelviewmfg.com

CATTLE SHELTER PACKAGES or built on 
site. For early booking call 
1-800-667-4990 or visit our website: 
www.warmanhomecentre.com

NH 357 MIX MILL, always shedded, excel-
lent working condition. Willmott Ranch, 
Pense, SK. Call 306-345-2046.

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle 
handling and feeding equipment including 
squeeze chutes, adj. width alleys, crowd-
ing tubs, calf tip tables, maternity pens, 
gates and panels, bale feeders, Bison 
equipment, Texas gates, steel water 
troughs, rodeo equipment and garbage in-
cinerators. Distributors for El-Toro electric 
branders and twine cutters. Our squeeze 
chutes and headgates are now avail. with a 
neck extender. Ph 306-796-4508, email: 
ple@sasktel.net  Web: www.paysen.com

FREESTANDING PANELS: 30’ windbreak 
panels; 6-bar 24’ and 30’ panels; 10’, 20’ 
and 30’ feed troughs; Bale shredder bunks; 
Silage bunks; Feeder panels; HD bale feed-
ers; All metal 16’ and 24’ calf shelters. Will 
custom build. 306-424-2094, Kendal, SK.

NEW 8’ TRUCK cap, white in colour; 
Wheelchair new; Scooter; Treadmill, like 
new.  306-233-5241, Wakaw, SK.

WANT THE ORGANIC ADVANTAGE? 
Contact an organic Agrologist at Pro-Cert 
for information on organic farming: pros-
pects, transition, barriers, benefits, certifi-
cation and marketing. Call 306-382-1299, 
Saskatoon, SK. or info@pro-cert.org

WANTED: ORGANIC LENTILS, peas and 
chickpeas. Stonehenge Organics, Assini-
boia, SK., 306-640-8600, 306-640-8437.

CERTIFIED Organic Red Prosco Cerise 
millet seed. Wanted: Organic Producers 
under contract. Reynald 204-878-4839 or 
204-794-8550, reynald@milletking.com 
St. Claude, MB.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

BORDER COLLIE PUPS from working par-
ents, ready to go Dec 6th, vet check & 1st 
shots, $500. 587-219-0562, Consort, AB.
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For ALL Your 
Water Pump

Needs
1-844-FLASH-44

Toll Free: 1-844-352-7444   |   www.FlashFireSafety.com

High Pressure Pumps
And More!

we move water ®

REGISTERED BORDER COLLIE pups from 
working parents. Call Richard Smith 
780-846-2643, Kitscoty, AB.

LARGE PUREBRED ALASKAN mala-
mute/cross pups. Born Oct 10, these 
well marked pups, possess strong stamina, 
and loyalty, reasonably priced at $400. Call 
306-947-2190, Hepburn, SK.

RETIRING/SNOWBIRD? Call local realtor 
Bob Granholm to help you find your new 
home in the south Okanagan of BC. Mild 
winters and only true desert area of Cana-
da! 250-983-3372, rbgtroper@gmail.com 
RE/MAX Wine Capital Realty, Oliver.

2 ACRES COMMERCIAL property w/20'x70'
trailer: Trailer is 1/2 office space, 1/2 resi-
dent space. Includes 20'x20' work shed &
twenty 20 amp plug-ins on rack w/yard
lights, $500,000. Will sell trailer separate.
All structures only 5 yrs. old. Phone
780-691-9552, 867-536-7718, Fort Nelson,
BC. E-mail: pnesunset@yahoo.ca

LOG AND TIMBER HOMES, Saskatoon, 
SK. Visit www.backcountryloghomes.ca  or 
call 306-222-6558.

SASKATOON, SK. 133 113th Street W, 
$364,900 MLS®. 1335 sq. ft. bungalow w/ 
double att. garage and a separate 26’x24’ 
heated workshop/studio. Call Mark 
306-292-8863, Derrick Stretch Realty Inc.

WWW.MEDALLION-HOMES.CA modular 
homes/lake houses/RTM’s. Visit our sales 
lot, or check online for stock, homes and 
all other plans. Factory direct orders built 
to your specs! Trade-ins welcome, buy and 
sell used homes. Hwy 2 South, Prince Al-
bert, SK. Call 306-764-2121 or toll free 
1-800-249-3969.

HOME HARDWARE RTM Homes and Cot-
tages. Phone 1-800-663-3350 or go on-
line for floor plans and specs at: 
www.northbattlefordhomehardware.com

J&H HOMES: Western Canada’s most 
trusted RTM Home Builder since 1969. 
View at www.jhhomes.com  306-652-5322

J&H HOMES: Save $10,000-$17,000 off  
RTM showhomes. Trusted builders since 
1969. www.jhhomes.com 306-652-5322

RTMS AND SITE built homes. Call 
1-866-933-9595, or go online for pictures 
and pricing at: www.warmanhomes.ca

VEGAS TIMESHARE: INT’L exchanges, 2 
bedroom, 2 bath, full kitchen, laundry, 
fireplace, pools, selling due to health.  
306-453-2958, Carlyle, SK.

WINTER GETAWAY IN Arizona for Sale, Park
Model & Lot in 55+ gated community.
Access to pools, golf course, all recreation-
al, craft & hobby facilities. 520-868-4134,
winterfun@juno.com

2002 CAVCO MANUFACTURED Home.
Tuscany MH Park, Yuma, AZ., 1066 sq. ft., 2
bed, 2 bath, new AC and heat unit (Nov.
2016). Unique park w/only mobile homes.
All offers considered. Call 306-325-4450.

COUNTY OF VERMILION RIVER for sale 
by tender with bids closing Dec. 5, 2017. 
130.70 titled acres. Current use is pasture. 
Revenue from one natural gas surface 
lease of $2700. Vern McClelland, RE/MAX 
of Lloydminster, 780-808-2700. Details at: 
www.forbeslandtender.ca

1/4 SECTION NORTH of Halkirk, AB. Crop-
land, grass and trees. Natural watercourse.  
9 miles from Big Knife Prov. Park. In WMU 
204 - one of the most desired big game 
hunting areas in AB. Phone 403-633-2421. 

LAND FOR RENT: 132 ac., NW 1/4 5-35-4 
W3, RM of Corman Park No.344. 10 miles 
from Saskatoon. Call/text 403-462-0570.

RM MAPLE CREEK #111. For sale N 1/2 
35-11-26-W3. 320 cult. acres, 60x100’ 
steel quonset on 2’ cement fdn, power, 
water for up to 100 head of cattle, 1 mile 
of Hwy #1 frontage.  Call 403-866-2214.

RM OF FOAM LAKE #276 for sale 
SE-35-28-12-W2 160 acres (approx. 102 
cultivated). Call 780-724-3735 for info.

