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See funding on page 6 »  

BY ALLAN DAWSON
Co-operator staff / Brandon

The Manitoba government 
has promised less red 
tape — including how the 

Keystone Agricultural Producers 
(KAP) collects membership fees.

“The current funding struc-
ture creates needless and ex-
cessive administration costs for 
farmers and KAP and purchasers 
of agricultural products,” Agri-
culture Minister Ralph Eichler 
said while speaking at Ag Days 
Jan. 17. “A review of the system is 
something that the industry has 
been requesting for a long time. 
This government is committed 
to doing just that. Consultations 
will begin immediately on how 
to implement those changes to 
what the government considers 
a more efficient alternative sys-
tem.”

KAP, which has long com-
plained the current legislated, 
but refundable, membership 
checkoff is flawed, welcomed 
the news.

“There is an enormous admin-
istrative headache associated 
with our existing membership 
checkoff program,” KAP general 
manager James Battershill said 

Manitoba 
opens up farm 
group funding 
discussion
KAP welcomes the 
initiative and the 
National Farmers Union 
says it wants in too 

BY SHANNON VANRAES
Co-operator staff / Brandon

While Manitoba has 
yet  to  jo in  other 
provinces in sign-

ing on to a national climate 
change framework, Keystone 
Agricultural Producers has 
prepared its own proposal 
for  implementing carbon 
pricing. 

“We hope we have a solution 
here that will bring producers 
in as part of the effort to tackle 
climate change, but do it in a 
way that keeps costs manage-
able... a way that works for 
farmers,” KAP’s climate proj-
ect co-ordinator Sean Goert-
zen explained during an infor-

mation session at Ag Days in 
Brandon last week.

The provincial government 
has previously indicated it 
will outline a “made-in-Man-
itoba” plan to reduce emis-
sions in the first quarter of 
this year. Few details of what 
that plan might look like have 
been released, but Premier 
Brian Pallister has ruled out a 
cap-and-trade system in the 
past. 

What’s certain is that prov-
inces that don’t design and 
implement their own plan to 
reduce greenhouse gas emis-
sions will have one imposed 
on them by Ottawa, begin-
ning with a carbon price of 
$10 per tonne in 2018. Having 
ratified the Paris agreement 

on climate change, along with 
China, the U.S., India, the 
European Union and others, 
Canada has agreed to cut its 
emissions by 30 per cent from 
2005 levels by 2030.

Goertzen said KAP is work-
ing with the provincial gov-
ernment in the hope of ex-
empting on-farm emissions 
from carbon pricing in Mani-
toba.

“That means exempting 
purple gas and diesel, ex-
empting propane and natural 
gas used to heat barns and 
shops and greenhouses,” he 
said. “We believe this is fair 
because producers will end 
up paying for certain off-farm 
emissions.”

Those off-farm emissions 

include those from fertilizer 
productions, shipping and 
trucking.

“Ideally, in the long run, 
we’d like to see truckers, rail-
ways and fertilizer companies 
find ways to reduce emissions 
and just avoid paying that 
carbon price completely,” 
said Goertzen. But he added 
that at least in the short term, 
that cost would be passed on 
to farmers.

“(In) Alberta, where they 
just introduced a carbon tax, 
$20 a tonne of emissions, 
truckers are adding a one 
per cent surcharge to pay for 
their increased diesel costs, 
so we’re seeing this isn’t just a 

KAP asks for exemption 
of on-farm emissions 
Carbon pricing remains a heated topic of debate as Manitoba  
moves towards revealing a climate change strategy

See Exemption on page 6 »  

Pea plant 
proposed
A French company is investing 
in a Portage plant  » PG 7

Sell soon
Oilseed analyst Mielke sees risk 
in holding on to canola  » PG 20
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Did you know?

In denial? 

Strip tillage

Women lead

Tropical oasis

Is the cattle industry 
revitalization plan 
a lost cause? 

It’s still not known 
if the technique works 
in clay soils

In Senegal women fight 
to save farmland for 
their families

A Glenboro gardener 
nurtures warm-
weather plants
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Dutch researchers from 
the Potsdam Institute 
for Climate Change 

have published a paper in the 
journal Nature that says U.S. 
crop yields could be hard hit 
as the world warms.

To better assess how cli-
mate change caused by 
human greenhouse gas emis-
sions will likely impact wheat, 
corn and soybean, an inter-
national team of scientists 
ran a comprehensive set of 
computer simulations of U.S. 
crop yields. The simulations 
incorporated physics, chem-
istry and biology and applied 
that knowledge to a robust 
dataset using algorithms to 
predict their interaction, said 
lead study author Bernhard 
Schauberger.

“We know from observa-
tions that high temperatures 
can harm crops, but now we 
have a much better under-
standing of the processes,” 
Schauberger said. “But they of 
course cannot represent the 
entire complexity of the crop 
system, hence we call them 

models. In our study they 
have passed a critical test.” 

The numbers from the 
study are alarming, suggesting 
yield reductions as high as 20 
per cent for wheat, 40 per cent 
for soybean, and almost 50 per 
cent for corn by the year 2100.

The effects go far beyond 
the U.S., one of the largest 
crop exporters: world market 
crop prices might increase, 
which is an issue for food 
security in poor countries.

Irrigation could be a means 
for adaptation — yet only in 
regions where there’s suffi-
cient water.

“The losses got substan-
tial ly  reduced when we 
increased irrigation of fields 
in the simulation, so water 
stress resulting from tem-
perature increase seems to be 
a bigger factor than the heat 
itself,” says co-author Joshua 
Elliott from the University of 
Chicago. 

Climate change-fuelled drought could hit U.S. yields hard this century, 
researchers say.   PHOTO: THINKSTOCK

Climate change is poised 
to hit U.S. harvests
The latest models suggest many key crops could suffer  
significant yield losses in the coming decades

SUBSCRIPTION SERVICES
Toll-Free: 	 1-800-782-0794
U.S. Subscribers call:	1-204-944-5568
E-mail: 	 subscription@fbcpublishing.com

Subscription rates (GST Registration #85161 6185 RT0001)

Canada
12 months	 $67.00 (incl. GST) 
24 months	 $111.00 (incl. GST)
36 months	 $139.00 (incl. GST)

USA
12 months	 $150.00 (US funds)

Publications Mail Agreement #40069240   ISSN 0025-2239

We acknowledge the financial support of the Government of Canada 
through the Canada Periodical Fund of the Department of Canadian 
Heritage. 

Canadian Postmaster: Return undeliverable Canadian addresses  
(covers only) to: Circulation Dept., 1666 Dublin Ave., 
Winnipeg, MB. R3H 0H1

Editor Gord Gilmour
gord.gilmour@fbcpublishing.com 
204-294-9195

Editor, agcanada.com Dave Bedard
daveb@fbcpublishing.com 
204-944-5762

FBC Editorial Director 
Laura Rance
laura@fbcpublishing.com
204-792-4382

Publisher  Lynda Tityk
lynda.tityk@fbcpublishing.com	
204-944-5755

PRESIDENT  Bob Willcox
Glacier FarmMedia 
bwillcox@farmmedia.com 
204-944-5751

For Manitoba Farmers Since 1927

1666 Dublin Avenue 
Winnipeg, MB R3H 0H1 

Tel: 204-944-5767  Fax: 204-954-1422

www.manitobacooperator.ca

NEWS STAFF / Reporters
Allan Dawson
allan@fbcpublishing.com 
204-435-2392

Lorraine Stevenson
lorraine@fbcpublishing.com	
204-750-0119

Shannon VanRaes
shannon.vanraes@fbcpublishing.com	
204-954-1413

CIRCULATION MANAGER 
Heather Anderson 
heather@fbcpublishing.com	
204-954-1456

Production Director 
Shawna Gibson 
shawna@fbcpublishing.com 
204-944-5763

Published by Farm Business Communications
A division of Glacier FarmMedia

Member, Canadian Circulation Audit Board,  
Member, Canadian Farm Press Association, 

Member, Canadian Agri-Marketing Association

ADVERTISING SERVICES

Classified Advertising:
Monday to Friday: 8:00 a.m. – 4:00 p.m. 
Phone: (204) 954-1415
Toll-free: 1-800-782-0794

Director of Sales  Cory Bourdeaud’hui
cory@fbcpublishing.com	
204-954-1414

ADVERTISING CO-ORDINATOR
Arlene Bomback 
ads@fbcpublishing.com	
204-944-5765 

NATIONAL ADVERTISING  Jack Meli
jack.meli@fbcpublishing.com	
647-823-2300

RETAIL ADVERTISING  Terry McGarry
trmcgarr@mts.net	
204-981-3730

TM

2 The Manitoba Co-operator  |  January 26, 2017 



The Manitoba Co-operator  |  January 26, 2017 3

Ask your local retailer for more information.
1.800.868.5444  |  Nufarm.caNipsIt™ SUITE

ALL-IN-ONE CEREAL SEED TREATMENT, FUNGICIDE + INSECTICIDE

*Compared to 2016 SRP on leading seed treatment brands.

Always read and follow label directions. 
NIpsIt™ is a trademark of Valent U.S.A. Corporation.
52249-1016

FREE* 
WIREWORM 

PROTECTION 
INCLUDED

BY ALLAN DAWSON
Co-operator staff / Brandon

The Manitoba govern-
ment is still working on 
its climate change and 

water management plans.
Agriculture Minister Ralph 

Eichler and Premier Brian 
Pallister told reporters both are 
still in the works during sepa-
rate scrums at Ag Days, Jan. 17.

Before Christmas, Eichler 
said the government’s plan 
for cutting carbon to miti-
gate climate change would be 
revealed early this year.

“We only have one chance to 
do this,” Eichler said.

“That is why a made-in-
Manitoba solution is a priority 
for our government in order to 
ensure that we get it right.”

Eichler also said the plan 
will  recognize Manitoba 
farmers are price-takers and 
must be competitive in world 
markets.

“We get that,” he said. “But 
we know it (climate change) is 
a problem. Look outside now, 
it is +1. Pretty nice weather. 
What’s the change? It is us. The 
climate is changing. We have to 
adapt. Every one of us here has 
to be part of that solution.”

The province will soon 
release its “green plan,” which 
will include an overall water 
management strategy, with 
measures to address drain-
age, pursue precision farm-
ing to ensure better man-
agement of nutrient run-off, 
accommodate the storage of 
excess water and ensure the 
retention of valuable wet-
lands, Manitoba Premier Brian 
Pallister, said in a news release 
Jan. 17.

“The realities of climate 
change mean our province 
sees unpredictable weather 
patterns and resulting issues 
around water management,” 
Pallister said. “This is a chal-
lenge we must face together, 
ensuring we farm the best land 
better, while allowing water to 
be retained in places that make 
sense. This will provide pro-
tection, not only for our com-
munities downstream, but also 

for the agricultural producers 
who help feed Manitobans and 
countless others around the 
world.”

Asked about Manitoba’s 
water strategy, Eichler said 
it’s going through the govern-
ment’s planning and priorities 
process.

“We talk about water all 
the time,” Eichler said. “It is 
one of those things. We talk 
about water quality and water 
quantity.”

Pallister, who also spoke at 
Ag Days Jan. 17, repeated his 
message later to reporters 
that Manitoba will develop its 
own plan to mitigate climate 
change rather than have the 
federal government impose 
one.

If provinces don’t price 
carbon emissions, Prime 
Minister Justin Trudeau has 
said Ottawa will impose a 
$10-a-tonne cost on carbon 
starting in 2018, rising to $50 
by 2020.

“We are trying really, really 
hard to find a plan that will 
work best for Manitoba,” 
Pallister said.

“We will do our part for the 
environment, but doing it in 
a way that doesn’t jeopardize 
our economic progress as a 
people either.

“Manitoba has always 
punched above its weight. We 
will do our part, but we want 
to make sure our plan suits 
Manitoba.”

Asked if that means putting 
a price on carbon, Pallister 
replied: “We have already said 
that. It is a question of how it 
is done. It’s not a question of 
‘if,’ because the federal gov-
ernment has taken the ques-
tion of ‘if’ right off the table. 
But it’s not going to be a cap-
and-trade plan. All that will 
do, in my estimation, is ship 
money out of Manitoba and 
send it to California. We don’t 
need to do that.”

allan@fbcpublishing.com

Climate change needs 
made-in-Manitoba 
solution: Eichler
The Manitoba government says it will soon announce  
both water and carbon strategies 

Agriculture is the “foundational industry for our country and our province,” 
Premier Brian Pallister said while speaking at Ag Days Jan. 17 in Brandon. He 
later told reporters the province is still working on a plan to price carbon to 
mitigate climate change and a water strategy.   PHOTO: ALLAN DAWSON

“The climate is 
changing. We have 
to adapt. Every 
one of us here has 
to be part of that 
solution.”

Ralph Eichler

BY GORD GILMOUR
Co-operator editor / Brandon

Commodity analyst Larry 
Weber says he’s changed 
his  mor ning routine 

recently.
In the years he’s been in the 

business of analyzing grain mar-
kets, the first thing he always 
checked every morning was the 
news wires, looking for world 
events that could make a differ-
ence in markets.

“Now I’m checking Twitter to 
see what Donald Trump might 
have tweeted last night,” Weber 
told farmers at Ag Days during 
his semi-annual market outlook 
presentation at the event.

“I check it because that’s 
what’s moving markets. Canola 
is up $4 today because of what 
he said last night. Friday (Jan. 20, 
Inauguration Day) the world is 
going to change, and I’m scared,” 
Weber said. “In all my time, I 
have never been so fearful of an 
incoming president.”

Chaos-in-chief
Weber said he’s most con-
cerned about what appears to 
be Trump’s chaotic approach to 
governance and the presidency. 
While shooting from the hip 
might be fine for most, the role of 
the U.S. president is frequently to 
be above the fray, the calm voice 
of reason, and the one keeping 
diplomatic channels open.

“It’s not really what he might 
do that concerns me, so much 
as the conventions that he won’t 
follow,” Weber told the crowd. 
“He’s like a 13-year-old in the 
schoolyard.” 

For financial and commod-
ity markets, that’s likely to mean 
politically related volatility, and 
a lot of it, as Trump bullies and 
blusters, Weber said. 

Much of that volatility is going 
to be related to currency fluc-
tuation, Weber said, which then 
spills out into prices on markets 
throughout the world. Unlike 
other situations where chaos can 
produce opportunity, in this case 
finding those chances might be 
a bit harder, since Trump doesn’t 
appear to like sticking to script or 
being consistent. 

Bean bonanza
Turning to grain markets proper, 
Weber said he expects to see soy-
beans acreage continue to grow 
as the crop continues to burst out 
of the Red River Valley and west-
ward on the Prairies.

“We’re even seeing it in 
Saskatchewan now, especially 
south of the No. 1 highway, where 

it’s showing up in rotations,” 
Weber said.

Weber said it’s likely the Prairies 
will see another big bump in 
soybean production as growers 
become more comfortable with 
the crop, but added that any sense 
the acreage was coming straight 
off the top of canola isn’t sup-
ported by the numbers. 

“Canola has actually been quite 
stable, and so has wheat,” Weber 
said. “It’s also not coming from 
summerfallow, so the question is, 
‘where is it coming from?’ and the 
answer seems to be that it’s com-
ing a little bit from a lot of places.”

For example, Weber said oat 
production in Manitoba likely 
contributed about 100,000 acres 
or so to bean production, and 
that was the biggest effect he 
could see in his analysis.

Canola too
Weber also said he’s looking for 
big canola acres this spring, with 
farmers pencilling out their budg-
ets for the spring now. In fact he’s 
expecting to see the return of tight 
canola rotations, with economics 
beating out agronomics yet again.

“Farmers are telling me, ‘I’m 
going to grow it because it’s the 
only thing I’m going to make 
money at,’” Weber said.

In fact, Weber said this trend 
has caused him to rethink his 
long-held view that the crop 
would always have a hard acreage 
ceiling because of agronomic lim-
itations, preventing it from reach-
ing the most optimistic future 
estimates of 22 million or 23 mil-
lion acres in Western Canada.

“I’ve thrown that out the win-
dow,” Weber said. “There was a 
huge shift to canola when I did 
my annual 100-farmer survey.”

gord.gilmour@fbcpublishing.com

Weber says Trump  
the wild card
The maverick president will be a market mover, 
like it or not

“He’s like a 
13-year-old in the 
schoolyard.”

Larry weber



Moving on

What happens when a farm 
family is no longer a farm 
family?

This is a question I’ve been mulling 
lately, after talking with a couple of 
people I know whose families have 
decided now is the time to sell up.

It’s a reality for many of us, or will 
be soon enough. Just a walk around 
the halls at Ag Days last week dem-
onstrated that, newly arrived young 
blood aside, the industry demo-
graphic still has a decidedly grey 

cast to it. And while the farmers I am familiar with tend to 
remain active, both physically and mentally, later in life, 
eventually we will all decide it’s time to hang up our skates.

For most people, that’s still a momentous life-changing 
event, but the logistics of it are well understood. File for the 
pension with the government, stop showing up at the office 
every day and start drawing down the RRSPs. It may take 
some trial and error to figure out a new routine and iden-
tity that doesn’t revolve around work, but much of the rest 
remains unchanged. 

Most will continue to live in the homes they’ve long 
occupied, their circle of friends and neighbours will be 
largely unchanged, and the foundation of outside interests 
remains to be built on.

For farm families however, this change can be far more 
jarring when there’s not a family member taking over the 
farm. We all know this instinctively, but how many of us 
have really stopped to think about the far-ranging impact 
of this transition, extending well beyond the circle of the 
people facing the day-to-day reality of selling the farm?

The retiring couple will, of course, feel the largest and 
most immediate impact. They’ll be leaving a home where 
they have spent much of their lives, raised their children 
and ushered in old age. Most will move to an urban centre 
where, at least initially, they’ll feel like a fish out of water. 
Life will suddenly seem much more tightly bounded. I 
recall a colleague telling me a story a few years ago about 
bumping into a farmer who had retired and moved into 
Winnipeg. They got chatting about the bitter winter and the 
farmer observed that he was more than a little amazed at 
how difficult snow clearing was on a city lot — because he 
kept running out of room to put it.

Along with losing their long-term home, they will have 
lost many other things too. Their hobbies, for example. I 
know a lot of farm women who are avid gardeners. I always 
joke they’re the only people I know who would attempt to 
recreate several acres of formal gardens in the middle of the 
Prairies, without the staff of gardeners such an endeavour 
usually involves. I am certain they’ll need to adjust to the 
prospect of limiting their efforts to a smaller yard, a bal-
cony or perhaps even just a few houseplants.

The effect will ripple out from its epicentre. In most 
cases, the farm will be sold because there isn’t another gen-
eration coming along. That isn’t necessarily a bad thing. 
Most of the former farm kids I know now are happy and 
successful. They’re working in challenging, interesting and 
rewarding careers. They’re raising families and making their 
own plans for the future. I include myself in that group. 
Here and there some might pine to return to the farm, but 
most of them have moved on, are working in another field, 
or in the industry side of agriculture, and realize that’s not 
in the cards for them. Yet we still feel a connection. We 
return to the farm for holidays and we tell people we’re 
“going home.” 

I love bringing my daughter home to the family farm. I 
love having her ride on the tractor with her grandpa, play 
in the garden with her grandma and just generally see and 
understand where her roots are dug into this earth. In a 
very real way, that feels like an important part of her his-
tory. It lets me explain her to herself.

I’m fortunate that this choice isn’t one my family is grap-
pling with immediately. My brother continues to farm as 
my parents have stepped back. These days my dad is resid-
ual labour around the place, filling in when my brother and 
the hired employees need an extra set of hands. That allows 
them to stay in their home, and still gives the rest of the 
family a farm to call home. 

But I recognize that’s not going to be forever. My brother 
is nearly 50. He’s already said that, while he enjoys his work, 
he won’t be one of those farmers who’s slugging it out well 
into his 70s. 

Someday our farm family will simply be a family. The 
home place, in our family for nearly a century, will at best 
be another family’s home, at worst a collection of buildings 
slowly rotting away. 

Agriculture as a sector spends a lot of time trying to figure 
out how to transfer a farm from one generation to the next.

Do we spend enough time thinking about what might be 
next? 

gord.gilmour@fbcpublishing.com

Grass for generations 
BY KRISTINE TAPLEY
DU Canada

The beef industry has been struggling to 
retain and attract new producers while 
the average age of farmers, at 54, keeps 

creeping up. 
The next generation of cattle producers might 

be looking for something different.  
The Canadian Roundtable for Sustainable Beef 

(CRSB) released the National Beef Sustainability 
Assessment and Strategy this fall. The industry 
garnered top marks in most categories, however, 
producer viability was a weak link. 

According to long-term average margins, a cow 
herd of 200 head provides a total annual income 
of $17,559. This will not support a family and is 
below Canada’s low-income cut-off. Up to 84 per 
cent of those in the cow-calf sector must rely on 
off-farm employment.  

How do we ask young people to invest them-
selves in the cattle industry when they will likely 
be overworked and underpaid? We need to 
find ways to bring profitability back into our 
industry.   

According to 44 per cent of producers surveyed 
by the Saskatchewan Stock Growers Association, 
the largest barrier to entry in the cattle industry 
is access to land. Across the country land values 
increased by 10 to 22 per cent annually from 2011 
to 2015. 

I can personally attest to the woes of compet-
ing for hay and pasture land with other indus-
tries. Like many others, I moved farther north 
and on to marginal land, but also farther from 
my off-farm job, causing even more strain on my 
time and energy.  

Ducks Unlimited Canada (DUC) also has a 
vested interest in the sustainability of the beef 
industry. DUC recognizes that forage and grass-
lands kept in the hands of cattle producers who 
manage these areas are productive for cattle and 

wildlife alike. A sustainable beef industry is criti-
cal to the retention and health of grasslands and 
wetlands. 

In fact, the CRSB assessment shows the beef 
sector only accounts for 33 per cent of land that 
is in agricultural production, but provides 68 per 
cent of the wildlife habitat.  

DUC’s Revolving Land Conservation Program 
is a tool that allows ranchers to access pasture 
land in a less competitive market. Land pur-
chased by DUC has the wetland and upland hab-
itat restored and then secured by a conservation 
easement on the land title. The land is then put 
back on the market and available for purchase by 
anyone looking to buy grass. 

Essentially, it eliminates potential buyers 
interested in converting the uplands to grain or 
removing the water from the land. Both DUC 
and beef producers see the need for grassland 
landscapes to be managed by ranchers for gen-
erations to come. 

It is our hope that programs like this that keep 
pasture land growing grass will create more 
accessible land options for beef producers while 
benefiting the sustainability of the beef industry.     

DUC has a great deal in common with the beef 
industry. DUC believes a thriving and sustain-
able beef production system is essential on the 
Canadian landscape to continue growing more 
grass and protecting clean water. Opportunities 
that create and improve programs that stimulate 
this growth and the success of the beef industry 
is a key focus.  

For more details on the Revolving Land 
Conservation Program visit:  http://tinyurl.com/
jm2me8x.

Find the National Beef Sustainability 
Assessment and Strategy here:  http://tinyurl.
com/hx8aczm.

Kristine Tapley is the regional beef industry agrologist 
for Ducks Unlimited Canada. She can be reached at 
k_tapley@ducks.ca.

OPINION/EDITORIAL

OUR HISTORY:  February 1980

N o, not 1.75 per cent per year, more like today, but per month. 
The interest on overdue farm supply accounts at Manitoba 
Pool in February, 1980 was 21 per cent a year. 

Our Feb. 14 issue carried part five of a summary of the Rapeseed 
’80 home study course, in which 2,500 producers were participating. 
Zero tillage was said to be “an interesting concept.” 

“While there’s practically no preparation of the seedbed, a farmer 
needs lots of patience with it. He may have to wait two weeks after 
the neighbours start to seed before he can put in a zero-till crop.”

Certified seed, already used by most growers, was recommended. 
“With the increasing area in rapeseed, it’s likely the seed price will 
continue to increase slowly,” the summary said.

“Crop rotation has been necessary to prevent mustard from build-
ing up. If breeding of a new variety solves the mustard problem, rape 
could be planted continuously... this would cut the weeds down to a 
point where very little chemical would be needed.”

The U.S. had imposed an embargo on grain sales to the Soviet 
Union following its invasion of Afghanistan, cutting supplies by 17 
million tonnes. Canada had also agreed to limit sales, but Reuters 
reported that Italian traders were holding Canadian barley cargoes 
purchased before the embargo, and they could be sold at a profit of 
up to $2.75 a bushel.

The short-lived Joe Clark Conservative government had just approved $42.5 million for infrastructure 
for the new terminal at Prince Rupert.

Gord Gilmour
Editor
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COMMENT/FEEDBACK

Could Trump save the Canadian  
dairy industry from itself?  
Trump may be the catalyst necessary for a much-needed revamp of the Canadian dairy industry

BY SYLVAIN CHARLEBOIS
Dalhousie University

The great Canadian dairy crisis is 
about to experience a new and 
interesting twist. 

As Donald trump assumes the role 
of the 45th president of the United 
States, some wonder whether he could 
bring about the end of Canada’s infat-
uation with dairy marketing boards. 
Both during his campaign and after 
the election, Trump took aim mainly 
at China and Mexico for their per-
ceived prejudicial trading tactics 
against America. Given that U.S. dairy 
groups are now calling on Trump to 
turn his sights on Canada, things may 
begin to change. 

Let’s be honest, though: chances 
are, Trump may not even know about 
Canada’s supply management scheme. 
In his defence, however, once this 
scheme is understood, most people 
outside of Canada would assume such 
policies could only exist in poverty-
stricken countries. The dairy products 
that are imported to Canada are sub-
ject to incredibly high tariffs, some-
times exceeding 300 per cent. Province-
based marketing boards issue quotas 
so farmers can produce and distrib-
ute industrial milk for processing and 
consumption. 

For years, Canadian dairy produc-
ers refused to admit that the system 
did not serve the dairy supply chain 
and consumers well. The strategy in the 
face of any criticism was to advocate 

and deflect. But since domestic milk 
prices were much higher than world 
market prices, processors started to 
import diafiltered milk from the United 
States. Now such an act would nor-
mally be illegal, but the product was 
imported under a different label, cir-
cumventing border rules and bypass-
ing any tariffs. 

It lasted for a few years, thus creat-
ing a huge imbalance between milk 
produced in Canada and our domes-
tic demand. The milk which was nor-
mally sold to make cheese, yogurt or 
other dairy products was slowly being 
replaced by American diafiltered milk. 

In the height of the crisis, in 2015, 
some reports suggested Canadian pro-
cessors were buying more than C$200 
million worth of American milk. In 
April 2016, Ontario reacted by creating 
a new class of industrial milk. The policy 
allowed dairy processors in Canada to 
purchase milk at world market prices 
instead of higher prices controlled by 
the Canadian Dairy Commission in 
Ottawa. 

A cross-Canadian approach, includ-
ing all provinces, was to be established 
by February 1, 2017,  but things have 
been dragging on for quite some time. 

Meanwhile, in Ontario, the policy seems 
to be working, but American producers 
have enjoyed this demand coming from 
Canada and are apparently hungry for 
more. U.S. dairy groups have recently 
expressed this desire directly to Trump, 
as our dairy sector never really had a 
strategy, other than protectionism of 
course. In today’s world, this lack of 
strategy won’t do. Canadian dairy pro-
ducers only have themselves to blame 
for the mess they are in. 

The Comprehensive European 
Trade Agreement will also make things 
interesting for supply management. It 
will create a two per cent dent in the 
amount Canadian producers are asked 
to produce, based on the 17,000 tons of 
European cheeses about to come our 
way. But producers and artisan cheese 
makers will probably be generously 
compensated by Ottawa. The Trans-
Pacific Partnership could potentially 
have severely compromised the integ-
rity of our supply management scheme, 
but global economic nationalistic sen-
timent, led by American politics, will 
eventually kill the deal.

But now we are soon to have a new 
occupant in the White House. On the 
one side, we have a dairy sector strug-

gling and in dire need of a vision. On 
the other side there is Donald Trump, 
who is willing to challenge anything, 140 
characters at a time. With the support 
of Congress and a trade-happy cabi-
net, Trump could become the Canadian 
dairy sector’s worse nightmare, should 
he decide to care, that is. 

The Canadian dairy industry needs a 
complete overhaul. The status quo no 
longer suffices, and most dairy farmers 
know it. The system that dairy produc-
ers have been defending for decades is 
slowly falling apart. The Canadian Dairy 
Commission Act needs to be renewed, 
changed, and modernized, along with 
our self-serving quota system which 
does little for rural economic growth in 
our country. 

Our system is not innovation focused 
either, and could never compete glob-
ally. Going forward, it needs to be 
rewired, and prepared to become more 
market focused in order to foster excel-
lence in the sector. When compared 
with farms abroad, our own dairy farm-
ing managerial practices do not mea-
sure up — not even close. The quality 
is there, but our cost structure would 
cause an entire sector to collapse over-
night, should trade borders be opened. 

Trump may be just what the 
Canadian dairy sector needs in order to 
become more relevant to our economy, 
because right now it isn’t. Let’s hope it’s 
not too late.

Sylvain Charlebois is dean of the faculty 
of management, and professor in Food 
Distribution and Policy at Dalhousie University.
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Trump could become the Canadian dairy sector’s worse 
nightmare, should he decide to care, that is.

BY KAREN BRAUN
Reuters

Soybean bulls have been excited over 
the excessive rains across Argentina’s 
Soybean Belt in recent weeks, but an 

expected flip to dry weather might wither 
their enthusiasm.

It’s been wet in the core soybean region 
in Argentina – the global leader in soy 
product exports. Most areas picked up 
between one and two inches (25 to 51 mil-
limetres), but up to three inches (76 mm) 
were observed in already saturated loca-
tions like eastern Córdoba the weekend of 
Jan. 14-15.

The soybean market had a field day with 
this news the next week, as Chicago soy-
bean futures rose to a six-month high in the 
most active March 2017 contract.

Traders have made the most of the 
weather story in Argentina this year. 
Soybean planting was delayed early on due 
to dry weather, but by the end of December, 
rains started to move in and ever since the 
turn of the year, the market has been fix-
ated on possible flooding.

This scenario draws up memories of last 
year’s harvest, when excessive rainfall late 
in Argentina’s soybean season sent analysts 
into a frenzy, with many predicting losses 
of up to 10 million tonnes – roughly 17 per 
cent of the crop.

But last year’s harvest losses were 
closer to two million tonnes, total-
ling 58.8 million tonnes in the Argentine 
Agriculture Ministry’s latest figure. The U.S. 
Department of Agriculture holds a more 
conservative 56.8 million tonnes for the 

2015-16 harvest, but still far from the low-
ball estimates that were swirling around at 
the time.

USDA currently pegs the 2016-17 
Argentina soybean crop at 57 million 
tonnes, similar to or slightly higher than the 
general analyst consensus.

But some market participants are throw-
ing around a number closer to 50 million, 
which if materialized would instantly legiti-
mize the bullish speculative position, even 
if neighbouring Brazil – the world’s largest 
soybean exporter – churns out a record 
crop as expected.

A loss this large could arise only under 
the most extraordinary circumstances, and 
based on the latest weather models, flood-
ing will cease to be a concern in the near 
term.

The recent wet weather has many fearing 
that the soybean crop could be flooded out 
in many places, reducing harvested area 
and leaving the plants under significant 
stress – which would ultimately reduce the 
yield.

It has undoubtedly been wet as of late. 
Within the last month, many areas in the 
swath from eastern Córdoba to Entre Rios 
have recorded more than double the nor-
mal amount of rainfall.

In a side-by-side comparison, the recent 
accumulations over the entire core region 
of Argentina look very similar to those 
amassed by late April 2016, the only differ-
ence being soil moisture, which is relatively 
lower today than it was last year.

But the waterlogged fields are about to 
get a significant break. Forecast models 
are in relative agreement that the entire 
Agriculture Belt should be fairly dry for 

at least the next two weeks, which should 
give the water levels a chance to go down.

Temperatures are expected to be much 
warmer than normal for most of the same 
time frame, which will assist in the dry-out 
of saturated soils.

In its latest seasonal forecast issued at the 
end of December, Servicio Meteorológico 
Nacional – Argentina’s state weather agency 
– predicts that the January through March 
period is likely to be slightly drier than aver-
age across the core soybean production 
areas.

And it appears the agency does have 
somewhat of a track record, if last year is 
any indication. In December 2015, SMN 
predicted that the next three months might 
be notably wetter than average – which 
proved correct.

But both the short- and long-term out-
looks for dry weather come as bad news for 
some of the peripheral areas that have been 
somewhat parched since planting.

About seven million tonnes of soybeans 
lie in the southern production regions of 
Buenos Aires along with the province of La 
Pampa, where precipitation over the past 
two months is only two-thirds of normal 
levels.

Any concern in the market regarding 
Argentina’s dry areas has been far overshad-
owed by wetness in the core region, but if 
rain continues to be scarce in these areas 
through harvest, at least 10 per cent of the 
crop could be affected.

But moving forward, even the areas that 
are extremely wet now will eventually need 
some additional moisture down the road, 
so if dryness truly does become a major 
theme over the next couple of months, 

the possibility for losses may re-enter the 
picture.

Word from the ground confirms that 
Argentina’s core is in fact wet, but consider-
able damage to the soybean crop is far from 
a done deal.

Analysts from the agriculture research 
group within Thomson Reuters hit the 
ground in Argentina last week to scout out 
conditions. They covered the primary soy-
bean corridor of northern Buenos Aires, 
southern and central Córdoba, and south-
ern Santa Fe – some of the most productive 
ground in the country.

According to senior analyst Hong Xu, 
ditches and streams along the route were 
filled with rushing water – evidence of the 
abundant recent rainfalls – but the soy-
bean fields were not yet overcome with 
moisture.

“Whenever standing water was present, 
it usually appeared only in small, low-lying 
areas of the fields. We barely saw any fields 
on our route that were 50 per cent or more 
inundated, and even that sight was not too 
common,” said Xu, who added that south-
ern Santa Fe was the wettest leg of the trip.

Based on the team’s observations, Xu 
does not believe Argentine harvest losses 
will be as severe as some analysts project, 
especially if the weather shifts to a more 
benign pattern in the coming months.

“There were some fields in which plants 
were yellowing, indicating moisture stress,” 
he said. “But for the most part, plant health 
looked OK, particularly in fields that were 
planted in the first round (first crop).”

Karen Braun is a market analyst with Reuters based 
in Chicago. The views expressed here are her own.

Dry spell in Argentina may spoil buzz for soybean bulls: Braun
Switch away from wet cycle could set the stage for a significant recovery in the crop’s prospects



The Manitoba Co-operator  |  January 26, 20176

FROM PAGE ONE

The Manitoba Co-operator, Manitoba’s leading farm 
newspaper, is seeking a reporter to join its award-winning 

team of  journalists. The successful applicant will be familiar 
with agriculture and be highly motivated to learn more about 
this diverse and fast-changing industry. He or she will possess 
excellent journalism skills, including print, photography and 
digital publishing. This individual will have a valid driver’s 

licence and be willing to travel to rural areas as well as out of  
province as needed to cover events and assignments. Interested 
applicants may email their resumé and samples of  their writing 
by January 27, 2017 to Laura Rance-Unger, Editorial Director, 

Farm Business Communications: laura@fbcpublishing.com.
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RED SPRING
W H E AT

C A N A D A  W E S T E R N

A A C  E L I E

AMBER DURUM
W H E AT

C A N A D A  W E S T E R N

A A C  C U R R E N T

RED SPRING
W H E AT

C A N A D A  W E S T E R N

A A C  P R E VA I L  V B

PRAIRIE SPRING
R E D  W H E AT

C A N A D A

RED SPRING
W H E AT

C A N A D A  W E S T E R N

INTRODUCING  our LEADING 2017 Seed Line Up

For more information on these varieties and the entire Alliance Seed portfolio of cereal seed products, or to locate a dealer  near you, please visit allianceseed.com
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Manufacturers say they’re  
not giving up  » PG 3

The cattle industry hunkers  
down once more  » PG 15

BY JeNNiFer pAiGe
Co-operator staff / Brandon

Canadian beef producers 
should expect to see an 
increase to the Canadian 

Beef Cattle Check-Off sometime 
in 2017, but the exact date is yet 
to be determined.

“I suspect producers will see 
this take effect in 2017. But, it is 
hard for me to nail down an ex-
act time that producers will start 
to see it reflected on their sales 

Increase to 
national beef 
checkoff to 
come in 2017
The exact date of  
the change is still up  
in the air

See CHECKOFF on page 6 »  

BY ALLAN DAWsoN
Co-operator staff

Another proposal for a new grain 
exporter terminal in Vancouver 
by two Winnipeg-based com-panies has flown under the radar, but could contribute to a dramatic expan-sion of capacity at that port.

Parrish and Heimbecker, Limited (P&H) and Paterson GlobalFoods Inc. (PGF) are the latest to announce plans to build an export terminal in British 

Columbia’s lower mainland. They are proposing a 77,000-tonne storage ca-pacity facility on the Fraser River at the Fraser Surrey Docks, public documents say.
Meanwhile, G3 is proposing a 200,000-tonne storage grain export terminal be built on the north shore of Burrard Inlet.
If both terminals are constructed it will boost Vancouver’s grain storage ca-pacity of almost 978,000 tonnes by 28 per cent to 1.55 million.
Both are welcome news, says Uni-

versity of Saskatchewan agricultural economist Richard Gray.
Western Canadian grain production is on the upswing and because of rising demand in Asia, Canadian grain com-panies want to export through the West Coast because that’s where prices are highest.

“This would be very helpful and would increase the return to western Canadian grain farms,” Gray said in an email Dec. 2. “It is very good news. 

Another grain export terminal proposed for Vancouver
The way western Canadian crop production is growing the increased  capacity is needed, say some industry observers

See TERMINAL on page 7 »  

PHOTO: Fraser grain Terminal lTd.
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down once more  » PG 15
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Canadian beef producers 
should expect to see an 
increase to the Canadian 

Beef Cattle Check-Off sometime 
in 2017, but the exact date is yet 
to be determined.

“I suspect producers will see 
this take effect in 2017. But, it is 
hard for me to nail down an ex-
act time that producers will start 
to see it reflected on their sales 

Increase to 
national beef 
checkoff to 
come in 2017
The exact date of 
the change is still up 
in the air

See CHECKOFF on page 6 »  

BY ALLAN DAWsoN
Co-operator staff

Another proposal for a new grain 
exporter terminal in Vancouver 
by two Winnipeg-based com-panies has flown under the radar, but could contribute to a dramatic expan-sion of capacity at that port.

Parrish and Heimbecker, Limited (P&H) and Paterson GlobalFoods Inc. (PGF) are the latest to announce plans to build an export terminal in British 

Columbia’s lower mainland. They are proposing a 77,000-tonne storage ca-pacity facility on the Fraser River at the Fraser Surrey Docks, public documents say.
Meanwhile, G3 is proposing a 200,000-tonne storage grain export terminal be built on the north shore of Burrard Inlet.
If both terminals are constructed it will boost Vancouver’s grain storage ca-pacity of almost 978,000 tonnes by 28 per cent to 1.55 million.
Both are welcome news, says Uni-

versity of Saskatchewan agricultural economist Richard Gray.
Western Canadian grain production is on the upswing and because of rising demand in Asia, Canadian grain com-panies want to export through the West Coast because that’s where prices are highest.

“This would be very helpful and would increase the return to western Canadian grain farms,” Gray said in an email Dec. 2. “It is very good news. 

Another grain export terminal proposed for Vancouver
The way western Canadian crop production is growing the increased capacity is needed, say some industry observers

See TERMINAL on page 7 »  

PHOTO: Fraser grain Terminal lTd.
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BY EXTENSION: MBFI does producer outreach rIght » page 13

See ALUS on page 7 »  

World 
Class

GroWinG 
Grass

G3’s proposed Vancouver  

terminal cutting edge  » PG 3

Grazing conference highlights  

high performance  » PG 37

BY lorrainE sTEVEnson 

Co-operator staff

ALUS Canada is setting 

up a channel to let indi-

viduals and organiza-

tions financially contribute to 

projects undertaken by farm-

ers and ranchers.
The New Acre Project was 

announced earlier this month 

as ALUS Canada acknowledged 

a $5-million investment from 

the W. Garfield Weston Foun-

dation to help the organization 

expand its reach across the 

country. 
The New Acre Project will 

be the first of its kind in North 

America and offers a new way 

for the private sector and 

members of the public to in-

vest in alternative land use ser-

vices, said Bryan Gilvesy, CEO 

of ALUS and an Ontario cattle 

producer. 
“If you want to have cleaner 

air, cleaner water and more 

biodiversity, you can make that 

happen by sponsoring New 

Acres,” he said.
A typical New Acre will de-

liver a number of ecosystem 

services, such as wildlife and 

pollinator habitat, carbon se-

questration, flood control and 

drought mitigation, which 

ALUS Canada 
to launch New 
Acre Project
Donor dollars will 
be matched with 
individual projects 
they choose

BY allan daWson

Co-operator staff / Vancouver, B.C.

Prairie farm leaders praised CN 

Rail for agreeing to meet here last 

week to discuss ways to improve 

Western Canada’s grain-handling and 

transportation system.
“I was impressed with the open-

ness of CN,” Keystone Agricultural 

Producers (KAP) president Dan Mazier 

said in an interview.
“I think they were genuine today.”

Mazier and representatives from 

the Alberta Federation of Agriculture, 

Canadian Federation of Agriculture 

and Agricultural Producers Association 

of Saskatchewan (APAS) took part.

The Manitoba Co-operator  also 

attended the two-day event, which 

included a visit to Cargill’s grain export 

terminal, a tour of the port and a meet-

ing with Canadian Grain Commission 

officials.
“The (grain) transportation file has 

been on people’s mind since 2013-14 

and we really haven’t had a chance to 

talk to the railways and hear their side 

of the story,” Mazier said.

CN welcomed the chance of the 

meeting, said Kate Fenske, regional 

manager of public and government 

affairs. CN is planning more farmer 

outreach at events like Agribition, she 

added.

Leaving the script
Doug MacDonald, CN’s vice-president 

of bulk commodities, peppered with 

farmers’ questions, quickly abandoned 

his prepared presentation.

Did you cut locomotives in 2013? No, 

that was the other railway.

What went wrong? Record cold and a 

record crop.
Didn’t the grain companies warn you 

about a monster crop? Not until the 

end of September, which was too late. 

[Western Grain Elevator Association 

( WGEA) executive director Wade 

Sobkowich said in a phone interview 

later the railways were warned verbally 

in June 2013. This year the warning was 

in writing.]
“A s  p ro d u c e r s,  i n e f f i c i e n c i e s 

between the railroads and grain com-

panies is what costs us money because 

we pay the demurrage on it,” Moose 

Jaw farmer and APAS representative 

Terry Anthony told MacDonald. “We’d 

like to see you guys fine-tune your 

end of it a little better and it looks like 

you’ve started doing that.”

There have been improvements, 

but disruptions can still happen, 

MacDonald said.
He explained CN’s new contract 

system, which includes ‘reciprocal 

penalties.’
Under the program launched in May, 

CN is offering 72 per cent of its car sup-

ply — about 5,500 cars a week in the 

fall and 4,000 in the dead of winter — 

to companies to contract. Contracting 

ensures a shipper will get a car in a 

specified week or the railways pay a 

$100-a-car penalty. Grain companies 

pay the same fine if they don’t take the 

car within a specified week.

About 50 per cent of available 

cars are being contracted weekly, 

MacDonald said. Cars that aren’t con-

tracted go back to the spot market 

pool. If spot orders exceed supply they 

are divided up equally.
“So if I can only supply 90 per cent of 

the cars for the remaining orders eve-

Prairie farm leaders meet  
CN Rail in Vancouver
It was an attempt to build bridges and ultimately improve grain shipping, but farmers 

remain unclear about the impact the MRE is having on car replacements

CN Rail vice-president of bulk commodities, Doug MacDonald, met with a group of farmers representing the Alberta Federation of Agriculture, Canadian 

Federation of Agriculture, Agricultural Producers Association of Saskatchewan and Keystone Agricultural Producers at the Port of Vancouver last week to 

discuss ways to improve the grain-handling and transportation system.   PHOTO: ALLAN DAWSON

See CN MEETING on page 6 »  

Laura Rance-Unger
Editorial Director
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204-792-4382

laura@fbcpublishing.com
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in a telephone interview.
Meanwhile, the National Farm-

ers Union (NFU) wants the same 
access to stable funding as KAP. 
However, under the current Agri-
cultural Producers Funding Act, 
stable funding legislation applies 
to just one general farm organiza-
tion (GFO). That is, and has been 
KAP, since the act came into force 
in 1988 — four years after KAP 
was founded.

The designation, which GFOs 
apply for from the government-
appointed Farm Products Mar-
keting Council, runs for two years 
at a time.

The NFU is also a GFO, it said in 
a Jan. 18 news release.

Manitoba’s checkoff model is 
cumbersome and not free of cor-
porate influence, the NFU said.

“Most costly of all is the inabil-
ity of a diversity of farm voices to 
be fairly supported by Manitoba’s 
current stable funding model. 
There is no choice of voice.”

There’s stable funding for vari-
ous GFOs in Ontario, Prince Ed-
ward Island and New Brunswick, 
the NFU said.

“Some farmers belong to more 
than one GFO and the Manitoba 
government should allow for this 
option.”

It’s too early to comment on 
specific legislative changes, 
Eichler said in an email Jan. 19 
when asked about the NFU’s re-
quest.

“However, our announcement 
on Jan. 17 was a commitment 
to work specifically with KAP on 
reviewing the checkoff funding 
structure under the Agricultural 
Producers Funding Act,” he wrote. 

Unlike most commod-
ity groups, also governed by the 
funding act, KAP’s annual mem-
bership is capped at $210 (includ-
ing GST). Designated buyers — 
mainly elevators, processors and 
feed mills — are legally obliged to 
deduct at the point of sale agricul-
tural products 0.75 per cent of the 
gross selling price and remit the 
money to KAP.

Farmers have to sell $28,000 
worth of product before KAP col-
lects $210.

Nevertheless, some buyers 
refuse to collect checkoff, Bat-
tershill said. Some collect the 

checkoff on farmers who pay KAP 
memberships by cheque up front 
and some keep collecting after 
hitting the cap.

KAP is obliged to refund to 
farmers all the money collected if 
it doesn’t reach the $210 cap.

“For every dollar farmers are 
paying to KAP through this check-
off system 40 cents has to go back 
out unfortunately,” Battershill 
said. “It’s not because of opt-outs, 
it is because of overpayments of 
memberships unfortunately. The 
purchasers are quite frustrated as 
well.

“There is no way for us to im-
prove it significantly. We have 
worked with them (buyers) over 
the past two years to try and find 
solutions to these challenges, but 
unfortunately it is just a poorly 
designed system for an organiza-
tion structured like ours.”

KAP has looked at other op-
tions, including programs in Brit-
ish Columbia and the Maritimes 
tying membership fee payments 
to government services.

“It is essentially a reverse onus 
system,” Battershill said. “Produc-
ers are responsible to pay up front 
into those provinces’ general 
farm organizations, in order to be 
eligible for certain benefits and to 
be able to access some program-
ming.”

Usually there’s a refund system 
for those who want to opt out, he 

added.
“It is essentially a way of prov-

ing that you are an active farmer 
by participating in your industry 
group to qualify for some of the 
benefits that government pro-
gramming offers.”

For example, farmers might 
have to pay up before being eli-
gible to use coloured (cheaper) 
fuel or to get certain farm tax de-
ductions.

If farmers paid KAP member-
ship fees directly KAP expects it 
would earn more, farmers and 
buyers would be less frustrated 
and KAP would save time and 
money.

“We have an audit fee that 
is higher than it needs to be 
by about $3,000 related to the 
amount of time our auditor 
needs to go through our pur-
chasing records,” Battershill said.

KAP’s database and banking 
fees are all higher too.

“In 2015 we spent just over 
$3,500 on postage and the ma-
jority of that was refunding mon-
ey to members.”

Farmers’ money can be better 
spent on their policy issues, he 
said.

Battershill said he isn’t sure 
whether KAP’s funding system 
can be changed through regula-
tion or if it requires legislation. 
Either way the timeline is up to 
Eichler, he added. Battershill 
hopes an improved system is 
ready for KAP’s next fiscal year 
starting Dec. 1, 2017.

Despite the checkoff’s short-
comings, KAP’s membership is 
relatively high currently, at 4,650, 
Battershill said. He believes that 
represents a significant portion 
of Manitoba’s active farmers, 
which have been declining in 
number as farms get bigger.

KAP estimates every paid 
member, on average, represents 
another half through partner-
ships and incorporated farms. If 
so, KAP says that’s almost 7,000 
farmers. Industry observers es-
timate there are about 10,000 
farmers in Manitoba.

KAP membership peaked in 
1997 at 7,500, but there were 
26,000 “census” farmers in the 
province in 1996.

allan@fbcpublishing.com

theory that some businesses 
will pass on their costs, they 
have said we are passing on 
these costs because they 
can,” he said, noting pro-
ducers aren’t in a position to 
pass on an increased cost of 
production.

“Farmers are global price 
takers, so they can’t pass on 
carbon costs, they can’t ask 
for a premium on global 
prices because not every 
country has a carbon price 
yet,” he said.

In addition to exempt-
ing on-farm emissions, the 
general farm organization is 
also asking the province to 
reinvest the carbon tax paid 
out by agriculture back into 
the industry. Money from 
carbon pricing should go 
towards projects that allow 
farmers to lower emissions, 
store carbon in the soil or 
protect wetlands through an 
alternative land use frame-
work, said Goertzen.

“Dollars could also go to 
cost-sharing grants for ex-
ample, to upgrade, to in-
vest in more effective zero-
carbon equipment, so that 
could include looking at 
geothermal, it could include 
all sorts of energy-efficient 
equipment,” he said. “For 
example, Alberta introduced 
some grants recently where 
producers can get up to 
$750,000 per grant to cover 
up to 70 per cent of the cost 
of upgrading equipment, so 
that is a real help in terms of 
that upfront cost.”

But the carbon policy KAP 
is advocating for is not with-
out detractors.

Following Goertzen’s pre-
sentation, a man later iden-
tified as Gerry Demare com-
mandeered the microphone 
indicating he represented an 
undisclosed group of people 
who opposed carbon pricing 
in general. While supportive 
of exempting on-farm emis-
sions, he said farmers should 
be reimbursed for all costs 
associated with carbon pric-
ing unless they expressly ac-
cepted the concept. 

“For those other direct 
emissions we have an ex-
emption or a rebate like 
the GST tax credit, and that 
would be on a voluntary 
basis,” Demare said. “So if 

you’re a carbon tax believer 
you, on a voluntary basis 
could not, would not, ask for 
your money back. If you were 
a carbon tax denier, or that 
you don’t necessarily know 
where you stand in terms of 
carbon taxation, you could 
ask for a rebate.”

Others have suggested 
KAP take a stance similar to 
Saskatchewan’s approach to 
carbon pricing. That prov-
ince has dug in its heels and 
threatened to sue the federal 
government.

“We’ve had a lot of mem-
bers come up and ask us, 
well why aren’t you just tak-
ing Saskatchewan’s approach 
and just opposing carbon 
pricing entirely, and that’s a 
good question,” KAP’s Goert-
zen said, adding the first risk 
with that approach is that 
the federal government im-
poses its own price.

“So I think it’s important 
to ask the question, what 
do you think will work bet-
ter? A carbon price designed 
by Ottawa, or one designed 
by your home province?” he 
asked, noting the second risk 
that comes with opposing 
the carbon pricing is the pos-
sibility another strategy with 
higher hidden costs could be 
implemented.

“We’re not here trying to 
advocate for carbon taxa-
tion,” he said. “We’re saying 
given the alternatives, given 
where our government’s 
headed, we think our ap-
proach to this issue could get 
the best result for farmers.”

shannon.vanraes@fbcpublishing.com

Exemption Continued 
from page 1

funding Continued from page 1

The Manitoba government will work with the Keystone Agricultural Producers 
to introduce a more efficient system for collecting its annual membership fees, 
Agriculture Minister Ralph Eichler announced at Ag Days Jan. 17. The National 
Farmers Union wants in on stable funding too.   PHOTO: ALLAN DAWSON

“There is no choice  
of voice.”

NFU

“We’re not here 
trying to advocate 
for carbon taxation. 
We’re saying given 
the alternatives, 
given where our 
government’s 
headed, we think 
our approach to 
this issue could get 
the best result for 
farmers.”

Sean Goertzen

Sean Goertzen speaks at Ag Days.  Photo: Shannon VanRaes
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BY SHANNON VANRAES
Co-operator staff   

Pea acres in the province could 
see a  growth spurt  fol low-
ing the announcement global 

ingredient and pharmaceutical giant 
Roquette will build its next process-
ing plant in Manitoba.

The $400-million pea-processing 
plant will be located just outside 
Portage la Prairie and is expected to 
employ 150 people once complete.

“I expect there will be more pea 
acres in the province as a result of 
this, because guys can sell them 
locally,” said Jason Voth, chairman 
of Manitoba Pulse and Soybean 
Growers. “I think it will increase to 
a point where it becomes sustain-
able long term. I’m hoping they work 
with growers to get a stable base of 
peas going and that will be price 
dependent — and most importantly, 
weather dependent.”

Roquette’s vice-president of pea 
and new proteins, Pascal Leroy, said 
the plant will process about 120,000 
tonnes of peas each year.

“That is why it is a huge invest-
ment for us,” said Leroy adding 
the company also anticipates an 
increase in Manitoba pea produc-
tion as a result of their investment in 
the province. Additional pea supply 
will come from neighbouring prov-
inces as needed, he added.

Speaking during a  press  con-
ference at the Manitoba legisla-
ture, company chairman Edouard 
Roquette said the new plant “will 
support the future of Manitoba’s 
a g r i c u l t u re  i n d u s t r y  a n d  h e l p 
address the growing global demand 
for innovative food, nutrition and 
health products and solutions.”

Construction is expected to begin 
before the end of the year and once 
running at full capacity it will be the 
largest plant dedicated to pea pro-
tein processing in the world.

“This new investment in Manitoba 
m a r k s  a  k e y  s t e p  i n  re i n f o rc -
ing Roquette’s leadership position 
in offering high-value plant-based 
ingredients  around the world,” 
Roquette said.

He added that Manitoba’s qual-
ity workforce, as well as the prov-
ince’s centrally located transporta-
tion network, were key to the com-
pany’s decision to locate the plant in 
Manitoba. Canada is also the world’s 
largest pea producer.

Manitoba’s agriculture minister 
was on hand for the announcement, 
but initially indicated there was no 
financial contribution to the project 
on the part of the province.

A spokesperson for Minister Ralph 
Eichler later said the Manitoba gov-

ernment has provided up to $6.82 
million in tax increment financing 
(TIF) to Roquette in order to assist 
with site development costs.

“This TIF will support the devel-
opment by providing grants equiva-
lent to applicable incremental pro-
vincial education taxes over a set 
number of years based on the initial 
assessed value of the property,” said 
the spokesperson.

Following the project’s announce-
ment, Eichler noted increased pea 
acres could also yield positive returns 
in terms of sustainability, pointing 
out the crop’s ability to fix nitrogen.

“Peas are an excellent source of 
protein, which is in growing demand 
around the world,” said Eichler. 
“They are also a sustainable crop, 
complementing the land manage-
ment and environmental steward-

ship techniques practised by our 
farmers.”

He added that  approximately 
160,000 acres of peas were planted 
in the province last year.

Voth noted that consecutive wet 
years in the province have been a 
limiting factor in pea production, 
but said that will likely be changing 
in the coming years.

“I’d say in Manitoba it was always 
price and weather that was the lim-
iting factor in growing peas, but 
as soon as you add value-added 
processing to a product... then the 
price farmers receive will be a little 
bit higher,” he said. “Peas are suited 
to a little bit drier conditions, but as 
soon as we hit that drier cycle in the 
weather, peas are going to take off.”

shannon.vanraes@fbcpublishing.com

$400-million pea plant announced
Manitoba producers to benefit from the global demand for vegetable protein ingredients

A $400-million pea-processing plant was announced during an event at the Manitoba legislature.   Photos: Shannon VanRaes

“I expect there will be more pea acres in the province as a 
result of this, because guys can sell them locally.” 

Jason Voth

Edouard Roquette, company chairman.
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BY ALLAN DAWSON
Co-operator staff / Brandon

Manitoba Agriculture 
Minister Ralph Eichler 
is optimistic President 

Donald Trump will see the value 
of agricultural trade, despite his 
protectionist rhetoric.

“I think that Trump is a very 
educated man in his own way,” 
Eichler told reporters Jan. 17 at Ag 
Days. “Maybe he has to listen a 
little bit more than he talks... that 
is why we have two ears and one 
mouth. So let’s make sure we lis-
ten and we hope president-elect 
Trump listens. We have a feeling 
there are some strong people out 
there who are well connected with 
the president-elect and hopefully 
he will listen to them and give 
them the ear we need to have in 
order to make sure those relation-
ships continue.”

President Trump received a 
lot of votes in farming states and 
many American farm groups sup-
port the Trans-Pacific Partnership 
— a deal President Trump said 
during the election campaign 
he would not ratify. He has also 
promised to tear up the North 
American Free Trade Agreement 
if he can’t get a better deal for the 
U.S.

Some trade experts fear 
President Trump will spark an 
international trade war, in turn 
potentially causing a worldwide 
recession.

“I’m not overly concerned at 
this point,” Eichler said. “We 
will be able to tell a bit more in 
a couple of weeks when we see 
who the new secretary of agri-
culture will be in the Trump 
administration.”

Trump has since nominated 
70-year-old former Georgia gov-
ernor Sonny Perdue, who has a 
record of supporting agricul-

tural trade. The Republican-led 
Senate is expected to confirm the 
nomination.

A veterinarian, Perdue, served 
two terms as governor and has 
run trucking and agricultural 
companies in Georgia since leav-
ing office in 2011, the Ag Insider 
reported.

Zippy Duvall, president of the 
American Farm Bureau and a 
Georgia farmer, praised Perdue as 
a strong voice for agriculture, add-
ing as governor he “was always 
very good in promoting agricul-
tural products” and encouraged 
exports.

Ron Moore, president of the 
American Soybean Association 
(ASA), said he thought Perdue 
would support agriculture 
exports, Reuters reported.

“I think he will be very much 
in favour of trade,” Moore said 
in a telephone interview with 
Reuters. The ASA, with 15 other 
farm groups, this month urged 
the incoming administration to 
“protect and enhance” agricul-
tural trade and its impact on the 
rural economy.

Trade, a signature issue during 
the campaign in which Trump 
accused China of unfair practices, 
is critical for the farm economy. 
U.S. farm and food exports to 
China were more than $20.2 bil-
lion in 2015.

Prices for soybeans rose 16 
per cent during 2016 on strong 
demand from China, which buys 
nearly 30 per cent of the U.S. crop. 

Soybean exports helped boost 
U.S. gross domestic product in the 
third quarter.

Some farmers are concerned 
that Trump’s criticism of China 
could lead to deteriorating trade 
relations and put exports at risk.

An influential Chinese state-run 
newspaper warned that U.S. agri-
cultural imports and U.S. aircraft 
manufacturer Boeing could be 
targets for retaliation in any trade 
war triggered by Trump.

Agricultural trade is critical to 
the economies of Canada and the 
U.S., Eichler said.

“We can never forget that,” 
he said. “One in eight jobs in 
Manitoba is because of agricul-
ture. You take exports out of there 
and we put more value added in, 
we all win. We cannot take our eye 
off that ball.”

Many American legislators 
recognize the importance of 
trade, which was discussed ear-
lier this month at the State Ag 
and Rural Leaders group meet-
ing in Baton Rouge, Louisiana. 
Eichler attended and is now the 
group’s secretary, as did Canada’s 
Agriculture Minister Lawrence 
MacAulay.

“We talked a lot about trade,” 
Eichler said. “That is one of the 
things that is the most important 
to us. We are their (U.S.) largest 
(agricultural) trading partner and 
they are ours so we want to keep 
that dialogue open. That message 
was loud and clear to the senators 
and of course to the state legisla-
tors as well. We know that trade is 
important.

“We have a great relationship, 
not only now but we hope into 
the future. It is all about having 
an open conversation, an open 
dialogue, in order to make sure we 
continue on those relationships.”

allan@fbcpublishing.com
With files from Ag Insider and Reuters

Agriculture Minister 
Eichler optimistic Trump 
will see value in ag trade
Trump’s nominee for ag secretary, Sonny Perdue,  
has a record of supporting trade

BY SHANNON VANRAES
Co-operator staff

Manitoba Agriculture 
has amalgamated its 
livestock and crops 

branches as it looks for cost sav-
ings in the department.

“First of all there was no cuts, 
there were efficiencies found 
within the department,” said 
Agriculture Minister Ralph 
Eichler during an unrelated 
press conference. He also 
confirmed that three direc-
tor positions have been elimi-
nated, although the individu-
als who held them have been 
offered other roles within the 
department.

Not all changes were tied to 
cost reduction, however. Eichler 
added that some changes were 
made to ensure the department 
“had the right people in the 
right place.”

While he could not offer a 
dollar figure for the efficien-
cies found within Manitoba 
Agriculture, Eichler said Finance 
Minister Cameron Friesen esti-
mates changes made to senior 
administration will result in an 
annual savings of $10 million 
across all departments.

“The Manitoba govern-
ment is committed to fixing 
the finances of our province in 
order to protect and improve 
the services Manitoba fami-
lies depend on. Immediately 
following the election, we led 
by example and undertook a 
complete reorganization of 
departments which resulted 
in a one-third reduction in the 
size of cabinet and political 
staff,” said Eichler in an earlier 
statement.

“Under the previous NDP 
administration, the number of 
positions at the executive level 
grew nearly four times the rate 
of overall staff growth within 
the civil service, while access or 
the quality of services did not 
improve,” he added.

No comment was provided 
regarding how the newly amal-
gamated branch will operate.

shannon.vanraes@fbcpublishing.com

Ag efficiencies found: minister
Positions have been eliminated in Manitoba Agriculture,  
but no cuts, says minister

“I think that Trump 
is a very educated 
man in his own way.” 

Ralph Eichler

Agriculture Minister Ralph 
Eichler.   Photo: Shannon VanRaes
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WHAT’S UP

Jan. 26-27: Manitoba Young 
Farmer Conference, Delta 
Winnipeg, 350 St. Mary Ave., 
Winnipeg. Held in conjunc-
tion with Keystone Agricultural 
Producers’ annual meeting. For 
more info visit www.kap.mb.ca. 

Jan. 27: Canadian Cattlemen’s 
Association town hall meeting, 
4 to 9 p.m., Centennial Hall, PR 
325, Ashern. For more info visit 
www.cattle.ca (click on “News/
Events”).

Feb. 1-2: Manitoba Swine 
Seminar, Victoria Inn, 1808 
Wellington Ave., Winnipeg. For 
more info or to register visit www.
manitobaswineseminar.com.

Feb. 2-3: Manitoba Beef 
Producers annual general meet-
ing, Victoria Inn, 3550 Victoria 
Ave., Brandon. For more info 
visit www.mbbeef.ca/annual-
meeting/.

Feb. 15-16: CropConnect 
Conference, Victoria Inn, 1808 
Wellington Ave., Winnipeg. For 
more info visit www.cropconnect-
conference.ca. 

Feb. 17: Bridging The Gap: 
Succession and Transition 
Planning Workshop for Farm 
Families, 8 a.m. to 4:30 p.m., 
Victoria Inn, 1808 Wellington 
Ave., Winnipeg. For more info or 
to register visit www.fmc-gac.
com/content/bridging-gap-
workshops. 

Feb. 28-March 2: Western 
Canadian Wheat Growers annual 
convention, Sheraton Cavalier, 
612 Spadina Cres. E., Saskatoon. 
For more info or to register visit 
wheatgrowers.ca.

March 6-7: Advancing Women 
in Agriculture Conference, Hyatt 
Regency, 700 Centre St. SE, 
Calgary. Early-bird deadline 
Jan. 15. For more info visit www.
advancingwomenconference.ca. 

March 7-9: Canola Council of 
Canada annual convention, 
Fairmont Winnipeg, 2 Lombard 
Place, Winnipeg. For more info 
visit canolacouncil.org.

March 8-10: Canadian 
Cattlemen’s Association annual 
general meeting, Ottawa Marriott 
Hotel, 100 Kent St., Ottawa. For 
more info visit www.cattle.ca 
(click on “News/Events”).

March 10-11: Manitoba Direct 
Farm Marketing Conference, 
Access Event Centre, 111-D 
Gilmour St., Morden. For more 
info call Manitoba Agriculture at 
204-821-5322.

June 8-11: Canadian Angus 
national convention, Victoria Inn, 
3550 Victoria Ave., Brandon. 
For more info visit cdnangus.ca/
activities-and-services/national-
convention/.

Please forward your agricultural 
events to daveb@fbcpublishing.
com or call 204-944-5762.

FARMING 
IS ENOUGH OF 
A GAMBLE...

Advertise in the Manitoba 
Co-operator Classifieds, 

it’s a Sure Thing!

1-800-782-0794

GrainSafe

Winkler fire Chief Richard 
Paetzold (l) and Glenboro 
deputy fire Chief Garth McIntyre 
were at Ag Days demonstrating 
how a rescue would occur in the 
event of a grain entrapment. 
Glen Blahey, (r) CASA’s 
agricultural health and safety 
specialist, was in Brandon 
speaking to farmers about best 
practices and procedures for 
grain handling and storage. 
CASA launched its BeGrainSafe 
program last week. The program 
will include the mobile grain 
safety demonstration and 
training unit, an interactive 
trade show display, tabletop 
youth displays and a website. 
The demo unit in Brandon 
was brought in from the U.S. 
A Canadian version will be on 
the road across the Canadian 
Prairies in the spring.  
PHOTO: LORRAINE STEVENSON 
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LIVESTOCK MARKETS $1 Cdn: $0.7496 U.S.

$1 U.S: $1.3339 Cdn.

EXCHANGES:  
Jan. 20, 2017

column
Cattle Prices
(Friday to Thursday) Winnipeg January 20, 2017

Slaughter Cattle
Steers —
Heifers —
D1, 2 Cows  74.00 - 82.00
D3 Cows 63.00 - 70.00
Bulls 90.00 - 98.00
Feeder Cattle (Price ranges for feeders refer to top-quality animals only)
Steers (901+ lbs.) 150.00 - 167.00

(801-900 lbs.) 155.00 - 169.00
(701-800 lbs.) 160.00 - 179.50
(601-700 lbs.) 168.00 - 192.00
(501-600 lbs.) 175.00 - 206.00
(401-500 lbs.) 185.00 - 216.00

Heifers (901+ lbs.) 130.00 - 147.00
(801-900 lbs.) 135.00 - 153.00
(701-800 lbs.) 140.00 - 158.00
(601-700 lbs.) 146.00 - 166.00
(501-600 lbs.) 145.00 - 172.00
(401-500 lbs.) 150.00 - 182.00

Slaughter Cattle ($/cwt) Alberta South Ontario
Grade A Steers (1,000+ lbs.) $ 160.00 - 160.75 $ 117.70 - 150.92 
Grade A Heifers (850+ lbs.) — 131.90 - 150.65 
D1, 2 Cows 93.00 - 104.00 60.39 - 82.07 
D3 Cows 80.00 - 95.00 60.39 - 82.07 
Bulls — 85.56 - 105.54 
Steers (901+ lbs.) $ 162.00 - 174.00 $ 161.09 - 187.01 

(801-900 lbs.) 166.00 - 177.00 156.50 - 189.99 
 (701-800 lbs.) 169.00 - 182.00 153.55 - 191.84 

(601-700 lbs.) 179.00 - 196.00 160.84 - 204.84 
(501-600 lbs.) 195.00 - 216.00 149.62 - 209.76 
(401-500 lbs.) 211.00 - 235.00 143.94 - 211.26 

Heifers (901+ lbs.) $ 149.00 - 161.00 $ 136.24 - 163.92 
(801-900 lbs.) 152.00 - 162.00 147.32 - 162.33 
(701-800 lbs.) 154.00 - 165.00 134.44 - 153.13 
(601-700 lbs.) 159.00 - 173.00 137.85 - 171.44 
(501-600 lbs.) 167.00 - 184.00 133.87 - 174.63 
(401-500 lbs.) 176.00 - 199.00 132.53 - 171.18

Futures (January 20, 2017) in U.S. 

Fed Cattle Close Change Feeder Cattle Close Change
February 2017 121.03 3.55 January 2017 131.95 1.63
April 2017 119.88 3.40 March 2017 130.15 2.40
June 2017 109.18 2.35 April 2017 129.48 2.18
August 2017 104.70 2.18 May 2017 128.05 1.95
October 2017 104.13 1.95 August 2017 128.43 1.55
December 2017 104.50 2.00 September 2017 126.55 1.83

 

Cattle Slaughter Cattle Grades (Canada)
Week Ending

Jan 14th, 2017

Previous 
Year

Week Ending 
Jan 14th, 2017

Previous 
Year

Canada 46,480 47,080 Prime 854 1,253
East 10,398 11,804 AAA 21,979 23,892
West 36,082 35,276 AA 11,753 11,333
Manitoba NA NA A 513 572

U.S. 609,000 575,000 B 703 542
D 9,319 8,771
E 237 97

Other Market Prices

Sheep and Lambs

$/cwt

Winnipeg

Wooled Fats Toronto
SunGold  

Specialty Meats
Ewes Choice 120.00 - 143.00 98.25 - 163.86 —
Lambs (110+ lb.) 170.00 - 177.00 193.99 - 208.63 

(95 - 109 lb.) 180.00 - 195.00 204.03 - 222.02 

(80 - 94 lb.) 195.00 - 223.00 217.73 - 249.41 
(Under 80 lb.) 210.00 - 225.00 215.38 - 339.17
(New crop) — —

Chickens
Minimum broiler prices as of April 13, 2010

Under 1.2 kg..................................................$1.5130
1.2 - 1.65 kg....................................................$1.3230
1.65 - 2.1 kg....................................................$1.3830
2.1 - 2.6 kg.....................................................$1.3230

Turkeys
Minimum prices as of January 13, 2017

Broiler Turkeys 
(6.2 kg or under, live weight truck load average)

Grade A ............................................... $1.890
Undergrade ........................................ $1.800

Hen Turkeys 
(between 6.2 and 8.5 kg liveweight truck load average)

Grade A ................................................$1.875
Undergrade ..........................................$1.775

Light Tom/Heavy Hen Turkeys
(between 8.5 and 10.8 kg liveweight truck load average)

Grade A ................................................$1.875
Undergrade ..........................................$1.775

Tom Turkeys 
(10.8 and 13.3 kg, live weight truck load average)

Grade A................................................. $1.850
Undergrade...........................................$1.775

Prices are quoted f.o.b. producers premise.

Eggs
Minimum prices to producers for ungraded 
eggs, f.o.b. egg grading station, set by the 
Manitoba Egg Producers Marketing Board 
effective November 10, 2013.

New Previous
A Extra Large $2.00 $2.05
A Large 2.00 2.05
A Medium 1.82 1.87
A Small 1.40 1.45
A Pee Wee 0.3775 0.3775
Nest Run 24 + 1.8910 1.9390
B 0.45 0.45
C 0.15 0.15

Goats
Winnipeg Toronto

( Hd Fats) ($/cwt)

Kids — 134.80 - 382.70

Billys — —

Mature — 152.74 - 349.50

Horses
Winnipeg Toronto

($/cwt) ($/cwt)

<1,000 lbs. — 48.00 - 48.00

1,000 lbs.+ — 42.00 - 60.00

Hog Prices
(Friday to Thursday) ($/100 kg) Source: Manitoba Agriculture

E - Estimation

MB. ($/hog) Current Week Last Week Last Year (Index 100)
MB (All wts.) (Fri-Thurs.) 171E 160.93 163.65

MB (Index 100) (Fri-Thurs.) 159E 151.07 154.41

ON (Index 100) (Mon.-Thurs.) 157.74 145.90 148.14

PQ (Index 100) (Mon.-Fri.) 156.15 144.37 149.99

Futures (January 13, 2017) in U.S.

Hogs Close Change

February 2017 64.43 -1.53

April 2017 68.98 -0.58

May 2017 74.10 -0.23

June 2017 78.15 -0.10

July 2017 78.08 0.58

Warming temperatures and good 
prices kept Manitoba’s cattle auc-
tion yards busy during the week 

ended Jan. 20, with that trend expected to 
continue over the next month.

“There is a lot of volume everywhere,” said 
Allan Munroe of Killarney Auction Mart. He 
noted gains in the U.S. futures were helping 
pull Canadian prices as well, with the local 
feeder market much stronger than it was in 
December.

“It’s drawing the cattle to town,” said 
Munroe, adding “everything that’s happening 
seems to be pushing the guys to sell… I think 
we’ll be very busy right through mid-March.”

Some of the activity at the auction yards 
during the week was tied to producers who 
originally wanted to sell in December, but 
couldn’t. The late harvest, followed by poor 
weather in December, meant many just “ran 
out of days,” he said.

Those cattle that normally would sell in 
the fall are now coming to market.

The animals that were held back are 
seeing better prices than they would in 
December, but also had to be fed for the 
past month of cold weather.

Those cattle from operations that tend to 
overfeed “look tremendous,” Munroe said, 
because they’ve taken a significant por-
tion of the feed just to keep warm. However, 
those cattle on lighter rations, where the aim 
is only for a pound or so of gain per day, “are 
standing still at best.”

It’s a very fine line between looking green 
and looking poor, he added, as “feeding cat-
tle is an art form.”

Now that  temperatures  have tur ned 
warmer, one concern is that the cattle have 
got used to eating heavy rations to battle the 
cold. They will keep eating “and throw flesh 
on like you wouldn’t believe, if this weather 
stays as warm as it is after the cold stretch,” 
said Munroe.

Demand is coming from western feedlots 
and local buyers, with volumes still some-
what lacking for eastern buyers. Munroe 
expected the eastern demand would start 
picking up as the numbers increase over the 
next few weeks.

Weakness in the Canadian dollar may 
also bring in some U.S. interest, although 
Munroe had yet to see any significant south-
ern interest. “The currency can give us an 
advantage, but it doesn’t mean they’ll go 
that way.”

Looking at the butcher market, good cows 
that were priced in the 70- to 80-cents-per-
pound area in December are now fetching 
up to 93 cents in some cases, “so that’s excit-
ing,” said Munroe.

With activity picking up, Munroe recom-
mended people book their auction space 
sooner rather than later. “We’re full up for 
next week, and the phone is ringing steady.”

Phil Franz-Warkentin writes for Commodity News Service 
Canada, a Winnipeg company specializing in grain and 
commodity market reporting.

Cattle meant for sale in 
December come to markets
The East and the U.S. aren’t yet taking major volumes

“The currency can give us an 
advantage, but it doesn’t mean 
they’ll go that way.”

allan munroe
Killarney Auction Mart

Looking for results?  Check out the market reports  
from livestock auctions around the province.   »  PaGe 14

China’s 2016 pork 
output falls

BY DOMINIQUE PATTON
Reuters

China’s 2016 pork output 
fell 3.4 per cent year on-
year to its lowest level since 
2011, the National Statistics 
Bureau said Jan. 20, but 
production of beef hit a 
decade high after low milk 
prices prompted farmers to 
slaughter more dairy cattle.

Pork output in the world’s 
top producer and consumer 
of the meat fell to 52.99 mil-
lion tonnes for the year after 
farmers shrank their herds 
following months of losses 
in previous years.

The drop in output 
pushed prices to record 
levels in early June, but also 

fuelled a jump in cheaper 
imports during much of 
2016. China is seen to now 
be the largest pork importer 
too, and is forecast to 
account for over a quarter 
of global trade in 2017. To 
put this growth in perspec-
tive, China’s imports of pork 
grew by 160 per cent in the 
third quarter of 2016. Most 
of these gains have been 
captured by the E.U. that 
retains a 70 per cent market 
share. 

Until now Japan was 
the world’s largest pork 
importer on a tonnage 
basis.

While China’s pork output 
fell, production of beef rose 
to its highest level in at least 
10 years, rising 2.4 per cent 
to 7.2 million tonnes. Dairy 
farmers slaughtered cows to 
benefit from strong demand 

for beef from China’s grow-
ing middle class.

A drought in Inner 
Mongolia, one of the coun-
try’s major beef production 
regions, also led to higher 
slaughter rates, said Pan 
Chenjun, senior analyst at 
Rabobank.

“This indicates that output 
will drop this year,” she said.

Lamb output jumped 
4.2 per cent to 4.59 mil-
lion tonnes, the NBS data 
showed — also hitting its 
highest level in at least 10 
years. The growth was driven 
in part by the drought, but 
also by oversupply that 
drove down prices, pushing 
farmers to slaughter more 
animals to boost volume 
sales.

Poultry production 
climbed 3.4 per cent to 18.9 
million tonnes.

briefs

Phil-Franz Warkentin
CNSC
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GRAIN MARKETS

column

Closing Futures Prices  
As of Thursday, January 20, 2016 ($/tonne)

Last Week Weekly Change

ICE canola 519.60 19.50

ICE milling wheat 237.00 -6.00

ICE barley 139.00 0.00

Mpls. HRS wheat 208.89 -5.24

Chicago SRW wheat 157.36 0.83

Kansas City HRW wheat 162.78 -2.20

Corn 145,56 4.43

Oats 170.37 13.13

Soybeans 392.24 7.81

Soymeal 384,27 16.31

Soyoil 775.06 -9.92

Cash Prices Winnipeg
As of Friday, January 20, 2016 ($/tonne)

Last Week Weekly Change

Feed wheat n/a n/a

Feed barley 158.46 -0.92

Rye n/a n/a

Flaxseed 487.77 0.79

Feed peas n/a n/a

Oats 214.63 1.30

Soybeans 425.50 9.19

Sunflower (NuSun) Fargo, ND ($U.S./CWT) 14.70 unch

Sunflower (Confection) Fargo, ND ($U.S./CWT) Ask Ask

Port Prices
As of Friday, January 20, 2016 ($/tonne)

Last Week Weekly Change

U.S. hard red winter 12% Houston 155.42 -2.20

U.S. spring wheat 14% Portland 253.90 -5.22

Canola Thunder Bay 531.60 19.50

Canola Vancouver 539.60 19.50The ICE Futures Canada canola market 
continues to climb above the psycholog-
ically important $500-per-tonne level, 

taking support from a recent rally in U.S. soy.
Weather concerns in South America took 

centre stage on the market as projections 
flew over how much of the soybean crop in 
Argentina could be lost due to flooding.

However, both bulls and bears took turns 
using precipitation, or lack thereof, to justify 
their respective positions. Some took the view 
that flooding in certain regions would be low-
ered by expected dry conditions; others pre-
dicted as much as 10 per cent of Argentina’s 
soybean crop could be lost.

For the most part, canola seemed to shrug 
off the bearish sentiments and steadily moved 
up the charts.

The dominant March contract broke out of 
its recently established narrow range to gain 
nearly $20 on the week. Resistance seems to 
have been carved out near the $520-per-tonne 
level.

Weakness in the Canadian dollar added to 
the upside. The loonie was as high as 76.67 
U.S. cents during the five-day period before 
ending the week at 75.04 U.S.

Crushing activity remained steady, with 
commercials taking advantage of healthy 
crush margins. Basis levels in Saskatchewan 
and Manitoba improved in a number of 
places.

On the other side, warmer weather across 

the Canadian Prairies also sparked an increase 
in farm deliveries, which was bearish for 
values.

Speculative buying was a feature in and 
around the inauguration of U.S. President 
Donald Trump. As one trader put it, Trump’s 
comments haven’t roiled agriculture as much 
as other sectors, but they can still have an 
effect on currencies. Some traders positioned 
themselves near the end of the week to protect 
against any sudden moves.

The one constant everyone can seem to 
agree on, though, is that Brazil is headed for a 
massive crop, with recent estimates pegging it 
at 104 million tonnes.

Already, China has focused on South 
America for a large amount of its imports and 
that isn’t expected to change any time soon.

Chicago Board of Trade (CBOT) March soy-
beans gained roughly 20 U.S. cents per bushel 
during the week ended Jan. 20. Weather con-
cerns in South America, along with specula-
tive buying and a surprising surge by soymeal, 
underpinned the market.

CBOT corn’s March contract gained just over 
10 U.S. cents per bushel during the week. Slow 
selling by farmers in the U.S. and booming 
ethanol production were some of the factors 
supporting the market, along with weather 
concerns.

CBOT wheat chopped around for much of 
the week before settling with a gain of 2.25 
U.S. cents per bushel. Ideas that demand for 
U.S. wheat will remain steady even while sup-
plies of high-protein wheat get increasingly 
scarce helped offset large global volumes.

Dave Sims writes for Commodity News Service Canada, a 
Winnipeg company specializing in grain and commodity 
market reporting.

Canola futures shake off 
most bearish sentiments
Traders hedge against any surprises in currencies

Manitoba Elevator Prices
Average quotes as of January 20, 2017 ($/tonne)

Future Basis Cash

E. Manitoba wheat 208.89 37.12 246.01

W. Manitoba wheat 208.89 29.12 238.01

E. Manitoba canola 519.60 -26.08 493.52

W. Manitoba canola 519.60 -35.59 484.01

Source: pdqinfo.ca

BY JADE MARKUS
CNS Canada

Spring wheat cash bids across 
Western Canada declined during 
the week ended Jan. 20, as elevators 

switched the basis from the March con-
tract to the May contract.

Depending on the location, average 
Canada Western Red Spring (CWRS) 
wheat prices were down by about $1-$4 
a tonne compared to the previous 
week, according to price quotes from a 
cross-section of delivery points across 
the Prairie provinces compiled by PDQ 
(Price and Data Quotes). Average prices 
ranged from about $233 per tonne in 
Saskatchewan’s southeast to as high as 
$248 in northern parts of Alberta.

Quoted basis levels varied from 
location to location, but held reason-

ably steady to range from about $25 to 
$39 per tonne above the futures when 
using the grain company methodol-
ogy of quoting the basis as the differ-
ence between U.S. dollar-denominated 
futures and Canadian dollar cash bids.

When accounting for currency 
exchange rates by adjusting Canadian 
prices to U.S. dollars, CWRS bids ranged 
from US$175 to US$186 per tonne. That 
would put the currency-adjusted basis 
levels at about US$23-$34 below the 
futures.

Looking at it the other way around, if 
the Minneapolis futures are converted 
to Canadian dollars, CWRS basis levels 
across Western Canada range from $31 
to $45 below the futures.

Bids for Canada Prairie Spring Red 
(CPSR) wheat reported by PDQ were 
unchanged to about $3.50 weaker com-
pared to the previous week.

Ave ra g e  d u r u m  p r i c e s  we re 
slightly higher, with bids coming in 
between $281 and $289 per tonne in 
Saskatchewan and Manitoba.

The May spring wheat contract in 
Minneapolis, off of which most CWRS 
contracts in Canada are based, was 
quoted Jan. 23 at US$5.605 per bushel, 
down about five U.S. cents from the pre-
vious week.

Kansas City hard red winter wheat 
futures, traded in Chicago, are more 

closely linked to CPSR in Canada. The 
May K.C. wheat contract was quoted 
at US$4.55 per bushel on Jan. 20, down 
about six U.S. cents per bushel com-
pared to the previous week.

The May Chicago Board of Trade 
soft wheat contract settled Jan. 20 at 
US$4.432, up by close to three U.S. cents 
on the week.

The Canadian dollar was trading Jan. 
20 at 75.03 U.S. cents, down by roughly 
one cent.

Western Canadian wheat bids slightly weaker
Elevators have switched the basis to May wheat futures from March

Average durum prices were slightly higher, with bids coming 
in between $281 and $289 per tonne in Saskatchewan and 
Manitoba.

DAVE SIMS
CNSC

For three-times-daily market reports and more from  
Commodity News Service Canada, visit the Markets section at  
www.manitobacooperator.ca.
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BY ALEXIS KIENLEN
Staff

The cattle industry needs to stop 
patting itself on the back and 
face an uncomfortable truth — 

its grand plan to create a bright new 
future isn’t yielding results.

That’s the view of Charlie Gracey, 
one of Canada’s most renowned 
experts on the beef industry. And all 
you have to do is look at the shrink-
ing number of cattle and ranchers, 
said the former manager of Canadian 
Cattlemen’s Association and Ontario 
Beef Producers.

Since 2009, the Canadian beef herd 
(total cows and calves) has declined 
by more than a million animals. It has 
also lost about 20 per cent of its pro-
ducers in recent years.

“There’s been an amazing cutback, 
and there’s been very little comment 
about it,” said Gracey.

Every industry needs new blood and 
if the cattle sector wants to attract and 
retain young producers, it “has to cre-
ate the conditions to make the indus-
try profitable,” he said. 

“That is back to mundane things 
— like changing the grading system. 
Let’s do some things about the pricing 
system,” he said. “It’s not about being 
a missionary and getting people back 
into the industry. They’re not going to 
do it unless it seems to be profitable.”

The National Beef Strategy — 
unveiled with considerable fanfare 
two years ago — is supposed to do 
just that. It set specific targets to boost 
the bottom line and laid out a series of 
steps, such as positioning Canadian 
beef as a top brand in foreign mar-
kets and lowering production costs 
through R&D.

But “things aren’t happening fast 
enough,” said Gracey.

“We want to expand and diversify 
our export and still we’re sending 
about 95 per cent of all our exports to 
the States. I don’t think the strategy is 
working. I don’t even know what it is.”

Funding needed
Even Dave Solverson, co-chair of the 
National Beef Strategy, admits the 
ambitious plan has stalled somewhat.

But the problem has been a lack of 
funds to move ahead with the strat-
egy’s “four pillars,” said the Camrose-
area cow-calf producer and feedlot 
operator.

Each of those items — such as 
improving productivity efficiency by 
15 per cent by 2020 — came with a 
detailed series of steps, he noted. And 
each step costs money to enact.

“The groups that worked on the four 
pillars estimated the cost to execute 
it and that’s where the recommended 
(national checkoff) increase to $2.50 
a head (came from),” said Solverson, 
who is also past president of the 
Canadian Cattlemen’s Association.

“I do feel, and the groups that 
have worked on it feel, that with the 

increased funding, the strategy could 
move forward.”

The sudden and sharp downturn in 
cattle prices has also hurt, he added.

“It sort of emphasizes the reason for 
a good strategy going forward, diver-
sifying the markets, and things like 
that,” said Solverson. “My point is that 
until all the provincial organizations 
agree — which they are very close to 
doing — then we can’t move ahead 
with the national checkoff increase 
and I believe that will make the strat-
egy attainable.”

And growing the herd is vital, he 
added, pointing to the risk of losing a 
major packing plant if numbers fall too 
low.

“I would like to encourage produc-
ers to maintain and even expand their 
herds because I believe that there is a 
long-term positive situation ahead of 
us,” he said. “If we shrink much from 
our current 3.9 million cows nationally, 
we stand to lose infrastructure.”

Pay for quality
Gracey would also like to see the herd 
grow, but says the “bloody reality” 
is that Canada will never be a major 
player in the commodity beef world. 
The alternative is to be known for qual-
ity but the current system discourages 
that by rewarding quantity, he said.

“People are overfinishing the cattle 
to maximize the dollars,” said Gracey. 
“It makes sense (because feed grain is 
cheap). I blame industry leadership for 
this. There is an answer to this, and the 
answer would involve a pricing system 
that pays equal weight to quality and 
quantity.”

For this to happen, the grading sys-
tem needs to be revamped and prices 
for cattle that yield superior-quality 
beef need to increase, he said.