BY TENDER: The Sale of Lands by BKS 
Trucking Ltd., Shaun & Katie Bassett, 
Remerge Rehabilitation Inc., and Der-
ek Kurpjuweit. The owners of farmlands 
will accept offers to purchase, as a block, 
the following deeded lands briefly de-
scribed as SW 13-7-6 W3, SE 14-8-6 W3, 
NE 14-8-6 W3, SW 35-7-6 W3, NW 35-7-6 
W3, NW 20-8-6 W3, NE 20-8-6 W3, NW 
14-8-6 W3, SW 14-8-6 W3, NW 7-7-5 W3, 
SW 7-7-5 W3, SE 19-7-5 W3, SW 19-7-5 
W3, SE 12-7-6 W3, SW 12-7-6 W3, NW 
13-7-6 W3, NW 26-7-6 W3, NE 31-7-5 W3, 
SE 31-7-5 W3, NW 29-7-5 W3, NW 13-8-6 
W3, NE 11-8-6 W3 and SE 11-8-6 W3 as 
well as certain bins all of which are located 
in the RM of Wood River No. 074 and 
detailed in the Tender Package. The Owner 
reserves the right to reject any or all Tend-
ers, and to waive formalities as the inter-
est of the Owner may require without stat-
ing reasons. The highest or any Tender 
may not necessarily be accepted. The 
Owner shall not be liable for any costs, ex-
penses, loss or damage incurred, sustained 
or suffered by any bidder prior, or subse-
quent to, or by any reason of the accep-
tance or the non-acceptance by the Owner 
of any Tender. The bidders whose Tenders 
have not been accepted by the Owner will 
be notified within a reasonable time after 
Tender opening. The successful bidder 
shall pay a non-refundable deposit of 5% 
of the Tender price to Stringam LLP in 
trust by way of bank draft or solicitor’s 
trust cheque with the tender submission. 
The closing date shall be January 2, 
2018, the balance of the tender price shall 
be due and payable on said closing date. 
The taxes shall be adjusted at the closing 
date. The Owners shall retain all surface 
lease rentals up to and including the clos-
ing date without adjustment and any sub-
sequent payments will be provided to the 
Purchaser. Tenders shall be marked “BKS 
Trucking Tender” and delivered on or be-
fore 12:00 noon MDT on December 1, 
2017 to: Stringam LLP, 35 7th Street 
SE, Medicine Hat, AB., T1A 1J2, At-
tention: Kipling B. Wiese. P: 
403-488-8200. F: 403-488-8215. 
Email: kbwiese@stringam.ca and/or 
colleen@stringam.ca Only tenders for 
the entire block of parcels for the above 
lands will be accepted. Separate tenders 
will be considered for the blocks of bins 
specified above. In the event that a suc-
cessful tender is accepted on all parcels. 
Tenders which are submitted to Stringam 
LLP may be opened by the owners and ac-
cepted by the owners prior to December 
1, 2017 at the Owners’ option. The suc-
cessful bidder will be notified as such time 
as stated below. If the owner shall not 
open or accept tenders prior to December 
1, 2017, the owners will  notify the suc-
cessful bidder by email, phone, or fax 
when the tender has been accepted.

FOR RENT: 4 Quarters in the RM of Blucher 
Phone 306-374-0339. Cash offers only.

RM OF BLUCHER 343: 2 quarters. 
SW-29-35-01-W3M,  NW-29-35-01-W3M, 
310 acres cult. 3 hopper bins totaling 
17,000 bus.  Call Bob 306-717-1987.

TOM@SASKFARMLAND.COM Kenaston, 
958 acres. Individual 1/4’s available. Ten-
ant available. $930,000 MLS. Coldwell 
Banker Signature. Tom 306-260-7838.

TOM@SASKFARMLAND.COM  Meadow 
Lake hunting land. Pines, heavy big game, 
trails. 160 acres. $84,500 MLS. Coldwell 
Banker Signature. Tom 306-260-7838.

TOM@SASKFARMLAND.COM Interest-
ed in the value of your farmland and con-
sidering selling? Up to date market evalua-
tions done at your farm. Coldwell Banker 
Signature. Tom Neufeld 306-260-7838.

BY TENDER: RM of Three Lakes, No. 400. 
NE 14-42-22-W2, SE 14-42-22-W2. 316 
acres, approx. 230 cultivated acres. Owner 
reserves the right to reject highest or any 
tenders. Deadline is November 30, 2017. 
Send tenders to: Leo Briens, 33 Hunting-
ton Place, Saskatoon SK, S7H 4L7. For in-
quiries, call 306-373-4371.

MACK AUCTION CO. presents a land 
and oil revenue auction for the Estate 
of Elizabeth Debusschere. Thursday 
Dec. 7, 2017 at the Stoughton Legion 
Hall, Stoughton, SK, 7:00 PM. Up for 
auction are 5 quarters of farm land and 
pasture in the heart of the oil patch near 
Stoughton, SK. 1) NE 26-08-08 W2, RM of 
Tecumseh No.65: 160 titled ac., approx. 
110 cult. ac., FVA 77715, 2017 taxes 
$331.45, 2017 crop canola, 2 Westeel 
1650 bu. bins on wood floors, surface 
lease revenue $23,250; 2) SE 26-08-08 
W2, RM of Tecumseh No.65: 157 titled ac., 
approx. 120 cult. ac., FVA 77385, 2017 
taxes $330.05, dugout, surface lease reve-
nue $6750; 3) NW 06-09-06 W2, RM of 
Brock No.64: 160 titled ac., FVA 30420, 
2017 taxes $171.26, pasture, partially 
fenced, surface lease revenue $6800; 4) 
NE 06-09-06 W2, RM of Brock No.64: 160 
titled ac., FVA 54450, 2017 taxes $306.55, 
pasture, partially fenced; 5) SW 06-09-06 
W2, RM of Brock No.64: 160 titled ac., FVA 
34200, 2017 taxes $192.55, pasture, par-
tially fenced, surface lease revenue $6400. 
10% non-refundable down on sale day, 
balance due in 30 days. For sale bill & pics 
visit www.mackauctioncompany.com  
Join us on Facebook and Twitter. 
306-421-2928 or 306-487-7815. Mack 
Auction Company, PL#311962.

RM CANWOOD #494, 3 quarters: Grain, 
pasture and hay, 265 acres cult. On school 
bus route. UG power and phone on 2  good 
yard sites, 2013 assessment $203,700.  
306-747-2775 after 6 PM, Shellbrook, SK.

GRAIN LAND TO RENT, 35 mile radius of 
Rouleau, SK. Call  306-776-2600 or email:  
kraussacres@sasktel.net

LAND FOR SALE by Tender: RM of Hoodoo,
NE 14-43-26-W2. Approx. 150 cult. acres.
Approx. 6 miles NE of Wakaw. Title clear,
taxes paid 2017, currently rented. Highest
or any tender not necessarily accepted.
Send tenders to: PO Box 302, Wakaw, SK.
S0K 4P0. markowskym@gmail.com

RM OF LIVINGSTON: Pelly, SK., 6 miles N.
SW and SE 26-34-32-W1. 320 acres, 265
cultivated, $399,000. Phone 778-848-2535.