“We now have capability to measure 
the yield of a carcass, not just 1, 2, or 
3, but as a percentage figure,” he said. 
“If we can do that, we can pay for it on 
that basis, the way dairy men are paid 
for milk (butterfat).”

Producers could do better but there’s 
no financial incentive.

“It’s not the individual producer’s 
fault because they have to produce to 
the reality of the current price of grain, 
current grading system, and current 
pricing system.” 

Solverson thinks the overfinishing 
problem will sort itself out.

“If plants sent a strong market signal 
that they would discount heavily fin-
ished animals, then the industry would 
respond very quickly,” he said. “Up 
until now, I think part of the problem 
— and it happened in the U.S. as well 
as here with the market being so strong 
in 2014 and 2015 — (that) people just 
kept adding on the pounds and the 
carcass weight went up.”

However, carcass weights are already 
coming down and will improve further, 
he said.

And although well off their recent 
peak, cattle prices are strong, he 
added. The biggest barrier to young 
producers is the cost of land and live-
stock, but Solverson said that can 
be overcome with some innovative 
thinking. 

“We have a lot of producers who are 
at the age where they want to exit the 
industry,” he said. “A lot of times they 

want to hang on to their land instead 
of just renting it out to be turned into a 
grain farm.

“We could encourage partnerships 
with young people who are interested 
in starting out. It’s really prohibitive to 
invest in land and livestock needed to 
have a viable operation. There’s oppor-
tunity to partner with producers who 
are thinking of retiring.”

akienlen@fbcpublishing.com

Just a bad patch? Or is the 
cattle sector in denial?
Charlie Gracey says an ambitious plan to revitalize the beef sector  
isn’t working, but Dave Solverson says give it time

“The groups that have 
worked on (the National 
Beef Strategy) feel 
that with the increased 
funding, the strategy 
could move forward.”

Dave Solverson

PHOTO: THINKSTOCK
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Numerous articles have 
been written over the 
years on how and when 

to intervene at calving, how to 
recognize malpresentations, 
and what to do about them.

Producers now see fewer and 
fewer calving-related problems 
as our breeding has improved 
and we select for easy-calving 
heifers with larger pelvises and 
moderate birth weight bulls. 
Ensuring cattle have adequate 
exercise with good nutrition 
(including access to balanced 
minerals) will also ensure cows 
have adequate strength for uter-
ine contractions and calves are 
vigorous when they are born.

I have always stated at calv-
ing time the goal is to get a 
lively vigorous calf from every 
cow not just an “alive” calf.  
Overpulling or pulling too fast 
(and not in unison with the 
cow’s contractions) is not an 
option. I would suggest since 
we all don’t need to pull or 
assist calvings very often, we 
need to revisit our equipment 
and review calving guidelines 
and protocols every calving 
season just to be prepared. 
Even though we no longer need 
to assist many calvings, timely 
inter vention — and more 
importantly, recognizing your 
limits — are critical as time 
ticks along.

With each calving an internal 
clock starts ticking as the cervix 
of the cow opens up and the 
delivery process starts. In my 
view, it is imperative to watch 
and record the time of the ini-
tiation of calving as this makes 
it very easy to decide when to 
intervene. Usually in one hour 
for cows and 1-1/2 hours for 
heifers, progress should be 
made. If continual straining 
happens, blood appears first, or 
the cow appears hunched over 
and nothing is being presented, 
it may be wise to check her out.

Since we don’t need to assist 
many cows anymore, there is 
sometimes a reluctance to 
intervene. I’ve found in work-
ing with many experienced 
producers over the years, that 
their intuition usually guides 
them. If they feel something 
isn’t quite right, intervening 
at that time and checking the 
cow or heifer out earlier rather 
than later has usually avoided 
a wreck. Whether it is a full 
breech birth (both back legs 
pointed forward), head back, 
or torsion, a farmer’s intuition 
is usually correct. Something 
is not right and intervention is 
necessary.

Knowing when to call for 
help can also be a difficult deci-
sion to make. With any malpre-
sentation, improperly dilated 
cervix,  or situation which 
requires fetal manipulation 
and extraction, bear in mind 
that progress should be made 
every 15 minutes. If not, call for 
assistance.

In my mind, veterinarians 
should be called for most full 

breech births. It takes careful 
manipulation in full breech 
births to avoid tearing the 
uterus and this is where mis-
takes can happen, leading to 
death of the cow in some cases.

Torsions are a very rare thing 
indeed, so recognizing them 
is the first step in getting help 
with the correction. Torsions 
present similar to a full breech 
birth with the cow or heifer 
going through what appears 
to be the first initial signs of 
labour but then there is no pro-
gression. There is no water bag 
presented or fluid discharge, 
yet the cow/heifer appears 
uneasy. When examining the 
cow vaginally, there feels like 
bands of tissue running every 
which way and it does not 
feel normal. You may be able 

to wiggle your hand and reach 
the calf, but it feels like you are 
going down a loose corkscrew 
and your hand may be upside 
down by the time you reach the 
calf. This is a sure sign it is a 
torsion and immediate veteri-
narian intervention is required.

Your veterinarian may be 
able to correct the torsion. 
Some do it by manipulation, 
or casting the cow and having 
helpers roll the cow while hold-
ing on to the calf per vagina. 
Others use a de-torsion rod but 
in probably half the cases either 
the twist is too tight or there is 
no room to de-torse and a cae-
sarean section is required.

Torsions are just a fluke — 
there is no hereditary com-
ponent and I  have never 
seen a cow develop a torsion 

again (and if it did, the odds 
would be very, very low). I 
have never seen an incidence 
rate reported, but it would be 
one every thousand to sev-
eral thousand births for sure. 
Veterinarians would be called 
to examine most torsions. One 
time a producer with only 120 
cows had two torsions a week 
apart and was very quick to rec-
ognize the second one. Most 
torsions are 180 degrees but 
some can be 360 degrees or 
more. The real important part 
with torsions is recognizing 
them and whenever I get one I 
have everyone examine the cow 
vaginally so they are better able 
to recognize it next time. Call 
for help and hopefully a suc-
cessful outcome is the result.

With all calving abnormali-

ties — including improper cer-
vical dilation, to twins coming 
totally mixed up to placenta 
presented first or a vaginal 
prolapse in the way — call for 
help or take the animal to a vet-
erinary clinic if no progress is 
made in 15 minutes. 

These are not very common 
abnormalities anymore, so a 
veterinary bill to get a success-
ful outcome and potentially 
save the cow and calf is what 
we all strive for.

I hope everyone has a great 
and, hopefully, uneventful calv-
ing season.              

Roy Lewis practised large-animal 
veterinary medicine for more than 30 
years and now works part time as a 
technical services veterinarian for Merck 
Animal Health.

Calving problems are becoming rare,  
but be prepared to act
The first key step is to note when the birth process starts and investigate if too much time passes

COLUMN

ROY LEWIS DVM

Beef 911
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LIVESTOCK AUCTION RESULTS

(Note all prices in CDN$ per cwt. These prices also generally represent the top one-third of sales reported by the auction yard.)

Weight Category Ashern Gladstone Grunthal Heartland Heartland Killarney Ste. Rose Winnipeg

  Brandon Virden

Feeder Steers 18-Jan 17-Jan 17-Jan 20-Jan 18-Jan 16-Jan 19-Jan 20-Jan

No. on offer 670 620 388 1,126 2,581* 930 2,443 920

Over 1,000 lbs. n/a n/a 124.00-156.00 n/a n/a n/a 147.00-151.00 n/a

900-1,000 135.00-161.50 n/a n/a 160.00-175.00 165.00-172.50 n/a 160.00-167.50 155.00-168.00

800-900 140.00-166.00 145.00-171.00 n/a 165.00-177.00 167.00-173.50 n/a 148.00-177.00 160.00-171.00

700-800 159.00-177.00 150.00-177.00 158.00-179.00 170.00-182.00 169.00-181.00 170.00-180.00 146.00-185.25 167.00-184.00

600-700 170.00-201.00 170.00-190.00 155.00-198.75 185.00-204.00 175.00-195.00 (198.00) 175.00-195.00 80.00-199.25 177.00-202.00

500-600 180.00-207.00 180.00-215.00 160.00-214.00 195.00-220.00 195.00-212.00 (216.00) 190.00-214.00 130.00-217.50 190.00-209.00

400-500 185.00-217.00 190.00-219.00 170.00-233.50 200.00-227.00 207.00-222.00 210.00-227.00 112.50-227.50 200.00-218.00

300-400 190.00-232.00 200.00-220.00 170.00-227.00 n/a n/a 205.00-233.00 220.00-237.50 220.00-240.00

Feeder heifers

900-1,000 lbs. n/a 147.00-150.50 n/a 150.00-163.00 147.00-159.00 n/a 130.00-142.00 140.00-155.00

800-900 130.00-148.00 135.00-155.00 n/a 150.00-166.00 149.00-158.00 n/a 120.00-160.00 145.00-158.00

700-800 150.00-154.00 140.00-162.50 139.00-156.50 155.00-165.00 151.00-160.00 n/a 122.00-175.00 150.00-163.00

600-700 140.00-168.50 150.00-178.00 128.00-163.00 155.00-168.00 152.00-162.00 155.00-172.00 100.00-179.00 153.00-173.00

500-600 145.00-180.00 155.00-179.50 167.00-176.00 165.00-184.00 160.00-174.00 165.00-183.00 90.00-193.00 165.00-183.00

400-500 160.00-190.00 175.00-187.00 170.00-191.00 185.00-210.00 170.00-189.00 175.00-197.00 80.00-199.00 1785.00-193.00

300-400 172.00-202.00 175.00-195.00 175.00-203.00 n/a n/a n/a 130.00-200.00 180.00-205.00

Slaughter Market

No. on offer 489 n/a 79 274 n/a n/a 422 400

D1-D2 Cows 80.00-88.00 75.00 and up 60.00-81.00 82.00-93.00 80.00-89.00 78.00-90.00 (94.00) 82.00-89.00 (101.00) 83.00-90.00

D3-D5 Cows 70.00-78.00 n/a n/a 70.00-81.00 55.00-82.00 n/a 72.00-83.00 n/a

Age Verified 92.00-104.00 up to 98.00 n/a n/a 84.00-94.00 n/a n/a n/a

Good Bulls 93.00-106.50 85.00-97.50 85.00-89.00 95.00-109.00 98.00-108.00 n/a 95.00-103.00 94.00-100.00

Butcher Steers n/a n/a n/a n/a n/a n/a n/a n/a

Butcher Heifers n/a n/a n/a n/a n/a n/a n/a 136.5

Feeder Cows n/a n/a n/a n/a 88.00-105.00 n/a n/a 90.00-115.00

Fleshy Export Cows n/a n/a n/a n/a n/a n/a n/a

Lean Export Cows n/a n/a n/a n/a n/a n/a n/a n/a

Heiferettes 120.00-149.00 n/a 90.00-116.00 n/a 95.00-140.00 95.00-110.00 n/a n/a

* includes slaughter market
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Saturday, Feb 11th, 2017
1:00 P.M. @ Ste. Rose Auction Mart

64 Bulls Sell    3 Breeds
Red Angus, Charolais, Red Angus x Simmental– Hybrids

Two year old, Long Yearling and Yearling Bulls that  
are well grown out and Not Pushed! They will last!

Denbie Ranch
Denis and Debbie Guillas

204-447-2473

Cell: 204-447-7608

View Catalogue @ srauction.ca and Denbie Ranch Facebook

Hybrid 17C

& Guest Bull Sale
Denbie Ranch

Myhre Land and Cattle
Hans Myhre

204-638-5664

Cell: 204-648-6416

Bar J
Jack Robertson

204-843-2246

Justin Robertson

204-871-3086

Red Angus 39C Charolais 107D

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized 
in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for 
Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for 
import into key export markets with functioning regulatory systems. Any crop or material produced from these products can 
only be exported to, or used, processed or sold in countries where all necessary regulatory approvals have been granted. It is 
a violation of national and international law to move material containing biotech traits across boundaries into nations where 
import is not permitted. Growers should talk to their grain handler or product purchaser to confirm their buying position for 
these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that 
confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. Roundup Ready 2 Xtend™ 
soybeans contain genes that confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will 
kill crops that are not tolerant to glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. 
Contact your Monsanto dealer or call the Monsanto technical support line at 1-800-667-4944 for recommended Roundup 
Ready® Xtend Crop System weed control programs. Acceleron® seed applied solutions for canola contains the active 
ingredients difenoconazole, metalaxyl (M and S isomers), fludioxonil and thiamethoxam. Acceleron® seed applied solutions 
for canola plus Vibrance® is a combination of two separate individually-registered products, which together contain the 
active ingredients difenoconazole, metalaxyl (M and S isomers), fludioxonil, thiamethoxam, and sedaxane. Acceleron® seed 
applied solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, 
which together contain the active ingredients metalaxyl, trifloxystrobin, ipconazole, and clothianidin. Acceleron® seed 
applied solutions for corn (fungicides only) is a combination of three separate individually-registered products, which 
together contain the active ingredients metalaxyl, trifloxystrobin and ipconazole. Acceleron® seed applied solutions for 
corn with Poncho®/VoTivo™ (fungicides, insecticide and nematicide) is a combination of five separate individually-registered 
products, which together contain the active ingredients metalaxyl, trifloxystrobin, ipconazole, clothianidin and Bacillus 
firmus strain I-1582. Acceleron® seed applied solutions for soybeans (fungicides and insecticide) is a combination of four 
separate individually registered products, which together contain the active ingredients fluxapyroxad, pyraclostrobin, 
metalaxyl and imidacloprid. Acceleron® seed applied solutions for soybeans (fungicides only) is a combination of three 
separate individually registered products, which together contain the active ingredients fluxapyroxad, pyraclostrobin 
and metalaxyl. Acceleron®, Cell-Tech™, DEKALB and Design®, DEKALB®, Genuity and Design®, Genuity®, JumpStart®, 
Optimize®, RIB Complete®, Roundup Ready 2 Technology and Design®, Roundup Ready 2 Xtend™, Roundup Ready 2 Yield®, 
Roundup Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend™, Roundup®, SmartStax®, TagTeam®, 
Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® are trademarks of Monsanto Technology LLC. Used 
under license. Fortenza® and Vibrance® are registered trademarks of a Syngenta group company. LibertyLink® and the Water 
Droplet Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences LLC. 
Used under license. Poncho® and Votivo™ are trademarks of Bayer. Used under license. ©2016 Monsanto Canada Inc.

BY JENNIFER BLAIR
Staff / Medicine Hat

In the ever-changing land-
scape of Canadian agricul-
ture, efficiency is the new 

watchword.
“If we can increase efficiency 

of production by about five per 
cent in Alberta, we can save 
producers about $100 million a 
year — even if only one-third of 
livestock producers adopt those 
efficient improvements,” said 
Erasmus Okine, vice-president 
of research at the University of 
Lethbridge.

As the world population grows 
to nine billion by 2050, livestock 
producers will need to pro-
duce more meat with less land, 
water, and feed, Okine said at the 
Farming Smarter conference last 
month.

“The demand for meat is sup-
posed to increase by about 55 
per cent, and this is due to about 
three billion moving into the 
middle class in emerging econo-
mies like China and India,” he 
said.

“We — among the six coun-
tries that can actually say we feed 
the world — will have to provide 
this food in a safe, affordable, 
nutritious, and environmentally 
sustainable manner.” 

Canadian producers have 
“always done very well” at 
increasing efficiency in their 
production practices. From 1977 
to 2007, producing the same 
amount of beef required 70 per 
cent of the animals, 81 per cent of 
the feed, 88 per cent of the water, 
and 67 per cent of the land.

“For those who want to count 
carbon, it’s resulted in a 16 per 
cent decrease in the carbon foot-
print of the beef animal,” said 
Okine. “We do very well here.”

Livestock agriculture has made 
those leaps through genom-
ics and innovations such as ‘big 

data,’ he said. And it needs to do 
more of that.

“Big data in the livestock 
industry is what will propel us to 
be able to feed the world. That is 
what is going to get us there, and 
that’s what we’re using in the live-
stock industry.”

Residual feed intake
One of those ways is to drive 
down feed costs, which account 
for 25 to 40 per cent of the total 
production bill.

“If you can increase your effi-
ciency in terms of feeding, that 
is huge,” said Okine, citing one 
of his research areas, residual 
feed intake.

“Residual feed intake is the 
difference between what we 
expect the animal to eat for the 
2.2 pounds of daily gain we want 
versus how much they actually 
eat to gain the 2.2 pounds,” said 
Okine.

“Some of these animals eat 
less for the same amount of 
gain, but some eat more for the 
same amount of gain.”

And through genomics, sci-
entists are able to select those 
more efficient animals with heri-
tability of about 40 per cent for 
those traits.

“Once you select a bull that 
is low residual feed intake, it 
will pass on those genes to the 
calves, and by using that in a 
commercial setting, we’re able 

to show that in a pen of 200 ani-
mals, the efficient ones cost less 
in terms of feed intake,” said 
Okine, adding less efficient ani-
mals can cost an extra $25 or 
more per head.

“If you look at it in terms of 
the actual amount of all feed-
ers, the calculations show about 
$19 million to $38 million of sav-
ings. And if you add the cows, it 
would be about $54 million to 
$110 million.” 

‘Social trust’
But while genomics and big 
data will help producers feed 
the world more efficiently (while 
saving some money, too), “sci-
ence is not enough.”

“What we need to do in terms 
of feeding ourselves and feed-
ing the world is to take a look 
at shared values,” he said. “I 
know the science. I can use the 
science. But what is the point 
of using the science if we don’t 
have shared values? 

“Most people who are not in 
the livestock arena don’t particu-
larly care how much we know 
— until they know how much 
we care.”

In order to create those shared 

values, the agriculture indus-
try as a whole needs to look at 
“three pillars.”

“The science is there to help 
us feed the world,” said Okine. 
“The challenge is trying to 
maintain a sustainable balance 
in terms of the economic, the 
environmental, and the social 
pillars.” 

Of course, it’s important to be 
economically viable, he said.

“We need a return on invest-
ment. We want to increase 
productivity and increase 
profitability.”

But the industry also needs to 
look at “ethically grounded” pro-
duction that includes environ-
mental sustainability and “social 
trust.”

“We need to have the social 
trust — not licence — through 
responsibility, respect, fairness, 
and the truth about what we 
do,” he said.

“Our future... requires very 
innovative and intricate solu-
tions to address the important 
issues facing us on the environ-
mental side, the societal side, 
and the economic side.”

jennifer.blair@fbcpublishing.com

Get ready for super-efficient 
cattle — and a better relationship 
with consumers
Top researcher says big data and genomics are game changers,  
but winning the trust of consumers is equally key

There’s huge money to be made by finding and selecting more efficient cattle, 
says Erasmus Okine, an expert in areas such as residual feed intake.  
PHOTO: University of Lethbridge

“Most people who 
are not in the 
livestock arena don’t 
particularly care 
how much we know 
— until they know 
how much we care.”

Erasmus Okine

By Alex Binkley
Co-operator contributor

The proposed Canadian Pork 
Promotion and Research 
Agency has received the 

blessing of the Farm Products 
Council of Canada and now needs 
the approval of the federal cabinet.

The council held hearings on 
the agency last year and con-
cluded in a report released in early 
January “that the level of support 
among Canadian pork produc-
ers and importers is sufficient 
to meet the requirements of the 
Farm Products Agencies Act for 
the establishment of a promotion 
and research agency.” 

It sent its recommendation to 
Agriculture Minister Lawrence 
MacAulay noting that the 
Canadian Pork Council demon-
strated support from all provincial 
pork organizations.”

Creation of the agency was 
also endorsed by the Canadian 
Meat Council and Canada Pork 
International, with only the Retail 
Council of Canada opposing it on 
behalf of grocery chains.

The agency would be funded 
by a $0.75-per-head levy on all 
intraprovincial, interprovincial 
and import trade of hogs and pork 
products and there would be little 
impact on consumers.

It would be governed by a board 
of 11 members, 10 representing 
producers and one representative 
of importers. The Pork Council 
said the levy on imported prod-
ucts would generate about 11 per 
cent of the agency’s funding and 
for that reason there should be 
an importer representative on the 
board.

The Farm Council said evi-
dence presented to its hearings 
noted that “only having producers 
and importers on the board may 
not provide the breadth of experi-
ence for direction of promotion 
and research activities.” One board 
member should have research and 
promotion experience.

The council urged the pork 
agency “to regularly communicate 
its actions and results to its value 
chain stakeholders so they can 
perceive benefits of the agency, 
especially in light of comments at 
the sittings that return on invest-
ment has not been seen yet by 
some stakeholders in the beef 
sector.”

If the 75-cents-a-head levy had 
been in place during the 2010-14 
period, the agency would have 
raised $15.7 million, the coun-
cil said. With a projected annual 
operating budget of $240,000, the 
agency should have between $1.3 
million to $1.7 million for promo-
tion and research activities.

This will more than double 
the annual pork promotion and 
research expenditures budgets 
and enable the agency “to seek 
partnerships and leverage addi-
tional funding from federal and 
private sector programs.” 

One priority for the agency is to 
decide how it will collect the levy 
that will protect the confidential-
ity of imports, the council said.

It suggested research priori-
ties could include improved pork 
grading, emerging animal dis-
eases, alternatives to antibiot-
ics and promotional material on 
the use of pork cuts by new and 
young consumers. 

Pork promotion 
agency needs 
cabinet approval
The proposal has 
widespread industry 
support from provincial 
pork organizations



WEATHER VANE
“Everyone talks about the weather, but no one does anything about it.”   Mark Twain, 1897

As has been fairly typi-
cal over the last year or 
so, the warm air came 

in as expected and ended up 
being even warmer than what 
the weather models predicted. 
Last week’s heat broke several 
recorded highs along with even 
more “record high” overnight 
lows.

For this forecast period, it 
looks to remain mild, but not to 
the same extent as we saw last 
week. That said, we still might 
see a day or two with daytime 
highs pushing the 0 C mark. We 
begin this forecast period with a 
moderate northerly flow behind 
a Colorado low that passed 
by well to our south. This will 
help to drop our temperatures 
back down to around average 
by Thursday and Friday, with 
daytime highs expected to be 
around -10 C and overnight 
lows in the -16 C range.

By the weekend another 
strong area of high pressure 
is forecast to develop over the 
northwestern U.S. The clock-
wise circulation around this 

high will start to once again 
pump mild Pacific air across 
the Prairies. Daytime highs will 
moderate fairly quickly under 
this western flow, with highs by 
Sunday or Monday expected to 
once again push the 0 C mark, 
with western regions seeing 
highs even a little warmer.

A low-pressure system is then 
forecast to track southeastward 
through central Manitoba and 
into northwestern Ontario on 
Tuesday and Wednesday. This 
will bring a chance for some 
showers or flurries, with the 
best chance of precipitation 
occurring near to and north of 
the low’s track. A cool ridge of 
high pressure will quickly fol-
low this low on Wednesday and 
will drop temperatures down by 
5° to 10°. These cooler tempera-
tures are expected to last until 
the end of next week before 
another push of mild Pacific air 
moves back in.

Usual temperature range for 
this period: Highs, -21 to -6 C; 
lows, -33 to -16 C.

Daniel Bezte is a teacher by profession 
with a BA (Hon.) in geography, 
specializing in climatology, from the 
U of W. He operates a computerized 
weather station near Birds Hill Park. 
Contact him with your questions and 
comments at daniel@bezte.ca.

This issue’s map shows the estimated snow water equivalent for the snowpack across the U.S. and southern Canada. For southern and central 
Manitoba, there is a fair amount of water currently in the snowpack, with estimates as high as 75 to 100 mm in some areas.  

map: noaa office of water prediction (u.s.)

snow water equivalent — january 23, 2017 — 06 utc

BY DANIEL BEZTE
Co-operator contributor

Iam going to take a break from 
covering our top weather 
stories of 2016 and instead 

look at a weather story unfold-
ing across our region right now. 
After a very late start to winter 
across the Prairies, we saw Old 
Man Winter arrive with a venge-
ance a week into December. 
Temperatures plunged across 
Manitoba, with overnight lows 
bottoming out in the mid-minus-
30s by the 17th of the month. 
Everyone started to talk about 
how this winter will likely con-
tinue to be cold and snowy — 
just like what a typical La Niña 
winter should be, or was forecast 
to be.

We did see a little bit of a 
reprieve from the frigid cold 
during the last couple of weeks 
of December before another 
frigid blast moved in to start the 
new year. This got people talk-
ing all over again as to whether 
or not this was going to end 
up as a cold, miserable win-
ter. Fast-forward to the middle 
of January, and within a week 
of seeing warnings for extreme 
cold, nearly all of Manitoba and 
Saskatchewan was breaking mid-
January heat records. Now all the 
talk I hear is about the unusual 
winter warmth we are experi-
encing and I find myself asking, 
“When do we start to see this 

unusual warm winter weather as 
‘usual?’”

A quick look back at the last 10 
years of winter weather across 
our region begins to spell out a 
story pointing toward the fact 
that these warm, prolonged shots 
of winter weather are becom-
ing the norm, and are no longer 
unusual.

Over the past 10 years, look-
ing at the extended winter sea-
son here in southern and central 
Manitoba (November to March) 
we have seen 60 per cent of the 
months with above-average tem-
peratures, 10 per cent with near 
average, and only 30 per cent 
with below-average tempera-
tures. Most of the below-average 
months came in 2013 and 2014 
when our region got “stuck” 
under an extreme Arctic vortex. 
The coldest month during this 
period occurred in December 
2013, with a mean monthly tem-
perature 6.3 C below the long-
term average. Looking at the 
warmest months, February 2016 
came in 8.3 C above average, with 
two other months coming in at 7 
C above average. Comparing the 

intensity of warm snaps versus 
cold snaps during this period, it 
definitely appears as though the 
warm snaps are winning.

Snaps
Let’s look at this winter’s cold 
and warm snaps. The December 
cold snap began Dec. 9 and 
lasted until the 18th for a total 
of 10 days. All 10 days recorded 
daytime highs and lows that were 
below average. The average day-
time high was -18.5 C, about 9 
C below average and still within 
the usual temperature range. The 
average overnight low was -28.7 
C, about 10 C below average and 
just within the usual temperature 
range for that time of the year. 
For what I was able to find, no 
record lows were set during this 
cold snap.

The latest warm snap began 
on Jan. 15 and by Jan. 23 was 
in its ninth day. Extrapolating 
using the latest forecast, it looks 
like this warm snap will last 
until at least Jan. 28, making it 
14 days long. During this period 
the average daytime high looks 
like it will come in around -1.9 

C, which is about 11 C above 
average and over 3° beyond the 
usual temperature range for this 
time of the year. When it comes 
to overnight lows, the numbers 
really become impressive. The 
average low during this period 
was around -8 C; this is 16 
C warmer than the long-term 
average. Heck, it is warmer than 
the average daytime high for this 
time of the year. I have already 
talked about how a warming 
planet will exhibit much of the 
warmth in the overnight hours 
and this, and other data, contin-
ues to support that.

During the warm snap, several 
daytime highs were broken right 
across Manitoba. A couple of the 
most impressive ones that I saw 
are in the table shown here.

Along with all of the daytime-
high records that were set, there 
were even more overnight-low 
records set. Unfortunately, 
it is tougher to dig into these 
records, but just looking at 
Winnipeg, it broke the record 
for warmest overnight low on 
Jan. 20, 21, 22 and 23. Not just 

by a little bit, but by as much 
as 4° to 5°. With similar over-
night lows recorded across most 
regions, I wouldn’t be surprised 
if nearly every station broke at 
least one or two of their over-
night records as well.

While we may have seen 
some cold weather this win-
ter, it doesn’t even compare in 
magnitude to the warm snaps 
we are currently experiencing. 
Looking back over the last 10 
years this overall trend con-
tinues. Some may argue about 
the winter of 2014 and all the 
cold records that were broken 
that winter. When you actually 
look at that winter, yes, it was 
cold, but not very many daily 
cold records were broken. What 
made that winter so brutal and 
record breaking was the dura-
tion of the cold, not its inten-
sity. What made last winter and 
this winter’s warm spells record 
breaking are both their intensity 
and duration — a pretty good 
sign that even our part of the 
planet is warming, whether you 
want to believe it or not.

Is the unusual weather becoming usual?
This warm spell’s intensity and duration are record breaking, even if daytime highs aren’t

Daniel Bezte
Weather Vane

Weather outlook not quite so mild
Issued: Monday, January 23, 2017 · Covering: January 25 – February 1, 2017

Most of the below-average months of the past 10 
years came in 2013 and 2014 when our region got 
“stuck” under an extreme Arctic vortex.

	 New record	 Old record

Wasagaming	 7.3	 2.8 (1968)

Swan River	 6.0	 1.5 (1993)

McCreary	 11.8	 8.3 (1968)

Table: R ecent record highs (°C)
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DISEASE DEFEATED IN FOUR QUICK MOVES. 
Crop diseases travel fast. Your fungicide needs to move quicker. DuPont™ Acapela® fungicide unleashes 4 unique movement 
properties to surround and penetrate each plant, stopping key diseases in canola, cereals, corn, soybeans and pulses. And 
because it’s rapidly absorbed, you can spray even under challenging conditions. Acapela® delivers more consistent protection 
and plant performance bene� ts for a greener, healthier plant, so you can take your yields all the way.

Questions? Ask your retailer, call 1-800-667-3925 or visit acapela.dupont.ca

DuPont
TM

Acapela®

fungicide

Translaminar Movement Xylem Systemic Activity Local Gas Activity Wax Diffusion

1831 Acapela Sponsorship Ad.indd   1 1/11/17   2:35 PM
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Is strip tillage the new  
black for Manitoba farmers?

BY ANGELA LOVELL
Co-operator contributor

The answer is ‘maybe’ — and 
probably ‘yes’ for sandy 
soils, but no research has yet 

been done in clay soils, according 
to University of Manitoba gradu-
ate student, Patrick Walther whose 
master’s thesis focused on soy-
bean response to different tillage 
treatments.

Walther compared four tillage 
treatments in soybean crops — 
standard double disc, vertical till 
low- and high-disturbance sys-
tems, and strip tillage. In a strip-
tillage system, producers till strips 
in the field and leave the rest of 
the field undisturbed. The three-
year study consisted of on-farm 
trials at four Manitoba locations.

The strip-tillage system con-
sistently had lower nighttime and 
higher daytime temperatures than 
the other tillage regimes, which 
Walther speculates is because of 
the way strip tillage works. Strip-
tillage equipment cuts residue 
with a cutting coulter, then pushes 
the residue aside with trash clean-
ers. A shank, discs and rolling 
basket follow and create a raised 
berm.

“Because the residue is set 
aside and not incorporated, it 
doesn’t act as an insulating layer, 
and the soil in the berm contains 
a lot of air which warms up and 
cools down faster than soil,” said 

Walther. “Soil radiation per square 
inch is also higher on the berm 
than on a flat surface.”

When it  came to germina-
tion, the difference in soil tem-
peratures didn’t make any differ-
ence in plant emergence, but at 
47 days, the strip-tillage soybeans 
were already at 75 per cent flower-
ing compared to the double-disc 
areas, which were at 25 to 40 per 
cent.

Although there was no signifi-
cant difference in soybean yields 
between the four tillage systems, 
an economic analysis showed that 
strip tillage saves farmers money 
and time, largely because strip till-
age requires only one pass, and 
the other tillage systems require 
two: one in fall and another in 
spring to prepare the seedbed.

Strip till versus no till
When it comes to comparing 
strip-till with no-till systems, 
long-term studies done in Illinois 
with corn and soybean rota-
tions, have shown strip till signifi-
cantly increased yields compared 
to a no-till system, regardless of 
whether fertilizer was broadcast or 
deep banded in each case.

These findings are significant 
because some producers assume 
that deep banding improves fer-
tilizer efficiency and allows them 
to cut back on application rates, 
but that’s not what the research 
suggests, said Fabian Fernandez 
of the University of Minnesota. He 

discussed his research into ferti-
lizer placement in strip-till and 
no-till systems.

“Strip tillage produced greater 
yields than no till, even with no 
phosphorus (P) applications, so 
there is no evidence to suggest 
that if a producer bands fertilizer 
he or she can reduce the amount 
needed; they still need to apply 
the same amount,” Fernandez 
told agronomists at the Manitoba 
A g ro n o m i s t s  Co n f e re n c e  i n 
Winnipeg in December.

Fernandez emphasized that it 
was the tillage system which made 
the difference in yields in his stud-
ies, not the fertilizer placement. 
What is important to understand, 
said Fernandez, is where and how 
plant roots access moisture and 
nutrients. In a real farming situ-
ation, there are nutrients present 
in more parts of the soil than just 
where farmers apply fertilizer. 
Fernandez found the majority 
of plant roots developed in the 
top two inches of soil, regardless 
of whether fertilizer was deep 
banded at six inches or broadcast 
on the surface of the soil.

When the researchers measured 
drawdown of nutrients over time, 
plants reduced the amount of fer-
tility in the top two inches of soil 
in both strip-till, deep-banded 
and no-till, surface-broadcast 
situations. 

“When we applied P we saw 
a buildup in the no-till system 
where we applied at the surface, 

and in the banded application we 
saw a huge buildup of fertility at 
greater depth, but the plants con-
tinued to take quite a bit of nutri-
ent out of the soil surface even 
though we hadn’t applied any 
fertilizer there,” said Fernandez. 
“Roots continue to take nutri-
ent from where it is easiest to get, 
closer to the soil surface.”

Soil water content also affects 
the ability of plant roots to take up 
nutrients. “When we get a small 
rain event the surface layers of 
soil are recharged but the deeper 
layers aren’t,” said Fernandez. “In 
dryland agriculture, where we 
have intermittent rain events, the 
potential to recharge soil deeper 
down may be restricted. If pro-
ducers apply all the nutrient in a 
deep band, when the plant takes 
up nutrient it also takes up water, 
and if that part of the soil dries up 
the chance of rewetting it is less 
likely.”

CROPS
h u s b a n d r y  —  t h e  s c i e n c e ,  S K I L L  O R  ART    O F  F AR  M IN  G

Corn rows in a strip-till versus no-till study in Urbana, Illinois, which showed the strip-till areas had higher yields.  PHOTO: DR. FABIAN FERNANDEZ, UNIVERSITY OF MINNESOTA

 “There is no evidence 
that producers can 
reduce rates by 
banding instead of 
broadcasting.”

Fabian Fernandez 
University of Minnesota

See strip tillage on page 18 »  
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Managing blackleg 
takes more than genetics.

Growers who are tightening canola rotations and relying on the same 
blackleg R-rated varieties year after year are at a higher risk of blackleg 
infection. Your best defence is an integrated approach that includes  
Priaxor® fungicide. Combining the unique mobility of Xemium® and the proven 
benefits1 of AgCelence®, Priaxor delivers more consistent and continuous 
control of blackleg, and helps maximize your canola crop’s yield potential 
and growth efficiency2. Keep blackleg out of your fields and save with the 
2017 Canola Solution Offer. See agsolutions.ca/priaxor for details.

NEWS

More roots doesn’t 
mean more yield
There was also greater organic 
matter content in the strip-till-
age areas than the no till — 3.8 
per cent compared to 3.5 per 
cent, which had an impact on 
the roots’ ability to penetrate 
the soil, and ultimately the yield.

“Within the first 10 inches 
from the seed row there was 
much lower soil penetration 
resistance in the strip till than 
the no till,” said Fernandez. 
“There were also substantial dif-
ferences in root length densi-
ties. The no-till rows had about 
17,000 miles per acre more root 
length than the strip-till rows.”

More roots are generally a 
good thing, but if the extra roots 
are there because the plants are 
sensing a stressful environment, 
that may not be so good. 

“Plants put a lot of energy 
into their root systems and if 
they are growing in an environ-
ment where they sense some 
restriction, they will put more 
resources into developing the 
root system to compensate for 
a lack of water or nutrients,” 
said Fernandez. “That is why we 
saw substantially lower yields 
in the no-till than the strip-till 
system.”

The take-home message from 
a fertility standpoint is that the 
strip-till system outperformed 
the no-till system because it 
improved the OM content in the 
soil and that gave greater bio-
mass and yield. 

“There were much larger 
densities of roots, which the 
plant uses to take up nutrients, 
in the no-till system, but in 
terms of how much of that sur-
face area was used to take up 
nutrients the strip till outper-
formed the no till quite a bit,” 
said Fernandez. “The smaller 
root system of the strip-till 
plants was able to use nutrients 
more efficiently than the no-
till system, and it had nothing 
to do with how we applied the 
fertilizer.”

If asked where producers 
should apply fertilizer if they 
want to band it — for exam-
ple in situations where they 
have high fixing soils for P or K, 
Fernandez suggested it might 
be more efficient to band it 
between the rows. 

“Because the majority of 
nutrients is taken up at the sur-
face and in the top two inches 
of soil, banding it between 
rows might be a good idea, but 
with strip tillage most people 
are not doing that. They tend to 
band the fertilizer in the tillage 
strip itself,” he said. “Having 
the correct level of fertility is 
more important than how you 
apply it — with the excep-
tion of high fixing soils. There 
is no evidence that producers 
can reduce rates by banding 
instead of broadcasting.”

Fernandez also reminded 
agronomists and producers 
that when they band fertilizer 
they need to make sure they 
take multiple soil samples from 
inside and outside the row to 
get a true picture of the fertility 
in the field. 

A good sampling strategy is 
to take three cores outside of 
the fertilizer band for each core 
taken from the fertilizer band. 
“If they only sample where 
the fertilizer was banded, it 
will suggest they have more 
fertility than they have, and 
if they just take samples from 
between rows it might sug-
gest fertility is lower than it is,” 
said Fernandez. “That could 
prompt them to apply fertilizer 
they don’t need and not get a 
return on it.”

strip tillage Continued from page 17

Staff / Brandon

AgriInsurance coverage 
in Manitoba is expected 
to  exceed $2.6  bi l -

lion this year — the second-
highest level on record — on 
9.6 million acres of land, 
Agriculture Minister Ralph 
Eichler said Jan. 17 while 
speaking here at Ag Days.

While coverage is increas-
ing an average seven per cent, 
premium rates are down an 
average of four per cent, com-
pared to last year.

“Through AgriInsurance, 
we continue to offer a com-
p re h e n s i ve  r i s k  m a n a g e-
ment program for Manitoba’s 
farmers, which is effective 
whether they are just start-
ing out or have had years of 
experience,” Eichler said. “To 
ensure the long-term growth 
of our province’s agriculture 

sector, AgriInsurance is an 
essential tool, as it provides 
reliable protection against 
the unpredictable challenges 
of weather and other produc-
tion-related risks.”

More than 8,400 Manitoba 
f a r m s  a r e  e n r o l l e d  i n 
AgriInsurance, Eichler said 
in a news release. Manitoba 

h a s  t h e  h i g h e s t  l e v e l  o f 
AgriInsurance participation 
in Canada,  covering over 
90 per cent of annual crop 
acres.

AgriInsurance is funded 
by the federal and provin-
cial government and farmers. 
The two governments’ share 
of AgriInsurance premiums 
for 2017-18 is expected to be 
$136.3 million.

Under AgriInsurance, pre-
miums for most programs are 
shared 40 per cent by partici-
pating farmers, 36 per cent 
and 24 per cent by the federal 
and Manitoba governments, 
respectively. Administrative 
expenses are paid 60 per cent 
by Ottawa and 40 per cent by 
Manitoba.

T h e  We s t e r n  L i v e s t o c k 
Pr ice  Insurance Program 
( W L P I P ) ,  w h i c h  w a s 
e x p a n d e d  t o  i n c l u d e 
Manitoba cattle and hog pro-

ducers in 2014, provides pro-
tection against unexpected 
price declines. Due to lower 
cattle prices in 2016, WLPIP 
paid out $1.7 million to pro-
ducers, with 73 per cent of 
insured calves qualifying for 
a payment. The average pay-
ment for each calf that qual-
ified for an indemnity was 
$94.

Under WLPIP, administra-
tive expenses are paid 60 per 
cent by Canada and 40 per 
cent by Manitoba. Premiums 
are paid by participating 
producers.

AgriInsurance and WLPIP 
are risk management pro-
grams supported through 
Growing Forward 2, the five-
year federal-provincial-ter-
ritorial  policy framework, 
and are  administered by 
the Manitoba Agricultural 
S e r v i c e s  C o r p o r a t i o n 
(MASC).

Average Manitoba 2017 crop insurance 
coverage up, premiums down  
AgriInsurance covers 90 per cent of annual crops seed in this province

“Through 
AgriInsurance, we 
continue to offer 
a comprehensive 
risk management 
program for 
Manitoba’s 
farmers…” 

Ralph Eichler
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BY LORRAINE STEVENSON
Co-operator staff

Organic farmers poten-
tially have a shorter 
r o a d  t o  p r o f i t a b i l -

ity than their conventional 
neighbours in 2017, accord-
ing to provincial costs of pro-
d u c t i o n  b u d g e t s  re l e a s e d 
recently. 

The most promising crops 
between the  two systems 
are radically different and 
there’s marked difference in 
per-acre profitability, accord-
ing to numbers shared by a 
Manitoba Agriculture farm 
management  special ist  at 
an Ag Days organic event in 
Brandon. 

This is the third year Roy 
Arnott has put together the 
same analysis  for  organic 
farmers as he does for con-
ventional. His budgets aim to 
help make cost of production, 
after differences in yields and 
market prices are factored in, 
the basis for deciding what to 
grow. 

D o n’t  u s e  h i s  n u m b e r s 
alone to make cropping deci-
sions, Arnott cautioned grow-
ers at the beginning of his 
presentation. 

“Focus on the concept, not 
the actual numbers. Focus on 
calculating your own num-
bers at home,” he said. 

What his numbers shared 
with growers assembled for 
Organic Day show is that top 
crops to choose are very dif-
ferent between conventional 
and organic. 

On the conventional side, 
for example, soybeans is the 
highest-margin crop to pro-
duce, whereas it’s the lowest-
margin organic crop by his 
comparison.

Hemp would be an organic 
grower’s top choice show-
i n g  p o t e n t i a l  f o r  a  n e t 
profit  of $499.35 per acre. 
Conventionally grown hemp 
would be the last  thing a 
farmer would put in, showing 
a net profit of -$1.61 per acre. 

Right behind hemp, organic 
growers would be eyeing win-
ter wheat, which ranks No. 
2 with a net profitability of 
$338.79 per acre, followed by 
spring wheat at $249.07 per 
acre, flax at $176.62 per acre 
and oats at $160.30 per acre.

B y  c o n t r a s t ,  t h e  b e s t 
c h o i c e s  f o r  c o n v e n t i o n a l 
f a r m e r s  l o o k  t o  b e  n a v y 
beans, ($155.16 per acre), fol-
lowed by soybeans at $65.64, 
c o n f e c t i o n e r y  s u n f l ow e r s 
at $41.69 per acre and win-
ter wheat at $37.58 per acre. 
Spring milling wheat ranks 
right down on the bottom of 
the conventional growers’ list, 
next to hemp. 

A r n o t t’s  a n a l y s i s  s h ow s 
o p e ra t i n g  c o s t s  f o r  m o s t 
organic crops to be between 
$200- to $250-per-acre range, 
with total costs coming in at 
$325 to $400 an acre.

On the conventional side, 
operating costs are between 
$150 to $350, and total costs 
around $300 to $450.

Arnott, who stressed that 
knowing COP on a per-bushel 

basis is key — “we sell on a 
per-bushel  basis”  — also 
s h a re d  n u m b e r s  s h ow i n g 
break-even yields for organic. 

His analysis shows organic 
farmers, who typically have 
lower yields, could break even 
with yields of 19-bushel wheat, 
8.6-bushel flax, 40-bushel oats, 
and 12-bushel soybeans. 

Comparatively, break-even 
yields for conventional grow-
ers are much higher at 50 for 
wheat, 22 for flax, 87 for oats 
and 28 for soybeans. 