115 CULTIVATED ACRES and remainder in
hay and pasture near City of Humboldt in
RM of Humboldt No. 370. SW 12-38-23 W2.
Highest or any offer not necessarily accept-
ed. Mail bids by November 30, 2017 to Box
686, Humboldt, SK. S0K 2A0.

LAND FOR SALE by tender. Approx. 480
acres, RM of Willner #253. N1/2 11-25-3-
W3, SW 11-25-3-W3. Grass and pasture-
land with dugout and some fencing.
Tenders accepted until December 15, 2017.
Highest or any tender not necessarily
accepted. Submit written tenders to: Box
134, Loreburn, SK. S0H 2S0

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at: 
www.maverickconstruction.ca

LOOKING FOR CROP/HAY/PASTURE in
Central Alberta. Paying above average
rates. Call 403-742-9469.

LOOKING FOR CROPLAND to rent
between Olds and Calgary. Prefer west of
Hwy. 56. Call 403-994-0085, Didsbury, AB.

RM OF SPIRITWOOD No. 496- 36.8 acres 
featuring a 2 storey house, 3 bdrms, 2 
baths, 2100 sq. ft. and attached double 
garage! All major appliances including a 
fireplace are natural gas and included! 32 
x48 heated shop w/cement floor, 40x60 
steel quonset w/dirt floor, 2 water wells 
plus 3 water bowls. MLS® 610213. Lloyd 
is in need of good grain land/livestock op-
erations with early spring or earlier pos-
session! Call Lloyd Ledinski, RE/MAX of 
the Battlefords, North Battleford, SK., 
306-446-8800 or 306-441-0512.

DWEIN TASK REALTY INC. Saska-
toon/Conquest: Mint 1560 sq. ft. bunga-
low on 10 acres. Absolutely all the bells 
and whistles! 40x60’ straight wall shed, 
c/w 16’ wall. Mature yard. MLS SK. 709771 
$599,900; Saskatoon/Asquith: Nicely up-
dated 1504 sq. ft. bungalow on 80 acres, 
40x60’ dream shop and 32x100’ storage 
building. MLS SK 707238. $549,900. Call 
Dwein 306-221-1035.

29 ACRES FOR SALE: South of Craik, SK. 
Well treed yard w/1200 sq. ft. 3 bdrm. 
bungalow, 45’ carport, 1.5 baths, sand 
point well, high efficiency wood burning 
fire place, new metal roof & vinyl siding. 
New septic system. 32x40 heated shop 
w/new metal roof. Steel quonset 35x50. 
Garage 25x50 w/cement floor & new met-
al roof, $350,000 OBO. Call 306-734-2932.

2014 POLARIS RANGER Model 570 EPS, 
side-by-side, half windshield, canopy, 
powersteering, approx. 600 miles, like new 
cond. 306-625-7277, Stewart Valley, SK.

4 WHEEL BOMBARDIER Rotex, 250 hrs, 
like new, $4000; Wanted: 14’ bumper hitch 
dump trailer. 306-304-1959, Goodsoil, SK.

2018 THOR ARIA 3901, 39’ diesel pusher, 
quad slides, Allison trans., # JCJP4904, 
$289,000. Call 1-866-346-3148 or shop 
online 24/7 at: allandale.com

2012 FORD EXPLORER LTD. Brown. Extras:
Blue OX hitch & wiring for towing, 90,000
kms., $23,000 OBO. 306-272-7333, Foam
Lake, SK.

LOOKING FOR ALL JD Snowmobiles
Models. Years range from 74-84 machines.
Looking for NOS parts for JD snowmobiles.
Text or email only. 780-617-1400, Manning,
AB. silver2@outlook.com

APARTMENTS FOR RENT, Langham, SK.  
Quiet, well maintained, close to schools. 1 
and 2 bedrooms starting at $650. Contact 
Blaise at 306-349-9351.

REGINA 1400 sq.ft. bungalow, 2 bdrm, 3 
bath, garage, all utilities, snow removal 
incl. Dec 29/17 - Mar 6/17. 306-585-6382

TIMESHARE FOR SALE: Christie Lodge in 
Vail, Colorado. Floating week, 1 bdrm., 
Queen, fireplace, kitchenette, maintenance 
fees $458/yearly. Never had the chance to 
use, but must sell for health reasons - can 
no longer leave Canada. Make offer and I 
will consider. Call 403-242-9234.

AAC SYNERGY, Cert. top quality seed. 
Very high yielder, gaining acceptance with 
maltsters. Contracts available. Inquiries 
welcome. Gregoire Seed Farms Ltd, North 
Battleford, SK., cell 306-441-7851 or 
306-445-5516. gregfarms@sasktel.net
CDC COPELAND, Fdn., Reg., Cert. top 
quality seed. Widely accepted malt variety. 
Inquiries welcome. Volume discounts. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell  306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net
CERTIFIED #1: CDC Copeland, AAC Syn-
ergy, CDC Maverick, CDC Austenson, AC 
Ranger. Ardell Seeds Ltd., 306-668-4415, 
Vanscoy, SK.
TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds, 
306-287-3977, Watson, SK.

CERT.  FDN, REG. Precision; CDC Alloy;  
AAC Spitfire; Transcend, all exc. germ.,  
0% fusarium. Fraser Farms 306-741-0475, 
Pambrun, SK. foc@sasktel.net
CERTIFIED TRANSCEND. Proven variety.    
Printz Family Seeds, Gravelbourg, SK., 
306-648-3511, 306-380-7769.
CERT. CDC PRECISION & AAC SPITFIRE   
Exceptional yield potential and 
standability. Printz Family Seeds, Gravel-
bourg, SK., 306-648-3511, 306-380-7769.
CERTIFIED CDC ALLOY. Good disease 
package. Printz Family Seeds, Gravelbourg 
SK., 306-648-3511, 306-380-7769.

REGISTERED/CERTIFIED #1: Summit 
Leggett, CDC Haymaker (Forage). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.
EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf-
fian, CDC Orrin. Frederick Seeds, 
306-287-3977, Watson, SK.

SELECT CDC GO seed, hand picked from 
breeder seed. Contact: mastinseed.com   
Call or text 403-994-2609, Olds, AB.
AAC ELIE, CWRS, CERT. top quality seed, 
sister wheat to AAC Brandon. Very high 
yielder with high protein. Positive reviews 
from growers. All inquires welcome. Vol-
ume discounts. Gregoire Seed Farms Ltd, 
North Battleford, SK., cell 306-441-7851, 
306-445-5516. gregfarms@sasktel.net
SY ROWYN CPSR, Cert. top quality seed, 
high yielder with vg protein. All inquires 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851 or 306-445-5516. Email 
gregfarms@sasktel.net
AAC BRANDON CWRS, Cert. top quality 
seed, very high yielder and protein. Highly 
recommended by growers. All inquiries 
welcome. Volume discounts. Gregoire 
Seed Farms Ltd., North Battleford, SK., cell 
306-441-7851, 306-445-5516 or email: 
gregfarms@sasktel.net
REGISTERED/CERTIFIED #1: CDC Land-
mark, AAC Brandon, AAC Jatharia, Cardale, 
CDC Utmost. Ardell Seeds, 306-668-4415, 
Vanscoy, SK.
EXCELLENT QUALITY CERTIFIED #1  
CDC Landmark VB, AAC Viewfield, AAC 
Brandon, AAC Cameron VB, AAC Elie, Car-
dale and AC Andrew. Frederick Seeds, 
306-287-3977, Watson, SK.
CERTIFIED AAC BRANDON, AAC Jatharia. 
Call Grant, 306-746-7336, 306-524-4339, 
306-746-8070, Semans, SK.

TOP QUALITY CERTIFIED alfalfa and grass 
seed. Call Gary or Janice Waterhouse 
306-874-5684, Naicam, SK.

CDC GLAS, Reg., Cert., top quality seed. 
High yield, exc. standability, easy to har-
vest. Great reviews from customers.   In-
quiries welcome. Gregoire Seed Farms 
Ltd., North Battleford, SK., 306-441-7851 
or 306-445-5516. gregfarms@sasktel.net

CERT. CDC IMPULSE, CDC Proclaim, CDC 
Maxim, CDC Redmoon, CDC Greenstar. 
98% germ, 0% disease. Fraser Farms, Pam-
brun, SK. 306-741-0475. foc@sasktel.net

CERTIFIED CDC MARBLE, dark speckled; 
Certified CDC 4371-4, red. Call Grant, Se-
mans, SK. 306-746-7336, 306-524-4339, 
306-746-8070.

GREEN PEAS, yellow pea prices down, try 
new green pea varieties! CDC Limerick, 
CDC Greenwater & CDC Spruce. Select, 
Fdn., Reg. and Cert. Ask about CDC Forest. 
Gregoire Seed Farms Ltd, North Battleford, 
SK., cell 306-441-7851 or 306-445-5516. 
gregfarms@sasktel.net

CERT. CDC INCA; CDC Greenwater, exc. 
germ. and disease. Fraser Farms, Pam-
brun, SK,  306-741-0475.  foc@sasktel.net

REGISTERED/CERTIFIED #1: AAC Ardill, 
CDC Inca, CDC Spectrum, CDC Limerick 
(green), CDC Proclaim Lentil (red). Ardell 
Seeds Ltd., 306-668-4415, Vanscoy, SK.

CERTIFIED CDC INCA, CDC Greenwater, 
CDC Mosaic. Call Grant, 306-746-7336, 
306-524-4339, 306-746-8070, Semans, SK

Looking for off grade mustard, lentils or 
chickpeas. Custom color sorting of all 
types of crops. Ackerman Ag Services, 
306-631-9577, Chamberlain, SK.

GRAIN UPGRADING, HAVING issues with
protein or vomitoxin in wheat or barley?
We can help. Our specialized single kernel
sorting can improve your bottom line. Much
more precise than any other method. Call
us today to book your spot. Bruno, SK.,
306-369-2338, jhbasset@sasktel.net,
petersongrainprocessors.ca

TOP QUALITY ALFALFA, variety of grasses 
and custom blends, farmer to farmer. Gary 
Waterhouse 306-874-5684, Naicam, SK.

CERISE RED PROSO COMMON MILLET. 
Book early to avoid disappointment. 92%+ 
germ., 0% Fus. makes great cattle feed, 
swath grazed, silage, dry and silage bales, 
drought tolerant, very high in protein and 
energy. Delivered in 50 lb. bags at nearest 
points in SK. and AB. Call Reynald at Millet 
King Seed of Canada Inc., St. Claude, MB, 
204-878-4839 or 204-794-8550 (cell), all 
calls returned. Over 2000 satisfied produc-
ers and our 15th year in business.  
www.milletkingseeds.com  or  email: 
reynald@milletking.com

LARGE KABULI CHICKPEA seed, 94% 
germ. 0% disease. Fraser Farms, Pambrun, 
SK., 306-741-0475. foc@sasktel.net

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.  
Cash on delivery or pickup. 306-228-7306 
or 306-228-7325, no texts. Unity, SK.

WHY NOT KEEP MARKETING SIMPLE? 
You are selling feed grains. We are 
buying feed grains. Also buying chick-
peas, lentils and golden flax. Fast pay-
ment, with prompt pickup, true price dis-
covery. Call Jim Beusekom, Allen Pirness, 
David Lea,  Vera Buziak or Matt Beusekom 
at Market Place Commodities Ltd., Leth-
bridge, AB. Phone 1-866-512-1711. Email 
info@marketplacecommodities.com or

VAN RAAY PASKAL Farms in Iron Springs 
area is looking for Feed Barley. Put more 
$$$ in your pocket and sell direct to us 
with no brokerage fee.  Call 403-330-9147.

We know that farming is enough of a 
gamble so if you want to sell it fast place 
your ad in the Alberta Farmer Express 
classifieds. It’s a Sure Thing. Call our toll-
free number today. We have friendly staff 
ready to help. 1-800-667-7770. 

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon, 
SK., 306-230-8101, 306-716-2297.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase 
barley. For pricing and delivery dates, call  
Kristen 306-624-2381, Bethune, SK.

WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone 
Gary 306-823-4493, Neilburg, SK.

4000 BU. of Oats; 10,000 bu. of Rye & 50 
bales of pea straw. 306-283-4747, 
306-220-0429, Langham, SK.

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain 
and grain by-products. Contact Bill Hajt or  
Christopher Lent at 306-862-2723. 
clent@lpctrade.com  bhajt@lpctrade.com

 TOP PRICES 
 PAID FOR
 FEED BARLEY, 
 W HEAT, OATS,
 RYE, TRITICALE,
 PEAS, LENTILS, 

 HEATED OIL SEEDS, 
 SOYBEANS

 Priced at your bin.

 PEARM AN 
 GRAIN LTD.
 306-374-1968

ROUND ALFALFA/ALFALFA GRASS solid 
core greenfeed 5x6 JD hay bales for sale. 
Call 306-237-4582, Perdue, SK.

ALFALFA/GRASS MIXES, 6’ rounds, JD 
hard core baler, twine. Located at Lloyd-
minster. 780-875-7051, leave message.

HAY FOR SALE: Various grades, tests 
available. Call 403-633-8835. Tilley, AB.

GOOD QUALITY ALFALFA 2nd cut 3x4 
square bales, approx. 1450 lbs. Tests avail. 
$155/ton. 403-793-1508, Tilley, AB.

DAIRY QUALITY SHEDDED HAY for 
sale. Tests available. Call 403-633-8835. 
Tilley, AB.

LARGE ROUND HAY bales, mixtures of 
timothy, alfalfa, and brome. $65/bale. Call 
780-981-2119, 780-841-3868. High Level.