“The break-even yields (on 
the conventional side) could 
potentially be a lot more chal-
lenging to reach, depending on 
production and market condi-
tions,” he said. 

Break-even prices for organic 
production systems are wheat 

at $8.56, flax at $19.48, oats at 
$3.70 and soybeans at $21.60, 
Arnott said adding those num-
bers should be achievable. 

“Comparing to the conven-
tional side, again, we’re look-
ing at a bushel of wheat selling 
at $5.72, flax at $11.21, oats at 
$2.80 and soybeans at $9.10,” he 
added.

Notably,  there are other 
risks to organic growers, how-

ever, including paying higher 
crop insurance premiums for 
lower coverage under cur-
r e n t  p r o g r a m s  a v a i l a b l e 
through Manitoba Agricultural 
Insurance Corporation.

Even as an organic sys-
tem appears to have less risk 
“from a numbers perspective,” 
Arnott said any farmer eyeing 
a switch to this system must 
be asking bigger questions of 

themselves about how they 
want to farm. 

It’s not about one system 
being better than the other. An 
organically managed farm is 
“a totally different production 
mindset,” he said. 

“It (organic) is a produc-
tion and marketing option 
that appears financially via-
ble. That’s where we’re at,” he 
said. 

The guideline for estimating 
organic crop production costs 
is found online at: https://
www.gov.mb.ca/agriculture/
b u s i n e s s - a n d - e c o n o m i c s /
financial-management/pubs/
cop-crop-organic-production.
pdf.

lorraine@fbcpublishing.com
(With files from Laura Rance)

Profitability could be easier to achieve 
through organic: 2017 COP analysis
Per-acre profitability is markedly different compared to conventional,  
provincial estimates of production costs show

“Focus on the concept, not the actual numbers. 
Focus on calculating your own numbers at home.”

Roy Arnott
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provide greater weed control today and stronger stewardship for tomorrow. It’s time for 
progress in your pre-seed burndown. Before you plant your next canola, cereal, pulse or 
soybean crop, choose an advanced burndown for a better future.
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realfarmrewards.ca
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BY ALLAN DAWSON
Co-operator staff / Brandon

Canadian canola growers 
should consider selling 
new-crop canola soon and 

perhaps more than they would 
normally this early, says Thomas 
Mielke, executive director of Oil 
World, a German-based publica-
tion covering world vegetable oil 
and meal markets since 1958.

“We all know these high prices 
(of around $500 a tonne on the 
Winnipeg futures market) can-
not persist forever,” Mielke told 
farmers attending Ag Days here 
Jan. 17. 

“There is a risk if you are 
becoming, or I am becoming, 
too greedy I may forget to sell it 
before prices go down.”

Global vegetable oil mar-
kets are still tight following “an 
unprecedented shortage in sup-
plies” due to a big drop in palm 
oil production, he said.

An El Niño weather pattern 
brought dry conditions to many 
parts of Southeast Asia in 2015 
and early 2016.

“For the first time ever world 

(vegetable oil)  production 
declined by almost four mil-
lion tonnes from a year ago 
in calendar year 2016, as con-
sumption continues to rise,” 
he said.

Many countries, including 
China and India, that want to 
rebuild vegetable oil stocks now 
can’t, Mielke said.

“If (canola) prices go a little 
bit higher — another $10 or $15 
(a tonne) — you should con-
sider selling part of your crop 
— probably a larger-than-usual 
part of your new canola crop — 
simply because the world mar-
ket is changing,” he said later in 
an interview.

“This (supply shortage) is 
supporting vegetable oil prices 
at the moment and this is likely 
to continue to support vegeta-
ble oil prices in February and 
March, probably also in April... 
but there will be a point at 
which the market... will react in 
a bearish way to the prospective 
improvement in world supplies 
(due to increased palm oil pro-
duction),” Mielke said.

He sees lower new-crop can-
ola prices by summer.

“I think the real bearish 
impact on prices will occur in 
2018,” he added.

Mielke stressed his forecast 
assumes normal weather. If bad 
weather affects world oilseed 
production, canola prices could 
stay up, he said.

Canadian canola plantings 
will rise 10 per cent this spring, 
Mielke said.

“This is  required in the 
market because it looks like 
the world supplies of rape-
seed and canola are tight in 
the moment,” he said. “It is 
reflected in the price. And 
I think they will stay rela-
tively tight also in 2017-18. 
Nevertheless canola prices will 
be influenced by a surplus in 
palm oil.”

Last year, Canadian farmers 
planted 20.4 million acres of 
canola, their fourth-largest area 
ever for the crop, according to 
Statistics Canada. Canola plant-
ing is typically in full swing in 
May.

Chicago soybean prices, 
another major influence on 
canola values, touched a six-
month high on Jan. 17, lifted 
by floods during Argentina’s 
soybean-planting season. The 
price increase may be prema-
ture until damage is confirmed, 
Mielke said.

Planting and early crop devel-
opment have been thrown off 
by heavy storms in key soy-
bean areas in southern Santa 
Fe and northwest Buenos Aires 
provinces.

With files from Rod Nickel, Reuters
allan@fbcpublishing.com

Consider selling new-crop canola 
soon — more than usual
Thomas Mielke of Oil World warns a jump in palm oil production will push world canola prices down later 
and canola prices could decline by early this spring in anticipation

“If (canola) prices go a little bit higher — another 
$10 or $15 (a tonne) — you should consider selling 
part of your crop — probably a larger-than-usual 
part of your new canola crop — simply because 
the world market is changing.”

Thomas Mielke

Get ready to sell new-crop canola soon, Thomas Mielke of Oil World, told farmers at 
Ag Days in Brandon Jan. 17.   PHOTO: ALLAN DAWSON
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The previous article in this 
three-part series addressed 
some of the main myths 

and misperceptions of commod-
ity hedging. This final segment 
looks at some practical solutions 
for improving farm marketing and 
commodity revenue protection.

In David Orrell’s book Apollo’s 
Arrow: The Science of Prediction 
and the Future of Everything, he 
writes about the unpredictability 
and randomness of most evolv-
ing systems, especially the finan-
cial and commodity markets: “Not 
only is the market subject to ran-
dom external effects, but its own 
reaction to that news will also to 
some degree be random.”

As a result, many hedging and 
trading strategies struggle with the 
lack of success by trying to predict 
prices. 

How can farmers apply the 
findings of the research presented 
in these articles to sell their com-
modities more efficiently and 
effectively?

The options advantage
The research concludes that mar-
kets are random and that we don’t 
know where they are going. That 
doesn’t mean you don’t proac-
tively analyze prices to manage 
your revenues. It just means that 
option-based protection strate-
gies using puts and calls (similar 
to insurance) are ideally suited 
to this type of environment. 
Options allow you to more effec-
tively manage market exposure 
and more efficiently adjust hedge 
positions to balance your physical 
commodity.

Yet, only five to 10 per cent 
of Canadian farmers are using 
open-market exchange-traded 
risk management tools. Farmers 
have been hesitant to incorporate 
hedging into their operations. 
Why?

Based on hundreds of discus-
sions with farmers, there are 
three main reasons that, in addi-
tion to the myths and mispercep-
tions noted above, make trading 
psychologically, mentally and 
emotionally challenging. Option-
based strategies using puts and 
calls offer a solution to the three 
issues:
• � No production commitments or 

delivery risk.
• � Not locking in prices: downside 

protection you need and the 
upside potential you want.

• � Minimal capital needed with 
minimal futures contract mar-
gin requirements.
Overall, option-based protec-

tion strategies offer unique practi-
cal benefits because they are:
• � Easy to use and understand 

since they are similar to 
insurance.

• � A better way to set a target 
price contract. You avoid the 
all-or-nothing pricing decision. 
Options protect your downside 
risk without limiting the upside 
of your cash market sales.

• � A source of staying power to 
actually capture the longer-term 
trends that do develop. Since 
agriculture markets are typi-
cally random and non-trend-
ing in the short and medium 
term, you minimize drawdown 

losses, margin calls and getting 
“stopped-out,” often associated 
with futures contract trading.

• � Better suited to farm operations 
whose focus is to produce the 
grain or livestock under uncer-
tain conditions. Futures better 
suit processors, soybean crush-
ers or grain elevator companies 
that have a flow-through opera-
tion with built-in profit margin. 
Options are better designed for 
farm operations whose focus is 
to produce the grain or livestock 
under uncertain conditions. 

• � Suited to various market con-
ditions, allowing you to deter-
mine the level and range of pro-
tection you want by selecting 
from a variety of strategies. With 
options, you have more tools 
that are right for the job.

• � Suited to your unique market 
advantage, the physical com-
modity position. 
Forward production or futures 

contracts take away that advan-
tage by locking in a price and giv-
ing away the upside potential.

Bottom line, which revenue 
profile would you most like to 
have?:
• � No hedge: completely subject 

to market volatility with all the 
upside potential but all the 
downside risk.

• � Forward production/futures 
contract: no downside, but no 
upside.

• � Option-based protection: 
downside protection you need, 
upside potential you want.

Your bottom line
We already know that five to 
10 per cent of Canadian farm-
ers use all the tools available to 
fully and properly manage reve-
nue. There are many reasons for 
this including some very fun-
damental market-based myths 
and misperceptions that affect 
the efficiency and effectiveness 
of farm marketing. 

This research shows incorporat-
ing big data analysis and precision 
farming into a marketing plan 
gives farm businesses an edge. 

You are not trying to beat the 
market. You are trying to improve 
the overall success of your farm-
ing operation. Your edge is your 
physical position, option strate-
gies and the fact that you don’t 
always have to be in the market, 
or use directional futures or pro-
duction contracts. (Sometimes 
the best decision is to be patient 
and not do anything.) 

Exchange-traded commodity 
options strategies can be used 
alongside production or basis 
contracts to enhance delivery and 
storage decisions.

So don’t play the game of guess-
ing where markets are going. 
Instead, accept and use uncer-
tainty and randomness to your 
advantage with option-based 
hedging strategies. Farm busi-
nesses can become more profit-
able by incorporating a robust, 
disciplined revenue management 
program rather than overanalyz-
ing markets or trying to predict 
prices.

David Derwin is a commodity portfolio 
manager with PI Financial Corp. The 
views here are his own, presented for 
educational purposes, rather than as 
specific market advice. For a copy of the 
complete research study “Farming Big Data 
— Myths, Misperceptions & Opportunities 
in Agriculture Commodity Hedging” contact 
him at dderwin@pifinancial.com.

Big data and agriculture markets: Part 3
Options-based strategies can help get more out of a chaotic market filled with randomness and unpredictability

COLUMN

REVENUE COMPARISON
David Derwin
Hedging your bets

� moderately resistant to fusarium 
� 2 days earlier and shorter straw than AC® Carberry 
� next generation of milling quality for CPS 
� great option for intensive management 
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Short, strong straw with exceptional yield. Short, strong straw with exceptional yield. 

Developed by Agriculture & Agri-Food Canada, Swift Current.
Genes that fit your farm® is a registered trademark of SeCan.
‘AC’ is an official mark used under license from Agriculture & Agri-Food Canada.  

Genes that fit your farm.®
800-665-7333 secan.com

SEC_PENH16_MS_MC_SEC_PENH16_MS_MC.qxd  2016-10-04  2:21 PM  Page 1
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BY JENNIFER BLAIR
Staff / Medicine Hat

An Alberta researcher 
has found a tiny way 
to solve a big problem 

for canola farmers — using 
nano-biosensors to detect 
sclerotinia stem rot in the 
field, eliminating the need for 
visual scouting.

“Sclerotinia stem rot is one 
of the most devastating dis-
eases in canola farming, and 
scientists have worked very 
hard to try and find a way 
to forecast it,” said Susie Li, 
senior researcher at Alberta 
Innovates-Technology Futures. 

“R i g h t  n ow,  w e  h a v e  a 
checklist — a set of questions 
you have to answer before 
you can make decisions to 
spray or not to spray.”

But while the questions — 
about your crop rotation, inci-
dence of disease in previous 
years, moisture levels in the 
canopy, and other factors — 
have been successful for crops 

such as peas,  they’re “not 
always reliable” for canola.

That’s because sclerotinia 
spores can stay dormant in 
a field for years, and “sud-
den weather  changes  can 
cause infestations to occur 
unexpectedly,” Li said at the 
Farming Smarter conference 
last month.

“If you were to ask me, my 
suggestion would be to flip a 
coin. You have a 50/50 chance 
either way.”

While scouting for apothe-
cia — fruiting bodies that look 
a little like mushrooms — can 
be “an excellent indicator of 
sclerotinia risk,” it  is time 

consuming and more often 
than not, producers have no 
way of knowing how many 
spores are present or whether 
they’ve reached a level that 
can trigger the disease. 

“Not finding them either 
means there’s low risk of scle-
rotinia, or you just didn’t find 
it. That doesn’t mean it’s not 
there,” said Li. 

“ We can’t  send a farmer 
into the field checking 24-7 
for about six weeks to find 
this out, so we know we need 
to improve the forecasting 
technology.”

Nano-biosensors  
Li’s solution is both high tech 
and simple: nano-biosensors 
placed in the field to detect 
s p o re  l e v e l s  b e f o re  t h e y 
become a problem. 

“A biosensor is an extremely 
s m a l l  d e v i c e  c a p a b l e  o f 
detect ing and responding 
to physical stimuli,” said Li. 
“The sensor will detect the 
spores, and if the number of 
spores reaches the level that 
you need to spray, it will con-
vert the biosignal to an elec-
tronic signal and send it to 
your cellphone. 

“You don’t need to go to the 
field by using this device. You 
just stay in the comfort of your 
home until you find out if you 
need to spray or not.” 

The biosensor has two parts 
— a container that collects the 
spores, and a small chip that 
contains a sclerotinia anti-
body, which attracts the scler-
otinia spores. The antibody is 
a bit like a police checkstop, 
she said. If a sclerotinia spore 
tries to go through it, it gets 
caught, but other spores in the 
atmosphere carry on by it. 

The sensor then counts the 
number of spores — “it can 
detect as low as five spores,” 
— and once the count reaches 
a level that would trigger the 
disease, it sends a signal to 
a cellphone using Bluetooth 
technology. 

So far, the biosensors have 
only been tested in a lab, using 
growth chambers and a small 
number of canola plants. The 
next step is taking the trial 
into the field next year to see 
how big of an area the $10 sen-
sor can cover and what levels 
of spores might trigger the dis-
ease in a larger area.

“After all this work, I hope 
we can have a device in the 
field to monitor sclerotinia 
stem rot for you and alert you 
whenever there’s a sclerotinia 
stem rot outbreak imminent,” 
said Li.

jennifer.blair@fbcpublishing.com

Check your texts — your canola may need spraying
Nano-biosensors are more accurate than checklists and scouting at determining when to spray for sclerotinia in canola crops

“We can’t send a farmer into the field checking 
24-7 for about six weeks to find this out, so 
we know we need to improve the forecasting 
technology.”

Susie Li

Nano-biosensors have proven effective in detecting sclerotinia in the lab,  
says researcher Susie Li. The next step is seeing how well the $10 devices work 
in a field.   PHOTO: SUPPLIED

SELECTING THE RIGHT CORN SEED 
for your soil conditions is critical for a high yield crop. We’ll help 
custom select the seed you need for maximum growing success.

1-888-6THUNDER     www.thunders e ed . c a

   First in the 
     Corn 

            Field

   First in theG E N E R AT I O N S  O F  B E I N G

SELECTING THE RIGHT CORN SEED
for your soil conditions is critical for a high yield crop. We’ll help 
custom select the seed you need for maximum growing success.

1-888-6THUNDER

     Corn
            Field

          
            Field            Field            Field            Field

FARMING IS ENOUGH OF 
A GAMBLE...

1-800-782-0794

Advertise in the Manitoba Co-operator 
Classifieds, it’s a Sure Thing!
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THE BROADLEAF 
PREDATOR
It’s time to get territorial. Strike early, hard  
and fast against your toughest broadleaf 
weeds. Now you’re on the hunt, hot on the 
trail of your prey, the air thick with the smell  
of their fear.

Lethal to cleavers and other broadleafs, 
Infinity® FX is changing the landscape of 
cereal weed control.

cropscience.bayer.ca/InfinityFX @Bayer4CropsCA1 888-283-6847
Always read and follow label directions. Infinity® is a registered trademark of the Bayer Group.  
Bayer CropScience Inc. is a member of CropLife Canada. O-52-10/16-10521918-E

SAVE $2/ACREUP 
TO

ASK YOUR RETAILER FOR DETAILS

EARLY BOOK BY MARCH 17, 2017

STAFF

If you know anyone who’s put 
in the time and effort to save 
or promote Manitoba’s his-

tory, now’s the time to nominate 
them for a provincial award.

The province, in consultation 
with the Manitoba Historical 
Society, wants to recognize pro-
longed and meritorious service 
for heritage preservation Lt.-
Gov. Janice Filmon says. 

“As we celebrate 150 years 
of Canada throughout 2017, 
acknowledging community-
minded individuals who devote 
their time and expertise to 
preserving and promoting the 

history of this great nation is 
especially significant. This year 
more than ever, I encourage 
Manitobans to celebrate our 
past, and work together to make 
this province – this country – 
even better,” said Filmon.

The Lieutenant-Governor’s 
A w a r d  f o r  H i s t o r i c a l 
Preservation and Promotion is 
presented to those with experi-
ence in such endeavours as:
• � The writing of historical publi-

cations and documents; 
• � Stewardship of museums and 

archives;
• � Raising of public education, 

advocacy, and awareness; 
• � Committee or community 

service; 

• � Preservation of historic sites/
buildings; and 

• � Art and media.
A s  t h e  o l d e s t  h i s t o r i -

cal organization in Western 
Canada, founded in 1879, the 
Manitoba Historical Society 
(MHS) presents awards to 
businesses, farms, and orga-
nizations that have operated 
for over 100 years, recognizes 
important historical books 
with its Margaret McWilliams 
Aw a r d s  a n d  e n c o u r a g e s 
schoolchildren to learn about 
Manitoba’s past through its 
Young Histor ians  Awards. 
It  publishes the Manitoba 
History Journal and operates 
a comprehensive website with 

information on all facets of 
Manitoba history and heritage.

The MHS will receive nomi-
nations from the public and 
will recommend up to five 
people  to  receive  awards 
this year. Nominations to be 
considered for  2017 must 
be received by Feb. 28. The 
selected award recipients will 
be presented at Government 
House in May.

Nomination forms and fur-
ther details of the award pro-
gram are available on the 
websites of the Lieutenant-
Governor of Manitoba (www.
m a n i t o b a l g . c a )  a n d  t h e 
Manitoba Historical Society 
(www.mhs.mb.ca). 

History preservation awards on offer
The provincial efforts aim to recognize individuals who preserve provincial heritage

“Acknowledging 
community-minded 
individuals who 
devote their time 
and expertise to 
preserving and 
promoting the 
history of this great 
nation is especially 
significant.”

Lt.-Gov. Janice Filmon
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STAFF

Lower Prairie grain ton-
nage and revenue took a 
bite out of the year-end 

gross for Canadian Pacific 
Railway in what’s turned out to 
be CEO Hunter Harrison’s final 
year on the job.

Calgary-based CP on Jan. 
18 announced full-year net 
income of $1.599 billion on 
$6.232 billion in gross rev-
enues, up from $1.352 bil-
lion on $6.552 billion in 2015. 
Fourth-quarter net income 
came in at $384 million on 
$1.637 billion in revenues, up 
from $319 million on $1.687 
bil l ion in the year-earl ier 
period.

Harrison, who announced 
Jan. 18 he will  retire from 
CP effective Jan. 31, said the 
fourth quarter was “weighed 
down by challenging operating 
conditions, including unex-
pected and extreme weather 
on the West Coast that com-

pounded the impact of an 
already delayed grain harvest.”

For 2016 overall, he said, 
the railway’s revenues were 
weighed down by “a precipi-

tous decline in crude oil ship-
ments and weakness in grain 
movements, particularly in the 
first half.”

CP in 2016 moved about 

270,000 carloads of Canadian 
grain — down five per cent 
from 2015 — including 75,000 
carloads in the fourth quarter, 
down six per cent. Canadian 

grain revenue for 2016 was 
down 10 per cent at $962 mil-
lion, for revenue per carload 
of $3,559, down five per cent. 
Fo u r t h - q u a r t e r  C a n a d i a n 
grain revenue per carload 
came in at $3,758, up one per 
cent from the 2015 Q4.

In its U.S. grain segment, 
CP’s carloads for 2016 came in 
at about 162,000, up three per 
cent, for revenue per carload 
of $3,202, down four per cent. 
Fourth-quarter U.S. grain car-
loads came in at 44,000, up 10 
per cent from the 2015 Q4, for 
revenue per carload of $3,488, 
up seven per cent.

In its fertilizers and sulphur 
segment, CP’s carloads for 
2016 slipped three per cent, 
to 60,000, while revenue per 
carload rose eight per cent to 
$4,769. In potash, meanwhile, 
revenue per carload rose one 
per cent to $2,904 on about 
116,000 carloads, down six per 
cent.

Non-compete waiver
The railway on Jan. 18 also 
announced its chief operating 
officer, Keith Creel, will replace 
Harrison as CEO effective Jan. 
31. Harrison is taking vacation 
leave “immediately” until then, 
during which time Creel will act 
as CEO.

Citing an unnamed source, 
Reuters reported Jan. 18 that 
Harrison and investment fund 
manager Paul Hilal were final-
izing a partnership expected to 
spur a financial turnaround for 
a U.S. railroad — specifically, 
Jacksonville, Fla.-based CSX. 

Hilal  previously  worked 
for activist investment firm 
Pershing Square, whose invest-
ments in CP led to Harrison’s 
installation as CEO back in 
2012.

CP on Jan. 18 said Harrison 
approached its board to dis-
cuss his retirement and “poten-
tial related modifications to 
his employment arrangements 
that would allow him to pursue 
opportunities involving other 
Class 1 railroads.”

Harrison’s retirement, CP 
said, will include a “separation 
agreement” with a “limited” 
waiver of his non-competition 
obligations to CP. In return, 
Harrison is to “forfeit substan-
tially all benefits and perqui-
sites he is entitled to receive 
from CP going forward, includ-
ing his pension.”

A previously agreed upon 
consulting agreement between 
CP and Harrison “will not take 
effect” following his retirement, 
and Harrison has agreed to sell 
all shares he owns in CP by May 
31.

“I have had a wonderful expe-
rience and depart with many 
friends and with full confidence 
in Keith’s ability to build on the 
great success we have enjoyed,” 
said Harrison, who came to 
CP following a stint as CEO for 
CP’s Montreal rival Canadian 
National Railway (CN).

CN also saw a change of 
command in July, when chief 
financial officer Luc Jobin took 
over the CEO post from Claude 
Mongeau, who stepped down 
for health reasons.

CP’s Prairie grain handle down for year
CEO Hunter Harrison leaves to turn attention to an ‘other’ railroad

CP CEO Hunter Harrison, shown here speaking to shareholders in Calgary in May 2015, has agreed to forfeit his pension as he 
leaves the company, in return for a partial waiver of his non-compete agreement.   Photo: Reuters/Todd Kor

SPACE IS LIMITED! FOR FULL DETAILS, OTHER OCCUPANCY 
RATES AND AN INFORMATION PACKAGE CONTACT:

Travel Consultant – CAA

Pam Dixon 1-855-262-6001
pamd@caamanitoba.com

*based on double occupancy and includes accommodations, ground transportation, and meals as per the tour description as well as a 24/7 tour guide

�  Highlights include Dublin (city tour), 
Kilkenny (its medieval atmosphere) 
Waterford (Waterford Crystal), Killarney 
(National Park, Ross Castle, Ring of 
Kerry coastal road and lake sailing!), 
Limerick (visit dairy farm, 700’ Cli� s of 
Moher, Kilbeggan (visit Whiskey distillery 
territory), Kingscourt (Cabra Castle)

�  $2909 per person land tour only*

�  Air discounts apply for reservations 
made by December 15, 2016

MANITOBA CO-OPERATOR SUBSCRIBERS 
SAVE AN EXTRA $100 PER COUPLE
Visit: https://gateway.memberchoice

vacations.com/link/755292

July 5 – July 15, 2017 
Shades of Ireland – 10 days (Small group tour) 

�  Highlights includes Ho Chi Minn/
Saigon (Reunifi cation Palace, 
Mekong River cruise), Hoi An (China 
Beach), Hue/Hanoi (Forbidden Purple 
City, Hanoi Hilton POW), Halong Bay 
cruise, Luang Prabang (Baci ceremony, 
Wat Xieng), Siem Reap (Angkok Wat)

�  $5949 per person land tour 
and Indochina airfare only*

�  Extension options to Hong Kong, 
Bangkok, Phu Quoc (Call for details)

February 12 – March 3, 2018
Three Kingdoms of Indonesia – 19 days 

Vietnam, Cambodia and Laos – Includes 36 meals 

MANITOBA CO-OPERATOR SUBSCRIBERS 
SAVE AN EXTRA $100 PER COUPLE

Visit: https://gateway.memberchoicevacations.com/link/764865

MANITOBA CO-OPERATOR & CAA ARE OFFERING

TAKE YOUR PICK!

MANITOBA CO-OPERATOR & CAA ARE OFFERING

TAKE YOUR PICK!

2 UNFORGETTABLE 
VACATION EXPERIENCES 

Operated by CAA Member Choice Vacations®



The Manitoba Co-operator  |  January 26, 2017 25

Brandon, MB Consignment Auction – March 16  |  9 am
Put your equipment in the spotlight!
▸ Any amount of equipment accepted 
▸ Flexible, all-inclusive agreements
▸ The best print & online  marketing  

▸ The most bidders, on-site & online
▸ Certainty of sale & payment dates

Call us for a free, no obligation assessment today. 

Don't miss out 
consign your equipment today!

rbauction.com  |  800.491.4494

Steven Perrin
Territory Manager - Agriculture
Manitoba West 
Cell: 204.573.0993 
Email: sperrin@rbauction.com

Sam Webber
Territory Manager - Industrial
Manitoba 
Cell: 204.894.3324 
Email: swebber@rbauction.com

Brad Goossen
Territory Manager - Agriculture
Manitoba East 
Cell: 204.781.2336 
Email: bgoossen@rbauction.com

MULVEY “FLEA” MARKET. Osborne and 
Mulvey Ave. E. Winnipeg. Saturday’s, Sun- 
day’s, Holidays, 10AM-5PM. 40+ vendors.  
A/C. Debit, Visa, MC. Table or booth rental  
info call 204-478-1217, mulveymarket.ca

NEED YOUR CESSNA, Thrush or any other   
wings rebuilt? Phone 204-362-0406,  
Morden, MB.

NEW TRACTOR PARTS. Specializing in 
engine rebuild kits and thousands of other  
parts. Savings! Service manuals and de- 
cals. Steiner Parts Dealer. Our 43rd 
year! www.diamondfarmtractorparts.com  
Call 1-800-481-1353.

WORKING STEAM TRACTORS: Has Fwd, 
reverse and neutral controls. Double act- 
ing brass cylinder and piston. Engine runs  
15 minutes per fueling.  D405.  Regularly 
$539.94, on sale for $359.95;  Shipping  
$24.95. Call toll free:  1-800-481-1353.  
www.yesteryeartoyscanada.com 

FORD TRACTOR PARTS. Specializing in 
8N, 9N, and 2N tractor parts and engine 
kits. Plus all other Ford models. Manuals.   
www.diamondfarmtractorparts.com Call 
1-800-481-1353.

ADRIAN’S MAGNETO SERVICE. Guaran-
teed repairs on mags and ignitors. Repairs.  
Parts. Sales. 204-326-6497. Box 21232,  
Steinbach, MB. R5G 1S5.

NEW TINTED ORIGINAL windshield for  
1960 Lincoln Continental, 4 dr. w/suicide 
doors, $500. Call 306-252-2810,  
306-567-7281, Kenaston, SK.

WANTED: OLD ISSUES of Caterpillar 
“Kramer News” and Allis Chalmers “Report- 
er”. 306-342-4968, Glaslyn, SK.

ANTIQUES AND COLLECTIBLES Sale, 
Piapot Lions Club 18th Annual at Maple  
Creek Armories, Maple Creek, SK., January  
28 and 29, Saturday, 10:00 to 5:00 and  
Sunday, 10:00 to 3:00. Call 306-558-4802.

WANTED: TRACTOR MANUALS, sales bro- 
chures, tractor catalogs. 306-373-8012,  
Saskatoon, SK.

McSherry Auction Service Ltd

Sat. Jan. 28th @ 10:00 am
Yard * Recreation * Antiques * 

Crocks * Househould * 

ESTATE & MOVING SALE

Stuart McSherry 
#12 Patterson Dr., Stonewall, MB 
(204) 467-1858 or (204) 886-7027
www.mcsherryauction.com

HUGE FARM TOY AUCTION: Friday, Feb. 
10th, new location Yorkton Auction Cen-
tre, Hwy. 10 East, Yorkton, SK. Doors open  
4 PM, Auction starts at 6 PM. Pictures and  
info at www.jakz.ca or ph. 306-641-5850.

MORE AND MORE FARMERS are choosing  
Mack Auction Co. to conduct their farm 
equipment auctions!! Book your 2016 auc- 
tion today! Call 306-634-9512 today!  
www.mackauctioncompany.com PL311962

CHECK OUT OUR parts specials at: 
www.Maximinc.Com/parts or call Maxim  
Truck & Trailer toll free 1-888-986-2946.

WRECKING SEMI-TRUCKS, lots of parts.  
Call Yellowhead Traders. 306-896-2882,  
Churchbridge, SK.

TRUCK BONEYARD INC. Specializing in 
obsolete parts, all makes. Trucks bought  
for wrecking. 306-771-2295, Balgonie, SK.

ONE OF SASK’s largest inventory of used  
heavy truck parts. 3 ton tandem diesel mo- 
tors and transmissions and differentials for  
all makes! Can-Am Truck Export Ltd.,  
1-800-938-3323.

TRUCK PARTS: 1/2 to 3 ton, new and 
used. We ship anywhere. Contact Phoenix  
Auto, 1-877-585-2300, Lucky Lake, SK.

SOUTHSIDE AUTO WRECKERS located     
in Weyburn, SK. 306-842-2641. Used car  
parts, light truck to semi-truck parts. We  
buy scrap iron and non-ferrous metals.

WRECKING VOLVO TRUCKS: Misc. axles  
and parts. Also tandem trailer suspension  
axles. Call 306-539-4642, Regina, SK.

SASKATOON TRUCK PARTS CENTRE  
Ltd. North Corman Industrial Park.  
New and used parts available for 3 ton  
trucks all the way up to highway tractors,  
for every make and model, no part too big  
or small. Our shop specializes in custom  
rebuilt differentials/transmissions and  
clutch installations. Engines are available,  
both gas and diesel. Re-sale units are on  
the lot ready to go. We buy wrecks for  
parts, and sell for wrecks!  For more info.  
call 306-668-5675 or 1-800-667-3023.  
www.saskatoontruckparts.ca  DL #914394

WRECKING TRUCKS: All makes all  
models. Need parts? Call 306-821-0260 
or email: junkman.2010@hotmail.com   
Wrecking Dodge, Chev, GMC, Ford and  
others. Lots of 4x4 stuff, 1/2 ton - 3 ton,  
buses etc. and some cars. We ship by bus,  
mail, Loomis, Purolator.  Lloydminster, SK.

SCHOOL BUSES: 20 to 66 passenger, 
1991 to 2007, $2300 and up. 16 buses in  
stock! Call Phoenix Auto, Lucky Lake, SK.  
1-877-585-2300. DL #320074.

2016 SUBARU IMPREZA consumer reports 
as best small call starting at $23,360! Call  
for best price!! 1-877-373-2662 or  
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

ALL ALUMINUM GRAIN TRAILERS: Tan-
dems, tridems and Super B Timpte grain  
trailers. Call Maxim Truck & Trailer,  
1-888-986-2946 or  www.Maximinc.Com

NORMS SANDBLASTING & PAINT, 40 
years body and paint experience. We do   
metal and fiberglass repairs and integral to  
daycab conversions. Sandblasting and  
paint to trailers, trucks and heavy equip.  
Endura primers and topcoats. A one stop  
shop. Norm 306-272-4407, Foam Lake SK.

PRAIRIE SANDBLASTING & PAINTING. 
Trailer overhauls and repairs, alum. slopes 
and trailer repairs, tarps, insurance claims,  
and trailer sales. Epoxy paint. Agriculture  
and commercial. Satisfaction guaranteed.  
306-744-7930, Saltcoats, SK.

2014 LODE-KING SUPER B, alum. grain  
trailer, new tarps, new rubber 22.5,  
$87,000. 306-677-7617, Hodgeville, SK.

2000 CANCADE 2 hopper tandem, 36’,  
safetied, c/w 10” Cancade hopper auger,  
$23,000. 306-255-7777, Colonsay, SK.
NEW 2017 40’ Wilson Pacesetter tandem  
axle grain trailer, 11-24.5 tires, alum.  
wheels, elec. tarp. 2017 45’ Timpte, 2 hop- 
per tridem grain trailer, alum. wheels,  
11-24-5 tires. Recent trade: 2015 Emerald  
2 hopper steel tridem grain trailer, good   
condition. Neil 306-231-8300 Humboldt

REMOTE CONTROL TRAILER CHUTE  
openers can save you time, energy and 
keep you safe this seeding season. FM re- 
mote controls provide maximum range  
and instant response while high torque  
drives operate the toughest of chutes.  
Easy installation. Kramble Industries, 
call 306-933-2655, Saskatoon, SK. or visit  
us online at: www.kramble.net

GRASSLAND TRAILERS QUALITY  
PRODUCTS AT WHOLESALE PRICES. 
20’ steel stock, starting at $13,550 up to 8’  
width available; 25’ Duralite alum. at  
$25,250; Krogerman bale bed at $11,000.  
Glen 306-640-8034, 306-266-2016, Wood  
Mountain, SK. or email gm93@sasktel.net

24’ GOOSENECK 3-8,000 lb. axles, $7890;  
Bumper pull tandem lowboys: 18’, 16,000  
lbs., $4750; 16’, 10,000 lbs., $3390; 16’,  
7000 lbs., $2975, 8000 lb Skidsteer, $1990  
Factory direct. 1-888-792-6283.  
www.monarchtrailers.com

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

COMPONENTS FOR TRAILERS. Shipping 
daily across the prairies. Free freight. See  
“The Book 2013” page 195. DL Parts For  
Trailers, 1-877-529-2239, www.dlparts.ca

2015 DAKOTA ALUM. seed tender with SS  
conveyer system, self-contained w/remote  
controls, or can be run off truck wet kit,  
exc. cond., fresh MB safety. 45’Lx102”W,  
loaded trailer, air ride, alum. outside rims,  
11R24.5, $107,000. Located at Kamsack,  
SK. Call 204-526-0748 or 204-526-0321.

ALL ALUMINUM TRAILERS: tridems and 
Super B Timpte grain trailers. Call Maxim  
Truck & Trailer, 1-888-986-2946 or see  
www.Maximinc.Com

PRECISION TRAILERS: Gooseneck and 
bumper hitch. You’ve seen the rest, now  
own the best. Hoffart Services, Odessa, SK.  
306-957-2033 www.precisiontrailers.ca

100 MISC. SEMI TRAILER FLATDECKS/  
stepdecks, $2,500 to $30,000. 20 heavy 
lowbeds, $10,000 to $70,000. Tankers,  
end dumps. 306-222-2413, Saskatoon, SK. 
www.trailerguy.ca

2015 GERMANIC 31’ tridem end dump, lift  
axles, $42,000; 2005 Trailtech 27’ 5th  
wheel trailer, 20,000 axles w/loading  
ramps and self contained 545 Ferrari crane  
unit, $17,000; 1980 Muv-All 48’ equipment  
trailer, winch, hyd. beavertail, 25 ton ca- 
pacity, $24,000; 1998 Loadline 28’ end  
dump, tandem, spring ride, $22,000; 1998  
Loadline 29’ end dump, tandem, air ride,  
$25,000. Can-Am Truck Export Ltd.,  
1-800-938-3323, Delisle, SK. DL#910420.

BEHNKE DROP DECK semi style and  
pintle hitch sprayer trailers. Air ride, 
tandem and tridems. Contact SK:  
306-398-8000;  AB: 403-350-0336.

TOPGUN TRAILER SALES “For those who 
demand the best.” PRECISION AND  
AGASSIZ TRAILERS (flatdecks, end 
dumps, enclosed cargo). 1-855-255-0199,  
Moose Jaw, SK. www.topguntrailersales.ca

www.titantrucksales.com to check out 
our inventory of quality used highway trac- 
tors! Or call: 204-685-2222 MacGregor MB

GROW SOYBEANS? If you grow 1000 
acres earn a free new pickup truck every 
year and give last year’s away. Free report  
at www.profitfromthebean.com

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

TANDEM AXLE GRAIN trucks in inventory. 
New and used, large inventory across  
Western Canada at www.Maximinc.Com or  
call Maxim Truck & Trailer 1-888-986-2946

2002 KENWORTH T800 w/new grain 
box,  rebuilt engine and turbo with warran- 
ty. $68,000.  204-325-5677, Winkler, MB.

1998 KENWORTH T800, new grain box,   
Detroit engine, 60 Series, 10 spd. trans.,   
$48,000. 204-325-5677, Winkler, MB.

2004 PETERBILT 330, tandem axle, C&C, 
long WB, Cat dsl., 10 spd trans, AC, low 
miles, alum. wheels, $26,900, w/new B&H  
$48,900. K&L Equipment and Auto. Ph 
Ladimer, 306-795-7779 Ituna. DL#910885

2002 IH 2600 w/IH 320 HP eng., 10 spd., 
221,000 kms, new 20’ BH&T, exc. rubber,  
vg, $49,500; 2009 Mack CH613, MP8 
Mack eng., 430 HP, 10 spd., AutoShift,  
463,000 kms, exc. shape, new 20’ box,   
A/T/C, $73,500; 2009 IH Transtar 8600 
w/Cummins eng. 10 spd., AutoShift, new  
20’ BH&T, 742,000 kms, exc. tires, real  
good shape, $69,500; 2007 IH 9200, ISX 
Cummins, 430 HP, AutoShift, alum.  
wheels, new 20’ BH&T, fully loaded,  
1,000,000 kms, real nice, $67,500; 2009 
Mack CH613, 430 HP Mack, 10 spd., Au-
toShift, new 20’ BH&T, alum. wheels, 1.4  
million kms, has bearing roll done, nice  
shape, $69,500; 2007 Kenworth T600, 
C13 Cat, 425 HP, 13 spd., AutoShift, new  
20’ BH&T, alum. wheels, new paint, 1.0  
million kms, exc. truck, $71,500; 1996 
Midland 24’ tandem pup grain trailer, stiff 
pole, completely rebuilt, new paint and  
brakes, exc. shape, $18,500; 1985 Ford 
L9000, Cummins, 10 spd., 20’ BH&T that’s 
been totally rebuilt, new paint, exc. tires,  
$28,500; 1999 IH 4700 S/A w/17’ steel 
flatdeck, 230,000 kms, IH dsl., 10 spd.,  
good tires, $19,500; 1998 Freightliner 
tractor, C60 Detroit, 430 HP, 13 spd., al- 
um. wheels, sleeper, good rubber,  
$17,500; 2005 IH 9200 tractor, ISX Cum-
mins, 430 HP, 13 spd., alum wheels, flat- 
top sleeper, good rubber, $22,500. All  
trucks Sask safetied. Trades considered.  
All reasonable offers considered. Call Merv  
at 306-276-7518 res., 306-767-2616, cell,  
Arborfield SK. DL #906768.

AUTOSHIFT TRUCKS AVAILABLE: Boxed 
tandems and tractor units. Contact David  
306-887-2094, 306-864-7055, Kinistino,  
SK. DL #327784. www.davidstrucks.com

1976 HEAVY 6500 GMC with 400 bu. box  
and roll tarp, new hoist, asking $12,000  
OBO. 306-778-3749, Swift Current, SK.

MARKETPLACE CLAssifiEds
FARMER'S

Call to place your classified ad in the next issue: 1-800-782-0794
EMAIL your classified ads to: mbclassifieds@fbcpublishing.com

Selling?

Manitoba Co-operator  
The Western Producer  

RegulaR Classified
•	 Minimum charge	—	$11.25 per week	

for	a	3	line	word	ad.	Each	additional	line	is	
$1.98.	Additional	bolding	75	cents	per	word.	
GST	is	extra.	

•	 10% discount for prepaid ads.	If	phoning	in	
your	ad	you	must	pay	with	VISA	or	MasterCard	
to	qualify	for	discount.

•	 Prepayment	Bonus:	Prepay for 3 weeks & 
get a bonus of 2 weeks;	bonus	weeks	run	
consecutively	&	cannot	be	used	separately	
from	original	ad;	additions	&	changes	accepted	
only	during	first	3	weeks.

•	 Ask	about	our	Priority	Placement.	
•	 If	you	wish	to	have	replies	sent	to	a	confidential	

box	number,	please	add	$5.00	per	week	to	
your	total.	Count	eight	words	for	your	address.	
Example:	Ad	XXXX,	Manitoba	Co-operator,	Box	
9800,	Winnipeg,	R3C	3K7.

•	 Your	complete	name	and	address	must	be	
submitted	to	our	office	before	publication.		
(This	information	will	be	kept	confidential	and	
will	not	appear	in	the	ad	unless	requested.)

display Classified
•	 Advertising	copy	deviating	in	any	way	from		

the	regular	classified	style	will	be	considered	
display	and	charged	at	the	display	rate	of	
$32.20	per	column	inch	($2.30	per	agate	line).

•	 Minimum charge $32.20 per week 
+ $5.00 for online per week.

•	 Illustrations	and	logos	are	allowed	with	full	
border.

•	 Spot color: 25% of ad cost, with a 
minimum charge of $15.00.

•	 Advertising	rates	are	flat	with	no	discount	for		
frequency	of	insertion	or	volume	of	space	used.

•	 Telephone	orders	accepted
•	 Price	quoted	does	not	include	GST.
All	classified	ads	are	non-commissionable.

Advertising rAtes  
& informAtion

ADVERTISING 
DEADLINE: NOON 

on THURSDAYS
(unless otherwise stated)

Announcements & Calendars 	 0100	-	0340
Airplanes  0400
Antiques Sales & Auctions 0701	-	0710
Auction Sales  0900
Auto & Transport  1050	-	1705
Business Opportunities 2800
Contracting & Custom Work  3510	-	3560
Construction Equipment 3600
Farm Buildings 4000	-	4005
Farm Machinery  4103	-	4328
Livestock  5000	-	5792
Organic  5943	-	5948
Personal  5950	-	5952
Real Estate Sales  6110	-	6140
Recreational Vehicles 6161	-	6168
Rentals & Accommodations  6210	-	6245
Seed (Pedigreed & Common)  6404	-	6542
Careers  8001	-	8050

Classified Category index

For	a	complete	category	list	visit	us	online	at:	http://classifieds.producer.com

We know that farming is enough of a gamble 
so if you want to sell it fast place your ad in 
the Manitoba Co-operator classifieds. It’s a 
Sure Thing. Call our toll-free number today. 
We have friendly staff ready to help. 1-800-
782-0794.

Hit our readers where it counts… in the clas-
sifieds. Place your ad in the Manitoba Co-
operator classifed section. 1-800-782-0794.

Advertise your unwanted equipment in the 
Classifieds. Call our toll-free number and 
place your ad with our friendly staff, and 
don’t forget to ask about our prepayment bo-
nus. Prepay for 3 weeks and get 2 weeks free! 
1-800-782-0794.
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REMOTE CONTROL ENDGATE AND  
hoist systems can save you time, energy 
and keep you safe this seeding season.  
Give Kramble Industries a call at 
306-933-2655, Saskatoon, SK. or visit us  
online at: www.kramble.net

2007 WESTERN STAR 4900SA tri-drive,  
C15 Cat, 550 HP, 18 spd., full lockers, new  
24’ CIM B&H. 306-270-6399, Saskatoon,  
SK. www.78truxsales.com DL #316542.

3- 2007 MACKS, 10 speed Eaton auto.,  
new 20’ CIM B&H, fresh Sask. safeties. Call  
306-270-6399, Saskatoon, SK.  
www.78truxsales.com DL #316542.

TANDEM AXLE GRAVEL trucks in invento-
ry. New and used, large inventory across  
Western Canada at www.Maximinc.Com or  
call Maxim Truck & Trailer 1-888-986-2946

2000 VOLVO WG64F, 14’ gravel box, Volvo  
VED12 345 HP, 10 spd, 18,500 frts, 46  
rears, 4-way lock up, 495,000 kms,  
$19,900. Norm 204-761-7797 Brandon MB

2012 IHC TRANSSTAR, low pro, Max 300 
HP diesel Allison auto trans, single axle,  
loaded cab, 13’ Armstrong landscape  
dump, $39,900.; 2003 GMC C8500 tan-
dem, automatic, with 15’ box, low miles,  
$34,900. K&L Equipment and Auto. Call 
Ladimer, 306-795-7779, Ituna DL#910885

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

2013 PROSTAR IH day cab truck with in- 
dash GPS, 500 HP Maxx force 18 spd.,  
46,000 rears, 3.91 ratio, 228” WB,  approx.  
129,000 kms, 11R22.5 tires, c/w wet kit  
for only $65,000. New MB. safety.  
204-743-2324, Cypress River, MB.

SLEEPERS AND DAYCABS. New and used. 
Huge inventory across Western Canada at  
www.Maximinc.Com or call Maxim Truck &  
Trailer, 1-888-986-2946.

2012 PETE 388, 70” sleeper, “Crate Drop  
In” ISX 565 HP at 750,000 kms, 18 spd.,  
12 fronts, 40 rears, 3.70, lots of chrome,  
$77,900. Norm 204-761-7797 Brandon MB

2012 MACK PINNACLE CXU613, 34” flat-  
top sleeper, removable roof fairing, Mack  
MP8, 455 HP, Eaton 13 spd trans, safetied,  
$49,900. Norm 204-761-7797 Brandon MB

ONLINE ONLY UNRESERVED AUCTION: 
Jan 25- 31, 2017. www.championassets.ca  
2008 Peterbilt 367, 550 ISX, 18 spd, 46  
rears, 880,000K . 306-865-7660. #334832

2013 VOLVO 630 D13, I-shift automatic,  
warranty, heavy spec, full lockers, new  
head and injectors, engine & cab heaters,  
PTO fluid pump w/remote, $85,000 OBO.  
306-515-1461, Lemberg, SK.

2006 FREIGHTLINER tandem axle, daycab,  
Mercedez power, auto, nice clean safetied  
tractor, $19,500. 780-983-0936, Clyde, AB.

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

2005 GMC C7500 van truck, Cat engine, 
24’ van body, good condition, S/A, nice  
cab, $8500. 1-888-278-4905 or view 
www.combineworld.com

IICHUCK TREE MOVER, new, never used, 
hydraulic, $2480. www.combineworld.com 
1-888-278-4905.

2009 FORD EXPLORER LTD., V8, AWD,  
loaded, 4 leather buckets, new winter   
tires, very good condition, 219,000 kms,  
$14,900. Photos. 306-843-2934, Wilkie SK

2016 SUBARU FORESTER name top pick 
for 2016. Starting from $29,360. Great se- 
lection to choose from!! 1-877-373-2662,   
www.subaruofsaskatoon.ca DL #914077.

SPECIAL PURCHASE OF new and near-
new 2014-2015 Crosstek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

SLEEPERS AND DAYCABS. New and used. 
Huge inventory across Western Canada at  
www.Maximinc.Com or call Maxim Truck &  
Trailer, 1-888-986-2946.

SPECIAL PURCHASE OF new and near 
new 2014-2015 Crosstek XVs. Save up to  
$5000. Come in quickly!! 1-877-373-2662.  
www.subaruofsaskatoon.ca DL #914077.

DECKS, DRY VANS, reefers and storage 
trailers at: www.Maximinc.Com or call  
Maxim Truck & Trailer, 1-888-986-2946.

STRONG SINGLE HIVES or nucs for sale.   
Call Andy,  Steinbach, MB., 204-381-7993,  
204-346-9701. andyloewen@hotmail.ca

WILL DO STYROBLOCK cocoon harvesting  
and custom pollination. Call Maurice  
Wildeman, 306-365-7802, Lanigan, SK.

1x6x8 AND 1x8x8 2nd cut wind shelter 
boards, $385/1000 bf. One bundle covers  
74’ of fence. $197.12. Ph. 306-469-7817,  
Big River, SK.  www.christiansenlumber.ca

ROUGH LUMBER: 2x6, 2x8, 2x10, 1”  
boards, windbreak slabs, 4x4, 6x6, 8x8, all  
in stock. Custom sizes and log siding on  
order. Call V&R Sawing 306-232-5488,  
Rosthern, SK.

CONTINUOUS METAL ROOFING, no ex-
posed screws to leak or metal overlaps.  
Ideal for lower slope roofs, rinks, church- 
es, pig barns, commercial, arch rib build- 
ing and residential roofing; also available  
in Snap Lock. 306-435-8008, Wapella, SK.

TRUSSES: 35’ step hip trusses, 20 pcs.,  
6/12, under tarp, paid $16,000 sacrifice  
1/2 price $7999 OBO; 1 set of 20’ mono  
steps, 40 pcs., 4/12, $2999 OBO.  
306-668-0199, Martensville, SK.

CONCRETE FLATWORK: Specializing in 
place & finish of concrete floors. Can ac- 
commodate any floor design. References  
available. Alexander, MB. 204-752-2069.

TOWING AND STORAGE COMPOUND in  
East Central, SK. Well maintained trucks.  
Long term contracts. Monthly sales contin- 
ue to grow. Only towing business within a  
100 km radius. Call 306-590-8987.

MANUFACTURING BUSINESS. Welding, 
light fabricating. one-of-a-kind product.  
Mainly Ag. Peak sales Sept - March. Owned  
30 years, room for growth. Relocatable.  
$195,000. plus inventory; 50’x70’ shop,  
$325,000. 306-446-4462, North Battleford,  
SK. glelias@hotmail.com

DEBTS, BILLS AND charge accounts too 
high? Need to resolve prior to spring? Call  
us to develop a professional mediation  
plan, resolution plan or restructuring plan.  
Call toll free 1-888-577-2020.

FARM/CORPORATE PROJECTS. Call A.L.  
Management Group for all your borrowing  
and lease requirements. 306-790-2020,  
Regina, SK.

LONG LAKE TRUCKING, two units, custom  
hay hauling. Call 306-567-7100, Imperial,  
SK.

CUSTOM BALE HAULING. Will haul large 
squares or round. Phone 306-567-7199,  
Kenaston, SK.

ANDRES TRUCKING. Hauling equipment, 
bins, livestock, towing. Canada/USA. Call  
or text 306-736-3454, South East, SK.

EQUIPMENT TOWING/ HAULING. Rea- 
sonable rates. Contact G H Wells Services  
and Trucking, 306-741-9059, Morse, SK.

JIM’S TUB GRINDING, H-1100 Haybuster 
with 400 HP, serving Saskatchewan. Call  
306-334-2232, 306-332-7332, Balcarres.

NEUFELD ENT. CORRAL CLEANING, 
payloader, Bobcat with rubber tracks and  
vertical beater spreaders. Phone  
306-220-5013, 306-467-5013, Hague, SK.

CUSTOM LIQUID MANURE hauling, 3  
tanks available. Contact George in Hague,  
SK. 306-227-5757.

BRUSH MULCHING. The fast, effective 
way to clear land. Four season service,  
competitive rates, 275 HP unit, also avail.  
trackhoe with thumb, multiple bucket at- 
tachments. Bury rock and brush piles and  
fence line clearing. Borysiuk Contracting  
Inc., www.bcisk.ca Prince Albert, SK.,  
306-960-3804.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca

REGULATION DUGOUTS: 120x60x14’,  
$2000; 160x60x14’, $2950; 180x60x14’,  
$3450; 200x60x14’, $3950; Larger sizes  
available. Travel incl. in Sask. Gov’t grants  
available. 306-222-8054, Saskatoon, SK.

PIONEER 2436 Primary jaw crusher with  
vibratory feeder, dsl. or electric, $95,000  
OBO.  204-372-6832, Broad Valley, MB.

1979 CAT D8K, hyd. straight tilt dozer or  
angle available, winch, 90% UC remaining,  
$46,000. More items avail. Robert Harris,  
204-642-9959, 204-470-5493, Gimli, MB.  
View: www.Robertharrisequipment.com

1974 CAT D7F, 14’ angle dozer, 26” pads,  
3306 eng., 60% UC, vg cond., $42,000  
OBO. 204-467-2109, Stonewall, MB.

CAT HYDRAULIC PULL SCRAPERS: 
463, 435, 80 and 70, all vg condition, new  
conversion. Also new and used scraper  
tires. Can deliver. 204-793-0098, Stony  
Mountain, MB.

2010 CAT 950H WHEEL LOADER,  
27,417 hrs., w/Cat quick coupler bucket, 
3-3/4 cu. yards, 23.5x25 tires, F.O.B.  
$75,000. 204-795-9192, Plum Coulee, MB

TWO VOLVO A-30D Articulated trucks,  
23.5x25 tires, 2003 and 2004, $85,000  
each. 204-795-9192, Plum Coulee, MB.

2003 270C JD EXCAVATOR, 10,300 
hrs., QA, wrist and dig buckets, hyd.  
thumb, $62,500. Call 204-746-4131 or  
view website: www.equipmentpeople.com

2004 CAT D6N LGP crawler, 6-way dozer, 
AC, canopy, diff. steer, cargo winch, new  
undercarriage, 10,800 hrs., $82,000; 2007 
Komatsu PC200 LC-8 hyd. excavator 
w/QA cleanup bucket, 9’6” stick, aux.  
hyds., 12,582 hrs., new UC $60,000; Also  
all kinds of buckets, various shapes and 
sizes 204-871-0925, MacGregor, MB.

CATERPILLAR 14D GRADER, 1964,   
good shape. Call for price 204-267-2292  
or 204-226-3612, Oakville, MB.

EXCELLENT FARM CATS for sale come with  
warranty: Komatsu, Cat, Fiat Allis. Call for  
more info excellent working condition.  
Most newer UC, rebuilt engine, and trans  
bush, guarded. Call for price. Can deliver.  
204-743-2324, Cypress River, MB.

2006 D61 PX-15, 2405 orig. hrs., 6-way  
blade, 34” pads, near new UC, 155 HP, exc.  
working cond., S/N #B41323, $68,000.  
Can deliver. 204-743-2324, Cypress River.

KOMATSU D85 P-21 dozer, rebuilt motor,  
trans., torque, steering, final drives, 85%  
UC, 36” pads like new, 16’ twin tilt angle  
blade, AC, heat, warranty, $98,000. Can  
deliver. 204-743-2324 any time Cypress  
River, MB.

2006 JD 3800 TELEHANDLER, 3900 hrs. 
new Michelin rubber. Call for attachments.   
204-522-6333, Melita, MB.

1990 FIAT ALLIS FD 14E dozer, 24 pads,  
full guarded canopy with enclosed cab,  
10.6 wide tilt blade, 350 hrs. on new UC  
warranty, $49,000. Can deliver. Call any  
time, 204-743-2324, Cypress River, MB.
CAT 463 PULL SCRAPER, hydraulic ma- 
chine, 21 yard capacity, very nice shape,  
$50,000 OBO. 204-669-9626 Winnipeg MB
NEW 8’, 3 PTH, PTO snowblower; 3- old  
trucks w/snowblowers; 4- truck snow  
blades; 2- V-plows for graders; Side wings  
for graders; Bombardier w/broom; 2- 4x4  
holder w/snowblower; 4x4 trackless with  
broom; 4x4 trackless w/blade; 12- load- 
ers, dozers and excavators; IH TD9-92  
w/loader, $5900; Cat D2-5U w/loader,  
$4900; 20- Graders being parted out; 7-  
work ready graders; Over 400 buckets for  
loaders and backhoes; Over 300 construc- 
tion tires, new and used; Hundreds of hyd.  
cylinders; Over 70 sets of forklift forks; 52’  
scissor lift; 15- Running forklifts from 2 to  
9 ton, 1988 Clark 668 grapple skidder;  
1989 TJ 380B line skidder; IH 3964 feller  
buncher; Case 125B delimber; JD 190D ex- 
cavator; Sawmill and other bush equip.;  
1998 EX270 excavator; Over 50 genera- 
tors, 3 to 193 KW; Over 1000 new and  
used UC rollers; 2- 811 Bobcat backhoe at- 
tachments; New/used parts of all types;  
Hundreds of misc. attachments. Central  
Canada’s largest wreckers of construction  
equipment. 2 yards, over 50 acres. Call  
Cambrian Equipment Sales Ltd., Winnipeg,  
MB. Ph. 204-667-2867, fax 204-667-2932.
2 MACK TANDEM trucks w/dump boxes,  
$7700 ea; IH 366 dsl., 34,000 kms and 16’  
van body. Few other trucks in stock; 100’  
ladder truck; 2 Cat scrapers 463, $23,000  
for pair; New 24’ garbage box. Salvage of  
all types. Call Cambrian Equipment Sales  
Ltd., 494 Panet Road, Winnipeg, MB.,  
204-667-2867 fax 204-667-2932.

2003 VOLVO G740B tandem drive, snow  
wing Volvo D10 (219-243 HP), 8400 direct  
drive powershift (8 fwd, 4 reverse), Articu- 
lated frame, 14’ moldboard, 12,056 hrs.,  
$39,900. Norm 204-761-7797 Brandon MB

ONLINE ONLY UNRESERVED AUCTION:
Jan. 25-31, 2017. www.championassets.ca 
1996 Champion 726A IV VHP, 8.3 Cum- 
mins powershift, Espar heater. Call  
306-865-7660. DL #334832.
SKIDSTEER ATTACHMENTS: Buckets, rock  
buckets, grapples, weld-on plates, hyd. au- 
gers, brush cutters and more large stock.  
Top quality equipment, quality welding  
and sales. Call Darcy at 306-731-3009,  
306-731-8195, Craven, SK.

SANDBLASTING AND PAINTING. We do 
welding, patching, repairs, re-wiring of  
trucks, trailers, heavy equipment, etc. We  
use Epoxy primers and Endura topcoats.  
Competitive rates. Contact Agrimex at  
306-331-7443, Dysart, SK.

2012 DEERE 250G LC EXCAVATOR, 
5866 hours, 32” shoes, 11’ 10” arm, 64”  
bucket, other attachments available, good  
cond., $114,000. www.combineworld.com  
1-888-278-4905.

11R24.5 SUPERHAWK new industrial 
tires, 16 ply, tubeless, $359. 
1-888-278-4905. www.combineworld.com

19.5L-24 TOP TRUST new industrial 
tires, 12 ply, tubeless, $599. 
1-888-278-4905. www.combineworld.com

GARWOOD IND. 12 yard pull scraper, 
hyd. control, 9’ cut width, hydraulic unload  
assist, $16,900. 1-888-278-4905 or view 
www.combineworld.com

ROAD GRADERS CONVERTED to pull 
behind large 4 WD tractors, 14’ and 16’  
blade widths avail. 306-682-3367, CWK  
Ent. Humboldt, SK. www.cwenterprises.ca

HYDRAULIC SCRAPERS: LEVER 60, 70, 
80, and 435, 4 to 30 yd. available. Rebuilt  
for years of trouble-free service. Lever  
Holdings Inc. 306-682-3332 Muenster, SK.

HYDRAULIC PULL SCRAPERS 10 to 25 
yds., exc. cond.; Loader and scraper tires,  
custom conversions available. Looking for  
Cat cable scrapers. Quick Drain Sales Ltd.,  
306-231-7318, 306-682-4520 Muenster SK
1965 JD 2010 CRAWLER, 1 yd. bucket, re- 
built for cylinder gas, new rollers, shed- 
ded, $8500. 306-289-4208 St. Benedict SK

D69U 1959, canopy, winch, angle blade, 
about 400 hrs. on new rails, sprockets,  
corner bits and cutting edge, direct start  
engine, good operating condition, $12,900  
OBO. 306-769-4132, Arborfield, SK.
ANGLE DOZER w/TILT for a D7G; Also  
straight dozer w/tilt; Brush rake to fit D6R,  
D6N and JD 850. 306-238-4411, Goodsoil.
CASE 590 BACKHOE, 4x4, extendahoe; JD  
772BH grader, w/snow wing; Gas or pro- 
pane powerplant G25UHIS, 205 hrs.  
306-238-4411, Goodsoil, SK.
LOG GRAPPLE TO FIT Komatsu 500 size  
loader. Danny Spence, 306-246-4632,  
Speers, SK.

2007 ELRUS 2442 jaw crusher, $152,000; 
Ford F700 tow truck, fully equipped, 
$24,900. Pro Ag Sales, 306-441-2030, any- 
time. North Battleford, SK.

2004 CAT D7R-XR Series II angle dozer, 
full canopy and ripper. 780-983-0936,  
Westlock, AB.

2010 JD 624J wheel loader, 5000 hours, 
excellent condition, QA. 780-983-0936,  
Westlock, AB.

PORTABLE TOILET SALES: Selling Five 
Peaks Technologies new portable toilets  
and accessories. Phone 403-680-0752 for  
details. Visit on-line: 5peaksdistributors.ca

GREAT PRICES ON new, used and remanu- 
factured engines, parts and accessories for  
diesel pickups. Large inventory, engines  
can be shipped or installed. Give us a call  
or check: www.thickettenginerebuilding.ca  
Thickett Engine Rebuilding. 204-532-2187,  
Russell, MB.

3406B, N14, SERIES 60, running engines  
and parts. Call Yellowhead Traders,  
306-896-2882, Churchbridge, SK.

WANTED DIESEL CORES: ISX and N14  
Cummins, C15 Cats, Detroits Ddec 3, 4,  
DD15. Can-Am Truck  1-800-938-3323.

290 CUMMINS, 350 Detroit, 671 Detroit,  
Series 60 cores. 306-539-4642, Regina, SK

FARM AND INDUSTRIAL ELECTRICAL  
motor sales, service and parts. Also sale  
of, and repairs to, all makes and sizes of  
pumps and phase converters, etc. Tisdale  
Motor Rewinding 1984 Ltd.,  
306-873-2881, fax 306-873-4788, 1005A-  
111th Ave., Tisdale, SK. tmr@sasktel.net   
Website: www.tismtrrewind.com

FOR ALL YOUR STRUCTURAL STEEL, 
roofing and siding needs, big or small. Call  
Fouillard Steel Supplies, St. Lazare, MB.  
1-800-510-3303. Remember nobody sells  
roofing and siding cheaper!! Nobody.

AFAB INDUSTRIES POST frame buildings.  
For the customer that prefers quality.  
1-888-816-AFAB (2322), Rocanville, SK.

WINTER BOOKING DISCOUNTS ON 
STEEL farm buildings. Order your steel 
farm building now before prices increase,  
and do not pay until spring. Factory di-
rect steel buildings built to suit your op- 
eration. Call Prairie Steel now to lock in  
your price for winter fabrication - we offer  
all sizes and options. Leasing options  
available.  Contact us at 1-888-398-7150  
or email  buildings@prairiesteel.com

POLE BARNS, WOODSTEEL packages, 
hog, chicken and dairy barns. Construction  
and concrete crews available. Mel or Scott,  
MR Steel Construction, 306-978-0315,  
Hague, SK.

BEHLEN STEEL BUILDINGS, quonsets, 
convex and rigid frame straight walls,  
grain tanks, metal cladding, farm- com- 
mercial. Construction and concrete crews.  
Guaranteed workmanship. Call your Saska- 
toon and Northwest Behlen Distributor,  
Janzen Steel Buildings,  306-242-7767,  
Osler, SK.

WOOD POST BUILDING packages or built 
on site. For early booking call  
1-800-667-4990 or visit our website:  
www.warmanhomecentre.com

STRAIGHT WALL BUILDING packages or 
built on site. For early booking call  
1-800-667-4990 or visit our website:  
www.warmanhomecentre.com

INSULATED FARM SHOP packages or 
built on site, for early booking call  
1-800-667-4990 or visit our website:  
www.warmanhomecentre.com

3 - WESTEEL ROSCO grain bins, 3352 
bu.;  $1675/ea.; 2 - 3850 bu. $1925/ea.  
All 19’ diameter. All to be moved.  
204-669-9626, Morris, MB. area.

TIM’S CUSTOM BIN MOVING and Haul-
ing Inc. Up to 22’ diameter. 204-362-7103   
binmover50@gmail.com

GRAIN BIN INSTALLATION. Large diame- 
ter bin setup, concrete, repairs. Quadra  
Development Corp., 1-800-249-2708.

FOR ALL YOUR grain storage, hopper 
cone and steel floor requirements contact:  
Kevin’s Custom Ag in Nipawin, SK. Toll  
free: 1-888-304-2837.

BOOK NOW, TAKE DELIVERY, DON’T  
PAY UNTIL NOVEMBER, 2017. Top 
quality MERIDIAN bins. All prices include: 
skid, ladders to ground, manhole, set-up  
and delivery within set radius. Meridian  
Hopper combos: 3500 bushel, $10,450.  
SPECIAL: 5000 bu., $13,990. We manu-
factor superior quality hoppers and steel  
floors for all makes and sizes. Know what  
you are investing in. Call and find out why  
our product quality and price well exceeds  
the competition. We also stock replace- 
ment lids for all makes and models of bins.  
Leasing available. Hoffart Services Inc.,  
306-957-2033, Odessa, SK.

BIN MOVING, all sizes up to 19’ diameter, 
w/wo floors; Also move liquid fert. tanks.  
306-629-3324, 306-741-9059, Morse, SK.

POLY GRAIN BINS, 40 to 150 bu. for grain  
cleaning, feed, fertilizer and left over treat- 
ed seed. 306-258-4422, Vonda, SK.  
www.buffervalley.com

REDUCED! 2300 bu. Westeel hopper bin, 
like new, double skids and ladder, only  
$5000. 306-260-6132, Hanley, SK.

CUSTOM GRAIN BIN MOVING, all types 
up to 22’ diameter. 10% spring discount.  
Accurate estimates. Sheldon’s Hauling,   
306-961-9699, Prince Albert, SK.

BROCK (BUTLER) GRAIN BIN PARTS  
and accessories available at Rosler Con-
struction. 306-933-0033, Saskatoon, SK.

LIFETIME LID OPENERS. We are a stock-
ing dealer for Boundary Trail Lifetime Lid  
Openers, 18” to 39”. Rosler Construction  
2000 Inc., 306-933-0033, Saskatoon, SK.

CONTAINERS FOR SALE OR RENT: All 
sizes. Now in stock: 50 used, 53’ steel and  
insulated SS. 306-861-1102, Radville, SK.

SHIPPING CONTAINERS FOR SALE. 20’- 
53’, delivery/ rental/ storage available. For  
inventory and prices call: 306-262-2899,  
Saskatoon, SK.  www.thecontainerguy.ca

HORNOI LEASING NEW and used 20’ and  
40’ sea cans for sale or rent. Call  
306-757-2828, Regina, SK.

20’ and 40’ SHIPPING CONTAINERS,  
and storage trailers. Large Sask. inventory. 
Phone 1-800-843-3984 or 306-781-2600.

20’ TO 53’ CONTAINERS. New, used and   
modified. Available Winnipeg, MB; Regina  
and Saskatoon, SK. www.g-airservices.ca  
306-933-0436.

BEAVER CONTAINER SYSTEMS, new 
and used sea containers, all sizes.    
306-220-1278, Saskatoon and Regina, SK.

KEHO/ GRAIN GUARD/ OPI STORMAX. 
For sales and service east central SK. and  
MB., call Gerald Shymko, Calder, SK.,  
306-742-4445 or toll free 1-888-674-5346.

KEHO/ GRAIN GUARD Aeration Sales 
and Service. R.J. Electric, Avonlea, SK. Call 
306-868-2199 or cell 306-868-7738.

BUILD YOUR OWN conveyors,  6”, 7”, 8” 
and 10” end units available; Transfer con- 
veyors and bag conveyors or will custom  
build. Call for prices. Master Industries  
Inc. www.masterindustries.ca Phone  
1-866-567-3101, Loreburn, SK.

NEW BATCO 2075 w/electric drive kit. 
Retail $36,500. Blow-out Special, $28,500.  
306-648-3622, Gravelbourg, SK.

BATCO CONVEYORS, new and used, 
grain augers and SP kits. Delivery and  
leasing available. 1-866-746-2666.

NEW CONVEY-ALL DRIVE OVER belt 
conveyor w/electric drive 20 HP motor.  
Retail $15,000. Special year end price,  
$12,900. 306-222-6173, Saskatoon, SK.

2005 PETERBILT STAHLY, Cummins, Al-
lison auto., New Leader L3020 G4, moni- 
tor, New Leader controller, Starlink GPS   
4145 hours, $78,000; 2004 Peterbilt, 
Cummins, Allison auto, 1800 gal stainless,  
80’ boom,  Raven  controller, Raven Auto- 
Steer, Raven section shutoff, 4270 hours  
$65,000. USD prices. 406-466-5356, Cho- 
teau, MT. www.fertilizerequipment.net

FERTILIZER SPREADERS, 4-8 ton, 10 ton  
Willmar Tender. Call 204-857-8403, Port- 
age La Prairie, MB.

FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000  
free freight to farm. 1-800-383-2228    
www.hold-onindustries.com 306-253-4343

FERTILIZER STORAGE TANKS- 5000 US 
gal., $3000; 6000 US gal., $3600- pickup  
at factory. Ph 306-253-4343 while supplies  
last. www.hold-onindustries.com

NEW 2016 BRANDT swing away augers,  
13110HP+, 4 to choose from. 2 electric  
and 1 hyd. swing away, 13,000 bu. per/hr.  
3 augers, M13X110 HP, 1 auger, 10”x80’  
$33,000 ea. Call any time, 204-743-2324,  
Cypress River, MB.

BRANDT 8x50, BLUE, hyd. mover, winch,   
bin sweep, good cond. Ed 306-272-3848,  
306-269-7745, Foam Lake, SK.

MERIDIAN GRAIN AUGERS available 
with self-propelled mover kits and bin  
sweeps. Call Kevin’s Custom Ag in Nipaw- 
in, SK. Toll free 1-888-304-2837.

YEAR END CLEARANCE: Loaded 
HD8-39/ HD8-46/ TL 10-39 plus SLMD12 -  
72 and SLMD12 - 95 plus. Used Augers:  
2012 TL 10-39; 2012 SLMD 12-72 with  
winch and swing mover; Brandt 10x60  
S/A: Wheatheart 8x51’ c/w mover. Also  
dealer for Convey-All Conveyors. Leasing  
available! Call Dale, Mainway Farm Equip.,  
306-567-3285, 306-567-7299, Davidson,  
SK. www.mainwayfarmeguipment.ca

MERIDIAN AUGERS IN STOCK: swings, 
truck loading, Meridian SP movers. Call   
Hoffart Services Inc., Odessa, SK.,  
306-957-2033.

We know that farming is enough of a gamble 
so if you want to sell it fast place your ad in 
the Manitoba Co-operator classifieds. It’s a 
Sure Thing. Call our toll-free number today. 
We have friendly staff ready to help. 1-800-
782-0794
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NEW MERIDIAN AUGERS: TL12-39 with 
37 HP, EFI Vanguard eng., c/w mover, HD  
clutch, reversing gearbox and lights. Retail  
$24,200, cash price $19,500.    
306-648-3622, Gravelbourg, SK.

2012 CONVEY-ALL TCHSS 1045 con-
veyor, 10”x45’, stainless steel w/Flave con- 
veyor and skid mount wet kit, $19,800.  
www.combineworld.com  1-888-278-4905

AUGERS: NEW and USED: Wheatheart, 
Westfield, Westeel augers; Auger SP kits;  
Batco conveyors; Wheatheart post pound- 
ers. Good prices, leasing available. Call  
1-866-746-2666.

REMOTE CONTROL SWING AUGER  
movers, trailer chute openers, endgate 
and hoist systems, wireless full bin alarms,  
swing belt movers, wireless TractorCams,  
motorized utility carts. All shipped directly  
to you. Safety, convenience, reliability.  
Kramble Industries at 306-933-2655, 
Saskatoon, SK. or www.kramble.net

GRAVITY WAGONS: New 400 bu, $7,400; 
600 bu., $12,500; 750 bu., $18,250. Large  
selection of used gravity wagons, 250-750  
bu. Used grain carts, 450 to 1110 bushel.   
View at: www.zettlerfarmequipment.com  
1-866-938-8537, Portage la Prairie, MB.

SEED CLEANERS SALE: 2015 Orion 
screen machine, many upgrades - better  
than new. Good selection of screens; 1995  
Kamas Westrup air/screen machine,  
UB1500 4 variable pitch decks. Excellent  
selection of screens; 2015 Mercury in- 
dents, easy change nickel plated non-stick  
shells; 1995 Carter day indents; 1994 14M  
Forsberg Gravity, new shaker arms and  
your selection of new deck screen; 1995  
Damas indent, extra shells; 6 pairs of spi- 
ral separators. Call Warren 204-730-0430  
or Simon 204-720-9155, Ellis Seeds,  
Wawanesa, MB.

DUAL STAGE ROTARY SCREENERS and 
Kwik Kleen 5-7 tube. Call 204-857-8403,  
Portage la Prairie, MB. or visit online:  
www.zettlerfarmequipment.com

USED LMC GRAVITY SEPARATORS, 400 
BPH and 300 BPH units available. Call LMC  
Canada 1-800-667-6924.

CUSTOM COLOR SORTING chickpeas to 
mustard. Cert. organic and conventional.  
306-741-3177, Swift Current, SK.

WESTERN GRAIN DRYER, mfg. of grain  
dryers w/auto. drying/moisture control.  
Updates to Vertec roof, tiers, moisture  
control. Economic designed dryers avail.  
1-888-288-6857. westerngraindryer.com

1-519-887-9910
www.marcrestmfg.com

BALE SPEARS, high quality imported 
from Italy, 27” and 49”, free shipping, ex- 
cellent pricing. Call now toll free  
1-866-443-7444, Stonewall, MB.

BALE SPEAR ATTACHMENTS for all 
loaders and skidsteers, excellent pricing.  
Call now 1-866-443-7444.

567 JD BALER very good condition,  
$19,500 OBO. Phone: 204-886-3407

2013 CLAAS 3300 RC Quadrant 3x4 square  
baler, approx. 7000 bales made, vg cond.,  
$110,000. Can deliver. Call anytime  
204-743-2324, Cypress River, MB.

2000 HESSTON 856A baler, 11,000 bales, 
540 PTO, bale kicker, gauge wheels, hyd.  
PU, 14l-16.1 tires, $11,970. South Country  
Equipment, 306-721-5050, Regina, SK.

PICKUP REEL PARTS WAREHOUSE: 
MacDon, UII, JD, Hart Carter, CNH, AGCO.  
We distribute parts for all PU reels. Call  
1-888-278-4905. www.combineworld.com

2000 AG SHIELD Yield Shield, 30’ cano-
la pusher, overall good condition, $2950.  
1-888-278-4905  www.combineworld.com

2012 MANDAKO SWATH ROLLER, 10’ 
poly, axle mount, electric winch, excellent  
condition, $2980. 1-888-278-4905 or view 
www.combineworld.com

2007 7010 Case/IH, dual wheels, w/2016  
header, $170,000. Call A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.

2000 CASE/IH 2388 w/1015 header,  
$65,000; 2004 2388 w/2015 PU header,  
$115,000; 2006 2388 w/2015 PU header,  
$130,000; 2009 7088 w/2016 PU header,  
$180,000. A.E. Chicoine Farm Equipment,  
306-449-2255, Storthoaks, SK.

CIH 2388 4WD KIT, c/w tires, rims, axle, 
wheel motors, hyd. etc, $15,000. Call  
1-888-278-4905.  www.combineworld.com

2011 CLAAS LEXION 760, 700 sep. hrs.,  
fully loaded, $265,000 CAD OBO; 2010  
Lexion 590, fully loaded, 500 sep. hrs.,  
$220,000  CAD OBO. All exc. cond., used  
only in small grains; 2000 Lexion 480,  
$27,000 CAD OBO. Call 218-779-1710,  
Bottineau, ND.

LEXION 580R 4WD KIT, c/w tires, rims, 
axles, wheel motors, hydraulics etc.,  
$18,000. Call 1-888-278-4905 or view 
www.combineworld.com

WANTED: NICE R72 Gleaner w/Cummins 
engine. Call 701-340-5061, Minot, ND.

2010 JD 9870 STS, loaded, 4 WD, only 
480 sep./ 600 eng. hrs, $269,000 CAD 
OBO.  218-779-1710, Bottineau, ND.

2006 9660 WTS, 914 PU, duals, 2300/ 
1550 hrs. $132,500. A.E. Chicoine Farm  
Equipment 306-449-2255, Storthoaks, SK.

2004 JOHN DEERE 9860 STS, 2619 sep. 
hrs., 20.8x42, Kuchar rub bars, was  
$132,000, now $113,650! South Country  
Equipment, 306-842-4686, Weyburn, SK.

2004 JOHN DEERE 9760 STS, 2640 sep. 
hrs., 800/70R38, Touchset, was $105,200,  
now $90,575! South Country Equipment,  
306-842-4686, Weyburn, SK.

2010 JOHN DEERE 9870 STS, 2794 sep. 
hrs., 20.8R42, Maurer eExt, was $176,900,  
now $152,300! South Country Equipment,  
306-842-4686, Weyburn, SK.

2012 JOHN DEERE S690, 708 sep. hrs., 
650/85R38, ProDrive trans w/Harvest- 
Smart, $353,400. South Country Equip- 
ment, 306-721-5050, Regina, SK.

2014 JOHN DEERE S670, 410 sep. hrs., 
520/85R42, AutoTrac, PowerGard warran- 
ty to Sept./19, $372,470. South Country  
Equipment, 306-721-5050, Regina, SK.

AFTER SEASON SALE! All makes of com-
bine platforms: Flex, Rigid, Corn heads.  
Reconditioned and field ready. Reimer  
Farm Equipment, #12 Hwy N, Steinbach,  
MB. Call Gary Reimer, 204-326-7000.  
www.reimerfarmequipment.com

MACDON HEADERS!! Lots available! 35’, 
40’ and 45’. D60’s, D65’s, FD70’s, FD75’s in  
stock now. www.combineworld.com   
1-888-278-4905.

RECONDITIONED rigid and flex, most 
makes and sizes; also header transports.  
Ed Lorenz, 306-344-4811, Paradise Hill, SK  
www.straightcutheaders.com

HEADER TRAILERS & ACCESSORIES.
 Arc-Fab Industries. 204-355-9595 
charles@arcfab.ca   www.arcfab.ca

PICKUP REEL PARTS WAREHOUSE: 
MacDon, UII, JD, Hart Carter, CNH, AGCO.  
We distribute parts for all PU reels. Call  
1-888-278-4905. www.combineworld.com

“For All Your Farm Parts”
www.fyfeparts.com

1-800-667-9871 • Regina
1-800-667-3095 • Saskatoon
1-800-387-2768 • Winnipeg
1-800-222-6594 • Edmonton

FYFE PARTS
1-800-667-9871 • Regina
1-800-667-3095 • Saskatoon
1-800-667-3095 • Manitoba

PUMPS, PRESSURE WASHERS, Honda/Ko- 
shin pumps, 1-1/2” to 4”, Landa pressure  
washers, steam washers, parts washers.  
M&M Equip. Ltd. Parts & Service, Regina,  
SK. 306-543-8377, fax 306-543-2111.

GOODS USED TRACTOR parts (always 
buying tractors). David or Curtis, Roblin,  
MB., 204-564-2528, 1-877-564-8734.

G.S. TRACTOR SALVAGE, JD tractors 
only. Call 306-497-3535, Blaine Lake, SK.

SMITH’S TRACTOR WRECKING. Huge 
inventory new and used tractor parts.  
1-888-676-4847.

COMB-TRAC SALVAGE. We sell new and 
used parts for most makes of tractors,  
combines, balers, mixmills and swathers.   
306-997-2209, 1-877-318-2221, Borden,  
SK. We buy machinery.

LOEFFELHOLZ TRACTOR AND COMBINE  
Salvage, Cudworth, SK., 306-256-7107.  
We sell new, used and remanufactured  
parts for most farm tractors and combines.

AGRA PARTS PLUS, parting older trac-
tors, tillage, seeding, haying, along w/oth- 
er Ag equipment. 3 miles NW of Battle- 
ford, SK. off #16 Hwy. Ph: 306-445-6769.

TRIPLE B WRECKING, wrecking tractors, 
combines, cults., drills, swathers, mixmills.  
etc. We buy equipment.   306-246-4260, 
306-441-0655, Richard, SK.

2007 JD 1770NT 16 row 30” planter, 
c/w 2 pt. hitch, liquid fertilizer kit, 600  
gallon liquid fert. tank, 240 gal. liquid fert.  
tank, MaxEmerge XP, not used last 2  
years, monitor and controller included,  
$60,000. 204-871-0925, MacGregor, MB.

ALLIED 6’ SNOWBLOWER 3PTH, good 
condition, asking $890. 204-728-1861,  
Brandon, MB.

NH SF115, 130’, 1200 Imperial gal. tank, 
2 rinse tanks, wheel boom sprayer,  
$19,000 OBO. 306-327-7198 Kelvington SK

1995 ROGATOR 854, 4115 hrs., 90’ boom, 
800 gal. poly tank, EZ-Boom and Steer,  
floats, 320/90R46, $39,200. South Coun- 
try Equipment, 306-721-5050, Regina, SK.

2015 JD R4045, 1117 hrs., 120’ boom, 20” 
nozzle spacing, AutoTrac, JDLink, float  
800/55R46R1, $501,800.  South Country 
Equipment, 306-721-5050, Regina, SK.

2011 JD 4830, 100’, with only 1150 
hours, full AutoSteer, 1000 gal. SS tank, all  
options, both sets of tires, $219,000.  
306-948-7223, Biggar, SK.

2008 CASE/IH 4420, 1 owner, 100’, Aim 
Control, 5 nozzle body, full load, leather  
seats, ViperPro monitors, AutoSteer, auto- 
rate, AutoBoom, 2501 hrs, 1200 gal. SS  
tank, crop dividers, all updates, 2 sets of  
Michelins, very well maintained w/service  
records, stored inside heated shop, mint  
condition, field ready, $195,000 OBO.  
306-421-9909, Estevan, SK.

FLOATER TIRES: Factory rims and tires. 
John Deere 4045, 710/60R46, $19,500;  
800/55R46, $23,500; JD 4038, Case 4420,  
650/65R38 Michelin tires and rim,  
$13,500. Sprayer duals available. Call  
306-697-2856, Grenfell, SK.

2015 BOURGAULT 3320 XTC, 76’, side  
band, 10”, 6550 cart, $265,000 OBO. Can  
arrange delivery 306-563-8482 Yorkton SK

1997 CONCORD 4812, DS dry with NH3,  
Dutch openers, 2000 JD 1900 seed cart,  
270 bu, $25,000. 306-452-3233, Antler, SK

5010 CONCORD with 3400 tank,  50’ 10”  
spacing, edge-on shank, 4” openers, full  
Agtron Blockage, $35,000 OBO. Ogema,  
SK. 306-459-7519, 306-459-7539.

2010 65’ 3310 BOURGAULT Paralink, 12”  
spacing, mid row shank banding, double  
shoot, rear hitch, tandem axles, low acres,  
$145,000. 2002 49’ Morris Maxim air drill,  
12” spacing, w/7240 Morris grain cart,  
$52,000. A.E. Chicoine Farm Equipment,  
306-449-2255, Storthoaks, SK.

BOURGAULT 5710 64’, 9.8” space, steel 
packers, MRB’s, 2005 Bourgault 6350 air  
cart, DS, in-cab controls. Will separate.   
Best offer. 306-277-4503, Gronlid, SK.

70’ SEED MASTER, M fold, 12” spacing, lift  
kit, smart hitch, c/w 2013 Flexi-Coil 580  
auger 10”, dual 650’s and Valmar 1665 ca- 
nola box. 306-648-7765 or 306-648-3216,  
Gravelbourg, SK.

PACKER WHEELS: Many wheels available 
for Bourgault, Seedmaster and Seed Hawk  
air drills, $45. Phone 1-888-278-4905 or  
visit:  www.combineworld.com

42’ K-HART DISC DRILL, 2010, DS, 12”  
spacing, $26,500. Phone 306-255-7777,  
Colonsay, SK.

4710 CONCORD and 3000 air cart,  47’, 10”  
spacing, 300 bu., disc levelers, 3” Dutch  
openers, 4 rank, 5 plex, Agtron blockage,   
$14,000 OBO. 306-463-7420 Kindersley SK

2013 SEED HAWK 6012, TBH 600 air cart,   
double shoot, $215,000. 306-831-9497,  
Tessier, SK.

2013 BOURGAULT 3320 XTC 66’, 10”  
space, MRB, DS, Bourgault updates done,   
blockage and X20 monitors c/w 6700 cart,  
2 fans, 4 metering tanks,  conveyor, duals,  
whole unit always shedded, exc. cond.,  
$320,000. 780-872-3262, Lashburn, SK.

2011 MORRIS CONTOUR 61’, 12” space, 
DS, 6000 acres on Atom Jet openers,  
5.5x8 semi pneumatic packers, new hoses,  
2013 Morris 8650XL TBT mech. drive, vg  
cond, $165,000. 306-421-3865 Estevan SK

2002 BOURGAULT 8810 52’, packers, 8” sp.  
$36,000; 1996 Bourgault 40’ 8800/3195,   
$16,000. 306-563-8482, Rama, SK.

2006 SEEDMASTER 66-12ATD with 2006 
JD 1910 430 bu. TBH Smart Hitch, JD tow- 
ers, 8-run DS, $159,550 South Country  
Equipment, 306-721-5050, Regina, SK.

2007 SEEDMASTER 80-14, w/2011 
Bourgault 6550 tank, Smart Hitch, double  
shoot, $191,000. Call South Country  
Equipment, 306-721-5050, Regina, SK.

2006 SEEDMASTER 66-12, double shoot/ 
JD air pack, pneumatic packers, had a JD  
1910 cart on it, $100,650. South Country  
Equipment, 306-721-5050, Regina, SK.

2012 SEEDMASTER 66-12 TXB, Raven 
Cruizer II, in-cab monitor, Matrix hyd.  
block, Pattison kit,  $153,000. South Coun- 
try Equipment, 306-721-5050, Regina, SK.

2010 SEEDMASTER 70-12TXB, w/2010 JD 
1910-430 bu. cart, 750/65R26 large rear  
tires, 8-run DS, $191,000. South Country  
Equipment, 306-721-5050, Regina, SK.

1994 FLEXI-COIL 5000 57’, 12”, single 
shoot air pac,  w/Flexi-Coil 2320 TBH cart,  
28,250. South Country Equipment,  
306-721-5050, Regina, SK.

2008 SEEDMASTER 64-12TXB, dual cas-
tors, castoring rear outer wing wheel, lift  
kit, $92,600.  South Country Equipment, 
306-721-5050, Regina, SK.

2013 SEEDMASTER 74-12TXB, w/2014 JD 
1910- 550 bu. cart, 8 run double shoot,  
GreenStar, $232,050. South Country  
Equipment, 306-721-5050, Regina, SK.

1998 JD 1820, 61’, 10” spacing, double 
shoot, with 1998 JD 1910 cart, $35,300.  
South Country Equipment, 306-721-5050,  
Regina, SK.