130 GRASS ROUND and 650 alfalfa/grass 
mix round bales, 1200 lbs., $42 per bale. 
Call 780-878-3750,  Hay Lakes, AB.

500 MIXED ALFALFA grass big round 
bales, no rain. Boyle, AB. area. Call 
780-525-2482 or 780-519-7544.

GREEN FEED BALES: Last years crop, 
baled in spring (variance of 20-60% Oats). 
Good for tub grinding, asking $30/bale. 
Call Stewart 306-845-3305 or 
306-845-7507, Turtleford, SK.

ROUND BALE PICKING and hauling, small 
or large loads. Travel anywhere. Also hay 
for sale. 306-291-9658, Vanscoy, SK.

REASONABLY PRICED HAY in big 
squares. Variety of grades available, in-
cluding greenfeed from newly established 
alfalfa stands and horse hay; 65 bales of 
2015 crop at 10.2% protein. Can arrange 
for trucking. 306-320-1041, Leroy, SK.

LARGE ROUND Oat straw bales net 
wrapped, $40; Large grass & weed bales 
for sheep or buffalo, $40. 306-283-4747, 
306-220-0429, Langham, SK.

LONG LAKE TRUCKING, two units, custom 
hay hauling.  306-567-7100, Imperial, SK.

GOOD QUALITY ALFALFA/GRASS mix, 
round bales, netwrapped, no rain, approx. 
1700 lbs.  306-482-7492, Carnduff, SK.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Alberta Farmer 
Express classifed section. 1-800-667-7770.

ALFALFA HAY: 275 - 1st cut alfalfa lg rd,
$80/bale. 100 - 2nd cut alfalfa (200 RFV) lg
rd, $125/bale. Baled w/Vermeer 605N, no
rain, net wrap, analysis avail. Call
403-510-6965 Parkman, SK. area.

WE BUY DAMAGED GRAIN

1-877-641-2798

BOW VALLEY TRADING LTD.

Wheat,
Barley, Oats,  
Peas, etc.
Green or Heated  
Canola/Flax

“ON FARM PICK UP” 
1-877-250-5252

BUYING:
HEATED CANOLA 

& FLAX
• Competitive Prices
• Prompt Movement
• Spring Thrashed

BUYING SPRING THRASHED CANOLA 
and grain  “On Farm Pickup” Westcan Feed 
& Grain, 1-877-250-5252.

FEED GRAIN WANTED! Also buying light, 
tough or offgrade grains. “On Farm Pickup” 
Westcan Feed & Grain, 1-877-250-5252.

BUYING HEATED/DAMAGED PEAS, 
FLAX & GRAIN “On Farm Pickup”. Westcan 
Feed & Grain, 1-877-250-5252.

Farming is enough of a gamble, advertise in 
the Alberta Farmer Express classified section. 
It’s a sure thing. 1-800-667-7770.

Network SEARCH

Remember that story you wanted to 
read again from a few months back?

Search news. Read stories. Find insight.

canada’s ag-only listings giant

PRINT |  MOBILE |  ONLINE



49ALBERTAFARMEXPRESS.CA  •  NOVEMBER 20, 2017

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water 
and liquid fertilizer; Fuel tanks, single and 
double wall; Truck and storage, gas or dsl. 
Wilke Sales, 306-586-5711, Regina, SK.

(2) NEW 25,000L Westeel fuel tanks, 3/4"
high flow pump/meter, Arctic hose, LED
light ladder system, $35,000. Contact Carl,
306-421-4562, Oxbow, SK.

(2) NEW 25,000L Westeel fuel tanks, 3/4"
high flow pump/meter, Arctic hose, LED
light ladder system, $35,000. Contact Carl,
306-421-4562, Oxbow, SK.

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian 
company. We carry aeration socks and 
grain bags. Also electric chute openers for 
grain trailer hoppers.  1-866-663-0000.

TIRES TIRES TIRES Radial, Bias, New, 
Used. 20.8x42, 18.4x42, 20.8x38, 18.4x38, 
20.8R34, 18.4x34, 900/60R32, 
800/65R32, 24.5x32, 18.4x30, 23.1x30, 
16.9x28, 28Lx26, 18.4x26, 19.5Lx24, and 
more! Semis, skid steers. Best price and 
value guaranteed!  Semis, skidsteers. Best 
price and value guaranteed! 
1-800-667-4515, www.combineworld.com

MR. TIRE CORP. For all your tire needs,   
call Mylo at 306-921-6555 or Jeremy at 
306-921-0068. Serving all Saskatchewan.

20.8x42 CLAMP-ON DUALS with rods and 
spacers, for triples, taken off 9370 Case 
tractor, $8000. Call A.E. Chicoine Farm 
Equipment, 306-449-2255, Storthoaks, SK.

LARGE LATHE, asking $1500. 
306-722-7770, Osage, SK.

CHECK OUT OUR parts specials at 
www.Maximinc.Com/parts or call Maxim 
Truck & Trailer, 1-888-986-2946.

BRAZIL AG TOUR Jan. 27th - Feb. 9th.  
Amazon, Mato Grosso, Iguacu, Farm 
Show. Chile- Feb. 17 - 26.  Santiago, Elqui 
Valley, Wineries and farms. Costs may be 
tax deductible.  www.rwthomastours.com  
Phone: 1-833-AGTOURS (833-248-6877).  

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili-
tation, witching. PVC/SS construction, ex-
pert workmanship and fair pricing. 50% 
government grant now available. Indian 
Head, SK., 306-541-7210 or 306-695-2061

35 TON WINCH, 2 speed reversible gear-
box, 75’ of new cable still on the roll, $750. 
Call 306-722-7770, Osage, SK.

U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week 
upgrading programs for Class 1A, 3A and 
air brakes. One on one driving instructions.  
306-786-6600, Yorkton, SK.

MATURE LADY SEEKING employment as a 
live-in housekeeper. Farm or ranch setting 
preferred. Phone 403-878-4983.

FARM BOSS WANTED at Stump Lake 
Ranch, Stump Lake, BC. Duties include: 
Seeding/Fertilizing/Irrigation/Harvesting 
crops for cattle & horse feed; Responsible 
for care & maintenance of all farm machin-
ery & implements; Winter feeding of live-
stock; Passion for farming, equipment & 
ranch life a must; Compensation commen-
surates with skills and experience; Other 
farm duties as may be required. Submit 
CV/resume to: info@stumplake.com 
Suitable candidates will be contacted.

PERMANENT FULL-TIME POSITION 
available on small feedlot grain farm at 
Crossfield, AB. Experience with livestock 
and equipment required. Clean Class 3 
driver’s licence or willingness to obtain a 
must. Varied work that’s never boring. 
Housing available if needed. Good wages 
for experienced person. Contact Dan, 
403-369-2296, westridgefarm@gmail.com

HELP WANTED on grain & cattle operation. 
Must have valid drivers license and experi-
ence with cattle and machinery. 
780-582-2254, Forestburg, AB.

BEEF CATTLE OPERATION in Central SK 
requires full-time year round help. Please 
send resume to blacklock@sasktel.net or 
306-492-4833.