FORD TANDEM DISC 13’ wide, new front 
notched blades, plain back blades, 20” di- 
ameter blades front and back, nice shape,  
$4000 OBO. 204-669-9626, Winnipeg, MB

2001 DEGELMAN 70’, original tines at 24”  
manual adjust, one owner, $25,800 OBO.   
306-563-8482, Rama, SK.

FLEXI-COIL 60’ HARROW packer draw bar,  
very good condition. 306-560-7679,  
306-576-2171 leave message, Wishart, SK

2016 DEMO 80’ DEGELMAN land roller, 
Odessa Rockpicker Sales. 306-957-4403,  
Odessa, SK.

FOR SALE BY TENDER: 42’ Rite-Way land  
roller, S/N 051034. Tenders close Feb. 10,  
2017. Submit tenders to McMahon Co-op,  
Box 6, McMahon, SK., S0N 1M0. Highest or  
any tender not necessarily accepted. Call  
Gordon 306-627-3434.

IHC 6200 PRESS DRILL, 2 - 8’ steel 
press, new tires, always shedded, mint  
cond., $2000. 204-526-2424, Bruxelles MB

JD 7200 PLANTERS IN STOCK, 8 to 16  
row, any planter makes available. Call  
Reimer Farm Equipment, Gary Reimer,  
204-326-7000, Hwy #12, Steinbach, MB.

WANTED: MORRIS SEED-RITE M1100, 
33’ or 44’ with transport wheels. Call  
306-842-6360, Griffin, SK.

2009 JD 1790 CCS planter, 16/31 row, 30”  
or 15” row spacing, drawbar hitch, Yetter  
floating row cleaners, Ridgeland mud  
cleaning gauge wheels, Keaton seed firm- 
ers, In-furrow liquid fertilizer, Precision  
planting 20/20 monitor, E-sets, air force  
Auto-down force control. Corn, soybean  
and canola seed meters w/loading convey- 
or, $130,000. 306-697-7203, Grenfell, SK.  

COMBINE WORLD IS now wrecking 
seeding equipment! Bourgault 5350, Bour- 
gault 2155, Flexi-Coil 3450, JD 1820. Call  
for pricing and availability on parts!   
1-888-278-4905. www.combineworld.com

DEGELMAN 45’ LAND ROLLER, $34,900; 
Flexi-Coil 30’ 6000 disc drill, $16,900 and 
57’ 5000, $17,900; Wishek 38’ disc, 
$104,900. Pro Ag Sales, 306-441-2030,  
anytime. North Battleford, SK.

BREAKING DISCS: KEWANEE, 14’ and 
12’; Rome 16’ and 9’; Wishek 14’ and 30’.  
2- DMI 7 shank rippers.  1-866-938-8537.

WANTED MODEL 8810 Bourgault air seed-
er or 9400 Bourgault cultivator 40’.  
306-560-7679, 306-576-2171 Wishart, SK.

1992 37’ CASE/IH 5600 HD cultivator,  
w/Degelman mounted 4-row harrows,  
$25,000. A.E. Chicoine Farm Equipment,  
306-449-2255, Storthoaks, SK.

2015 ELMERS HT30, unused, 30’ trans-
port, 2 saddles, $2980. 1-888-278-4905. 
www.combineworld.com 

2016 JOHN DEERE 2410, 63’ deep tillage  
cultivator, 12” spacing, 550 trips, JD 3 bar  
harrows. 306-231-8060, Englefeld, SK.

WANTED TO BUY: 72-06 Deutz tractor  
with good engine for parts. 306-395-2668,  
or 306-681-7610, Chaplin, SK.

1981 WHITE 105 with 10’ Leon dozer  
blade, fair cond., $9000. 306-561-7780,  
Davidson, SK.

1996 CASE 5240, 5300 hrs., can be  
equipped with loader; 1999 Case MX120,  
4400 hrs; 1999 Case MX170, 4600 hrs.  
with loader. Ph. 204-522-6333, Melita, MB.

ONLINE ONLY UNRESERVED AUCTION:
Jan. 25-31, 2017. www.championassets.ca 
Case 4490, 4 WD with 12’ Degelman dozer  
blade.  306-865-7660. DL #334832.

2013 140A FARMALL Case/IH w/loader,  
1800 hrs., $82,000. A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.

WANTED: 2294 FWA, in good running or- 
der; and 1370, 2290 Case w/weak engines  
306-395-2668, 306-681-7610. Chaplin, SK.

LIZARD CREEK REPAIR and Tractor. We  
buy 90 and 94 Series Case, 2 WD, FWA   
tractors for parts and rebuilding. Also have  
rebuilt tractors and parts for sale.  
306-784-7841, Herbert, SK.

1980 CASE 4490, 4WD, singles, new motor  
(100 hrs), 175 HP, asking $8000 OBO. Call  
306-778-3749, Swift Current, SK.

2010 CIH STEIGER 335, powershift, Auto-
Steer, 520/85x42 duals, rear weights,  
shedded, only 775 hours, $185,000.  
204-268-2853, Selkirk, MB.

WANTED: CASE 8630 w/orig. 30 Series 
engine. Call 701-340-5061, Minot, ND.

1978 3130 JD TRACTOR, very good condi- 
tion, 5000 original hours. $11,500 OBO.  
Phone: 204-886-3407

WANTED: 8440 or 8450 JD with PTO. 
Must be in good shape. 204-843-2917,  
Amaranth, MB.

STEVE’S TRACTOR REBUILDER special-
izing in rebuilding JD tractors. Want Series  
20s, 30s, 40s, 50s, 7000s to rebuild or for   
parts. pay top $$. Now selling JD parts.  
204-466-2927, 204-871-5170, Austin, MB.

WRECKING FOR PARTS: 4440 JD, com-
plete OH eng., vg sheet metal and cab;  
1135 Massey, c/w vg running engine and  
sheet metal. 1-877-564-8734, Roblin, MB.

SELLING: 1986 2950 JD, big rubber,  9000  
hours. Variety of horses for sale.  
204-628-3366, Waterhen, MB.

2000 JD 7710, 5130 hrs; 2006 JD 7720,  
4600 hrs; 2000 JD 7810, 5500 hrs; 1997  
7710, 5500 hrs; 1999 JD 6410, 3400 hrs.  
w/640 loader. All MFWD and can be  
equipped w/loaders. 204-522-6333, Melita

2007 JD 6430 FWA, premium, 1 owner,  
1300 hrs., c/w all options incl. 3 PTH, 673  
self levelling loader with E/H quick attach,  
w/bucket and grapple, pallet forks and  
bale spear, asking $90,000. 306-740-7911,   
Stockholm, SK.

JOHN DEERE 8630, PTO, tires like new, ex- 
cellent condition,  $19,500. 306-861-4592,  
Fillmore, SK.

2012 JOHN DEERE 9560R, 2916 hrs., 
520/5R46, GreenStar, 5 hyd. outlets,  
Command View, $330,100. South Country  
Equipment, 306-721-5050, Regina, SK.

2014 JOHN DEERE 6125R Premium 
MFWD, 1563 hrs., with H340 loader. Was  
$148,400 - Now $127,775! South Country  
Equipment, 306-721-5050, Regina, SK.

2012 JOHN DEERE 9510RT, 1661 hrs., 
GreenStar, JDLink, 36” tracks, AJ hitch,  
$337,450. South Country Equipment,  
306-721-5050, Regina, SK.

JD 4630, loader, cab; Case 2870, 4x4, De- 
gelman dozer; Cockshutt 550 gas; 1991  
GMC 17’ B&H. 306-238-4411, Goodsoil, SK

2006 NEW HOLLAND TG255 FWA Super- 
Steer c/w front and rear duals, good tires,  
front and rear weights, 3PTH, 4 remotes,  
1000 PTO. Field ready. Excellent cart trac- 
tor. 306-595-2180, Pelly, SK.

1992 FORD VERS. 976, recent repairs, 
Atom Jet, Outback AutoSteer, 7400 hrs.,  
$47,500 OBO. 204-242-4332, Manitou, MB.

1993 FORD 846, 7792 hrs., 230 HP, 4 WD,  
18.4R38 duals, PTO, 4 hyds., diff lock, cab,  
AC, heat, 14 spd. std. trans., $46,000 OBO.  
Call 204-743-2324, Cypress River, MB.

VERSATILE 375, 400, 435, 550 used; 450,  
500 and 550DT new. Call KMK Sales Ltd.  
306-682-0738, Humboldt, SK.

2010 CLAAS XERION, 2040 hrs., CVT 50 
kms/hr., front hitch, 800R38, $187,000;  
2012 MF 8690, 3500 hrs, CVT, 50 kms/hr.,  
$125,000; 2014 Deere 8360R, 1960 hrs,  
IVT, 50 kms/hr, $190,000; 2014 Case 370  
CVT, 220 hrs., 50 kms/hr, front hitch,  
900/R42, $225,500; 2014 Fendt 718 Profi,  
750 hrs., front hitch, 50 kms/hr., 710R42,  
$165,000; (3) 2016 Fendt 936’s, 400 hrs.,  
loaded, call for price; 2015 Fendt 939,  
1050 hrs., front PTO, $250,000; 2011  
Fendt 939, 830 hrs., 65kms/hr., $237,000;  
2011 Fendt 939, 3400 hrs., 65 kms/hr.,  
front PTO, $180,000; 2005 Fendt 930,  
10,000 hrs., new 900 tires, $79,000. Many  
more in stock! Phone 519-955-1331,  
www.rozendaalclinton.com

2006 CAT D8T SU dozer, single shank rip-
per, cab air, 11,000 hours, work ready,  
$150,000. 204-795-9192 Plum Coulee, MB

2013 CIH L785 FEL w/grapple and bucket.  
Fits on Case Puma 200, $18,000; Also  
have some rear weights as well, $1.75/lb.  
204-743-2324, Cypress River, MB.

2012 BOBCAT S 205 skidsteer loader, 1650  
hrs., c/w bucket, vg working condition,  
$28,000. Can deliver. Call anytime  
204-743-2324, Cypress River, MB.

2004 DEERE 325 skidsteer loader, new  
eng., c/w bucket, vg working condition.    
$25,000. Can deliver. Call anytime  
204-743-2324, Cypress River, MB.

CRAIG SNOW WING, 12’, c/w frame, 
mounts and hydraulic block off a 1997  
Champion 730A-VHP Series V grader,  
$4900. View at: www.combineworld.com 
1-888-278-4905.

12’ DEGELMAN DOZER and frame, manual  
angle, new cutting edge, fits most 2WD &  
FWA, $5900. 306-948-7223, Biggar, SK.

10’ DEGLEMAN DOZER blade, manual an- 
gle, lift up & down, no brackets, $4500.   
Phone 780-367-2292, Willingdon, AB.

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

BOBCAT 943 SKIDSTEER, $14,900; NH  
LX865 skidsteer, $12,900; McKee 7’  snow- 
blower, $1,000; Lorenz 8’ HD snowblower,  
$1,500; Gehl 500 cu. ft., 4 auger feed cart,  
$10,000; Knight 3 auger feed cart, $5,000.   
1-866-938-8537.

4020 JOHN DEERE TRACTOR, w/595 
Buhler Q/A loader, new paint, nice condi- 
tion, asking $9000; 570 Degelman high lift  
rock picker, ground drive w/clutch, asking  
$4000 OBO; Convey-All conveyor deck,  
with 30’ conveyor, rotates, asking $2600;  
40 Cockshutt tractor w/post pounder, ask- 
ing $2950. 204-728-1861, Brandon, MB.

1984 CHEV 3T, B&H, $9000 OBO; Forklift  
stonepicker, $500; Zamboni style Badger  
shop sweeper, $6000 OBO; CIH 2388 con- 
caves, $200 ea.; Karcher hot water washer,  
$700 OBO. 306-272-7038, Foam Lake, SK.

GPS OUTBACK EZ-DRIVE TC with S2 
Display, hyd. steering control. Will fit all  
ATX Case/IH 4 WD tractors and other  
makes, $3300. Call A.E. Chicoine Farm  
Equipment, 306-449-2255, Storthoaks, SK.

ODESSA ROCKPICKER SALES: New De-
gelman equipment, land rollers, Straw- 
master, rockpickers, protill, dozer blades.  
306-957-4403, 306-536-5097, Odessa, SK.

RICHARDSON GRADER, good condition,  
$2100. 306-460-9027, 306-463-3480.  
Flaxcombe, SK.

WANTED: BOURGAULT field cultivator  
35-40’ w/harrows; Also a Flexi-Coil or  
Bourgault air seeder or air drill w/ cart in  
good condition, either 33-40’. Call  
204-728-1861, Brandon, MB.

WANTED: USED 10’ grain bagger. Call Eric  
306-272-7038, Foam Lake, SK.

MF #36 DISCERS. Will pay top dollar 
and pick from anywhere. Phone  Mike  
306-723-4875, Cupar, SK.

WANTED: USED, BURNT, old or ugly trac- 
tors. Newer models too! Smith’s Tractor  
Wrecking, 1-888-676-4847.

SOLIDLOCK AND TREE ISLAND game wire  
and all accessories for installation. Heights  
from 26” to 120”. Ideal for elk, deer, bison,  
sheep, swine, cattle, etc. Tom Jensen  
ph/fax: 306-426-2305, Smeaton, SK.

16’ PEELED RAILS,  2-3” $7.50 ea., 125 per  
bundle;  3-4” $9.25 ea., 100 per bundle;  
4-5” $11 each, 75 per bundle. Vermette  
Wood Preservers, 1-800-667-0094, Spruce  
Home, SK info@vwpltd.com

GUARANTEED PRESSURE TREATED fence  
posts, lumber slabs and rails. Call Lehner  
Wood Preservers Ltd., ask for Ron  
306-763-4232, Prince Albert, SK.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca

SEASONED JACK PINE firewood: Available  
in bulk bags or 4’ lengths, split. Also green  
or dry in log lengths. Can deliver.  
306-277-4660 or 306-921-6939, Ridgedale

BLOCKED AND SEASONED FIREWOOD:  
$180 per 160 ft.≥ cord; bags $80 (includes  
refundable deposit for bag). Bundles of  
4’-5’ or 6.5’ also available. Vermette Wood  
Preservers 1-800-667-0094, Spruce Home.

SEASONED SPRUCE SLAB firewood, one  
cord bundles, $99, half cord bundles, $65.  
Volume discounts. Call V&R Sawing,  
306-232-5488, Rosthern, SK.

BLOCKED SEASONED JACK Pine firewood  
and wood chips for sale. Lehner Wood Pre- 
servers Ltd., 306-763-4232, Prince Albert,  
SK. Will deliver. Self-unloading trailer.

BEV’S FISH & SEAFOOD LTD., buy di-
rect, fresh fish: Pickerel, Northern Pike,  
Whitefish and Lake Trout. Seafood also  
available. Phone toll free 1-877-434-7477,  
306-763-8277, Prince Albert, SK.

Advertise your unwanted equipment in the 
Classifieds. Call our toll-free number and 
place your ad with our friendly staff, and 
don’t forget to ask about our prepayment bo-
nus. Prepay for 3 weeks and get 2 weeks free! 
1-800-782-0794.
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NEW AND USED generators, all sizes from  
5 kw to 3000 kw, gas, LPG or diesel. Phone  
for availability and prices. Many used in  
stock. 204-643-5441, Fraserwood, MB.

DIESEL GENSET SALES AND SERVICE, 
12 to 300 KWs, lots of units in stock. Used  
and new: Perkins, John Deere and Deutz.  
We also build custom Gensets. We cur- 
rently have special pricing on new John  
Deere units. Call for pricing 204-792-7471.

EX-GOVERNMENT STAND-BY UNITS:  
12V92 w/400 KW, 600 volts, 388 hrs,  
$25,000; 12V92 w/400 KW, 600 volts, 419  
hrs, $25,000; 12V92 w/400 KW, 600 volts,  
638 hrs, $25,000; 16V92 w/500 KW, 600  
volts, 700 hrs, $25,000; 16V92 w/800 KW,  
600 volts, 700 hrs, $30,000; KT450 Cum- 
mins w/250 KW, $15,000. Can-Am Truck  
Export Ltd, 1-800-938-3323, Delisle, SK.

• Sprayed foam insulation 
•  Ideal for shops, barns  

or homes 
• Healthier, Quieter, More 
 Energy Efficient® 

www.penta.ca 1-800-587-4711

The Icynene  
Insulation System® 

NEW YELLOW JACKET STEEL PIPE, 
2.375” O.D. x .125WT, .69¢/ft. and 4.500”  
x .125/.188WT. at $1.49’/$1.80’. Located  
in Camrose, AB.  306-955-3091 for info.

NEW 36” AND 42”  STEEL PIPE. Great 
for landrollers. Located at Camrose, AB.   
306-955-3091 for more info.

SPRUCE FOR SALE!! Beautiful locally 
grown trees. Plan ahead and renew your  
shelterbelt or landscape a new yardsite,  
get the year round protection you need.  
We sell on farm near Didsbury, AB. or de- 
liver anywhere in Western Canada. 6 - 12’  
spruce available. Now taking spring orders  
while supplies last. Phone 403-586-8733  
or visit: www.didsburysprucefarms.com

HARMONY NATURAL BISON buying fin-
ished up to $6.25/lb HHW; Culls up to  
$5.25/lb HHW; Feeders up to $4.75/lb  
LW. Call/text 306-736-3454, SE Sask.

QUILL CREEK BISON is looking for fin-
ished, and all other types of bison. COD,  
paying market prices. “Producers working  
with Producers.” Delivery points in SK. and  
MB. Call 306-231-9110, Quill Lake, SK.

BISON WANTED - Canadian Prairie Bison 
is looking to contract grain finished bison,  
as well as calves and yearlings for growing  
markets. Contact Roger Provencher at    
306-468-2316, roger@cdnbison.com

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for finished Bison,  
grain or grass fed. “If you have them, we  
want them.” Make your final call with  
Northfork for pricing! Guaranteed prompt  
payment! 514-643-4447, Winnipeg, MB.

WANT TO PURCHASE cull bison bulls and  
cows, $5/lb. HHW. Finished beef steers  
and heifers for slaughter. We are also buy- 
ing compromised cattle that can’t make a  
long trip. Oak Ridge Meats, McCreary,  
204-835-2365, 204-476-0147.

NILSSON BROS INC. buying finished bison  
on the rail, also cull cows at Lacombe, AB.  
For winter delivery and beyond. Smaller  
groups welcome. Fair, competitive and as- 
sured payment. Contact Richard Bintner  
306-873-3184.

WANTED: ALL KINDS of bison from year- 
lings to old bulls. Also cow/calf pairs. Ph  
Kevin at 306-429-2029, Glenavon, SK.

APPROX. 70- 2016 bison calves for sale.  
Nice looking group. Offers. Call Marvin at  
306-929-2775, Prince Albert, SK.

NEW AD! 40 bred Plains heifers, bred to  
Plains bulls, $5200/ea. Call 306-944-4925,  
Plunkett, SK.

BISON CALVES, bulls and heifers, $2300  
each. Call Frank 306-662-4163, Maple  
Creek, SK.

THE PASKWAW BISON PRODUCERS  
COALITION is a registered Non-Profit Cor-
poration dedicated to raising public aware- 
ness to the threat Malignant Catarrhal Fe- 
ver (MCF) poses to the bison industry. For  
further info contact Robert Johnson  
pskwbpc@gmail.com

Hwy #205, Grunthal • (204) 434-6519
GRUNTHAL, MB.

AGENT FOR T.E.A.M. MARKETING

REGULAR 
CATTLE SALES

every TUESDAY at 9 am
  ** Jan. 31, Feb. 7,14,21,28 **

Mon. February 6th, Noon
Sheep & Goat w/small Animals  

& Holstein Calves
  February to April (dates TBA)

Small Animal Sale and Bred Cow Sale
For on farm appraisal of livestock 

or for marketing information please call 
Brad Kehler (Manager) Cell 204-346-2440 

Auction Mart (204) 434-6519 
MB. Livestock Dealer #1436

WWW.GRUNTHALLIVESTOCK.COM

OSSAWA ANGUS, MARQUETTE, MB.  
has for sale yearling and 2 year old bulls  
and open yearling heifers. Call   
204-375-6658 or 204-383-0703.

STEWART CATTLE CO. & Guests Bull  
Sale: February 23rd, 2017, 1:30 PM,  
Neepawa Ag-Plex, Neepawa, MB. 50 
Black Angus bulls; Simmental cross Angus  
bulls. Contact Brent Stewart  
204-773-2356, 204-773-6392. View our  
catalogue online: www.stewartcattle.com  
Email: stewartcows@wificountry.ca 

CRANBERRY CREEK ANGUS registered 
bulls. Sired by Kodiak, Angus Valley, Final  
Answer, Cranberry Creek Tiger. EPD and  
weights available. Hand fed for longevity.  
Semen tested, reg. transfer, delivered in  
May. Guaranteed breeders. Please call  
204-534-2380 David and Jeanette Neufeld

22nd ANNUAL Cattleman’s Connection 
Bull Sale, March 3, 2017, 1:00 PM at 
Heartland Livestock, Brandon, MB. Selling  
100 yearling Black Angus bulls. For catalog  
or more info call Derrick Pilatic, Brook- 
more Angus 204-841-5466, Barb Hart  
204-476-2607; Barb Airey, Manager HBH  
Farms, 204-566-2134, Raymond Airey  
204-734-3600, rbairey@hotmail.com.  
Sales Management, Doug Henderson,   
403-782-3888 or 403-350-8541.

BLACK ANGUS AND POLLED Hereford  
bulls bred for calving ease, feed efficiency,  
fertility and longevity. Semen tested and  
delivery available. Call Don Guilford,  
204-873-2430, Clearwater, MB.

65 RISING 2 yr. old Red and Black Angus  
bulls. Info sheets available. Triple V  
Ranch, Dan Van Steelandt 204-665-2448,   
204-522-0092; Matt 204-267-0706.  
www.vvvranch.com  Melita, MB.

REGISTERED BLACK ANGUS yearling  
bulls, low birthweight, very quiet. We’ve 
been in registered Blacks for over 50 yrs.  
Buy now and save! EPD’s and delivery  
available. Amaranth, MB., 204-843-2287.

SOUTH VIEW RANCH has Black and Red 
Angus 2 year old bulls. Ceylon, SK. Call 
Shane 306-869-8074, Keith 306-454-2730.

SELLING: BLACK ANGUS BULLS. Wayside  
Angus, Henry and Bernie Jungwirth,  
306-256-3607, Cudworth, SK.

BLACK ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery  
available. 306-287-3900, 306-287-8006,  
Englefeld, SK. www.skinnerfarms.ca

CARLRAMS RANCHING BULL SALE  
with Guests RNRFlicek Black Angus  
and Flicek Hereford Ranch. Thursday 
February 9th, 2017. 2:00 PM, please join  
us for lunch at 12:00, 5 miles North of Cut  
Knife, SK. on Hwy 674. On offer: (14) Black  
Angus bulls; (51) 2 year old horned Here- 
ford bulls,  (5) 2 year old polled Hereford  
bulls. For information contact Carlrams 
Ranching: Cal Ramsay,306-398-7343 or 
Carl Ramsay, 306-398-7879. RNRFlicek 
Black Angus: Rick Flicek, 306-823-7266. 
Flicek Hereford Ranch: Randy Flicek 
306-823-7091. View catalogue on-line at:  
www.carlramsranching.com

BLACK ANGUS YEARLING and 2 year old 
bulls on moderate growing ration, perfor- 
mance info. available. Adrian or Brian and  
Elaine Edwards, Valleyhills Angus, Glaslyn,  
SK. call 306-441-0946, 306-342-4407.  
www.valleyhillsangus.com

PUREBRED BLACK ANGUS long yearling 
bulls, replacement heifers, AI service.  
Meadow Ridge Enterprises, 306-373-9140  
or 306-270-6628, Saskatoon, SK.

90- TWO YR. OLD and yearling Red Angus  
bulls. Guaranteed, semen tested, and de- 
livered in the spring. Bob Jensen,  
306-967-2770, Leader, SK.

RED ANGUS PUREBRED 2 year old bulls.   
Open heifers also available. Contact DBM  
Angus Farms at Holland, MB., Brian  
204-526-0942 or David 204-723-0288.

SOUTH VIEW RANCH has Red and Black 
Angus 2 year old bulls. Ceylon, SK. Call 
Shane 306-869-8074, Keith 306-454-2730.

RED ANGUS BULLS, two year olds, se-
men tested, guaranteed breeders. Delivery  
available. 306-287-3900, 306-287-8006,  
Englefeld, SK. www.skinnerfarms.ca

RED ANGUS YEARLING and 2 year old 
bulls on moderate growing ration, perfor- 
mance info. available. Adrian or Brian and  
Elaine Edwards, Valleyhills Angus, Glaslyn,  
SK. call 306-441-0946, 306-342-4407.  
www.valleyhillsangus.com

REG. RED ANGUS bulls born Feb./Mar.  
2016, calving ease, good growth. Little de  
Ranch, 306-845-2406, Turtleford, SK.

COMING 3 YR. old Red Angus herdsire,  
used on PB herd. Call Little de Ranch,  
306-845-2406, Turtleford, SK.

REGISTERED PB CHAROLAIS yearling and  
2 yr. old bulls by private treaty. Semen  
tested and guaranteed. Call Brad  
204-537-2367, 204-523-0062, Belmont,  
MB. www.clinecattlecompany.ca

CATTLEMAN! AGAIN THIS year we have 
an excellent selection of polled Purebred  
Charolais bulls. Both yearling and 2 year  
olds. White and Red factor. As well as a  
group of very low birth weight bulls  
suitable for heifers. Shop early for best se- 
lection. Visit the farm or on the web at:  
www.defoortstockfarm.com Phone Gord or  
Sue at 204-743-2109, Cypress River, MB.

REGISTERED CHAROLAIS BULLS, 2 year  
olds and yearlings. Polled, horned, some  
red. Quiet hand fed, hairy bulls. 40+ head  
available. Wilf at Cougar Hill Ranch  
306-728-2800, 306-730-8722, Melville, SK

COMING 2 YR. old polled PB Charolais  
bulls, come red factor. Call Kings Polled  
Charolais, 306-435-7116, Rocanville, SK.

POLLED PB YEARLING CHAROLAIS  
bulls, performance and semen tested. Will 
keep until April, $3000-$4000. Charrow  
Charolais, Bill 306-387-8011,  
780-872-1966, Marshall, SK.

POLLED HEREFORD AND BLACK Angus   
bulls bred for calving ease, feed efficiency,  
fertility and longevity. Semen tested and  
delivery available. Call Don Guilford,  
204-873-2430, Clearwater, MB.

Go public with an ad in the Manitoba Co-
operator classifieds. Phone 1-800-782-0794.

Call our toll-free number to take advantage 
of our Prepayment Bonus. Prepay for 3 weeks 
and we’ll run your ad 2 more weeks for free. 
That’s 5 weeks for the price of 3. Call 1-800-
782-0794 today!

Network SEARCH

Search news. Read stories. Find insight.

Search the nation’s largest 
selection of used ag equipment 
with just 
one click.

Find it fast at30,000
PIECES OF AG
EQUIPMENT!

OVER

To Consign or for more  
information call: 204-694-8328 

or call Mike at 204-807-0747  
www.winnipeglivestocksales.com

Licence #1122

“Where Buyers & Sellers Meet”

Bred cow sale 
Mon., Jan. 30 @ 10:00 am

Butcher & feeder sale 
@ 9:00 am

sheep, laMB & goat sale
the prices are forM the Jan 18th sale

Wed., Feb. 1 @ 1:00 pm 
sheep: 120 - 145 
lambs: 200 - 225 

kid goats: 220 - 240

(STRONG LOCAL DEMAND) 
WE buy CATTLE DiRECT

regular Butcher and  
feeder sale fridaY 

(Delivery of cattle all week)

We have 8 to 9 order buyers 
5 to 6 cow buyers  
3 to 4 local buyers 

And 1000’s of sellers

Looking for a hand around the farm? Place a 
help wanted ad in the classifieds. Call 1-800-
782-0794.
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CARLRAMS RANCHING BULL SALE  
with Guests RNRFlicek Black Angus  
and Flicek Hereford Ranch. Thursday 
February 9th, 2017. 2:00 PM, please join  
us for lunch at 12:00, 5 miles North of Cut  
Knife, SK. on Hwy 674. On offer: (14) Black  
Angus bulls; (51) 2 year old horned Here- 
ford bulls,  (5) 2 year old polled Hereford  
bulls. For information contact Carlrams 
Ranching: Cal Ramsay,306-398-7343 or 
Carl Ramsay, 306-398-7879. RNRFlicek 
Black Angus: Rick Flicek, 306-823-7266. 
Flicek Hereford Ranch: Randy Flicek 
306-823-7091. View catalogue on-line at:  
www.carlramsranching.com

BANNERLANE HORNED HEREFORDS 
Annual Sale, Tuesday, Feb. 7, 2:00 PM CST  
(1:00 PM MST) at the farm, Livelong, SK.  
30 coming 2 year old bulls, semen tested;  
34 bred Hereford cross heifers, preg  
checked; 4 feature bred heifers. Dinner at  
noon. Central point free delivery. Email:  
bannerlane@littleloon.ca  or phone Rob  
Bannerman, 306-845-2764, 306-248-1214.   
Catalogue online at: www.hereford.ca

RANCH READY HORNED Hereford Bull  
Sale, March 10th, 1:00 PM at the ranch,  
Simmie, SK. 15 two year old bulls, 30 year- 
ling bulls, 6 purebred open heifers, 20  
commercial open heifers. View catalogue  
and sale videos:  www.braunranch.com 
Contact Craig Braun at 306-297-2132.

FRESH AND SPRINGING heifers for sale.  
Cows and quota needed. We buy all class- 
es of slaughter cattle-beef and dairy. R&F  
Livestock Inc. Bryce Fisher, Warman, SK.  
Phone 306-239-2298, cell 306-221-2620.

CIRCLE T LIMOUSIN purebred Red and  
Black performance tested bulls. Guaran- 
teed, semen tested, by trade leading sires.     
306-634-8536, 306-634-4621, Estevan, SK

FOR SALE: SMALL herd of commercial  
Shorthorns. Please call 204-728-7872,  
Brandon, MB.

RED AND BLACK Purebred and commercial  
Simmental replacement heifers. Bill or Vir- 
ginia Peters, 306-237-9506, Perdue, SK.

2 YR. OLD black bulls- yearling Red, Black 
and full-blood bulls. Moderate BW. Bill or  
Virginia Peters, 306-237-9506, Perdue, SK.

LAZY RAINBOW RIVER RANCH has 75  
Red and Black Angus cross bred heifers.  
Preg checked. Price negotiable. Phone  
204-372-6945, Fisher Branch, MB.

600 TOP QUALITY bred heifers, start calv- 
ing April 1. All heifers preg checked, pelt  
measured and full live vaccination pro- 
gram going to breed. Bred to Red and  
Black Angus heifer bulls. Calved 400 out of  
same bulls last year with zero cesaerians.  
204-325-2416, Manitou, MB.

CUSTOM CATTLE GRAZING on former 
PFRA community pastures in the Interlake.  
Contact Terence Caumartin 204-278-3515.

11 BRED CHAROLAIS heifers, 9 red, 2  
white, bred to low birthweight Charolais  
bull, calving middle of Feb. to middle of  
April. Phone 204-827-2721, Glenboro, MB.

BRED COW HERD REDUCTION, by half.  
150 head. Bred Charolais, to calve first  
week of April. 306-432-4803, Lipton, SK.

COZY CAPS! Ear protection for newborn 
calves!  306-739-0020, Carlyle, SK. Email  
cozycaps@outlook.com

125 BRED RED ANGUS cross heifers, bred  
to Red Angus bulls. Bulls out July 1st for  
60 days. Call 306-355-2700, Mortlach, SK.

75 SECOND AND THIRD Black and Red An- 
gus young bred cows. Call 306-773-1049  
or 306-741-6513, Swift Current, SK.

WANTED: CULL COWS and bulls. For book-
ings call Kelly at Drake Meat Processors,  
306-363-2117 ext. 111, Drake, SK.

HORSE SALE, JOHNSTONE AUCTION  
MART, Moose Jaw, SK. Thursday, Feb, 2 
2017. Tack sells at 2:00 PM. Horses sell at  
4:30 PM. All classes of horses accepted.  
Next Regular Horse Sale, April 6, 2017.  
306-693-4715. www.johnstoneauction.ca  
PL #914447.

2 SETS OF BRASS working harness for me- 
dium and large size drafts, $900/ea. OBO.   
Phone 780-367-2292, Willingdon, AB.

SHEEP/GOAT SALE Saturday, February  
11th, 2017, 1:00 PM, Johnstone Auction  
Mart, Moose Jaw, SK. All classes sheep  
and goats accepted. Sheep ID tags and  
pre-booking mandatory. Next Sheep/ 
Goat Sale, May 13th. 306-693-4715.   
www.johnstoneauction.ca  PL #914447.

SASK. SHEEP DEV. BOARD sole dis-
tributor of sheep ID tags in Sask., offers  
programs, marketing services and sheep/  
goat supplies. 306-933-5200, Saskatoon,  
SK. www.sksheep.com

	 										WANTED:
	 										BUTCHER
	 				HOGS

SOWS	AND	BOARS
FOR	EXPORT

P. QUINTAINE & SON LTD.
728-7549

Licence No. 1123

NORTHFORK- INDUSTRY LEADER for 
over 15 years, is looking for Elk. “If you  
have them, we want them.” Make your fi- 
nal call with Northfork for pricing! Guaran- 
teed prompt payment! 514-643-4447,  
Winnipeg, MB.

BUYING ELK for local and international 
meat markets. Call us for competitive pric- 
ing and easy marketing. Phone Ian at  
204-848-2498 or 204-867-0085.

BUTCHER MEAT GOAT KIDS, butcher  
lambs, bred boer nannies. 306-466-2068,  
Shellbrook, SK.

SHEEP/GOAT SALE Saturday, February  
11th, 2017, 1:00 PM, Johnstone Auction  
Mart, Moose Jaw, SK. All classes sheep  
and goats accepted. Sheep ID tags and  
pre-booking mandatory. Next Sheep/ 
Goat Sale, May 13th. 306-693-4715.   
www.johnstoneauction.ca  PL #914447.

SUPER SAVER EAR muffs for calves. Warm  
Wind and moisture proof. Adjustable hal- 
ters. Call 204-436-2535, Elm Creek, MB.

KELLN SOLAR SUMMER/WINTER WA- 
TERING System, provides water in remote 
areas, improves water quality, increases  
pasture productivity, extends dugout life.  
St. Claude/Portage, 204-379-2763.

SVEN-APOLLO ROLLER MILLS, new and 
used. Also buying and selling used roller  
mills. Re-grooving and repairing. Custom  
grain rolling on your yard. Manitoba Dis- 
tributor Direct for 28 years. Farmers Pre- 
mium Equipment - Randy 204-729-5162.

GREG’S WELDING: Freestanding 30’ 5 bar 
panels, all 2-7/8” drill stem construction,  
$470; 24’x5.5’ panels, 2-7/8” pipe with 5-  
1” sucker rods, $350; 24’x6’ panels, 2-7/8”  
pipe with 6- 1” rods, $375; 30’ 2 or 3 bar  
windbreak panels c/w lumber. Gates and  
double hinges avail. on all panels. Belting  
troughs for grain or silage. Calf shelters.  
Del. avail. 306-768-8555, Carrot River, SK.

FFS- FUCHS FARM SUPPLY is your partner 
in agriculture stocking mixer, cutter, 
feed wagons and bale shredders and in-
dustry leading Rol-Oyl cattle oilers.  
306-762-2125, Vibank, SK. www.fuchs.ca

PAYSEN LIVESTOCK EQUIPMENT INC. 
We manufacture an extensive line of cattle  
handling and feeding equipment including  
squeeze chutes, adj. width alleys, crowd- 
ing tubs, calf tip tables, maternity pens,  
gates and panels, bale feeders, Bison  
equipment, Texas gates, steel water  
troughs, rodeo equipment and garbage in- 
cinerators. Distributors for El-Toro electric  
branders and twine cutters. Our squeeze  
chutes and headgates are now avail. with a  
neck extender. Ph 306-796-4508, email:  
ple@sasktel.net  Web: www.paysen.com

357 NH MIXMILL, hammer good on 2  
sides, good shape. 306-944-4325,  
306-231-8355, Bruno, SK.

CATTLE SHELTER PACKAGES or built on 
site. For early booking call  
1-800-667-4990 or visit our website:  
www.warmanhomecentre.com

STEEL VIEW MFG. Self-standing panels, 
windbreaks, silage/hay bunks, feeder pan- 
els, sucker rod fence posts. Custom or- 
ders. Call Shane 306-493-2300, Delisle,  
SK. www.steelviewmfg.com

SVEN ROLLER MILLS. Built for over 40 
years. PTO/elec. drive, 40 to 1000 bu./hr.  
Example: 300 bu./hr. unit costs $1/hr. to  
run. Rolls peas and all grains. We regroove  
and repair all makes of mills. Call Apollo  
Machine 306-242-9884, 1-877-255-0187.    
www.apollomachineandproducts.com

2002 521DXT CASE payloader w/grapple  
fork. Call 306-773-1049 or 306-741-6513,  
Swift Current, SK.

HI-HOG CATTLE SQUEEZE. Call  
306-773-1049 or 306-741-6513, Swift  
Current, SK.

PORTABLE TOILET SALES: Selling Five 
Peaks Technologies new portable toilets  
and accessories. Phone 403-680-0752 for  
details. Visit on-line: 5peaksdistributors.ca

Southern,  
Eastern and  

Western  
Manitoba

• Buy Used Oil
• Buy Batteries
• Collect Used 

Filters
• Collect Oil 

Containers
• Antifreeze

NOTRE
DAME
USED
OIL &
FILTER
DEPOT
Tel: 204-248-2110

WANT THE ORGANIC ADVANTAGE?  
Contact an organic Agrologist at Pro-Cert  
for information on organic farming: pros- 
pects, transition, barriers, benefits, certifi- 
cation and marketing. Call 306-382-1299,  
Saskatoon, SK. or info@pro-cert.org

Bioriginal Food & Science Corp.
is actively purchasing: 

  •  Organic Flax Seed

  •  Organic Hemp Seed and; 

  •  Borage Seed 

(from the 2016 crop year)  

We are also contracting for 
the upcoming growing season.

For more information please contact:

Sandy Jolicoeur at (306) 975-9251  

or email crops@bioriginal.com

WANTED: ORGANIC, HEATED or FEED 
QUALITY FLAX and feed peas. Call: 
204-379-2451, St. Claude, MB.

WANTED: ORGANIC LENTILS, peas and  
chickpeas. Stonehenge Organics, Assini- 
boia, SK., 306-640-8600, 306-640-8437.

MANITOBA SENIOR FARMER LOOKING to  
find somebody trustworthy, active and  
kind, if SWF would reply so would I. Reply  
to Box 5592, c/o The Western Producer,  
Saskatoon, SK.  S7K 2C4.

TIME TO APPRECIATE Relationships! 
Life is meant to be shared. We are here to  
help you. Candlelight matchmakers. Confi- 
dential, rural, photos/profiles to selected  
matches. Local, affordable. Serving MB,  
SK, NW-ON. Call 204-343-2475 or email  
candlelightmatchmakers@gmail.com

DO YOU KNOW an amazing single guy 
who shouldn’t be? Camelot Introduc-
tions has been successfully matching peo- 
ple for over 22 years. In-person interviews  
by Intuitive Matchmaker in MB and SK.  
www.camelotintroductions.com or phone  
306-978-LOVE (5683).

1 FEMALE BLUE HEELER pup, ready now.  
Excellent working dog. 306-492-2447,  
306-290-3339, Clavet, SK.

BORDER COLLIE PUPS red and white, 
from working parents, ready to go, $500.  
306-587-7169, Success, SK.

LOG HOMES AND CABINS, sidings, pan-
eling, decking. Fir and Hemlock flooring, 
timbers, special orders. Phone Rouck  
Bros., Lumby, BC. 1-800-960-3388. 
www.rouckbros.com

TIMBER FRAMES, LOG STRUCTURES 
and Vertical Log Cabins. Log home refin-
ishing and chinking. Certified Log Builder  
with 38 years experience. Log & Timber  
Works, Delisle, SK., 306-717-5161, Email  
info@logandtimberworks.com  Website at  
www.logandtimberworks.com

DWEIN TRASK REALTY INC. Quality 
homes in small towns currently available  
within 45 minutes of Saskatoon.  Ideal for  
retirement, fixed income or seasonal living  
situations. Health services, shopping,  
schools and sport facilities are in these  
towns or very close commute. For more  
info. go to www.traskrealty.com or 
please call Dwein 306-221-1035, Amanda  
306-221-5675 or Victoria  306-270-9740.

YUMA, AZ. HOME for sale: 3 bdrm, 2  
baths, w/solar system, pool, att. garage  
and RV garage, fully furnished. For more  
info. call 403-871-2441 or 928-503-5344.

DOUBLE RV LOT for sale, Yuma, AZ. With  
RV support building - washer/dryer, toilet,  
shower etc. 403-871-2441, 928-503-5344.

MEDALLION HOMES  1-800-249-3969 
Immediate delivery: New 16’ and 20’  
modular homes; Also used 14’ and 16’  
homes. Now available: Lake homes. 
Medallion Homes, 306-764-2121, Prince  
Albert, SK.

RTMS AND SITE built homes. Call 
1-866-933-9595, or go online for pictures  
and pricing at: www.warmanhomes.ca

MESA AZ. For sale fully furnished 2 bdrm.  
mobile home. For more info call   
306-317-2740.

LAND FOR SALE: RM of Wallace No. 243. 
NW 14-27-01 W2. 160 acres (140 cult.),  
Assessed 43,340. Call 204-414-4129.

2 QUARTERS FARMLAND, RM Spalding,  
E1/2-17-38-16-W2, for Sale by Tender.  
Highest or any tender not necessarily ac- 
cepted. Submit tenders to: Greg Harcourt,  
Box 40, Quill Lake, SK. S0A 3E0 or email  
gpharcourt@gmail.com by Feb. 25, 2017.  
For more info call 306-383-7119.

4 QUARTERS, 15 miles SE of Raymore, 
SK. 2016 crop canola and barley. Grain  
storage. Call 306-746-7205.

FARMLAND NE SK(Clemenceau) 4 quarters  
plus 36 acre riverside parcel w/5 bdrm.  
home. Featuring: bins on concrete with di- 
rect hit on railroad cars, 40 acres of mostly  
mature spruce timber, 2 farmyards- 1 bor- 
dering Etomami River and 50 miles of pro- 
vincial forest, excellent elk hunting and  
other big game and goose. 580 acres cult.  
Full line of farm equipment and sawmill  
also available Reg Hertz, 306-865-7469.

8 QUARTERS GRAINLAND for RENT in RM  
Kellross 247. 5 miles North of Leross, SK.  
306-736-3223 or gtwillemse@gmail.com

FARMLAND FOR SALE in the Kipling, SK.  
area, RM 124. 7 quarters with 1000 cult.  
acres, 1200 sq. ft. w/double att. garage,  
nat. gas heat, built in 1995, heated shop,  
quonset, seed cleaning complex incl.  
weigh scale and apple grain storage.  
306-736-2850, 306-735-7575.

FARMLAND FOR SALE BY TENDER. RM 
of McCraney No. 252. Legal Description:  
NW-32-30-01-W3, ext. 0, SW-32-30-  
01-W3, ext. 0. Conditions of Offer: 1. All  
offers to be submitted on or before 4:00  
PM on February 28, 2017 to: Shirkey Law  
Office, Box 280, 127 Washington Ave.,  
Davidson, SK., S0G 1A0. 2. Contact Shirkey  
Law Office at shirkey@sasktel.net or   
306-567-2023 to obtain Bid Form. 3. De- 
posits of $5000 made payable to Shirkey  
Law Office. Cheques will be returned to  
unsuccessful bidders.  Highest or any offer  
not necessarily accepted. 4. Persons sub- 
mitting offers must rely on their own in- 
spection of land and improvements as to  
condition and number of acres.

CASH RENT: 6 quarters in 1 block, RM  
Kingsley #124, Kipling/Whitewood area.  
One quarter 7 miles from home residence  
may consider selling. 306-696-2957.

QUARTER FARMLAND for Sale by Tender.   
134 acres, NE-13-44-04-W3, RM Rosthern.  
Highest or any tender not necessarily ac- 
cepted. Please submit tenders to: Robert  
Baynton, Box 1191, Rosthern, SK, S0K 3R0.  
Call for more information 306-467-4898.

RM #369, 160 acres: 130 farmland, 20 
grassland, 10 yardsite. Incl. 3 bdrm house,  
3 car garage, quonset and sheds.  
306-872-4500, 306-874-7778, Spalding SK

FARMLAND FOR SALE in RM of Kinistino, 6  
quarters: NE 35-46-22 W2; NW 35-46-22  
W2; NE 36-46-22 W2; NW 36;-46-22 W2;  
SE 36-46-22 W2; SW 36-46-22 W2. Taking  
offers until February 17, 2017. Contact:    
306-931-2058 or jim.heather@sasktel.net

FOR SALE: 8400 ACRES cultivated highly 
assessed farmland in Luseland, SK area.  
Call 306-834-7619.

FOR RENT: 3000 acre ranch. Includes hay  
meadows, pasture, possible farm site, 2  
barns, house and quonset. Preferably  
young energetic couple. Mail replies to:  
Box 386, Glaslyn, SK. S0M 0Y0.

LAND FOR RENT by tender, 25 1/4 quaters  
for cash rent  at Leader, SK. Tenders close  
Jan. 31, 2017. sheler1@hotmail.com or  
call Ervin Ausmus 306-628-7918.

LAND AUCTION for Val Veroba, Kelly 
Fleck, Dallas Fleck & Sherry Moffat,  
on Thursday, March 23, 2017, Days  
Inn, Estevan, SK., 7:00 PM. Please join 
Mack Auction Company on March 23rd for  
your chance to own 12 quarter sections of  
prime farmland in RM of Browning #34.  
Over $60,000 of Surface Lease Revenue  
being sold with the land located in the  
center of the Lampman/Steelman gas and  
oil fields! NW-19-04-06-W2; NE-19-04-  
06-W2, $13,350 SLR; SW-19-04-06-W2,  
$3600 SLR; SE-19-04-06-W2, $10,000 SLR  
(Sub-divided yardsite does not sell);  
SE-29-04-06-W2, existing Surface Leases  
not incl. in sale (Sub-divided yardsite does  
not sell); SW-29-04-05-W2, $2725 SLR;  
SE-29-04-05-W2, $3050 SLR; NE-28-04-  
05-W2, $5775 SLR; SE-28-04-05-W2,  
$7175 SLR; SE-18-04-05-W2, $8450 SLR  
(Sub-divided yardsite does not sell);  
SW-17-04-05-W2, $6650 SLR; SE-06-04-  
05-W2. For sale bill and photos visit  
www.mackauctioncompany.com Join us  
on Facebook and Twitter. 306-421-2928 or  
306-487-7815 Mack Auction Co. PL311962

WE CAN HELP YOU SELL YOUR LAND! 
Homelife Prairies Realty Inc. Over a hun- 
dred years of combined agricultural expe- 
rience. Can sell big or small packages. Can  
evaluate your property and work with you  
to get you the best price! Look after the  
details and your best interest! For an  
evaluation or a cup of coffee contact:  Tim  
Graham, 306-526-8196 or Robert Young,  
306-586-0099, Emerald Park, SK.

SEVERAL QUALITY LAND packages for  
sale. Please check out our website at    
www.hciventures.ca Regina, SK.

DWEIN TRASK REALTY INC., Delisle, SK. 
Cash renter tenders being accepted for  
one year lease on N1/2 and SE1/4 of  
25-33-09-W3. For further information  
please call Dwein 306-221-1035.

DWEIN TRASK REALTY INC. Perdue 
SW-01-35-12-W3, includes steel bins, Zip- 
perlock shed, plus  treed yardsite. On main  
grid. FMV = 51,400. $127,500;  Dundurn   
RM 313, N1/2 07-33-02-W3 and RM 314  
N1/2 12-33-03-W3  Total FMV = 211,900.  
$634,900. Call Dwein 306-221-1035.

RM OF WINSLOW #319- For sale one  
quarter, NE-32-31-21-W3, 144 cult. acres.  
Call Barry 306-382-8140, Saskatoon, SK.

RM OF BLUCHER 343: 2 quarters.  
SW-29-35-01-W3M,  NW-29-35-01-W3M,  
310 acres cult. 3 hopper bins totaling  
17,000 bus. Taking offers to February 28,  
2017. Call Bob 306-717-1987.

ACTIVELY SEEKING PRODUCTIVE 
farmland in the RM of Broken Head or Re-
ynolds, East of the Broken Head river. Call  
Henry Kuhl, Farm Specialist,  Royal LePage  
Alliance, 204-885-5500 or 204-856-3140,  
Winnipeg, MB.

160 ACRES NW-5-21-26WPM, approx. 115  
cult. acres, RM of Riding Mountain West  
near Angusville, MB. Bidders must rely on  
their own land inspection. Bids accepted  
until January 31, 2017. Submit written  
bids to Box 735, Arborg, MB. R0C 0A0.  
Highest of any bid not necessarily accept- 
ed. For more info. call 204-376-2971.

RICHARD KICHAK OF RORKETON is of-
fering the following private land for sale.  
SE 19-23-25W. The successful purchaser  
will be considered by Manitoba Agriculture  
for possible transfer of the Crown land for- 
age lease associated with this ranch unit.  
This forage lease currently consists of the  
following: NE 19-23-25W; NW 19-23-25W;  
SW 19-23-25W; SW 20-23-25W; SE  
24-23-26W. If you wish to purchase the  
private land contact the Lessee Richard  
Kickak, Box 39, Rorketon, MB. R0L 1R0. If  
you wish to comment on or object to the  
eligibility of this Unit Transfer, write the  
Director, Manitoba Agriculture, Agricultu- 
ral Crown Lands, PO Box 1286, Minnedosa,  
MB. R0J 1E0 or fax 204-867-6578. 

RM RUSSELL. 3400 acres. For more details   
check out our website www.hciventures.ca  
Regina, SK. Realtors/Brokers welcome.

EXCELLENT LIVESTOCK FARMS:  
1) 1732 deeded acres w/4425 acres of  
Crown land, fenced, small bungalow, very  
good buildings and metal corral system,  
can carry 350 cow/calf pairs. 2) Excellent  
horse ranch in Erickson, MB., Riding Arena  
and buildings in fantastic condition. 3) 640  
acres mixed farm within 15 min. of Bran- 
don. 4) 800 acre cattle farm, Rorketon,  
MB., 1500 sq.ft. home, heated shop. Jim  
McLachlan 204-724-7753, HomeLife Home  
Professional Realty Inc, Brandon, MB.,  
www.homelifepro.com  Visit us at AgDays!

CUSTOM CATTLE GRAZING on former  
PFRA community pastures in Manitoba.  
Call Zane Fredbjornson 306-534-0000.

MULCHING- TREES, BRUSH, Stumps. 
Call today 306-933-2950. Visit us at:  
www.maverickconstruction.ca

ACREAGE: BETWEEN 12 and 13 acres, ap- 
prox. 3500 sq. ft. house w/2 car garage,  
50x100’ heated shop w/in-floor heat,  
60’x200’ cold storage shed and other sheds  
on yard. $650,000.  20 min. NE  Neepawa,  
MB. Call  204-243-2453 or 204-871-4509.

RETREAT/ACREAGE- 4 acres, Barrier Val- 
ley/ Archerwill, SK. 2200 sq. ft. home, exc.  
value, $229,900. Mary Ellen Lebrash,  
Re/Max Saskatoon, call 306-231-7755,  
Humboldt, SK.  or  melabrash@sasktel.net   
Info./photos:  www.remax.ca  -Archerwill.

52.8 ACRES, $255,000. Only 15 min. from  
Saskatoon. Rolling hills. Excellent potential  
for walk-out development w/gas, power,  
ph. and public water line. Ron Thompson,  
Royal LePage, Saskatoon 306-221-8112.

DWEIN TRASK REALTY INC. Very good 
selection of acreage building sites current- 
ly available within 5 min. to 45 minutes of  
Saskatoon. Sizes range from 10 acres to  
160 acres and most have reasonably close  
utilities. Resale acreages are available as  
well. Call Dwein 306-221-1035, Amanda  
306-221-5675 or Victoria 306-270-9740.  
Pics and details at  www.traskrealty.com

1974 BOLER TRAILER, new radial tires,  
sleeps 4, furnace, always shedded and  
covered. 306-696-2957, Whitewood, SK.

ICE FISHING HUT SALE. Reg. $2200, sale 
$1695. While supplies last. Call  
306-253-4343, toll free 1-800-383-2228.  
www.hold-onindustries.com

1993 GRAND TOURING Ski-Doo, front cov- 
er, stored inside, used very little by elderly  
couple. 306-696-2957, Whitewood, SK.

2009 M1000 ARCTIC CAT, 2965 kms.,  
(new eng. at 2500 kms.), exc cond, $6000  
OBO. 780-367-2292, Willingdon, AB.

PARTS FOR VINTAGE snowmobiles, 1990 
and older. Call Don at 780-755-2258,  
Wainwright, AB. doncole@mcsnet.ca

ELIAS SCALES MFG., several different 
ways to weigh bales and livestock; Plat- 
form scales for industrial use as well, non- 
electric, no balances or cables (no weigh  
like it). Shipping arranged. 306-445-2111,  
North Battleford, SK. www.eliasscales.com

CERT., REG. CDC Copeland. Volume and  
cash discounts. Please text or call Jeff at  
Sopatyk Seed Farms, 306-227-7867,   
Aberdeen, SK.  jeffsopatyk@me.com

CERT. AUSTENSON BARLEY. Dudgeon  
Seeds, 204-246-2357, Darlingford, MB.

CERT. #1 AAC Synergy, CDC Copeland, 
excellent quality. Northland Seeds Inc.,  
306-324-4315, Margo, SK.

CERTIFIED #1 LEGACY (6R). Call Fenton  
Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED CDC AUSTENSON barley. Call  
Ennis Seeds 306-429-2793, Glenavon, SK.

1-800-782-0794

Get great exposure 
at a great price! Call 
today to place your 

ads by phone.

NEED TO SELL? 

CLASSIFIEDS WORK

We know that farming is enough of a gamble 
so if you want to sell it fast place your ad in 
the Manitoba Co-operator classifieds. It’s a 
Sure Thing. Call our toll-free number today. 
We have friendly staff ready to help. 1-800-
782-0794.
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Name: ___________________________________________________

Phone #: _________________________________________________

Address: _________________________________________________

Town: ___________________________________________________ 

Province: ___________________ Postal Code: _________________

AGREEMENT
The publisher reserves the right to refuse any or all advertising for 
any reason stated or unstated.

Advertisers requesting publication of either display or classified 
advertisements agree that should the advertisement be omitted 
from the issue ordered for whatever reason, the Manitoba 
Co-operator shall not be held liable. It is also agreed that in the 
event of an error appearing in the published advertisement, the 
Manitoba Co-operator accepts no liability beyond the amount paid 
for that portion of the advertisement in which the error appears or 
affects. Claims for adjustment are limited to errors appearing in the 
first insertion only.

While every endeavor will be made to forward box number replies 
as soon as possible, we accept  no liability in respect to loss 
or damage alleged to a rise through either failure or delay in 
forwarding such replies, however caused, whether by negligence 
or otherwise.
CAUTION
The Manitoba Co-operator, while assuming no responsibility 
for advertisements appearing in its columns, exercises the 
greatest care in an endeavor to restrict advertising to wholly 
reliable firms or individuals. However, please do not send 
money to a Manitoba Co-operator box number. Buyers are 
advised to request shipment C.O.D. when ordering from an 
unknown advertiser, thus minimizing the chance of fraud and 
eliminating the necessity of a refund where the goods have 
already been sold.

At Farm Business Communications we have a firm commitment 
to protecting your privacy and security as our customer. Farm 
Business Communications will only collect personal informa-
tion if it is required for the proper functioning of our business. 
As part of our commitment to enhance customer service, we 
may share this personal information with other strategic busi-
ness partners. For more information regarding our Customer 
Information Privacy Policy, write to: Information Protection Offi-
cer, Farm Business Communications, 1666 Dublin Ave., Win-
nipeg, MB  R3H 0H1.
Occasionally we make our list of subscribers available to other 
reputable firms whose products and services might be of inter-
est to you. If you would prefer not to receive such offers, please 
contact us at the address in the preceding paragraph, or call 
1-800-782-0794.
The editors and journalists who write, contribute and provide 
opinions to Manitoba Co-operator and Farm Business Com-
munications attempt to provide accurate and useful opinions, 
information and analysis. However, the editors, journalists and 
Manitoba Co-operator and Farm Business Communications, 
cannot and do not guarantee the accuracy of the informa-
tion contained in this publication and the editors as well as 
Manitoba Co-operator and Farm Business Communication 
assume no responsibility for any actions or decisions taken by 
any reader for this publication based on any and all informa-
tion provided.

PLEASE NOTE: Even if you do not want your name & address 
to appear in your ad, we need the information for our files.

PLEASE PRINT YOUR AD BELOW: 

❏   I would like to take advantage of the Prepayment Bonus of 2 FREE 
weeks when I prepay for 3 weeks.

Classification:   ___________________________  

No. of weeks __________________

Minimum charge $11.25/week (3 line word ad)________________

Each additional line $1.98/week ___________________________

  Minus 10% if prepaying: ______________________ 

Add 5% GST: ______________________ 

 TOTAL: ______________________ 

❏ VISA	 ❏ MASTERCARD

Card No.    

Expiry Date: 

Signature:  _____________________________________________________

WINNIPEG OFFICE
Manitoba Co-operator
1666 Dublin Avenue,  
Winnipeg, MB R3H 0H1

Published by  
Farm Business Communications,
1666 Dublin Avenue,  
Winnipeg, MB R3H 0H1

Toll-Free in Canada 1-800-782-0794  
Phone 204-954-1415 in Winnipeg    
FAX 204-954-1422 Mailing Address:   
Box 9800, Winnipeg, Manitoba R3C 3K7

FAX TO: 

204-954-1422

Classified Ad
Order Form
MAiL TO: 
Manitoba Co-operator,  
Box 9800, Winnipeg, Manitoba R3C 3K7 

PhONE IN: TOLL 
FREE IN CANADA:

Or (204) 954-1415 in Winnipeg
1-800-782-0794

TAKE FIVE
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Puzzle by websudoku.com

Here’s How It Works:  
Sudoku puzzles are formatted as a 9x9 grid, broken down into nine 3x3 boxes. To solve a sudoku, the numbers  
1 through 9 must fill each row, column and box. Each number can appear only once in each row, column and box. You 
can figure out the order in which the numbers will appear by using the numeric clues already provided in the boxes.  
The more numbers you name, the easier it gets to solve the puzzle!

Last week's answer

ACROSS
1 Iconic Canadian tree
6 Grundy's or Miniver's title
9 Disreputable
14 Mail workers' group
15 Worcestershire sauce partner
16 Creepy
17 Plantings that compliment

each other?
20 The Count's queen of swing
21 Something between the chicken

and the king
22 Intl. shipping giant
23 Big West Indian crop
25 Untapered cigar
28 Get an eyeful
29 Good training game for kids

interested in rural law enforcement?
32 Hack at
33 112 lbs in the U.K.
34 Flog on Kijiji
35 Proprietor
37 Oil of roses
41 Enjoy a good book
44 SW Bell, now
46 Cousin to a Hopi
47 Abdul-Jabbar, to L.A. Laker fans?
52 Summer in Shawinigan
53 Celsius unit
54 Rapscallions
55 ___ Moines, Iowa
56 1837-1901: The Victorian ___
57 Empty truck's weight

SOLUTION TO PUZZLE

WWWWWeireireireireird Grd Grd Grd Grd Growthsowthsowthsowthsowths
CrCrCrCrCrossworossworossworossworossworddddd
by Adrian Powell

59 Classic agricultural
grilling situation?

65 Swiss calculus pioneer
66 Relaxing resort attraction
67 Still breathing
68 Someone from the office pool
69 Item a brain surgeon looks at
70 Summarize

DOWN
1 Facial application, maybe
2 DiFranco of indie rock
3 "Zip it!"
4 Walk with a bounce
5 Hydroxyl hydrocarbon
6 One of Pallister's buddies
7 Slow down
8 Members of the crew
9 Dry, to a vintner
10 Part of HRH
11 Shake awake
12 Shape in the northern sky
13 Agreeable words
18 Amazonian parrot
19 You can paddle this
23 "Can you hear me?... hear me?...

hear me?"
24 Made some sketches
26 Canada's second largest prov.
27 Wear away through erosion
30 Long, boring speech
31 Sandwich known by its initials
36 "___ I saw Elba."

38 Spice used in curry powder
39 At the peak
40 Gym work-out tallies, briefly
42 Arabian bigwig (var)
43 Hampshire's county flower
44 Spent some time at the diner
45 Eighth Greek letter
47 Small anchors
48 Went for Chinese
49 Fix some loafers
50 New England shake
51 "O" shape
58 Hebrew month coinciding

with February-March
60 Hyaena's home
61 Where Zagreb is, briefly
62 Assist the check-out clerk
63 Egg cells
64 High spirits

1 2 3 4 5 6 7 8 9 10 11 12 13

14 15 16

17 18 19

20 21 22

23 24 25 26 27 28

29 30 31

32 33 34

35 36 37 38 39 40

41 42 43 44 45 46

47 48 49 50 51

52 53 54

55 56 57 58

59 60 61 62 63 64

65 66 67

68 69 70

MAPLEMRSSHADY
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DIPLOMATICCROPS
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CROPSANDROBBERS
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STENOEEGRECAP
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CERT. #1 COPELAND, 95% germ., 94%  
vigor, 0 fus., 47. Sandercock Seed Farm,  
306-334-2958, Balcarres, SK.

REG., CERT. CDC COPELAND, AC Metcalfe.  
Call for early order and bulk discount pric- 
ing. Visa, MC, FCC financing. Custom  
treating available. LLSEEDS.CA,  
306-530-8433, Lumsden, SK.

CERTIFIED CDC MAVERICK, 96% germ.,  
no disease. Call Hickseeds 306-354-7998  
(Barry), 306-229-9517 (Dale) Mossbank SK

TOP QUALITY CERT. #1 CDC Copeland, 
AC Metcalfe, Newdale. Frederick Seeds,  
306-287-3977, Watson, SK.

CERT. #1 CDC Copeland, CDC Metcalfe,  
AAC Synergy, CDC Maverick, CDC Austen- 
son. Ardell Seeds, 306-668-4415, Vanscoy.

CERT. CDC COPELAND. Labrecque Seed  
Farms, 306-222-5757, Saskatoon, SK.

CDC COPELAND BARLEY, reg. and cert., 
top quality seed. Gregoire Seed Farms Ltd,  
North Battleford, SK.,  306-441-7851,  
306-445-5516. gregfarms@sasktel.net

DE DELL SEEDS INC.  high yielding grain 
corn, high yielding silage corn, proven in  
the prairies. The leaders in non-GMO tech- 
nology. Prairie dealer. Beausejour, MB.  
Free delivery. Call 519-203-2676.

CERT. #1 CS CAMDEN, Triactor, Souris. 
excellent quality. Northland Seeds Inc.,  
306-324-4315, Margo, SK.

CERTIFIED #1 CDC RUFFIAN, AC Leggett,  
CDC Orrin. Call Fenton Seeds,  
306-873-5438, Tisdale, SK.

EXCELLENT QUALITY CERTIFIED #1 CS 
Camden, Summit, CDC Minstrel, CDC Ruf- 
fian, CDC Orrin. Frederick Seeds,  
306-287-3977, Watson, SK.

CERT. #1 SUMMIT, CDC Haymaker (for- 
age), excellent quality. Ardell Seeds Ltd.,  
306-668-4415, Vanscoy, SK.

CERTIFIED AAC PREVAIL, AAC Foray and  
AAC Pasture. Volume and cash discounts.  
Please text or call Jeff at Sopatyk Seed  
Farms, 306-227-7867,  Aberdeen, SK.    
Email: jeffsopatyk@me.com

CERT. BRANDON WHEAT. Dudgeon Seeds,  
204-246-2357, Darlingford, MB.

CERTIFIED AAC BRANDON, AAC Jatharia 
Grant, Greenshields Seeds, 306-746-7336,  
306-524-4339, Semans, SK.

CERTIFIED #1 AAC Brandon HRS, high 
germ., low fusarium gram. Seed Source,  
306-323-4402, Archerwill, SK.

CERTIFIED #1  CDC  Plentiful,  Cardale,  
Elgin ND, Goodeve VB, Vesper VB. Fenton  
Seeds, 306-873-5438, Tisdale, SK.

CERTIFIED AC CARBERRY and AC Shaw  
VB. Contact Ennis Seeds 306-429-2793,  
Glenavon, SK.

EXCELLENT QUALITY CERTIFIED #1 
Cardale, CDC Utmost, CDC Plentiful,  
Muchmore, AAC Elie, AAC Connery, AAC  
Brandon, Elgin ND. Frederick Seeds,  
306-287-3977, Watson, SK.

CERT. CDC Utmost VB, CDC Plentiful. 
MR fusarium resistance. AC Andrew, AC  
Enchant VB and AC conquer VB.   
306-843-2934, Wilkie, SK. www.herle.ca

AAC JATHARIA VB, certified #1, midge 
tolerant, high yielding. Stoll’s Seed Barn  
Ltd., Delisle, SK. 306-493-7409.

CERT. #1 CDC Utmost, AAC Jatharia, AAC  
Brandon, Cardale, AAC Spitfire durum. Call  
Ardell Seeds, 306-668-4415, Vanscoy, SK.

AAC ELIE, CERT., sister to AAC Brandon, 
top quality seed. Gregoire Seed Farms Ltd,  
North Battleford, SK., 306-441-7851,  
306-445-5516. gregfarms@sasktel.net

AAC BRANDON, reg. and cert., top 
quality seed. Gregoire Seed Farms Ltd,  
North Battleford, SK., 306-441-7851,  
306-445-5516. gregfarms@sasktel.net

TOP QUALITY CERTIFIED alfalfa and grass  
seed. Call Gary or Janice Waterhouse  
306-874-5684, Naicam, SK.

HYBRID AND OPEN-POLLINATED canola  
varieties. Certified #1 Synergy (Polish),  
Dekalb, Rugby. Phone Fenton Seeds,  
306-873-5438, Tisdale, SK.

CERT. GLAS FLAX. Dudgeon Seeds,  
204-246-2357, Darlingford, MB.

CERTIFIED #1 CDC Sorrel, AAC Bravo.  
Fenton Seeds, 306-873-5438, Tisdale, SK.

REG. AND CERT. #1 Bethune flax, 98%  
germ., Triffied free. Sandercock Seed  
Farm, 306-334-2958, Balcarres, SK.

CDC GLAS FLAX, reg. and cert., top 
quality seed. Gregoire Seed Farms Ltd,  
North Battleford, SK., 306-441-7851,  
306-445-5516. gregfarms@sasktel.net

CERT CDC Blackstrap (early); CDC Super- 
jet; CDC Jet. High germs. Martens Charo- 
lais & Seed, 204-534-8370, Boissevain, MB

REG., CERT. MCLEOD R2Y soybean, early  
season, high yield. Custom treating  
available. Call for early order and bulk dis- 
count pricing. Visa, MC, FCC financing.  
LLSEEDS.CA, 306-530-8433, Lumsden, SK.

HAVE WET FIELDS? Try Faba beans! Cert.  
CDC Snowdrop, small seed, zero tannin.  
306-843-2934, Wilkie, SK. www.herle.ca

CERTIFIED CDC MARBLE, dark speckled 
lentils. Call Grant, Greenshields Seeds,  
306-746-7336, 306-524-4339, Semans, SK

CERTIFIED #1 CDC Impala (small red)  
Clearfield. Fenton Seeds, 306-873-5438,  
Tisdale, SK.

CERT. #1 CDC IMPULSE CL red  lentil. 
Highest yielding Clearfield red lentil   Call  
306-465-2525, 306-861-5679 Hansen  
Seeds, Yellow Grass SK.  jsh2@sasktel.net

NEW CERT. CDC Proclaim CL red lentil  
306-843-2934, Wilkie, SK. www.herle.ca

CERT. #1 CDC Proclaim (small red), CDC  
Marble (French green). Call Ardell Seeds  
Ltd., 306-668-4415, Vanscoy, SK.

CERTIFIED CDC IMPULSE red lentils. Call    
Labrecque Seed Farms, 306-222-5757,  
Saskatoon, SK.

CERT. REG. FDN. CDC Impulse and CDC 
Proclaim red lentil seed. Higher yielding 
than Maxim. Volume and cash discounts.  
Please text or call Jeff at Sopatyk Seed  
Farms, 306-227-7867,  Aberdeen, SK.    
Email: jeffsopatyk@me.com

CERTIFIED CDC AMARILLO. Volume and  
cash discounts. Please text or call Jeff at  
Sopatyk Seed Farms, 306-227-7867,   
Aberdeen, SK.  jeffsopatyk@me.com

REGISTERED CERTIFIED CDC Greenwater;  
Certified CDC Striker. Martens Charolais  
and Seed, 204-534-8370, Boissevain, MB.

CERT.#1 CDC Limerick and Cooper, 
excellent quality. Northland Seeds Inc.,  
306-324-4315, Margo, SK.

CERTIFIED CDC AMARILLO, CDC Lime-
rick, CDC Greenwater, CDC Mosaic. Call  
Grant, Greenshields Seeds, 306-746-7336,  
306-524-4339, Semans, SK

CERTIFIED #1 CDC Amarillo, high germ. 
and quality. Seed Source, 306-323-4402,  
Archerwill, SK.

CERTIFIED #1 CDC Amarillo and CDC  
Meadow. Fenton Seeds, 306-873-5438,  
Tisdale, SK.

CERTIFIED ARDILL PEAS, 93% germ., no  
disease. Call Hickseeds 306-354-7998  
(Barry), 306-229-9517 (Dale) Mossbank SK

CERTIFIED ABARTH European variety, 
better standability and disease package.  
306-843-2934, Wilkie, SK. www.herle.ca

CERT. #1 CDC Amarillo, CDC Meadow,  
AAC Ardill, CDC Limerick (green). Ardell  
Seeds Ltd., 306-668-4415, Vanscoy, SK.

CERTIFIED CDC AMARILLO yellow peas.   
Labrecque Seed Farms, 306-222-5757,  
Saskatoon, SK.

GREEN PEAS: CDC Raezer, CDC Limerick, 
CDC Greenwater, Fdn., Reg. and Cert. on  
all, top quality seed. Gregoire Seed Farms  
Ltd, North Battleford, SK., 306-441-7851,  
306-445-5516. gregfarms@sasktel.net

REG. AND CERT. CDC Calvi, great 
standability, excellent quality. Northland  
Seeds Inc., 306-324-4315, Margo, SK.

CERTIFIED CDC CALVI. Phone Grant at 
Greenshields Seeds, 306-746-7336,  
306-524-4339, Semans, SK

CERT. CANTATE CANARY SEED. High-
est yielding available variety. Hansen  
Seeds, 306-465-2525 or 306-861-5679,  
Yellow Grass, SK.  jsh2@sasktel.net

NEW CERTIFIED CDC Calvi, CDC Bastia, 
CDC Togo. Itchless. Very good condition. 
306-843-2934, Wilkie, SK. www.herle.ca

BESCO GRAIN LTD. Buying all varieties of 
mustard. Also canary and some other spe- 
cialty crops. 204-745-3662, Brunkild, MB

TOP QUALITY ALFALFA, variety of grasses  
and custom blends, farmer to farmer. Gary  
Waterhouse 306-874-5684, Naicam, SK.

$28/ACRE, CATT CORN, open pollinated 
corn seed. Lower cost alternative for graz- 
ing and silage. 7-9’ tall leafy plants, 8-10”  
cobs, early maturing 2150 CHUs. Seed  
produced in MB. for over 10 yrs. High nu- 
tritional value and palatability. Delivery  
available. 204-723-2831, Check us out on  
facebook at: Catt Corn

BUYING: ALFALFA SEED and all types of 
grass seed. Call Gary at Waterhouse  
Seeds, 306-874-5684, Naicam, SK.

 1-866-388-6284
 w w w .m illiga n biofu e ls .c om

 B EST DEA LS FOR  DA M A G ED C A N OLA

 Ca n ola  
 W a n te d
 H e a te d    Gre e n

 FR EIG H T OPTION S
 DELIVER Y  C ON TR A C TS
 SC H EDULED DELIVER IES

NORCAN restores grain farm profitability.  
Buy from Norcan and keep your own Gly- 
phosphate 1 soybean seed. Norcan farm- 
ers have reported yields over 60 bu./acre.  
Call/text Nate, 204-280-1202 or Norcan  
Seeds 204-372-6552, Fisher Branch, MB.

GLY SOYBEAN SEED, early, mid, and long  
season available. Top yield, bulk or  
bagged. Keep your own seeds with the  
convenience of Glyphosate! No contracts  
or TUA’s. Dealers wanted. Call/text Nate,  
204-280-1202 or Norcan Seeds  
204-372-6552, Fisher Branch, MB.

WANTED HEATED CANOLA. No broker 
involved. Sell direct to crushing plant.   
Cash on delivery or pickup. 306-228-7306  
or 306-228-7325, Unity, SK.

“ON FARM PICK UP” 
1-877-250-5252

BUYING:
HEATED CANOLA 

& FLAX
• Competitive Prices
• Prompt Movement
• Spring Thrashed

WE BUY:
• 2 and 6 row Malt Barley
• 15.0+ protein Hard Red 
Spring Wheat and 11.5 
Protein Winter Wheat
• Feed Wheat, Barley,

Corn and Pea’s
Farm Pick up Available

1-800-258-7434 
matt@seed-ex.com

Best pricing, Best option, 
Best Service

Inc.

BUYING ALL FEED GRAINS
Heated/Spring Threshed

Lightweight/Green/Tough,
Mixed Grain - Barley, Oats, 
Rye, Flax, Wheat, Durum, 

Lentils, Peas, Canola, 
Chickpeas, Triticale, 

Sunflowers, Screenings, 
Organics and By-Products

√ ON-FARM PICKUP
√ PROMPT PAYMENT

√ LICENSED AND BONDED

SASKATOON, LLOYDMINSTER, 
LETHBRIDGE, VANCOUVER, 

MINNEDOSA
1-204-867-8163

FARMERS, RANCHERS,
SEED PROCESSORS

Vanderveen
Commodity

Services Ltd.
Licensed and Bonded Grain Brokers

Andy Vanderveen · Brett Vanderveen
Jesse Vanderveen

A Season to Grow… Only Days to Pay!

37 4th Ave. NE Carman, MB R0G 0J0   
Ph. (204) 745-6444  

Email: vscltd@mts.net

LACKAWANNA PRODUCTS CORP. Buy-
ers and sellers of all types of feed grain  
and grain by-products. Contact Bill Hajt or   
Christopher Lent at 306-862-2723.  
clent@lpctrade.com  bhajt@lpctrade.com

WANTED: FEED GRAIN, barley, wheat, 
peas, green or damaged canola. Phone  
Gary 306-823-4493, Neilburg, SK.

NUVISION COMMODITIES is currently 
purchasing feed barley, wheat, peas and  
milling oats. 204-758-3401, St. Jean, MB.

WANTED: FEED BARLEY Buffalo Plains 
Cattle Company is looking to purchase  
barley. For pricing and delivery dates, call  
Kristen 306-624-2381, Bethune, SK.

WANTED:  OFF-GRADE PULSES, oil seeds 
and cereals. All organic cereals and spe-
cialty crops. Prairie Wide Grain, Saskatoon,  
SK., 306-230-8101, 306-716-2297.

ROUND ALFALFA/ALFALFA GRASS solid  
core greenfeed 5x6 JD hay bales for sale.  
Call 306-237-4582, Perdue, SK.

HORSE OR HORSE HAY, alfalfa, Timo-
thy, brome, 1st and 2nd cut, med. sq.,  
stored inside. Test and delivery available.  
Ph/text 204-771-7496, 204-738-2183, Pe- 
tersfield.

BIG ROUND BALES, 1200 lbs., Orchard  
grass alfalfa mixture, solid core, no rain,  
$30/bale OBO. 2nd cut big bales, same  
quality. Also small square wheat straw  
bales, $2.50/bale. 204-886-2083 eves  
Teulon, MB.

2015 1st & 2nd cut, 2016 1st cut alfalfa/ 
grass round bales, price negotiable. Will 
load. 204-265-3349, Beausejour, MB.

38 ROUND HAY BALES 1st cut alfalfa 
mix, $25 each. 9 round bales 2nd cut pure  
alfalfa, $30 each. Phone 204-882-2356, 
Ste Agathe, MB.

LARGE ROUND ALFALFA BROME  
BALES. Call 204-859-2724, Rossburn, MB.

TOP QUALITY HORSE HAY in small  
squares, $4-$6; Also good heavy feed oats  
for sale. 204-734-5139, Swan River, MB.

THRESHED TIMOTHY HAY, 2015 and 
2016 crop, round bales, $25/bale loaded,  
in truck load lots. Good quality. Fisher  
Farms Ltd. Rod 204-638-2700, Doug  
204-638-2706, Office 204-622-8800.  
rod@fisherseeds.com Dauphin, MB.

1000 ROUND 5x6 BALES. Grass/legume 
grass, unthreshed barley and straw. Excel- 
lent to average quality. Priced accordingly.   
Contact Ed 306-563-6261, Gorlitz, SK.

ROUND HAY BALES, Cicer Milk Vetch/  
brome mix, 2016 $45, 2015 $40.  
306-742-5900 leave msg, Calder, SK.

ROUND NETWRAPPED ALFALFA/BROME 
bales. No rain. Approx. 1500 lbs., 4¢/lb.   
Call 306-482-7492, Carnduff, SK.

TOP QUALITY GRASS HAY for sale, 
shedded, can deliver, 306-501-9204 ask  
for Paul. Belle Plain Colony, Belle Plain, SK.

200 BIG ROUND organic oat straw bales,  
$18 each. 306-722-3225, Fillmore, SK.

LONG LAKE TRUCKING, two units, custom  
hay hauling. Call 306-567-7100, Imperial,  
SK.

CUSTOM BALE HAULING. Will haul large 
squares or round. Phone 306-567-7199,  
Kenaston, SK.

HAY FOR SALE OR trade for bred cows, or  
will custom feed cows. $55 a bale. Call 
Mitch 306-561-7576, Kenaston, SK.

190 - 2ND CUT ALFALFA bales. Baled with  
no rain. Feed analysis done. Can deliver.  
306-567-7199, Kenaston, SK.

ROUND ALFALFA/GRASS MIXED hard  
core, 5x6, average 1450 lbs., 3.5¢/lb.  
306-736-2445, 306-577-7351, Kipling, SK.

CONVENTIONAL WHEAT STRAW round  
bales and pea straw round bales. Ph/text  
Troy 306-867-7719, Glenside, SK.

SHAVINGS: Cattle Feedlot/horse/poultry  
bedding. Bulk pricing and delivery  
available. Vermette Wood Preservers,  
Spruce Home, SK. 1-800-667-0094. Email  
info@vwpltd.com View www.vwpltd.com

200 ORGANIC ALFALFA big rnd. hard core  
bales, approx. 1600 lbs., no rain, taking of- 
fers. Can load. 306-276-2402, White Fox.

HORSE QUALITY HAY bales rounds and  
small square, grass or alfalfa.   Call  
306-290-8806, Dundurn, SK.

ROUND WHEAT STRAW bales and green- 
feed oat bales, all netwrapped. Phone/text   
306-291-9395, Langham, SK.

GOOD QUALITY HAY put up dry without 
rain. 400 big square bales, 3x4x8.,  
306-320-1041, Leroy, SK.

GOOD QUALITY HAY, no rain, 1250 lb. 
round bales. Can deliver. 306-463-8669,  
Kindersley, SK.

ROUND BALE PICKING and hauling, small  
or large loads. Travel anywhere. Also hay  
for sale. 306-291-9658, Vanscoy, SK.

190 BARLEY BALES, netwrapped, 2090  
lbs., $75 each or 30 or more for $70 each.  
306-397-2677, 306-441-0677. Edam, SK.

ALFALFA BALES FOR SALE: 8x4x3 squares,  
feed tests available, $52/each. Call  
306-728-2529, Yorkton, SK.

400 BROME/ALFALFA 6x6 round hay bales,  
4¢/lb., no rain. Contact 306-634-7920,  
306-421-1753, Estevan, SK.

HAY BALES ROUND mixed 5x5, hard 
core, no rain, net wrapped, horse quality,  
$80/bale. Near Regina, SK 306-539-6123

LARGE ROUND ALFALFA brome mixed hay.   
Call 306-764-6372, Prince Albert, SK.

204-373-2328

WE BUY OATS
Call us today for pricing

Box 424, Emerson, MB R0A 0L0

TRI-AG MARKETING SOLUTIONS. Buy-
ers of all classes of wheat, barley, oats,  
and canola. Will buy tough and damp  
grain. Trucking available. Prompt payment.  
Can also provide full marketing strategies.  
Call Matt 306-469-7660, Big River, SK.

FERTILIZER STORAGE TANKS. 11,000 US 
gal., $6500 pick up at factory or $7000  
free freight to farm. 1-800-383-2228    
www.hold-onindustries.com 306-253-4343

FERTILIZER STORAGE TANKS- 5,000 US 
gal., $3,000; 6,000 US gal., $3600- pickup  
at factory. Ph 306-253-4343 while supplies  
last.  www.hold-onindustries.com

MAGNUM FABRICATING LTD. For all 
your fuel tank needs ULC certified for  
Canada and USA and Transport Canada  
DOT certified fuel tanks. Your No. 1 fuel  
safe solution. 306-662-2198, Maple Creek,  
SK. www.magnumfabricating.com 

POLY TANKS: 15 to 10,000 gal.; Bladder 
tanks from 220 to 88,000 gallon; Water  
and liquid fertilizer; Fuel tanks, single and  
double wall; Truck and storage, gas or dsl.  
Wilke Sales, 306-586-5711, Regina, SK.

TARPCO, SHUR-LOK, MICHEL’S sales, 
service, installations, repairs. Canadian  
company. We carry aeration socks. We  
carry grain bags.  We now carry electric  
chute openers for  grain trailer hoppers.  
1-866-663-0000.

CHECK OUT OUR inventory of quality used 
highway tractors. For more details call  
204-685-2222 or view information at  
www.titantrucksales.com

MR. TIRE CORP. For all your semi and 
half ton tire needs call Mylo 306-921-6555  
Serving all of Saskatchewan.

SEMI TIRES. We stock a full line of tires 
for all your trucking needs. Drives starting  
at $285, trailers starting at $270. Full war- 
ranty on all tires. Call 306-714-0121, 
Shellbrook, SK. www.triplejayceetire.com

RIMS FOR SALE! We are clearing out our 
excess rims! Get all standard size combine  
rims for 50% off our reg. price. Excludes  
duals and specialty size rims.  Offer ends  
May 30th, 2017. 1-888-278-4905 or view 
www.combineworld.com

GLEANER S77 DUALS, complete factory 
kit w/tires, rims, platform extension and  
hardware. Firestone radials 85%, $16,900. 
www.combineworld.com 1-888-278-4905.

TIRES TIRES TIRES! Radial, bias, new, 
used. 20.8x42, 18.4x42, 20.8x38, 18.4x38,  
20.8R34, 18.4x34, 900/60R32, 800/65R  
32, 24.5x32, 18.4x30, 23.1x30, 16.9x28,  
28Lx26, 18.4x26, 19.5Lx24. Semis, skid  
steers. Best price and value guaranteed!  
www.combineworld.com 1-888-278-4905

CHECK OUT OUR parts specials at 
www.Maximinc.Com/parts or call Maxim  
Truck & Trailer, 1-888-986-2946.

KORNUM WELL DRILLING, farm, cottage 
and acreage wells, test holes, well rehabili- 
tation, witching. PVC/SS construction, ex- 
pert workmanship and fair pricing. 50%  
government grant now available. Indian  
Head, SK., 306-541-7210 or 306-695-2061

U-DRIVE TRACTOR TRAILER Training, 
30 years experience. Day, 1 and 2 week  
upgrading programs for Class 1A, 3A and  
air brakes. One on one driving instructions.   
306-786-6600, Yorkton, SK.

EXPERIENCED LIVE-IN Care giver with 12  
yrs exp., is looking to care for a senior  
lady. Please call 306-551-7300.

DUFFERIN MARKET GARDENS is ac-
cepting applications for seasonal farm  
workers. Duties include: planting, weed- 
ing, harvesting and packing vegetables.  
Long hours, much bending and heavy lift- 
ing. Start April 2017. Wages $11-$12/hr.,  
near Carman, MB. Forward resume with  
references to fax: 204-745-6193. Mail to:  
Box 1051, Carman, MB., R0G 0J0.

2 SEASONAL FARM MACHINERY operators  
required. Must be able to operate grain  
cart, tandem grain truck, FWA tractor  
w/rockpicker, 4WD tractor for harrowing.  
Also manual labour for upkeep of leafcut- 
ter bees and general servicing of equip- 
ment. May 1 to October 31. $15-$18/hr.  
101008187 SK Ltd., 303 Frontier Trail, Box  
372, Wadena, SK., S0A 4J0. Fax:  
306-338-3733, phone: 306-338-7561 or  
email: cfehr9860@hotail.com

EXPERIENCED FULL-TIME HELP for 
mixed farm, Class 1 an asset. Competitive  
wages. Call 306-537-6435, Odessa, SK.

2 FULL-TIME FARM Laborer positions on 
large mixed farm. Wages $18-$20/hr. de- 
pending on experience. Individuals should  
have good work ethic, positive attitude,  
mechanical skills, and be able to work with  
others. Duties include: working cattle, op- 
erating and maintaining medium to large  
farm equipment, must have previous farm  
exp. Furnished housing w/utilities avail.  
for $500/mo. Non-smoking environment.  
Fax 306-264-3752 or call 306-264-7742.  
Paul Lacasse, Lacasse Farms, Box 207, Kin- 
caid, SK. S0H 2J0.

LARGE COW/CALF RANCH in NE Sask.  
seeks energetic Ranch Hand. Bunkhouse 
accommodation provided. Email resume: 
knilson@sasktel.net Fax 306-428-2192.

POSITION AVAILABLE, Cypress Hills, SK. 
area. Background yearling grasser opera- 
tion and cow/calf. Modern facilities and  
equipment. Good working environment.  
Class 1 preferred. Wages negotiable de- 
pending on experience. Ph. 306-295-7473.

CLEANING PLANT TRAINEE/OPERA- 
TOR, full-time to Operate grain cleaning 
equipment at Hickseeds Ltd. in Mossbank,  
SK. Should have: Knowledge of grain and  
seed industry; Ability to manage time and  
meet deadlines; Good communication  
skills;  Record keeping capabilities for bin  
samples, quality control etc; Be able to fol- 
low specific directions, protocol and pro- 
cedures. Duties will include: Provide sup- 
port to site manager to ensure work flows  
in a safe and efficient manner; Load- 
ing/unloading trucks; May be required to  
assist with farm duties at times. Must be  
flexible with work hours during peak sea- 
son, be able to work independently and  
have own transportation. Wages based on  
experience. Call Barry Hicks 306-354-7998  
or e-mail: barry.hicks@pioneer.com

PASTURE RIDER CONTRACT POSITION 
available at Masefield Grazing Ltd for the  
2017 grazing season, May 1 to Nov. 15.  
Applicant must supply own horses and  
have knowledge of herd health, handling  
and treatment of cattle from horseback  
and will also be responsible for other gen- 
eral pasture duties including fencing. The  
successful applicant will be supervised by  
the Pasture Manager and must possess a  
good work attitude. Wage will range from  
$22 to $25/hr. depending on experience.  
Housing available. Employment may lead  
to future full-time management position.  
Apply with references by March 1, to 
Masefield Grazing Ltd, Box 276, Val Marie,  
SK., S0N 2T0 or to Stan Day, Manager, Box  
149, Val Marie, SK., S0N 2T0.  
306-298-4417.