ALTHOUSE HONEY FARMS INC. 1/2 
mile south Porcupine Plain, SK., 500 McAl-
lister Avenue. 7 positions required for 
2018 season, May to October. Wages 
$13-$18/hr. depending upon experience. 
Job duties: assisting in spring hive inspec-
tion, unwrapping, and splitting, supering, 
building supers and honey frames, honey 
removal and extracting, fall feeding, apply-
ing mite control and wrapping hives for 
winter. No education required. WCB cover-
age. Phone Ron Althouse 306-278-7345,  
Email: althousehoney@sasktel.net

FARM LABOURER WANTED near Goodeve, 
SK. Call 306-795-2710 or 306-795-5210.

Looking for a hand around the farm? Place 
a help wanted ad in the classifieds. Call 
1-800-667-7770.

Round up the cash! Advertise your un-
wanted equipment in the Alberta Farmer 
Express classifieds.

FULL-TIME FARM LABOURER HELP. 
Applicants should have previous farm ex-
perience and mechanical ability. Duties in-
clude operation of machinery, including 
tractors and other farm equipment, as well 
as general farm laborer duties. $25/hour 
depending on experience. Must be able to 
cross US border. Location: Pierson, MB.  
Feland Bros. Farms, Greg Feland and Wade 
Feland, Box 284, Pierson, MB. R0M 1S0. 
701-756-6954.

RANCH HAND: 50,000 acre ranch seeking
full-time ranch hand. General duties
include: Riding, fencing, haying, machinery
maintenance and animal husbandry. Locat-
ed SE of Medicine Hat, AB. Accommoda-
tions provided. Competitive wages. Email
resume to: mbarranch@gmail.com

CLAYTON AIR SERVICE LTD is seeking 2 
Professional Turbine Helicopter Ag Pilots 
for the 2018 spray season flying a Jet 
Ranger, from June 1st - September 27th, 
completing aerial application on fields 
across Sask & occasionally other provinc-
es. Requirements: Must be committed to 
entire season or make prior arrangements; 
Commercial helicopter licence; Provincial 
pesticide licence; Current aviation medi-
cal; Endorsement on Jet Ranger consid-
ered an asset and turbine experience pre-
ferred. Turbine experienced pilots will be 
given preference based on hours of experi-
ence, (500 hrs. Ag spraying required). If 
no suitable candidate is found training, 
mentorship and/or apprentice program 
will be considered for the right individual. 
Strong ability to adapt to changing situa-
tions and maintain a positive attitude with 
customers, co-workers, and supervisors. 
Strong communication and problem solv-
ing abilities, with quality service delivery 
as the utmost priority. Proficiency in Eng-
lish reading and writing. Capable of oper-
ating Satlock guidance systems or equiva-
lent. Must be insurable. Accommodations 
and vehicle provided during employment. 
Wage $60/hr. 40 hrs./week. Bonuses 
based on performance. Workers compen-
sation provided. Contact Clayton Rempel, 
Clayton Air Service Ltd., Box 87, Leask, SK. 
S0J 1M0. Phone 306-497-7401, Fax 
306-466-9994. Please e-mail resume to: 
applyclaytonairsk@gmail.com

CONTRACTOR INTERNET INSTALLER. Look-
ing for a Contractor in various locations
across NE Alberta. Must have or be willing
to obtain: Limited Company, Commercial
insurance policy; WCB account; Clean Crim-
inal Record; Vehicle suited to perform field
work (truck or van); Tools to perform instal-
lation. Working Conditions: Primarily
outside in weather, also some indoor work,
climbing ladders, working on roofs and
towers (40'). Responsibilities and required
attributes for this position: Mounting equip-
ment on roofs and running cable, self-
directed organization, familiarity with tools,
computer knowledge. 1-866-390-3928,
www.mcsnet.ca

CLAYTON AIR SERVICE LTD. is seeking 4 
Professional Turbine Ag Pilots for the 2018 
spraying season, using Air Tractor 502B’s. 
Requirements: All 5 positions from May 16 
through to Sept. 11, completing aerial ap-
plication on Sask fields & occasionally oth-
er provinces. Requirements: Must be com-
mitted to entire season or make prior 
arrangements. Provincial pesticide licenses 
required. Current aviation medical. 1000+ 
hrs. aerial application experience pre-
ferred. Training, mentorship and/or ap-
prentice program will be considered for 
the right individual. Strong ability to adapt 
to changing situations and maintain a 
positive attitude with customers, co-work-
ers, and supervisors. Strong communica-
tion and problem solving abilities, with 
quality service delivery as the utmost pri-
ority. Proficiency in English reading and 
writing. Capable of operating Satlock guid-
ance systems or equivalent. Must be in-
surable. Accommodations and vehicle pro-
vided during employment. Wage $60/hr. 
40 hrs./week. Bonuses based on perfor-
mance. Workers compensation provided. 
Contact Clayton Rempel, Clayton Air Ser-
vice Ltd., Box 87, Leask, SK. S0J 1M0. 
Phone 306-497-7401, Fax 306-466-9994. 
E-mail: applyclaytonairsk@gmail.com

RANCH MANAGER NEEDED: Bar K Ranch is
seeking an experienced Ranch Manager
with exceptional administrative, planning,
communication, veterinary and cattle
handling skills. The successful candidate
will manage all aspects of the cow-calf
ranch, calving 1000 cows and farming 8000
acres for feed. Researching new technolo-
gies & mechanization is a must. Position is
full time with a competitive benefits pack-
age, lakefront family home on-site, vehicle
and cellphone. Submit your resume to
resumes@carrierlumber.ca or fax
250-563-9371.

FULL-TIME OILFIELD TRUCK DRIVERS
Shock Oilfield Inc. in Elk Point, AB. is hiring
Coil Operators, Coil Swampers (prefer Class
1, but must have Class 3), Pressure Truck
Drivers, Flushby Operators and Swampers.
We offer health care benefits, scheduled
shifts and competitive wages. Email resume
to cody.shock@hotmail.com or fax to:
780-724-4924.

JOURNEYMAN AGRICULTURAL EQUIPMENT
Technician needed at Pentagon Farm
Centre in Lacombe, AB. We need someone
who has experience repairing all types of
farm equipment. Please send your resume
to hr@pentagonfarm.com

EXPERIENCED CLASS 1 DRIVERS wanted 
to haul livestock or gravel. Health plan and 
safety bonuses. Year round work. 
403-625-4658.

LOG TRUCK DRIVERS WANTED for win-
ter run. Tractor/trailer experience a must. 
Will train for logs. Ph 780-836-2538. Send 
resume to: Albert Greschner Holdings Ltd., 
Box 447, Manning, AB. T0H 2M0

FAVEL TRANSPORT is hiring Leased Opera-
tors. Livestock, Bulk, Reefer. Call us at 
306-692-8488, Moose Jaw, SK.