TWO FULL-TIME GENERAL Farm Workers  
wanted on a mixed farm near Ponteix, SK.  
Duties: Operating and maintaining farm  
equipment and general farm labor tasks.  
Should have: General mechanical skills,  
1-2 years farm experience, be reliable, self  
motivated and understand long working  
hours during peak seasons. Wage $18/hr.  
E-mail resume to: daveedna@xplornet.ca  
Ph. 306-588-2627, D&E Evans Farm Ltd,  
Box 698, Ponteix, SK. S0N 1Z0.

PASTURE RIDER WANTED, Dundurn 
Grazing Association, Dundurn, SK., for the  
2017 season. Must have own working  
horses and equipment. Accommodations  
provided. Any questions call Stan Logan  
780-834-7327. Send resume with 2 refer- 
ences to: Dundurn Grazing Association,  
General Delivery, Dundurn, SK. S0K 1K0.

CLAYTON AIR SERVICE LTD is seeking 5  
Professional Turbine Ag Pilots for the 2017  
Spray Season. Air Tractor 502B. Require- 
ments: All 5 positions from May 5 thru to  
Oct. 5. Provincial pesticide licenses re- 
quired. 1000 hours + aerial application  
experience preferred. Updated medical.  
Strong ability to adapt to changing situa- 
tions and maintain a positive attitude with  
customers, co-workers, and supervisors.  
Strong communication and problem solv- 
ing abilities, with quality service delivery  
as the utmost priority. Proficiency in Eng- 
lish reading and writing. Capable of oper- 
ating GPS guidance systems. Must be in- 
surable. Accommodations and vehicle  
provided during employment. Wage  
$60/hr. 40 hour week. Bonuses based on  
performance. Contact Clayton Rempel  
phone 306-497-7401, e-mail resume to:  
Claytonairsk@gmail.com

CLASS 1 DRIVERS WANTED- Full and  
Part-time Positions. We specialize in the 
handling and transportation of bulk com- 
modities for the agricultural industry.  
Great Pay. Home on the weekends.  
Benefits plan. Modern equipment. We 
are looking for qualified drivers and owner  
operators to pull Super B hopper trailers.  
204-795-0950. careers@truck-freight.com

We know that farming is enough of a gamble 
so if you want to sell it fast place your ad in 
the Manitoba Co-operator classifieds. It’s a 
Sure Thing. Call our toll-free number today. 
We have friendly staff ready to help. 1-800-
782-0794

Sign up for daily enews at  
manitobacooperator.ca

Today’s top ag 
news, delivered.

Prepayment Bonus
Prepay your regular word classified ad for  3 weeks and your ad 
 will run an additional  2 consecutive weeks for free!

Call Our Customer Service Representatives  To Place Your Ad Today!

Outside Winnipeg: 1-800-782-0794  Winnipeg: 954-1415

Watch your  
         profits grow!

Manitoba’s best-read farm publication

1-800-782-0794

Go public with an ad in the Manitoba Co-
operator classifieds. Phone 1-800-782-0794.
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BY NELLIE PEYTON

Thomson Reuters Foundation / NDIAEL, Senegal  

The women of Thiamene, a tiny straw 
hut village in northern Senegal, used 
to scrape together a living by collect-

ing wild baobab fruit and selling milk from 
their cows.

But their earnings have plummeted 
since an Italian-Senegalese agribusiness, 
Senhuile, took over the surrounding land 
five years ago, blocking their paths to 
the local market and river, and spraying 
pesticides that make their herds scatter, 
they say.

“Life here is precarious, especially for 
women,” said 42-year-old Fatimata Sow 
in the village square, gazing at the vast 
landscape of arid ground dotted with the 
stumps of trees.

While the men in her community do 
larger-scale agricultural work or have jobs 
in the nearby town, it is women who tend 
to the gardens and raise the animals that 
keep families fed.

“The unhappiness and suffering we have 
lived from the impact of Senhuile is hard to 
express,” said Sow.

Vittoria Graziani, a spokeswoman for 
Senhuile’s majority shareholder Tampieri 
Group, told the Thomson Reuters 
Foundation in December the local pop-
ulation had signed agreements with the 
company — which villagers deny — and 
that Senhuile was open to hearing their 
concerns.

Female-led work is vital to rural com-
munities like Sow’s, yet women are often 
the first to suffer from large land deals and 
disputes, which are common across West 
Africa where statute law clashes with tribal 
customs, activists say.

Now, women in Senegal are fight-
ing back, from young coders designing a 
mobile app to help women buy land, to 
civil society groups rallying female villagers 
to stand up to multinationals.

“Before, it was unthinkable for women 
to be part of the decision-making regard-
ing land at both local and national levels, 
said Solange Bandiaky-Badji, Africa direc-
tor at the U.S.-based Rights and Resources 
Initiative (RRI).

“Now, women are organizing for change,” 
she added.

Fighting back
In Senegal, the law dictates that virtually all 
land belongs to the state, though occupants 
can purchase ownership and registration 
documents. In practice, especially in rural 
areas, customary law reigns and communi-
ties dictate who uses land.

While women in Senegal make up half of 
the agricultural workforce, only one in 20 
owns land, United Nations data shows.

Across much of sub-Saharan Africa, tra-
dition dictates that women are not allowed 
to inherit land, and can only access it 
through their fathers or husbands. Even 
then, the plots they are granted are often 
the least productive.

While women can apply for landowner-
ship, only group applications are accepted 
and very few of the requests are granted, 
said the Prospective Agricultural and Rural 
Initiative.

But Boury Tounkara, a young female 
coder in the northern city of Saint Louis, 
is developing an app along with three col-
leagues to fight gender discrimination in 
land buying.

One feature will allow women to start the 
buying process without identifying them-
selves, reducing the potential for bias.

“We hear about these problems all the 
time,” said Tounkara, who visited commu-
nities near the wetland reserve of Ndiael, 
where Thiamene is located, to ask women 
what would help them.

“We always see men creating apps so we 
thought, why not us?”

Female lawyers are also working with 
civil society to help women understand 
their land rights and gain legal recognition.

While the gender gap in land rights is 
not enshrined in statute law, it is deeply 
engrained in society, they say.

“It is not just a problem for women,” 
said Yande Ndiaye of the Association of 
Senegalese Women Lawyers (AJS). “It is a 
question of sustainable development and 
food security.”

Changing landscape
In 2012, the Senegalese government leased 
20,000 hectares of land to industrial veg-
etable grower Senhuile in Ndiael, which is 
home to 37 villages, including Thiamene.

The vast area, with no roads or infra-
structure, was one of the last places in 
northern Senegal where traditional pasto-
ralists could allow their herds to roam freely.

While Graziani said Senhuile has pro-
vided jobs and infrastructure to local peo-
ple, villagers say the company has brought 
them nothing but harm. After encountering 
fierce resistance, the company drew back 
its boundaries from the area closest to their 
homes.

“It was the women who said no to (the 
company’s) advancements,” said Thiamene 
village chief Amadou Sow. “Since the begin-
ning they have been the main ones to lead 
this fight.”

However, tangles of barbed wire and 
an unfinished irrigation canal show how 
the landscape is changing in Ndiael.

Industrialization and a growing drive 
to attract foreign investment have put all 
farmers’ livelihoods at risk, rights groups 
say.

Future generations
Senegal has been mired in decades of 
failed land rights reform, but for the first 
time, citizens have been included in 
drafting a far-reaching land law, activists 
say.

One Senegalese civil society group 
held workshops around the country 
encouraging women to share their views 
on land disputes and propose solutions, 
which it took to the government.

“Women aren’t used to giving their 
opinion in this type of discussion,” said 
Ardo Sow of Enda Pronat, an organiza-
tion that promotes the rights of rural 
communities.

“But after 10 or 15 minutes they would 
jump in and participate, saying: ‘We 
want this,’ or, ‘We don’t want that.’”

Legal experts say that while the new 
law marks progress for women in theory, 
it is unclear whether it will include an 
action plan and safeguards for enforcing 
their rights in practice.

Fatimata Sow and the other women 
of Ndiael are not counting on the law to 
help them.

Last year they reclaimed a small 
plot of land from Senhuile by building 
crude fences out of sticks and planting 
watermelon.

More than anything, these women are 
worried about what the future will look 
like for their children.

“Since time immemorial, we only 
know this place,” said Diariy Sow, an 
older woman in the village.

“This is where our future generations 
have to be.”

Women lead battle to save 
Senegal’s shrinking farmland
Female-led work is vital to rural communities in Senegal — now women are organizing  
to lead the fight against multinational agribusiness

Fatimata Sow organized the women in her community to fight against multinationals and protect their 
land in Ndiael, Senegal.  

A woman at work pounding millet in Ndiael, Senegal, December 9, 2016.    Photos: TRF/Nellie Peyton
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BY ALEX BINKLEY
Co-operator contributor

Canadian veterinarians 
now have a framework 
for  using antibiotics 

that will assist federal and pro-
vincial regulators concerned 
about antimicrobial resistance 
(AMR). 

The guidelines were devel-
o p e d  b y  t h e  Ve t e r i n a r y 
Pharmaceutical Stewardship 
A d v i s o r y  G r o u p  o f  t h e 
Canadian Veterinary Medical 
Association, in collaboration 
with the Canadian Council of 
Veterinary Registrars (CCVR) 
and after discussions with gov-
ernment officials and animal 
health organizations.

“Canadian veter inar ians 
have a national and interna-
tional responsibility to protect 
public health by contributing 
to the fight against antimicro-
bial resistance,” CVMA pres-
ident Troy Bourque said. “By 
working towards harmonizing 
veterinary oversight of antimi-
crobial use in Canada, we are 
optimizing our stewardship 
practices in animal and public 
health, maintaining access to 
and effectiveness of antimicro-
bials for the treatment and pre-
vention of disease in animals 
and upholding to the integrity 
of the veterinary profession.”

He described the guidelines 
as a template of professional 
standards, which may be used 
by provincial and territorial vet-
erinary regulatory bodies when 
developing their own regula-
tions, guidelines, or bylaws 
relating to veterinarians’ profes-
sional responsibilities in pro-
viding oversight of veterinary 
antimicrobial use. It is intended 
to lead to consistent regulations 
across the country.

The framework spells out the 
professional obligations for 
veterinarians in prescribing an 
antimicrobial drug and comes 
in advance of federal regula-
tions to increase government 
oversight of antimicrobials use 
in food production.

Health Minister Jane Philpott 
says the government wants 
to finalize its proposals for 
reforming the use of antibiotics 
in livestock production so they 
would be in effect this fall.

Without  change,  deaths 
linked to diseases that become 
resistant to modern medicines 
could outstrip those caused by 
cancer by 2050, she adds.                            

She did acknowledge that the 
livestock sector “is ahead of the 
regulations.”

Her policy lines up with 
measures animal health and 
livestock groups have already 
recommended to reduce AMR. 

“We’ll tighten the regulations 
on the use of antimicrobials in 
agriculture,” Philpott said.

At the top of her list is ending 
own-use imports of many veter-
inary drugs by farmers. She also 
highlighted requiring prescrip-
tions for all veterinary medi-
cines and ending growth pro-
motional claims. It’s generally 
expected the changes would 
come into effect during 2017.

The framework will guide 
veterinarians in meeting fed-
eral regulations when they’re 
enacted. It covers diagnosing, 
prescribing, using antimicro-

bials, dispensing, maintain-
ing medical records and other 
stewardship requirements, the 
CVMA says.

In addition, the framework 
makes recommendations on 
outstanding issues such as sur-
veillance of antimicrobial use 
and distribution, and continu-
ing education opportunities 
for veterinary professionals on 
antimicrobial stewardship.

T h e  v e t e r i n a r y  p r o f e s -
sion in Canada will continue 
to be engaged in discussions 
on the oversight of the use of 
veterinary antimicrobials at 
provincial and national levels, 
Bourque said.

The framework says veteri-
nary oversight is a key element 
of antimicrobial stewardship. 

“It encompasses the profes-
sional involvement of licensed 
v e t e r i n a r i a n s  i n  p r ov i d -
ing guidance or direction for 
appropriate use of antimicro-
bials in animals with the objec-
tive of ensuring prudent use 
and minimizing the emergence 
or spread of antimicrobial 
resistance.” 

Vets need to be at the fore-
front of preventing and con-
trolling the spread of antimi-
crobial-resistant infections, 
maintaining access to effec-
tive antimicrobials for ani-
mal health, improving animal 
health and welfare, consumer 
confidence, and public safety 
and meeting of phytosanitary 
standards involving trade, the 
framework says.

Vets are provincially regu-
lated by bodies that are sup-
posed to provide consistent 
oversight of the prescribing 
and dispensing of medicines 
and take action when vets act 
inappropriately. 

The federal plan aims to 
eliminate unnecessary antimi-
crobial use, improving stan-
dards of use when these drugs 
are necessary and improving 
animal health to reduce the 
need for antimicrobials.

Health Canada says more 
than three-quarters of anti-
microbials are sold for treat-
ing animals including pets. 
“Of these, approximately 90 
per cent are used to promote 
growth or to guard against dis-
ease and infection. Globally, 
the use of antimicrobials in 
food-producing animals con-
tinues to rise, from just over 
63,000 tons in 2010 to well 
over a projected 100,000 tons 
by 2030. In Canada alone it is 
estimated that 1.6 million kilo-
grams of antimicrobials were 
distributed for animal use in 
2013.”

Veterinary association sets  
framework for medicine oversight
The guidelines are intended to lead to consistent regulations throughout Canada
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Veterinarians now have a set of rules governing antimicrobial drugs, which mirror expected regulations.   PHOTO: THINKSTOCK
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spells out the 
professional 
obligations for 
veterinarians in 
prescribing an 
antimicrobial 
drug and comes in 
advance of federal 
regulations...
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BY LORRAINE STEVENSON 
Co-operator staff

Curtis Weber spent six 
years of his life recov-
ering from a horrifying 

electrocution that occurred 
three days into working a new 
job in 1999.

Just 17 years old at the time, 
the young Saskatchewan man 
knew the business of grain bin 
assembly well, having worked 
in his father’s business since 
a kid. 

So that day — July 29 — 
he saw danger looming as 
his new crew made a plan 
to move a steel bin under a 
low-hanging 40,000-volt live 
power line. But he was new to 
the crew. He didn’t question 
the plan. 

“I didn’t ask the questions,” 
Weber told a transfixed Ag 
Days audience in Brandon last 
week. “I didn’t feel comfort-
able saying, ‘hey guys, this is 
stupid.’”

Not that others also didn’t 
see the danger.  But it  had 
been a long day and every-
one just wanted to get the job 
done. 

“We were frustrated and 
rushing,” he said adding that 
someone even remarked what 
they were attempting “had the 
potential to kill someone.”

Moments later it nearly did. 
The operator of the crane did 
not boom down far enough 
and backed directly into the 
power line. Weber, who was 
steadying the bin against the 
wind and was surrounded 
by steel, became the ground 
p o i n t  f o r  t h r e e  s u c c e s -
sive surges of 14,400 volts of 
electricity. 

Two other co-workers on 
the site were also hurt, but his 
injuries were the most severe. 
He suffered third- and fourth-
degree burns over 60 per cent 
of his body and lesser burns 
over the rest of it. Later he 
would have his left leg and 
his lower right arm ampu-

tated during subsequent years 
spent in and out of hospital. 
He bears permanent facial 
scars. The incident ended all 
hopes he’d had of playing pro-
fessional hockey. 

Today the Battleford, Sask.-

based married father of two 
is a professional speaker and 
safety consultant at confer-
e n c e s  a n d  c l i e n t  g r o u p s 
across the country. 

H i s  m a i n  m e s s a g e  i n 
Brandon is that farmers abso-
lutely must begin to foster 
a safer work culture.  That 
includes one that gives job 
or ientations and properly 
assesses risks, he said. 

There are so many circum-
stances where farmers take 
risks, like inserting a limb 
into machinery “because we 
think we’ve developed a way 
of doing it in a way we won’t 
get hurt,” he said. 

“Let’s figure out a better 
way. Our choices on the farm 
as to how we do tasks... the 
choices we make as parents, 
grandparents, as husbands 
and wives, have huge effect 
on us.

“ T h e  m e s s a g e  I  w a n t 
to leave with you is  don’t 
remember how bad my story 
was... I want you guys to be 
inspired to make changes in 
how you view safety on the 
farm.”

That means talking about 
safety around the dinner table 
and creat ing a  workplace 
where people feel free to ask 
questions and raise red flags if 

they see risks in what they’re 
doing.

“Take this home to your 
families and have those con-
versations. You’re working in 
an industry where incidents 
do happen. Make sure your 
work environment is a place 
where people are comfortable 
being able to say, ‘I’m not sure 
what I’m doing.’ 

“A huge portion of my life 
was completely lost due to 
that one bad decision... of not 
speaking up.” 

Weber’s talk last week fol-
lowed two other presenta-
tions including one from Glen 
Blahey, Canadian Agricultural 
Safety Association’s (CASA) 
agricultural health and safety 
special ist  on the increas-
ing r isk to farmers,  work-
ers and bystanders of being 
entrapped in grain. 

Angela  Fox,  a  Manitoba 
rancher who lost her hus-
band in a farm accident was 
another speaker who also told 
her story. She urges farm fam-
ilies to do preplanning and 
to create ‘Because I Love You’ 
lists including critical per-
sonal and farm management 
information to help surviv-
ing spouses cope with the 
aftermath. 

Manitoba Ag Day’s regu-
larly featured Farm Safety 
Zone was placed amidst other 
exhibitors in 2017. A feature 
booth included a new mobile 
g r a i n  e n t r a p m e n t  t r a i l e r 
launched by CASA for educa-
tion and training purposes. 

lorraine@fbcpublishing.com 

Ag Days speaker tells gripping story 
of being electrocuted in 1999 
Retell this to your family and make sure those you work with feel free asking questions and 
raising concerns about the job you give them, safety consultant says 

“A huge portion of my 
life was completely 
lost due to that one 
bad decision... of not 
speaking up.”

Curtis Weber

Curtis Weber was just 17 years old and working as a construction labourer when he 
was electrocuted by a 40,000-volt live power line on the job.   PHOTO: LORRAINE STEVENSON 
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Brazilian police have 
cleared blockades by 
protesting truckers 

at three points of a main 
road for soy and corn ship-
ments in the country’s top 
grains-producing state of 
M a t o  G r o s s o,  h i g h w a y 
operator  Rota do Oeste  
said Jan. 18.

The blockades were set 
up by truckers seeking talks 
with commodities traders 
and transportation com-
panies over payments for 

hauling grain from Mato 
Grosso, in Brazil’s central 
Farm Belt, to export hubs 
in the south.

It is not clear how long 
drivers will continue their 
protest, which began Jan. 
13 and have slowed opera-
tions for at least one facil-
ity in the state, a soy-pro-
cessing unit of food proces-
sor Bunge.

The protest comes just as 
Mato Grosso’s soy and corn 
harvest kicks off. The state 
is expected to produce 30 
million tonnes of soybeans 
this season.

Brazil police clear 
blockades on grains road
Protest by truckers aims to force talks  
with shippers about payments
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BY LORRAINE STEVENSON 
Co-operator staff / Near Glenboro

Ernestine Sepke doesn’t 
need to travel south in 
winter to be surrounded 

by  o r a n g e ,  a v o c a d o  a n d 
banana trees. 

T h e y ’re  g r ow i n g  i n  h e r 
sunroom on the side of her 
Glenboro farm home.

Some are so tal l  they’re 
b r u s h i n g  t h e  c e i l i n g .  A l l 
were started from local seed 
— fruit bought at Glenboro 
Co-op.

“I just stick them in the dirt 
and if they grow they grow 
and if they don’t they don’t,” 
says Sepke. She and her hus-
band Richard are now retired 
from operating a mixed farm 
their son is now taking over. 

Su m m e r s  Se p k e  s p e n d s 
outdoors, tending apple trees 
and enormous vegetable and 
flower gardens. 

W i n t e r s  i n d o o r s ,  s h e 
patiently waits for her pine-
apples to ripen. She has seven 
in various stages of growth. 
They were planted simply by 

chopping off a half an inch of 
the top of ordinary pineap-
ples she bought at the grocery 
store, she explains. 

“They usually take about 
two years for the first pine-
apple,” she says showing a 
visitor a spiky green-armed 
plant in a large pot. It’ll take 
another year for the second 
to ripen and less for the third, 
she said. Word gets out that 
the sweet fruits are nearly 
ready.

“They call asking, ‘are the 
pineapples ready?’” she said. 
“I usually have a pineapple 
party for the girls  around 
here.”

Then there’s  the banana 
plants.  They’re about four 
feet high and occupy another 
corner of her sunroom. She 
started them about five years 
ago from the tiny black seed 
of store-bought fruit, too. She 
didn’t expect much, she says, 
but lo and behold they pro-
duced perfect fruit, too — just 
smaller than what you’d find 
on store shelves. 

“But there’s scads of them,” 
she said.  “They start  in a 

cluster of about 30 and then 
another comes down, and 
then another.”

The fruit  is  purple,  then 
green and yellow when ripe 
a n d  j u s t  a s  s we e t  a s  t h e 
bananas her sister picks off 
the plants in her yard — in 
Ca l i f o r n i a .  Sh e  c o m p a re s 
notes with her other sister, in 
Memphis, Tennessee, who has 
them growing outside, too.

Her orange tree hasn’t been 
productive, even though it’s 
now as tall as her sunroom. 
It’s about six years old. She 
suspects it needs a partner to 
produce any fruit so she’s got 
some started in a pot, too. 

“I  started i t  f rom seeds 
from a Sunkist orange,” she 
said. A tiny chestnut tree also 
started from seed is growing 
in another pot. 

“I don’t know what I’ll do 
with it,” she says holding it up 
to the sun. “My room isn’t tall 
enough for them and I don’t 
know if they’ll survive (out-
side) up here.”

N o r  w i l l  h e r  f i v e - f o o t 
papaya plant and an avocado, 
also started from a stone 
plucked from its fruit. 

S e p k e  i s n’t  s u re  w h e re 
s h e  g o t  h e r  d e c i d e d l y 
green thumb or her love of 
houseplants. 

“I ’v e  j u s t  b e e n  a r o u n d 
plants all my life,” she said. 
“My mother was an avid plant 
grower,  so was my grand-
mother. It’s just natural for 
me to throw something into 
the dirt and see if it will grow.”

She really isn’t very diligent 
about fertilizing, she said, but 
does make sure everyone gets 
watered — several times a 
week — which is a bit of work 
at this point.

The oldest plant in her col-

lection would be her grand-
mother’s Christmas cactus. 
It’s blooming profusely with 
purple and white flowers right 
now. “It’s probably 30 years 
old,” she estimates.

In all, Sepke’s sunroom has 
about 50 plants, half of which 
are tropicals, plus many large 
cactus, and some beautiful 
bromeliads.

They built this space after 
the plants were starting to 
take over their  home, she 
said. Her husband was start-
ing to feel swallowed by the 
banana plants’ leaves, from 
plants behind his favourite 
armchair.

But the plants are most cer-
tainly a nice boost to their 
home, she says. Plants are just 
relaxing to be around. They 
clean the air. And they’re just 
a great hobby, says Sepke.   

“It gives you something to 
do when you get to be my 
age,” she says with a laugh.

“And if you’re lucky enough 
to grow fruit on them, you can 
eat in the process.”

lorraine@fbcpublishing.com 

Glenboro woman tends tiny 
tropical garden in her home
A south-facing sunroom on a Glenboro-area farm home sees a tropical plant oasis in rural Manitoba

Ernestine Sepke holds up the tiny orange trees she’s started from seed from a Sunkist orange. The retired Glenboro farmer’s bright sunroom has many more tropical fruits growing in it.   PHOTO: LORRAINE STEVENSON

“I just stick them in 
the dirt and if they 
grow they grow and if 
they don’t they don’t.”

Ernestine Sepke
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Prairie fare

Grapefruit Parfait  
to Go 
Ingredients
1 ruby red grapefruit

1/2 cup plain yogurt 

1/2 cup lemon yogurt

1/3 cup granola

Instructions
Peel, segment and cut grapefruit 
into bite-size pieces.

Mix plain and lemon yogurt.

Alternate layers of grapefruit, 
granola and yogurt in a jam jar.

Seal jar and take anywhere. Pack 
extra granola for a crunchy top 
layer.

Makes 2-3 jars.

Orange, Fennel  
and Celery Salad
Ingredients 
1 cup sliced fennel 

2 stalks celery, sliced

1 apple, diced

3 oranges, diced 

1/3 cup toasted pepitas (pumpkin seeds)

1 tbsp. celery greens and/or fennel greens

Dressing
1/4 cup plain yogurt

1 tbsp. honey

1 tbsp. orange juice

1/2 tbsp. apple cider vinegar

Pinch salt and pepper

Instructions 
In salad bowl mix fennel, cel-
ery, apple and blood oranges.

Top with dressing and mix well.

Garnish with celery greens and/
or fennel greens and toasted 
pepitas.

Dressing 
Add all ingredients in a 
jar and seal tightly.

Shake vigorously.

Taste and adjust accordingly.

Luscious Lime Bars
Ingredients 
3 tbsp. sugar

1 cup all-purpose flour

1/3 cup butter

2 large eggs 

2/3 cup sugar

2 tbsp. flour

1/4 tsp. baking powder

2 tsp. lime zest (1 lime)

3 tbsp. fresh lime juice (1 to 2 limes)

1 tbsp. icing or powdered sugar

Instructions 
Preheat oven to 350 F.

In medium-size bowl mix 3 tbsp. 
sugar and flour. Cut in butter 
until mixture is crumbly. Press 
crumbs firmly and evenly into 
bottom of an 8x8-inch square 
pan.

Bake for 15 to 17 minutes until 
just starting to brown.

To prepare lime filling, beat 
together eggs, 2/3 cup sugar, 2 
tbsp. flour, baking powder, lime 
zest and lime juice. Pour over 
baked pastry layer.

Bake for 20 minutes or until 
lightly golden around edges and 
centre is set.

Cool completely on a wire rack.

Cut into 20 squares/bars.

Sift powdered sugar over top of 
bars and garnish with extra lime 
zest.

All recipes: www.GettyStewart.com

Getty Stewart is a professional  
home economist, speaker and writer  
from Winnipeg. For more recipes, 
preserves and kitchen tips, visit  
www.gettystewart.com.

It’s citrus season
This fruit family has more to offer than most can imagine

January to March is citrus season, the time 
when North American oranges, lemons, 
grapefruit and limes are at their peak. 

Take full advantage of the season and explore 
all the citrus fruit offered in the produce aisle. To 
help you make the best of the season, here are 
some tips and recipes for you to consider. 

Selecting the best
To find the freshest, sweetest and juiciest 
fruit in the display case look for the following:
• �Clear, blemish-free rinds with no soft spots.
• �Fruit that feels heavy compared to those 

around it. The heavier, the juicier!
• �Fruit with finely textured peel versus thick, 

heavily dimpled peel.
• �Rind that is firm around the entire fruit. Only 

tangerines, clementines or mandarins should 
have peels that are loose around the orange.

Variety selection
If your grocer has several variety of oranges, 
try them all. 

Navel oranges are favoured for their classic 
sweet, juicy flavour. These plump, seedless fruits 

with their telltale belly button are perfect for eat-
ing out of hand and taking along for wintertime 
activities. 

The cara cara orange is a sweet, mild orange 
with salmon-coloured flesh. It’s considered a 
low-acid orange, perfect if you find other 
oranges too acidic. 

The tangelo, a member of the mandarin class 
of oranges, is the juiciest of the bunch. Easily 
recognized by the nub on the stem end, it’s also 
one of the easiest oranges to peel. Read the label 
carefully as many tangelos and their clementine 
cousins are not seedless. 

The moro blood orange is smaller and a little 
tarter than a regular navel orange, but that mot-
tled burgundy colour is stunning and makes a 
great addition to salads. 

Storing citrus 
Stored correctly, citrus fruit will last for sev-
eral weeks — so, go ahead and buy that big 
bag of oranges, lemons or grapefruit. To keep 
them fresh and juicy, keep your citrus cool in 
ventilated bags that allow airflow. A mesh bag 
or plastic bag with holes kept in the fridge, a 
cold room or even a cool corner in the base-
ment will work. 

While the bulk of your citrus should be kept 
cool, be sure to keep some oranges, tangelos 
and grapefruit in the fruit basket to encourage 

healthy snacking. At room temperature, they’ll 
release more juice and taste sweeter. They’ll 
keep fresh for about a week on the counter.

Storing cut citrus
When a recipe calls for half a lemon or lime, 
don’t let the other half go to waste. Cut lem-
ons or limes can be kept tightly wrapped in 
plastic or in a snug, airtight container for 
three to five days in the fridge. If you don’t 
have a plan for using the leftover lemon or 
lime, freeze it using one of these methods:
• �Place the whole leftover citrus in a freezer bag 

and toss in the freezer as is. When ready to use, 
thaw and juice the lemon or lime. Use within 
three months.

• �Cut into small wedges and place in a freezer 
bag as is or place wedges in ice cube trays, 
cover with water and freeze. Use frozen wedges 
or ice cubes in tea, punches or other beverages. 
Use within three months. 

• �Zest and juice the lemon or lime. Freeze the 
juice in ice cube trays and freeze the zest in 
small airtight containers. Use in any recipe 
calling for fresh juice or zest. Use within six 
months.
While perfect for eating just the way they are, 

citrus can also be used in sweet or savoury reci-
pes for every meal of the day. Here are three 
recipes to try.

BY GETTY STEWART
Co-operator contributor

Grapefruit Parfait to Go. 

Photos: Getty Stewart

Luscious Lime Bars.

Orange varieties to try (clockwise 
from top: navel orange, tangelo, blood 
orange, cara cara orange).

Orange, fennel, celery and apple in 
yogurt dressing.
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By Albert Parsons
Freelance contributor

We  a v i d  g a r d e n e r s  e n j o y 
spending time tending our 
indoor plants during the win-

ter, but some people don’t want to 
spend a lot of time or effort doing so, 
and are looking for easy-care, low-
light plants. A good one is the so-
called cast iron plant — aptly named 
as it is very tough and will tolerate 
much neglect.

The cast iron plant’s official name is 
Aspidistra, and it is a member of the 
lily family. It is a native of China and 
thrives in a low-light environment, 
making it possible to have a green 
plant in a location indoors that would 
normally be considered too dark.

Also, it suffers no ill effects if its soil 
is allowed to dry out between water-
ings (ideally it  prefers to be kept 
just moderately moist), and will not 
exhibit leaf tip browning typical of 
many other plants when the soil has 
inadvertently been allowed to become 
dry. Besides being undemanding in 
terms of its care, the cast iron plant 
is low maintenance as it is a very 
slow-growing plant, not needing to be 
watered or fed as often as other plants 
or needing to be divided or repotted 
as frequently. 

The cast iron plant grows from rhi-

zomes. These will gradually spread 
to fill up a container forming a nice 
clump of greenery, but will take sev-
eral years before the clump gets too 
large for the pot. It is not large, typi-
cally growing only 65 to 70 cm in 
height. When the plant does finally 

need to be refurbished, the clump can 
be divided and new plants established 
by using divisions. Simply dump the 
plant out of its container and pull it 
apart, separating the divisions, and 
planting several of them in new plant-
ing medium. They will be slow to get 
established and to become attractive 
full-size plants. Use a soilless mix and 
add a bit of slow-release fertilizer to 
it. Alternatively, apply some 20-20-
20 soluble fertilizer to the soil once 
a year, preferably in the spring, to 
ensure the foliage remains a lovely 
dark green.

Although it does sometimes flower, 
they are tiny and produced at the base 
of the plant, hidden from view, so it is 
definitely grown for the attractive foli-

age. The leaves are lance shaped and 
glossy dark green, making it an attrac-
tive addition to the interior landscape. 
A cast iron is a great specimen plant 
but it can also be incorporated into 
a grouping. Because it is a relatively 
short foliage plant, it might even be 
used as a background plant on a man-
tel or table. In its native habitat, the 
cast iron plant is subjected to hot, dry 
conditions, so the relatively warm and 
dry conditions found in many homes 
at this time of year will not bother it.

The cast iron plant is rarely attacked 
by either insect pests or disease. 
Occasional wiping of the leaves will 
remove dust and make the plant more 
attractive. Although the leaves are not 
particularly fragile, care should be 
taken when cleaning. The leaf being 
wiped should sit on the palm of one 
hand while the other hand gently 
wipes with a damp cloth. Each leaf 
should be wiped separately, which can 
be a bit tedious, but the clean, shiny 
leaves that result will be worth it.

There are variegated forms of cast 
iron plant, but they tend to be some-
what more demanding than the plain 
green one, which is the most robust 
variety. If you want an easy-care, relia-
ble, tough accent plant for your home 
this winter, try the cast iron plant — 
its name says it all.

Albert Parsons writes from Minnedosa, Manitoba

Cast iron plant is one tough plant
If you want houseplants but don’t want to spend a lot of time looking after them this could be the one for you

The cast iron plant is tough and reliable.  
PHOTO: ALBERT PARSONS

Well, at least it’s dry in here.” Rose 
Jackson spoke from her chair in the 
Jackson house sunroom, looking out 

over a backyard covered in heavy greyish white 
snow. Rain fell steadily, a small stream of water 
trickling from the downspout visible at the 
corner of the the house. She gestured towards 
the window. “Nobody’s going to tell me that’s 
normal.”

There was a brief silence while the rest of the 
assembled family considered this.

“You know what they call it Mom,” said 
Jennifer, from her chair across the room. “They 
call it the new normal.”

“Ha.” Andrew scoffed. “What a crock. New 
normal. That’s just pretending something is 
normal so you don’t have to deal with the fact 
that it totally isn’t normal.”

“That’s what people do now,” said Brady, who 
was slouched comfortably in the chair next to 
Rose’s. “Pretend stuff is normal so they don’t 
have to deal with it. It’s the new normal.”

“What I can’t figure out,” said Randy, who 
was seated in the corner armchair, his feet 
stretched out onto the old leather ottoman that 
Rose had been trying to discard for years, but 
which Andrew kept rescuing from the trash, “is 
whether the human race’s need to make every-
thing seem normal as quickly as we can is part 
of our survival instinct or part of our denial 
instinct.”

“The human race doesn’t have a denial 
instinct,” said Brady dismissively. “You just 
made that up.”

“And I rest my case,” said Randy. “Obviously, 
you’re in denial about the fact that we have a 
denial instinct.”

“No I’m not,” said Brady.
“Don’t worry about it,” said Randy. “It’s nor-

mal to be in denial.”
“True enough,” Andrew agreed. “And that’s 

not a new normal either. In fact that’s a normal 
that’s probably as old as the human race itself.”

“I hate to be a complainer,” said Rose, “but 
if having two weeks of above-zero tempera-
tures in January is going to be the new normal, 
why does it have to be so rainy? Why can’t it be 

sunny and pleasant? I mean this is just like liv-
ing in B.C.”

“But without the mountains,” said Brady.
“And the snobs,” added Jennifer.
“But with the complaining,” said Andrew.
“I said I don’t like to be a complainer,” 

said Rose. “But I feel I am being forced to, by 
unpleasant circumstances.”

“It really is unpleasant,” said Randy. “I’m 
going to join the complaining team on this one. 
A week and a half ago it was inhumanly cold. 
I’d get up every morning and mutter under my 
breath all the way out to the shelter to check 
on the cows about what kind of moron ances-
tors we had, to end up in this frozen wasteland 
instead of a beach in Puerto Vallarta. And then 

I’d listen to the forecast and there would be no 
relief there, till one day suddenly John Sauder 
said we’re looking for a high of +3 for tomorrow, 
and my first thought was, well that’ll be miser-
able, won’t it? Why can’t it just be -5? Not too 
cold. Not too hot.”

“Because of global warming,” said Jennifer. 
“More extreme weather events. Rain in January. 
Snow in June. Hail whenever. Tornadoes in 
Saskatoon. Get used to it. It’s the new normal.”

“All righty then,” said Randy. “If it’s normal, 
what’s to worry about?”

“We can still complain though, right?” said 
Rose. “Just because it’s normal doesn’t mean we 
have to be cheerful about it?”

“Whatever makes you happy,” said Jennifer.
“It’s not about being happy,” said Rose. “It’s 

about being unhappy.”
“OK, whatever makes you unhappy then,” 

said Jennifer.
There was a lull in the conversation at this 

point. Eventually Andrew looked around the 
room and then spoke. “Hey,” he said. “How 
long has it been since the five of us were in a 
room together with no wives or children or sig-
nificant others added to the mix? I can’t even 
remember.”

“A long time,” said Brady.
“Five years at least,” said Randy.
“It was last Saturday,” said Rose.
“Huh,” said Andrew. “You’re right honey. It 

was last Saturday.”
“It doesn’t happen often though,” said 

Jennifer.
“No offence,” said Rose, “but I like it better 

when the others are here.”
“None taken,” said Andrew. “I fully agree.”
Randy looked at his younger siblings. “Well 

there you have it,” he said. “We have been 
replaced in our parents’ affections, by our wives 
and children.”

“Our wives and children are pretty awesome,” 
said Brady.

“I never thought it would happen,” said 
Jennifer.

“Well that’s life,” said Rose. “Welcome to the 
new normal.”

Jacksons
The

By Rollin Penner
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There are variegated forms 
of cast iron plant, but they 
tend to be somewhat more 
demanding than the plain 
green one, which is the most 
robust variety.

“
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A grain elevator at the former CPR railway siding of Cameron (named for Melita implements dealer A. E. Cameron, in the RM of Two 
Borders, was built by the Lake of the Woods Milling Company sometime between 1902 and 1910. It became part of Ogilvie Milling 
after the two companies merged in 1954 and was purchased by Manitoba Pool in 1959. The 38,000-bushel elevator was closed 
around 1970 and sold into private hands. It now stands abandoned, surrounded by cropland.  Photo: Gordon Goldsborough (July 2016)

In the 1950s, there were over 700 grain elevators in Manitoba. Today, 
there are fewer than 200. You can help to preserve the legacy of these 
disappearing “Prairie sentinels.”

The Manitoba Historical Society (MHS) is gathering information 
about all elevators that ever stood in Manitoba, regardless of their 
present status. Collaborating with the Manitoba Co-operator it is supply-
ing these images of a grain elevator each week in hopes readers will be 
able to tell the society more about it, or any other elevator they know of. 

MHS Gordon Goldsborough webmaster and Journal editor has devel-
oped a website to post your replies to a series of questions about eleva-
tors. The MHS is interested in all grain elevators that have served the 
farm community.

Your contributions will help gather historical information such as 
present status of elevators, names of companies, owners and agents, rail 
lines, year elevators were built — and dates when they were torn down 
(if applicable). 

There is room on the website to post personal recollections and stories 
related to grain elevators. The MHS presently also has only a partial list 
of all elevators that have been demolished. You can help by updating 
that list if you know of one not included on that list. 

Your contributions are greatly appreciated and will help the MHS 
develop a comprehensive, searchable database to preserve the farm 
community's collective knowledge of what was once a vast network of 
grain elevators across Manitoba.

Please contribute to This Old Grain Elevator website at: http://www.
mhs.mb.ca/elevators.

You will receive a response, by email or phone call, confirming that 
your submission was received.

Goldsborough is especially interested in determining when elevators 
were demolished. Readers with photos of elevator demolitions and dates 
of when these occurred can contact him directly at gordon@mhs.mb.ca 
or call 204-782-8829.

This Old  
Elevator
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By Darrell Nesbitt
Freelance contributor

Like a well-worn quilt, 
family, country music, 
and a western life-

style weave the fabric of 
Gord Bamford’s life, and last 
November the Canadian 
Country Music Association’s 
(CCMA) award artist shared 
hit after hit at the George P. 
Buleziuk Centre in Russell, 
Manitoba.  Backed by a 
five-piece band including 
CCMA’s All Star bass player, 
Lisa Dodd of Hanna, Alberta, 
Bamford,  now l iving in 
Nashville, Tenn., said it was 
the best band on the road 
today. 

The father of three gives 
a lot of credit to his wife 
Kendra, for allowing him to 
share his music with small 
intimate crowds where it all 
began, to large stages such 

as the Big Valley Jamboree 
this summer, where he will be 
among the artists to celebrate 
25 years of the Saskatchewan 
music event.

Along with sharing his 
passion for country music, 
he also likes to give back to 
youth through his not-for-
profit  organization, The 
Gord Bamford Foundation. 
As a foundation, funds are 
provided for initiatives that 
include or involve music, 
education,  health care, 
sports, and multi-use facili-
ties that benefit youth across 
Canada.

Au s t ra l i a n - b o r n  G o rd 
Bamford, who was raised in 
Lacombe, Alberta after his 
mom and dad divorced, has 
carried his fundamental prin-
ciples with him no matter 
where his tour bus takes him. 

Darrell Nesbitt writes from Shoal 
Lake, Manitoba

Country music artist 
plays in Russell, Man.
Venue takes Gord Bamford back to his roots

Canadian singer-songwriter Gord Bamford shared country music with 
Russell and area fans.   PHOTO: DARRELL NESBITT

Reader’s Photo

Oh what fun it is to ride…   PHOTO: LILLIAN DEEDMAN

RCMP release

With winter well upon 
us, the RCMP would 
like to remind the 

public of some simple and 
safe driving practices for this 
cold and snowy season. In 
snow- and ice-covered road 
conditions please always be 
mindful of your speed, drive 
with caution and reduce your 
speed accordingly. Driving 
too quickly is one of the big-
gest contributors to colli-
sions during slippery road 
conditions. Make sure that 

you leave sufficient space 
between yourself and any 
vehicle in which you may be 
travelling behind. Snow and 
ice dramatically  increase 
the distance that is required 
to stop your vehicle should 
the traffic patterns change 
around you. Winter tires for 
your vehicle are always rec-
ommended, as they will pro-
vide greater traction in slip-
pery conditions. It is recom-
mended to keep your lights 
on at all times for visibility, 
and avoid the use of cruise 
control  during inclement 
weather. Manoeuvres can be 

more difficult to make in the 
snow. Be sure to anticipate 
what your next move is going 
to be to give yourself lots of 
room for stopping and turn-
ing. Also, please ensure that 
your windshield as well as all 
the windows of your vehicle 
are scraped free of ice and 
snow before getting on the 
road. With these simple and 
effective safe driving practices 
in mind, the RCMP are hoping 
that the roads remain safe this 
driving season. We  continue 
to be focused and committed 
to  ensuring the safety  of all 
users of the highway.

Be prepared for winter driving conditions
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The built-for-Canada-all-in-one-
so-your-cereals-can-thrive treatment.
We know you love to see your cereal crops grow 
to their fullest potential. And in true Canadian 
fashion, we’d like to give you a hand with that. 
Meet our Cruiser® Vibrance® Quattro seed 
treatment. With four fungicides, an insecticide 
and the added benefi ts of Vigor Trigger® and 
Rooting Power™, this all-in-one liquid formulation 
offers superior protection plus enhanced 
crop establishment for early-season growth. 
Just the helping hand you can use, eh?

FOR TRUE GROWTH,
STRONG AND FREE.

For more information, visit Syngenta.ca, contact our Customer Interaction Centre 
at 1-87-SYNGENTA (1-877-964-3682) or follow @SyngentaCanada on Twitter.
Always read and follow label directions. Cruiser®, Rooting Power™, Vibrance®, Vigor Trigger®, the Alliance Frame, the Purpose Icon 
and the Syngenta logo are trademarks of a Syngenta Group Company. © 2017 Syngenta.
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