OILFIELD TRUCK DRIVER Farmers wanted
for seasonal employment. Work on the farm
during the summer and make extra cash in
the winter. Winter season starts in Novem-
ber and ends in March. Earnings average
over $10,000 per month. Must have Class 3
or 1 drivers license. Willing to be away
from home for long periods of time. Job
training is provided. Submit your resume
with driver's abstract. 403-504-1711,
sschwab@patsoffroad.com

canada’s ag-only listings giant

1 - 8 0 0 - 6 67-7770   |                             .com

 fo l low  o n :                          

search from over

35,000 
aG  listinGs

Network SEARCH

Search news. Read stories. Find insight. 

Combined 
power & reaCh

now over
35,000 
aG  listinGs

p l aC e  yo u r  a d :   1 - 8 0 0 - 6 67-7770    v i s i t:                                         .com

Combined 
power & reaCh

now over

35,000 
aG  listinGs

p l aC e  yo u r  a d :   1 - 8 0 0 - 6 67-7770    v i s i t:                                             fo l low  o n :.com

PRINT |  MOBILE |  ONLINE

canada’s ag-only listings giant

aG G r eG at i n G  t h e   u n m atC h e d  i n v e n to ry  a n d  m ass i v e  r e aC h  o f  Ca n a da’s  m ost  t r u st e d  b r a n ds  i n  aG

PRINT |  MOBILE |  ONLINE

canada’s ag-only listings giant



50 NOVEMBER 20, 2017  •  ALBERTAFARMEXPRESS.CA

www.novlanbros.com

BOX 89, PARADISE HILL, SK. S0M 2G0

1-306-344-4448 • 1-877-344-4433

USED FARM EQUIPMENT

AIR DRILL
2009 Bourgault 3310, 65’, 10” .....$128,000
2008 Bourgault 3310, 55’,10” ........$99,000
2007 Bourgault 3310, 55’, 10” .......$89,000
2013 Bourgault 3320, 76’, 12” .....$198,000
2013 Bourgault 3710, 50’, 10” .....$189,000
2015 Bourgault 3720, 70’, 12” .....$189,000
2015 Bourgault 3720, 70’, 12” .....$189,000
2002 Bourgault 5710, 29”, 10” .......$32,000
2008 Bourgault 5710, 64’, 10” .......$69,000
2005 Bourgault 6350 ......................$43,800
2015 Bourgault L7800, TB, TRKS, SLDT ..$226,000
2008 CIH 3430 ...............................$39,500
2000 Flexi-Coil 6000/3450, 

40’, 10”, Pillar Openers ............$115,000
2010 Flexi-Coil P2060, 60’, 10” ......$68,000
2004 Flexicoil 6000, 40’, 10” ..........$39,000
2011 NH P2070, 70’, 12” ...............$85,000
2005 NH SD440, 45”, 10” ..............$48,000
2008 Seedhawk, 50’, 10”,

Leading Air .................................$89,000
2014 Seedmaster CT80-12/520 Tank ...$279,000
2014 FRLCL 350 .................................. Call
2010 FlexiCoil 5000 .............................. Call
2017 Valmar 8611 ................................. Call

AIR TANK/CART 
2012 Bourgault 6450,  ..................$115,000
2008 Bourgault 6450 ......................$68,000
2008 Bourgault 6450 ......................$79,000
2005 Bourgault LFC 2000 ..............$15,000
2011 NH P1070, Tow Behind .........$98,000
2008 CIH ADX3430, Mech,No Rust .....$45,000
1995 Flexi -Coil 5000/1330, 33’, 9” $19,500
2004 Flexicoil 3850, Tow Behind DS ....$39,500
2003 Flexicoil 3450 ........................$48,000
2003 Bourgault 5440 ......................$38,000
2002 Bourgault 5440 ......................$48,000

BALER/ROUND
2014 NH RB560, Wide, BC, Net, Spec ...$45,800
2013 NH BR7090 ...........................$39,800
2005 NH BR780,  ...........................$13,500
2003 NH BR780,  ...........................$11,800
2006 NH BR780A,  .........................$14,500
2004 CIHRBX562, 12,600 Bales  ...$13,800
2008 NH BR7090 ...........................$28,500
2005 NH BR780 ................................... Call
2003 NH BR780 ................................... Call

BLADES
2015 Grouser 770HD, 14’, 8-way ...$45,000
2007 Leon 4000 STX425- Frameless $13,800
2011 Leon Q5000 STX Quad .........$30,000
2013 Leon Q5000,  .........................$33,000
2013 Leon Q4000 ...........................$16,800
2012 Leon Q500 .............................$19,500
2016 Kubota BB2763 ........................... Call

GRAIN AUGER/HARROW
2007 Bourgault 6000 ......................$25,800
2013 Bourgault 7200, 72’ ...............$41,800

COMBINE 
2011 NH CX8080, 1438/1030hrs .$259,000
2010 NH CX8080, 1875/1348 hrs $228,000
2010 NH CX8080, 1755/1237 hrs $228,000
2010 NH CX8080, 1297/939 hrs ..$238,000
2008 NH CX8080, 1726/2348hrs .$238,000
2007 NH CX8080,1341/1949 hrs .$215,000
2013 NH CX8090, 846/627 hrs ....$359,000
2013 NH CX8090, 1242/942hrs ...$359,000
2013 NH CR8090, 1162/904 hrs ..$289,000
2012 NH CR8090, 1144/917 hrs  .$289,000
2012 NH CR8090, 1314/1041 hrs  $299,000
2004 NH CX860, 2688/2035 hrs ..$119,000
2004 NH CX860, 3685/2869 hrs ....$98,000
2004 NH CX860, 2528/1924 hrs ..$138,000
2001 NH TX66, 2270/3018hrs ........$58,000
1997 NH TX66, 3754/2781 hrs .......$28,500
1998 NH TX66, 2796/2188 hrs .......$48,000
1998 NH TX66, 2921/2344 hrs .......$48,000
2011 NH CR9070, 1519/1153hrs .$239,000
2009 NH CR9070,1673/1238hrs ..$189,500
2008 NH CR9070, 2279/1562 hrs $228,000
2010 NH CR9070, 1622/1199 hrs $179,500
2007 NH CR9070, 948/780 hrs ....$198,000
2008 NH CR9070, 1434/1023 hrs $189,500
2008 NH CR9070, 1489/1020 hrs $195,000
2008 NH CR9070, 2251/1583 hrs $169,500
2007 NH CR9070, 1510/2267 hrs $148,500
2009 NH CR9070, 1554/1137 hrs $198,000
2011 NH CR9080, 1522/1063hrs .$228,000
2010 NH CR9080, 1659/1150hrs,$228,000
2009 NH CR9080, 1347/980 hrs ..$249,000
2011 NH CR9070, 985/749 hrs, ...$280,000
2011 NH CR9090Z, 1311/967 hrs  $289,000
2012 NH CR9090Z, 868/632hrs ...$339,000
2012 NH CR9090Z, 811/576 hrs ..$369,000
2012 NH CR9090, 1046/740 hrs ..... $345,000
2012 NH CR9090, 2050/1418 hrs ... $315,000
2011 NH CR9090, 1806/1244 hrs ... $269,000
2014 NH CR9090E, 804/556 hrs ..... $379,000
2010 NH CR9090E, 1187/1703 hrs . $269,000
2010 NH CR9090E, 1064/1518 hrs . $268,000
2013 NH CR9090Z, 680 Thr Hrs ..$379,000
2013 NH CR9090Z, 1484/1138 hrs .$298,000
2013 NH CR9090Z, 1128/804 Hrs $369,000
2015 NH CR8.90, 620/414 hrs .....$483,000
2016 NH CR8.90E, 327/266 hrs ...$485,000
2015 NH CR9.90E, 607/452 hrs ...$559,000
2004 CIH 2388, 2547/2146 hrs ......$98,000
2010 CIH 7088, 1784/1316 hrs ....$187,000
2012 CIH 8230, 1304/962 hrs ......$278,000
2013 JD S680, 933/653 hrs ..........$387,000
1990 JD 9500, 3347/4748hrs .........$25,000
2012 CLASS 770, 1131/657 hrs ...$369,000
2012 CLAAS 670, 764/475 hrs .....$339,000
2002 NH CX840, 3700/2500 hrs ....$78,000

VERTICAL TILLAGE
2010 Salford 570 RTS, 30’ .............$68,000
2011 Salford T5570 .............................. Call
2007 Bourgault 6000 ............................ Call

HEADER COMBINE
2010 Honeybee, HB30,

Gleaner adaptor, 30’ ...................$49,500
1999 Honeybee SP36, 36’ .............$29,000
1994 Honeybee SP30,  ....................$9,800
2009 NH 88C, 42’ ...........................$68,000
2003 NH 94C, 30’ ...........................$29,500
2005 NH 94C, 30’ ...........................$29,500
2009 NH 94C, 36’ CX/CR ...............$39,500
2008 NH 94C-36’,  .........................$39,500
2003 NH 94C-36’,  .........................$39,500
2009 NH 94C, 30’ ...........................$28,000
2008 NH 94C, 30’ ...........................$29,500
2007 NH 94C, 30’ ...........................$28,000
2003 NH 94C, 30’ CX/CR ...............$29,500
2005 NH 94C, 36’ ...........................$39,500
2004 NH 94C, 30’ CX/CR ...............$29,500
1998 NH 994 CX/CR ......................$19,000
1999 NH 994-30’,  ..........................$29,500
1998 NH 994-36’,  ..........................$19,000
1995 NH SP25 ................................$15,000
2014 MacDon D6530G, 30’ ............$69,800
2014 MacDon D6530G, 30’ ............$69,800
2014 MacDon D6530G, 30’ ............$69,800
2014 MacDon D6535G ...................$69,900
1998 MacDon 960, 25’ .....................$9,500
1998 MacDon 960, 30’ ...................$25,000
2012 MacDon FD70, 45’ ................$79,000
2010 MacDon FD70, 45’ ................$69,000
2015 MacDon FD75 .......................$98,500
1997 Westward 9030 ........................$4,000
2010 CIH 2142, 35’ ........................$58,000
1998 H 994, 30’ TX/TR ...................$18,000
2014 CLASS 1200, 35’ ...................$59,500
1994 Honey Bee SP30 .....................$9,800
1997 Westward Adapter ...................$4.000
2009 Case IH 2142 ............................... Call
1997 NH SP25 ...................................... Call
2007 Honey Bee SP30 CX ................... Call
2015 MacDon FD75 .......................$98,500

MOWER CONDITIONER
2004 NH 1475, Toung only ...............$6,500
2006 NH 1475,  ..............................$21,500
2002 NH 1475, Toung only ...............$2,000
1995 NH 2216,  ................................$7,500
1995 NH 2216,  ................................$9,500
2012 NH H7460 ..............................$33,500
2013 NH H7460, 16’ .......................$39,800
2007 NH 1475/HS18 ......................$23,800
2012 MacDon A40D 18’ .................$23,800
2008 CIH SCX100, 18” ...................$23,800

SKID STEER/ COMP. TRACTOR
2002 Bobcat S185 ..........................$23,500
2003 Bobcat 763 ............................$26,500
2012 Kubota F2680 .  please call for pricing
2007 Kubota B7610HSD ............please call
2008 Kubota BX2660 ................ please call

2011 Kubota L3940 ....................please call
2002 Bobcat 773, 3289hrs .............$23,500
2013 NH L223 ...................................... Call

SPRAYER/HIGH CLEARANCE
2013 NH SP240, 1000 Hrs,

1200 Gal, 100”  ........................$309,000
2011 NH SP.240F .........................$208,000
2011 NH SP240F, 1920 hrs ..........$185,000
2009 Spraycoupe 4660, 440 gal, 80’ ...$84,500
2009 Rogator 1084, 3160 hrs .......$159,000
2001 John Deere 4710, 800 Gal, 100’ ..$94,000
2005 Sprayer 201 ................................. Call

SWATHER 
2011 MacDon D60, 35’ ..................$34,000
2011 MacDon D60, 35’ ..................$34,000
2013 MacDon D65, 40’ ..................$49,500
2010 MacDon M150, 2068/1213 hrs ...$85,000
2010 MacDon M150, 35’,

1848/1213 hrs ............................$85,000
1998 MacDon 960, 25’ .....................$9,500
2013 MacDon M155/D6540, 520 hrs .$138,000
2014 NH SR200/440HB ...............$169,000
1999 NH 994, 25’ ...........................$15,000
2007 NH HW325, 1200hrs .............$58,000
2008 NH H8040/HB36, as is ..........$69,000
2014 NH SR200 ............................$175,000
1995 MF 200 ..................................$15,000
2010 NH H8060, 30’, 1075hrs ......$104,800
1997 MacDon 690, 36’ .....................$9,800
2012 MF WR9740/5200 ....................... Call
2004 MacDon 9352 .............................. Call
2009 MacDon M150/D60 ..................... Call
2000 MacDon 9350 .............................. Call

TRACTOR
2011 NH T7.270 AutoCommand - LDR, 

2360 hrs ...................................$178,000
2012 NH T7.235, 2341 hrs ...........$168,000
2011 Versatile 305, 1800 hrs ........$149,500
2012 NH, T7.235, 5800 hrs ..........$109,000
2006 NH TM175/860TL, 7700hrs ...$58,000 
1977 Ford 8700 ..............................$12,500
2008 Versatile 2375 .............................. Call
2005 CIH MXU 110, 7200hrs .........$43,800
2011 Massey 2650 ............................... Call
2008 Kubota BX2360, 1257hrs ............ Call

TRACTOR 4WD 
2009 CIH STX535Q, 3103 hrs ......$248,000
2012 NH T9.505 ...........................$339,000
1994 NH 9680 ................................$89,000
1995 CIH 9270 .............................. $75,000


